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BBenenue

Hccnenyemass TeMa akTyalbHa, TaK KaK B MHPE OYEHb YacTO CIIy4arOTCs
HSKOHOMHUYECKHE KPU3HUCHI, KOTOPbIE TAK WM WHAYE OCTABISIOT CBOM OTIEYATOK HA
pPErMOHANIbHBIX M (enepajabHbIX KOMIAHUSX, OCOOCHHO KOTAa pedyb HAET O
MEXKIyHAapOIHbIX MnocraBmukax. B 2020 romy wu3-3a OrpaHWYeHUN, BBI3BAHHBIX
«COVID-19» Ha pblHKE PO3HUYHOIO PHUTEHIA MEPBOE MOIYTOJUE CTAIO B3PHIBHBIM
JUIsl OHJIAWH-TOPIOBJIM, K YEMY HEKOTOpblE€ KOMIAHUU ObLIM HE roToBbI. biiaromaps
TOMY POCTY JIOJISI OHJAWH-TIpoAaxk BrepBbie mpeBbiciiia 10%, aro Ha 4,9% Oombiie
yem B 2019 romy u mpubau3muiack K ypoBHIO HauOoyiee Pa3BUTHIX C TOYKU 3pPEHUS
OHJIaWH-TIpofax crtpaH, Takux Kak CIIA um Kwuraii. B 3TMx cTpanHax mokasarenb
cocraBisier 13,9% B CIHA u 29,.9% B Kurae. Celiuac Poccuiickuii pbIHOK
MOCTENEHHO BO3BpaIlaeTCcsl K CBOUM HOPMaJIbHBIM 000pOTaM, OAHAKO B aCCOLMALIAU
KOMITAHU MHTEPHET-TOPTOBIM MPOTHO3ZUPYIOT, YTO K KOHILY T'O/la OHJIAMH-TOPTOBIIS
OyZIeT OLIEHUBAThCS MPUMEPHO B 2,9 TpiH pyo., uro Ha 44,3% Oosnbie, yem B 2019
roay. Takol Cka4yok Mbl BUJIUM BIEPBBIC B UCTOPHUH, HAIIPUMED, B MPEIbIAYIINE TOIbI
PBIHOK JeMOHCTpUpoBai pocT B cpenHeM Ha 20-30% B rox. B ampene, mae u uroHe
2020 rToma JneHEXHBI O0O0BEM TMOCBHUIOK U3 3apyOeKHBIX OHJIAMH-Mara3uHOB
eXeMecsYHO cocTapisil MeHee 40 miipa pyO., Toraa Kak B Hadaje rojga noTpeouTenu
TpaTWJIA B THOCTPAHHBIX MarazuHax okosio 50 miupa py0. B mecsil. B acconuanuu 310
CHUKCHHE CBSI3bIBAIOT CO CJIOKHOCTSIMHU JIOTUCTOB B MECSALBI pa3BUTHUA MaHaeMuu. B
2020 romy 1,5 MmuMOHA KOMIIAaHMM HE TEPEKUIN KPU3UC U NPEKPATHUIM CBOE
CYIIECTBOBAHUE — 3TO CTAJIO PEKOPAOM 3a nocieanue 6 set. 3a 2019 roa 3To yucio
COCTaBHJIO BCETO 667 ThICSY KOMITAHUH.

Hcxonst u3 3TOTO MBI MOXKEM CEJIaTh BHIBOJ YTO TTOUYTH JHO0O0M KPU3UC MOXKET B
1[EJIOM MOMEHATh MOBEJIEHUE MOTPEOUTENIS, KOTOPOE HE CMOXKET MpeCKa3aTh HU OJIHA
aHanuThka. KoMmanuu, KOTopble He TOTOBBI K M3BMEHEHHUSIM TI0XO MEPEKUBAIOT TAKUE
KPHU3HCHI TaK KaK OHU HE YCIEBAIOT 32 TPEHJAMHU, KOTOPbIE IPUHOCIT OTPEOUTENH B

pureisi. Ceilluac TemMa aHTUKPU3UCHOIO MApKETWHIa W PA3BUTUS TOYKH IMPONAXK B
7
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KpU3HUC TOKYyIaTens, Kak HUKOIAA akTyajbHa, Tak Kak Hadasmwmiics B 2020 rony
KPHU3HC €€ HE pa3 MOKET OBTOPHUTHCS U OTPAHUYEHUS MOT'YT OBbITh BBE/ICHBI BHOBb.
Pesyabrarsl ncciie1oBaHus

B 2021 roxy notpeOuTesns 10CTaTOUHO JIETKO HAWTU U IIPU 3TOM OYEHb CIIOKHO
yAepXarb BHYTPH KoMIaHuu. /s 3TOro MapkerojoramMu ObUT pa3paboTaH psij
UHCTPYMEHTOB Ul YAEp)KaHUS MOTpeOUTeNss BHYTpU KoMHaHuHU. OJHUM U3 TaKUX
UHCTPYMEHTOB  SABJIIOTCA  IIPOIPaMMbI  JIOSUIBHOCTH,  KOTOPBIC  IIO3BOJISIOT
NOTPEOUTENIO U3BJICKATh KaKylO-THOO BBITOAY M3 MOKYNKH KOHKPETHOTO MPOJABIIA.
UYro ke Takoe MporpamMmmsl JIOSUIBHOCTH?

IIporpamma JHOSJIBHOCTH, 3TO KOMIUIEKC MAPKETHHIOBBIX MEPONPUATUN IS
Pa3BUTHS MOBTOPHBIX MPOJIaX CYLIECTBYIOIIMM KJIMEHTaM B OyaylleM, MpoJaku UM
JNOTNIOJIHUTENIBHBIX TOBAPOB M YCIYI, MPOABMKEHUS KOPIIOPATUBHBIX HWJIEU U
LHEHHOCTEH, APYTrUX BUJOB MOTEHIHAIBHO MPUOBLILHOTO noBeneHud. [IpoBoautcs, B
OCHOBHOM, Ha 3Talle€ 3peI0CTH KU3HEHHOIO [IUKJIa TOBapa.

Kakue ObIBatOT MpOrpaMMel JIOSUIBHOCTH?

bonyc 3a kaxnayro NOKyIKy. B HaHHBIX YCIOBHUSX KIMEHTY HA4MCIISIOTCS
OOHYCHI CO BCEX MOKYINOK B Mara3uHe. YeM uyaiie KJIMEHT MOKYIAeT, TeM OoJblie
OOHYCOB MOJy4YaeT Ha CBOM CU€T. boHycamMu OH MOXKET BOCIOJIb30BaThCs, OIJIATHB
YacTh WM TOBAp LEIMKOM, HO IIPU ATOM CyMMa IMOKYIKH CO CKHJIKOM Bce paBHO OylieT
HE HUKE OJTHOTO pyOIs.

PukcupoBaHHas CKHIKA. boiee nmpocras v NMOHATHAS Ul KJIMEHTA ITporpaMma
JOSTIBHOCTHU, TaK KaK KJIMEHT MPOCTO MOIy4aeT (UKCUPOBAHHYIO CKHJIKY Ha KaXIyIO
CBOIO TMOKYINKy. B paHHOW mnporpaMme KIMEHT IMOJy4YaeT BBITOAY OBICTpel, HO
KOMITaHUSI TepsieT Oonblle JeHer 4YeM B NepBoM ciaydae. Ha gaHHBIH MOMEHT
KOMITAHUM CTApArOTCS YXOAUTH OT TAKUX IIPOrPAMM JIOSATIBHOCTH.

becrninathbeie TOBaphl mo akiuu. JlaHHas mporpaMma B OCHOBHOM pabOTaeT B
MaccMapKeTe, KOrja npH MOKyIKe 2yxX Beed KJIMEHT NoiydaeT 3uil ToBap B OJAPOK.

OddexT oT mporpamMMbl KpaTKOCpO4HBIM. Takyro Mozenb OyayT HCIIONb30BaTh M
8
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KOHKYPEHTBI, MOATOMY OOHYChl oOeclieHuBaroTcsi. OCOOEHHO €Clii y KOHKYPEHTOB
MOXOKHE TOBAPHI MO aAKIIHH.

IImata 3a VIP oO6OcinyxuBaHue. B MarasuHax, KOTOpbIE ONpPaBAbIBAIOT
JOTIOJTHUTENbHBIE ~ 3aTpaThl  BBICOKMM  CEpPBUCOM  OOciHyxkuBaHus, B B2B-
npeanpuaTuax. YToObl KIMEHT MOKyHal TOBAaphl B OJHOM MarasuHe, KOMITaHUS
JOJKHA CJIeNlaTh IIOMUHT MakcuMajibHO KoMmdopTHbIM. Ecnu mnpoBectn ananus
MOBEJICHUSI KJIMEHTOB, TO MOXKHO BBIIBUTH (DaKTOPBI, KOTOPHIE MEUIAIOT COBEPILIUTH
nokynky. Hampumep, npu mokymnke yepe3 OHJaiiH-Mara3uH KJIMEHTa MOXET CMYTHTb
JIOTIOJIHUTENbHBIN HAJIOT WK JOporas JOCTaBKa, OTpaHMUYEHHBIH BHIOOp TOBapa WU
BbICOKas IIeHa. YTOOBl HCKIIOYUTH 3TO, KOMIIAHHS MOXKET BBECTH IIJIATHYIO
nporpaMMy JIOsUIbHOCTH. OHa 3aKJIIOYaeTcst B TOM, YTO 3a ONpPEAENEHHYIO IUIaTy
KJMeHT nonydaetr VIP-oOcmyxxuBanue. [lokynku coBepiiarh NpusiTHEE, €CIU KIUEHT
9yBCTBYET, YTO O HeM 3a0oTstcs. [1]

OnHUM U3 UHCTPYMEHTOB IS IIPUBJICUEHUS OTPEOUTEINS ABISIETCS MPOCTast U
MOHSTHAs CHUCTEMa JIOAJIBHOCTH, KoTopas OyleT BBITOJHA KaK KOMIAHUH, TaK U
kiueHty. [log Bce ycnoBusi momagaeT roToBoe pemieHue oT kommanuu «GIS» mop
HazBaHueM «UDS-gamey

Uro xe takoe «UDS-game»? DTO cucrema JOSIBHOCTH KIMEHTOB, KOTOpas
OCHOBaHa Ha NpuHLHUINAX capadaHHoro paauo. Jlromu m00AT paccka3blBaTh O
BBITOJIaX, OCOOCHHO B Te€X CIydYasX, KOTJa 3a Tepeaady BbITOJbI JPYTUM JIOMSM,
KOMITaHUSl TUTAaTUT UM OOHYychl. B cyxoMm ocTaTke MbI TMOJlydaeM MUPAMHIy W3
KJIMEHTOB, O KOTOPBIX €CTh BCS MH(OPMALIUS OT MOKYIOK A0 PEKOMEHAALUN U MOKEM
MIOJTHOCTHIO KOHTPOJIMPOBATH MIPOIECC OOCTY)KMBaHUS KIIMEHTA.

[IpuMeHUTENPHO K KOMIIAHWH, CHCTEMY OOHYCOB MOXHO pa3leIuTh Ha

HECKOJIbKO KaTeropuil. Bce kareropuu u 60HyChI 3a HUX pa3zoepém B Tadmuie 1.
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Buj akTMBHOCTHM KJIIMEHTA Hauuncnenue 60HycoB
[Tokynka OBITOBOM TEXHUKU 3% OT CyMMBI MTOKYIIKH
[Tokymka akceccyapoB 5% OT CyMMBbI TOKYIIKH
ITokynka 3amyacreu 5% OT CyMMBI IOKYTIKH
[lepBas peructparus 50 GoHyCcOB
Pexomennamusa 50 6oHyCOB
[Tokyrka o pekoMeHJauuu 1ro ypoBHs 0,5% OT cyMMBbI NOKYTIIKH
[Tokyrka o peKOMEHJaluu 2ro YpOBHS 0,1% OT CyMMBI IOKYIIKH
Y JlaJIblIIe
[lonyuenue craryca, Ton 3 U3 KIIMEHTOB 5% OT CyMMBI IOKYTIKH, HA TEXHUKY,
10 UTOTY TO/1A AKCECCyaphl U 3aIaCHBIE YaCTH

Ta6mura 1 — Kareropuu nmokynok u 6onycoB B npuioxeHnn UDSGame Hemounuk: cocTaBieHo
aBTOPOM Ha OCHOBE HCCIIEIOBaHUS KaTeTOPUH TIOKYIIOK ¥ OOHYCOB B MPHJIOKECHUH .

boHychl HE camble BBICOKHE, HO MOJYYUTh HEOOJBIINE IOJIE3HbIE MOAAPKHU
BCET/1a NPUSITHO.

Kpome »storo, cucrema mnosmmeHOocTH UDS naer pasBepHyTyro 0asy Bammx
KJIIMEHTOB, B KOTOPOM COIEPXKHUTCS Takas HHpoOpManus Kak JEHb POXICHHUS,
KOJIMYECTBO COBEPUICHHBIX IIOKYNOK, OIIEHKAa OOCIYy)XHBAaHUA U KOJIUYECTBO
pEKOMEHJAIMKA KOTOpble OH pasnan. Ilpy mNpaBWIBHOM MCIOJB30BAaHWHA JAaHHOU
CUCTEMBI, MOXXHO OYE€Hb OBICTPO HAXOIUTh KIHMEHTOB, KOTOPHIM HE TOHPABUIIOCH
Ka4eCTBO OOCHY)KMBaHMsSI B MarasuHe, W CIJIQXUBaTh IOCJEICTBUS HEraTMBHOTO
B3aUMOJICHCTBUS KiMeHTa ¢ ¢upmon. Tak ke KOMITaHHsSI CMOMKET BBIJIEISATh CpPEAH
KJIMEHTOB TOII 3 MO MOKYMNKaM M TOI 3 MO PEKOMEHIalUsIM U J1aBaTh UM CIIeI[UaIbHbIE
YCJIOBHS Ha MOKYIIKY TEXHUKHU U aKCECCYapOB.

B urtore nmpu MmoAkKIIOUEHUH JAHHOW CHCTEMbl KOMITAHMSI MOIY4aeT KOHTPOJb
HaJ] KJIIMEHTCKOM 0a30il M MOXXET IpaMOTHO € pacrhopshKaThCs, HAIPUMEp, TaBaTh
OBICTPYIO OOpaTHYIO CBSA3b WJIU UcTonb3oBaTh PUSH — yBenomeHusl.

PUSH-yBenoMieHus: B COBPEMEHHOM OWM3HECE HE TaK PachpOCTPaHEHBI, Kak
MPOTPaMMBbI JIOSITBHOCTH, XOTS SIBJISIFOTCSI OTJIMYHBIM MAapKETUHTOBBIM HHCTPYMEHTOM
JUTsl IOBTOPHBIX MOKYTOK M MIPUBJIEYEHUSI HOBBIX KJIMEHTOB B OuszHec. Kak mokazanu

uccienoBanus Push-yBegomiieHns — 3TO OTIMYHBIN CITOCOO OOIIEHUS C ayTUTOPHUEH.

10
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Komnanueit «Localytics» Obu10O NpOBENEHO UCCIENOBAHKUE HA 3Ty TEMY, U OHO
nokaszano, uto 52% monb3oBaTeneil cMapTGOHOB aKTUBHUPOBAIU push-yBegOMIICHHUS

Ha CBOMX ycTpoiicTBax. M 3TH yBeIOMJIEHHS] MOTYT MPUHECTH OU3HECY CIEAYIONIYIO

MOJIb3Y:
o MPUBJICYb KJIIMEHTOB HA CTPAHMIIBI OM3HECA B COIMMAIBHBIX CETSX;
o IPOABUHYTH MPOAYKTHI U YCIYTU
o co3larh JoBepre K OpeHay U TMOCTPOUTH pEMyTaluio IMyTeM

MMpEaoCTaBJIICHUA HCHHOTO KOHTCHTA,

o IIPUBJICYb TIOJI30BATEIIEN HA CAMT.

PUSH—YBGI[OMJIGHI/IH AJI1 KOMITAHHUKW MOKHO ITPUMCHATH B HCCKOJIBKHUX CIIYdasdX

KOTOpbIE pa3o0paHbl B TA0IHIIE 2.

Curyanus

[Mpumep Push - ysenomenus

Kiuent HaXOOUTCA
PAJIOM C Mara3uHOM

AJlekcel, 3aX0UTe K HaM B TOCTH, Y HAC €CThb COYHBIC
IIPEIIOKEHUS JU1s1 Bac!

Knuenr 3akazan TOBAp

Cnacubo 3a 3aka3, Mbl OMOBECTHM Bac, KaK TOJBKO OH
OKa)KETCS Ha TOYKE MPOJIAK.

ToBap npuien KIueHty

Bam ToBap HaxoauTcs B Mara3uHe, €M Bac!

KimeHT npas3nHyeT JeHb
POXKIEHUS

Anekceit, ¢ gHem poxaeHus! JKemaem BaM HaJEKHBIX
JONIEH pSAJOM, TaKWX K€ HAJEKHBIX KaK Hallla TEXHUKa, B
ATOT JICHBb Bac KAET ckuaka 15%!

Kiauent HaXOOUTCA
PAJIOM C Mara3uHOM

AJlekcei, 3aX0UTe K HaM B TOCTH, Y HAC €CThb COYHBIC
MIPEIJIOKEHUS U1 Bac!

KnueHnt, koTopblii JaBHO
HE COBEpIIAJ NOKYIIKU

Anekceld, Bbl 3a0bLIM Mpo Hac? Mbl TOTOBUM [Jisi Bac
CIIEHHAIBHOE MPEJIOKEHUE, BCE YTO BAM HYKHO IMPUUTH
Ha TOYKY Npoaax!

Knuenr KOTOPBIU
COBEPIIII IMOKYNKY

Cnacu60 3a TOKYIIKY, MBI JKJI€M Bac erie!

Tab6mura 2 — Push yeemomnenust uepes npuiokenne UDS—-Game

Hcmounux: cocTaBiIeHO aBTOPOM Ha OCHOBEC UCCJICAOBAHUA pUSh YBCAOMIICHUA YCPE3 MMPUITOKCHUC

UDS-Game.
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Push—yBegoMieHHs TTIOMOTYT HE TOJIbKO BO3BpalllaTh KJIMCHTOB JaBHO HE
COBEPIIABIIMX TOKYNKH, HO WU TMPHUBJIEYb HOBBIX KJIMEHTOB, KOTOPHIEC MOJB3YIOTCS
npwiokennem «UDS-game». [IpeumymiecTtBa UCHOJB30BaHUS YBEJOMJICHHM B
npunoxkennn UDS 3axmrouaeTcss B TOM, 4YTO IOJIb30BaTeNI0 HE HYXHO MHOTO
NPWIOKEHU M HMKOHOK, Ha TelleoHe KOTOphbIe 3acOpsSOT pabOoyuil CTON, B TaKUX
YCIIOBHSIX OOJIBIIIE BEPOSITHOCTH TOTO, YTO MOJIH30BATEIb HE YIATUT MPWIOKCHUE U HE

OTKIIFOYHUT YBCAOMIJICHUS, IIPUCBLIIIACMBIC CMY.

&7 %,

1428

3apsa: 67 %

Pucynok 1 — [Tpumep PUSH-yBemoMiieHUsT OT KOMITAaHUT

Hcmounuk: cocTaBiIeHO ABTOPOM.

JlaBaiiTe Tak e pPAacCMOTPUM Kakue MPOrpaMMbl JOSUIBHOCTH OBIBAIOT Y
mupoBbix OpennoB. Komnanusi «North Face», mnpousBonutens OA€XIbl H
TYPUCTUYECKOTO CHApsDKCHUs 3amycThiia nporpammy JosuibHOcTH «TheNorthFace:
VIPeak». JlanHas mporpaMma MOOUIPSET KJIMEHTOB HE TOJBKO IOKYIATh
TYPUCTHUECKOE CHApSOIKEHHWE, HO W IyTElecTBOBaTh. Ha pucyHKe 2 TpeacTaBieH
CKkpuHIIOT mporpammbl  «NoOrthFace» B koTopoM BHAHO IIKaly Mporpecca

TI0JIH30BATENISl B CHCTEME JIOSIIBHOCTH KOMITaHUH. [2]
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MORE WAYS TO EARN PEAK POINTS

(f o« il = - Y
< VIPEAK REWARDS

JOHN GET THE APP

VIPeak member since ‘17

Manage your Peak Points and
check-in at store locations and

750 ¢1s

earn additional Peak Points.

# Download on the
¢ App Store

1,250 pojnts away frof $20 reward >

EVERY $1 YOU SPEND 500 POINTS
[EARNS 10 PEAKPOINTS 2017-08-17

SHOP NOW > VIEW HISTORY >

Pucynok 2 — IIporpamma sosuieHOCTH «TheNorthFace: VIPeaky ¢ cucremoit qoctuxenuit

Hcmounux: cocTaBiaeHO ABTOPOM.

Kak paGoraer 310 nmporpamma jnostibHOCTU? [loTpeOuTento HauucasoT Oabl
32 BCE MOKYINKHU CHApsDKEHHsI KOMIIAHWH, HO MOMHMO 3TOrO €CTh JOTOJHUTEIbHbIC
JOCTHKEHUS, 32 KOTOPbIE MOKHO MONIy4uTh Oaibl. Hanpumep, «Mcnonb3yiiTe Haie
MoOuibHOe mpuiioxkeHue 10S nns peructpauumum B HanuoHanpHOM mapke WU
HannoHanbHOM MaMATHHKE», TO €CTh €CIIM YEJIOBEK HAXOJUTCS B HALMOHAJIbHOM
napke CIIIA oH MOXET OTKpPBITH ITPUIOKEHHUE, U OHO IO I€ONO3ULUN HAYUCIUT EMY
JOTIOJTHUTENbHBIE 5 0amioB Ha cuét. [laHHas mporpaMma JIOSUIbHOCTH TO3BOJIAET HE
TOJBKO AacCOLMUPOBaTH CBOM OpEHJ C ONEXKIOM U CHApsSKEHHEM, HO MU C
IyTEIECTBUSAMU 10 CTPAHE.

Paccmorpum mnpumep xommanuu Nike, Ha mepBbIii B3I WX NPHOBLIH
HaMpsSMYIO 3aBUCST OT TOTO HAaCKOJBKO JIFOAM CBOOOIHO MEPEMEIIAIOTCS 110 MUPY U
XOJST B CLIOPT3aJIbl U MapKU Ha TPEHUPOBKY. Y KOMITAHUM OYE€Hb CHJIBHO YTl IEHHUK
Ha OJHY AaKLUMI0 K CEepeJuHE MapTa, HAa MOMEHT Hayaja naHaeMuu, ¢ 92 no 63
J0JTapoB 3a akiuio. Celluac KOMITAHUS YK€ CTOUT 88 MOJIapOB 32 AKIHUIO.

Ha 310 noBnusiin npaBuiibHbIE U BOBPEMS MIPUHSATHIE PEIIEHUS, OJTHO U3 HUX —
9T0 pazmava OecruiatHo mnoamucku Ha «Nike premium training cluby. [lns
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OONBIIMHCTBA  JIIOAEH,  COONIONAIOIIMX  COIMAJbHOE  JIMCTAHLIMPOBAaHUE U
caMOM3OJISIIIMI0 B Hacrosmiee Bpems, Nike o0bsBHIA, YTO MPEMHYyM-BepCUs
npuioxkenuss Nike Training Club (NTC) tenepp OecruiatHa. AGOHEHTCKas CITy»K0a
openna Swoosh, noctynnas B CIIA, Bkitouaer B ceOsi MOTOKOBBIE TPEHUPOBKHU B
CTYIUITHOM CTHUJIE, TIPOTPECCUBHBIE yUeOHBIE MPOrPaMMbI (B TOM YHCIIE TOJIBKO ISt
Beca Teja) W DKCIEePTHhIE COBEThl OT CBOMX JJIMTHBIX IIaBHBIX TpeHepoB Nike.
JlaHHO€ TPUJIOKEHUE TTOMOTaeT Pa3HOOOPa3UTh CKy4YHbIE OyIHM B CAMOM3OJISIIUU U
IPOBECTH 3TO BpPEMs C MOJB30M ISl CBOEro Tena. Tak ke 3TO MOXKET IMOCITYKUTh
TOTYKOM K OyayluMm mpojakam OpeHja, Tak Kak JIFOJU HayaBIKE IOJIb30BAThCS
JaHHBIM MPHIOKEHUEM Ha KapaHTHHE MOTYT CTaTh HpuBep)keHnamMu Openga Nike u
aCCOIIMMPOBATh CIOPT UMEHHO C HUMH, a HE C IPYTUMHU MMOJTO0OHBIMU KOMIIAHUSIMU.

Emé omHuM mnpeuMyliecTBOM JaHHOTO TMPWIOKEHUS SIBIASETCS (YHKIMS
JOCTHXKEHHM, KOIJa 3a KaKUe-TO YCIIEXH B CIIOPTE TeOE AAI0T BUPTYyaJbHbIE MEAAIH U
Thl MOXKEIIb UMHU JEIUTHCA C APY3bSIMHU, 3TO BKIIIOYAET PEXKUM COPEBHOBATEIBHOCTH
MEXAY APY3bSIMH, HAXOAAIIMMHUCS HA M30JAUMU. Tak ke KoMnaHus 1o0aBuia pasaen
CTaTbH, TN€ OIMCHIBAECT KaK HYXHO NPABWIBHO MUTATHCA, TAET PEIenThl OO
3I0pPOBOTO MUTAHUS U OOBSCHAET TaKUE BEIIM KaK PEXUM JHS U TIOYEMY €r0 BaKHO
coOJIIOIAaTh.

OnHuM NpUIIOKEHUEM KOMITAHHSI MOXKET YBEJIMYHUTH MPOLIEHTHOE COOTHOILICHHE
3OPOBBIX JIOEH K JIFOISAM CTPaJalolIMM OXHUPEHUEM, MpOOJeMaMu C CEepALleM U
IpyruMu OOJEe3HSIMH. A TakXe YBEJIWYUTh OCBEJOMIIEHHOCTh JIonel B cdepe
MUATAHUS U IPABUIIBHOTO PEXKUMA JTHS.

[Tporpamma JOSUTBHOCTH OT KOMITAHUU «Amazony. «Amazonprime», 3To
IporpaMMa JIOSUIBHOCTH, KOTOpasi HE pa3 Npu3HaBalach Jyulen B pureiie. [lo
0OJBIIOMY CUETY ATO TOJIUCKA HAa CEPBUCHI «AMazony, 3a 169 nomiapoB B rof Bb
noJjiydyaere OeCIUIaTHYIO JOCTAaBKY HE 3aBHCHUMO OT CyMMBI 3aKasa, JOCTYIl K BHUIEO
XOCTHHTY «AmazonPrime» u 3IeKTPOHHON OuONMHMOTEKe. AOOHEHTCKas IuIaTa He

IOKPBIBACT KOMIIAHWMHW BCIO CYMMY AOOCTaBOK IIO JI&HHOfI IMOAIMMCKE, HO B CpCAHEM
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JroAu 0e3 MOMMCKHU 3aKa3bIBalOT HAa 625 10J1apoB B roj, a ¢ noanuckor Ha 1500 uto
B 2,4 pa3a Oonble. /JlanHas nmoanucka Aa€T OUIYIIEHUE TOTPEOUTEIIO YTO OH BIOKHUI
CBOM JICHBI'M U XOYET MOJyYUTh MAKCHUMYM OT JAHHOM MOJAMUCKU U HE3aMETHO IS
ceOsl TpaTUT NPUHOCHUT JIEHET KOMIIAHMM HaMHOro OoJibllle 4YeM ToKymas 0e3
TIOJIITUCKH M OTUTAYHMBAsl TIOCTaBKY. [3]

[Tporpamma nosutbHOCTH oTenelt «Marriotty. B ¢espane 2019 roma «Marriott
International» oObemuHMIA Tpu TpOrpaMMbl JOSIBHOCTH B ofaHy — «Marriott
Bonvoy». [Iporpamma oxBarbiBaeT 6osee 30 OpeHIOB Cpeau HUX TaKHE OTENU Kak
«Marriotty, «Sheraton», «TheRitz-Carlton» u wmHorme mgpyrue. DTO TO3BOJISIET
TypUCTaM TOJMYYUTH OOJBIIE MOJOKUTEIBHBIX 3MOLMN OT MyTEIIECTBUH, a el U
COKOHOMUTH Ha pacxojax. baiipl HauuUCHAIOTCS 32 MPOXKUBAHUE B OTENSIX, apEHIY
aBTOMOOWIJIEH, 3aKa3 YCIYT B OTEJSAX, HA PUCYHKE 3 MOKa3aHbl OTEJH y4aCTBYIOUIUE B
JAHHOM mporpamme. A crocoOo0B MOTpaTuTh OOHYCHI enlé Oosbiue. Bam npegnararor
OIUIaTUTh MPOXKMBAHUE, TTOBBICUTh KaTETOPUIO HOMEpPA, 3aKa3aTb aBUAOMIIETHI, a eIl
MOJIyYUTh OWJIETHI Ha KOHUEPTHI U MEPOIPUATUSA MO OOIMM Ha3zBaHueM «Marriott
Moments». Hy u maBHOe NpeioKeHHe, nepe KOTOPEIM HEBO3MOXXHO YCTOSITh, —
BC€ YYACTHHKHU MPOTPAMMBI JIOSIIBHOCTH TOJTy4aroT OecruiaTtHbii Wi-fi B oTensx.

Ecnu nogoaute uror, Ha MoMeHT 2020-2021 roga, KOMIOaHUM CTaparOTCs HE
TOJIKO TIPUBJIEYh KIMEHTA, HO U YyAEp>KaTh €ro BHYTPHU KOMIIAHUM YHUKAJIbHBIMU
nporpamMmamu U ¢umkaMmu. st MarasuHOB MPOTrpaMMBbl JIOSJIBHOCTH TaK € MOTYT
OBITH BBITOAHBIMU, UCXOS M3 TOJYYCHHBIX JAHHBIX MBI MOXEM CJeJIaTh BBIBOJI UTO,
OOHYCHI 32 KXY MOKYIKY MOJAOKIYT Mara3puHaM ¢ ObICTPBIMU M KPAaTKOCPOUYHBIMU
nokynkamu. Eciu nporpamma He 3acopeHa HEHYXHOW MHpOpMaluen, ToO 3T0 MOXKET
JaTh XOpOIIui pesynabrar. [IporpaMma CKHIIOUHBIX KapT I KaXJA0ro KIHEHTa
peanusyercs JIETKOo, HO He Ja€T OoJbllie NpUObLIU, TaK KaK y KJIMEHTa HET MHTepeca
OCTaBaThCsi B JAHHOW KOMIIAHMHM KPOME CKUJKHM Ha KAKIYI TMOKYIKY. AKIMU C
OeCIUTaTHBIM TOBAPOM IMOJAOMIYT PO3HUYHBIM Mara3uHam: KIIMEHT KyImUT OOJbIIIe, 4eM

HY>KHO, HO TaKXe OBICTPO MOXKET YUTH K KOHKypeHTaM. MHOroypoBHeBasi OOHyCHas
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nporpaMma NpUMEHsIETCSl aBUAKOMIIAHUSIMU, TOCTUHUIIAMU, KPYTTHBIMUA PO3HUYHBIMU
ceTssiMi. MOTHBUpYET TMOKyNarh OoJibllle, KOTAA TOBAp JIMKBUJAHBIA, a IICHBI
npuemiiemMsie. [TapTHEpckyro mporpaMmy Kak y oteneid «Marriotty BHEIPUTH CI0XKHO,
HO 3a CYET He€ MOXKHO CYIIECTBEHHO PACIIMPUTh KIMEHTCKYH0 0a3y U MOBBICUTH
y3HaBaeMoCTh OpeHma. [IporpamMma JOSIBHOCTH C TUIATHBIM YYacTHEM MOMOUAET
WHTEpHET-Mara3nuHaMm, 0aHKaM W KOMITaHMUSIM, KOTOpbIe mpenocTtapisitor VIP-ycmyru
unu VIP-cepBuc. PuckoBaHHBIN 1Iar, HO TO, 3a YTO Thl IUIATHILIb, HAUMHACITH OOJIbIIE
L[CHUTb.

B 2021 romy ot mporpamMmbI JOSUIBHOCTU MTOTPEOUTEND JKJIET HE TOIBKO CKUIKH,
HO U KaKOTrO-TO BOBJIeUeHHUs B mpoiiecc nokynku (Ieiimudukanun). Ckuaky ceidac
MPEAOCTABISACT KaXIblii BTOPOM pUTEWIIEp, @ HMHTEPECHBIE HWIPOBBIE MEXAHUKH
MPUMEHSIET HE TaK MHOTO KOMIIAHUM, M TOTPEeOUTENIh BBIOMPACT HHTEPECHBIC
MEXaHUKH BMECTO MpsMOW cKuaku. Jlaxke mpocTeiiiiiee HAKOTUICHUE OalsIoOB MOXKET
ABJISITHCSA MTOBOJOM JJISI BO3BpALEHUS K OJHOMY IPOJABILY, TaK KAaK y KJIMEHTa Tam
YK€ MOSBWINCH OAJUTBI M1 UX MOXXHO IMOTPATUTh Ha JIOTOJHUTENbHBIE MOKYNKUA WU
MOJIYYUTh CKUJKY Ha OCHOBHOM ToBap. M B MOCHENCTBUM TaKO€ HAKOILICHHE
BbIpa0aThIBACT MPUBBIYKY y MOKYIATENs] BEIOMpATh UMEHHO TYT, YTO B MOCJEICTBUH
MO3UTUBHO CKa3bIBAETCS HA OOLIUX MPOJaX KOMIIAHUU U JIOSUIBHOCTH K OpeHTY.

Urto Takoe  MapKETHUHIOBas  JIOTUCTMKA B  COBPEMEHHOM  Mupe?
MapkeTrHroBas JJOTUCTUKA, HTO IUJIJAaHUPOBaHUE, OIMEPATUBHOE yIpaBlIECHUE U
KOHTPOJIb (PU3UUECKUX TTOTOKOB MaTE€pUajioB U TOTOBBIX MPOAYKTOB, HAYMHASI C MECT
BO3HUKHOBEHUSI MOTOKOB HCXOJHOTO ChIPbSl, KOMIUICKTYIOIIUX JAeTajled U T.I. H
3aKaHYMBasl JIOBEJICHUEM KOHEUHBIX MPOIYKTOB J0 MOTpPEOUTENEH, B eJsIX Haubosee
3¢ (HEeKTUBHOTO YIOBIETBOPEHHS UX 3alpocoB. PaccMoTpum, kak paboTaeT JOTUCTHKA
y KPYIHBIX PUTEUSICPOB IO BCEMY MHUPY.

Toprosas cetb «llepexpéctok», Bxomsamas «X5 Retail Group», ¢ 2014 roga
npupocia Ha 235 marazuHoB 1 Ha koHen 2017 roga, ynpasisiia 638 cynepmapkeTamu

B 122 Hacenénnbix nyHkrax Poccum. PocT konmMuecTBa Mara3uMHOB 3aCTaBIISIET
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3aJlymarbcsi 00 aBTOMATU3AIlMM HEKOTOPBIX MPOIECCOB, HANpPUMEpP, 3aKa3oB. Tak,
HECKOJIBKO JIET Ha3aJl, PYKOBOJACTBO CETH 3aMETHJIO, YTO IMOCJIE E€KEHEAEIbHbIX
MPOMO-aKIIMA B Mara3uHax OCTaBaJMCh OOJIbIIME TOBAPHBIE OCTATKH, KOTOpBIE
MPENICTABISIN U3 Ce0sl TOMOIHUTEIbHBIN «0aacT» Kak JUisi TOPrOBOM TOUKH, TaK U
JUISL JIOTUCTAYECKOU CTPyKTypbl. U «llepekpécTok» pemmn COKpaTuTh TOBAapHBIE
3anacel. Kak nMEHHO?

Oxono Tpéx net «X5 Retail Group» nauan BHeapenue cucteMsl «JDA Demand
Management & Fulfillment» (JDA), koTopast mo3BOIsIET B aBTOMAaTUYECKOM PEKUME
paboTarh C MNPOTHO3MPOBAHHMEM CIIpoca M TomosHeHueM ToBapa. B 2016 romy
«Ilepekp€cTok» BHEOPHWJI 3Ty CHUCTEMY aBTO3aKa3a JJIi COKpAlIEHUS TOBAPHBIX
3aI1acoB, KOTOPHIE OCTaBAIMCh IIOCIIE €KEHEACIBHBIX IIPOMO-aKIUi.

Crneunduka exeHeIeIbHbIX MPOMO-aKIMi B TOM, YTO HYXHO PETYISIPHO
OOHOBJIATH T0OBOJILHO Ooubiioil crnucok SKU 3a KOPOTKUI MPOMEKYTOK BPEMEHH,
aBTO3aKa3 K€ MO3BOJISIET aBTOMAaTHMYECKU F€HEPUPOBATh 3aKa3 IPOJYKTOB HA OCHOBE
TpeHAa MpoJax B MEpBbIe 2 JHS MpoMo-akuuu. IIpouecc BbIISIIEN MPUMEPHO TakK:
o0beM TOBapa, KOTOPHIM 3aBO3SAT B MarasuH JUIsl CIEQYIOIIEed NpOMO-HEIeNH,
cokpatuu 710 30-40% ot mepBonadansHOro 100% 00BEMaA. Ha octaBmmiicst ToBap,
yepe3 2 IHs MOCje cTapTa MpoMo, cpadarbiBajl aBTO3aKa3 U B TEUEHUE 5 CIEIYIOLIUX
JTHEH TOBapHbIE OCTATKHU MOIMOJIHSJINCH ABTOMATUYECKHU 10 MEPE HEOOXOTUMOCTH.

Yro0Osl cuctema pabortania cTabUIbHO, BaXXKHO, YTOOBI TOBAp I'PY3UJICS IE€Hb-B-
JI€Hb, MO3TOMY, 3aKa3 MOCTyIajl Ha o0pabOTKy YTpPOM, a BEYEPOM €ro MPUBO3WIHU B
Mara3uH wu3 pacnpegenurensbHoro uentpa (PL). [dns storo, «llepekpécTok»
MOCTABJISUT TOBAapbl TMeEpBOM HeoOxoaumocTu, Tmopsaka 4-6 teic. SKU, wu3
pPErMOHAJIBHBIX CKJIAJ0B, a HHU3KOOOOpauyMBaeMbli ACCOPTHUMEHT MOMOJHSIICS U3
denepanbhbix. CeTb B LEJIOM COKpAIIA€T PErMOHANIbHBIC CKJIAIbl: CETOAHS CPEAHss
IJIOLIAAL KKIOTO U3 HUX MPUMEPHO 13 ThICAY KBaApPAaTHBIX METPOB, JIJIsl CPAaBHEHUS,
denepanbubiii PI] B CodbuHO 3aHMMaeT 68 ThICSY KBaJIpPaTHBIX METPOB. 3a CUET

OIIEPATUBHOTO TOITOJIHEHUs OCTaTKoB, «Ilepekp&cTok» COKpaTui TOBapHBIM 3arac
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1oCJie TPOMO B cpenHeM, BaBoe, ¢ 150-180 MmumnonoB 10 60-80 MUIITMOHOB €IMHUIL
TOBapa. [4]

Kakue cucrembl ajis aBTOMAaTU3allMM LEMOYKH IMOCTABOK CYIIECTBYIOT Ha
poiake? JlaBaiiTe pacCMOTPUM HECKOJIBKO CUCTEM IO MOPSIIKY PACCMOTPUM UX + U —
JUISL HAIIEW PEATbHOCTH.

«JDA Demand Management & Fulfillmenty, o0miee konmuuectBo kimentoB JDA
6omnee 6400 B 60 crpanax mmpa, u3 HUX Oojee 1500 KTUEHTOB B 00JACTH ONTOBOM H
po3HnuHoi Toprosiu. B komnanuu JDA pabdotaet 6osee 3000 cOTpyTHUKOB.

Bueapenne JDA D&F no3BossieT, co31aTh €IUHBIA CUHXPOHW3UPOBAHHBIN T10
BCEM II€MOYKE IMMOCTABOK IIPOTHO3 [JIsl YIPABJICHHS IUIAHUPOBAHUEM COBITA H
MONOJIHEHUST 3amacoB. [[OBBICUTH KaueCTBO M TOYHOCTh IPOTHO3a. YMPABISATH
COOBITUSIMU W HCKJIIOYEHUSIMH B IEMHU MOCTaBOK. ONTUMU3UPOBATh IMOCTABKU H
OOBEMOB TOBAapHBIX 3amacoB. BBIMOMHATE AMHAMUYHOE W CHUHXPOHU3HPOBAHHOE
IJIAHUPOBAHUE pACTIPEEICHUS U yHpaBieHus 3anacamu. ONTUMU3UPOBATh PECYPCHI
LEMOYKA mMocTaBku. OmNepaTuBHO aJanTUPOBaThCA K U3MEHEHHMSIM crpoca |
BO3MOYKHOCTSIM MPOU3BO/ICTBA.

OcuHoBubie Bo3moxHOCTH JDA Demand Management (IIporno3upoBanue
crpoca)

. pacdét mporHo3a Crpoca, 0CHOBAaHHOTO Ha (akTU4Yeckoil nHpopmaluu u
CTaTUCTUYECKUX  JIaHHBIX C  KCHOJB30BAaHUEM  METOJOB  MAaTeMaTU4eCKOTO
MOJICJIMPOBAHMS;

. TOYHOCTh TMPOTHO3a, KOTOPYIO OOECIEeYMBAIOT 7 CTaTUCTUYECKHUX
MOZIEJIEN, IPUMEHSAEMBIX ISl Pa3HBIX CUTYaLUM;

. rMOKOCTh MPOTHO34, MIO3BOJISIONIAS MPOTHO3UPOBATH IPOAAKH, OTTPY3KH,
3aKa3bl. OJIHM U TE€ K€ JIaHHBbIE MOTYT IMPOTHO3UPOBATHCSA C Pa3HBIM TOPU3OHTOM,
JIeTaJIM3alMel U MOJICJIbIO;

. y4€T BHEMTHUX (PAKTOPOB OOECIEUMBACTCS TEM, YTO BHEIIHHE COOBITHS,

BJIMAIOMIWE Ha CIIPOC, «KOUHUIIAKOTCS» CHCTGMOﬁ;
18



Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3
Journal Marketing MBA. Marketing management firms 2021, issue 3

. BBIOOP «JTyYIIIEro» yPOBHS MPOTHO3a C MOMOIIBI0 pacdéTa MPOrHo3a Ha
BCEX YPOBHSX UEPAPXHUH M BHIOOPA JTYUIIIETO IO KAaYECTBY;

OcHosubie Bo3moxxkHOCTH JDA Fulfillment

. IUTAaHMPOBAaHHWE IIOCTAaBOK (3amachl, 3aKa3bl, JIOTHCTHKA W T.JI.) B
M100aJILHOM JIOTHCTHYECKOM 1€ OT ITOCTABIIMKA JI0 KOHEYHOIO KIMEHTA;

. uHTerpanus ¢ demand management Juist pacdéTa MOIOJTHCHHS. ;

. pabota TI0O TPUHIUIY  «UCKIIOYCHUIN», KOTAA  IJIAHUPOBIIUK
00pabaThIBaET TOIBKO «OCOOBIE CHUTYAITUN,;

. ABTOMATHYECKHM pacuéT CTPaxoBOTO 3araca Ha OCHOBAaHMM KoJieOaHU
cnpoca 4 sl nocraBuiyka;

. ONTUMHU3AIMA 3aKa3a C y4€ToM TpeOOBaHMII IOCTaBIIMKA TIO
MHUHHAMAJILHOMY 3aKa3y M ¢ TOUYKH 3PEHUS 3arpy3Ku TPAHCIIOPTA;

Bammm Beiross! nocine BHenpenus jda d&f

. yBenuueHue npoaax 1o 20%;

. yBeJIMYEHHE 000poTa cKiaackoro 3amnaca 10 50%:;
. yBEJIMYEHHUE TOUHOCTH NporHo3upoBanus 10 20%;
. yBenuyeHue Mapxku 10 15%;

. COKpaIlleHHe 3aTpar Ha JIOTHCTUKY 10 20%. [5]

IIporpamma «ABM Inventory» — pelieHwe sl yHOpaBlI€HUs 3amacamMu |
ACCOPTUMEHTOM Ha OCHOBE pealbHOro crnpoca norpedouteneil. OcHoOBHas 3ajaya -
o0ecreynTh NOCTOSHHOE HAJMYKME HY>KHOTO TOBapa B HY’KHOM KOJIMYECTBE, B HY’)KHOM
MECTE€ W B HY>KHOE BpeMsi, 0€3 M3IUIIKOB 3anacoB. DPGHEeKTUBHOCTh UCIOIb30BAHUS
«ABM Inventory» HarmsigHO JOKAa3bIBAIOT PE3yIbTAThl BHIIOJHEHHBIX IPOEKTOB IS
pa3nuuHbIX koMIaHui.K nmpumepy, pe3yabrarsl OTHOW U3 KPYIIHBIX PO3HUYHBIX CETEU
[6]:

. B 4 pa3a CHW)KEH YPOBEHb YIYIIEHHBIX MMPOJIAK;

. Ha 20% CHU3WIMCH CpEIHHE TOBapHBIE 3amacbl W YCKOPWJIAch

060pa‘II/IBaCMOCTB TOBAPHLBIX 3aIl1aCOB;
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. B 7 pa3 OINTUMHU3HUPOBAH WITAaT COTPYOIHHUKOB, SaﬂeﬁCTBOBaHHBIX B

MponueccCC 3aKa3oB;

. BHCAPCHA OTYETHOCTB O H&I[é)KHOCTI/I ITOCTAaBIIHUKOB,
. OIITUMHU3NPOBAHBI rpadnxnm ITIOCTAaBOK I1IO MHOT'MM ITOCTaBIIMKaM,
° IMOJHOCTBIO IICPECCMOTPCHBI ACCOPTUMCHTHBLIC MAarTpuIlbl, 3a CUET Yero

OIITUMHU3HUPOBAH aCCOPTUMCHT.

Kak paboraetr «ABMInventory»?

.quIHI/IM HMHCTPYMCHTOM YIPABJIICHUSA TOBApPHBIMK 3a11aCaMd B ILCIIH
spisercs metogoioruss DDMRP (Demand Driven Material Requirement Planning)
B KOTOPYIO 3aJIOKCH aJIrOpUMTM MOJCIMPOBaHMS, INUIAHHPOBAHUSA U YIpPaBJICHUSI
OCIIsIMH IIOCTABOK JIA 3alllUTHBI U oOecrieueHHsI MOTOKa 3amacoB U I/IH(I)OpMaHI/II/I.
HOI[XOI[ IMO3BOJIICT CHHU3UTH 3daBUCHUMOCTL OT HCTOYHOI'O IIPOTHO3UPOBAHUA U

MOMOJIHATh 3amachkl UcxoAs u3 (aktuueckoro norpednenusa. lloaxox pemaer

BOTIPOCHI:
. I'me momxkeH OBITH 3amac?;
. Yo 3aKa3bIBaTh?
. CKOJIBKO 3aKa3bIBaTh?
. [To3BoJIsIET TOCTYIHO U MPO3PAYHO YIPABIATH MPOIIECCOM.;

DDMRP cymecTBEeHHO TOBBIIAET HAJIUMYHUE TOBApPA, HO HE METOAOM
YBEJIMYEHUS CTPAXOBBIX 3aMaCOB, & C TOMOIIbIO ONTUMHU3AIINY LIEMHU TOCTABOK, YTO
NPUBOAUT K OOIIEeMYy CHUXKEHHUIO 3amacoB. CokpamjaeTcs BpeMsi 00CIyXKUBaHUS
KJINEHTOB, MOBBIIIAETCS UX JOSUTBHOCTh KIMEHTOB, YCKOPSETCS 000pavynBaeMOCTh,
a MOTPeOHOCTh B 00bEME CKIIAJCKUX MOMEIICHUM MUHUMU3UPYETCS. [7]

B cutyanmuu, xorma Ha phIHKE CTaHOBHUTCA BCE OOJbIIE KOHKYPEHTOB, a
WHTEPHET Mara3uHbl 3aXBaThIBAIOT JIOCTATOYHO OOJBIIYK 4YacTh pPhIHKA, Kak
HUKOTJIa Ba)XHO CKOPOCTH MOCTABKM TOBapa Ha IMOJKU MarasuHa, Ju00 HampsMylo
K KiaueHTy. CHCTeMBbI, KOTOPbIE PAaCCMOTPEHBI BBINIE, MOMOTalT CYHIECTBEHHO

COKpaTUThb JIOTUCTHUYCCKHC 3aTpaTbl M OITHUMU3HUPOBATDH CKHa)ICKOﬁ 3aKa3 IIona
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KXl ce30H mpoiax. Ha DaHHBIII MOMEHT Takue CUCTEMBbI IOMOTAIOT puUTeiliepam
OCTaBaTbCA HaA IJIaBY HAa paBHC C MHTCPHCT Mara3mHaMu U KPYITHBIMU UTPOKAMHU PBIHKA.
Tak e 3TO MOMOXKET KOMIIAHUU COKPATHTh CYLICCTBCHHBIC PACXObl HA JIOTUCTHYCCKHE
3aTpaThl U XpaHEHHE M3JIMIIKOB TOBapa Ha CKJIaJax M COKPATHTh MPOCTOH MOJNKH H3-3a
HEC OHTHMHSHpOBaHHOﬁ JorucTUKHA. OUeHb 4acTO KJIHMEHT IOTOB MNepeIrIaTuThL 3a TOBAp B
HaJIMYUH 4TO OBl 3a0paTh €ro B JACHb B JIeHb. UyBCTBO TpeleTa OT MOKYIKU B KIUCHTE
JacCcTO MCPCKPBIBACT YYBCTBO 3KOHOMHH, W KIIMCHT I'OTOB PACCTAThCA C YYyTh OoJIbIIEH
CYMMOM JieHer, YTOObI COKpaTUTh CBOE oxuaanue. Mcxoas u3 3Toro moiyyaercs, 4To
B COBPEMEHHBIX pealusiX Mpoaaér OoJibllie TOT, KTO MOXET IpeAcKa3arh CIpoCc U
UMeeT B HaJlMYUU HYXHBbII ToBap. B 3 rmaBe MBI paccMOTpUM OJHY U3 CHUCTEM
OTIMCAHHBIX B 3TOM pasliefie U HaWAEM el MPaKTHYEeCKOEe MPUMEHEHHUE JJIsi Mara3uHOB
OBITOBOI TEXHUKH KJIACCa IPEMHUYM.

B 2020 romy poccuiiCKuii pPBIHOK OHJIAWH-TOPTOBIM OBITOBOM TEXHUKOM
WCIIBITAJl 3HAYUTEIBHBIN POCT, BEI3BAHHBIN aKTUBHBIM MIEPEXO/IOM PUTEIIA B OHJIAIH,
OyMOM HMIIOTEYHOTO KPEAUTOBAHUSI U PEKUMOM camMou3oisiuuu. COIIacHO OLEHKE,
MPOBEIEHHOM B paMKaxX MOATOTOBKH ucciienoBanus skcrepramu «PbK» «Pocculickuii
PBIHOK MHTEPHET-TOProBiu ObITOBOM TexHukor 2020», 00beM mponak B UHTEPHETE
BbIpoC Ha 51,7% mno cpaBHeHuto ¢ pesynsraramu 2019 roma, u cocraBuin 225 mup.
py06. Tem BpemeHem, A0S OHJAMHA B CTPYKTYpE MpPOJaX OBITOBOM TEXHUKH
coctraBuna 42,7%, uyro Ha 10,5 MNPOIEHTHBIX IyHKTa OOJBIIE, YEM TOIOM
panee.Kpome Ttoro, tpengom 2020 roma cTan aKTUBHBIM BBIXOJ HWIPOKOB HA
MapkeTiuieicsl. Tak, ToBapbl «CBs3Horo» nosiBuiuch Ha «AliExpress», «M.Bumneoy,
«Anpropano», «Bosch» u «LG» Beimum Ha «Ozony, a «CutwinHk» Ha «Tmally.
MexayHapOoaHbIi  MPOU3BOAUTENb OBITOBOM TeXHUKM «Dyson» TIpu  MOMOIIH
Inventive eCommerce TIaHUPYET TOSBUTHCS Cpa3y Ha HECKOJBKUX POCCHUUCKHUX
Mmapketiuieiicax. IlepBast OpenmupoBaHHas 1UIomEaaka «Dyson» mosiBUIach Ha
Ozon.ru, B 2021 romy 3apabotaer OpeHm-3oHa Ha «lamoda.ru» u «goods.ru». Ha

pHUCyHKe 3 0ToOpajkeHa TUHAMKKA OHJaiH nponax ¢ 2017 mo 2020 roxa. [8]
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OduHamuKa 4011 OHNANHA B CTPYKTYPE BCEro pbiHKA GbiToBOM TexHukm, 2017-2020 r., % ot
0bopoTa pbiHKa BbITOBOM TEXHMKK

& PEK MCCNEAOBAHWA PLIHKOB
a2,7%

32,2%

20,8%

2017 2018 2019 2020

Mcmoynuk: oyenka PEK MccnedosaHua pbiHkoe
Pucynok 3 — JluHamMuka 1071 OHJIAMH MPOJIaXK HA PHIHKE OBITOBOM TEXHHUKHU

Hcemounux: [8]

B csaB3u ¢ 3TUM Tak ke HCO6XOIII/IMO ITOHATH HAaCKOJIBKO BOCTpC6OBaHBI OHJIAMH

MarasuHbl OBITOBOM TeXHUWKH W dMekTpoHuKH. [lo mamHeiM BrandAnalyticsSpxwuit

pOCT mOKa3aJl MPOAYKTOBBIA pUTEN. NHTEPECHO, UTO B3PBIBHOU MHTEPEC MPHUIIEICS

MMEHHO Ha BTOpyIo nosioBuHy 2020 roaa, a He Ha BECEHHMI kapaHTUH. HayaB rop c

26 000 cooOmeHuit B MeCSI, WMHTEPEC K OHIAWH-TIOKYNKE MPOAYKTOB HA MHKE

nocturain 114 000 ynomunanuii B oktsi0pe. Ha pucynke 4 nokasan HHTepeC K OHJIAH

MOKyInKaMm 1o mecsuam 3a 2020 rox.

UHTepec K OHNaNH-NMOKYNKam b

brand
analytics

no Kareropusam, 2020

Pucynok 4 — HTepec k OHIalH MOKYNKaM 10 KaTErOpUsIM

Hcemounux: [8]

22



Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3
Journal Marketing MBA. Marketing management firms 2021, issue 3

B xoniie rona ¢uHaIbHBIA PHIBOK MO3BOJIMI IOCTABKE €7Ibl BHIPBATHCS B JIMJIEPHI
Mecsia — Kareropus mnojyumia B aekadpe moutu 133 000 ymomunanwmii. [Ipu sTom B
teuenne roga uHTepec K «Delivery  Club» u «Sunexc.Eqa» xonebancs, HavyaB
TEHJICHINIO K YCTOMYMBOMY POCTY JiHiilb ¢ ceHTs10ps 2020 rona.

DJIEKTpOHHUKA, YIIaB B HaYaJje roja, BOCCTAHOBWJIA CIIPOC K KOHILY BECHbI U Ha4YaJIy
nera. Bo BTOpoM Moayronu CUTyalus B COLMANIBHBIX MEAUA OCTABAIACH ISl KATETOPHUH
cTtabmibHOU. J[J1s1 JETCKUX TOBApOB CTAOMJIBHBIM OKa3ajcsi BeCh ToA. A 'y KHUT ObLI
SIBHBII BCIUIECK B MEPBYIO BOJHY KaPaHTUHHBIX OrPaHUYEHUN.

Ho ectp kareropuu, y KOTOpPBIX CIYYWIUCH IIOTEPU, U MUHTEPEC IMOJIb30BATEIEHU K
HUM Tepuoauvecku cHikajcs. Camoe OoJbIIOe MaJeHue y MOJHOTO IIOMIHHTA: HayaB
roa co 170 000 ynmomuHanuii B Mecsll, K J1eKaOpIO0 Y MOJHOIO CErMEHTa COXPaHWIOCH
b 68 000 cooOmienmii. IlageHue Takke OTMEUEHO Yy KaTeropHid KpacoTa u
3I0pOBbE U TOBaphl il AoMa. CUTyalMio HE CHaciu AaKe CE30HHBIE PAacHpONaXu U
TPaAULIMOHHBIA POCT BHUMAHUS B IIPEAJABEPUN HOBOTOJHMX IIPA3IHUKOB.

Kak u oxupanoce B 2020 roj o4eHb CWIBHO BBIPOC CIPOC HA MPOTYKTOBBIN
PUTEIIT U TOCTaBKY TOTOBOH €/Ibl, OBITOBAsI TEXHUKA TOXE HAXOHMJIACH B TOIE 3aIPOCOB.
[To nmanneiM BrandAnalytics Ha OBITOBYHO TEXHUKY H 3JeKTpoHHMKY 3a 2020 ToA
npunuiocs 1,1 MAIIIMOHOB 3ampocoB OT mnonb3oBarened. [lox koHen roma mHTEpec K
KAaTE€rOpyuy CHU3WJIICS, CBA3AHO 3TO C PE3KMM CKAauKOM MHTEpeca B JIETHUM MEPHUOJ KOTna
CUJS HA M3OJSIUU MOTPEOUTENN peuIyii OOHOBUTH YacTh CBOEW OBITOBOM TEXHHMKH W
TIOAITOTOBUTH JIOM K yaJeHHOU padoTte, oo yuede. [9]

Kakue TpeHapl pa3BuTusi €-COMMErce CyumecTBylOT Ha JaHHBIA MOMEHT?
MapkeTiuielicbl BCTPETHIIM TMMAHJIEMHUIO BO BCEOPYKMH — OHU JABHO YK€ MPEIIararoT
NoKynarenasiM KOM(OPTHBIA MIOMIKHL, HIMPOKHM acCCOPTUMEHT, aJ€KBAaTHbIE ILIEHBI U
yI0OHYI0 TOCTAaBKy. TOUKOM pocTa W Il MapKETIUICHCOB, U JJi1 OPEHIIOB CTaja Pe3Ko
BBIpPOCIIAsl «B3aUMHAsi CUMMATUS» — IUCTPUOYIHUS U 3()PEKTUBHBIE MPOJAAXKH HYepes3
TaKhe KaHajlbl CTalu JUid OpEHJOB KIIOUEBBIM 3JIEMEHTOM CTPAaTerud BbDKUBAHUS.

OpnHako He €IMHCTBEHHBIM. BTOPOM TpeHA — MHBECTUPOBAHUE 3HAYUTEIIBHBIX PECYPCOB
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B MpSIMbIE OHJIAWH-TIPOJAXH, B «JIApPK-CTOPbD» MU CIY>KObl JOCTaBKU. Tperuil TpeHnm —
CJIMSIHUS/TIOTIIONIEHUS ¥ BBIXOJI TOI-UTPOKA HA OUPIKY.

Ha cerogHsmHuil J€Hb MOXHO CJAENaThb BBIBOJ YTO pa3BUTHE €-COMMeErce ajs
KOMITAaHUM 3TO IlIar B HaMpaBJIeHUH OyIylIero W mar Ha BcTpeuy norpedurento. Ceituac
KakuM Obl yJOOHBIM M KpacuBbIM He Obul Baml o@uiailH MarasuH, MNOTpeOHTeNn
3HAQYUTENIbHYI0O 4YacThb BHUMAaHus OyayT yaelsITh OHJAaliH cocraBistomeit. g
noTpeduTeNsi BayKHbI AMOLIMU OT B3aUMOJICHCTBHSI C CAUTOM U yI0OCTBOM 3aKa3a TOBapa,
4eM B3aMMOJCHCTBUE HANPSMYIO ¢ TOYKOW Ipojaxu. OHJAHH NPOAAKU PacTyT U Kak
nokazan 2020 rog, ecnu Balla KOMIIAHUS HE TOTOBA TOProBaThb B MHTEPHETE BaM HET
MECTa Ha pBIHKE, BBDKHBAIOT TOJBKO TE€ KOMIIAHUHM, KOTOPbIE MOTYT OYE€Hb OBICTPO
allalITUPOBAaThCsl K HOBBIM YCIIOBUSIM PBIHKA, @ YCJIOBMSI MOTYT IIOMEHATBHCS B TEUEHUU
JTHSL.

IlonBons WTOrM, MBI MOXKEM CIEJIaThb HEKOTOpPbIE BBIBOABL. Bce KpyIHbIE
COBPEMEHHbIE KOMIIAHUU CTApalOTCsl MPUAEPKUBATHCA TPEX COCTABISIOLIMX UYTO ObI
OCTaBaTbCsl KOHKYPEHTOCIOCOOHBIMH. Bo-niepBbIX, 3T0 nporpamma jossabHocTu. Ceifuac
IporpaMma JOSJIBHOCTH — 3TO HE TOJIBKO CKUIKA Ul MOCTOSHHOTO KJIMEHTAa, HO H
CHUCTEMa, KOTOpasi MOXET OTCJIEIUTh NPUBBIUKH, IMOBEIECHUE NOTPEOUTENsl, Pa3BUTh
J0ATBHOCTh K OpeHay. OHa Tak ke MCIONIb3yeTCsl JUIsl yIAepKaHUsl KJIMEHTa BHYTPHU
KOMITAaHUM 32 CYET UTPOBBIX MEXAaHUK, OOHYCOB U YHUKAJIbHBIX OCOOCHHOCTEH y Kaxa0i
KOHKPETHOW KOMITAHUU.

Bo-BTophix, mMapketunroBas joructuka. B 2021 romy moTpeOutenp HE TOTOB
KIaTh CBOM TOBAp HEAEISIMM, UCKIIFOUEHUE, €CIIN 3TOT TOBApP HE SIBISIETCS YHUKAJIBHBIM.
[Ipy mnpUMEPHO OAMHAKOBBIX YCIOBHUSAX IOKYNKM KJIMEHT TEPEIUIaTUT BallemMy
KOHKYPEHTY 4TO Obl 3a0paTh TOBap 3/1eCh M ceiiuac M OTKaXKeTCs *kJAaTh ero naxe 3-4
nHs. Bce HOBBIE cHCTEMBI JIOTHCTUKHM DPa3palaTbIBalOTCS MUMEHHO C Y4YETOM TaKoro
noseseHue norpedurenss. CUcTeMbl Terepb HE TOJNBKO IMOMOTaroT MPOU3BOAMTH 3aKa3a
TOBapa, HO M OTCJIEKUBAIOTAKTyaJIbHBI ACCOPTUMEHT B 3aBUCHMOCTU OT CE30HHOCTH M
NOTPEOUTENHCKOTO CIIPOCa.

B-tperpux, onnaiiH npogaxu u cailt. Kak nokazan 2020 rog MHTEpHET Mara3uHbl
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B KPUTHYECKHUX YCJIOBHSIX Oojiee aJanTHUBHBI K Pa3jMYHBIM CHUTyalldsM pPbIHKA U B
MPOIIJIOM IOy MX J0JIA B CTPYKTYpE MPOAAK 3HAYUTEIBHO YBEIUUMIach. [ TOro yto
Obl KIWEHTy ObUIO yIOOHO B3aWMOJICHCTBOBATH C BAaIlMM CAWTOM, HYXHO
NPUACPKUBATBCA BCEro TPEX BeUIEH, JOTMYHOCTh M YAOOCTBO B MCIOJIb30BAaHUU,
CKOpOCTb 3arpy3KH Balllero CaiTa U aCCOPTUMEHT MPENCTaBICHHBIM Ha HEM. OT 3THUX
TPEX MYHKTOB MOXKHO OTTAJIKUBATHCS JaJIbIIe U 3aHUMAThCS IPOJABUKEHUEM CalTa.

Bce 3Tu myHKTBI JODKHBI OBITH MPOAYMaHbl W MPOpPaOOTaHbI B COBPEMEHHOM
koMrmannu. Eciam oHa CMOXeT TMpaBWIBHO HACTPOUTh M paboTaTh € KaKIbIM
WHCTPYMEHTOM, TO Oy/lIe€T BO3MOKHBIM COXPAHEHUE W YBEIMYCHHUE ayJUTOPHUH JIOSITHHBIX
KIMEHTOB. Tak ’ke€ 3TO TOMOXET KOMIIAaHUU OBITh KOHKYPEHTOCIIOCOOHOW Ha
COBPEMEHHOM pbIHKE. B miaBe 2 paccMOTpUM, YTO M3 ITUX TE3UCOB MNPUMEHSTCS B
xomnannu «KKAPEKC YPAJI» u kak 310 peaqn30BaHO Ha MPAKTUKE.

3akioueHue

HNrak, B 1ensix a”aau3a MHUPOBBIX TPEHJIOB pPa3BUTUSI PO3HUYHBIX CETEH I10
MpoJiayke OBITOBOM TEXHWKH, Obla BBIABUHYTAa THUIIOTE3a, YTO B HACTOSIIEE BpeMs
MOTPEOUTENTh OT MPOTPAMM JIOSUTBHOCTH KOMIIAHUH KIET HE TOJIbKO aKIMH, CKHIKH, HO 1
KAaKO€-TO BOBJICUCHHE B MPOILIECC MOKYNKH B BUJE UTPbl. BbUTIO MPEeAnoaokeHo, 4To st
KIINCHTOB KOMITAHMM C OBITOBOM TEXHHUKOM Ba)XHO BCETJa HAIW4YHAE OOJBIIOTO
pa3HooOpa3HOro BbBIOOpa, M3-3a Yero HeoOxoauma Oe3ympeuHas Joructuka. Jms
JIOKa3aTeNbCTBA JAHHOW THUIIOTE3bl OBLJIO TIPOBEACHO HCCIEIOBAaHUE MPOrPaMM
JIOSITHHOCTH, JIOTUCTUYECKUX CUCTEM M CAMTOB PO3HUYHBIX CETEW MO MpOoJake OBITOBOM
TeXHUKH B Poccum W mupe, 1o pe3yabraraM KOTOPOTO BbIJIBUTaeMas THIIOTE3a
MOATBEPIUIIACH.

Takum oOpa3omM, TUIOTE3a O TOM, YTO B HACTOSIIEE BpeMs MOTPEOUTENH OT
MpOrpaMM JIOSUIBHOCTH KOMIIAHUM KAET HE TOJbKO AaKIHUHM, CKHJIKH, HO M KaKOe-TO
BOBJICUEHHUE B TIPOIIECC TIOKYTIKH B BUE UTPHI, TOITBEPKAACTCS: TOTPEOUTENSIM OOJIBIIIE
HE HMHTEPECHBI MPOCTO CKUAKH. [loTpeduTenu Temeph 3aMHTEPECOBAaHBI B Mpoliecce
HAKOTUIEHHs OOHYCOB, TIOJydYeHHEe OOHYC 3a MPOXOKICHUE KaKUX-TM00 7TanoB u urp. Ha

CGFOJIHSIHIHI/Iﬁ JE€Hb MOXXHO CHE€JIaTh BBIBOJl, UTO pa3BUTHEC €-COMMErCe il KOMIaHUM
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ATO IIar B HamNpaBJIeHWW OyIyIEro W mar Ha BcTpeuy norpeoutemnto. Ceituac Kakum ObI
yAOOHBIM U KPacHBBIM He ObLI Balll oJiaifH MarasuH, MOTPEOUTENN 3HAYUTEIBHYIO YaCTh
BHUMaHUS OyIyT yAeJsTh OHJIAIH COCTaBIISIFOIIEH.
bubaunorpadus

1. 8 TumoB mporpamm JosipHocTH, cTatks //  OUTOFCLOUD
[Onekrponnsiii pecypc]. URL: https://outofcloud.ru/blog/2017/01/12/vosem-tipov-

programme-loyalnosti-kotorye-rabotayut/#:~:text=ITporpamMmmbi%2010s516HO CTH %02 0—

%203510%20cuctema,npoBen20uccienoBanne%208%202015%20rony
(mara obparmienus 15.03.2020)
2. XPLRPASS: opunmansusiii caiit // TNF [Dnekrponnsiii pecype], URL:

https://www.thenorthface.com/xplrpass.html (nara o6pamenuns 15.04.2021)

3. Amazon Prime: odunmanbHbiii caitr // amazon.com [DiaeKTpOHHBIH
pecypcl, URL:
https://www.amazon.com/amazonprime? encoding=UTF8&%2AVersion%2A=1&%?2
Aentries%2A=0 (nata oopamenus 01.04.2021)

4.  Slma Mopo3oBa, «Ontummzanms JOTUCTHKW», crtarks // retail.ru

[Onexrponnsiii pecypc], URL: https://www.retail.ru/cases/keysy-trekh-kompaniy-po-

optimizatsii-logistiki-i-snizheniyu-zatrat/ (mara o6pamenus 16.04.2021)

5. I-rt: Odurmaneusiii caiit// i-rt.ru [Dnexrponnsii pecypc], URL:http://i-
rt.ru/index.php/resheniya/prognozirovaniye-sprosa-i-popolneniye (mara oOparieHus
16.02.2021

6. ABTOMaTu3aIus yrnpaBieHUs 3amacaMu, CTaThsi // VC.IU [DIeKTpOHHBIH
pecypc], URL: https://vc.ru/u/432471-abm-cloud/103810-avtomatizaciya-
upravleniya-zakazami-i-zapasami-partner-dk-v-sisteme-abm-inventory (mara

obpamenus 01.04.2021)
7. ABMCLOUD: odwummaneueiii cait // ABM [DnekrponHsiii pecypc],
URL: https://abmcloud.com/en/solution/inventory-management/distribution-

inventory-management/ (mara o6parenus 15.02.2021)

26


https://outofcloud.ru/blog/2017/01/12/vosem-tipov-programm-loyalnosti-kotorye-rabotayut/#:~:text=Программы%20лояльности%20–%20это%20система,провел%20исследование%20в%202015%20году
https://outofcloud.ru/blog/2017/01/12/vosem-tipov-programm-loyalnosti-kotorye-rabotayut/#:~:text=Программы%20лояльности%20–%20это%20система,провел%20исследование%20в%202015%20году
https://outofcloud.ru/blog/2017/01/12/vosem-tipov-programm-loyalnosti-kotorye-rabotayut/#:~:text=Программы%20лояльности%20–%20это%20система,провел%20исследование%20в%202015%20году
https://www.thenorthface.com/xplrpass.html
https://www.amazon.com/amazonprime?_encoding=UTF8&%2AVersion%2A=1&%2Aentries%2A=0
https://www.amazon.com/amazonprime?_encoding=UTF8&%2AVersion%2A=1&%2Aentries%2A=0
https://www.retail.ru/cases/keysy-trekh-kompaniy-po-optimizatsii-logistiki-i-snizheniyu-zatrat/
https://www.retail.ru/cases/keysy-trekh-kompaniy-po-optimizatsii-logistiki-i-snizheniyu-zatrat/
http://i-rt.ru/index.php/resheniya/prognozirovaniye-sprosa-i-popolneniye
http://i-rt.ru/index.php/resheniya/prognozirovaniye-sprosa-i-popolneniye
https://vc.ru/u/432471-abm-cloud/103810-avtomatizaciya-upravleniya-zakazami-i-zapasami-partner-dk-v-sisteme-abm-inventory
https://vc.ru/u/432471-abm-cloud/103810-avtomatizaciya-upravleniya-zakazami-i-zapasami-partner-dk-v-sisteme-abm-inventory
https://abmcloud.com/en/solution/inventory-management/distribution-inventory-management/
https://abmcloud.com/en/solution/inventory-management/distribution-inventory-management/

Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3

Journal Marketing MBA. Marketing management firms 2021, issue 3
8. Poccuiickuii pBIHOK HWHTEPHET-TOPTOBIM OBbITOBOM TexHUKoM 2020,
UCCIIEZIOBaHUE // rbe.ru [DneKTpOHHBIN pecypc], URL:

https://marketing.rbc.ru/research/39863/ (nara oopamenus 18.02.2021)

Q. Omnnaitn  toprosnsi 2020, crartes // [Onexrponnsii pecypc], URL:
https://oborot.ru/news/samye-obsuzhdaemye-v-socsetyah-aliexpress-ozon-i-
wildberries-i1128956.html (mara oopamzenus 15.02.2021)

10. Hosuxosa K.B., Anyx B.M1. COBPEMEHHBIE MAPKETUHI'OBBIE
MHCTPYMEHTBI PETUOHAJILHOI'O PUTENJIA B YCJIIOBUAX LIUDPOBOI
OKOHOMUKW//Mapketunr B Poccum u 3a pyo6exxkom. 2019. Ne 2. C. 20-26.

[ DIIEKTPOHHBIM pecypc]. — Pexum JOCTyIa

URL: https://www.elibrary.ru/item.asp?1d=37242697

11. Awnrtuneckyn E.A. CepBHC OCHOBa KOHKYPEHTHOIO Pa3BUTHS MECTHOM
posnuuHoii cetn./ CrnuumHa E.A. Axntuneckyn E.A. // AkryanbHble BOIPOCHI

coBpeMeHHOM 3KOHOMUKH 2018. Nel.

References

1. 8 tipov programm loial'nosti, stat'ia / OUTOFCLOUD [Elektronnyi
resurs]. URL.: https://outofcloud.ru/blog/2017/01/12/vosem-tipov-programm-
loyalnosti-kotorye-rabotayut/#:~:text=Programmy loial'nosti — eto sistema,provel
issledovanie v 2015 godu (data obrashcheniia 15.03.2020)

2. XPLRPASS: ofitsial'nyi sait // TNF [Elektronnyi resurs], URL.:
https://www.thenorthface.com/xplrpass.html (data obrashcheniia 15.04.2021)

3. Amazon Prime: ofitsial'nyi sait // amazon.com [Elektronnyi resurs],
URL:
https://www.amazon.com/amazonprime?_encoding=UTF8&%2AVersion%2A=1&%2
Aentries%2A=0 (data obrashcheniia 01.04.2021)

27


https://marketing.rbc.ru/research/39863/
https://oborot.ru/news/samye-obsuzhdaemye-v-socsetyah-aliexpress-ozon-i-wildberries-i128956.html
https://oborot.ru/news/samye-obsuzhdaemye-v-socsetyah-aliexpress-ozon-i-wildberries-i128956.html
https://www.elibrary.ru/item.asp?id=37242697
https://www.amazon.com/amazonprime?_encoding=UTF8&%2AVersion%2A=1&%2Aentries%2A=0
https://www.amazon.com/amazonprime?_encoding=UTF8&%2AVersion%2A=1&%2Aentries%2A=0

Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3
Journal Marketing MBA. Marketing management firms 2021, issue 3

4. Iana Morozova, «Optimizatsiia logistiki», stat'ia // retail.ru [Elektronnyi
resurs], URL: https://www.retail.ru/cases/keysy-trekh-kompaniy-po-optimizatsii-
logistiki-i-snizheniyu-zatrat/ (data obrashcheniia 16.04.2021)

5. I-rt:  Ofitsial'nyi sait// i-rt.ru [Elektronnyi resurs], URL:http:/i-
rt.ru/index.php/resheniya/prognozirovaniye-sprosa-i-popolneniye (data obrashcheniia
16.02.2021

6. Avtomatizatsiia upravleniia zapasami, stat'ia / vc.ru [Elektronnyi resurs],

URL.: https://vc.ru/u/432471-abm-cloud/103810-avtomatizaciya-upravieniya-
zakazami-i-zapasami-partner-dk-v-sisteme-abm-inventory (data  obrashcheniia
01.04.2021)

7. ABMCLOUD: ofitsial'nyi sait // ABM [Elektronnyi resurs], URL.:
https://abmcloud.com/en/solution/inventory-management/distribution-inventory-
management/ (data obrashcheniia 15.02.2021)

8. Rossiiskii rynok internet-torgovli bytovoi tekhnikoi 2020, issledovanie //
rbc.ru [Elektronnyi resurs], URL: https://marketing.rbc.ru/research/39863/ (data
obrashcheniia 18.02.2021)

9. Onlain torgovlia 2020, statia // [Elektronnyi resurs], URL.:
https://oborot.ru/news/samye-obsuzhdaemye-v-socsetyah-aliexpress-ozon-i-
wildberries-i1128956.html (data obrashchzeniia 15.02.2021)

10. Novikova K.V, latsuk V.I. SOVREMENNYE MARKETINGOVYE
INSTRUMENTY REGIONAL'NOGO RITEILA V USLOVIlaKh TsIFROVOI
EKONOMIKI//Marketing v Rossii i za rubezhom. 2019. Ne 2. S. 20-26. [Elektronnyi
resurs]. — Rezhim dostupa URL.: https://www.elibrary.ru/item.asp?id=37242697

11.  Antineskul E.A. Servis osnova konkurentnogo razvitila mestnoi
roznichnoi seti./ Spitsina E.A. Antineskul E.A. // Aktual'nye voprosy sovremennoi
ckonomiki 2018. Nel.

28



Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3
Journal Marketing MBA. Marketing management firms 2021, issue 3

AHTHHecKYJ ExaTepuna AJleKCAaHAPOBHA, KAHOUOAM YKOHOMUYECKUX HAVK,
3agedyrouasn kagedpvr Mapkemunea [II'HUY,
Tlepmcxuii 2ocyoapcmeennviii HAYUOHANbHBIU UCCTE008AMENbCKULL

antineskul-e-a@yandex.ru

Crpanynuna A.C., cmyoenm, kageopa mapremunea,
axkoHomudecxuii ¢hakynomem, [HI'HUY, [lepwov Poccus

marketing.psu@yandex.ru

AHAJIN3 DOPEKTUBHOCTHU CUCTEM JIOAJIBHOCTHU JIAA
KJIMEHTOB B FASHION-UHAYCTPUU

AHHOTaN U

Ha ceromusuiauit neHb POCCHMCKUI PBIHOK OJICKIbI ABISETCS OOHUM M3 BAXKHEUIIUX
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VYpoBeHb crHpoca W TMOTPEOUTENBCKOE TOBEICHHE HA PHIHKE OJEKIbl BO MHOTOM
OTIPEICNIAIOT KOHKYPEHTOCTIOCOOHOCTh Kak (abpuK — MPOU3BOMUTENCH ONEXKIbl, TaK H
pPUTEHJIEPOB, B YHCIO KOTOPBIX BXOAAT CeTeBbie (eaepaibHble M MEKIyHAPOIHBIC
KOMIaHHH, a TAKKe IPEANPUATHI Majoro ousHeca. [7]

Hacermennocts fashion- peiika B Poccun oGecrieunBaeT MOSHBIN CHEKTP 3alpPOCOB
NOTPEOUTEINsI, HO aKTUBHOE NPEITIOKEHHE POKIACT JKECTKYI0 KOHKYPEHIIMIO B OTpaciy,
MMEHHO 3TO MPH CHU)KEHHHU MOKYMATENbCKOM CrocoObHoCTH, KoTopas HaOmonaetcst ¢ 2008
o 2015 rox, cnocoOCTBYET crany.
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6,0%

Puc. 1 - Ilunamuka fashion-peiaka 20122018 rr.,%. [2]

B 2015 rony, mo JaHHBIM 3KCHEPTOB, PHIHOK ONEXKAbI, OOYBU M aKceccyapoB
ynaj B HaTypaJbHOM BbIpakeHHH Ha 33 %, B 2016 rony TeHaeHnms coxpansuiack. I1o
MHeHuto crenuanuctoB Fashion Consulting Group , mo urtoram roja 3arparhbl
pOCCHSIH Ha TOKYNIKY OJEXIbl COKPATUIIMCh, MO pa3HbIM oueHkaM, Ha 30-50 %. C
Y4E€TOM TOTO, YTO LIEHbl B PO3HHYHBIX OAEKHBIX CETAX BBIPOCIM 3a JIBa roja B
cpenneM Ha 30—40 % (1o HeKoTOphIM KateropusiM pocT coctaBui 70—100 %), oobem

PBIHKA OJICXK/IBI B PYOJICBOM BBIPOKEHUH CHU3UTCSI HE3HAUYUTEIBHO. [2]

2,36 2,45 2,50 2,27 2,30 2,36 2,36

2012 2013 2014 2015 2016 2017 2018

Puc. 2. — O6bem fashion-peiaka 2012-2018 rr., TpiH.pyo6. [2]

Poct aktuBHOCTH mokynarenel Hadasca aumib B 2016, u npogomxuics B 2017 rony,
KOTJla MOTPEOUTENH M MPOU3BOAUTENN MPUCTOCOOUIUCH K DKOHOMHUYECKHUM H3MEHEHHUSM.

Jlobutscst aToro nmo3Boimna digital-mapkeTuHT 1 THOKast acCCOPTUMEHTHAS MTOJUTHKA.
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ITo pesynpratam 2018 roma poccuiickuii fashion-peiHOK B pyOieBoM
’KBUBaJEHTe octaica Ha ypoBHe 2017 roma. OObeM pBIHKA OAEKIbI, O0OYBU U
akceccyapos, cornacHo pacuéram FCG, cocrasui 2,36 Tpau. [2] B 2018 rony Ha gone
CTarHaly Crpoca M BBIHY)XJEHHOTO pOCTa I€H OOJBUIMHCTBO HMHOCTPAHHBIX
KOMIIAHUWA BPEMEHHO MPUTOPMO3UJIM CBOU Mporpammbl pa3BuTusi. OCHOBHAs 4YacTh
KPYIHBIX POCCHICKHX CETEMl CPEIHET0 CErMEHTa TAKKE MOCTABWIIM Ha Iay3y CBOU
IUIaHBI M0 OTKPBITHUIO HOBBIX TOYEK, M MO POCTYy 00beMOB mpojax. Ha ocHoBaHuu
MECCUMUCTUYHBIX OIEHOK moTpediienuss B 2018 romy MpakTUYECKH BCE KPYIHbBIC
UTPOKU ONTHUMHU3UPOBAIN U COKPATUIIM CBOM 3aKYNKH, CHU3UB PUCKHU 3aTOBApUBAHUS
Y HETIPOJIAaHHBIX OCTATKOB.

B 2019-2021 rogy mporHo3upyercs MOJOKUTENIbHAsI AUHAMUKA, HO TOJIBKO Y
TeX OPEHJ0B U KOMIIaHUI, KTO OCHOBATEIbHO BIOXKHUTCS B €-COMMErCe Mpoiaxu, HO
3HAUEHUsI, CKOPEE BCETO HE JIOCTUTHYT NpeAKpru3ucHbIX B 2014 romy. [2]

CornacHO J1aHHBIM, 00OOIIEHHBIM 3a TIOCJEIHUE 6 JIET, MOYTH MOJOBUHA BCEX
pPUTEIIEPOB OTPAciM 3aHAThl TOPIOBJIEH TOBapaMU POCCHUKCKOTO IMPOU3BOJCTBA.
CornacHo HCCIIEIOBAaHUSIM DPBIHKOB OJEXKIbl, HA POCCUUCKHE MPUIABKU E€XKETOAHO
nomnaaaer a0 15 HOBBIX 3apyOeKHBIX OpeHIOB. JIMAMPYIONIUMU KOMIAHUSMU TI0
oobremam mpomax B orpaciau ocrtaiorca 'K INDITEX, OOO «Octun» u 3A0
«Imopus mxuHC». TOonOBBINA pUTENIIEp BBILIEN HA CPENHUE MTOKA3ATENN B OTPACIU Ha
ypoBHe 69,2 Miipa B py0iieBoM SKBUBaJICHTE. [4]

B coBpeMeHHBIX YCIOBUSAX HAOIIOAAETCS POCT KOHKYPEHIMHU, YaCTO MOXKHO
HaOMoaTh TNpeodsiajaHue TPEMIOKEHUS Haa ChpocoM, Ooprda 3a KIMEHTOB
CTAHOBUTCS BCE CEPbE3HEU. JIMHAMWYHO pPa3BHUBAIOIIUMCA PBIHOK aKTyaJIu3UpPyeET
BONIPOC Ppa3pabOTKU MapKETHHTOBBIX CTpPATETWii, B YaCTHOCTH pa3pabaThIBAIOTCA
CUCTEMBI JIOSJIbHOCTH, KaK MHCTPYMEHT IPUBJICUEHUS U YIEpKaHUs MOTpeOUTENEH.
AOcomoTHO BO Bcex cdepax OuzHeca KOMIIAHUM CTPEMATCS K IOBBIIICHUIO
MOKa3aTesieil  JIOSUIbHOCTU  KJIUMEHTOB. VIMEHHO oOHa ompeaenseT CTEneHb

HEYYBCTBUTEJIBHOCTH MOKYNATENEN K AEHCTBUAM KOHKYPEHTOB M IPUBEPKEHHOCTh K
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OTpeIeNICHHOMY OpeHAy M TpoAyKTy. s peanuzanuy JaHHBIX Ieled KOMIaHUU
UCITIOJIB3YIOT PpA3JINYHblE MApKETHUHIOBbIE HWHCTPYMEHTBI, OJHHMM U3 KOTOPBIX U
ABIISIETCS CHCTEMa JIOSJIbHOCTH, KOTOpas IpU3BaHA CTUMYJIMPOBATH KIHUEHTOB
COBEpIIaTh IIOBTOPHBIE TOKYNKH, TO €CTh IIOJJIEPKUBATH KOHBEPTUPYEMYIO
JIOSITTBHOCTG. [6]

OcCHOBHOE paccMarpuBacMO€ IIOHATHE B pAMKax JaHHOM TEMBbI SIBISETCS
CUCTeMa JIOAJNBbHOCTH. llom [maHHBIM TEPMHMHOM IOAPA3YMEBAETCS KOMIUIEKC
MapKETUHTOBBIX ~ MEpONPHUATHI, KOTOpbIE  HANpaBJIE€Hbl HAa  yYCTaHOBIICHHE
JOJITOUTPAIOIIMX OTHOWIEHWA ¢ KiaueHTaMu. [5] OCHOBHOW NPHUHLHII CHUCTEM
JOSUIBHOCTH - TOOLIPEHHE KIHWEHTAa W CTUMYJIHPOBAHHME IOBTOPHBIX mpoaax. Ho
camoe€ IIaBHOE — BBICTpauBaHUE SMOLIMOHAIBHON CBA3H MEXAY OPEHIOM U KIMEHTOM.
MIMEeHHO 3MOLMOHABHBIA (DAKTOB UrpaeT OJHY M3 OCHOBHBIX POJEH B KIMEHTCKOU
JIOSITBHOCTH, TIOCKOJIBKY B OTJIIMYME OT PallMOHAJIBHOCTH, MOOYKIAIOIIEH BHIOWPAThH
IPOAYKT C ONTUMAaJbHBIM COOTHOLIEHWEM II€Hbl M KayecTBa, 3MOLMOHAJIbHAsS
NPUBS3AaHHOCTh 3acTaBISIET MPUOOpETaTh HE HamOOoJee NEUIEBbI W KaueCTBEHHBIH
TOBAp, a TOT, K KOTOPOMY KJIMEHT JIOsUIEH. [§]

[IporpamMmsbl JOAIBHOCTH OBIBAIOT pa3HBIMH. BBIOOp MX YCTOBUN U MEXaHUKHU
HAUMCJIEHUs] MPUBWIETUN 3aBUCUT OT 33/a4 KOHKpeTHoro ousHeca. Ho menb nrodoi
IIPOrpamMMbl — BbI3BAaTh NHTEPEC K KOMIIAHWUH, €€ MPOLYKTaM WJIU yCIIyTraM, yaep>KaTb
KJIMEHTA U CTUMYJIMPOBATh MOBTOPHYIO MOKYIIKY. [ 7]

[Iporpamma JIOSIBHOCTH, OCHOBAaHHAs Ha CHCTEME CKHMJOK, 3aKIJIFOYAaeTCs B
IIPEIOCTABICHUN KIMEHTY SKOHOMHMYECKOM BBbIBOABI. JIMCKOHTHas mporpaMma
JIOSJTBHOCTH TIPEIOCTABISAET KIMEHTY (PUKCUPOBAHHYIO CKUIKY Ha TOBapbl WM
yciyru. [7] MarasuH BbIAAET MOKYIATENH JUCKOHTHYIO KapTy WIHM MPOJaeT €€ 3a
neHbru. OCHOBHOE JTOCTOMHCTBO JAHHOM IPOrpaMMBbl JIOSJIBHOCTH 3aKIJIFOUAETCs B
IIPOCTOTE BHEIPEHUSA U OTHOCUTEIBHO JIEHIEBOM HMCHOJIb30BaHMU. ONMH U3 IIABHBIX
HEJOCTATKOB JUCKOHTHBIX CUCTEM SIBISIETCS MX MACCOBOCTb M JOCTYITHOCTb, a TAKKe

M30BITOYHOE KOJMYECTBO Ha pbIiHKE. MIMEHHO 1O 3TOM mpuuyuHe, OpeH] HE MOXKET
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clellaTh KJIMEHTa [0 HUCTUHE JOosiabHbIM. Ha maHHBIA MOMEHT, HaOIogaeTcs
TEHACHIIUA  COKpAIlleHHWs  JUCKOHTHOW CHUCTEMbl B CHJIy HMX  BBICOKOM
pacipoCTPaHEHHOCTH M MOHMKeHNI0 dhdexktuBHOCTH. [10]

BonpmmHCTBO (enepanbHbIX TOPTOBBIX CETEH HCMOIb3YET HAKOMUTEIHHYIO
MEXaHUKY, T€ €CTh OOHYCHYIO CHUCTEMY JOsUTIbHOCTH. OHa MO3BOJISIET BBICTPAUBATh
JOJITOCPOYHBbIE OTHOIIEHUSA ¢ TokynareiasiMu. CeTb (PUKCUPYET HCTOPHUIO MOKYMOK
y4acTHUKA MPOrPaMMBbI JIOSUIBHOCTH M BO3HArpa)<1aeT KIMEHTa 3a MPUBEP>KEHHOCTD
KOMIIaHUU OamjaMu W cTaTycoM. bammel — cBoeoOpasHblii KAIMIOAK KIIHUEHTY,
BBIPQKCHHBI B «MECTHOM BalIOTE€» TOProBOM ceTH. 3a Kaxaoe NpHOOpeTeHne
KJIMEHThl MOJYYaloT OMNpPEIEICHHOE KOJIMYECTBO OauioB, KOTOPbIE OHH MOTYT
NOTPATUTh HAa HOBbIE MOKYNKHU. bosee npocToil BapuaHT HAKOMUTEIbHON MPOTrPaMMBbI
JOSIBHOCTH, KOTOPBI YacTO HCIHONB3yeTCd MallbIM W CpPEIHMM OH3HECOM —
Baprnanus Ha TeMy BTL-mexanuknm «momapok 3a mokynky». Ha kacce kmmeHTy
BBIIAIOT CIIEUMaJbHbIE KAPTOUKM s mramnoB. Kaxaslii pa3 mpu MHOKyIkKe
MOKYTIaTellb TTOKa3bIBaE€T CBOIO KapTOUKY, HAa KOTOPYIO MpOJaBell CTaBUT mtamil. [lpu
HAKOIJICHUH OIPENEJICHHOIO KOJIMYEeCTBA LITAMIIOB KJIMEHT MOJy4yaeT OecruiaTHBIN
toBap. Hanmpumep, B kodeiiHe mociie MOKyNnku MATH Yalek Kode KIMEHT MOoaydaeT
mectoir kope OecrmatHo. [10] Craryc — 3TO HOBBI YpPOBEHb B MpPOTrpaMMe
JOSAJIBHOCTH, TOJPa3yMEBAOIIMN yBEJIMYEHUE CKUIKA 10 KapTe WIM YPOBHS
00CITy>KUBaHUS.

HexoTtopsie ceTr, KOMOMHUPYIOT MEXaHUKH. 3a KOKIYIO MOKYIKY B Mara3nuHax
CEeTHM Ha CYeT KJIMEHTa MOCTYNaloT Oalljibl, KOTOpPblE MOXHO TpPaTUTh Ha HOBBIE
nokynku. [Ipy 3TOM ¢ KOTUYECTBOM HAKOIJICHHBIX 0aJJIOB PAacTET M CTAaTyC KIMEHTA B
porpamMme JIOSTbHOCTH: Y€M BBIIIIE CTATyC, TeM O0JbIlie OOHYCHBIN KIIIOCK Ha KapTy.
[10]

B ocHOBe OOHYCHOU CUCTEMBI JIEKUT COPEBHOBATENIbHBIN, UTPOBOM AJIEMEHT,
KOTOPBIM BBI3BIBAET 3MOIMOHAIBHYIO NMPUBS3aHHOCTh KJIMEHTA, TO €CTh KIMEHTCKYIO

JOAJIBHOCTB. I[OCTOI/IHCTBOM ﬂaHHOﬁ CHUCTEMBI CO CTOpPOHBI KIIMCHTA ABIIACTCSA
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BO3MOYKHOCTb CAMOCTOSITEJIBHOTO BBIOOpa HY)KHOI'O M JKEJAaeMOro Iojapka, co
CTOPOHBI KOMIIAHWH - ITOBTOpPHAs MpojJa)xa B HYKHblEe cpokH. HemocTtatok OOHyCHOM
CUCTEMBI CO CTOPOHBI OpeHJa- JOpPOTOCTOSIIEE BHEAPEHUE, CO CTOPOHBI KIMEHTOB-
KOPOTKHIA TIEPHOJT ICHCTBHSI OOHYCOB, CJIOKHAs CUCTeMa HauucieHus. [6]

Jng aHanu3a pealbHbIX CHCTEM JIOSUIBHOCTH  OBUIO  HCIOJB30BaHO
UCCIIEJIOBAHNE, TPOBEICHHOE HE3aBUCUMBIM MapkeTHUHroBbiIM CRM-areHTcTBOM
INBRIEEF. [3] UccnenoBanue 0XBaTuiIo MATH NOMYASPHBIX Mara3uHoB: «Stradivariusy,
«Befreey, «Zarina», «H&M», «Ostiny». B uccnenoBanue Bomwio 36 ¢enepaibHbIX
po3HNUHBIX ceTeil. CeTn ObUIM NOA0OPaHbI TAKUM 00pa3oM, YTOObI B KaX10H OoTpaciu
ObLIM PAaBHOMEPHO MPEICTABICHbl Mara3MHbl pa3HbIX (OPMATOB: OT HEOOJIBIIMX
KOPHEPOB 1O KpPYMNHBIX TOPIOBBIX LIEHTPOB. TakuM oOpa3zom, Oblia oOecredeHa
BO3MOXKHOCTh CPABHUTH OOCITY>)KMBaHUE B PA3HBIX CETMEHTAX UHIYCTPUH MOBI.

I'eorpadpus uccnenoBanus Briatodasnia Mocksy, Cankr-IlerepOypr, Ilepmp u
ropoga-MWIIMOHHUKY, Bcero 14 roponmos. PacnpeneneHne ropomoB —Takxke
00ecIreynio CpaBHUMOCTb CETMEHTOB.

B xome wuccnenoBaHMs NPOBOAWINCH BH3UTBI B  MarasuHbl. Bu3HThI
OCYIIECTBIISUIM TailHble [MOKYNaTeNHd, COOTBETCTBYIOLIME MNPO(UII0 peasbHOro
nokymnaresnsi MarazuHa. Beero Obuio mpoBeaeHo 216 BusutoB. B 3amady mocerurens
BXOAWIO TOJYYNUTh KOHCYJIBTAlIMIO IO TOBAapy, PEAJbHO €ro MHTEPECYIOIIEMY, B
HallleM cllyyae pedb UJET O KEHCKOM onexze. [lokynarens mo cBoemy >KeJIaHUuI0 MOT
COBEPILIUTH MOKYNKY WJIK OTKA3aThCsA OT HEE.

belIm paccMOTpEHBI, MPOrpaMMBbl JIOSJIBHOCTU JUIsl MOKYyNATelaed y JaHHBIX
ceTel MPOJAXKU >KEHCKOW OACKbl. bblsio 0OHAapy>KEHO, YTO BapHallUU UX MEXaHUK
CYIIECTBEHHO pa3jMyaloTcs MexAy co0ol, HecMOoTps Ha TO, 4YTO Mara3MHbI

OPHUCHTHPYIOTCS Ha OJHY IIEJICBYIO ayquTopHio. [3]
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Ha3zBan
e
Marasu
Ha

Oco0eHHOCTH MarasuHa

J1eMeHTBI NnporpaMmal JIOAJIBbHOCTH

Stradiva
rius

MIPUBJICUCHUE
MOKYTIATeJIEN 3a CUET
CO37aHus UMUKA
DKOHOMUYHOU
aJbTepHATUBBI OoJiee
JIOPOTUM MapKaM IpH
CJIEA0BAaHHUU TJIABHBIM
MOJHBIM TPE€HAaM

e [Ipu moanucke Ha email-pacchuiky -
HPEATIOKEHUS CO CKUAKAMU Ha HOBYIO KOJIJICKITUIO
B lHTEepHET-MaraszuHe.

e [Ipu 3akaze ot 2 000 py0. - OecrutaTHas
J0CTaBKa.

o Ce30HHBIE M MEKCE30HHBIE PACIIPOIAXKH.

Befree

CTUMYIUPYET
IIOKYIIaTeJIeN CBOEU
OOHYCHOM CHCTEMOH,
UCIIOJIB3Ys email-
MapKETUHT KaK OJIUH U3
BaXHBIX KaHAJIOB
KOMMYHHKAITIH C
KOHEYHBIM MOTpPEOUTEIEM

e BupryanbHast O0HyCHasl KapTa - IPUBETCTBEHHAS
ckuaka 10%. Jlanee O0HYCHI HAUUCTSAIOTCS 110 5%
OT CTOMMOCTH KaxA0W MOKynku. OriaunBaTh
OaymaMu MOXKHO TOJIbKO 710 30% Bareil moKymnku
o kypcy 1 6amn =1 py6ro.

e Pacchuika CKHIOYHBIX MPEIJIOKEHUN YEPES €-
mail

e TBOpuecKkre KOHKYpCHI B Instagram B co3ganun
CTHIIBHOTO 00pa3a ot Befree. Harpana - onata
NOKYIIOK B Marasuse, JM00 CKUIKa.

HaIpaBIIIET CBOU
COOOIIIEeHNA HA

BuprtyansHas OoHyCcHas KapTa: IEPCOHAIbHBIC
1000 60oHyCOB MpuU perucTpaiuu, B uectsb J{Hs

YKpEIUICHHE
. Poxxnenus. BoHyCBI KOTISITCST HE TOIBKO 3a MOKYIIKH,
AYMOIMOHAIILHOM CBSI3H C
HO U 32 OT3bIBBI, IOJTUCKY Ha PACCHUIKY, y4acTHE B
: norpeduTenem, o
Zarina omnpocax. 1 6onyc = 1 pyonb. 5% cymmbI ueka
pa3IMYHBIMU cIOCOOaMU .
BO3BPAII[AETCsl TOJIBKO Ha 15 eHb, JeHCTBYIOT
BOBJICKasl KIINCHTOB B
OOHYCBI OMH T07l. MOKHO TIOJTHOCTBIO OTUIAYUBATh
KOMMYHHKAITHIO, .
TOJILKO CTapyl0 KOJUJICKIIMIO, a JIJIsi HOBOM - TOJIBKO
OyKCHUpYs OT3bIBBI U o
10 30%.
KOMMEHTapUH
e MoXHO OOMEHSATH CBOIO CTapyIO OJICKIAY Ha
HCIIONB3YeT KynoH B 15%, a coOpanHas ofexaa mouaeT Ha
JMMUTHUPOBAHHBIE KO- nepepaboTKy.
H&M P

bpeHIIN KOJICKITUT
OZICK/IB.

e [loamucka Ha e-mail-pacceuiky Bam momapsit
€IMHO Pa30BYIO CKUAKY B 25% Ha OAHY BEIlb B

NuTtepHeT-marasune u 0eciiaTHYIO J10CTaBKY.
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Ha3zBan
ue
Ocol0eHHOCTH MarasuHa JJIeMEeHThbI POrPAMMBbI JIOSLIHOCTH
Marasu
Ha
e [leproanueckue CKUAOYHBIE aKIIMKU Ha
pa3M4YHbIC TUHEWKN aCCOPTUMEHTA, HAIPUMED:
«CuactnuBbiii yac». [Tokynas B onpenenéHHbI
neHb ¢ 17 no 18 yacoB, BbI OJIy4aeTe CKUAKY B
20%.
BoHyCHO-HaKONUTENbHAS CUCTEMA PA3JIMYHBIX
kapT. Kapra «boHyc» BblaeTcs mpu Jirooou
MOKYTIKe OeCIuUIaTHO; fajee 25 O0HYCOB 3a KaX Ible
500 py0. MOKYTIKH.
umeeT mupokuii Bei6op | Kapra «bonyc ILmtocy, BeIgaeTcst mpu MOKyIke ot
ofiexk bl U akceccyapoB B | 15 001 py6. wnu ripu cymme mokynok ot 15 001
Ostin ctuiie casual jis pyo0., 35 6onycoB 3a Kaxabie mosHbie 500 pyo.

YKCHIIMH, MY>K4YUH U
neTen

Kapra «bonyc Cynep» BbIIAETCS IPU MOKYIIKE OT
30 001 py0. unu npu cymme nokymok ot 30 001
pyO0., COBEpUIEHHBIX TP NPEAbIBICHUN KITYOHOM
kapThl «boHyc» 50 OOHYCOB 3a KaX/Ibl€ OJHBIE
500 py6. mokynku. baniamMu MOXXHO OIJIa4MBAaTh J10
30% MOKyMOK.

Tabnuna 1 — Onucanue nporpamMm JOsSUIbHOCTH KJIMEHTOB MarazuHoB kKommnanuii INDITEX u

H&M, Ostin

Stradivarius sBIsSIETCS OIHUM U3 MOMYJSPHBIX MarasuHOB UCIIAHCKOU

xomnianuu INDITEX. B Gonbliryro kopropaiiuio Takke BXOAsT Zara,

Massimo Dutti, Bershka u Pull and Bear. K coxxanenuro, eciim BeI He

IMPOXNBACTC B I/ICHaHI/II/I, TO MPpEUMYIICCTB Y I[aHHOﬁ CCTH HC TaK MHOTIO.

[Tokymarenu ocTaroTcs JOSUIbHBIMU K JaHHOMY MarasuHy Ojarojaps

4aCTOM CMEHE KOJUICKLIHH, IUPOTE MPEICTABIIEHHOIO ACCOPTUMEHTA U

HU3KOU LICHOBOW MOJIMTHKE. B pe3ynbrare, Ha pa3BUTUU IPOTPAMMBI

JIOAJIBHOCTHU UM YAACTCA CYIICCTBCHHO COKOHOMUTD.
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Befree - ceThb MyiIbTH OpPEHIOBBIX Mara3MHOB JKEHCKOH M MYMKCKOM
onexasl. B MockBe u Cankr-IletepOypre marasunbl Befree oTkpbiBaer
xomrnanusi Melon Fashion Group, a B permoHax ceTb pa3BHBAETCA IO
bpanyvaitzuary. dopma MOANUCKM HA CalTe IOCTOSHHO HAIMOMUHAET
MOJIb30BATENII0 O cebe, a YHHUKaJbHbIE CKHUJIOYHBIC MPEAIOKECHUS
pacrpocTpaHsoTCs UMEHHO uepe3 e-mail. B pesynprate 0a3a mosuIbHBIX
MOJIMUCYMKOB paCTET, a OpeHAy Jerde OTciaexuBarh 3P(HEKTUBHOCTD
nmpomo-nipeaoxkeHuit n peaknuio [{A na aux. Ilmtoc, Befree He 3a0biBaet
u mpo SMM: 3T0 OIMH W3 HEMHOTHX OpEHIOB, KOTOPBIM TBOPYECKHU
WCIOJIB3YET COLMAJIBHBIE CETH KAK HWHCTPYMEHT [JI1 BOBJIICYCHUS W
yAepKaHMs [eJCBOM aymuTopud. [3]

Poccuiickuii OpeH1, BBITYCKAOLIMNA KEHCKYIO OACKIY, aKCeccyapbl U
KynaabHUKH. Mapka ocHoBaHa B 1993 romy. C 2009-ro B co3nmanuum
HECKOJIBKMX KOJUIEKIIMK 111 Zarina yyactBoBasia Penara JIMTBUHOBA,
Haraness BomgsnoBa u Haraneas Opelipo. CoBceM HeaaBHO Zarina
3alycTWiia HOBYIO OOHYCHYIO CHUCTEMY Uil KIIMEHTOB. B cpaBHEHHM C
IpYyrUMH OpeHJaMHu MporpaMma JIOSJIBHOCTH Zarina MoJapa3yMeBaeT
OOJIBIIIYIO BBIFOlY KJIMEHTA 3a CUYET KElI-07Ka M BO3MOKHOCTH OIIAYMBATh
OasIaMu TIOJTHYIO CTOMMOCTD CTApOH KOJIEKIHH. [3]

Btopoii mo BenuuuMHe TMIOOANBHBIA pUTEWIEp OHEKIAB TOCIE
UCIMaHCcKkoi koprnopanuu Inditex. 9To OJlMH U3 CaMbIX U3BECTHBIX UTPOKOB
Macc-MapKeTa Ha PhIHKE ¢ HU3KUMH IIEHAMH W OOJBIITUM KOJIHMYECTBOM
JIOSUTBHBIX KJIMEHTOB, KOTOPBIE OCTOSIHHO BO3BPAILIAIOTCSI K HUM B Mara3uH

3a ouepeHOM (yTOOTKOM.
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H&M sBHO He CTaBUT CBOEM II00aNbHOW 3amadyeii pa3BUTHE
MacmTabHOM OOHYCHOM mporpaMMmbl. BMecTo 3TOro pureisiep BHEApSET
TOUEYHBbIE MEXaHUKH, paboTaromue Ha Oosnee y3kyro ayauTtopuro. Ilomxon
H&M ominuaercss or OONBIIMHCTBA KOHKYPEHTOB, TaK KaK KOMITAHUS
JenaeT akKIEeHT Ha HeMaTepUualibHbIX IIEHHOCTSX Bpoae 3a00Thl 00
OKpYXaIoIleH cpefie, YTO MPEUMYIIECTBEHHO paboTaeT Ha I0BOJIBHO Y3KUIA
CETMEHT MOJIOAOM W COBPEMEHHOU ayAUTOPUH, KOTOPOM MNPUSATHO
U30aBUTHCSL OT CTAPOU OJICK]IbI, MOJIYYUTh CKUIKY Ha HOBYIO, U «IIOMOYb)
npupoge. OcHOBHas 1Ieb TAaKOr0 MWHCTPYMEHTa — paboTra Ha
BBICTpaMBaHMUE COIMATILHO-OTBETCTBEHHOIO HMUka Openpa. Ilpu sTom
JUISl CAaMOTO KJIMEHTAa B TaKOW CHCTEME JIOBOJIBHO OTPAHUYEHO KOJIUYECTBO
MPSTHUKOB, KOTOPBIE OH MOT ObI MOJYyYHUTh, U BCE OHU HE OOBEIUHSIOTCS B
€ro ra3ax B KaKyl-TO SIUHYIO U MOHITHYIO CUCTeMY OOHycHpoBaHusl. [8]

Ostin — MeXIyHapOIHBINH OpeHI, MpeaIararonuii MUPOKUH BBEIOOP
OJICK/IbI M aKceccyapoB B cTuiie casual juist sKeHIUH, MyX4UH U aeTed. B
JAHHOM OpE€HJI€ LIeJIb - MOBBICUTH YACTOTY IMOKYNOK M CyMMY CPEIHETrO
4yeKka. YUHUThIBas, YTO KaKIbId ros 11 MapTa OOHYCHI «CroparoT» BhITOa OT
HUX HE CTOJb 3HAYUTEIbHA. MHOruMe OpeH/bl YK€ HaBHO NEPEXOAST Ha
BUPTYaJIbHBIC KapPTHI IS YIOOCTBA CBOMX MOTpeOuTeNnei. [3]

[To pesynbraram Hamero o0030pa OCHOBHBIE YEPThl MPOrpamMm

JIOSUTBHOCTH PUTEMIIEPOB OTPAXKEHBI B €AMHOMN Ta0dnuIe 2.
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Cetb Stradivarius Befree Zarina H&M Ostin
Beryniienue B
OecCIIaTHO OecIIaTHO OeciuiaTHO | O€CIIIaTHO OecCIIaTHO
nporpamMmmy
JIeKTPOHHAaS
eCTh eCTh HET HET eCTh
peructpanusi
Crapr . [Tocne .
P [Ipu nepBou [Ipu - ITocnie nepBou
HAKOIJIEHUS HET nepBoi
MOKYTIKE perucrpanuu MOKYTIKH
O0oHycCOB ITOKYITKH
bonyc
bonyc
Crarychl HaxonuTtenpHbie
HET HET HET ILmroc
YUYACTHUKOB OOHYCBI
bonyc
Cynep
-25
OayioB 3a
Ka)KJIpIe
500
pyOneit
Kypc 5% ot 5% ot -35 5% ot
yp ° ° Kynon 15% °
HAYHUCJIEHUsI | CTOUMOCTH CTOMMOCTH OaioB 3a CTOMMOCTH
. . IIPH y4acThe .
O0OHYCOB 1 KaXKIOM KK 101 Ka)KJIbIC KaKIOU
B IIPOTpaMMe
CKUI0K MOKYIIKH MOKYTIKH 500 MOKYIIKH
pyOneit
- 50 6anoB
3a KaXKJble
500
pyOneit
Kypc
yp 16amni=1 | 16ami=1 1 6am =1 B
CIIMCAHUS 5 5 HET 5 1 6amn = 1 py0.
0OHYCOB PYo- pYo- pYo-
Jo 100% nHa
0 30% ot CTapyro 0 30%
Omiaara A ° by A °
CYMMBI KOJIJICKIIHIO HET oT cymMbI | B mo6oe Bpemst
OoHycamm o
MOKYITKH u 10 30% nHa MTOKYITKH
HOBYIO
OrpanuyeHusi | Borychl 3a bonycer 3a | Heooxomaumo | Croparor He cropator
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Cethb Stradivarius Befree Zarina H&M Ostin
IIOKYIIKY IMOKYIIKY IIPUHECTHU yepes roa
HAYUCIIAIOTCS | HAUUCIIAIOTCA CTapyro

Ha 15 neHp Ha 15 neHp 0Ky HA
Croparorcs | nepepadoTKy
4yepes roj

Tabmuna 2 — CpaBHHTENIbHAS XapaKTEPUCTHKA TPOTPAMM JIOSUTBHOCTH CETEH MOIMYIISIPHBIX
Mara3uHOB OJCKIbI [3 ]

MOXHO 3aMETHUTh, YTO HE BCE UTPOKH CETMEHTa CUUTAIOT MPOrpamMmy JOSJIbHOCTH
HEO0OXOIUMOM COCTaBIISIONICH CBOEH MapKeTHHTOBOW cTpareruu. K coxaneHuro, CI0XHO
TOYHO OIIEHUTh KaKasl U3 paCCMOTPEHHBIX MEXaHUK - caMas 3(p(HeKTUBHAS, TaK KaK JJIsl 3TOTO
HE0OXOoAMMa CTaTUCTUKA CAMHUX PUTEUIIEPOB. [7]

BaxxHO OTMETHTH TEHIEHIMIO MOOWIM3allMd TPOrpaMM JIOSUIBHOCTH B BHUJE
BUPTYaJbHBIX KapT W NPWIOKEHUH, OAHAKO ellé He Bce OpeHIbl TOTOBBI MCIIONb30BATh
Takylo MexaHuky. OCHOBHas mpoOiieMa CIOKHOCTU Tepexo/ia MpOorpaMMbl JIOSUIBHOCTH Ha
HOBBIE PENIbChl B TEXHUYECKUX MOMEHTAaX: M3-32 HEOOXOAUMOCTH JUIKUTAIU3ALNNA BCEX OT
PYKH 3aIlOJTHEHHBIX Ha Kacce aHKEeT, 00beUHEHUS JTaHHBIX 3apErMCTPUPOBAHHBIX KIMEHTOB
3a pa3HbI€ TO/Ibl B Pa3HbIX TOPrOBBIX TOUKAX, (POPMUPOBAHUM €IUHON KIMEHTCKON 0a3bl U ee
cermeHTanuu. [1]

B pamxax uccnenoBaHusl MOKHO CJIeNIaTh BBIBOJ O CpeAHel 3(PPEKTUBHOCTU CUCTEM
JIOATIBHOCTH, KaK CpPEACTBa MOCTPOCHMS JOJTOUTPAOLIMX OTHOLIEHUN MEXKIY KIMEHTOB U
KOMIaHHEH. ITO MOXKHO CBSI3aTh € MPOOIEeMOi KOHIEHTPAMU OPEHI0B Ha CTUMYIMPOBAHUU
TpPaH3aKIIMOHHON KOMITIOHEHTHI JIOAJIBHOCTH. B mpoliecce TOHKM 3a yBETUYEHHEM O0beMa
NPOAAK, KOMIAHUM 3a0bIBAIOT O TaKUX BaXXKHBIX MOMEHTaX, KakK YIOBJIETBOPEHHOCTH,
OCBEJIOMJICHHOCTh M HMOLIMOHAJbHAs MNPHUBSA3AHHOCTb, W3-32 OTOTO MEPUOIUYECKU
CTAJIKUBAIOTCS C HEZOBOJIBCTBOM KIIMEHTOB. [6]

Habnronaercs TeHneHIUs U3MEHEHHSI CUCTEM JIOSIIBHOCTH B (AIIH MHAYCTpUU. Bekope oHM
CTaHYT Ooiee OPUCHTHPOBAHHBIMHM Ha KJIIMCHTOB W MCHCC MOHCTU3HWPOBAHHBIMHU. Bbonee TOrO,

KOMITIaHUAM H606XOJII/IMO YACIIATH 0o0JIbIlIe BHUMAHHUS Ha COBCPUICHCTBO CCPBUCA U KAYCCTBO CBOCTO

MPOJYKTa, TaK KaK HHUKaKas CHUCTeMa JIOSIIbHOCTU He OyleT paboTarh JIydie J00pOoXkKeIaTeaIbHOTO

o0cimyxuBaHusg U KAYECTBEHHOI'O TOBapa.
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OnHuM U3 YCJIOBUHM MOBBILEHUS SPPEKTUBHOCTH PAaOOTHI JIIOOOr0 MPEANPUATHS WIN

OopraHu3alv, HE3aBUCUMO OT THIIA U (I)OpMLI CO6CTBCHHOCTI/I, SABIIACTCA HOI[60p nepcoHajia. O,Z[HI/IM

U3 AacleKTOB JIaHHOTO TIpollecca, SIBISETCS BOCIPUSATHE coucKareneMm Openaa Oynyliero
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paboronarensa. H.A. Lapesa, JI.A. Jlucuua orMedaroT Ba)KHOCTb (POPMUPOBAHUS MOJIOKHUTEITHHOTO
Openna paboronarens, Py HEAOCTATKE JUHEWHBIX COTPYIHHKOB M HEOOXOJMMOCTH B KOPOTKHE
cpoku cpopmupoBarb nepconan [1]. [I[pumeHUTENEHO K TeMe JTaHHOTO HCCIEIOBAaHUS, yKa3aHHbIC
aBTOPBl OMNpENEeNsIOT MOHATHE «OpeHx paborojareis» Kak COBOKYMHOCTh MPEUMYIIECTB,
MOJTYy4aeMBIX COMCKATEJIEM B pe3y/bTare MOCTYIJICHUS Ha pabOTy Ha ONpPENeNeHHOe MPEANpUsITHE,
WIH B OPraHU3aluIo.

Kak ormewaer C.A. TuroB, Bocupustue OpeHaa padoronarens (GopMUpYyeTCs, UCXOIS U3
o0pa3a, CIOKUBLIETOCs Ha OCHOBE PEKJIAaMbl, JIMYHOTO BIEUATICHHS, OT3bIBOB (IMOILMOHAIbHAS
COCTaBJISIIONIAs ), a TAK)KE M3 3HAKOMCTBA M aHAJM3a CTPYKTYPBI, KaJpOBOTO COCTaBa, (PMHAHCOBO-
HSKOHOMMYECKMX M UHBIX IIOKazareseld paboThl NpPEeaUpUsTHS M OpraHu3anuu (paluoHalbHas
cocrapnsomas). Paccmorpum mompoOHee MeXaHU3M BOCHPUATHS paccMaTpuBaeMoro (GeHoMeHa
JUIAMH, OCYIIECTBISIOIIUMU MOUCK paboThI [2, c. 43].

Takum o00pa3om, paccMaTpuBaeMbIii TPOIECC CXOXK C MOJACISIMH IOTPEOUTEIHCKOTO
noBefeHus. llpm 3ToM B KadecTBE TOTPEOHMTENs] BBICTYAE€T COUCKATEIb, OICHWBAIOIIMN
paboTozareneli Mo pa3IWYHBIM MTOKa3aTeNlsIM U MPUHUMAIOIINUN pellleHrne 0 BhIOope Oyayiero Mmecra
paboThI (paboTomares).

Taxoke paccMoTpuM monenb GopmupoBanusi OperHna, paspadorannyo T.H. ITapamoHOBOi,

KOTOpasi IpeJCTaB/IeHa HAa PUCYHKE |, MPUMEHUTEIBHO K 00BEKTY JaHHOIO UccliefoBanus [2, c. 67].

OCHOBHBIC KOHCTAHTHI

Bxonnbie nepemeHHbIE «YHepHBbIH AMUK» Brixogurnie
(0OBEKTHUBHBIE CTUMYJIHI, J\ CO3HaHUSA IEpEMEHHBIE
CyObEKTHUBHAS COMCKaTeJIs (peakiuu corcKaress)
WHTEpIpeTaIus CTAMYIOB “/
pabotojaresem)

A 4

Cnep>xuBatoiye GakTopbl

Pucynok 1. Monens ¢popmupoBanust Openaa padoronarens, pazpadorannas T.H. [Tapamonosoit
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Kak cnemyer u3 Monenu, NpeacTaBiICHHOW HAa pUCYHKE |, MMEIOTCS W3HAYAJIbHO
OCHOBHBIC KOHCTAHTHI ((haKTOPHI), ONpeNeISIONIre MPEeAouTeHus: couckareneid. K ux auciy
aBTOpP OTHOCHUT 3HAYMMOCThH TPYAOYCTPOMCTBA JJIi COMCKATeNs W JMYHOCTHBIE (DAKTOPHI
(MpUHAIJIEKHOCTh COMCKATENss K TOW WJIM WHOW COLMAIBHOW Tpymie, KyIbTypHBIM U
o0pa3oBaTeNbHbIl  ypOBEHb, WMCIOIIUNACS OMBIT IOUCKA padOThl, OXHUIAHHUS OT
pabotomarens) [3].

[ToMrMO OCHOBHBIX KOHCTAHT, TPEJCTABICHHAS] MOJIETh BKJIIOYAET B ce0s Tpu OoKa.
[epBriii 6510K - BXOJHBIE TIEpEMEHHBIE, KOTOPBIE MOApa3IestoTcs Ha [4, 5]:

- O00beKkTUBHbIE CTUMYNBl (MHPOpManus o paboTojarene, TMOJNy4YeHHas U3
0oHUIIHATBHBIX UICTOYHHUKOB);

- CyObEKTHUBHYIO MHTEPIPETAIMI0 CTUMYJIOB paboromaresieM (XapaKkTepUCTUKH
BaKaHCHHU, pa3Mepa 3apabOTHOW IUIaThl, COIMAIBHOTO TAKeTa W HWHBIC TPEIIOKCHHUS
paboTromarens).

NmenHo yka3aHHBIE TTIEpEMEHHBIC BIUSIOT HAa opMupoBaHue OpeHaa padboToaaTens y
coMcKarensi BakaHCUH, (GopMHUpys CTUMYNBI At OQOpMIIeHUs TPYHAOBBIX OTHOILIECHUH C
paboTromaresuem.

Btopoii 610k paccmarpuBaeMoOil MOJAENN - «YEPHBIN SIMIUK» CO3HAHUS COMCKATENS
BaKaHCHHU BKIIIOYAeT B cebs ATambl mpolecca BOCHPHUATHS UM OpeHaa pabortomarens. ITo
MpoIeCcC OTpPaKaeT OCHOBHBIC IICUXHUYECKUE TMPOIECCHl, MPOXOASIIINEe B CO3HAHUU
NOTPEOUTENS: TMPOIECC BOCHpUATUS ©  00paboTku uHGOpManuu, OBIBA€T BbHI3BAH
OCO3HAaHWEM TOTPEOHOCTH, €€ HMHTEHCHUBHOCTBIO, YTO B CBOIO O4YEpEIb OIMpPEIeNsIeT
COOTBETCTBYIOIINI YPOBEHb BOCIIPUUMYUBOCTH KOHKPETHOW MH(OPMAIINU, IIEIIOCTHOCTH €€
BOCIIPHSITHSI.

Tpetnit OnMOK XapakTepus3yeT BBIXOJHBIC TEepEeMEHHbIE (KOHKPETHYIO PEaKIIHIO
COMCKaTeNsl BaKaHCHM). YKa3zaHHas peakuus (kernaHne oQopMHTh C paboTomareneM
TPYIOBBbIC OTHOIIICHHS) 3aBUCUT OT YPOBHS BHUMAaHUsS K OpPEH]TY, 3HAHUS €r0 0COOCHHOCTEH,
OTHOIIICHUSI K HEMY.

Mexnay mpoieccoM (GOPMUPOBAHUS TIOJOKUTEIBHBIX YCTAHOBOK y COMCKATEss
OTHOCHUTENBHO OpeHna paboTomarens (BTOpoil OJ0K Moaenu) u GOpMHPOBAHUEM >KEIaHUS
0hOpMHUTH C HUM TPYAOBBIE OTHOIICHHS (TpeTUW OJOK MOJEIN) COMCKATeIh BaKaHCHH
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CTAJIKUBAETCS C Pa3HOro poaa craepkuBarommu Qaxtopamu. K ux uuciay oTHOcUTCA
HECOOTBETCTBHE 3asIBIICHHBIX YCIIOBUN pa0OThl (akTudecKuM. {1 TOro, 4TOOBI BBISBHTH,
HACKOJIBKO JIaHHBIM (hakTop 3HAUMM B Tporecce GopmupoBaHus OpeHaa paboromaTens y
JIUII, OCYIIECTRIISIIONTUX TOUCK padboThl, B Mae 20021 1. 6bLT0 IPOBEACHO HcceoBaHue [6].

Llenr wccnemoBaHUs - BBIABUTH, HACKOJIBKO, COBIAJICHWE 3asBIICHHBIX YCIOBUH
pabotel ¢ (akTHUeCKUMHU, BIUAET Ha (OpMHpOBaHHE OpeHna paboromarens. B mporecce
MCCJIE0OBAHUS PEIIAIUCh ClIeayIoue 3aa4u [7]:

- OCYUIECTBUTh MOHUTOPUHI BaKaHCHUW B CylepMapKeTax psiia TOPTOBBIX CETed T.
[lepmu;

- TIPOBECTH aHAJIM3 COOTBETCTBHUS 3asBICHHBIX pabOTONATENIIMU YCIOBUH Tpyaa ¢
(bhaKTHYEeCKUMH;

- OCHOBBIBasIChb Ha Mojaenu ¢GopMupoBaHus OpeHna paboToaaress, ONpeNeIUTb
3HaYMMOCTh (PaKTOpa COBMIAJCHUS 3asBICHHBIX YCIOBUU PabOTHl ¢ (DakTHUECKUMU, IS
dbopmupoBanus OpeHaa paboromarens.

B mpouiecce nepBoro sramna uccieqoBaHus ObUT TPOBEIEH MOHUTOPUHT BaKaHCH 1O
JOJDKHOCTH  «TIPOJIABEI-KaCCHP» B BOCHMH CYIIEpPMapKeTax TOProBeIx cereid T [lepmm.

PesynbraThl MOHUTOPHHTA, TIPECTABICHBI B TaOmUIE 1.

Cynepmapket 3asiBJIeHHBIe padoTonaTeieM DdakTHYeCKHE YCIOBHUS
yCJIOBHS

Jlenra Odunmansaoe ohopMIIeHHE, Cucrema HaJ10aBOK 32 TSDKENBIN TPy, 2/2
ruOKkuit rpaduk padboTsl, CMEHBI, OYeHb BBICOKAsl HArPYy3Ka C ISTHHULIBI
BO3MOJKHOCTB TIOIPa0OTKH, IO BOCKpPECEHBE, peryssipHas nepepadoTka.
MUTAHUE,

peMust 1o pe3yabraTaM Tpyza,
JIOTIOJTHUTEIJIbHBIE OOHYCHI

[TaTepouka Bo3moxkHOCTB BBIOOpA Tpaduka I'paduk paboThI TONBKO 5/2 ¢ HOYHBIMH
pabotsr (5/2 nnu 2/2), PEBUBHSAMMU.
BO3MOXKHBI IOZIPAaOOTKH, Ha nomkHocTh Ipo/aBIia, BO3MOXKHO,
CoupanbHble TapaHTHH, OIUIaTa YCTPOUTHCS TOJNBKO TIO0 OKOHYaHUH 00yUIEeHUS

OTIIYCKOB ¥ OOJBHUYHBIX JIICTOB
Pabota psimom ¢ omom

CKHIKM B MarasuHax ceTu
@upMeHHas CIIELOAEKIA
Bo3MoXHOCTB TIPOQEeCCHOHAITBEHOTO U
KapbepHOTO POCTa, KOPIIOPaTUBHOE
obyueHune

KopriopaTuBHbIE MEpOTIPHATHSI U
KOHKYPCHI

Maruur OdunpmanbHOE TPYIOYCTPOHCTBO, I'padux pabotel 2/2, MAKCUMAJIBHO
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oopmiienne o TpyaoBomMy Kozmekcy ¢
TIEPBOTO JTHA

EcTh BO3BMOXXHOCTH ITOIpaOOTKH
VYnoOHbli cMeHHBIH Tpaduk padoTs 2/2
CymectByeT rpaduk paboThI ¢
YaCTUYHOHN 3aHATOCTHIO

Bo3MoskeH KapbepHBIi pocT yepes 3-6
MecCSIICB

OO6yuenue 3a cyeT KOMITAHUHN

BO3MOJKHas 3apaboTrHast miata - 19800 6e3
noapabotok. OTcyTcTBHE HHPOPMALIUN O
MIPEMUSX B Hai0aBKax. JITUTEIBHBIN TIEPHO
odopmiteHUs Ha PaboTYy.

MomneTka OdwunmansHOE TPYIOYCTPOMCTRO; I'paduk Tompko 5/2. IlepBoHavanpHas
MOJTHOCTBIO "Oenas" 3apaboTHAs TIaTa; | CTRKMPOBKA HA 2 HS 1Mo 8 yacoB 0e3
rpaduk 2/2 mubo 5/2; OTLUIATHI.
oOy4enwne mpodeccuu;

JIPYKHBIA KOJIJIEKTHUB;
MEePCIEeKTHBA KApEPHOT0 pocTa

Cembs I'mbkwuii rpaduk padoTsl, 12-uacoBoit I'padux 4/2
pabounii 1eHb, C [IuraHue He omaunBaeTCsl.

YUETOM TOKETaHUH COTPYIHHUKA IO Henocrauun orutaunBaroTcst MpoiaBLAMH.
rpaduKy paboThI HeomnnaunBaemas ctaxupoBka
OmnnaynBaemast CTaXXUPOBKa, OTcyTCcTBUE IEPCIIEKTHB ISl KAPhEPHOTO
JIOTIOJTHUTENIbHBIC OOHYCHI. pocra

Beper PaboTa B mpecTHKHON KOMITaHHU; I'padux 2/2 mu6o c 11 go 23, 1ubo ¢ 8 mo 8
CBOEBpEMEHHas 3apa0OoTHAsI TIIATa; [Tocne paboTh! pa3BO3AT JOMOM
Bo03MOXHOCTB CTaTh 4acThbiO APYKHOM | EjxeqHEBHbIE ONEPATUBKYU AJIs1 HAYTCTBUU U
KOMAaH/IbI; CpaBHEHHS Pe3yJbTaTOB CO BUCPALTHUM
B03MOKHOCTH IMTPONTH KOPIIOpAaTHBHOE | JHEM, pa3dopa onuOoK, 3a/1a4, pa3ouparoT
o0yueHHue; TOBapHbIE IPYIIIIHI.

B03MOXHOCTH HOBBILIICHUS
KBJIM(UKAIUY;
Bo03MOXXHOCTH KapbepHOTO pocTa.
JloruiaTel: 3a CTax, 3a yCIEIHbIe
pe3yNbTaThl IS TENBHOCTH, 32
KBaJIM(HKAITHIO.
Amax Pabora B KpynHO#H MeXTyHAPOIHOM HeoOxoammo npoiiTu TecTUpOBaHUE TIEPEN

KOMITaHHH.
I'padux pabotsr 5/2,

odopmrenue mo TK PO,

BO3MOKHOCTH JUISl Pa3BUTHS U
KapbepHOT'o pPOCTa;

TUCKOHTHAs KapTa cotpynHuka 10% Ha
MOKYIIKM BO BCEX MarasuHax AmaH
TUTaBaIONIVE BHIXOAHKIE; paboTa B
YTpEHHUE, THEBHBIC U BEUCPHHE
CMEHBI.

pUEMOM Ha paboTy.

Omnuiara ¢ epBoro JAHS CTAXXKUPOBKH.
HuddeperunpoBanHbIii TOAXO0A K rpaduKy
pabOThI COTPYTHUKOB, UCXO/S U3 MX OIIBITA.

Tabnuna 1 - Pe3ynbrarel MOHUTOpUHTA BaKaHCHH B cynepmapkerax I. [lepmu [8]

Kak BUIHO U3 MaHHBIX, MPEACTABICHHBIX B Tabmuie 1, B HMIECTH PacCMOTPEHHBIX

cynepMapkeTax,

HaOJromaeTcs

HCCOOTBETCTBUEC  3asi1BJICHHBIX pa6 OoTOAaTCIIIMU

ycioBuid ¢ (pakTuueckumu. ITO Kacaercs YCIoBuUM Tpymaa. Tak, paboromarenu
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W3HAYaIbHO 3asBISIOT O BO3MOKHOCTH MPEJOCTABICHUS COTPYyAHUKAM THOKOTO
rpaduka pabotel. Ha camoMm nmerne, couckarensiM mpeaiaracTcsl TOJIbKO OJIUH BapHAaHT.
CoBmnajieHre 3asBIICHHBIX YCIOBUM pabOThl ¢ (paKTUYECKUMU, HaOMIONAETCs TOJIBKO B
CyIEpMapKeTe «AIIaH».

Taxxe B cynepmapkerax «llsartepouka», «Marnut», «MoHeTka», «Cembs»,
OTMEYAETCsl JJUTENbHBIA Tiepuos odopMIIeHHs Ha paboTy U IIPOXOXKICHUE
CTQXXUPOBKU 0O€3 OIUIaThl, YTO TAK)KE€ HE COOTBETCTBYET HM3HAYAIBHBIM YCIIOBHSIM,
ompezeIeHHpIMU paboTomarensiMu. B cynepmapkere «AmaH» B CTaHIAPTHOW aHKETE
COMCKATes, IPUCYTCTBYIOT AIEMEHTHI TECTOBBIX 3aJaHHM, O UEM 3apaHee KaHU1aTOB
HE IPEAYIIPEKIALOT.

Taxxke B cynepmapkerax «JIeHTa», «Cembs» OTMEUAETCS HECOOTBETCTBHUE
3asBJIECHHBIX pabOTOAATEeNISIMU  YCJIOBHMM B YacTH BO3MOXKHOCTH OOECIIECUCHHS
KapbEPHOTO POCTA COTPYHUKOB, & TAKKE MPEIOCTABICHUS UM Pa3HOIO poaa OOHYCOB.

Bce paccmorpennbie paboromareny mpeasiararor oduuuanbHoe odopMIIeHHE
COTPYAHUKOB, MPHUHATHIX B IITAT, B cOOTBETCTBUU ¢ HOpMmamu TK P®. B stoit wacru,
3asBIIEHHbIE TpPeOOBaHUSI COOTBETCTBYIOT (akTrueckuMm. Haunbounbiiee coBnaaeHue
3asBICHHBIX YCIOBUH C (DAKTMUECKMMH, B YaCTU MPEAOCTaBICHUS OOHYCOB
COTpyAHHMKaM, OTMEUYEHO B cynepMapkerax «beper» n «Amany.

Jlanee, paccMOTpUM, HACKOJBKO COBIAJCHHUE 3asBICHHBIX YCJIOBHM padOThI ¢
(aKkTUUECKUMU, OKa3bIBaeT BIMsIHUE HA OpeHn pabdoromarens. s 3Toro ObLI MpoBeIeH
OMpocC, B KOTOPOM MPUHSUIM ydacTue 50 yen. U3 yucia CTYACHTOB pPa3IMYHBIX BY30B I
[Tepmu. Ilepen Humu Oblila OCTaBIEHA 3a7a4ya, paclpeneauTh GaKkTopbl, BIUSIONINE HA
BOCHIpUATHE OpeHa paboToAATeNs IO CTENeHH UX BaXHOCTU. OIICHUBAIUCH CIEIYIONINE
(bakTopsl:

- COOTBETCTBHE 3asIBIICHHBIX paboTonaTensaMu YCIIOBHIA Tpynaa
(IpOIOIKUTENBHOCTh CMEH, BOBMOXKHOCTD MOAPAOOTKH) € (PaKTUUECKUMU;

- COOTBETCTBHUE 3asBIICHHBIX PabOTOMATENSIMU YCIOBUI oopMiIcHHS Ha PaboTy

(mmuTenbHOCTH O(hOPMITEHHSI, OTIIaTa CTAXKUPOBOK);
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- COOTBETCTBHE 3asBJICHHBIX PaOOTOAATENSIMU YCIOBUH B YaCTH MPEAOCTABICHUS
pa3Horo poaa OOHYCOB COTPYIHUKAM.

Kak moxkazamm pe3ynbrarbl, IOMy4YeHHbIE B Xoae aHkKetupoBaHus, S50%
OTIPONICHHBIX YKa3aJM, YTO HAa WX BOCHpUATHE OpeHma paboTomarelns, B OOJbIIEH
CTETNICHH, OKAa3bIBACT BIMSHUE (PAKTOP COOTBETCTBHS 3asBICHHBIX pPabOTONATEISIMH
ycnouid Tpyaa. Taxke mist 40 % ONPOUICHHBIX BaXKHBIM SIBJSIETCS COOTBETCTBHUEC
3asBICHHBIX paboTomarensMu ycCiIoBUi odopmieHuss Ha pabory. B HanmeHbiei
CTETIeHH, Ha BOCHpUsATHE OpeHaa paboTojarelis, OKa3bIBaeT BIMSHUE TaKoW (aKTOp Kak
COOTBETCTBHE 3asBJICHHBIX PabOTONATENsIMU YCIOBUN B YaCTH MPEIOCTABICHUSI PA3HOTO
pona 6oHycoB coTpyaHukam (20%).

OTO MOXHO OOBSCHUTH C MO3UIMU TOTO, YTO COUCKATENIM OCYIIECTBIISIIOT MOMCK
paboThl, OPHEHTUPYSICh, B TEPBYI oOdepenb, Ha YHOOHbBIM st cebs Tpaduk.
HecoBnanenue 3asBiIeHHbIX pabOTOAATENIMU YCIOBUM € (DaKTUYECKUMHU, B YaCTH
YCIIOBUH Tpy/a, MPUBOIUT K TOMY, YTO COMCKATENIM CUUTAIOT ceOsi oOMaHyThiMH. Takke
JUIL COMCKATEeJIe WMMEET 3HAYCHHE JTUTEILHOCTh O(OPMIICHHUS, OIUIaTa CTAKHUPOBOK,
MOCKOJIBKY JaHHBIN (haKTOp HAMPSMYIO BIMSET Ha YPOBEHb WX JKU3HH. BO3MOXHOCTH
MOJyYCHHsI Pa3IUYHBIX OOHYCOB OT paboromaresns, mocie odopmieHHs Ha paboTy, B
MEHBIIICH CTEIICHNW BIIMSCT HAa BOCHPHATHE €T0 OpEHIa, MOCKOJIBKY paccMaTphUBaeTCs
COMCKATEJISIMH B KAY€CTBE aKTyaJIbHOM 3aJ1auu.

Takum 00pa3oM, MPOBEICHHOE WCCIICAOBAHUE TIO3BOJIIIO CJIENaTh BBIBOA O
BJIMSITHUM COBITAJICHUS 3aSBJICHHBIX YCJIOBHU pa0OTHI C (DaKTHUECKUMH, HA BOCIPHUATHE
Openma paboromarens. Ilpm 3ToM, B Ka4ecTBe OCHOBHOTO (haKTopa BBICTYIIACT

COOTBETCTBHE 3asIBJICHHBIX pa0OTOAATEISIMU YCIOBUM Tpy/a ¢ (PaKTUYECKUMU.
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MO/IEJIb OIIEHKH KOMIIETEHIIU MEHEI)KEPA IIPEMHAAJIBHOT'O
BAHKOBCKOI'O OBCJIIY KUBAHUS KAK KJIIOYEBOT'O 3JIEMEHTA KAYECTBA
CEPBUCA

AHHOTaNud

B Hacrosmeil crartbe npencTaBlieHbl pe3ysbTaThl MAapKETHHIOBOTO HCCIEI0BaHMS KOMIIETEHIUH
NEPCOHAIBHBIX MEHEIKEPOB IPEMUATIBLHOIO0 OaHKOBCKOro 00ciaykuBaHus. B cBoell pabore aBTOpHI
JIOKa3bIBAIOT, YTO HECMOTPS Ha pacTyllee BOBJICYCHHE NOTpeOHuTeneil B MUPPOBOKW OaHKUHT,
«IIOAW» OCTAIOTCS BaXXHBIM 3JIEMEHTOM MAapKeTHHIa (PUHAHCOBBIX YCIYT, OIpeleNss KauecTBO
cepBuca, OCOOEHHO IpU paboTe C CErMEHTOM COCTOATENbHBIX moTpedurtenei. Llens naHHOrO
UCCIICIOBAaHUS — ONPEACTUTh KIIOUEBbIE KOMIETCHIIMH MEHEKepa MPEeMHAIbHOIO OaHKOBCKOTO
oOCITy’>)KMBaHUsI W pa3padoTaTh MOJIENb OIEHKH BBISIBICHHBIX KOMIIETEHIIMHA, KaK 3((EKTHBHOTO
UHCTPYMEHTA JUIsl aHajdu3a CPEJHEPhIHOYHOI'O YpPOBHS CepBUCAa M KOHKYPEHTHOW cpenibl B
OpeMUalbHOM OaHKUHTe. MeTOM0JIOTHYECKYI0 OCHOBY HCCJIEOBAaHMS COCTAaBUJIM  TEOpHUs
MapKeTHHra, OaHKOBCKUN MEHEDKMEHT, a TakKe KaOWHETHbIE M IOJIEBblE METObl MPUKIIAJHBIX
MapKEeTHUHIOBBIX HccienoBaHuil. B pamkax pa®oTel ObUTM NpPOBEAEHBI INIYOMHHBIE HHTEPBBIO C
PYKOBOJIUTENSIMH  TOJpA3JCNCHU  MPEeMHAIbHOIO  OOCIY)KMBAaHUS ~ POCCHMCKMX  OaHKOB
(KauecTBEHHBIM METOJI UCCIIEIOBAaHMs) U ayUT KOMIIETCHIIMH MEHEKEepOB B XOJ€ MCCIIEOBAHUS
MeTooM «TaiHOTO MoKymnaress» (CKphITOe BKIIOUEHHOE HalmoieHne) B 13 nccneayeMpix OaHKax.
UccnenoBarenbckass pabota mnpoBoauiach coBMecTHO ¢ kommnanued Frank RG, Benymieit
aHAJTUTMYECKOW KOMIaHWEeH Ha pbIHKe (HUHaHCOBBIX ycayr B Poccuu. B crartbe mpezcraieHa
MOJIENIb OLIEHKH KOMIIETEHIIMH MEHe[kepa MpPEeMHaIbHOro OaHKWHTA, COCTOSAIIEE U3 CEMH
KOMIIOHEHTOB, a TaK)K€ OMHUCAHbI PE3yJbTaThl TECTUPOBAHUS IPEIIOKEHHON MOJIEIN OIICHKH.
KuroueBble ciioBa: 0aHKOBCKHUE YCIYTH, OAaHKOBCKHI MapKETHHT, TPEMHUANbHbBIN OaHKHUHT, KA4YeCTBO
cepBHCa, KOMIIETEHIIUH, TUHKUTATN3ALH.
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57


mailto:lyubov.prokopova@gmail.com
mailto:galinatimokhina@yandex.ru

Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3
Journal Marketing MBA. Marketing management firms 2021, issue 3

Prokopova L., post-graduate student, Marketing Department,
Plekhanov Russian University of Economics,
lyubov.prokopova@gmail.com

Timokhina Galina, Ph.D., Associate Professor at Marketing Department,
Plekhanov Russian University of Economics,
galinatimokhina@yandex.ru

EVALUATION MODEL FOR ASSESSING THE COMPETENCIES OF PREMIUM
BANKING RELATIONSHIP MANAGER AS AKEY ELEMENT OF QUALITY
SERVICE

Abstract

This article presents the results of a marketing study related to the competencies of relationship
managers in premium banking. The authors point out that despite the growing customer involvement
in digital banking, «people» factor remains to be an important factor for marketing of financial
services, influencing the quality of service, especially dealing with wealthy customer segment. The
purpose of this study includes identification of the key competencies of a relationship manager in
premium banking and development of an evaluation model for assessing these competencies as an
efficient tool for the average service level analysis and the competitive environment valuation in
premium banking. This study relies on methodological basis of marketing theory, banking
management, supplemented by desk and field research methods. The research framework included
in-depth with heads of premium banking departments (qualitative research method) and audit of
managers’ competences through Mystery Shopping in 13 analysed banks (observation method). The
study was carried out in cooperation with the leading Russian research company Frank RG. The
article presents an evaluation model for assessing the competencies of a relationship manager in
premium banking, which consists of seven components. The authors also provide a full description

of the results of testing the proposed model.

Key words: banking service, marketing of banking service, premium banking, quality of service,

competencies, digitalization.
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EVALUATION MODEL FOR ASSESSING THE COMPETENCIES OF PREMIUM
BANKING RELATIONSHIP MANAGER AS A KEY ELEMENT OF QUALITY
SERVICE

Berymiienme. Ilpucyiee 0aHKOBCKOM ycilyre CBOMCTBO «HEOTIAEIMMOCTU OT
UCTOYHHUKA» OMNPEIENIIeT OCHOBHBIE OCOOCHHOCTHM MApKETHUHIa OaHKOBCKUX YCIYT,
TpeOysi HOBBIX, «HECTAHJAPTHBIX» (PYHKIMOHAIBHBIX 3a4ad. TpagulMOHHBIA IS
TOBAapOB MaTepUaIbHON (POPMbI MAPKETUHI-MUKC «4P», pa3paborannbiii eme B 1960
rr. JlhxepomoM MakkapTy, NIPUMEHUTENHO K OAHKOBCKUM yciayraM OblI paciliipeH
Mbspu JIxo butaepoM 10 «6P» [5]. OcCHOBHBIE 3JIEMEHTHI MAPKETUHTA — TOBAP, 1I€HA,
KaHaJIbl TIPOJIBIDKEHUS W KoMMmyHuKaruu (product, price, place, promotion) — ObutH
noronHeHsl M.J[. buTHepoM emie Tpems 3J€MEHTaMH, a HWMEHHO: IMpolece,
MaTtepualibHas cpena u Jiroau (process, physical evidence, people). Yciyra kak ToBap
— 3T0 He (u3HuecKkuil 00BEKT, a HeOoCsI3aeMoe JICHCTBUE, MTPOUCXOIAIIEE B MPOLIECCEe
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B3aUMOJICUCTBUS TmoKynatens u npoaaBua [3]. Mogens buthepa xoporio
JIEMOHCTPHUPYET, UYTO CO3/laHue OaHKOBCKOW YCIYTHM B KOHTEKCTE MOHSTHS «TOBap»
IpeanojaraeT MapKeTUHTOBBIE YCWIMS TI0 HaJIaXKMBAHUIO OecriepeOONHBIX U
OCCIIOBHBIX 0AHKOBCKHUX ITPOIIECCOB, TOA00PY M OOYUCHHIO MEHEKEPOB 110 paboTe ¢
NOTPEOUTENSIMU U CO3/IaHHE KAaYECTBEHHON MaTepualbHOW CPEbl, OpPUEHTUPOBAHHOM

Ha MOTPEOHOCTH MoTpeduTee 0aHKOBCKUX ycayT (puc. 1).

Mpouecc
Niogm
Uena MaTepuansHas

(Price) cpega
(Process, People,

Physical evidence)

Mpoasixexne
(Promotion)

MpoaeixeHne
(Promotion)

«4P» «6P»

Puc. 1. Ilepexon ot «4P» x «6P» cormacHo Moienu MmapkeTuHra 6ankoBckux yciryr M.Jl. butHepa

Onenka kadecTBa YCIyrHm moTpeduteneM OazupyeTcsi Ha TPUCYIIEH yciyre
XapaKTEepUCTHKE - ee Heocsi3aeMocTu. [1oaTomy kauecTBO yciayru Oy/ieT CBOAUTHCS K OILICHKE
MOBE/IEHUS KOHTAaKTHOTO COTPYAHHKA OpraHU3allMH, OKA3bIBAIOIIETO YCIIYTY, MaTepuaibHON
cpene, B KOTOPOW MPOUCXONAT MPOU3BOACTBO W TOTpeOJICHHE YCIYrH, a Takke Oymer
OLICHMBATHCA HE TOJIBKO KOHEUHBIN pe3yabTaT 00CIyKUBaHuUs, HO BeCh mpoiiecc [4].

B cepenunre 1980-x ronoB Ha OCHOBE MHOTOUHCIICHHBIX (POKYC-TPYII, HHTEPBBIO C
MeHe/KepaMi KoMIaHuM, pabortaromux B cdepe ycuyr, yueHnole A. Ilapacypaman, B.

3eitxamib U JI. beppu paspalorany MATHCTYNEHYATyI0 MOJAENb OIEHKH KadecTBa YCIIyT

SERVQUAL [11] (Tabauua 1).

60



Kypuan Mapketnar MBA. MapKeTHHTOBOE YITPABJICHHUE TIPEATIPHUATHEM 2021, BeITIyCK 3

Journal Marketing MBA. Marketing management firms 2021, issue 3

[TapameTp oueHKH Onucanue

Marepuansabie nenHoctu (Tangibles): MaTepHaIbHO-TEXHUYECKas 0aza, 000pyIoBaHNe, BHEIITHUI
BUJ] COTPYAHUKOB

Hapexnocts (Reliability): CHocoOHOCTH (PUPMBI BHIIOITHUTE OOCIIAHHYIO YCIYTY B
CPOK, TOYHO M OCHOBaTEIHHO

O13p1BUMBOCTE (Responsiveness): TOTOBHOCTH OKa3aTh MIOMOIIb U TIPEIOCTABUTH OBICTPOE
o0cIyXKHBaHUC

YoexaeHHocts (Assurance): KOMITETEHTHOCTh COTPYIHUKOB, CITOCOOHOCTD 3aCITyKHTh
JOBEpHE ¥ HANAAUTh TOBEPUTENbHBIC OTHOLICHHSI

CouysctBue (Empathy): BBIpaKeHHE 3a00TbI, UHIUBHUIya IbHbIM MOAXOM K
MOTPEOUTEIISIM

Tabnuua 1. MHoOrocTynen4arast Mozelib olieHKH kauecta yciyr (SERVQUAL)
Hcrounnk: Parasuraman, A., Zeithaml, V. & Berry, L. (1988), SERVQUAL.: a multipleitem scale for

measuring consumer perceptions of service quality

[Ipoananu3upoBaB MNpeaOKEHHBIE MapaMeTPhl OLIEHKH, MOXHO 3aKIIOYUTh, YTO
DJIIEMEHTY MapKeTuHra ycnyr 6«P» «warepuanbHas cpelna» COOTBETCTBYET TMEPBBIM
napamMeTp OILICHKHA KadyecTBa YCIYTHM «MaTepUalIbHBIE IIEHHOCTH», SJEMEHTY MapKEeTHHTa
«IPOIECCHI» — BTOPOU MapaMeTp OLICHKU KauecTBa YCIYTH «HAJEHKHOCThY», B TO BpeMsl Kak
AIIEMEHT MapKETHHTa «JTIOJIN» MPHUCYTCTBYET BO BCEX ISITH MapaMeTpax OLEHKH KauecTBa
yciyr. TakuM o0pa3om, JIEMEHT «JTI0JIN» OKa3bIBaeTCs HauboJee BaXKHBIM JIJISl YCHEUTHOTO

MapKeTHHTa B cepe YCIIyT.

Uro kacaercs MapKeTHHra OaHKOBCKHX YCIYr, IO Mepe CTPEeMHUTEIbHOMI
TUDKATATN3AIAA  JIEMEHT MAapKETHHTA <JTIOJIN» AaKTUBHO 3aMCHSCTCS DJICMEHTOM
«TIPOIIECCHI», KOTOPBIE 3@ CUET HOBBIX TEXHOJIOTHH, pabOThl MCKYCCTBEHHOTO MHTEIUICKTA U
MalTUHHOTO OOyYeHHUs OO0ECIEeYHMBAOT IMOTPEOUTENIO IMPOCTOTY, YAOOCTBO M CKOPOCTH
obcrmyxuBanus B 1HdpoBoM OaHKOBCKOM mpoctpancTe [9]. OmHako, HecMOTpS Ha
pacTyiiee BOBJICUYCHHE MOTpeOuTeneld B IMU(POBON OaHKHHT, (JIIOJH» OCTAIOTCS Ba)KHBIM
DJICMEHTOM MapKeTHUHTa (PMHAHCOBBIX YCJIYT, ONpPEAeIiss YPOBEHb KadyecTBa CEPBHCA, YTO

00YCJIOBJIEHO HECKOJIbKUMH OOCTOSITENIBCTBAMH [§].

e Cnoocnocms ycayau. B TO BpeMs Kak HpPOCTbIE OIEpal €XKeIHEBHOIO
OaHKMHTa MPOCTO U YAOOHO OCYIIECTBISIFOTCS MOTPEOUTENIMH CaMOCTOSTEIHHO B

nu(pOBOM NPOCTPAHCTBE, I MOHUMAaHHUS CYTH OoJjiee CIIOXHBIX OaHKOBCKHX YCIyT
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(HampuMep, MHCTPYMEHTHI PbIHKA LIEHHBIX OyMar) WiM TeX yCIIyT, ¢ KOTOPbIMU MOTPEOUTEND
CTAJIKMBAETCSl PEIKO (HAIpUMEpP, UIIOTEUHOE KPEIUTOBAHUE), MOTYT TPEOOBATHCS YCHIIHS.
Kpome Toro, morpeOurtento MOTyT ObITb HEOUYEBUIAHBI JTOJITOCPOYHBIE BHITOBI WU MOTEPU
OoT OAHKOBCKOM YCIYTH, a TaKKe COIYTCTBYIOIIME MOCIEACTBUS, CBsI3aHHbIE, HAIIPUMED, C
HAJIOTOBBIMHU 00s13aTeNbcTBAMU. [109TOMY ATt MPUHSTHS pelIeHre O MOKYIIKe JII000i Oonee
CIOKHOW W/WIKM peaKod OaHKOBCKOW ychnyrw, moTpedutento Tpedyercs 3ddexkTuBHOE
B3aMMOJICHCTBUE C TIOCTAaBIIMKOM OAHKOBCKMX YCIYT, YTO B OOJNBIIMHCTBE CIy4acB

IMpeaIojaaracT ydactuc HpO(beCCHOHaHBHO IMOATOTOBJICHHOI'O MCHCI’KCPaA OaHKa.

o Jlogepue. baHKOBCKHE YCIYT'H HMMEIOT JI€JI0 HEMOCPEICTBEHHO C JI€HbIaMH,
MO3TOMY JIOBEpPHE K TMOCTABIIMKY YCIYTr KpaiHe BakHO. [locTpoeHme T0BEpHUTENbHBIX
OTHOIIIEHUM TpeOyeT BPEMEHU U IUIAHOMEPHBIX YCWIMM €O CTOPOHBI TOCTaBIIUKA
O0ankoBckoil  ycmyru. I[loTpeOuTenbckoe J0BepuUe CTPOUTCS HA OCHOBE  OIBITA
B3aUMOJICHCTBUS MOTpeOUTENs ¢ OaHKOM B 11e0oM. [Ipu 3TOM 3a HaJEKHOCTH U PEMyTaIUIO
0aHKa, a TaK)Ke OpraHU3allMI0 BCEX MPOIECCOB B OaHKe (BKIIIOYas MUPPOBOE IPOCTPAHCTBO)
OTBEYAIOT JIOJIU, IOATOMY JIMYHOCTHBIE B3aMMOOTHOIIEHUS C COTPYJHUKAaMU OaHKa
OKa3bIBAIOT 3HAYHMTENbHOE BIUSHUE Ha (POPMHUpPOBAHHE JIOBEPUTEIBHBIX OTHOIICHUU C

OaHKOM.

o  Ocobennocmu auynocmu. VI moTpedUTENH, U MOCTABIIUKA OAaHKOBCKHUX YCIYT
SIBIITFOTCSL  JIFOJIBMH, OCJIOKHSISL TIPOIECC YIPaBJICHHUS YCICNIHBIM B3aUMOJICHCTBHEM
OCOOCHHOCTSMH JIMYHOCTEH, WHIUBUIYaTbHBIMU B3[VISIaMA W IIEHHOCTSMH, JIMYHBIMU
cuMnaTusIMU (WM AHTUIIATHSAMH), TICHXOOMOITMOHAIBHBIM COCTOSSHHEM B MOMECHTE
B3aMMOJICHCTBUSA U T. J. YPOBEHb NMPO(EeCCHOHATU3MA U TOATOTOBICHHOCTH MCHEKEPOB
0aHkKa K OOIIEHUIO C MOTPEOUTENSIMH PA3HOTO THUIA B Pa3IMYHBIX CHUTYAIUSIX, BKIOUas

CTPECCOBEIC, OIIPEACIIAIOT KAYCCTBO OaHKOBCKOM YCIIYT'H.

BaxHOCTh INEpeuyuclIeHHBIX BbIIE (DAKTOPOB OCOOEHHO BO3pacTaeT mnpu padote
0aHKa C CETMEHTOM COCTOSITETIbHBIX MOTpPEeOUTENel B paMKax MPEMHUAIBHOTO OaHKOBCKOTO
oOcnyxkuBanus. [loag cocTosITeNbHBIMH MNOTPEOUTENSIMU OAHKOBCKUX YCIYT C BBICOKUM

YpOBHEM J0X0Ja 1/ uin coepexeHuit moHnmaercsi cermeHT «affluent» - pusmdeckue nuna,
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KOTOpBIE pacroyiaraloT cBOOOTIHBIMHU K pa3MeIleHHI0 (PMHAHCOBBIMU CPEJICTBAMHU B pa3zMepe
oT 4 1o 60 MaH py0. U/MIM OCYLIECTBISAIOT €XEMECSUHbIE TpaThl 1o kKapte 6onee 200 ThIC.
py6. Ilo nanubiM kommanuu Frank RG stoT cermeHT akkymymnupyer 25% xkanurana,

pPa3MEIEeHHOTO B pOCCUHCKUX OaHkax [7].

Ha ppiHKe npeMuasbHOTO OAHKOBCKOTO OOCTYKMBAHMSI OTMEYAIOT PaCTYIIYIO
TOTOBHOCTh MoTpeduteneit cermenrta «affluent» coBepiiaTh ¢ MOMOIIBIO OHJIAMH-CEPBUCOB
HE TOJIbKO MPOCThle O0aHKOBCKHE ONEpallid, HO U peuiath 0ojee CIO0KHbIe (PMHAHCOBBIC
BONIPOCHI, BKJIOYas, Hamnpumep, uHBecTuunoHHble. Ilanmemus COVID-19 crana
JOTIOTHUTENBHBIM  (PAKTOPOM ISl YCKOPEHHs Ipoliecca AMKUTAIU3AUN OaHKOBCKUX
yciyr. TeM He MeHee, UMEHHO COCTOSITENIbHbIE MOTPEOUTENN B paMKax MNPEMUAIBHOTO
OAHKOBCKOTO OOCIIYXHMBAaHHS MO-TIPEKHEMY BBICOKO LIEHIT JUYHOE B3aHUMOJICUCTBUE C
NepcoHANBHBIMU ~ MeHekepamu. llpuueM morpeOutTenbckas IEHHOCTh MEHEIKEpa
NPEMHAIBHOTO OAaHKOBCKOI'O O0CITYKMBaHUs, KaK MPaBUIIO, KOPPETUPYET ¢ 00bEM KanmuTaia
W/WIM 0X0Ja MOTpeOuTenst OAaHKOBCKUX yCIyT. JlaHHble (aKkTOpbl ONMpeNessioT CTeleHb
AKTUBHOCTH B3aMMOJICUCTBUSI MOTpeOUTENsE ¢ OaHKOM, a TakXKe YacTOTY BO3HHUKHOBEHUS
Oosiee CIIOXHBIX BOMPOCOB U 3aJad, KOTOPbIE HE MOTYT pemiaThCcsi MOTPEOUTENEM B
nu(ppoBOM OaHKOBCKOM IIPOCTPAHCTBE, a TpeOylOT BOBJIEUEHUS MPOdeccHOHANTbHOIO
0aHKOBCKOTO cOoTpyaHuKa [12].

Baxxno ormeruth, 4ro moTpeOurenm  cermeHta  «affluenty»  mpemmoumTaroT
B3aUMOJICHICTBOBaTh € OaHKOM B pEXHME «OJHOTO OKHa», (OKYyCHPYSACh Ha KOHTAKTe C
NIepCOHATILHBIM MEHEIKEPOM, MO3TOMY JI000€ BBIHYKICHHOE B3aMMOJCHCTBHE COCTOSTEIHHOTO
NOTPEOUTENST C APYTUMH COTPYIHUKAaMH OaHKa CHMKAIOT IOTPEOUTENHCKYIO OIEHKY KadecTBa
0OCITy’)KMBaHUsI B TNPEMHAIBHOM OaHKHMHIe. OJTO 00yclaBIMBaeT aKTyaJlbHOCTh €U JIAHHOTO
UCCIICIOBAaHUS — ONPEAETUTh KJIIOUeBble KOMIETEHLMH MEHeKepa MPeMHaIbHOro OaHKOBCKOTO
obcmykuBaHus U pazpadboTath 3HPEKTUBHYIO MOJIETH OIICHKH BBIJICIICHHBIX KOMIIETEHITUH.

Metoauka uccijiegoBanusa. ABTOphI CTaTbu coBMecTHO ¢ komnanueil Frank RG, Benymeit
AQHAJTUTMYECKOW KOMIaHMEW Ha pbIHKE (MHAHCOBBIX yciIyr B Poccum, mpoBenu uccieloBaHHE
pBIHKA NMPEMHAIBHOrO O0AHKOBCKOT'O OOCITYKMBaHMs, U3y4HB MPUHLUIBI paboThl 13 KpymHeHmmx
pOCCUICKUX OAHKOB, Ha KOTOpPBIE COBOKYITHO MPUX0AUTCS 96% pbIHKA MpEeMHUATbHBIX OAHKOBCKUX

ycryr B Poccum [7]. Kaxnapiii u3 m3ydaeMbIx OaHKOB HMMEET B CBOEH CEPBUCHOW JIMHEHWKE
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BBIJICIIEHHBIN, OTJEIEHO MapKETHUPYEMBbI MpeMHUaTIbHBIN MaKkeT 00CIy)KUBaHUS (WK NMPEMUATBHYIO
0aHKOBCKYIO MPOTpaMMy), OPUEHTHPOBAHHBIM Ha MOTpeOHUTENel C BHICOKMM YPOBHEM J0Xo1a u/
WU cOepexeHUH.

JInsi OIGHKM W CPaBHUTEIILHOTO AaHajk3a KauecTBa NPEMHUAIBHOTO OOCITY)XKHBAHUS B
aHanmu3upyeMbIx OaHkax ObT BbIOpaH MeTon «TaliHOrO MOKymarens» - CKPBITOTO BKIHOUEHHOIO
HaOMIOZICHNs, YTO TO3BOJIMJIO OLEHHUTH YPOBEHb NpOoQecCHOHATU3Ma M JIMYHOCTHBIE KadecTBa
NIEPCOHAJBHBIX MEHEDKEPOB B MOMEHT OKa3aHHs TEPBUYHON KOHCYJIBTAIMH TOTCHIUAIBHOTO
COCTOSITEIIEHOTO MOTPEOUTENsI OAHKOBCKUX YCIYT. B paMkax MOATOTOBKH K MCCIIEOBAHUIO METOIOM
«TaifHOTO TOKYMaress» ObLIO MPOBEIECHO KAaOMHETHOE WCCIICAOBAaHHE W ITyOWHHBIE MHTEPBBIO C
PYKOBOAMTEIISIMH TMOAPA3ICICHUN TPEMHAIBHOTO OAHKOBCKOTO OOCITY:KUBaHUS (J1ajiee — DKCIEPTHI)
B aHAIM3HPYEeMbIX OaHKaxX, IO pe3yJbraraM KOTOPbIX OblJla COCTaBJIEHA MOJETbh OICHKU

KOMITETEHIMI MEHEDKEePhl IPeMUaIbHOro OaHKOBCKOro obcmyxuBanus (Tabmuia 2).

# Hazpanue srana Meton uccnenoanus ~ Onucanue U 1Henu
1 KabuneTtHoe KonTenT-ananus, N3yuenue nndopmanuu ¢ cadToB OaHka,
HCCIIEOBAHKE cpaBHeHUe Oecenpl ¢ COTPYOHUKAMHU KOJLI-IIEHTPOB
TUTSt MOJTyYCHUS JTAHHBIX 00
OCOOCHHOCTSIX CEPBUCHOTO HATIOJIHEHUS
IPEMHATILHOTO nakera yeayr/

IIPEMHUAIIBHOM MPOTpaMMBbI B KaXKIOM W3
aHAJIM3UPYEMbIX OaHKOB.

2 ['myOuHHBIE KauectBennslii MeTony  becenbl ¢ Okcnepramu sl YyTOYHEHUS
BOIIPOCOB  PBIHOYHOW  KOHKYPEHIIHH,
CTpaTerMYecKuX LeJed U COTJIAaCOBAHUS
OILICHOYHOI MOJICITH KOMIIETCHITHH
MEHe/Kepa MPEMHUAIBHOTO OaHKOBCKOTO
00CITy)KHBaHUS.

UHTEPBBIO

3 «TaiinbIi Ckpsitoe BkitoueHHoe [logbop wuccnenoBareneil Juist JAaHHOTO
MIOKYIIaTENb HaOmroieHne MeToaa c HE0O0XOAUMBIM
MOTPEOUTENHCKUM npoduinem,
OpraHu3anus MEepBUYHBIX KOHCYJIbTALUN
c MEHEDKEPOM IPEMHUATBHOTO
0aHKOBCKOTO  OOCIYXHBaHHS, OIIEHKa
KOMIIETEHIINM, IMPOBEPKA AKTYyaJIbHOCTH
[IPEMIOKEHHOU MOJEIU OLICHKH
KOMIIETEHIIMI MEHEKEPA MPEMHAIBHOTO

0aHKOBCKOT0 00CITy)KHBaHUSI.

Tabnuna 2. Onucanue METOAUKH UCCIIEIOBAHUS

MapKeTUHroBO€ HCCIENOBaHHE METOAOM «TalHBbIi TOKyNaTeiab» SBISETCS CKPBITHIM
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BKJIIOYCHHBIM  HAONIOZCHUEM, TIO3BOJISIONIMM OLIGHUTh KadecTBO OOCIY)KMBAaHMSA, a TaKxKe
UCCIIEIOBATh KIMEHTCKUN OMBIT B pa3iuyHbIX cepax skoHomuku. Haumnas ¢ 90-xx rr. XX Beka
metoll «TaiHbIil MOKynaTenab) OMMCHIBAETCS B HAyYHBIX MyOIMKAaLMAX Kak 3(PQeKTHBHBbIH MeTox
MapKETHHIOBOTO HMCCJIEIOBAaHUS B CEKTOpe (DMHAHCOBBIX yCayr (OaHKOBCKOro oOcmyxuBanus) [6].
Merton «TaifHbIil TOKymaTenb» MpeArnosaraeT noadop oA, KOTOphle NMPUHUMAIOT y4acThUe BO
BCEM IIpoliecce OOCIyXUBaHUS, JEHCTBYIOT B COOTBETCTBME C 3aJaHHBIM IIPOTOKOJIOM, HE
pacKphlBas CBOMX MCTUHHBIX HAMEPEHHUH WM JMYHOCTU, PUKCUPYIOT pe3yibTaTbl HaOMIONEHUH 110
3aBEPILICHUIO MOKYITKH (KaK MPaBHJIO, BEIETCS CKPBITas ayano3amics) [6].

OcobeHHOCTH MOTPEOUTENBCKOrO CEeTMEHTa MPEMUATIBHOIO OaHKOBCKOTO OOCITY>KUBaHHS,
NPEANONIATaloNIer0 HaJNYue Yy TOTPEOHTEeNs ONpPEIeNCHHOr0 KalWuTana W/HIM J0XOAa U
COOTBETCTBYIOIIETO MOTPEOUTENBCKOIO 3aIpoca, YCIMKHSAIOT IPOLlecC OpraHu3alui U MPOBEICHUS
MCCIIEJOBAHNS METOIOM « TallHBIN NOKYIIATEINb) !

1. lllupokmii CHEKTp TOTPEOHOCTEH MOTEHIMAIBLHOTO TOTPEOUTENsT TMPEeMUATBHBIX
0aHKOBCKMX  ONpEAENseT  IPOAOJDKUTEIBHOCTh  MEPBUYHOM  KOHCYJIbTAallUM  C
MEHEKEpOM, KoTopas JuTcs He MeHee 50—60 MUHYT.

2. B xoxe uHauBHIyanbHOH Oecenbl ¢ NpodecCHOHAIbHBIM MEHEIKEpOM B TEUYEHHUE
IPOJIOJDKUTENIEHOTO BPEMEHH TPYIHO MMHUTHPOBATh 00pa3 *KHU3HH U 00pa3 MBIIUICHUE
COCTOATENIBHOIO  YEJOBEKa, IO03TOMYy uccienoBarenu Juisi  Meropa  «TaiiHbli
MOKYMaTellb», He MMEINUe HEOOXOIUMOro MOTPeOUTENbCKOro Mpoduiis B peaabHON
KHU3HHU, MOTYT OBITh PACKPBITHI.

3. Tlouck peanbHBIX COCTOSATENBHBIX MIOTPEOUTENEH /ISl YIaCTHs B UCCIIEAOBAHIH METOIOM
«TaliHpli TOKyHaTenb» 3arpyHEH AaKTHUBHBIM OO0pa3oM JKHU3HM TaKUX JIIOAEH,
OTpaHUYEHHBIM BPEMEHHBIM PECYpPCOM U BBICOKUM YPOBHEM (PMHAHCOBOM MOTHBALIUH.
VYHUKanbHOCT M JOCTOBEPHOCTh IOJYYEHHBIX PE3YJIBTaTOB B pPaMKaxX JaHHOTO

UCCJIEJIOBAHUS JTOCTUIaeTCsl 32 CUET YCIIELIHOIO Moa00pa CHJIaMU HCCIIE0BATENIbCKON KOMIaHUH
Frank RG miect cocTosTeNbHBIX MOTPEOHUTENEH pa3InYHbIX NMPOQUIICH, KOTOPhIe TPUHSITH Yy4acTHe
B JaHHOM HccJeoBaHUU B KadecTBe «TaiHbIX mokymarenei». uddepenumanus npoduieit
«TalfHpIX TOKymaresnei» OblIa MOJydYeHa B pe3yibTaTe MPOBEACHHBIX HMHTEPBBIO C DKCIEpTaMu

(Tabmuma 3).
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Coeperaresb («Saver») Tpaun3zakrop Tpan3axkrop n
CoxpaHsieT IeHeKHbIE («Spender») cOeperaresib» («Saver +
CpeACTBa, MAJIO TPATUT MHoro Tparur, spender»)
OrpaHUYEHHbIE COasniaHCHpPOBAaHHO
BO3MOKHOCTH cOeperaer u TpaTuT.
cbeperarb
1 2 3 4 5 6
CornmanbHO-1eMorpaduIecKue XapaKTePUCTUKH
Bo3spact 34 rona 40 et 25 net 40 jet 27 net 45 net
ITon Kenckuit Kenckuit Myxckoir  Kenckuidi  Myckoit Kenckuit
CewmeiiHoe He B pasBone, Hexenar, B pasBoge, Hexenar, 3amyxewm,
MOJIOKEHUE 3aMyKeM, 2 nereu neredd HeT 1 peOCHOK  JeTel HeT 3 pgeren
JIETEH HET
®duHaHCcOBbI 4 MIH py0. 6 MJIH pyO. 1,5 muH Her 1,5 maH 8 MiTH pyo.
KaruTasn pyo. pyo.
Tparsl B Ho Ho Or Or Ot Or
Mecs (1o 150 000 150 000 250 000 400 000 400 000 250 000
KapTe) pyo. pyo. pyo. pyo. pyo. pyo.
IloBeneHUECKHE XapaKTEPUCTUKN
Hckomble Hanexxnoe pazmenienue CooTBeTcTBHE CTHIIIO [Tonmyuenue
BBITOJTBI/ CpencTB u KOM(OPTHOE YKU3HHU COCTOSITEIIBHOTO ~ MAaKCUMAaJIbHOM BBITOJIBI
LEHHOCTH o0ciyXK1BaHHe noTpeduTens OT B3aMMOJICHCTBHUS C
OGaHKOM
Kpurepun - Hagexxnocth Oanka - JononHurenbHbIE - Hagexxnocts 6anka
BBIOOpA - JloBepue MeHEKEPY MIPUBUIICTUHI - CTouMoCTh
- Cepauc - Cepsuc 0OAHKOBCKUX OIeparuii
- Bo3moxkHOCTB - JleMoHcTparuBHOE - Boironel no 60HyCcHBIM
WHBECTUPOBAHUS MOBEICHHUE, nporpaMmam u JIpyrum
(TpenmMyIeCTBEHHO COITMAIBHBIN CTATYC cepBucaM
COXpaHEHUs KanuTasa) - TlonoxurenbHbie - Bo3moxHOCTB
AMOIIIH WHBECTUPOBAHUS
(coxpanenue/
MIPUYMHOKECHUE
KaIuTasaa)
VYenosus niig - becmuiatHo: becnnarno/ 3a becmnuarHo:
MPEMHUANTLHOT  COONIONAETCSl  KPUTEPUl KOMHCCHIO: ITo COBOKYIHOCTH
0 MUHUMaJIbHOTO  O0beMa B  3aBUCHUMOCTH  OT KpHUTEpPHUEB (o6vem
oOcnyXMBaH  KamuTala Ha cueTax 0aHka o00bEMa TpaH3akKlIMi MO KamuTajla Ha  cYeTax
ust KapTe B TpenpiaynieM OaHKa W TpaH3aKIUH IO

MECAIC

Kapre)

Tabmnuua 3. [poduiu uccinenonareseit s Metona « TalHBIN TOKyIATEIb)
Hcrounuk: pesynbrarsl necnenosanus, Frank RG, 2020 [7]

PesyabTarbl uccieaoBaHusi. B pesynbraTe mpoBeaeHHs TMEPBBIX JBYX OSTaroB
JAHHOTO WCCIICIOBaHUS — KaOMHETHOTO WCCJCNOBaHMs M TIYOMHHBIX HMHTEPBBIO C
OkcnepraMu — Mbl

BbLACTIWIIA JBC TPYHIIBI HABBIKOB MCHCIKCPA MPEMHAIIBHOTO
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O0aHKOBCKOrO oOcCHykuBaHusA: mpodeccuoHanbubie («hard skills») U KOMMyHUKaTHUBHBIC
HaBbIku («soft skills»), kKoTopble COBOKYMHO (OPMHUPYIOT CEMb OCHOBHBIX KOMIIETEHLIUN
MEHE/Kepa, OINpEeACNSIIONNX MOJAENIb OIEHKH KadecTBa MPEeMHAIbHOTO OaHKOBCKOIO
ob0cnyxuBanusa (Tabnuua 4). IlpodeccnoHanbHble HABBIKM BKIIOYAIOT TPU KOMIIETEHIUU:
r1yonHa 3HaHUM O (1) OaHKOBCKMX Yyciayrax, BKJIIOYEHHBIX B IpPEMHUAIbHBIA MaKeT/
NpPEeMHAIIbHYIO TIPOTpaMMy, (2) HHBECTUIIMOHHBIX U HMHBECTHIIMOHHO-CTPAXOBBIX MPOYKTaX
u (3) [OMONHUTENBHBIX HEOAHKOBCKMX NpUBHUIETUAX. KOMMYHUKAaTUBHBICE HAaBBIKU
BKJIFOYAIOT dYeThlpe KommeTreHIuu: (1) sicHocTs peun, (2) komdopt B obOmenuu, (3)

OpHEHTAIM Ha TOTPEOHOCTH, BBITOJIBI M IICHHOCTH MOTpeOuTes, (4) yOeIuTeaIbHOCTb.

Kaxnpiii u3 mogoOpaHHBIX IIECTH «TalHBIX TMOKyMaTenaeh» pa3sHoro mnpoduis
noceman HecKoJbko 0aHkoB. B 13 anHanmm3upyeMbix OaHKOB OBLIO OCYIIECTBIEHO MO 2-3

MOCEIEHUS «TAMHBIMU MOKYMATENsIMIU» pa3sHoro npoduiis (Bcero 32 mocemenus).

Kommnerenuus Onucanue MeHeI:Kepa, 00,1aJaI01IHUM BHICOKHM YPOBHEM
KOMIEeTEeHINHU

1.1. I'myOuHa 3HaHMIA 0 [IpemocrapnseT MNOMHYHO M JOCTOBEPHYIO HH(POPMALUIO O

0OaHKOBCKHUX YCITyTax OaHKOBCKMX YCIIyTax, BKIIOYCHHBIX B TMAKET TNPEMHAIBLHOTO

oOcmykuBaHusi  (MIPEMHUANBHYIO TMPOrpamMMy); HE  BBOJUT
norpedureneil B 3a0MyKICHHME; XOpPOILIO OCBEAOMIICH O
MPENJIOKEHUAX KOHKYPEHTOB, yMEET CpaBHHUBATh WU JEIaTh
KOPPEKTHBIE BBIBOJIBI, 3AIIUIIAS TO3UINI0 OaHKa.

N

Z

2

72

o

=

<

=

=

§ 1.2. I'myOuHa 3HaHUI 00 [IpemocTaBnseT TOMHYIO W JIOCTOBEpPHYIO wWH(OpMaIumo 00
%)

2 MHBECTHLMOHHBIX U WHBECTULIHOHHBIX WHBECTULHOHHO-CTPAXOBBIX HHCTPYMEHTAX:
=

o  HVHBECTHUIHMOHHO- o0mme XapakTepUCTUKH, JOXOAHOCTh W PHUCKH, CTPYKTypa
z CTPaxXOBBbIX HHCTPYMEHTAaX  KOMHUCCHH, JIUKBUIHOCTb, IPUHLMIIBI TUBEPCU(PHUKALIUH, HAJIOTH;
)

S  uycuyrax Ccroco0eH TMOHATHO M JOCTOBEPHO OOBSICHUTH MPUHIIHIIBI
= .

S B3aUMOZICHCTBHA OaHKa U MOTPEOUTEINS IPU HHBECTUPOBAHHH.

Q -

S 1.3. I'nyOuHa 3HaHMi 0 IIpenocTaBnsier MOMHYH0 W JOCTOBEPHYIO HMH(GOPMALUIO O
S JONOJHUTENBHBIX HEOAaHKOBCKUX  MPHUBWJICTHSIX,  BKJIIOYEHHBIX B TaKeT
="

= HeOaHKOBCKHX NPEMHUAIIBHOTO  OOCIYXHBaHUS (MPEMUANBHYIO HpOrpammy);
—  NPUBWJIETHAX XOpOIIO OCBEIOMJIEH 00 YCIOBHSIX WM OTPaHUYEHUSIX

MIPENOCTABISEMbIX NPUBWIETHI; MOMKET IPUBECTU HNPUMEPHI
YCIENIHOTO TI0JIb30BaTEeLCKOTO OMNbITA U OIEHHUTH pPeabHYIo
IIEHHOCTH JJIS TOTPEeOUTEIS.

o = 2.1. SIcHocTh peun: Obmaercst npodeccuoHaNbHO, HO HE TIEpErpyKaeT MmoTpeOuTens
E E IrPaMOTHOCTb, YETKOCTb U CHenranbHON OAHKOBCKOM WMJIM aHIJIOS3BIYHOM TEPMHHOJOTHEH,
£ & CIPYKTYypHPOBaHHOCTBH TOBOPHUT TPaMOTHO; NpEACTaBIseT HH(MOPMAIUIO JIOTUYHO WU
= T Gecenn MIOHSTHO.
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2.2. Komdopt B oOuieHwn: KomdoprHo ofmraercs 0Oe3 SBHOTO  CIeHapwsi  Oecellbl
OTCYTCTBHE «CKPHIITa» («ckpunTay MpoNmax), YMEeT BBICTPAMBaTh KOMMYHHKAIIUIO,
nponax’, HeopMaIbEHEII pacroyaraeT moTpedurens kK cede: 3agacT BOMPOCH afeKBaTHO
KOHTAaKT, 00IIeHHue Moce xomy Oecempl, aKTUBHO CIyIIAET, MpPOSBISET HMHTEPEC K
BCTpEIH MOKyMaTeno,  o0oOmaer  wHQOpPMAIWIO,  MOAAEPKUBACT

MOCJICAYIONIeE OOIICHUE MO AIEKTPOHHOM MOYTE WK Tee(oHy.
2.3. OpueHranus Ha He naBut Ha morpeOutens, chOKycHpOBaH HE Ha MPOAaKax
MTOTPeOHOCTH, BEITOABI 1 yciryr 0aHKa, a Ha WHQOPMAIINH, TTOIYIeHHOW OT MOTpeOHuTes;
LIEHHOCTH TIOTPeOnTEINS JIEMOHCTPHUPYET MOHUMAaHUE TIOTPEOHOCTEH, BBITO/ ¥ IICHHOCTEH

notpedurens, ¢GOpMHUpPYeT  OIIyIHIEHWe, YTO  HHTEPECH
MOTPEOUTENS SBJISIOTCS IPHOPUTETOM.

2.4. YoequTenpHOCTD. YMeeT MOHATHO M YOSAMTENbHO JOHECTH JO MOTPEOUTENsS BCe
PacKpbITHE MOTPEOHOCTH B MPEUMYIIECTBA MPEMUAIBLHOTO IMakeTa yciuyr (mpeMUaibHOMN
MPEMHAIILHOM MPOrpaMMBbl); TIOCIE BCTPEUU MOTPEOUTENh HE YyBCTBYET CeOs
00CITyKUBaHUH ycTajgpiM W/ WM TIEPerpyKeHHbIM  HH(pOpMaluei, He

UCTIBITHIBAET COMHEHHUH, 0CO3HAET MOTPEOHOCTH B IPEMUAIEHOM
00CITy’)KUBaHUU B KOHKPETHOM OaHKe.

Tabmuma 4. Moenb OIEHKH KOMIIETEHIINI MeHepKepa MPEMHAILHOTO GaHKOBCKOTO
obcnyxuBanus. VIcToUHHK: pe3yapTaThl nccaenosanus, Frank RG, 2020 [7]

[IpennoxxeHHass MOJENb OLEHKM KOMIIETCHIIMM MEHeIKepa MpeMUaIbHOro
OAHKOBCKOTO O0OCIyXUBaHHUS TOATBepAWIa cBOlO 3S(dektuBHOCTh. [locnme mepBUUHBIX
KOHCYNbTAallMd  BCEM  «TaHBIM  MOKYNATEeIsIM»  YJAJIOCh  OIEHUTh  MEHEIKEPOB
NPEMHAIBHOTO OaHKOBCKOIO OOCIYKMBAHMSI COIVIACHO NPEII0KEHHOM MOJEeNH OUEHKU
KOMIIETeHIH 1o eauHou oneHouHol mikaie (ot 0 go 100%). Bo BpeMs kaxx10oro BuU3MTa
MPOBOJINIIACH CKPBITAs ayJAMO3aliCh Pa3roBopa, KOTOPYIO MPOCIYIIHBAINA aHATUTHKKA Frank

RG B 1iensix AOMOTHUTEIHHON BepU(UKAIIMY BHICTABIICHHBIX OIICHOK.

[TomyueHHBIE Pe3yabTAThl UCCIEAOBAHUS MOKHO HMCIIOJNB30BaTh KaK 3(PPEKTUBHBIN
WHCTPYMEHT JUIsI aHalW3a Kak CpPEIHEPBIHOYHOTO YPOBHS CEpBHCA B TMPEMHAIBHOM
Oankunre B Poccum, Tak M mMpoBeleHUS] KOHKYPEHTHOTIO aHalu3a Cpeld aHaJIM3UPYEeMBIX
0aHKOB. {7151 BBISIBICHUS OOLIEPHIHOYHBIX TEHACHUIUHN MOTY4YEeHHBIE OICHKH Ka)Kaoro u3 13
0aHKOB OBIITM yCpeqHEHBI. B nensx manpHeiiiero ananu3a 6aHku ObUIH pacipeseNieHbl Ha 5
KaTeropuid mo kaxnaoi u3 7 xommereHumii: Karteropus 1: 100%, Kareropus 2: 99-80%,

Kareropus 3: 79-60%, Kateropus 4: 59-41%, Kareropus 5: menee 40%.

! «Cxpuny» ipojiax — 3apaHee MpoyMaHHbIH TEKCT Pa3roBOpa COTPYAHUKA GaHKa C TIOTPEOUTENIEM, B KOTOPOM yUTEHbI
BO3MOXXHBIE OTBETHI M BO3paKEHUS (IIPUMEUaHHEe aBTopa).
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Menemxepsl Oonblleld 4yacTd OaHKOB MPOJAEMOHCTPUPOBAIM CPEIHUN YPOBEHD
komrereHuit (Kareropus 3) kak B npodeccruoHanbHOM Tpynmne kommnereHuuit (8§ uz 13
0aHKOB), TaKk M B KOMMYHUKaTuBHOW (6 w3 13 0OaHkoB). BwIicokuii ypoBeHBb
KOMMYHHKaTUBHBIX HaBbIKOB (Kateropus 2) BbIsBICH B ISATH OaHKaX, a BHICOKUN YpOBEHb
npoeCCHOHANBHBIX HABBIKOB - TOJNbKO B ABYyX Oankax (Tabmuma 6). Hu omun wus
NpOaHAIN3UPOBAHHBIX ~ OAHKOB HE CMOT [IOKa3aThb HAWBBICIIMKA  YpPOBEHb  Kak

HpO(beCCI/IOHaJ'IBHLIX, TaK 1 KOMMYHHUKATUBHBIX KOMIIETCHILIUI Y MCHCII’KCPOB.

[Ia1h KaTeropuii ypoBHsI pa3BUTHSA
KOMIIETEHIINI MEHEKEpa
Komnerenun MeHemxepa 1 2 3 4 5
IPEMHUAIBHOTO GAHKOBCKOTO O0CITYKUBAHUS KonnuecTBo 6aHKOB, OMABIIKX B
KaTeropuo (II0 COBOKYITHOW OLIEHKE OT
«TaillHBIX MOKymarenei»)

1. ITpodeccuonansubie HaBbIkH («hard skillsy): - 2 8 3 -
I'myGuHa 3HaHuMil:
1.1. bankoBckue ycnyru 3 7 3 - -
1.2. lHBeCTUIIMOHHBIE MHCTPYMEHTHI U YCIYTH 1 3 1 5 3
1.3. JlonoJIHUTEIbHBIC HEOAHKOBCKHE 1 1 2 6 3
MIPUBUJICTUU
2. KommynukaruBHble HaBbIKH («soft skillsy) - 5 6 - 2
2.1. SIcHOCTD peun 2 5 3 2 1
2.2. Komdopt B o01IeHnN 3 3 3 3 1
2.3. OpueHTtanust Ha TOTPEOHOCTH, BHITOMIBI U 2 5 2 1 3
IEHHOCTH
2.4. YoequTeabpbHOCTh 1 7 2 2 1

KommenTapun: Kareropus 1: 100%, Kareropus 2: 99-80%, Kateropus 3: 79-60%, Kateropus 4: 59-
41%, Kateropus 5: ke 40%.

Tabmumia 5. Pe3ynbTatel TECTUPOBAHUS MOJIETH OIICHKH KOMIIETEHITI MEHEKEPOB MPEMUATHFHOTO
0aHKOBCKOT0 00CTy)KMBaHus. MICTOUHKK: pe3ynbTaThl nccienoBanus, Frank RG, 2020

Urto kacaetcst mpodeCCUOHAIBHBIX HAaBBIKOB MEHEIKEPOB, HAaN00JIee BHICOKUI
YPOBEHb KOMITETCHIIUMA OBLI MPOJIEMOHCTPUPOBAH B O0JACTH 3HAHMK O OAHKOBCKHUX
yciyrax (10 6ankoB nonanu B Kareropuu 1 u 2): «TaiiHble moKymnaTeany OLEHUBAIH
3HaHUS MEHEIKEPOB B BOIPOCAX PACUETHO-KACCOBOTO OOCITY)KMBAHHS, YCIOBUSIX
KOHBEPTALIMU BaJIIOThI, CTABKAaX MO JEeM03UTaM, OOHYCHBIX MPOrPAMM I10 KapTaM U Jp.

Crour O6paTI/ITB BHUMAHHEC, YTO IUIKUTAIN3allnsd OaHKOBCKHUX YCIIyr CHHXACT
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AKTYAJIbHOCTDb KaK pa3 I[&HHOﬁ KOMIICTCHIINH, TaK KaK COCTOATCIBHBIC HOTpC6I/ITCJII/I
BCC Hamec IMPCANOYHUTAOT OCYHICCTBIIAITL  IIPOCTHIC OaHKOBCKHE ornecpannuun

CaMOCTOATCIILHO B HI/I(prBOM 0OaHKOBCKOM IMPOCTPAaHCTBC.

KoMmnerennun MeHemxkepoB B 00JacCTU MHBECTHUIIMOHHBIX MHCTPYMEHTOB U
o0OcITy>)kuBaHUsI B OOJIBIIMHCTBE OAHKOB HAXOJATCS Ha Oojiee HU3KOM ypoBHE (8
0ankoB monayim B Kateropum 4 u 5). Tombko ogun 6ank (moman B Kareropwro 1)
MPETOCTaBUII BBICOKOTIPO(PECCHOHATBHBIE NHBECTUIIMOHHBIE KOHCYIbTAIIH, KOTOPHIC
BKJIIOYAJIA TIPOLEAYPY PHUCK-TPOGUIUPOBAHUS TMOTPEOUTENE U HHAUBUAYaJIbHBIC
WHBECTUIIMOHHBIE pPEKOMEHJauu. B mecatn OaHKax MEHEIKEPHl MPEATOKUIH
«TaliHBIM TOKyHATENSIM» JIOMOJIHUTEIBHBIE BCTPEUU C Y3KOCTICIHAIU3UPOBAHHBIMU
KOHCYJIbTAHTAMH 110 MWHBECTULMAM. B BocbMHM 0OaHKaX KOHCYJBTAHTBI TIO
WHBECTHUIIMSM TPEICTABIIIA MOJAEIbHBIE MOPT(ENTH, HO TOJBKO TPH U3 HUX MPOBEIU
npoueaypy puck-npoduiupoBanus norpeourens. HecMotps Ha To, uto «TaiiHble
MOKYTIaTeIm» OTMEUYAIM BBICOKYIO IIEHHOCTh BCTped C KOHCYJIbTAaHTAMH TI0
MHBECTUIMAM, paboTa MO YIy4YIIEHHI0 MWHBECTHLIMOHHOTO OOCIYXMBaHUS JOJDKHA
ObITh HampaBliecHa B CTOPOHY TIIOBBIIIICHUS WHBECTHIIMOHHONW KOMIIETEHTHOCTHU
NEPCOHANIBHBIX MEHEIKEPOB MpeMuanbHoro OankuHra. IlocTpoeHue mpouecca
OOCIIy’)kKMBaHUsI B paMKax KOHLEMNIMH «OJHOrO0 OKHa» (0e3 JOIMOJIHUTENBHOIO
NPUBJICUYCHHUS]  CHEUUATNCTOB) MOBBICUT CKOPOCTh U 3()PEKTUBHOCTH, H,

CJIeI0BAaTEIbHO, KAU€CTBO MPEMHUATBHBIX OAHKOBCKHUX YCIIVT.

Komnerenuun MeHemKepoB B 00JIaCTH JOTMOJHUTEIBHBIX HEOAHKOBCKUX
MPUBUJIETUN OKA3aJIUCh HA CaMOM HU3KOM ypoBHe (9 6ankoB nonanu B Kareropuu 4
u 5). OgHOOOpa3HOE TMepeUuncIeHUE JOTOTHUTEIbHBIX MPUBUICTUN WA TPUMEPHI,
HECOBMECTUMBIE C PeaIbHBIMU KU3HEHHBIMU CUTYAlUsIMHU, ObLIM HETATUBHO OLICHEHBI
«TaHBIMU TOKymarenssMu». Hu onuH u3 meHemkepoB B 13 OGaHKax HE MPEaCTaBUI

KOHKPETHON (DMHAHCOBOM BBIFO/Ibl, KOTOPYIO MOKET MOJIYYUTh NOTPEOUTEND 32 CUET
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JOINIOJTHUTCIIbHBIX HEeOaAHKOBCKHUX HpHBHJ’ICFI’Iﬁ, BKJIIFOUYCHHBIX B HpeMI/IaJIBHHﬁ rmaket/

PEMHUATBHYIO IPOrpaMMy 0OCITyKUBaHUSI.

Uro KkacaeTcsi KOMMYHUKATHUBHBIX HaBbIkOB, RM B  OoJbIIMHCTBE
MpOaHAIM3UPOBAHHBIX OAHKOB IMOKA3aJldi OTHOCUTEIBHO BBhICOKHE pe3ynbraThl (11
O0ankoB B Kareropum 1-3): oOmanuce npodeccuoHalIbHO, OPUEHTHUPOBAIUCH HA
MOTPEOHOCTH KJIIMEHTOB, HE UCIIOIb30BAIM arPECCUBHBIX METOMIOB Tpoaax (7 0aHKOB
B Kateropuu 1 u 2), o6ecnieunBanu KoM(pOPTHYIO, IPYKECKYIO aTMOCHEpy OOIIECHUS
(6 OanmkoB B Kareropum 1 wu 2), ybOexmas «TalHBIX MOKynaTenaeh» CTaTh
MpEeMUAIIbHBIMU KJIMEHTaMH B cBoeM Oanke (8 Oanku B Karteropuu 1 u 2). D10
MOKAa3bIBACT BHICOKUU (POKYC OAHKOB Ha Pa3BUTHUE KOMMYHHKATHUBHBIX HABBIKOB Y

COTPYAHUKOB, pa6OTaIOHII/IX C CCTMCHTOM COCTOATCIIBHBIX HOTpG6HT€JIGﬁ.

3akirouenue. HecMoTps Ha pacTylIyro TUDKUTATU3alUU OaHKOBCKUX YCIYT,
rae 3(p(EeKTUBHO BBICTPOEHHBIE MpoLEcChl B LU(POBOM MIPOCTPAHCTBE AKTHUBHO
3aMEHAIOT YCIyTd YeJOBEKa, JJEMEHT MapKETHHTa «IIOAN» TMPOJOJDKAET WrpaTh
BKHYIO POJb B (DOPMUPOBAHUM KauyecTBa OAHKOBCKOTO OOCTY>KMBaHUS, OCOOCHHO B
chepe mpemuanbHOro OaHKuMHTAa. OJHAKO CTOUT YUWUTHIBaTh, UYTO POJIb MEHEIKepa
MpEeMHUATBHOTO OaHKOBCKOTO  OOCITY)XMBaHUs OyJeT TOCTENEHHO MEHSTHCA.
Pe3ynbrarthl OLIGHKM KOMIIETEHIMM MEHEIKEPOB MPEMUAIBHOIO OaHKOBCKOIO
OOCITy)XMBaHUSI C TIOMOIIBI0 MPEAIOKEHHONM MOJENH TMPOJAEMOHCTPUPOBAIU
HEOOXOJMMOCTb YCUJICHUS] KOMIIETEHUUH B 001aCTH HHBECTUIIMOHHBIX HHCTPYMEHTOB
¥ YCIYT U IIMPOKOTO KpPyra BOMPOCOB MO HEOAHKOBCKUM KOHCYJIBTAIMSIM. 3a CUET
paciMpeHusi KOMIIETEHIIMI MEHeKepa SJIEMEHT MAPKETUHTA <JIIOJIN» TOJKEH OBbITh
HanpaBJieH Ha M3MEHEHHE BOCIPHUATHS MEHEIKepa KaK «KOHCYJIbTAHTA IO
OaHKOBCKUM YCIyraM M ONEpalusiM» K «IOBEPEHHOMY (DMHAHCOBOMY KOHCYJIBTAHTY
0 IIHPOKOMY Kpyry BOMpocoB». OCHOBHBIE OO0S3aHHOCTU «KOHCYJbTaHTa IIO
OaHKOBCKMM yCIlyraM M OIepalusM», TaKhe Kak TMpeaocTaBleHHe WH(OpMAInH,
oopmiieHHe JAOKYMEHTOB, IIOMOIIb, B BBHIMOJHEHHWH OCHOBHBIX OaHKOBCKUX
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orepanuii, TOJKHbI ObITh MEPEHECEHbl B LIM(PPOBOE MPOCTPAHCTBO, YCHIIUB TaKUM
o0pa3oM d3IEMEHT MapKeTHHra «mporeccb». «JloBepeHHbI  (HHUHAHCOBBIN
KOHCYJIFTAaHT II0 IIHPOKOMY KpPYIy BOIIPOCOB», HAIPOTUB, MOXET IPENOCTABUTH
KJIMEHTaM II€HHOCTh, KOTOPYIO TPYJHO 3aMEHUTh B IU(PPOBOM IPOCTPAHCTBE.
«/loBepeHHsblii  (HUHAHCOBBIA KOHCYJIBTAHT» - OSTO MEHEIKEpP MPEMHUATBHOTO
OaHKOBCKOTO  OOCIY)XMBaHMsI C  LIMPOKUM  CIIEKTPOM  BBICOKOPa3BUTBIX
npo(ecCHOHANBHBIX M KOMMYHUKATHBHBIX HAaBBIKOB, CIIOCOOHBIM  MBICIUTH
HECTaHJIAPTHO U pelIaTh KOMIUIEKCHBIE 3aJauM, OKa3blBasg HEOOXOAMMYIO TOMOIIb
COCTOSITENIbBHOMY TOTPEOUTENI0, MPUHOCS HE TOJIBKO NMPAKTUYECKYIO MOJIb3Y, HO U

ITOJOXUTECIIbHBIC OMOIIUU OT BSaHMOHGﬁCTBHﬁ ¢ OaHKOM.
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CUSTOMER ROLE GROWTH WITH DIGITALIZATION PROCESS

CerogHss MHOTHE KOMIIAHUM TMEPECMAaTpUBAIOT MAPATUTMYy TPAJIULIMOHHOTO
MapKeTHUHI, KOTOpas 3akKJllo4aeTcss B TOM, 4YTOOBI pa3paboTarb MPOAYKT,
YVIOBJIETBOPSIOMIUM TOTPEOHOCTSIM TOTPEOUTENe W JOHECTH N0 MOTpedouTeneit
LEHHOCTh JAHHOTO TOBapa WJM YCIYTH, 3a4acTylo (OpMUPYS LEHHOCTb U MOIKE
OIlpenessisi caMble ONTHMAaJbHbIE CIOCOObI JOHECEHHsS IIEHHOCTH IMpPOAYKTa, B
YaCTHOCTH uepe3 pa3BuTHEe (QopM peknambl W TpoABUKEHHS. bonbpliyio ponb B
JAaHHBIX TTIEPEOCMBICIIEHUSIX ChITPAJIU COBPEMEHHbBIE ITU(PPOBbIE HHCTPYMEHTHI.

B nmepByto ouepenp cieayer OTMETUTh POCT pOJIM  MOTpeOurtenei
HEIMOCPEICTBEHHO B pa3paboTke Mpoaykra. be3ycioBHO, KOMIIAHMM —BCEraa
OPUCITYIIUBAINCH K TOTPEOUTENSIM Il  HAXOXKICHHUS HAWIy4dlIero crocooa
yIOBIETBOpeHUs:  moTpeOHocTeil. Kak  M3BEeCTHO, CyIIECTBYeT JBa  BHJAA
«BOBJIEYEHHOCTH TmoTpeduTens». IlepBblii mnpencraBiaser U3 cedd MNpPOrpaMmy

JOSTBHOCTh  (CKUJKHM, TPEIJIOKEeHHS, CUCTEMa HAKOIUJIEHWM, MNpPHu3bl, Harpaibl |
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Jpyrue MHCTPYMEHTHI). BTopoii Bux — cotBopuectBo.! J[aHHBIA BUI BOBICYEHHOCTH
NOTPEOUTENS B CO3/IaHUE TOBapa HA PaHHUX CTAAMSIX MOXKET YBEIMYHUTh MX LIEHHOCTH IS
noTpeOuTene.

Kommannu Toyota m VolvOo mpum pa3paboTke HOBBIX MoOjeleldl aBTOMOOMICH
OpUIIamaT (QOKyc-TPYNIbl U3 JIOSUIBHBIX MOKYIMarene OpeHIoB HIJs TOTr0o, YTOOBl OHU
OLICHWJIM HOBBIE HJIEU pa3padOTUMKOB, a TAK)KE€ MOIIM IMPEIJIOKUTH COOCTBEHHBIE HJIEH,
OCHOBAHHbIE HA MHOTOJIETHEM OIIBITE MCIIONb30BaHUs aBTOMOOMIEeH. Maen MoryT ObITh Kak
O PacHoOJIOKEHUU TE€X WJIM MHBIX KHOIMOK B CaJJOHE aBTOMOOWJIS, TaK U O JU3ailHe B LIEJIOM.
[{u¢poBbie TEXHONOIMH BBIBEJIU JAHHYIO HHULIMATUBY HA HOBBIA YPOBEHb.

Cerognst BO MHOTOM OJyiarogapsi IU(GPOBBIM TEXHOJIOTHSIM TMOSBUIACH BO3MOXHOCTD
KaCTOMM3AIMH, TO €CTh CO3/laHus MEPCOHUPUIIMPOBAHHOrO ToBapa. IIpouecc kactomuzanuu
HE MOJpPa3yMEBAaET BHECEHUE 3HAUUTEIbHBIX M3MEHEHUW B MPOAYKT WU YCIYTY, OJHAKO
NOTPEOUTENh MOXKET CAMOCTOSTENIbHO BHECTH WM3MEHEHMs] B JU3allH TOBapa, HaIpUMeEp,
u3MeHUB ero 1BeT. [logoOHBIE BO3MOXHOCTH MOTYT IOMOYb KOMIIAHMUSIM JIy4Yllle
03HAKOMUTBHCA C MOTPEOHOCTIIMU MOTPEOUTENEH, a TaK)Ke PACIIMPUTH BO3MOKHYIO 1EJIEBYIO
aynuroputo. CTOUT OTMETUTh, YTO OOJbINAs YacTh HJEH HCXOAUT OT MOTPEOUTENEH,
NPEJICTABISAIONMX TAK HA3bIBAEMYIO TpyMNIy Juaepa MHeHuil. MccienoBaHuss M oNpocCh
MOKa3bIBAIOT, YTO ATO CBA3AHHO CO CTPAXOM JIPYIMX IPYMI, YTO KOMIIAHUSM HE MUHTEPECHO
UX MHEHHE, WIM OHU 3aBE€JJOMO CUUTAIOT, YTO OHO HU HA YTO HE TOBIIUSET.

[Tomumo pa3paboOTKH MPOAYKTOB U YCIAYr POJb MOTPEeOUTENs] BbIpOCiaa TakKkKe U B
npoaBkeHuu. OOparHas CBA3b C MOTPEOUTENSIMU CTaja MakCUMaibHO 3(()EKTUBHOM.
[TorpeOutens MOXET cpa3y K€ MOAETUTbCS CBOMM MHEHHEM O ToBape. C 1udpoBbIMU
TEXHOJIOTHSIMU TIPUIIIM U OHJAWH OT3bIBbl. OHJIAMH OT3BIBBI UMEIOT DSl OCOOCHHOCTEH.
[Ipexne Bcero, OHM MOTYT OBITh OCTaBJICHBl AHOHHMHO B OTIMYHE OT MEXKJIMYHOCTHBIX.
Taxke OHM HE UMEIOT BPEMEHHBIX WM MPOCTPAHCTBEHHBIX paMOK. OHU MOT'YT OCTaBJICHbI B

mo00ii MOMEHT u3 o000 Touku TutaHeThl. CommacHo wuccienoBaHusM 91 mpomeHT

1 Kosnoga O. A., Cazeixosa J[. P. OLIEHKA U PASPABOTKA ITPOI'PAMM BOBJIEUEHHOCTH ITOTPEBUTEJIEN
B MAPKETHMHI'OBO JEATEJIBHOCTH OPTAHU3ALIWI // Bectank CUBHTa. 2020. Ne3 (35). URL:
https://cyberleninka.ru/article/n/otsenka-i-razrabotka-programm-vovlechennosti-potrebiteley-v-marketingovoy-
deyatelnosti-organizatsiy (nara obpamenus: 15.09.2021).
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norpebuTeneii obpaliaeT BAMMaHUE Ha OT3bIBBL.

CrouT pa3fenarh TPU BOBMOXKHBIX OT3bIBa moTpedutens. [IepBolii — 3TO OT3bIB,
KOTOPBIA MOTPEeOUTENh MOXKET OCTaBUTh, €€ He Oyaydd 3HAKOMbIM C TOBapoM. B
OCHOBHOM TaKOM OT3bIB TOBOPUT OO0 OXKUJAHUSIX, KOTOPHIE MOIJIM CJIOXHUTHCS Y
noTpeOuUTENs B X0/I€ TIPOABUKEHHS TOBapa Ha pbIiHKE. BTOpOIl — 3TO OT3BIB, KOTOPHIiA
OCTaBJISIET MOTPeOUTENb, KOTOPBIA MpruoOpen ToBap/ycayry. BaxkHO OTMETUTH, YTO
MOTPEeOUTENH CKIIOHHBI OCTABIIATH OT3BIBBI B OJIMKAKNIIIEE BPEMS MMOCIIE MMOKYITKHA. ITO
MIEpBbIC BHEUATICHUSA. TakuX OT3HIBOB B COLMAIIBHBIX CETAX M HA CAliTaXx Mara3uHOB
oonbie Bcero. OnHaKo, CyIECTBYET M TPETUM BUJI OT3bIBA. Takue OT3BIBBI OOJIBIIE
XapakTephbl IS TMOKYNKHA TOBAapOB JJIMTEIBHOTO IOJIb30BaHMs. B OCHOBHOM 3TO
AIIEKTpOHHAs1 TexHUKa. [[o mpomecTBUio MOMYyroja Wiv APYroro mnepuoia BPEMEHH
MOTPEOUTENIM 3a4acTyl0 3aMEUaroT T€, KauyecTBa TOBapa, KOTOPHIC MPOSIBISIOTCS
CITyCTsI BpEMSI, HAIPUMEP BBIHOCIHBOCTb.

JI. By u X. JI[to yTBepkJatoT, YTO pOJIb MOKyMaTessl B IU(PPOBOM MapKETHHTE
pacTeT W ceiyac MPOAYKTHI, MPOU3BOAUMBIC KOMIIAHUEH, SIBIISIIOTCS COBMECTHBIM
JETUILEM KJIMEHTOB M MNpoAaBLOB. biarogapsi colManbHBIM CETSM U YBEIUYEHUIO
YPOBHSI JIOCTYITHOCTH MWH(MOpPMAIUU JACSATEILHOCTh KOMIIAHUM cTaja Oojee
MpO3pavyHoi, a oOpaTHas CBSI3b OT MOTPEOMTENs eI HUKOrIa He OblIa HACTOJIBKO
BocTpeOoBaHHOU. [lnsi morpebuteneit wuHdopmarss o TOBape, MOJMy4YeHHas OT
WHTEPHET-COOOIIECTB, SBIAECTCS OoJiee IIEHOW, 4YeM Ta, 4YTO MPEIOCTABISIET €i
KOMIIAHUS.

Bonbmias yacte wucciemoBaresieid CUMTAET, YTO HMEHHO HOBBIC KaHAJIbI
MIPOJIBMXKCHUS SIBJISIFOTCS CaMBbIM aKTyaJIbHBIM HHCTPYMEHTOM U3 BCEX, KOTOPHIC CTAJIH
JIOCTYITHBI KOMITAHHSIM C HACTYIIJIEHHEM U(PPOBOH Apbl B MapkeTuHre. [IpoaBuxenme

B TPAAUIIMOHHOM MAapKCTUHIC BCCrAa pacCMarpruBaJIOCh TOJBKO KaK ACATCIBHOCTb CO

! lInnosckuii Cepreii Butanbesny BiusiHue OT3BIBOB Ha BCTYIUIEHHE TIOKYNATENEH B 6peHa" cOOOIIECTBO PO3SHUIHON
cetu B couuanbHoi cetn Facebook // Ipaktnuecknit mapketnnr. 2020. Nel (275). URL:
https://cyberleninka.ru/article/n/vliyanie-otzyvov-na-vstuplenie-pokupateley-v-brend-soobschestvo-roznichnoy-seti-
v-sotsialnoy-seti-facebook (nara obparienus: 15.09.2021).
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CTOpoHbI kKoMnaHuu. OgHako B MapkeTunre 4.0 mpoBHKEHUE MPOUCXOUT HE TOJIBKO
CO CTOPOHBbI KOMIIAHWU, HO U CO CTOPOHBI MOJIb30BaTeiaei TOBapoB U yciyr. OHH
OKa3bIBAIOT TOJIOKUTEIBLHOE WJIM HEraTMBHOE BIIMSHUE Ha MPOJIBHIKEHHUE TOBAPOB.
Hanpumep, Ha miardgopme TripAdvisor monb30BaTead OCTaBJISIOT OT3BIBBI O
pecTtopaHax ¥ rOCTUHHIIAX.

[udpoBoit  MapKeTUHr  BBIBOJUT MApKETUHIOBBIE  HUCCJEIOBAaHUA  Ha
Ka4eCTBEHHO HOBBIM YPOBEHB, MTO3BOJISIS CO3aTh «IIM(PPOBOH MOPTPET» MOTPEOUTEIIS.
DTO COBOKYIIHOCTh XapaKTEPUCTUK MOTPEOUTENs, OCHOBAaHHAs Ha aHaIu3e
MOKYMaTeNbCKOTO TOBEEHUS, «IU(PPOBOrO Clena» U JAPYTUX XapaKTePUCTUK B
corcersax. Ceronns 1u@poBbIe TEXHOJOTUH CACTAIH €l OUH OOJIBIION Iar BIepes.
Kommanuu ¢ mnomMompio 1UQPOBBIX HHCTPYMEHTOB MOTYT CO37aTh MOJIEIb
MOTpPeOUTENIsI B TOYHOCTHM IO €ro aHTPONOMETPUUECKUM Tapamerpam. JlaHHOM
TEXHOJIOTUEH aKTUBHO Hayaju IOJIb30BaThCS Mara3vHbl OJACXKJbl U aBTOCAJIOHBI,
KOTOpPbIE HAy4YWJIUCh JIeJIaTh HWHAWBUIYAIbHOE MPEIVIOKEHUE I  KaXI0ro
oJb30BaTens. !

OnsuH Toddiaep myréM OOBEIMHEHHUS CIOB IMOTPEOUTENh M MPOU3BOAUTEID
BBEII TaKOW TEPMHH KaK «IpoTpeOuTeNby. JlaHHBI TEPMUH MOTUYEPKUBAET TO, UYTO C
OpUXOAOM  UU(pOBU3AIMU  MOJTHOMOUYMS  nOTpedutens  Beipociau. CeronHs
noTpeOUTENh TOJDKEH MPUHUMATh YYaCTHE Ha TOJIBKO B MMPOU3BOJICTBE, UCCIIEIOBAHHUE,
HO TaKke U B MpoABWXKEHUU. KommaHuM JOJDKHBI BBICIYIIATH TpPeOOBaHUS
noTpeOuTens Mpexkae, YeM JenaTb npeaoxkeHus.’ [Ipo3padHOCTs M JOCTYIHOCTD

BBIIICYIIOMSAHYTOI'O ITpOHOECCa o0ecrneYnBaroTCs I_II/I(I)pOBBIMI/I TCXHOJOTUsIMU.

! Kopocrenes H.A., AKTYAJIbHBIE TEHIEHIIUN PASBUTUS IU®POBOI'O MAPKETHUHTA B
COBPEMEHHBIX YCJIOBUSIX // DOxonomuka u 6uzHec: Teopus u npaktuka. 2019. Nel12-2. URL:
https://cyberleninka.ru/article/n/aktualnye-tendentsii-razvitiya-tsifrovogo-marketinga-v-sovremennyh-usloviyah
(mara obpamenus: 13.09.2021).

2Yepnosa, B. 10. Poccuiickuii notpebutens B udposoii sxkonomuke / B. 10. Uepnosa // Jluckyccus. — 2019. — Ne
2(93). — C. 38-42. — DOI 10.24411/2077-7639-2018-10004.
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