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MCIOJIb30BAHUE JEKOMITIO3UIIMOHHON OIIEHKY ®UHAHCOBOI'O
MPOJYKTA IO YPOBHSM MYJITUATPUBY TUBHOM MOJIEJIN

AHHOTaAIUA

PaccmarpuBaercs HCIOJIL30BAHUE MYJIbTHATPUOY TUBHOM MOJICJIN JIS
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Abstract

The use of a multi-attribute model for the decomposition assessment of a financial
product is considered. The author applies the multi-attribute model to financial products
of wvarious nature: mortgage loan, deposit, VHI, investment-speculation; traces

differences in attributes at various levels of a multi-attribute product model.
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USE OF DECOMPOSITION EVALUATION OF FINANCIAL PRODUCT BY
LEVELS OF MULTIATRIBUTIVE MODEL

MynsruarpulyTtrBHas moaeinb (MAM) ToBapa B. briaroeBa yunTsiBaet (hakTopsl
CYOBEKTHBHOIO BOCIPHUATHUS TOBapa MOTpeOUTEeNIeM Ha MEHTAJIbHOM, COLMAIIBHOM U
OMOLIMOHAJILHOM ypoBHE, 4To pasuBaeT mnoaxox @. Komiepa, paccmarpusas
XapaKTepUCTHUKHU TOBapa Ha YEThIpeX ypoBHAX. [IepBbie Tpu ypOBHS IpH 3TOM OCTAIOTCS
IIPAKTUYECKH HEM3MEHHBIMH, OTpa)kas MpEIHA3HAYCHUE TOBapa Ha NEPBOM, OCHOBHBIE
(du3nYecKre XapaKTepUCTUKU Ha BTOPOM W PaCIIMPEHHBIE/AONOIHEHHbIE - HA TPETHEM
ypoBHe. HHTEpecHbIM NpPENCTaBIsAETCA PACCMOTPEHUE LEHBI TOBapa Ha TPEThEM
YPOBHE, KaK OJHOTO M3 CBOMCTB, OPraHWYHO NPHUCYLIEr0 TOBApy U OTPAXKAKOLIETO €ro

LHEHHOCTh JUIsl moTpeduTena. YeTBepThlil ypOBEHb MPENICTABISAIOT XapaKTEPUCTHKH,

! Marepuanst VII MexayHapoaHol HaydHO-TIPAKTUIECKOH KoH(epertmu [ wisaun Mapketonoros u POY num. I'B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHWHCKHE YTCHHS), TTOC8sauyeHHoU 3(0-1emuro nepaotl poccutickoil kageopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgoil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuya ([{ama npogedenus: 25
okTsi0pst 2019 1)
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CBSI3aHHBIE C JIMYHBIMU OCOOCHHOCTSIMHU MOTpeOUTENsi, — OOIIECTBEHHOE NMpPHU3HAHUE,
MPEUMYIIECTBA, MIEPCHEKTUBBI, camoonryueHue. [1o maennto B. biiaroesa, yeTBeprsiii
YPOBEHBb Ba)KEH ISl PABWJIBHOTO MO3UIIMOHUPOBAHUS TOBapa Ha peiHKE: «Hudto Tak
CUJILHO HE BIUAET HA MOTPEeOUTENsA, KaK ONIYIICHHE, YTO «COBEPIIAECTCS XOpolias

caenkay [2].

MynbsruaTpuOyTHBHAs MOJEIb TOBapa IMPUTOAHA IS MPOBEIEHUS MPOLEAYPHI
KOMITO3MIIMOHHOM U IEKOMIIO3ULIMOHHON OlleHKU. OZIHAKO, B ClIy4ae KOMIIO3ULMOHHOIO
MOJIX0/1a, KOTZA CTPOUTCS «IPEANOYTUTENbHAS KOMIIO3UIUS) W3 TPEACTaBICHHBIX
arpuOyToB, M.JlpIMIINI] TpeJoCTEeperaeT CBOMX POCCHUMCKHUX KOJUIET, YyKa3blBas Ha
TEXHUYECKHUE MPOOJIIEMbl M HEKOPPEKTHbIE MeTonbl HccienaoBaHui. Ilo ero ciosawm,
WCCIIEIOBATENs MOJACTEPEraloT CJEAYIOIIME OMNACHOCTH: IOTPEOUTENN OIUCHIBAIOT
TOBApbl Pa3IUYHBIMU WM CJIa00 MepeceKaroluMucs HaOOpaMu KpUTEpUEB, YTO HE
MO3BOJISIET MPOBOAWTH CPABHEHUE KOHKYPHUPYIOUIMX TOBAapOB IO H3BECTHBIM
KpUTEpUSAM; OrpaHMYEHUE YHCJIa MCCIEAYEMBIX TOBAPOB HCXOIS M3 KAKUX-THOO
(bopMabHBIX KPUTEPUEB MOKET MPUBOIUTH K HEJOMOIYYSHHUIO 3HAUMMON HHPOpMaLIUU
1 omMOKaM B MPUHATUU KITHOUYEBBIX OM3HEC-pEIIEHUH; MOTpeduTenu ucnonb3yror 20-30
KPUTEPHUEB, 3HAYUMOCTh KOTOPBIX 3aBUCHUT OT CTaJUM JKMU3HEHHOIO LHKJIA TOBapa M
«IpedyeT» noa BO3AEHCTBUEM Pa3IMUHBIX COLUANBHBIX IpoueccoB. s peannsanun
KOMIO3UIIMOHHOTO Toaxona M. JIpIMIIMI] pEeKOMEHIyeT METON 3KCIEPUMEHTATbHO-
IICUXOJIOTMYECKHUX HMCCIIEOBAaHUM, OCHOBAHHBIX HAa MCIOJB30BAHWHM TOTO WM WHOTO

BapHaHTa CEMaHTUYeCKoro nuddepeHunaia.

Pazbepem JEKOMITO3ULIMOHHY O OLICHKY o YETBIPEM YPOBHSIM
MyJIbTHATpUOYyTUBHOM Mozenu ToBapa B. bnaroea. B kauectBe TOBapa BO3bMeEM
KPEIUTHBIA W  JENO3UTHBIM  OaHKOBCKME MPOMyKThI, cTpaxoBoir (JAMC) wu
MHBECTUIIMOHHBIM MpoayKT (Tabn. 1), mpenocrabnsiemble ¢uznueckum aunam. Kax
BUJIHO U3 TaOJNMIIBI, PO TOBapa TOBOJBHO YETKO MPOCMATPUBAETCS BO BCEX UETHIPEX

npumepax. Kpome Toro, «HMHBeCTUpOBaHHE-CIIEKYISINUSD>  SIBISETCA  TOBApPOM-



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM
Journal Marketing MBA. Marketing management firms

2019, Beimyck 3
2019, issue 3

3aMEHUTENIEM B OTHOLIEHUM ToBapa «Jleno3sut». OUHAHCOBBIE NMPOAYKTHI B PEAIBHOM
UCIIOTHEHUH XapaKTEepHU3YIOTCA arpuOyTaMH TMPOAYKTa KOHKPETHOMW (PHUHAHCOBOM
OpraHM3allM, YIOBJIETBOPSIOLIEIO 3alpocaM IMOTPEOUTENsA, ¢ YETKO ONPEAESICHHBIM
(bYHKIIOHAJIOM, LEHHUKOM U IIPOJOJIKUTENBHOCTBIO npouecca
0OCITyKHUBaHUS/TIPEAOCTABICHUST yCIyru. TpeTuil ypoBeHb TOBapa C JOMOJHEHHEM
BKJIIOYAET, KaK IpPaBUJIO, OHJIAHH-CEPBUCHI, CBSI3aHHBIE C OBICTPBIM JOCTYIIOM K

uH(GOpPMAIIUU 1 OOPATHOM CBSI3U C OTPEOUTENIEM.

Tabauua 1 - Arpudyrst MAM Ha npumepe (pUHAHCOBBIX IPOAYKTOB

DHUHAHCOBBIH IPOAYKT
Yposent HNuBecTupoBanue-
MAM Hnoreuynslii kpeaur | Jdenmo3ur JAMC
CHIeKY SIS
Snpo ToBapa 3anMMCTBOBaHUE CoxpaHeHue 1 | YMCEHbIICHHE Poct JIEHEKHBIX
JICHEKHBIX CPEJCTB POCT  JACHEXHBIX | pacXoJOB Ha JCUCHHE CpelCTB
CpEJICTB
Tosap B | Umoteunsiit kpeaut | Bkmang B OGanke | [Tommc JIMC Joctyn k TOproBoi
peanbHOM BTb-6ank, 13 gner, | MKB, 12 wec., | BTBb-crpaxoBanue Ha | ruiatdgopme Opokepa
HCTIOJHCHUN 9,9% 7,2% 1 rtom, cromaromoru- | DUHAM  (tapud),
YECKHE YCIYTH, MaKeT | KOMUCCHA
«Tepanus, xupyprus,
OpTOmenus»,
CTOMMOCTh CTPaxOBKH
ToBap ¢ | CMC-onoBenienue, JeberoBas Breibop momukimmaukE | OOydeHUe, CEepBHCHI
JIOTIOJIHEHHEM | MOOHMIIbHOE OaHKOBCKas KapTa, | U Bpaya, BO3BpaT | TOPTOBOH
MIPUIIOKEHHE, MOOMIBHOE MO/IOXOJTHOTO Hajora IaTGOpMBI,
HHTEPHEeT-OaHKHT, IPUWIOXKECHUE, GaHKOBCKHH CUeT,
KOMUCCHS 0aHKa, | UHTEPHET-OAHKHUHT, koHcantunr, HWHUC,
ceTp 0OaHKOMAaToOB M | K3MIOIK, ceThb BO3BparT
TEPMHUHAJIOB, 6aHKOMAaTOB ITOJTOXO/THOTO Hajora
BO3Bpar
MIOJIOXOZHOTO HAJIoTa
Ha %
UerBepThiid Vayumenue YBaxxeHue B | YBEpEHHOCTD B | YBaxeHue B
YPOBEHb KHUITUITHBIX oOmecrtse, CBOECBPEMEHHOM oOmectse,
YCIIOBHH, YBEPEHHOCTb B | OKa3aHWHU TIOMOIIY, | YBEPEHHOCTh B cebe
UCKITIOYEHHUE (uHaHCOBOM YIOBJIETBOPEH-HOCTh n B CcOOCTBEHHOH
pacxooB Ha apeHjy | rpaMOTHOCTH, BBICOKUM  KayecTBOM | (hMHAHCOBOM
KHWIbS, yBa)XEHHE B | TapaHTHI YCIIyT, OTCYTCTBHE | TPAMOTHOCTH,
obmiecTse, (hrHAHCOBOM ouepeneit U | TapaHTHA
YBEpPEHHOCTh B cebe | CTaOMIBHOCTH BPEMEHHBIX MOTEPh Ha | (MHAHCOBOU
U B COOCTBEHHOM o0cienoBaHue " | CTaOMIIBHOCTH,
(rHAHCOBOM IIPUEM CIIELIMATUCTA aJIbTEPHATUBHBIN
IPaMOTHOCTHU HCTOYHHK 3apaboTKa,
BO3MOXKHOCTb
«CKOJIOTUTBY
Kamnural,
MOOHJIBHOCTb,
HE3aBHUCHUMOCTh  OT
paboromarens

HcTouHuk: cOCTaBIIEHO aBTOPOM Ha OCHOBE aHAIN3a CAaUTOB (PMHAHCOBBIX Opranu3anwii [6, 7, 8, 10].
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OTMeTuM, YTO B KayeCTBE MPHUATHOIO JOMOJIHEHUS/PACIIUPEHUs B TpeX W3
YeThIPEX MPUMEPOB BBICTYNACT BO3BpAT IMOJOXOJHOTO HAJOra, 4YTO TOBOPUT O
CTUMYJIMPOBAHUU COBITA JTAHHBIX TOBAPOB Ha IOCYIAapCTBEHHOM ypoBHe. B ciydae ¢
ne0eToBOM 0AHKOBCKOW KapTOW CTUMYJIHPYET MOTpeOJieHne cam OaHK - ¢ MOMOIIBIO
Kmoska. YerBepToli ypoBeHh MAM  ompenensieT TUIOCKOCTh  MEHTaJbHBIX,
COIIMAJIbHBIX YCTAHOBOK U AMoIui. [Ipexnae Bcero - 3To olrynieHue coOCTBEHHOM
(GbUHAaHCOBOM  IpPaMOTHOCTH, CaMOyBa)K€HHE H  yBaXeHHe B  OOIIECTBe,
NPUHAAJIEKHOCTh K ONPEIEICHHOM COLMAaJbHOM TIpynmne, B KOTOPOM JaHHOE
NOTPEOUTENBCKOE IOBEICHUE PACLIEHUBACTCS KaK IOJOKUTEIbHOE, COBPEMEHHOE,
MPOTrPECCUBHOE. OMOIMH, COIMYTCTBYIOIIME JaHHOMY COIIMAIBHOMY CTarycy -
YIAOBOJBCTBUE OT JKU3HM, OIIYLICHUE YCIieXa, OTKPBIBAIOIIMXCSA MEPCIEKTHUB,

CIIOKOMCTBHE U YBEPCHHOCTDL B 3aBTPAIIHEM JIHC.

[TpencraBnennsie B Taba. 1 ToBaphl Ha 4eTbipex ypoBHAX MAM, HHTEpECHHI C
TOYKH 3peHUusl 3PPEKTUBHOCTH MAPKETHHIOBBIX YCWJIHMM, CBSI3aHHBIX C MPOJBUKEHUEM
¢uHaHCOBBIX MPOAYKTOB. [lOCKOIBKY B (PMHAHCOBOM CEKTOpPE MPONAXKH KIMEHTY, Kak
MPaBUIIO, MPOUCXONAT HANpPsSIMYyI0, 0€3 JOMOJHUTENBHBIX MOCPETHUKOB, B Ipoliecce
MPOJABMKEHUSI BAXKHYIO pOJIb MIpaeT MpsAMOM MapKeTUHI, a TpaHchopManus
(MHAHCOBOTO CEKTOpa MOJ BO3IEHCTBUEM LM(PPOBU3ALMU CO3AET MPEANOCHUIKH JIs
B3aUMOJICHCTBHUSI C TOTPEOUTENSIMM  TOCpencTBOM  KaHaioB  Digital-marketing

(1MppPOBOro MApKETUHTA).

MapkeTuHroBbie ycuwius (UHAHCOBOM OpraHu3alud MOXHO  (opMasIbHO
KJIacCU(PUITMPOBATH TIO MMPU3HAKY CPEIbl, B KOTOPOI MPOUCXOAUT MPOJABHKCHHE: OHJIAH
i odmaitH. OgHaKo, CleAyeT YUYUTHIBATh, YTO TAKOE SIBJICHHE, KAK OMHUKAHAIBHOCTb,
MO3BOJIACT TMOTPEOUTETI0 HCIOAB30BaTh HAa pa3HBIX JTalax B3aUMOJACHCTBUS C
(hvHaHCOBOM OpraHu3anuel yaoOHbIe IJis HEro KaHajabl KoMMyHHKaIuu [3]. B cBsi3u ¢

9TUM KOMMYHHUKATHBHAasA ITOJIMTHKA (bHHaHCOBOI\/’I opraHv3anuvn  OOJDKHaA OBITH
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HGHOCTHOﬁ, OXBAaThbIBas PA3JIMYHBbIC KaHAJIbI OHJIAMH U O(i)ﬂaﬁH-CpeﬂBI.

Hanee paccmorpuMm ¢GopMupoBaHUE aTpUOyTOB (PUHAHCOBOTO TPOAYKTa B
OHJIAllH-cpele Ha MpuMepe OaHKOBCKOro Impoaykra. OTmeTuMm, 4YTO IU(PPOBOIi
MapKeTHUHI BOOpall B ce0sf MHCTPYMEHTBHI, KOTOpbIE paHee HCIOIb30BATNCH
pa3po3HeHHo: SEO-nponsmwxkenue, SMM, e-mail paccbulki, KOHTEKCTHAsl pekjiaMa U
npoune. CoBpeMeHHBIN U(PPOBOY MAPKETHHT MOAPA3yMEBAET MOl COOON KOMILIEKCHOE
MCIIOJb30BaHNE BCEX BOZMOXKHBIX METOJIOB MPOJBIKEHHSI TIPOIYKTa B IIU(GPOBOI Cpee.
DKCIepThl BBIIETSAIOT Psii CHCTEMHBIX IPUHIIUIIOB, KOTOPBIE ONPEAETSAIOT Y3PPEKTUBHOE

(YyHKUIMOHUPOBAHUE NHCTPYMEHTOB LIU(PpoBOil MapkeTHHra [1]:

— OObearHEeHNE U UCTIOIb30BAHKE JIFOJICKOTO M TEXHOJIOTMYECKOTO MOTEHITHAIOB.

JIroau ¥ TEXHOJOTHUH JIOJ>KHBI JOMOJIHATH APYT APYTa.

— Muterpamuss Mexay co0oll pa3auyHbIX TEXHOJOruid (BeO, MOOWIIBHBIX,

cornranbHbX, CRM-cucrtem).

— HMHTerpamnus ¢ KIMEHTCKUM CEPBUCOM U CUCTEMOM MPOJAXK.

— IlocTostHHAs CBSI3b C KJIMEHTAMM, MMOHUMAaHUE WX MOTPEOHOCTEH U >KEJaHUM,

npuHIUn «knowyourcostumer.

B ycnoBusx, Korna KOMIIAHUM OTXOIAT OT TPAAULIMOHHOW arpeCCUBHOM PEKIIAMBI,
noTpeOuTENh TEpPecTaéT BOCHPUHUMATHCS KaK «XOMSYUN KOMICNEK», OH JIOJDKEH
YyBCTBOBAaTh, YTO BaXEH JJIsI KOHKPETHOM KOMIAHWU, YTO KOMIIAaHHUS B HEM
3aMHTEPECOBAaHA, YTO OHA OOpeTcs 3a MpaBO MPEIJIOKUTh eMy ToBap. baHku He cramu
UCKIIFOUEHHEM B JaHHOM Tpoiiecce. CeromgHsi 0aHK, KOTOPBIM HE HCIOJB3YET BCE
BO3MOXKHOCTH HU(GPOBON Cpenbl, B YCIOBUSX BBICOKOM KOHKYPEHIIUM, pOCTa
(bMHAHCOBOW TPAMOTHOCTH U TOTPEOHOCTEH HACEICHHS, pa3BUTHS WHOOPMAIIMOHHBIX
TEXHOJIOTHH, 3apaHee 0OpeuEH Ha MPOBAJL.

KonnuecTBO HMHCTPYMEHTOB TMPOABUXKEHUS B LUQPPOBOM cpefe I0CTaTOYHO
BEJIMKO, W BKJIIOYaeT B ceOs Takue Kak: Web-calit m pabora ¢ KoHTeHTOM, SMM,

Landing, MoOunbuble npunoxenus, Tpaduk, Ilpecc penusbl, Ilognepxka
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nonp3oBareneii, Ileimudukanus, IIporpammer  nossibHOCTH,  UserExperience,
Crparernueckoe TapTHEPCTBO, MapkeTuHTOBBIE KaHambl, E-mail pacceuiku,
AdduneitTel (pekiiaMHbIe areHTCTBA U T.1.), 3Mepenue nmokaszareneit [4].

BebO-cpena siBasieTcsi CepbE3HBIM HMCTOYHUKOM TMOTEHIUANBHBIX KJIHUEHTOB U
norpeouteneil. J{ns  ycHmemHoOro MOPOJABMXKEHHUS KOMIIAHMSI JIOJDKHA — CO3/1aTh
«MpPaBUIIbHBINY) BEO-CANT, OH JOJDKEH CTaTh €€ «JoMalllHel 0a30i», MECTOM BCTpEUHU C
KIIMEHTAMH, KOHKYPEHTaMH, UCCIEAOBATEIIMU. XOpOIIEro BHEIIHETO  BHJIA
HEJ0CTaTOYHO, CAalT JOJIKEH OBITh TaKkKe MOJE3HBIM C TOUKHU 3PEHUS IPOAAXK, paboTaTh
Ha komnaHuio. CyniecTByOT YETKUE TPaBUiIa, KOTOPHIMU HYKHO PYKOBOJCTBOBATHCS:

— Hukro, KpoMe camMoil KOMIAHMU HE 3HAET, YTO OHA MPONAET M KaK 3TO

paboraer.

— Pa3paboTKy KOHTEHTa HeJb3sl OT/IaBaTh HA CTOPOHY.

— PBIHOK «3KCHEPTOB» MO MPOABUKEHUIO TMOJIOH AWIETAaHTOB. CHEnUaIucT 1o

MPOJIBUKEHUIO JIOJKEH OBITh IITATHBIM.
— Heo0xoquMo mMoHMMaHUE 30H OTBETCTBEHHOCTU COTPYIHHUKOB (aHAJMTHKA,
POABUKEHHE, COICPKAHUE U T.1I.).

— CailiT 10/KeH OBITh pa3palboTaH ¢ yUETOM ayJTUTOPUH, I KOTOPOW OH ClIeTIaH.

— HeoOxomumo u3mMepsTh U olieHuBaTh ) (PEKTUBHOCTD pabOTHI caifTa.

— BaxxHO npu3bIBaTh MOJB30BATEIS K JEUCTBUSM: 3aMOIHEHUE (HOPM, TIOJIIHUCKA B

COIMAJIBHBIX CETSIX, OOIIEHNE B YaTe, KaJIbKYISITOP.

NHcTpyMeHThl 1UGPOBOrO MapKeTWHTra, B OTIMYKME OT OgrIaiiH-KaHAJIOB
MIPOJIBKEHUS, TTO3BOJISIIOT M3MEPSITh, KaK COOCTBEHHBIE PE3yJbTaThl, TaK M BUJIECTh
nokazarenu KoHKypeHToB. I[lo nmanHbiM caifta Sostavru B 2017 romy Tom-100
Poccuiickux OaHKOB YBENWYWIM pacxoabl Ha pekiamy Ha 43% no cpaBHEHHS C
npeapaymuM rogoM. [loCTOSHHBIA pPOCT MeIHa-UHBECTHUIMHA MOYKHO CpPaBHUTH C
«TOHKOM BoopyxkeHuit» cpenu OaHkoB [5]. ITAO CoOepbank TpaTUT OKOIO § MIpI.
pyOsieil B roJ Ha MapKETUHT U PEKJIaMy, U3 HUX 3HAYUTEIbHAs YacTh PACXOIyeTcs Ha

MPOBENICHUE WCCIICIOBAaHUN, KaK TMOTPEOHOCTEH pbhIHKA, Tak W A(HHEKTUBHOCTH
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UCIIOJIB3YEMBIX HHCTPYMEHTOB. biarogapss METOIUYHOM peanu3aluy JaHHOTO MOAXO0/a
COepOaHk cTad Jy4IIMM U CaMBbIM JOPOTUM poccuiickuM OpenzoM B peritunre Global
500 mo Bepcuu — BrandFinance, Beay1iei He3aBUCUMON KOMITAaHUH T10 OIICHKE OM3HEca
[9].

BriBO/IBI U pEKOMEH 1AL

TakuMm 00pa3zoM, ycrex AesTeNIbHOCTH OaHKa B COBPEMEHHBIX YCJIOBHSX IMOYTH
HanpsIMyI0 3aBUCUT OT 3(PPEKTUBHOW OpraHU3AIMd MApPKETUHTOBOTO ITPOIABHKCHHUS.
[TocTosiHHOE M3MEHEHUE CPEebl CYIIECTBOBAHUSI KOMIIAHUH, KaK TEXHOJIOTUYECKOM, TaK
U COIMOKYJIBTYPHOM, TpeOyeT OecnpecTaHHOW pabOoThl HaAJ YAy4YlICHUEM IMPAKTUK
MPOJIBMKEHUS, & TaKKE HCIOJIb30BAHHUEM HOBBIX MHCTPYMEHTOB MpOJBHXKEHUs. baHk
MOCTOSIHHO JOJKEH 3a00TUTHCSA O CIEAYIOMNX (DakTopax:

— digital-oxBat — U3BECTHOCTh, Y3HABAEMOCTh OpEH/Ia;
— YBEJIIMYEHHE BOBJICYEHHOCTH MOJb30BATEIECH, IMOCTOSHHOE B3aHMOJICHCTBUE C

HUMU;

— pa3BUTHE OHJIAHH-CPE/Ibl, BO3HATPAXKACHUE JOSUIbHBIX KIIMEHTOB;

— mocTostHHOE pa3Butue digital-mMmapkeTuHr;

— TMPOBEJICHUE U UCIIOJIb30BAHUE 1IEJIEBOIO MAPKETHHIA;

— oOmeHne ¢  MOTPEOUTENsIMH  HalpsIMylO0,  COXpPaHEHHE  ONIYIIEHUS

WUHJMBHUIYaJIbHOCTH.

B Hacrosmeld pabore paccMOTpeHa «MyJIbTHATPUOYTUBHASI MOJiesib TOBapa» B.
brnaroeBa mnpuUMEHUTEILHO K HECKOJbKUM (PMHAHCOBBIM Tmpoaykram. IIpoBeneHa
JICKOMITO3UIIMOHHAS OIIEHKa TI0 YETHIPEM YPOBHSM MYJIBTHATPUOYTUBHOW MOJEIU
TOBapa, paCCMOTPEHBI COBPEMEHHbBIC HHCTPYMEHTBI B3aUMOJICHCTBUS C MOTPEOUTEIISIMU

nocpeAcTBoM kaHainoB Digital-marketing.
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BEPOSITHBIE TPAHC®OPMAIIUU MPAKTUKHA MAPKETHHI'OBOI
AEATEJBHOCTHU B POCCUH

AHHOTaANUA

Crarbsi mOCBsIIEHA MPOOJIeMaM W3MEHEHUsI MPAKTUKA MapKETUHTOBOM JESATEIbHOCTH
POCCUNCKUX TPEANPHUATHI B YCIOBUSIX MOHOMOJM3AIMU SKOHOMHUKH. PaccMOTpeHbl
OCOOCHHOCTH TIPOSIBJICHUSI 3TUX WM3MEHEHUM B MaJioM, CPEIHEM U KpPyITHOM OHU3HEce.
Oco60e BHUMaHUE YACICHO ESITEIbHOCTH MAPKETUHTOBBIX KOHCAITUHTOBBIX KOMIIAHUN

B 3THUX YCJIIOBHIIX.
KirwueBble cJioBa: IIPpAaKTHUKa M&pKCTHHI‘OBOﬁ ACATCIbHOCTH, MApKCTHUHIOBOC

YIIpaBJICHUC, MAapKCTHUHI'OBAsA AKTHNBHOCTB, KOHKYpPCHIUA, MOHOIIOJIN3alusi,

MAapPKCTUHTOBLIC KOHCYJIbTAHTHI.
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PROBABLE TRANSFORMATIONS OF PRACTICE OF MARKETING
ACTIVITIES IN RUSSIA

Abstract

The article is devoted to the problems of changing the practice of Russian companies
activities in the conditions of monopolization of the economy. It examines the display of
this changes in the small? Medium and large businesses/ Particular attention is paid to

the activities of marketing consulting companies in these conditions

Keywords: marketing practice, marketing management, marketing activity,

competition, monopolization, marketing consultants.
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Sergey N. Andreev, Ph.D., Professor, Professor
of Marketing, PREU
Andreev.SN@rea.ru

PROBABLE TRANSFORMATIONS OF PRACTICE OF MARKETING
ACTIVITIES IN RUSSIA

OnHO M3 MHOTOYUCIICHHBIX TOJIKOBAHUN CYITHOCTH MAapKETHUHTA OMpPENENsieT ero Kak
KOHIICTIIIUIO CTPATETUYECKOTO YIPABICHUS MPEANPUATACM B YCIOBHUSX KOHKYPEHITHH.
Konkypennusi, Hapsty co cBOOOTHBIM 0OMEHOM pe3yJibTaTaMu A TEIbHOCTH, SIBISIETCS
OCHOBHOM TMPEANOCHUIKONW, YCIOBUEM HEOOXOAMMOCTH TPUMEHEHUS KOHIIEIIUU
MapKeTHHTa B TIPOM3BOJCTBEHHO-COBITOBOM MEATEILHOCTH Tpeanpusatui. Cremys
(dbopManbHON JIOTUKE, MOXHO TMPEINOJIOKUTh, YTO YEM OCTPEE KOHKYPEHIIUS, TeM
HACTOATENIbHEE HEOOXOIWMOCTh HCIOJb30BAHMS OSTOW KOHICHIIMU B JEATCILHOCTH
CyOBEKTOB phIHKA, U HA00OPOT.

B mnocnemnue roAapl B OTEYECTBEHHOW HSKOHOMHKE HApacTarOT TEHACHITUU

MOHOITIOJIM3allMy, U IPEKAC BCCro, 3a CUCT M30BITOYHOTO y4acCcTuAa rocyaapcraa. [Toutn

2 Marepuanst VII MexayHapoIHON HayIHO-IPAaKTHIECKOH Kondepermu ['wisaun Mapketonoros u POY um. I'B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHHCKHE YTCHHS ), TTOCaueHHoU 30-1emuio nepaotl poccutickou kageopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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nBa rToaa Ha3an Ha 3acenanuu IIpaBurensctBa P® 30 asrycra 2018 rona,
IIOCBSIIEHHOTO B YAacTHOCTH PAa3BUTHI0 KOHKypeHIMM B Poccuiickon @enepanmu,
J.A.Mensenes 3asBui cienyromee: «B To ke BpeMs, HECMOTPS Ha IO3UTUBHBIC
M3MEHEHHUSI, PA3BUTHIO KOHKYPEHIIUU MPENATCTBYET 1eblid psia mpodiem. [lepBoe — 310
M30BITOYHOE TOCYJAapCTBEHHOE ydacTHe B 3KOHOMHUKe. Ilo nanHeiM ®enepanbHOU
AHTUMOHOIIONBHOM  CHYXOBbI, TMPUCYTCTBUE  TOCYHApPCTBEHHBIX  CTPYKTYp  HE
cokpataercs. Hao0opoT, Bo3pacTaer Jaxe B TEX CETMEHTax, A€ 3TO COBEPLIEHHO HE
Tpebyetcs. S umero B BHJY PBIHOK HEIBMXHUMOCTH, chepy KOMMYHaIbHBIX YCIVT,
PO3HHYHYIO TOPTOBIIIO, AEATEIBHOCTh 110 OPTAHU3ALMK OTIIbIXa U pa3BieueHuil. Bropoe
— HEBBICOKAs JI0JIsI MaJloro OM3HEca B SKOHOMHKE. DTO JACUCTBUTENBHO OJHA U3 HAIIMX
npoOineM. Bbl 3Haere, uto B crpykType Hamero BBII nHeOonbiive mnpeanpusitus
3aHUMalOT 4yTh Oonee 20%. JlelicTByromue Mepbl MOACPKKHA MAJIOTO U CPEIHETO
MpeANpPUHUMATEILCTBA TMOKA HEIOCTATOYHBI, YTOObI HEOOJNBbIINE KOMIIAHUM MOTIIU
KOHKYpUpOBATh ¢ TUTaHTamMu ousHeca» [ 1 ].

OTO0 paHee MOATBEPKIAIOCh JTaHHbIMU Poccrara, KOTOpbI€ CBHUJIETEIHCTBOBAIH
HampuMep O TOM, YTO JOJU MAaJIbIX M CPEAHHMX MPEANPHUATHI B OOIIEM KOJIWYECTBE
MPEANPUATANA PO3HUYHON TOPTOBIM (OHA U3 TPATUIIMOHHBIX c(pep Hanboiee aKTUBHOMN
NEATENBHOCTH MajblX W CpEeOHUX npennpusituil) cocrapusim B 2016  romy
cooTBeTCTBeHHO 9,2% 1 4,2%, a po3HUUYHBIN TOBapo0oOOPOT B 0b1meM odbeMe — 9,2% u
3 7% [ 2 ].

B naugame 2019 roga Jlapss HuxonaeBa B cBoeli crarbe «Maublii OM3HEC yIen B
MuKpomup» B razere «Kommepcants» mumier o crarHanuu B chepe MCII (manbix u
cpennux npeanpusituii): «[lanenune uncnennoctu komnanui MCII 3aduxcupoBano B 57
cyobektax P®. Ormerum, uro Ha 10 ¢deBpans B peectpe Haxomuiaoch 6,058 MiH.
KOMITaHWH, 1ake MeHblile, yeM B geBpane 2018 roga (6,059 min.). [lonoxuTenbHbIe ke
TEeMIIbI pupocTa obOecreueHbl HCKITIOYUTETBHO yYBEIMYECHUEM qucia
Mukponpennpuatuii (+0,3% B TOZOBOM BBIpaKEHHH) — OHHM COCTaBIAIOT 95,5%
cermenta MCII, ormeuaror B UKCH (95% ron Hazan). Uucno ke MajblX U CPEIHHUX

KOMITAaHUM 3a rojl COKpartuiioch Ha 6,1% u 7,3% cooTBeTCTBEHHO. Takas TEHICHIIUS
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HaOmofanach BO BcexX (hefepalibHbIX OKpyrax, IMpU 3TOM COKpAIEHHWE YHuCiIa MajblX
npennpusaTuid (ropnui) ObUT0 3aUKCUPOBAHO B 78 pernmoHax, a cpeaHero OM3Heca — B
55 peruonax» [ 3 |].

K BbIIe ipuBeeHHBIM (hakTaM CTOUT A00aBUTH, YTO «Il0 yaenbHBIM MOKa3aressim,
xapakrepusyromumM aoao MCII B skoHoMuke, Poccust CHIbHO yCTymaer Ipyrum
ctpanam. Hampumep, no nokazarento yuciaeHHOCTH cyObekToB MCII Ha 100 yenoBek
Hacenenus B Yexuu B 4,7 paza O6obliie MalbIX U CPEIHUX MPEANpusiTuii, ueM B Poccun,
B [lIBeniun — B 3,4 paza, B ctnanuu — B2,7 pa3, B [lonsiie — B 2,1 paz [ 4 ].

B 2018 rony Ananutuueckuii nentp npu [IpaBurensctee PO omyGnvkoBan noKiIaa
«OueHka CcOCTOSIHMA KOHKYPEHTHOW cpenbl B Poccnm», OCHOBaHHBIM Ha JAaHHBIX
OHJIaltH-OIpoca poccuiickoro 6usHeca, oxBarusiuero 1323 pecnonnenrta. B yactHocty,
JOKJIaa COAEPKHUT MH(OpPMAIMI0 O Croco0ax MOBBIIIEHUS KOHKYPEHTOCHOCOOHOCTH,
MIPUMEHSEMBIX POCCUICKUM OM3HECOM B TEUEHUE TPEX JIET, MPEAIIECTBYIOIIHUX OMPOCY.
[To aT0i1 HHPOPMAITUU MOXKHO CYIUTh O KIIOUYEBBIX BHUIAX MAPKETUHTOBON aKTUBHOCTHU
Majoro Ou3Heca ¢ rogoBeiM 000poToM 110 800 MIH. py0. U CpEeaHEro W KpyIHOTO
Ou3Heca ¢ TofoBeIM 000poToM Gojiee 800 MiTH. pyo.

Tax wanmpumep, HOBBIE CIIOCOOBI TPOABMKEHUS NPOAYKIIMH HCHONB3YyIOT 37,7%
MpencTaBuTeNe Majaoro Ou3zHeca u Juib 1,7% cpenHero u KpymHoro OM3Heca; BhIXOJ
Ha HOBBIE MPOAYKTOBBIE pbIHKU — 25,6% u 0,9% COOTBETCTBEHHO; BBIXOJ HAa HOBBIC
reorpadpuueckue pouiHKM — 224% u 1,6%; pa3paboTKky HOBBIX MoJU(UKaIIHiA
npousBoguMoi npoaykiuu — 19,4% u 1,5%; npuoOpereHne TEXHOJIOTHH, MTaTeHTOB U
Hoy-xay — 15,3% u 0,5%; camoctostensHoe npoBeaenrne HUOKP — 11,6% u 1,0% [ 5 ].

[IpuBeneHHbIE TaHHBIE TTO3BOJISIIOT CHOPMYIMPOBATH MPEANOIOKEHNUS O BEPOSITHBIX
TpaHchopMarusaX MPaKTUKH MAPKETUHTOBOU ACATEIHHOCTH KaK CaMUX MPEANPUITHI —
YYaCTHUKOB PhIHKA, TaK U KOMITAHUN — MAPKETUHTOBBIX KOHCYJBTAHTOB.

Kon1ieniust MapkeTUHIOBOIO yIIpaBieHHs] HE00X0IMMa YYaCTHUKAM PbIHKA B CBA3U
C HaJW4YUEM OTrPOMHOTO KOJWYECTBA BIHUAIOMMX (AKTOPOB U  BO3MYIIAIOIINAX
BO3JICVCTBUN, UCXOIAIINX KAaK W3 MAPKETUHIOBOM MAakpo - , TaK U MUKpocpenabl. OHu

bopMupyIOT WHDOPMAITMOHHYIO HEOMPEIACIICHHOCTh M CO3MAI0T HEMPEPHIBHBINA MOTOK
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NpOOJIEMHBIX CHUTYallUil CTPATErMUYEeCKOr0 M TAKTUYECKOTO XapakTepa, C KOTOPBIMU
CTaJIKMBAETCSI KOMITAHUSI B CBOCUM PHIHOYHOMU JIEATEIIbHOCTH.

B ycioBusiX MOHOMNOJNM3AMUA KOJIUYECTBO WU HMHTEHCUBHOCTH JSTOTO BIUSHUS
COKpaIIAIOTCs, COKPAIAETCS M YUCIO MPOOJEMHBIX CHUTyallUi, TPEOYIOIINX CBOErO
pa3pellieHus]  MOCPEICTBOM  MapKEeTUHroBoro  ympamieHus. C  cokpalieHueM
KOHKYPEHIIMU aKIEHT B YIIPABJICHUU CMEIIAECTCS B CTOPOHY y4e€Ta HEKOHTPOJIHPYEMBIX
(aKkTOpOB BHENTHEH MaKpocpeapl. DTO KacaeTcs MPEeXAe BCEr0 MOHOIOJKCTOB, HO
TaK)K€ U MaJIbIX U CPEAHUX MPEINPHUSTUH, KOTOPBIE O] MPECCOM HAJIOTOB U COOPOB,
pPa3HOro poaa MPOBEPOK U U3MEHEHHI B 3aKOHOJATEIBCTBE, IOCTOSHHO CTAIKUBAOTCSA C
HEOOXOJMMOCTBIO pEIICHUS] HE PHIHOYHBIX, a MHOTO BUJA MpoOsieM. MapKeTHHTOBBIC
UCCJIEIOBaHUA W pa3pabOTKH, BbI3BaHHBbIE KOHKypeHIMed ( B 00jacTsIX ToOBapa,
aCCOPTUMEHTA, KauyecTBa U IMOTPEOUTEIHCKON IIEHHOCTU MPOAYKTA, MOTPEOUTEIHCKUX
MPEANOYTEHUM), IS MOHOIIOJIMCTOB OTCTYIAIOT HAa BTOPOU 1uiaH. Takum oOpaszom, aJis
HUX MapKETHUHTOBAs JEATEIbHOCTh, CBA3aHHAs ¢ KOHKYPEHTHON OOph0O0ii, CyIIIECTBEHHO
yIOpOIIAaeTcsl, a g MNPEANpPUSATAA MaJloro W CpEeAHero Owus3Heca JOMOIHSETCS
NEATEIIbHOCTHI0 HEPBIHOYHOIO XapakTepa. JTO HEPEAKO COMPOBOKIAETCS UX YXOAOM C
PBIHKA, UTO e111e 0oJiee YCUIIMBAeT MOHOTIOIHU3AIIUIO.

B nmpaktuyeckom TMiaHe i KPYMHBIX KOMITAHHH-MOHOMOJUCTOB MAapPKETHHT
YTPauMUBaET POJIb KOHIENIUN CTPATErMUYECKOTO YIPABICHUS, 32 UCKIIOUEHUEM CITy4acB
TEPPUTOPUAIBHOTO PACHIMPEHUs] UX OuszHeca, JUBEpCUPUKALMMU JEATECIbHOCTH,
MIPUCOCIMHEHUS IPYTUX KOMITAHHM, XOTS M 3TH MPOOJIEMbI PEHIaloTCs 3a4acTyl0 IMyTeM
«PYYHOT0», @ HE MAPKETUHTOBOIO yIIPaBJICHUSI.

B stom cmbicie BechMa xapaktepeH kedc X5 Retail Group, kotopas cHauana
o0BeMHMB 1O/ CBOEH arumoi pasHodopmarneie cetn «llsaTepouxay, «IlepekpecTok»,
«Ilepekpectok-akcnpece» u  «Kapycenb», Tak W HE CMOIIAa ITOCTPOMUTH
WHTETPUPOBAHHYIO CUCTEMY 3aKYIIOK, JIOTUCTUKH M MapKETHHTA.

Eme oauH acnexkr BEpOATHBIX HM3MEHEHWW B MAapKETUHIOBOM JEATEIBHOCTH
HaxOAUTCSd B 00JIaCTU TUTAHUPOBAHUS MAPKETHUHTA POCCUUCKUX KOMIAHUMU. ITO

KacaeTcsl TPyNIbl MOJUTHYECKUX (DAKTOPOB MAKpPOBHENTHEH MapKETUHTOBOW CPEIpbI,
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JNEUCTBYIOIIMX HAa COBpeMeHHOM »Jtame. [lo HamemMy MHEHUIO, MOJIUTHYECKas
TypOYJICHTHOCTh B CTPaHE W HEMPEICKa3yeMOCTh €€ Pa3BUTHs M BIUSHHUS Ha OW3HEC
OTrpaHUYMBAET BO3MOXKHOCTH JOJTOCPOYHOTO IJIAHUPOBAHUS KaK caMoro Ou3Heca, TaK u
MAapKETUHIOBOM JIESATENBHOCTA POCCUMCKUX mpeanpustud. [1o3ToMy akmeHT Moer
CMEIAThCSl OT CTPATErMYECKOT0 K TOJOBOMY, TEKYILEMY IJIAHUPOBAHUIO MApKETHUHIA,
YTO C OJHOM CTOPOHBI €ro YINpoOINaeT, HO C JPYroil OrpaHUYUBAET TOPU3OHT
IJIAHUPOBAHUS ¥ POTHO3UPOBAHUSI Pa3BUTHS KOMIIAaHUH.

Bo3Bpamasch K KIOYEBBIM BHJAM MApPKETHUHTOBOM AaKTUBHOCTH POCCHICKHX
KOMIIaHUW, MO>XKHO CKa3aTh cleAyrouiee. B 1eaoM 3Ta akTUBHOCTh HE BBICOKA, U HU MO
OJTHOMY W3 HAIIPaBJICHUN MPOLEHT UCHOJIb3YIOMMX UX KOMIIaHuW He npeBbimaet 40%.
AKTHBHOCTh Majioro Ou3HEca Ha TOPSAJKH MPEBBIINIAET AKTUBHOCTh CPEAHETO U
KpynHoro OwuzHeca. O4YeBUIHO, 3TO BBI3BAHO HEOOXOJUMOCTHIO «BBDKHUBAHUS) Ha
pPBIHKE, B TOM YHCJIE, NOCTYIHBIMUA TIPU OMpPEACICHHON KBalu(UKalUKU CIECIHATNCTOB
MapKETUHTOBBIMU CpeACTBaMU. Benb BO3MOXKHOCTH JIOOOMpOBAaHUA M TPUMEHEHUS
JIPYTUX HEPHIHOYHBIX MOJIXOAO0B y Majioro Ou3Heca o4eHb orpaHudeHbl. CylieCTBEHHO
MpPEBATUPYET AKTUBHOCTH B OOJACTH TMPUMEHEHHS HOBBIX CHOCOOOB MPOABUKCHUS
nponyknuu (37,7% pecnonnerToB). Jlanee B nopsiake yObIBaHHS CICIYIOT: BBIXOJ Ha
HOBBIE TPOJIYKTOBbIE PBIHKU (25,6%), BbIXOJ Ha HOBbIE TeorpaduyuecKkue pPBHIHKU
(22,4%), paspaboTka HOBBIX MoauduKanuii mpousBoauMolN mnponykuuu (19,4%),
MpUOOpPETEHUE TEXHOJOTUM, TaTeHTOB W Hoy-xay (15,3%) u camocTosaTenbHOE
npoBeaeaue HUOKP (11,6%). D10 CBHUIETENBCTBYET O 3HAYUTEIBHO OOJBIICH
MapKETUHTOBON KPEaTUBHOCTH MaJioT0 OM3HEca IO CPAaBHEHHMIO C KPYMHBIM U JIaXke
CpPEIHUM OU3HECOM.

Ecnu roBopuTh O [AESATEABHOCTH MAPKETHUHIOBBIX KOHCYJIBTAHTOB, MOXET
BO3HUKHYTh BOTIPOC: COKPATUTHCS JIU ATa JACATEIbHOCTh MO/l BIUSHUEM PACCMOTPEHHBIX
Boillie (paktopoB? Ckopee Bcero, HeT. Benb MapKeTMHT — HACTOJBKO OOIIUpHAs U
pasHorIaHoBasi cepa, 4TO BpS JM OTO MPOM30HAET. Peub MOXKeT HATH TONBKO 00
W3MEHEHUM TEMATUKU MCCIAEAOBAaHUN M TMEPEKIIOYEHUH YCWINM MapKETHHIOBBIX

KOHCAJITUHIOBBIX KOMITAHUM C OJHUX HaHpaBJ'IeHI/Iﬁ Ha Apyrue.
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AHHOTAIIUA

CraThsi TIOCBAIIEHA BOMPOCAM YIPaBICHUS OW3HECOM B YCJIOBHSAX CTAaHOBJICHHS
MOCTIU(GPOBOM AKOHOMUKH. PaccMaTpuBarOTCS HOBBIE BO3MOYKHOCTH, OCHOBHBIC
npoOJemMbl U pUCKU Juisi Ou3Heca. Jlatorcs 0a30Bble PEKOMEHJALMU IO YIPABJICHHUIO
KOMITAHWSIMH B HOBBIX YCIIOBUSAX. BBISABICHO, YTO IS TIOMYYEHHUS YCTOWYHUBBIX
KOHKYPEHTHBIX MPEUMYIIECTB KOMIAHUSIM HEOOXOIMMO MOBBIIIATh YPOBEHb THOKOCTH
VIOpaBJICHUS Ha OCHOBE TMOCTpoeHUs HPGEKTHUBHBIX KaHAJOB OOpaTHOM CBSI3U C
CyOBeKTaMH BHEITHEH CPEIbI.
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B mHactosmiee BpeMs BHeApeHHE MHQPPOBBIX TEXHOJIOTHH BXOAUT B YHUCIIO
OCHOBHBIX TPHOPUTETOB JIJIsi OOJBIIMHCTBA KOMIaHUW. B oTdere 00 wucciemoBaHuu
kommaanu Accenture «TechnologyVision2019»[7], B xome KOTOpOro ObUIA OMPOIICHBI
6onee 6600 pykoBonuteneit u UT-cnenuanucroB, oTMEYaeTCs, YTO TEMIIbl BHEIPEHUS

TEXHOJIOTUYECKUX WHHOBAallMM yCKOpWJIIUCH 3a mocienHue Tpu rtoaa B 94%

3 Marepuans VII MexayHapomHON HayqHO-IPAaKTHIECKOH Konpepermu ['wisaun Mapketonoros u POY um. I'B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHWHCKHE YTCHHS), TTOC8sauyeHHoU 3(0-1emuro nepaotl poccutickoil kageopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil ynusepcumem umenu I’ B. Ilnexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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opranuzanmii. Okusaercs, 4To pacxojabl Ha HudpoByto Tpanchopmarmio B 2019 romy
COCTaBAT B Mupe okoio 1,25 tpaH. gomi[S]. M XoTs eme paHO YTBEpXKAarb, 4YTO
OOJIBIIMHCTBO OU3HECOB CTaJW MOJHOCTHIO LU(PPOBBHIMHU, TEM HE MEHEe, yKe cerdac
CIIOKHO HAWTW KOMIIAHWIO, KOTOpass HE HCIOJb30Bajla Obl  COBPEMEHHBIE
WH()OPMAITMOHHBIE TEXHOJIOTHH B TOW WJIM MHOW CTETICHHU.

Kaxxnpiii OuzHec, yke MpoILIeAIniA mpolecce HU(poBbIX Mpeodpa3oBaHUid, Ha
OTIPEIETICHHON CTaJWU CTAJIKHUBACTCS C TPAaHC(HOPMAIMOHHBIM KPU3HCOM: BO3HHMKAET
CUTYyallus, NMPU KOTOpOH WH(MOPMAIIMOHHBIE TEXHOJOTHHU, PaHEE COCTaBISABIIME O0a3uC
KOHKYPEHTHBIX TIPEUMYIIECTB KOMITAHUH, BHEAPAIOTCS OOJIITMHCTBOM UTPOKOB PHIHKA,
U OTpacilb JOCTUTAET TEXHOJOTMYECKOro paBHOBecHs. Takas cUTyalMs B HACTOSILEE
BpeMs yxke Habironaercs Ha OOJNBIIUHCTBE PHIHKOB. DOpMUPYIOTCS MPEANOCHUTKA IS
repexo/ia SKOHOMHUKH K MOCTIU(POBON MO Pa3BUTHSI, B paMKaX KOTOPON KOMIaAHUU
BBIHYXJICHBI UCKaTh HOBBIC MOAXOJIbI K MHTErpaluu MU(POBBIX TEXHOJIOTUNA B CUCTEMY
yIpaBIICHUS JJI TOTO, YTOOBI HE YTPATUTh CBOM KOHKYPEHTHBIE TTo3uluu. B cuiy Toro,
YTO B MOCJIEHUE TOJIbI ONTMCAHHBIC TCHACHIIUU MPUOOPETAIOT YCTOMUYUBBINA XapaKTep BO
BCEM MHpE, aKTyaJIbHOCTh UCCIIEIOBAHMI B TaHHOW 00JaCTH BO3pPACTaeT.

[{ens HACTOSIIEH CTaThU — BBIABUTH 0A30BbI€ YEPThI MOCTIU(POBON IKOHOMUKH,
MIPOAHAJIU3UPOBATH BOBMOXKHOCTH U PUCKH, CBSI3aHHBIE C NIEPEXOAOM OM3HEca K HOBOM
MOJIETTM Pa3BUTUSI, U Pa3padOTaTh PEKOMEHJIAIMU IO aJaNnTalli KOMIIAHUW K 3TOMN
MOJIETH.

HccnenoBanue mMpoOBOAMIIOCH TMPEUMYIIECTBEHHO Ha 0asze myOnukanuii B
POCCUNCKHUX U 3apyOSKHBIX CIEIUATU3UPOBAHHBIX M3MAHUIX. TakKe MCIOIb30BAIUCH
MaTepHualibl OTYETOB OO0 HCCIENOBAHUSX KOHCAJITHUHTOBBIX KOMIAHUN MO H3ydyaeMOou
npoOeMaTuKe.

OcHOBHasi TUIIOTE3a MCCIENOBAHUS 3aKIIOYAEeTCs B CIEAYIOUIEM: B YCIOBHUSAX
MOCTHU(POBON SKOHOMUKH BBDKUBATh U Pa3BUBATHCS OyayT T€ KOMIIAHWUM, KOTOPBIC
cMOTYT 3(h(HEKTUBHO UCIIOIB30BaTh MHPOPMAITMOHHBIC TEXHOJIOTUH JJIs1 POpMUPOBAHMUS
CHUCTEMbl TAPMOHHMYHBIX YEJIOBEUECKHUX OTHOIIEHWN ¢ KIMEHTaMU W TapTHEpaMu, 4To

MOJIPa3yMEBAET HAJIMYME KAUYECTBEHHOW AaHAIMTUKH M TOCTpOeHHE 3(PPEKTUBHBIX
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KaHaJIOB OOpaTHOM CBSA3H.

[Tonsitne «mocturdpoBas SKOHOMHKA» B TOCJIEIHUE TOAbl YBEPEHHO BXOJIUT B
JIEKCUKOH YYEHBIX M CIELUUAJTUCTOB-MPAKTUKOB. VCIONb30BaHUE JAHHOTO TEPMHUHA HE
O3HA4YaeT, 4YTo UU(POBBIE TEXHOJOTUU TEPSAIOT CBOIO AKTyallbHOCTh: HOBBIM THII
HSKOHOMHUKH OyJI€T OCHOBBIBATHCS HA KIIIOUYEBBIX TOCTHUXKEHHUSX ITU(POBOM PEBOIIOLNU,
OJTHAKO 3TH JOCTHKEHUs NEpPeiayT B pa3psii HOpMbL. B kadecTBe mprMepa MOXKHO
MIPUBECTU HCIIOIB30BAHUE DJIEKTPUYECTBA U Mapa, KOTOPbIE B CBOE BPEMS ChHITpav
BAXXHYIO pOJIb B CMEHE MPOU3BOJACTBEHHBIX YKJIAJO0B, a 3aTEM INEPEHUIHM B KaTErOPHUIO
OOBIYHBIX TMPOU3BOJICTBEHHBIX PECYPCOB. AHAJOTMYHO, MPOTPECCUBHBIE TEXHOJIOTHH
paboTel ¢ nHGOpMalel B OmuxkaiieM OyayiieM Mmoxydar BceoOliee pacupoCcTpaHEeHUE
1 OyZIyT MOJIJIe’kKaTh OIIEHKE B paMKax oOIIel pecypcHOM cucTeMbl peanpusitusi|3].

[lon  mocTuu¢poBOi  SKOHOMHUKOM  aBTOp  IMOHUMAeT  COBOKYITHOCTb
SKOHOMHYECKUX OTHOILIECHHH, KOTOpPBhIE XapaKTEpU3YIOTCS BBICOKHMM  YPOBHEM
MEPCOHANIN3AIMY U Pa3BUTUSA MEXaHU3MOB OOPAaTHOM CBSI3U MEXKYy CyObEKTaMu JaHHBIX
OTHOILIEHUH, MOCTPOEHHBIX Ha 0a3e MOBCEMECTHOIO M CHUCTEMHOIO HCIOJIb30BAHUSA
3pembIX U(POBBIX TEXHOJIOTHH.

Boiaenrim 0CHOBHbBIE TPU3HAKU MOCTHH(PPOBON SKOHOMUKH:
o NPaKTUYECKH BCE OCHOBHBbIE OM3HEC-POLECChl W (PYHKIMU KOMIAHUH

nepeBeIeHbI MO/ ITU(POBOE YIIPaBICHHUE;

J NOJIb30BaTENN «OECIIOBHO» MEHSIOT YCTPOWCTBA, CETH U MIaT(OPMBI;
o TPaHMIIBI MEXAY OHJIAWH- U 0 (draitH-Ccpeoil pa3MbITHI;
. KOMITAHUM TPOBOJAT PETYJISIPHBIA MOHUTOPUHI TOBEIECHUS M MOTPEOHOCTEH

CYOBEKTOB PhIHKA C TIOMOIIBIO ITU(POBBIX TEXHOIOTHH;

. KOMITAaHUH  (DOPMUPYIOT HWHIAWBUIYAIbHOE TPEIJIOKCHUE IJIs  KaXKJI0TO
noTpeOuTeNsl W MapTHEpa HAa OCHOBE aBTOMATHU3MPOBAHHOTO aHAIHM3a PE3yJbTaTOB
MOHUTOPHUHTA.

HepCOHaJ'H/I?)aHI/IfI, IMOCTOsAAHHAasA  AOOCTYIIHOCTb BHUPTYAJbHBIX ITOMOIIHHKOB,
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paboTalmuX MO TEXHOJOTHSIM HMCKYCCTBEHHOTO HWHTEJUIEKTa, W BUpPTyalbHas
PEaTbHOCTh B YCIOBHUSAX MOCTIH(DPOBON SKOHOMUKH CTaHYT OOBIYHBIMU aTpUOyTaMu
POU3BOJICTBEHHOIO TIpoliecca. B HOBBIX YCIOBHUSIX PYKOBOAMTENIU JOJIKHBI OymyT
IyMaTh MPEUMYIIECTBEHHO O BO3ICHCTBHUM TEXHOJIOTHMH Ha PaOOTHUKOB, KIIMEHTOB U
MapTHEPOB, a HE Ha Ou3Hec Kak TakoBou[1]. Takum obOpaszom, Pokyc OymeT cMEmeH OT
BO3MOXHOCTEW, MPEIOCTABISIEMBIX HOBBIMU TEXHOJOTHUAMH, K OTBETCTBEHHOCTH, C
KOTOPOM CBA3aHO MX MUCIOJb30BAHHME.

YMeHHe ananTupoBaThCAd K YKa3aHHBIM OOCTOSITENIbCTBAM CTAHET Ba)KHEUIIIUM
(dbakTopoM, OT KOTOpOro OyneT 3aBUCETh BBDKMBAHHUE W Pa3BUTHE KOMIIAHUMA
MpPaKTUUYECKH BO BCEX OTpacisix OdkoHomuku. [lpoiias craguio 1uudpoBoi
TpaHchopmar, Ou3HEC JOKeH OylAeT HayduThCcsl paboTaTh B HOBBIX YCJIOBUSAX
«1(POBOI HACKIIIICHHOCTH.

OCHOBHBIMM ~ aKTOpaMH  MOCTHU(POBOM HIKOHOMHKHM CTAHYT KOMIIAHUU,
OPUEHTUPOBAHHBIE HA TOMCK HOBBIX KOHKYPEHTHBIX MPEUMYIIECTB U MOHUMAIOIINE, YTO
TaKue MPEUMYIIECTBA HE MOTYT ObITh MOCTOSSHHBIMU U YCTOWYMBBIMU B JIOJITOCPOYHOM
nepcrnekTuBe. HUIMAaTHBAa MOXKET MEepEerTH K KOHKypeHTaM B J1t000i1 MOMeHT. B aTom
MJIaHE MOKa3aTelbHbIM sBisieTcsl npuMep kommnanuu Uber, koTopasi BbIIIUIA HA PHIHOK
YCIAYT TaKCU C MPUHIUINHAIBLHO HOBOM OM3HEC-MOJNIENbI0 M 3aXBaTWJia 3HAUUTEIIHbHYIO
peiHOUHYIO H0io[6]. Takue kommannu, kak Uber, 1eMOHCTpUPYIOT OCHOBHOM MPHHIIMIT
NOCTUM(POBOM IKOHOMHUKH: HAMOOJBIIEr0 ycrexa JoOMBaeTcs TOT OM3HEC, KOTOPBIN
yMEET pa3BUBAaThb COOCTBEHHbIE IM(GPOBBIE KOMIETEHIIMM W TEM CaMbIM
muddepeHIpoBaThCs OT KOHKYPEHTOB.

B ycioBusiX HACHIIIIEHHOCTH PhIHKA IU(PPOBBIX TEXHOJIOTHUN CEPHE3HBIM BHI30BOM
JUTST KOMITAHWM CTaHyT OBICTPO pacTylMe ¢ HBOJIIOIMHOHUPYIONINE MOTPEOHOCTH
KJIMEHTOB W MapTHEPOB. J[Ji yIOBIETBOPEHHUS ITUX MOTPEOHOCTEH KOMIAHUU JTOJKHBI
OyayT obecneurBaTh MPEACTABUTENISIM CBOETO BHEIIHETO OKPYKEHHUS MO3UTUBHBIN OTIBIT
B3aUMOJICHCTBHS, J]JaBaTh MM TO, YTO HEOOXOAMMO, B HYKHOM OObEME€ W B HYXKHOE
BpeMs.

B ynomsHyToM Bble uccinenoBanuu «TechnologyVision 2019» cnenuanuctsl
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KOMIaHuU Accenture BBIAEIWIN ISITh OCHOBHBIX TEHJEHIINM, KOTOPBIE, 10 UX MHEHHUIO,
OyayT ompenemnsiTh pa3BUTHE OM3HEca B Onmvkaiime Tpu rofal7]. ABTOpBI aHATU3UPYIOT
HOBBIC OKUJIAHUS OM3HEca, €ro BO3MOXKHOCTU M CHEHU(PUYECKHE PHUCKU, a TaKXKe
MPOTHO3UPYIOT, KAaKUM O0pa3oM KOMIAHWW OyayT WCKaTh HOBBIC  IIyTH
muddepeHnuanuy B yCIOBHIX HACTYIDICHUS MOCTIU(poBoit 3pel. PaccmoTrpuM maHHbIC
TEH/ICHIINH.

1. AKTUBHOE pa3BUTHE TEXHOJOTUI PACIPEEIECHHOTO PEECTpa, UCKYCCTBEHHOTO
MHTEIJIEKTA, PACIIUPEHHOW PEalbHOCTH M KBAHTOBBIX BbIUKCICHHU. OXUAAETCA, YTO
JaHHAs TPyIIa TEXHOJIOTUI B OJIMKalIue ToIbl JOCTUTHET CTaIUU 3PEJIOCTH U CMOXKET
CTaTh OJHUM W3 OCHOBHBIX HCTOUYHMKOB KOHKYPEHTHBIX MNPEUMYIIECTB Ou3HEca B
nocTiudpoByto »moxy. Mcrnonb3oBaHuE STUX TEXHOJOTUN TMO3BOJIUT MPEAIPUITHIM
chopmupoBath 3 (PEKTUBHYIO CUCTEMY OOpaTHOU CBSI3U C BHEITHEN CPEIOM.

2. CrpeMjieHuE KOMIIAaHUHM y3HaTh OJIM)KE CBOMX KJIMEHTOB, PACKPBITh MOTEHIUA
YHUKaJbHBIX TMOTpeOuTeNeil ¥ co3marh Uil HHUX YHUKaJbHbIE BO3MOXKHOCTH.
B3auMopelicTBre Ha OCHOBE COBPEMEHHBIX TEXHOJIOTUNA MO3BOJISET KOMIAHHUAM U3YyYUTh
WHJIUBUAYAJIbHBICE OCOOCHHOCTH KaXKJIOoro morpedutens. B ycnousx moctiudpoBoi
HPKOHOMHUKH TaKasi BO3MOXKHOCTh UMEET OOJIbIIIOE 3HAUYEHUE JJIsl TOHUMAaHUS CrienupuKu
HOBOT'O TIOKOJIGHHUSI MOTpeOuTeNied U JyIsl TOCTPOCHUSI TMEePCOHAJBHBIX OTHOIIEHUN C
HUMH.

3. Pacmmpenue BO3MOXHOCTEH paOOTHUKOB, TMOSIBIEHUE «YEOBEKaH.
[HudpoBbie TEXHOIOTUH TO3BOJISIIOT COTPYIHHUKAM BBIMIOJHATH HOBBIE BHJIBI padoOT C
HCIIOJIB30BAHUEM HOBBIX IOAXOJOB W METOAOB. bH3HEC [OKEH HayYUThCA
aJanTUpPOBaTh  TEXHOJOTMYECKHE  CTpaTerud TakuM  o0pa3oM, 4TOObl  OHHU
CTUMYJUPOBAIN (DOPMHUPOBAHNE U PA3BUTHE HOBOTO IMOKOJICHUS PAOOTHUKOB, 3HAHMSI
YMEHHUSI ¥ HAaBBIKH KOTOPBIX COOTBETCTBOBAIIM ObI TPEOOBAHUAM TMOCTIU(POBOM AOXHU.

4. TloctpoeHHe WHTETPUPOBAHHBIX CHCTEM HH(POPMAIIMOHHOW O€30MacHOCTH,
CIIOCOOHBIX 3aIIUTUTh BCEX YYAaCTHHUKOB JIEIOBOM IKOCHCTEMBI. B ycCloBHsIX, Korna B
OCHOBE Pa3BUTHS OU3HECA JIGKUT MHTEHCHBHOE B3aUMOJICUCTBUE C KOHTpareHTaMu,

SHAYUTCIIbBHO BO3PACTAOT PHCKH, CBA3AHHBIC C SaHII/ITOﬁ KPUTHYCCKHU BaKHOU
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uHpopmarmu. [IpeanpusTvs TOKHBI paccMaTpUBaTh JAaHHYIO MPOOJIEeMy KOMILJIEKCHO U
MPUBJIEKAaTh K €€ PELICHUIO0 MapTHEPOB C IENbI0 CO3JaHUS OOIIero MHCTPyMEHTapus
oOecrieueHus: 6€30MacHOCTH.

5. Bo3MoxHOCTH TIpemjiarath KIWEHTAM pEIIeHUs, aJalTHPOBAHHBIC IO WX
TEKyIIle MOTPEOHOCTH, B pEXHME peajlbHOr0 BpEeMEHU. brarogaps COBpEMEHHBIM
TEXHOJIOTUSAM, TIOTPEOUTENN MOTYUYalOT OIBIT MPUOOPETEHUSI TOBAPOB U YCIYT, KOTOPhIE
B MaKCHMaJbHOU CTEMEHH COOTBETCTBYIOT UX TEKYIIUM 3arpocaM. Kommanusam cnemyer
MCIIOJIb30BaTh MEPEOBbIE METOAUKHU aHaju3a KIMEHTCKUX MPEANOYTeHHUM JJIs TOro,
YTOOBI ONEPaTUBHO (POPMHUPOBATH YHUKATHHOE TOBAPHOE MPEIIOKEHHUE.

Kommnanuu, pa3pabaTpiBaloniue CBOM TEXHOJIOTHUECKHE CTPATEerHMd TaKuM
o0pa3oM, 4TOOBl ONTUMAJBLHO YAOBJIETBOPATH PACTYIIME OXHUIAAHHUS MOTpeOuTtenei, B
OyaymieM TMojydaT YCTOWYHMBBIC KOHKYPEHTHBIE TIPEHMYIECTBA: WX TOBAapHOE
npeiokeHne OydeT HEeMpephbIBHO aKTyalu3UpPOBAThCS B YCIOBHUSX IMOCTOSHHOTO
M3MEHEHHSI PBIHOYHOTO crpoca. Takue KOMIaHuW moiydar 0asy mis 3¢hdeKTuBHOMN
nuddepeHpan B noCTUUPPOBYIO 3pYy.

Cnemyer OTMETUTh, YTO B TIpOIlECCE BHEAPEHUS MHUQPPOBBHIX TEXHOJIOTUN
KOMITAaHUH JIOJDKHBI YASSITH 0C000€ BHUMAHKE BOMPOCAM HAJICKHOCTU U 0€30MTaCHOCTH
UT-cepBucoB. C pe3kuM yBEIUYEHHEM YHCIIa TOUEK JOCTyMa U POCTOM MOMYJISIPHOCTH
MOOWJIBHBIX ~YCTPOMCTB BO3POCIM PUCKH TepexBaTa M KPaXH MEePCOHAIBHON
uHdopmaruu. [loTpedbutenn AOMKHBI OBITH YBEPEHBI, YTO KOMITAHHS, C KOTOPOW OHU
B3aMMOJICHCTBYIOT, 00€CTIEYNBACT BHICOKUN YPOBEHb KHOEPOE30M1acHOCTH, B YACTHOCTH,
criocoOHa TMPEeTOTBpaIlaTh HEABTOPU30BAHHBIM JOCTYN K JAHHBIM U CBOEBPEMEHHO
0OHapyKHBaTh aKTHBHOCTH 3JIOYMBINIJICHHUKOB. [Ipr 3TOM Mepbl B 00JIACTH 3aIlUTHI
uH(pOpMAIMK HE JOJDKHBI OTPUIIATETIFHO CKa3bIBaThCs Ha yaoOcTBe mosib3oBanus UT-
CEpBHUCAMH.

PaccMoTpuM mpuMepsl TPOTPECCUBHOTO HMCIOIB30BAHUS HOBBIX TEXHOJIOTHHA B
KOMITaHUSX, YK€ paboTaronmMx B MapaaurMe mocTiuudpoBOi dKOHOMHUKU. ZOzotown,
KPYIHEN NN oreparop pBIHKa AIIEKTPOHHOMN KOMMeEpLIUU Snonun,

CHCHH&HH3HPYIOIHHﬁCﬂ Ha IIPOJaXC OACKIbI, JOCTUT 3HAYUTCIIbHBIX YCIICXOB B

32



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

UHAVBUIYaU3allMd CBOETO MpPEIJIokKEHUs. B 4acTHOCTH, BBINYIIEHO CIHEIUATIbLHOE
NpWIOKEHHEe Z0ZOotown, KOTOPOE TO3BOJIIET IOJ30BATEIsIM HAa OCHOBE TOYHBIX
u3MepeHuit chopmMupoBaTh TpeOOBaHUS K 3aKa3blBaeMON MPOAYKIUH[7].

[lepenoBbie TEXHOJIOTHHM WHIWBHIyATH3AIlMU TIOMYYUIU PACIPOCTPAHCHHUE HE
TOJILKO B DJEKTPOHHOW KomMmepumu. Hampumep, kxommanmst Gilette BcTynmmima B
naptHepcTBO co crapranoMm Formlabs, paGotatonum Ha peiHke 3D mewaru, ¢ 1enbiO
BBIITyCKa OpPWUTBEHHBIX CTAHKOB WHIWBUIYAJIbHOTO am3aiiHa. Taxke IoKa3areneH
npumep roctuHuyHOM cetu VirginHotels, nmpeanaratomieii CBOMM KJIMEHTaM MPOrpaMmy
npedepeHIuii, B paMKax KOTOPOW OHM MOTYT BbIOMpaTh CBOM JIIOOMMBIEC HAITUTKU JIJISI
MUHH-0apOB M 3aKa3bIBaTh KOKTCHIIM OPUTHHAIBHON PEIENTYPhI K CBOEMY MPUOBITHIO B
oTenb[8].

HecmoTpst Ha TO, UTO y’Ke UMEETCSI MHOXKECTBO IPUMEPOB THUIIEPIICPCOHATN3AIIAN
B OTHOIIEHUSAX C KIIMCHTAMH, €II¢ PAaHO TOBOPUTH O HAIMYUHU YCTONYMBOU TEHICHITUH.
Tem He MeHee, OTBIT TaKUX KoMITaHUH, Kak Zozotown, Gillette m Virgin Hotels MmoxxHO
CUMTATh TOJOXHUTEIbHBIM. Ha ero ocHoBe B OmmkaiiemM OymyIieM MOTYT OBITh
peaan30BaHbl HOBbIEC aHAJOTUYHBIC MTPOEKTHI C BOBMOXHOCTHIO MACIITAOMPOBAHUS.

B ycnoBusix mocTiudpoBoil SKOHOMUKH KOMIAHUSIM CJENYyeT pacCMaTpHUBaTh
CBOMX TOTPEOMTENICH HE MPOCTO KaK JIFOACH, KOTOPHIC IMOKYIMAKT MX MNPOAYKTHI U
YCIYTH, HO TaKXke M KaK pe(pepeHCHbIe TOYKH, Yepe3 KOTOphI€ TMEePBUYHBIN
MOTPEOUTETBCKUN OIBIT PACTIPOCTPAHACTCS Ha IMMPOKKUE ayauTopuu. HoBoe mokosieHue
noTpeduTeNneil yaensieT ropazao Ooibliie BHUMaHUS MHGOpPMAIlMU, MOCTYMAOMEeH OT
JPYTUX TOKyTaTeJael U OT SKCIEePTOB, 4eM pekiiame. [Ipu aToM ciienyer OTMETHTh, YTO
npu padbore ¢ peepeHCHBIMH TOYKaAMU KOMIIAHWW CTAJKHUBAIOTCS CO 3HAYUTEIbHBIMU
pUCKaMH, CBS3aHHBIMH C OBICTPBHIM PACHpOCTPAHEHHWEM HEraTUBHON HH(pOpMAaIU B
NOTPEeOUTENBCKOU Cpeie.

CoznaBaeMblii TOTPEOUTENSIMU KOHTEHT M HMX OOILEHHWE B MHTEPHETE WIPArOT
BOXHEUITYI0 poJib B (OPMHUPOBAHWU [IEJIOBOM permyTanuu kKommaHuid. Uem Oomee
BIUSATEIBHBIMH CTAHOBSTCS TMOTPEOUTETNM B WH()OPMAITMOHHOM IT0JIe, TEM OOJIbIIe

Ou3HEeCy MPUXOAUTCS UATH UM Ha YCTYNKH[9]. DTO 0O3Ha4aeT, 4YTO KOMIIAHUSAM CJIEIyeT
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c(oKycHUpOBaTh CBOM YyCWJIHS Ha TOM, YTOOBI JydYllle MOHUMATh MOTpeOUTENeH,
BOBJEKaTh MX BO B3aUMOJICHCTBHE M OTBEYaTh HX 3ampocaM, a HE MbITaTbCs
PEryJIUpoBaTh U KOHTPOJIUPOBATH UX MOBEJCHUE.

[Ipumno Bpems 0TKa3arbCs OT TPAAULMOHHOW MOJEIN «BOPOHKA MPOAAX». YKe
cefyac mpouecc MPUHATUS PEIIEHHH O TOKYNKE YacTo HMEET JUHAMHYHBIM,
HEJIMHEHHBINA XapakTep. MHEHUsS APYyTHUX JIONEH, YK€ KyNHUBIIMX TOBAp, Kak MPaBUIIO,
BBICTYITAIOT B Ka4eCTBE OCHOBHON BXOMHOW WH(OpMAIIMM TPH TPUHATHU TaKHUX
pemieHuii. bonee nByx Tperel moTpeOuTenell B MHpe, HE3aBUCHUMO OT BO3pacTa,
U3y4aloT 0030pbl U peKoMeHAauuu B uHTepHeTe[2]. Jlake OOUH HEraTuBHBIM OT3bIB
MHOT/Ia MOXET MOJIHOCTBIO Pa3pyLIUTh PEIyTALKIO TOBAPA U €ro MPOU3BOAUTEIIS.

B Hacrosiiiee BpemMsi OKOJIO YETBEPTH KOMIIAaHUN HE pabOTaroT Haj MOIyYeHHEM
oOpaTHOW CBSI3U OT MNOTpeOuTEeNel mocne MNOKynku. Jlig Takux KOMMaHW OyneT
ITOJIE3HBIM M3YYUTh OIBIT KPYNHEHIIETO HHTEPHET-Mara3uHa Amazon, KOTOPBIU
3h(HEKTUBHO HCIONIB3YET pasziuyHble HMUGPOBbIE HHCTPYMEHTHI MJI YCTAHOBJICHUS
ONMM3KUX M JOBEPUTEIBHBIX OTHOILIEHUH C MOKyNaTelIMH (CHCTeMa pPEKOMEHAAIIM,
MOKYTIKa B OJTMH KIIMK, IporpamMMa JIOSIbHOCTH Prime u T.71.)[9].

O} PexTUBHBIM MapPKETUHTOBBIM HWHCTPYMEHTOM B YCIOBHUSAX MOCTIU(GPOBON
HSKOHOMHUKH OYyIEeT SBIATHCS MaccoBas JIOCTaBKa MEPCOHAIM3UPOBAHHOTO KOHTEHTA B
dhopme TTPOMO-COOOIIECHHH, PEKOMEHIAlIM U aCCOPTUMEHTHBIX TepedHeit. CooOmeHus
JOJKHBI COOTBETCTBOBAaTh KOHTEKCTY B3aUMOJICHCTBHSI, TO €CTh 3aBUCETh OT KaHala
noyiydeHusi uHpopmaruu (KOpropaTuBHBIA CalT, COIMATIbHBIE CETH, OJOTH U T.J.), OT
UCIIOJIb3yEMOI'0 YCTPOMCTBa, OT CNEUU(PUKU aKTUBHOCTU IIOJIb30BaTeNil B CETHU, OT
UCTOpUM €ro TMpOLUIbIX TMOKYyNokK. braromapss Takoro pojaa MepcoHaNIM3aluH,
MOJIb30BaTeNlb  MMEET BO3MOXKHOCTh IOJYyYUTh PpEJIEBAaHTHBIM ONBIT, a Ou3Hec
MPUOOPETAET JIOSIIBbHBIX KJIMEHTOB.

Ba)XHBIM NPUHUMIIOM pPAacOpOCTPAaHEHUs TEPCOHATU3UPOBAHHOTO KOHTEHTA
SBJISIETCS «JOCTaBKa MO TPEOOBAHMIO». DTO 03HAUAET, YTO COOOIICHHUE IOCTABISIOTCS B
dbopmare, ymoOHOM TMOJB30BATENIO, TOTJA, KOTJAa OH 3TOr0 »ejaeT, U B HaumOosee

noaxonsmeM Mecte. IIporecc wuHGOpPMHpOBaHUS TOTpeOUTENICH JOJDKEH OBIThH
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MHOTOKAHaJIbHBIM  (MH(OpMalus, [IOCTaBI€HHAas IO OJHOMY KaHaily, JOJDKHA
MOJKPEIUIATECA  COOOLICHUSIMM TI0 JAPYTUM KaHajaM) M YYUTBIBaTh CHEHUPUKY
UHTEp(DENCcoB, Uepe3 KOTOPbIE MOJIb30BAaTEN! MOMYyYatoT KOHTEHT (1J1 BCEX BO3MOYKHBIX
UHTEp(PECOB WU YCTPOMCTB JOKHO O00OECTEeUMBATHCS MAaKCHUMallbHOE KadeCTBO).
3HaYMMYI0 POJb B TEPCOHANU3ALMU KOHTEHTa WIPaeT HUCIOJIh30BAaHHE aHAJIUTHKH,
[OJy4yacMOW B pEaJlbHOM BpPEMEHHM, a TakkKe OOIled aHaJIUTUKKM Ha OCHOBE BCEH
JIOCTYMHON PETPOCIEKTUBHON MH(OPMAIIUH 110 TIOBECHUIO TOTPEOUTEEH.

B nocruugpoByto 3py 3HaUUTEIBHO MOBBICUTCSI YPOBEHb U3MEHUUBOCTH PHIHKOB,
a TaK)K€ ypOBEHb BIMSHUS Ha HUX MHO)KECTBA CTOXAaCTHUECKHX (PAaKTOPOB, UTO PE3KO
CHU3UT YPPEKTUBHOCTH TPATUIIMOHHBIX MAPKETHUHTOBBIX CTpareruil. B Takux ycnoBusix
KIIIOYEBBIM  (DakTOpoM 3()(PEKTUBHOCTU SABISETCS «OT3bIBUMBOCTBY OH3HECA: YMEHHUE
BCTYNUTH B MEPCOHAJIBHBIA JUAJIOT ¢ MOTpeOUTesIeM, B YaCTHOCTH, HETIOCPEICTBEHHO
nociie MOKyIKU. DTO YMEHHUE M03BOJIseT CAeNaTh KOMIIaHUI0 Ooiee 3HaYMMOM B Ia3zax
NoTpedUTENs], 3aBOEBATh €r0 JOAJIBbHOCTh U, B KOHEUHOM CUETE, YBEJIUYUTh JOXOJHOCTb

Ou3HECa B JOITOCPOYHOU MTEPCIIEKTHBE.

Hrak, ¢ HacTyIieHueM oCcTHH(POBOM 3pbl y OU3HEca MOSBIISICTCS MHOKECTBO
MIPUHITUITHATIHEHO HOBBIX BO3MOXXHOCTEH. ITH BO3MOKHOCTH CBSI3aHBI
MIPEMMYIIECTBEHHO C opraHu3aiyei 3pGeKTHBHBIX MHOTOCTOPOHHUX KOMMYHHUKAITUI C
CyObEKTaMH1 BHEIITHETO OKPYKCHHS: TOTPEOUTEISIMHU, TTApTHEPaMH, TOCYTapCTBECHHBIMU
PETYIUPYIOIIMMHU OpraHaMu. MHOTHE PBIHKH YK€ JOCTUTIN CTaIuu U(PPOBOM
HACBIIIIEHHOCTH, YTO JIMIIAET OOJIBIMMHCTBO Han0oJIee MepeIOBbIX KOMITAHUHN TeX
KOHKYPEHTHBIX IMPEUMYIIECTB, KOTOPBIX OHU JOCTHIIIM B pe3ybTare mudpoBoit
Tpanchopmarui. YToObl BBDKUTH M JMHAMHUYHO Pa3BUBAThLCS, OM3HEC B ONIKaiIme
rO/Ibl BEIHYXKJICH OyJeT HCKaTh HOBBIE TIOJXO/IBI K paboTe B 1M POBOH cpere.
[TpoBeneHHOE MCCIeIOBaHNE MTOKA3aII0, YTO HAMITYYIIIUX PE3yIbTaTOB KOMITAHUH
CMOTYT JIOCTUYb, COCPEIOTOUUB CBOM YCHJIHSI Ha TMOBBIIIICHUU THOKOCTH OM3HEca, Ha
KOMIUICKCHOM MOHUTOPHHTE ITOBEJACHUS TOTPEOUTENCH U HAa CO3JJaHUU CUCTEM

YIIpaBJICHUSA ACCOPTUMCHTOM U KAQYCCTBOM IMMPOAYKIUH, KOTOPBIC ITO3BOJIAT HauoOoee
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OIICPATHUBHO IIpCAJIaraTb HOTpe6I/ITeJ'I51M TC TOBApPHI U YCIYT'H, KOTOPBLIC B MaKCHUMaJbHOM

CTCIICHN COOTBCTCTBYIOT UX TCKYIIHUM 3aIllpoOCaM.
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AHHOTALMSA

JlanHast cTaThsl pacKphIBacT MPOOIEMBbI, OCOOCHHO BBIACISIIONINECS M3 OOIIEro psaa
BOINPOCOB HU(PpOBOI TpaHchopMaluu OW3Heca, U BKIIIOYAET B ceOS PEKOMEHJAlUU
PYKOBOIUTESIM KOMITAHWH TIO peaju3alid KOPIIOPAaTUBHBIX ITU(POBBIX CTPATCTHH.
Wneun B 1Ol paboTe onuparoTcst Ha UCCIEAOBAHMS, KOTOPbIE pacCMaTPUBAIN BaXXHOCTh
0ojiee WHKIIIO3UBHOW HMHGPACTPYKTYphl JUIsl pacHIMPEHUs A0CTyna K HU(POBBIM
TEXHOJIOTUSM M TIOSBICHUS HOBBIX CEMEHCTB TEXHOJIOTHH JaHHOTO HAyYHOTO
HampaBJIeHHs. ABTOPBHI WUTIOCTPUPYIOT 3TH UJEU C MOMOIIbIO (DAKTUYECKUX JAHHBIX U3
©XKETOHBIX HWCCIICOBAaHUN TI00ATBHOTO pPBIHKA, TOCBSIIEHHBIX KOPHOPATUBHOM
MPaKTUKE B CBETE MU(POBU3AIUU.
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Abstract

This article reveals the problems that stand out from the general range of issues of
digital transformation, and includes recommendations to executives on the
implementation of corporate digital strategies. The ideas in this work are based on
research that has considered the importance of a more inclusive infrastructure to expand
access to digital technologies and the emergence of new technologies in this scientific
field. The authors illustrate these ideas with evidence from the annual global market

research series on corporate practices of digitalization.
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CeromHst MOXXHO ObUIO OBl TOAYMaTb, 4YTO UU(PPOBBIE TEXHOJOTUU CTAIIU
[EHTPAJIBHON YaCThIO CTPATETUH TMOYTH KaXXJ0ro Om3Heca. TeM He MeHee, MOCIeIHNE
WCCJICOBAaHMS KOHCAJITHHTOBBIX KOMIAHWUN U OKCIEPTOB B oOysactu 1udpoBoit
Tpanchopmarii  OM3HECa, OCHOBAaHHBICE HA pe3yJbTaTaX TJIO0ATBHBIX OIPOCOB
KOMIIaHUM 10 CeKTopaM M reorpaduueckuM peruoHam, MoKa3bIBatoT, UTO TOJIBKO y 15%
KOMITAaHWHA IH(PPOBBIE TEXHOJIOTHH TIOJHOCTHIO BCTPOCHBI B 0OJIe€ YEeM ITOJOBHHY HX

ousHeca. Oxono 20% KOMMAHUN TPAKTUYECKH HE HCIOJB3YIOT 3TH TEXHOJIOTHH.

4 Marepuanst VII MexayHapomaHOH HaydHO-TIPAKTHYECKON Kondepermu [ niubann Mapketonoros u POY nm. I'B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHHCKHE YTSHHUS ), TocesauyeHHoU 30-1emuto nepaotl poccutickoi kageopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgoil kageopvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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OcranbHble J1Be TpeTu reHepupytoT Toyibko oT 10% mo 15% moxona uepe3 uudposbie
texHozoruu [4]. Ilepen pykoBoAUTEISIMA KOMITAHUI BCTAET PsAJl BOIIPOCOB: UTO KJET B
OyaylieM Te opraHu3aliu, KOTOPbIe HE BXOJISAT B BBICIINIA 31IEJIOH U HE MPOJIBUHYJIUCH
3HAYUTENIbHO BIIEpPE] B BOMpPOcax MU(POBU3AIMH; TTOIBEPTAIOTCS JIM OHU PUCKY; MOTYT
JIM OHH €Il[€ HAalTH C0CO0 HaBepCTaTh YIIYIIEHHOE.

B ucnienoBaHusx Ha 3Ty TeMy OMHMCAHO, Kak MU(POBU3AIMS OOBIYHO TOIABIISIET
pPOCT TPAJAMLMOHHBIX KOMIIAHHWM, TMOCKOJIBKY HH(PPOBBIE JIUACPHl 3aHUMAIOT JIOJIIO
PBIHKA U YCUJIMBAIOT KOHKYpEHIHIO [6]. B Hamux Hay4yHbIX paboTax u paboTax Apyrux
aBTOPOB 00CY>KJanach BaKHOCTh MPUHATUS CTpaTeruu MudpoBol TpaHchOpMAIUU U
M(pPOBOTroO MEPEOCMBICIICHUS, KOTOpasi BKIIOUYAeT B ce0s Oosee ObICTpOE M aKTUBHOE
WHBECTHUPOBAaHWE B LUQPPOBHIE TEXHOJOTHH, YE€M B CYIIECTBYIOIIME aHAJIOTH, U
nepepacnpeeneHie noprdens npoAyKTOB Ha HOBbIE HU(POBBIE TPOAYKTHI U YCIYTH, C
TE€M 4TOOBI 33JIeCTBOBATh HOBbIE UCTOYHUKH pocTa [1, 2, 3].

UccnenoBarenbckas mpobdieMa JaHHOM pabOThl 3aKJIIOUaeTcs B TOM, Kak
TPaJULIMOHHbICE KOMIIAHWU HapaBHE C UUQPPOBBIMU, MOTYT HCIOJIB30BaTh HOBBHIC
TEXHOJIOTUM B MOCTpoeHUU HPIEeKTUBHOW IUGPOBOM CTparerud B JIUHAMHYHON
KOHKYpEeHTHOH cpene. Llenb 1aHHOro uccienoBaHus - BbIBICHHE U 000OIIEHHUE OIbITa
uudpoBoil TpaHchopmalu OU3HEC-MOJENE U mpolecca YIpaBIeHHUs KOMIAHUSMHU.
ABTOpaMH OB TPOBENICH aHAIM3 PE3yJbTAaTOB KOJWYECTBEHHBIX HCCIIECIOBAHUMN 10
JTAaHHOW TEMAaTHKE.

[To omenkam MGI (McKinsey Global Institute), k 2030 romy muposoit BBII
MOXeT yBenuuuThes Ha 13 TpuimuonoB gosutapoB CIIIA 3a cuer mudpoBuzammu u
AaBTOMATHU3AlIMM, TOCKOJbKY ATH TEXHOJIOTHMU CO3JAl0T HOBBIE BO3MOXHOCTH JUJIS
Ou3Heca, a pOCT MPOU3BOIUTEIBHOCTH PEUHBECTUPYETCS B SKOHOMUKY. OHAKO, OLIEHKa
TEMIIOB BHEAPECHHUS HOBBIX TEXHOJOTHM B OpraHU3allMOHHYIO MPAKTHUKYy KOMITAHHWM B
Coenunennbix Ilrarax, EBporne u Kurae nokaszana, 4To OHM MOKA OYEHb JAJIEKU OT
TpaHUIBFl MakCUMyMa U(poOBU3AIMU HKOHOMUKH. B cpemHem mokaszaTelnb YpOBHS
M poBU3aLMY SKOHOMUKH cOCTaBisieT okoino 20% oT o01iero noTeHuai€a, Hanpumep,

B CEKTOpe HUH(POPMAIIMOHHO-KOMMYHUKALMOHHBIX TexHojorui. Tak, Tombko 26%
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o0beMa MHUPOBBIX Mpojax B 2018 rogy ocymiecTBISUIMCH MO IUGPOBBIM KaHallaM,
ToJIbKO 31% 00BbeMa onepanoHHON AESTEILHOCTH KOMIAHUM U 25% B3auMO/ICHCTBUIM
B I[EMTOYKAX MTOCTABOK aBTOMATHU3UPOBAJIUCH U OLIU(PPOBHIBATUCEH [4].

Ha mepBbIii B3MIAX OYEBUIHO, YTO YCHEX CETOMHS NPUXOAUT K KPYNMHEHIIUM
u(poBbIM KOMIAaHUAM. HecoMHeHHO, KoMmMmaHuM, (QYHKUMOHUpYIOUIHME Ha Oa3ze
KpYNHBIX UGPOBBIX MIaTGopmM, Takue Kak aMepuKaHckas Oosblras yetBepka Google,
Amazon, Facebook u Apple, a Takxke Tpu undpossix ruranta Kurtas Alibaba, Baidu u
Tencent, XapakTEpHU3YIOTCS BBICOKMM YPOBHEM NPOU3BOAUTEIBHOCTH Tpylda IIO
CPaBHEHHUIO C TPAJAMLIMOHHBIMU KOMITaHUSAMU. X MPOU3BOIUTENBHOCTh M INIOOATBHBIN
MacmTad JenalT WX YacTbl0 HEOOJBIIOW M Bce 00Jee KOHLEHTPUPOBAHHOW TPYIIIIBI
¢bupM, co3ar0IUX BBICOKYIO LEHHOCTh JI aKUMOHEpOB. TeM He MeHee, B MHUPOBOU
HSKOHOMHUKE IMPUCYTCTBYET OOJIBIIOE KOJIWYECTBO ITI00ANbHBIX IiaTtdopM - okoio 200
MUJUTMOHOB KOpropauuidi. B To BpeMsl Kak TpaJulMOHHbIE IPEANPUATUS ObLIIM ropasao
MEJIEHHEee, YeM TunepMmaciuTadHble Hu(poBble NPEANpUATHS MPH CO3JAaHUU CBOEH
ur(ppoBoil 0a3bl, OTHUM W3 BAKHBIX U YIYIIEHHBIX U3 BUIY HAOMIOACHUH SBISETCS TO,
YTO CYILIECTBYET TAK)Ke€ JJOBOJIBHO OOJIBIIOE paclpeiesieHue BOKPYT CpeaHel udpoBoii
3penoctu Aerctyromux ¢upM. Ha ogHom konme crnekrpa 6osiee 20% aelCTBYIOIMIMX
KOMITAaHUH MO-MPEKHEMY HMMEIOT OYE€Hb MaJIo IU(POBOrO B3aUMOIEHCTBHS. XOTS 3Ta
JI0JIs1 MOXKET BhIpacTH 110 Oosee, ueM 30% B MeHee o1udpOBaHHBIX CEKTOpaX, TAKMX KaK
aBromoOuiectpoerue (32%) u 31paBOOXpaHEHHE, B TO BpeMs Kak J0Jis HelU(PpOBBIX
(GUpM OTHOCUTEIHLHO HEBEJMKAa B HamOOJee pPa3BUTHIX B HHUQPPOBOM OTHOIICHUH
CEKTOpax, TakuxX Kak poszHuyHas Topromius (10%) wnm tenexommynukanuu (7%). C
JIPYroll CTOPOHBI, €CTh HECKOJbKO TPAAUIMOHHBIX KOMIIAHHMM, KOTOpBIE YXKe
reHEepUpPYyIOT Oonblie HU(POBBIX, YEeM TPAAUIMOHHBIX JCHEKHBIX TIOTOKOB; UX
MOSIBJICHUE TaK)Ke HAloOMHUHAeT MosiBjieHue Qupm-cynep3se3n. Ha camom nene, Ha
cerogHsmHui  AeHb 10% TpaJWUMOHHBIX KOMIIAHUW C HauOONbIIUM LU(POBBIM
noxonoM reHepupyroT a0 80% uudpoBoro moxona, MOIy4YEHHOTO B UX CEKTOPE; 3TO
60% B ciyuyae mnpodeccuoHaNbHBIX ychayr, HO Oosiee 90% B cpencTBax MaccoOBOM

uH(}OpMAITH U TeIEKOMMYHHUKAITUSIX [7].
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Pe3ynbraThl Hccnen0BaHUM KOHCAJITUHTOBBIX KOMIAHUM SICHO MOKAa3bIBAIOT, YTO
u(pOBbIE JUACPHI MPEANPUHUMAIOT OOJBIINE CTpPATErHueCKHe MHUILMATUBBI Yalle U
Oojiee ycCHeNmHO, 4YeM TpaAuIMOHHble KommnaHuu. OHHU, CcKOpee Bcero, OyayT
pa3pabaThiBaTh COBEPIIEHHO HOBBIE HU(POBBIC MPEATOKEHHUS WIM 3aIyCKaTh HOBBIC
npeanpustud. bosbinne 1maru, KOTOpbIE YCKOPSIOT HUPPOBYIO 3(h(HEKTUBHOCTD,
MOJKPEIUISIOTCS CTPAaTeTHYecKor SICHOCThIO W aJanTUBHOCTHIO. [[Ba u3 Hambosee
BaXXKHBIX B 3TOM aCIEKTE — 3TO KPYIHbIE MPUOOPETEHUS U CTABKU HA KaUTaJl. JTH IIaru
ABIIAIOTCS. CaMbIMU MOIIHBIMU  AuddepeHmaTopaMu, OTIACISIONUMU  TU(POBBIX
JTUAEPOB OT OCTAIBHBIX KoMMaHui. Tak, mu(ppoBbIe JTUIAEPHl TPATAT B TPHU pa3a Oosbliie
Ha causHuS W nomtomeHus: 27% TrogoBOro naoxoma, IO cpaBHEHHIO ¢ 9%,
notpadeHHbiMu Jipyrumu [5]. Ho, mudpoBsie nuaepsl 00bIYHO BBIIETSAIOT 9% cBOUX
KaluTaJIbHBIX 3aTpaT Ha YCHINA 10 IIUPPOBOIl TpaHchHOpMaIlnu, B TO BpeMs Kak ApyTre
BBIJICTISIIOT TIOJIOBUHY STOW CYMMBI - OIISITH K€, B JIBa pa3a OOoJbIIe BOZMOKHOCTEH IS
M(POBBIX JUAEPOB. Pe3ynbrarhl Takke SIBISIIOTCS TPaHC(HOPMUPYIOIMIUMHU: PACXOBI,
KOTOpbI€ TPHUBOIAT K YAYUYIICHUIO HMHCTPYMEHTOB AaHAIWUTUKA WM  OOJNbIIeH
aBTOMAaTHU3AIMK, MOTYT OBITh KJIFOUEBBIMH B CO3JJaHUM KOHKYPEHTHOTO MPEUMYIIECTBA
nepen nu(ppoBEIMU KOHKYPEHTAMHU.

Crnenmytommasi TEHIEHIWS, KOTOPYIO HENb3s YIYCKAaTh W3 BUAY KOMITAHUSM,
(GOpMUPYIOLIMM CBOIO CTPATETUIO CETOMIHSA, 3TO «1H(poBbIe cTapTanbly. KoHKypeHuus
BO3HUKAET HE TOJIBKO MEXAY EHCTBYIOIIMMHU «KOJUIETAMI» IO OTPACi - OBICTPBIMHU U
MEJUICHHBIMUA - B OTHOIIEHWU ouudpoBku. OrnudpoBka Takxke MOpoaAusia OOJBIIOE
KOJIMYECTBO cTapranoB (0O0byHO Ha3biBaembix digital natives), KkoTtopbie B
COBOKYMHOCTU A(PPEKTUBHO KOHKYPHUPYIOT C OH3HECOM JCHCTBYIOIIMX KOMIaHUM.
Coenunennsie IITaTel onepexaroT Apyrue CTpaHbl B 00beMe HHBECTUIINN B IIU(PPOBHIE
cTapranbl ¢ npuMepHo $220 Ha ayIly HACEJNCHHS 10 CpaBHEHHUIO ¢ 4yTh Bbie $120 Ha
nyury HaceneHus B llIBeruu, camoil BBICOKOW BeNMYMHOW B cTpaHax EBpombl. B 2018
romy craprambl - digital natives - reHepupoBamu okono 12% ot obmero oonema
JI0XOJIOB, TIOJTYYEHHBIX TIO CEKTOpPaM Pa3BUTHIX CTPaH. ITO OTHOCUTEIHHO HU3KAs J0JI,

HO 3TH WIPOKH JIOCTHINIM TIEPEJIOMHOIO MOMEHTa. WX 1udpoBOH T0XOa MPHUMEPHO
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paBeH pasMepy oOiero nudposoro goxona nerctpyromux ¢pupm. Lludpossie cTapramnbl
reHepupyroT Oonee monoBuHBEI (54%) oOmiero mudpoBoro m0X0ma CBOEH OCHOBHOM
orpaciau, HO Oonee 70% uudpoBoro moxola B TaKHX CEKTOpaxX, KaK pPO3HUYHAS
TOProBis U (hapmaieBTuka [6].

OKCIepThl OTMEYAIOT, YTO HU(POBBIE M3MEHEHHUS MEHSIOT TPaHHUIIBl OTPACIIH.
KonkypeHTHoe naBiieHHe, BbI3BAaHHOE LU(PpOBHU3AIMEH, TAKKe OIIYIIAETCS W3BHE CO
CTOPOHBI HOBBIX Y4aCTHUKOB. HecMoTpst Ha To, 4TO MaHHBIH d(DEeKT moka BcTpedaeTcs
pENKo, ero HeoOXOIUMO YUYHUTHIBATh, TAK KaK 3TO SIBJICHUE HAOUpaeT 000pOThl. TOIBKO
okoio 10% komMmaHu{ UCHONIB3YIOT HU(PPOBBIE TEXHOJIOTHH ISl AUBEpCUPUKAIMK 32
npezaenamMu CBoed 0CHOBHOM oTpaciu. OIHAKO CyIIECTBYIOT OOJIbIIUE BapHUaIluu: 0
B CMU BnBoe Oomnbliie, a B pO3HUYHOM OaHKUHTE 3TO BABOE MeHbine. [Ipu 3Tom
uPpoBOi JOXOJ KOMITAHUHM, KOTOpPbIe AUBEPCUPUIIMPYIOTCS 3a MpeaeaaMyd CBOETO
cekropa, Ha 25% BbIlIe, YEM y OCTAJbHBIX KOMITAaHHUW. [[0X0X, KOTOPBIA T€HEPUPYIOT
3TU AUBEpPCUPUIIMPOBAHHBIC KOMIIAHUH, YK€ cocTaBisaeT okoyio 10% ot obmiero poxona
cektopa (B cpeaHeM) u okojio 25% oT nudpoBoro Joxoja Toro xe cexropa [6].

Ton-mMeHemKepsl ~ TPATUIIMOHHBIX  KOMIIAHWWA  OCO3HAaIOT, u4To agile w
MCIIOJIb30BAaHUE TIIOOATBHBIX IU(PPOBHIX IJIATHOPM YBEIMUMBAIOT MPUOBLUIL. TeM He
MeHee, pa3paboTka cOOCTBEHHOM TIaT(OPMBI SBJISIETCS CI0XKHOM 3a/1adeil, MOTOMY YTO
Ha OOJBIIMHCTBE PHIHKOB TJOOAIbHBIC IIATGOPMBI YK€ 3aHSJIM CBOIO MPOYHYIO
no3uuuto. [lo 3Toil mpuyMHE KCMOJIb30BaHUE MIATPOPMBI IPYTroll KOMITAHHUH MOXKET
OBITH JIyYIIUM CHOCOOOM JOCTIIKEHHUS TioOanbHOro oxmara. OmHaKo, 3Ta CTpaTerus
MOJKET MOCTaBUTh KOMIIAHUIO B TIPSIMOM KOHKYPEHIIUU C ThICSYaMH JPYTHUX, JNETAIOIINX
TOT € IIaT, ¥ YBEIIMYUTh PUCK TUIAT(HOPMBI, MPUHUMAS Ha ceOsl (PpaHIIN3y KOMITaHUU.
HoBbie wuccienmoBanus TOKa3bIBAIOT, 4YTO JICWCTBYIONIME KOMIIAHWUH, KOTOPHIE
WCTIONB3YIOT CTOPOHHHUE OTPACiIeBbIe MIaT(HOPMBI OMHOBPEMEHHO C COTPYIHUYECTBOM C
r00anbHBIMU, 0Oollee TOPU3OHTATBHBIMHU, JOCTUTAIOT HAWOOJBIIETO MPHUPOCTA
npuoObT. KOHKypeHIMs cO BCeMH, B TOM 4YHCIE JIOO B JI00 C TI0OQIbHBIMU
miargopMaMu, HE ONTHUMHU3MPYET POCT NPUOBUIM, HO BCE K€ O0ECleurBaeT ee

CymeCTBCHHBIﬁ IIPUPOCT. OTO HE O3Ha49acT, 4YTO COTPYAHHUYCCTBO ABTOMATHYCCKU
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JAydie, 4YeM BJaJieHWe W KOHKypeHuusa. Kommanuu, KOTOpbIE CTpEeMSTCS
KOHKYPHPOBAaTh, YBEIMUMBAIOT MPUOBLIbL ObICTpEE, HO 3TO HE TOJIBKO M3-3a IIAT(HOPMBI,
OHH MOTYT OBbITh IU(POBBIMH MEPBOIPOXOALIAMH WIIH MPOCTO 00Jiee MHHOBAIMOHHBIMHU.
B nonarocpoyHoil mepcnekTHBE, BIIOJIHE BEPOSATHO, YTO 3TO KOCBEHHO YKPEMHUT HX
JUAEPCTBO MEPBOMPOXOLA MO CPABHEHUIO ¢ ApyruMu. llomoxxkurenpHoe BIMSHUE Ha
POU3BOUTEIBHOCTD SBIISAETCS KYMYJSTUBHBIM U MOXKET YBEIMUUTh POCT MPUOBUIH 10
10% Bcero 3a nsATh JET.

BaxxHo oTMeTUTh, UTO Ha BOJIHE Yycnexa LU(POBBIX JIHMIEPOB, MPOUCXOAUT
NEPEOCMBICIIEHUE PE3YJIbTaTUBHOCTH LUQPPOBBIX H3MEHEHHH. Tom-MeHeIKephl 4acTo
OCTOPOXKHBI TPHU 3allyCKe MporpaMm LU(PpOBU3AIMH, MOTOMY YTO OHHU 3HAIOT, YTO
Oonblas 70 10X0Ja, MOJIYYEHHOTO OT HU(POBBIX TEXHOJOIHH, MOXKET OBITh IPOCTO
J0XO/IOM, KOTOpBIM KOMIaHusl mpousBena Obl B JM0OoM ciiydae. To €cTh, Mpoaxw,
BO3ZHMKAIOIIME 4Yepe3 HU(PPOBbIE KaHAJbI, JOJKHBI ObUIM Obl OCYIIECTBIISTHCS 4YEpe3
TUNIUYHBIE KaHaibl. Kpome Toro, nu@poBbie BEpCUM MHOTHX MPOAYKTOB, MOTYT UMETh
0ojiee HU3KUE LIEHBI, & 3HAUYUT MPOU3OMAET YMEHBIICHHE NPHUOBUIM, MOJYYEHHOH OT
M(POBBIX TpoAaK. ITa KaHHUOATM3alUd MOXKET ObITh CYIIECTBEHHOW B pasMepe /10
30% ux poxona B pe3yabTare Mu(ppoBU3AIUY.

Hccnenosanus nokaszanu, yto 80% pocTa KOMIIaHUK 0O0YCIIOBIEHO POCTOM pPhIHKA
B TE€X CETMEHTax OTpaciH, rine oHa KoHKypupyeT U 20% OT BBIPYYKH, MOJTYUYEHHOU B
pe3yabpTare CIusHUN U nomomeHuid. TouHo Takke HU(pPOBbIE CIUSHUS U TMOTIOUICHUS
MOTYT OBITH CIIOCOOOM BEPHYTHCS B TOHKY JJisi KOMIIAHWH, KOTOpbIE OTCTajd B
nudpoBuzanmu. OnHAKO BaXXHO HE TOJNBKO ydacThe B HUGPOBBIX CIMSIHUIX U
MOTJIOUIEHUSX, HO U XapaKTep CTPATeruu CIUSHUNA U MOMIOIEHUH Komnanui. ClnusitHue
¢ UM(POBBIMU OpPraHU3aALUSIMU WM UX MOKYIKa MOTYT IO3BOJIUTH TPaTUIMOHHOM
KOMIIAaHUM  HaBepCTaTb YIyIIEHHOE W  J00aBUTh HEJOCTalomMe  LHU(PPOBHIE
KOMIETeHIMU. B Hacrosiiee BpeMs, 3aHUMAasICh CIUSHUSIMHU M TOIVIOLIEHUAMH, OoJee
MOJIOBUHBI JIUILI, MPUHUMAIOIINX PELIECHUS, BCE €Il TyMaloT O MPOBEACHUH aHaJOTOBBIX
cnusiHUM 1 nortouieHud. Ho U3 Tex, KTO XO4eT MCIOoJIb30BaTh HU(POBbIE CIUSHUA U

roryiomenus, 45% ToBOPSAT, YTO OHHU JIEJIAIOT ATO JUIA Macmitabda, a 55% nemaroT 3To,
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yTOOBl MPUOOpPECTH BakKHBIE HEAOCTaroUMe LHU(PpPOBbBIE BO3MOXKHOCTU. [locinennee
0COOEHHO CTIOCOOCTBYET MPUOBLIILHOMY pOCTy [4].

Utak, »sddexTuBHOE ympaBieHHe UUPPOBBIMU MPEe0OpPa3OBaHUSIMU HUMEET
KU3HEHHO Ba)XHOE 3HaueHHe. K coxaleHWIo, JTaHHbIE CBHUJETEIBCTBYIOT O TOM, YTO
HEA(PPEKTUBHOCTh peanu3ali HU(POBON CTPATETUU TPOCIEKHUBACTCS B IATH pas
yame, 4eMm ycnex. HecnocoOHOCTh  yIOBIETBOPUTH  OXUAAHUS  LUPPOBOI
TpanchopMalil JUig TOJY4YeHUs MNPUOBUIM MOXET cocTaBisiTh Oonee 50%.
[IpeBbillieHHE 3THUX OXHMJIAHUK MPOUCXOAUT TOJBKO B OAHOM M3 JecATH HU(POBBIX
TpaHcopmaluii cpeau aeicTpyronmx pupM. Komnanun, KOTopsle cleayoT cTpaTeruu
IM(pPOBOTr0 MEPEOCMBICIECHUS, YBEIUYUBAIOT POCT BbIpyukd Ha 0,9% wu goOaBisior
1,8% x ux pocty EBITDA exeroqHo B cpeHEM IO CPABHEHHUIO C KoJieramu [4].

be3ycinoBHO, IUPPOBOE MEPEOCMBICIEHUE SBISETCS OCHOBOW CTPATErHYECKOTO
pa3BuUTHs U pocta OusHeca. Jla, KOMIAHUU, KOTOPbIE HE BXOAAT B YHUCIO HU(PPOBBIX
JUIEPOB, JTOKA3bIBAIOT CBOIK CIIOCOOHOCTh T'€HEPUPOBATh IPUBJIEKATEIBHBIE JTOXObI.
Opnnako, UX CTpPaTErMYECKHil MOJXOA TaKXKEe MOXKET UMETh 00parHbld 3(ddekt, eciu
peanu3yercsi M30JIMPOBAHHO OT IU(PPOBBIX H3MEHEHUH. JIeMCTBUTENBHO, OIWUH W3
KJIFOYEBBIX BBIBOJIOB 3aKJIIOYAETCS B TOM, YTO ONPEAECICHHBIE TUIIBI MOAXOAOB JOJIKHBI
COYETaThCSl, YTOOBI OBITH AP(HEKTUBHBIMMU:

l. Bpewms BbIXOJa Ha PBIHOK: SIBJISIETCS JIM KOMITAHUSI PAHHHUM, CPEIHUM WIIU
MO3HUM TOC/Ie0BaTesieM OIU(POBKH.

2. CkopocTh M THOKOCTh: HACKOJIBKO 3(PPEKTHBHO KOMIAHUS KOPPEKTHPYET
OCHOBHBIE PEIICHUs B OTBET Ha IIU(PPOBYIO TypOYJIEHTHOCTD.

3. [Hudpoas >ppeKTUBHOCTh U PE3YIBTATUBHOCTD: ATO CTEMEHb, B KOTOPOH
1IM(POBBIE TEXHOJOTUU MOTYT OBITh MCIOJIB30BAHBI JJIS TIOMYUYEHHUS JOTOTHUTEILHON
BBITO/IbI B CBSI3M C HOBBIMHU yCIIyIaMU W/WJIH MOBBIIEHUEM POU3BOIUTEIBHOCTH.

4. M&A: B Kakoil CTENEeHM KOMIIaHWS TOTOBAa M CIOCOOHA MOKYNAaTh WIU

00BETUHSTHCS C ITUGPOBBIMA OPTAaHU3AITUSIMU.
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5. Jlusepcudukaiusi TPOAYKTOB M PHIHKOB: CTENEHb, B KOTOPOH (PUPMBI
MOTYT pa3pabareiBaTh IUGPOBBIE NPEATOKEHUS 3a MpeaeiaMd CBOMX OCHOBHBIX
PBIHKOB U ITPOJYKTOB.

6. OTHOLIEHHE K KOHKYpPEHTaM 3KOCHCTEMBI: BO BpeMEeHa HOBOIl HHU(pPOBOM
KOHKYpCHIIUM, W IU(GPOBBIX IUIATHOPM B YACTHOCTH, MPUHUMAET JM KOMIIAHUS
Bpak1eOHOE OTHOIICHUE COMIPOTUBIICHUS WU CTPEMUTCS K COTPYIHUYECTBY?

B coBokymHOCTH, KOMIIaHUH, KOTOpPBIE HE OBLIN HU(POBBIMU MEPBOMPOXOALIAMH,
MOTYT 00€CIEYUTh CTPATETUUECKYIO 3(PPEKTUBHOCTD, UHTErPUPYS THOKOCTD, U(PPOBLIE

CIHAHUA U IMOTTIOCHUA U COTPYAHUYICCTBO C HH(l)pOBI;IMI/I HJIaT(i)OpMaMI/I.
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RTM PERSONALIZATION OF THE OFFER IN REAL TIME BY THE
EXAMPLE OF A TELECOMMUNICATION MARKET

B HACTOSAIIEE  BpeMsi  TNOoTpedsieHne  yCIyr  CBS3M  HAa  POCCHIICKOM
TEJIEKOMMYHHUKAITMOHHOM phIHKE pacteT u3 roja B rof. [lo nanueiM AC&M Consulting,
IPOHUKHOBEHHE COTOBOM CBs3u B Poccum coctaBmino Oomee 176%°,  uro
COMPOBOXKJAETCA AKCIIOHEHIMATIBHBIM POCTOM MOTPEOJICHUS] YCIYr CBSI3U: IPHUPOCT
notpebinenust Tpaguka cereid MOOMIBHON Nepeaayu AaHHbIX BbIpoc Ha 50% B mepBom

kBaptasie 2019 roga B cpaBHeHUHU ¢ aHanornuHbIM nepuogom 2018 roga u cocraBun 3.3

5 Marepuans VII MexayHapomHON Hay9HO-IPAaKTHIECKOH Kondepermu ['wisaun Mapketonoros u POY um. I'B.
ITnexanoBa «Mapketunr Poccum» (ITaHKpyXHWHCKHE YTSHHS), TIOC8sauyeHHoU 3(0-1emuto nepaotl poccutickoil kageopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuyeckuti yuueepcumem umenu I B. [Inexanosa» u 85 —nemuio
ocHosames nepgoil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okT0psa 2019 1)

¢ http://www.acm-consulting.com/news-and-data/acm-news/106-cellular.html
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TpiH ['6 - BenuuuHy, paBHYIO rog0BoMy noTpebnenuro Tpaduka B 2016 romy’ 3.
Crnenyer OTMETHUTD, YTO 0A30BBIMU YCIIOBUSIMU POCTa MOTPEOJICHUS Tepeaad JaHHBIX
SBIISIOTCS:

1. Hanuurie BBICOKOKaYECTBEHHOIO KOHTEHTa, B IMEPBYI0 OYE€peab — BHJIEO,
pacTylmii Crmpoc Ha JaHHBIA KOHTEHT, JOCTYHHBIA KpOcCC-IIaT(hOpMEHHO
(cmapTdoHBI, MUIaHIIETH, JoMalHue TB).

2. IloBceMecTHass JOOCTYIIHOCTh  YCIYI COTOBOM  CBSI3H, TapaHTUPOBAHHAsA
«KOBPOBBIM» MOKpBITHEM ceTsIMU LTE 1 OTCYyTCTBHEM TaK Ha3bIBAEMBIX «CEPBIX)»
30H, I[J€ TMOKPBITHE JIMOO NpephIBaeTCs, JIMOO KaueCTBO CETH HEI0CTATOYHO
BBICOKO JIJI1 00€CIIeUeHUs MOTPEOUTETHLCKUX MOTPEOHOCTEMH.

3. Hanuuue O€3IMMUTHBIX, C TOYKU 3PEHUS TIepeauu JaHHBIX, TAPU(PHBIX TJIAHOB.
[TapagokcanbHbIM JUIsl pbIHKA (DaKTOM, SIBJISIETCS TO, YTO AKTUBHBIA POCT MOTPEOICHUS
Nepeayy TaHHBIX HE HECET COMOCTaBUMOIO MPHUPOCTA JOXOA0B COTOBBIX OIEPAaTOPOB.
BxragpiBas cpeficTBa B pa3BUTHE CETEH, OHU TIPEIOCTABISIOT a0OHEHTaM O€3JTMMUTHBIC
Tapu(HbIE IUIAHbI, OTPAHUYUBAIOT ce0e BO3MOKHOCTH 3apadarbiBaTh (PUKCUPOBAHHBIM
€KEMECSIYHBIM A0OHEHTCKUM TUIATEXOM, & AOOHEHTHI MPU 3TOM MOTPEOIISIOT MPOITYKTHI
OTT-noCTaBIMKOB’, IIaTd UM IH00 OoJbIIMe, JTUOO COU3MEPHMBIE IEHBIHM (UIPHI,
KOHTEHT-TIaT()OPMBI).

C TOukM 3peHHs] MapKeTHMHTa B3aUMOOTHOIIEeHUM, pasButue OTT-pemenuid HeceT AJid
OIMEepaToOpOB, CIEAYIOIINE YIPO3bI:

1. Poct Harpy3ku Ha HHQPACTPYKTYPY TE€IECKOMMYHHUKAIIMOHHBIX OMIEPATOPOB.

2. OTCyTCTBHE TPUXOAOB JOMOJHUTENIBHBIX CPEICTB [JIi HHBECTUIMHA B €€

pa3BUTHE.

3. Pa3wmbITHE M0SITBHOCTH a0OHEHTa KOMITAHUU-0TIepaTopa, koraa npoodmemsr ¢ OTT-
IPUJIOKEHUEM OTHOCSTCS KJIIMEHTOM Ha CYET oreparopa CBsI3U.

TakuM 00pa3oM, BOMPOC MEPCOHAIM3AIMN B3aMMOOTHOIIEHU COTOBBIX ONEParopoB U

7 https://digital.gov.ru/ru/documents/

8 https://www.gfk.com/ru/insaity/press-release/issledovanie-gfk-proniknovenie-interneta-v-rossii/

% OTT = over the top: WhatsApp, YouTube, Viber, Skype, IV u 1pyrue cepBHCEI, IPEIOCTaBIIEMbIE YEPE3 NPHIOKCHHE
Ha cMapT(oHe
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X aOOHEHTOB, UCIOJIb30BAaHUE MHCTPYMEHTAPHUsI MapKETUHIA OTHOIIEHUN CTAHOBHUTCS
aKTyaJIbHOM 3aJa4e€il TEJIEKOMMYHHKAIMOHHBIX KOMIIAHWW, HAIPSAMYIO BIIMSIOIIECH Ha
BO3MOXHOCTb U TEMIIbI Pa3BUTHs OU3HECA.

[To nanHbIM DepepanbHOrO areHTCTBA IO MEYaTH U MACCOBBIM KOMMYyHUKauusm[4], ¢
2016 mo 2018 roas! A01s1 aOOHEHTOB, HCTONB3YIOMUX CMAapTPOH I JOCTyINa K CETH,
BbIpociia Ha 22% u coctaBuiia 61% ot oOuiero yrcia noAnUCYUKOB YCIYT MOOUIIBHOM
cBsa3u. [IpeackazyeMo Molnofipie mOTpedUTenn B Bo3pacte A0 35 JEeT AEMOHCTPUPYIOT
HauOONIbIINE JOJIM UCHOJIb30BAHUS CMapTPOHOB KaK E€IMHCTBEHHBIX YCTPOWCTB Jis

noctyna B Unrepuet (Pucl)
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12-24 net 25-34 net 35-44 net 45-54 net 55+ net

= [lonsa abOHEHTOB, UCMO/Ib3YIOLLUX TOJ/IbKO CMapTPHPOH ANA A0CTyNa B UHTEPHeT

Pucynok 1 - /Tosis1 a00HEeHTOB, HCIOJIb3YIOIIUX TOJBKO CMAPT(OH AJ151 1OCTYIA B

CE€Th I/IHTepHeT.
Ucrounuk: uccienosanne GAIIMK

TaxkoMmy Moyio’Ke€HHUIO Belleil CHOCOOCTBYET U TO, YTO, COIVIACHO HMCCJIEIOBAaHUIO ITOpTaa
Content Review, poccuiickue aOOHEHTBI B CPEIHEM IUIATAT 55 pyOseit 3a ouH ruradamt
Tpaduka[6], Haxoasch Ha 8-M MecTe B MHUPE B PEUTHHIE CTpaH C HaWMEHbIIEH
CTOMMOCTBIO MOOMJIBHOTO UHTEPHETA.

Ha ceropnsitinmii nens cpennuii uek B PO 3a yciayru COTOBOM CBA3U COCTABISIET OKOJIO
350 pyOneit, a MpOHUKHOBEHHE CMapTPOHOB B 0a3zy cocraBisieT okojo 71%, d9To
Oomnpiie ananormunoro mokasarens 2018 roma Ha 5%. Cpennsis 1ieHa 3a MeradailT
TpaduKa 3a BpeMsl CyILECTBOBAHMS MPEIJIOKEHHsI cOKpaTuiach B 108 pas.

COBOKYITHOCTh  BBINICTIPUBEJIEHHBIX (DaKTOPOB pocTa MOTpedneHuss Tpaduka u
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MUHUMAJILHOM CTOMMOCTH €IMHMIIBI HMHQOpMalUU OOOCTpPSIET CYIIECTBYIOUIYIO
npobsieMy pocTa JOX0I0B TEJIEKOMMYHUKAITMOHHBIX KOMITAHUH.

[ToTpeOHOCTh yBEIMYEHMS IOXOJIOB B HHTEpPECAX COXPAHEHUS WHBECTUIIMOHHOW U
PBIHOYHOW TPUBJIEKATEIBHOCTH MOJABOIUT ONEPATOPOB CBSI3M K PEUICHUIO JTaHHON
pOOIEMbI IBYMS Ty TSAMHU:

1. O6mmM Ay Bceil 0a3bl: HapallUBaHHEM JOJIM CMapT(GOHOB € MOCHEAyIOIen
KOHBepcuel aboHEeHTOB Ha Ooniee Joporue Tapu@HbIE IMJIaHbI C OE3TUMHUTHBIM
TpaduKoMm

2. WnauBuayasbHO 1o abOHEHTaM: (POPMUPOBAHUEM MEPCOHANBHBIX MPEATIOKEHHM,
moBeimarormx ~ ARPU!M Ha OCHOBE aHaNM3a  WHIWBUIYaJbHOIO
HOTPEOUTEIBCKOTO MTOBEACHMUS

YenemHocTh NPUMEHEHHUS! MEPCOHANIM3AIMM HA HUIIEBBIX PBIHKAX W SKOHOMHYECKON
MIPUBJICKATEIbBHOCTH TMEPCOHAIM3UPOBAHHBIX MPENJIOKEHUNA Ha (POHE MaKCHUMAaJIbHO
YCHEIIHBIX MacCc-MapkeT WHMIMATHB pacCMaTpUBaJlaCh paHeEe B  JIMTEpaType
MIPUMEHUTENBHO K MHAYCTpUHU pa3BiedeHui u meauall]. Cnenyer oTMETUTh, 4To (POKyC
Ha WHIUBUAYAIbHOM TMPEIJIOKEHUH CTAaHOBUTCS AaKTyaJlbHbIM U JUISI TEJIEKOM-
WHIYCTPUHU.

Ocrapnsisi 3a paMKamMu JaHHOM pabOThl BONPOCHl auBepcUdUKalUM Ou3Heca,
MOCTPOEHUS] KOHBEPI€HTHBIX PEIICHUN WM MHBIX CHOCOOOB MPEOAOICHUS MPOOIeMbl
CTarHallii TEMIIOB pPOCTa Yepe3 CO3[JaHUE€ LIEHHOCTHBIX MPEMIOKEHUH, MBI
OCTAaHOBHUMCSI Ha JETaIbHOM paccMOoTpeHur uHcTpymeHtapus RTM - wmapkerunra B

pC€ajJibHOM BPCMCHH.

AHaJIM3 NOHATHA rtm U NpodJieMbl UCIIOJIB30BAHUSA CHCTEM rtm.

RTM - MapkeTHHI B pEXUME pPEAIbHOIO BPEMEHU - ITO JEHUCTBUS KOMIIAHUU
HAIIPABJICHHBIC IPEIOCTABICHUE KOHKPETHOMY KIIMEHTY B ONPEACICHHOE BpEMS U B
ONPENEIIEHHOM MECTE TE€X IPEIIOKEHNUNW, KOTOPBIE JII HETO MHTEPECHBI B JAHHBIN

MOMEHT. AHamnu3 BXOJSIIIET0 Tpaduka T1o3BoOIsieT CchOpMHUpPOBATH HamOosee

10 ARPU - Average revenue per user — okasarellb ,XxapakTEpU3yONIUi CPEHUIT JIOXOJ] C OJIHOTO MOJIb30BaTENs
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NOJAXOAIIEE NMPEUIOKEHUE 11 KOHKPETHOM BO3MOXHOCTH ITPOJAXH IOKYNAaresro, B
IIPOTUBOBEC TPAJAUIMOHHBIM TOAXOAAM, KOIZAAa Ul MMEIOWIETOCs MPENIOKEHUS
OCYLIECTBIIIETCA IOMCK TE€X MNOTpeOuTeNneld, KoMy OHO HHTepecHO. OnepaTUBHOE
IIPUHATHE PELICHUN, CTOALLEE 3a MPEIVIOKEHUEM B PEAJIbHOM BPEMEHHU, HAIIPABICHO HA
aHaJNU3 B3aUMOJICHCTBHS KOMIIAHUM U KJIMEHTa, OyAb TO €ro JEWCTBUA Ha cailTe Wiu
Oecesla C KOHTaKT-LIEHTPOM.

ITogxonpr k peasmsannu RTM He conmepkar mpsMOro OTBera Ha TO, KaK 3TO MOXKHO
JI0CTUYb, BeAb pPEYb HUAET O JeCITKaX M COTHSAX MWIJIMOHOB a0OHEHTOB,
NOTPEOUTENBCKUN MNATTePH KOTOPBIX MOXKET OBITh OOLIMM, HO MNPUHIMIIHAIBLHO
oTnuyarhkcs B Aetaisx. [loatomy padorta ¢ 0a30il Mo MPUHIUITY METOJA MEPCOH 3/1€Ch
MOJKET He cpadoTaTh — HY’>KHO TOYHO MOHUMATh aOOHEHTCKYI0 MOTPEOHOCTh U paboTarh
Ha €€ YIOBIECTBOPEHUE, OTAaBas OTYET, YTO JTa NOTPEOHOCTh MOXKET CTaTh
HEAKTYaJIbHOW Yepe3 CaMblid KOPOTKUM MHTEPBAI BpeMeHN. DAaKTU4UECKU, Mbl TOBOPUM O
cucremax RTM, cnocoGHBIX aHAJIM3UPOBATh MOTPEOUTEIHCKOE MTOBEIEHNUE C TOYHOCTHIO
70 KOHKPETHOro aboHEeHTa U (POPMHUPOBATh MHAUBUAYAJIBHOE TapU(PHOE MPENTIOKEHHE.
WcTounnkamu uHpOpMaLnu A1 TAKUX CUCTEM MOTYT BBICTYNAaTh OJOKM MH(QOpMaLUU
13 pa3IMIHBIX OJIOKOB MaHHBIX (Puc.2).

Pa3Butue cucrem RTM aktyanusupyet npoOiieMy naeHTU(UKALIMKY KIMEHTCKON 0a3bl U
OObEIMHEHUS Pa3IMYHBIX HOMEPOB, MPUHAIEKAIIUX OAHOMY Ioyib30BaTeno. Tak, y
OJTHOTO M TOTO K€ 4eloBeka MoxeT ObIThb 2 SIM-kaptel B TenegoHe, onHa — B
IUTaHILIETe, OJJHa B aBTOMOOWIIE, OJJHA — B YMHOM JIOME€, OJIHa — B yacax u Tak gaiee. C
TOYKHU 3PEHHUsI COTOBOTO oreparopa — 3To Oojiee 6 pa3nuyHbix aboHeHTOB. KTo oHu, Kak
CBSI3aHBbl MEXIY COOOM M Kakoil NOJKHA OBITh MOJUTHKA KOMIIAHUM B OTHOUIEHUH
KaXXI0T0 M3 HUX — 3TO BOIPOCHI, KOTOPbIE B JaHHBIH MOMEHT M3Yy4yaloTCsi B OH3HEC-

NOJIPa3ICIICHHSIX ONEPATOPOB COTOBOM CBSI3H.
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AHaIMTUKa BXOOALLMX U
ncxoaAauLmx
Hanpas/eHN 3BOHKOB

$

NcTopua
McTopua pacxoaos nepemelLeHmi No
Ha cBA3b 3a » Mnatdpopma RTM « P H
ropoay, cTpaHe,
npolwsble nepuoabl
MUpy

T *

NcTtopua n ob6bembl
notpebaieHun
pecypcos ceTu

NHTepHeT

NcTopura m Tunobl
6aHKOBCKUX
TpaH3aKuuin

Pucynok 2 - UcTtouHnku MHGOPMALKMH 0 ASHCTBUAX KIMEHTA i cucTeMbl RTM.

HcTOouHMK: COCTaBICHO aBTOpaMu

Omneparopsl MOOWJIBHOM CBSI3W BIAJACIOT OrPOMHOM 0a30i HMHPOpMalUU O CBOUX
NOTpeOuTENsIX: 00bEM M YacTOTa MOMOJHEHUS CUeTa, MEPUOJbl aKTUBHOCTH B CETH
WHTEpHET, TIOCeIaeMble pecypchl, cdepa wuHTEpecoB, Teorpadus IMepeMerieHus,
JUIUTEIILHOCTh MIPEObIBAHUS B TOM WJIM MHOM MECTE M MHOroe Apyroe. OnHako BOMpocC
OTIPEJICIICHNs] B3aUMOCBSI3e MEXAy MOOWIBHBIMH HOMEpPaMH, 3aperuCTPUPOBAHHBIMU
Ha OAHOTO abOHEHTa, KTO €CTh KTO M B KaKHX OTHOIICHHSIX COCTOUT C JAPYTHMH
HOMEpaMH 3TOTO aOOHEHTa — 3TO BOMPOC HE MPOCTOM, JJIA PEIIeHUs] KOTOPOro ceiuac
aKTUBHO HAYWHAIOT MCIOJB30BaThCA TEXHOJOTHH MAIIMHHOTO OOy4YeHHS (Hampumep —
Random tree forest), rme B Wrpy BCTyHalOT BEIMYHUHBI BEPOSTHOCTHBIC, a HE
rapaHTUPOBAHHO TOUHBIE.

Cnenyromend 3amadeit st cucteM RTM  sBasiercss HEOOXOAUMOCTH OMNPENETUTh
TEKYIIY0, KPaTKOCPOYHYIO U JIOJITOCPOUYHYIO MOTPEOHOCTh a00HEHTa B ChOPMHUPOBATH
MEPCOHAIM3UPOBAHHOE TIPEJIOKEHUE WM Habop mpemnoxeHuit. [logxon k pernienuro
JAHHOW 3a7adyd KPOETCS B HEIPEPHIBHOM M JJTUTEIBHOM cOOpEe M CHCTeMaTH3aIluu
uHpopMarii 0  MOTpPeOHUTENbCKOM  ToBeAeHWU.  OmpenenuB — KIIIOYEBBIC
TEJICKOMMYHHUKAIIMOHHBIE TTPOAYKTHI, YACTOTY U 00bEM X MOTPEOICHHS TI0 KAXKIOMY H3
a0OHEHTOB B OTACIHHOCTH, KOMIIAHUS OTKPHIBACT C€0€ BO3MOXKHOCTD K (DOPMHUPOBAHHUIO

WHUBUTyJIbHOTO TapU(PHOTO MPEIJIOKESHUS JITIST KITUEHTA
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W, HakoHel, emie OJHUM BBI30BOM JIJIsl IPUMEHEHHUS MHCTpyMeHTapuss RTM sBnsercs
3a/a4a OMpEEICHHS MPAaBUILHOTO KaHajla KOMMYHHUKAIMM C KJIMEHTOM: Kak u Tae?
BaxxHoii  0COOEHHOCTBIO  TMOCTPOEHUS  IMOAOOHOH  KOMMYHHUKAIIMH  SIBISIETCS
BOCTPEOOBAHHOCTh TMpemokeHus. [IpobreMa «BMemIaTeNbCTBA» B JIMYHYIO >KU3HB
kireHTa, obosznadeHHas J[.M.Ckortom[2], Ha ¢dOoHE HapacTaromero BOKPYT KIWEHTA
MHPOPMAITIOHHOTO «ITyMa» KaK COBOKYMHOCTH HH(DOPMAIUA M «ITyCTOH MOPOJIBI»
MOBBINIACT IUIAHKY OTBETCTBEHHOCTH KOMITAHWM 3a Ka4eCTBO, CBOCBPEMEHHOCTh U
BOCTPEOOBAHHOCTh MPEJIaraeMoro MpoayKTa, a OCOOCHHO — (opMy H BpeMsl €ro

AJOHCCCHUA O0 ITOTCHIHAJIBHOI'O ITIOKYIIATCIIA.

OCHOBBIBasICh Ha MPUBEJICHHON BbIIIE WH(DOpPMAINH, TEIEKOMMYHHUKAIIMOHHbBIC
OIEpaTOPbI YKE CeMYac HAUMHAIOT aKTUBHOE UCITOIb30BaHUE cucteM RTM.
Tak, aOOHEHTBHI, BBICIKAIOIIME 3a PYOEK CTAHOBATCS TMOJYyYaTEISIMU PACCHUIKU
YBEJIOMJICHUHM O BO3MOYKHOCTH IOJIYYUTh CKUJKHU HA YCIYT'H B POYMUHIE:
- TOJIOCOBYIO CBSI3b C €KETHEBHON aODOHEHTCKOM T1aToi
- makeT SMS 1o Oosiee BHITOAHOM 11eHe
- MAKET UHTEpHET-TpaduKa
AOOHEHT, BbIE3KAIONIUNA 3a pyOeX, B OOJBIIMHCTBE CIIy4yaeB 3avMHTEPECOBAH B
COKpAIICHUX CBOWX HAYHCJICHHM W COXPAHCHHHM MPUBBIYHOTO OOBbEMa €KETHEBHOM
KOMMYHHUKaIMu. B momortis aG0OHEHTY omneparop TOTOB MPEIJIOKUTD IIEIEBbIC MaKEThI-
ONTUMU3ATOPBI, NOAKIOYEHHE KOTOPBIX MPU3BAHO IMPEIOTBPATUTH IIOK-CUET C OJHOU
CTOPOHBI, & C APYIrOM —MCIIOJIb30BaTh BO3MOXKHOCTh MOBBICUTH CTOUMOCTH MECSYHOIO
cueta aboHeHTa. B uWHTepecax yiydllleHUs] KIUEHTCKOTO OMbITa a0OHEHT JOJIKEH
MOAKIIFOUUTE yciyry B Poccum, TO €CTh OO TOTO, KaKk OKaXe€TCs B POYMHHI€ B 30HE
noBbIllieHHON Tapudukanuu. [loaToMy KOMMyHHKaluiO (HE TOBOpS O KaHajax) s
HEro HYXKHO JeJiaTh, Korga OH Oyzmer B aspomnoptry. OpHaKo BCTaeT 3aKOHOMEPHBIM
BOMPOC: KaK 3TO chaenarh? SIBISIOTCS M BCe aOOHEHTHI B 30HE JIEWCTBUSI CETMEHTa
MOOUJILHOM CETH B a3pOIOPTY MOTEHIIUAIBHBIMY MOTYy4aTeNIIMU PEKJIAMHON PACCHUIKA?

O‘—ICBI/II[HO, 9YTO HCT. HOBTOMy Ha IICPBOM OTallC BO3HHKACT 3a/Ja4a BbIACIINTbL MACCHUB,
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ONMM3KMI K LIENEeBOW TIpymIe, UCKIOYMB W3 HEE TAKCUCTOB, MEPCOHAN a’pomopra,
COTPYIHHUKOB PECTOPAHOB, ITPOBOKAIOIIUX JIAL, CIy4alHO OKAa3aBIIMXCA B a3pOIOPTY
aboneHToB (Puc.3). Takyro rpyniy MOXHO Ha3BaTh «IyTELIECTBEHHUKW». OQHAKO, 3TO
HE SIBJISIETCSI KOHEYHBIM pelieHueM 3aga4du. Cpean BhUIETAIOIMUX 003aTeIbHO OyayT:
- OW3HEC-TYpUCTBl C KOPIOPAaTHUBHBIMH TapU(HBIMU IJJaHAMH, C KOTOPBIMH HE
COBMECTUMBI IPEUIOKEHMS 111 MACCOBOTO PhIHKA
- MPEICTAaBUTENM MAaCCOBOIO CErMEHTa, MpeAnodyuTaromue mnokynar SIM-kapty
JIOKaJILHOTO OIlepaTopa CBsA3U

M, HAKOHEll, MpPEICTaBUTEIM MAacCOBOIO CErMEHTa, MOTPEONSAIOUIME JlaHHBIE 3a

PYyOEXKOM ¢ KapToii JOMAIITHETO OIeparopa.

CoTpygHuUKu
CoTpyaHuKu kade 1
asponopTa

Typuct
Takcuctbl  MpoBorKatowme vP

busHec-Typuct
pectopaHos N ero cembs

A4 T
= £ *£ x E

Pucynok 3 - IloreHuuaJbHbIC MOJIYYATEJIH YBEAOMJICHHH B a3PONOPTY OT CHCTEMBbI

RTM.

olliro

HcTouHMK: COCTaBICHO aBTOpaMu.

IIpencraBuTeneid MaccoBOro CErMEHTa, MPEANOYUTAIOIIMX IOIb30BAThCA 3a pyOekoM
yCIIyTaMH CBSI3U C JIOMAIITHEW KapThl, TAK)K€ MOJKHO CETMEHTHPOBATh Ha TOJIb30BaTENCH
C HYJI€BbIM, MUHUMAJIbHBIM, CPEIHUM M OOJBIIUM NOTpeOICHHEM, A KaXIOTo W3
KOTOPBIX OyIeT akTyallbHO CBO€ TapuHoe MpeasiokeHne. BaxkHO MOHMMATh, 4TO
CEerMEHTAalUsl MO BBILIEHPUBEIECHHOMY MPHUHIMITY MPOBOAUTCS B PEKUME pPEajbHOTO
BPEMEHH, YTO M MpeAcTaBisieT coboii ocHOBy real time marketing — cermenTauio
norpeduteneii u (GopMUpoBaHHWE WHIMBHUAYAIbHOTO TapU(PHOrO MNPEAJIOKEHUS C

MUHUMAJIbHOW BpPEMEHHON 3a7iepkkoii B (dopmare mpsSsMOM  KOMMYHHUKAIIWU.
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AHaJOTMYHBIM MOAXOA MAaKCHUMAJIbHOM NEPCOHANM3ALMN TPENJIOKEHHUST TMOIydaeT
pacrpoCcTpaHeHHe U B TPAHCIIOPTHOM oTpaciu [8, 9, 10 |

DTO CTAaHOBUTCS BO3MOXKHBIM OJlarojapsi aHaJin3y OOJbIINX JaHHBIX, B COCTaB KOTOPBIX
BXOAUT JIOTMKA W HCTOPHUS NEpeMENICHHs a0OHEHTAa MO a’3ponopTy, AaHHBIE I10
COBEPILIECHHBIM TIOKYNIKaM, 4YacTOT€ TOSBICHUS B  a’3pONOPTy, JJIATEIBHOCTH
HaXOXJECHHUS B OJHOM M TOM ke Mecrte. Dakrnuecku — Omarogapsi MOJTHOLEHHOMY
PETPOCIEKTUBHOMY HAOJIOACHUIO 32 a0OHEHTOM C YYETOM MaKCHUMAaJbHO BO3MOXKHOI'O
o0beMa MHGpOpPMAILMK O €r0 TpaH3aKUHUAX U MepeMelieHusaX. B HacTosmuii MOMEHT 3Ta
3ajjaya penraeTcsl Mpu MOMOUIM MAalIMHHOIO OOy4€HHUs, aHAJIMTUKUA OONBIINX JaHHBIX
(Big Data) m mocTpoeHHs] MPOTHO3HBIX Mojeineil. MIMEHHO MOBBIIEHHE KayecTBa
AITOPUTMHUECKUX MoJeNe OyaeT crnocoOCTBOBAaTh HAMBBICIIEH TOUHOCTH PELICHUS

JTAHHBIX 3a/7a4.
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OB BbEKTUBHO-CYBBEKTUBHBIN OJX0 ®OPMUPOBAHUSA MEPBI
KAYECTBA OBCJOYKUBAHUS ITACCAKUPOB OBIIECTBEHHOI'O
TPAHCIIOPTA

AHHOTALMSA

B crarbe paccmarpuBaeTcsi 00BEKTUBHO CYOBEKTUBHBIN MOAX0A (OPMUPOBAHUS MEPHI
KayecTBa OOCIY)KMBAHMSI MACCAXUPOB OOIIECTBEHHOIO TPAHCIIOPTA COBPEMEHHOIO
METrarnojuca, MOBBIILICHHUS TPAHCIIOPTHBIX BO3MOXKHOCTEH, oOecrieueHnsi 0€30MacHbIX U
KOM(OPTHBIX yCIyr OOLIECTBEHHOIO TpaHCHOpTa. B kauecTBe MeTOA0I0rHYECKOi 6a3bl
UCIIOJIB3YIOTCSl  pe3yNIbTaThl HCChAeAoBaHUM Kadenpbl mapketuHra POY wum. I.B.
[InexaHoBa B 007aCTH OLIEHKH KauecTBa YCIyr OOLIECTBEHHOIO Ha36MHOIO TPaHCHOPTa
ropoaa MOCKBBL.

KuiroueBrble cj1oBa: 0OUIECTBEHHBII TPAHCIIOPT, MOTPEOUTETBCKUE OKUIAHMS,
YIOBJICTBOPEHHOCTH MOTPEOHUTENICH, O0BEKTHUBHBIC U CYOBEKTUBHBIC MEPhI KaUeCTBa

00CITyKUBaHUs
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Abstract

In article objectively subjective approach of formation of a measure of quality of service
of passengers of public transport of the modern megalopolis, increase in transport
opportunities, ensuring safe and comfortable services of public transport is considered.
As methodological base results of researches of department of marketing of REU of
G.V. Plekhanov in the field of assessment of quality of services of public land transport

of the city of Moscow are used.
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OBJECTIVE AND SUBJECTIVE APPROACH OF FORMATION OF A
MEASURE OF QUALITY OF SERVICE OF PASSENGERS OF PUBLIC
TRANSPORT

OOlIeCTBEHHBII ~ TPaHCIOPT  KPYNHBIX  TOPOJAOB  TOKAa3bIBAET  CEPbE3HBIE
npeoOpa3oBaHus, HaNpaBJ€HHbIE HAa MOBBIIIEHHE TEXHUYECKUX BO3MOXKHOCTEH IO
TPAHCIIOPTHOMY OOCITY>KHBAHHUIO HACEJIEHUS TOpoJa U roctel ctonuusl. [Ipuopurersl B
pa3BUTUM OOLIECTBEHHOIO TpaHCIOpTa — 3T0 obecrieyeHUe O€30MacHOCTH U
KOM(OPTHBIX YCIOBUH JUIsl TACCAKUPOB, OOHOBJIEHHE MOABHKHOTO COCTaBa U Pa3BUTHE
Oe3HATMYHOW CHCTEMBbl OIUIaThl Mpoe3fa. Tak TMOCTOSIHHO — pa3BUBAIOIIMMCS
METPOIIOJINTEH TOp. MOCKBBI BO B3aMMOIEHUCTBUM C MOCKOBCKMM LEHTPAJIBHBIM
kosblioM (MIIK) craHoBUTCS upe3BbIUAWHO CIHOXKHBIM M JIUBEPCUPHUIIMPOBAHHBIM

TPaHCIIOPTHBIM KOMITJICKCOM, TpC6yIOH_II/IM ITOCTOSIHHOI'O COBCPIICHCTBOBAHUA

11 Marepuansr VII MexmayHapomHOi HaydHO-TIPaKTHUECKOW KoH(epenmun [mmbaum MapketonoroB n POY um. I'B.
ITnexanoBa «Mapketunr Poccum» (ITaHKpyxXuHCKHE 4TeHWHS), Mocssiwennol 30-1emuio nepgol poccutickol Kageopoul
mapxemunea OI'BOY BO «Poccutickuii sxonomuveckuii ynugepcumem umenu I B. I[Inexanosa» u 85 —nemuio ocnogamens
nepeotl kageopel mapxemunea npogeccopa Conosvesa bopuca Anexcanoposuua (/lama nposedenus: 25 oxrsaops 2019 r.)
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MEXaHU3MOB YIIPaBJICHUS [IPEIOCTABIIEMbIMU OOIIECTBEHHBIMU YCIyT [1].

Hapsiny ¢ TexHOIOTrMYeCKMMH NpeoOpa3oBaHUAMU MPOUCXOAUT KaueCTBEHHAs
peopraHu3anys NacCcaXUpPCKOro OIbITa, MOBBIIAKOTCS MOTPEOUTENBCKIE TPEOOBAaHUI K
KaueCcTBY OOy XKMBAHMSI TACCAKUPOB. ITO TPeOyeT, KaK JOTMOTHUTEIHHBIX WHBECTUIUH,
Tak U Oojiee TIyOOKOTO MOHMMAHUS TOTPEOHOCTEW MacCaXXUPOB C TOYKU 3PEHUS
nemorpaduu, co3nanus KOMQPOPTHBIX YCIOBHM, oOecrnedeHusi 0€3011acHOCTH BO BpeMs
ITOE3/IKM, OLECHKM OTHOLIEHUS K HOBOBBEICHUSAM M BO3PACTAIOIIMM 3MOLMOHAJIBHBIM
norpedHocTsM. KauecTBo ycnyr OOLIECTBEHHOTO TpaHCIOPTa SBISETCA OJHUM U3
OCHOBHBIX (DAKTOPOB YCTOWYMBOM TPaHCHOPTHOW TOJMTUKU, MOCKOJIBKY OHO BCE B
OoJbIIel Mepe HampaBisieT BbIOOp MONb30BaTelied Ha YIOOHBIE W SKOHOMHUYHBIE
TPAHCIIOPTHBIE PEKUMBI.

BaxHeiimasgs 3agaya pa3BUTHA  OOIIECTBEHHOTO TPAHCIOPTa COCTOMT B
COXpPAaHECHHM TEKYIIMX II0Jb30BaTEIe W OJHOBPEMEHHOM IIPUBIICYEHHSI HOBBIX. B
3HAYUTEIBHOW Mepe O3TO JIOCTHraercss NpUOIMKEHHUEM COBPEMEHHBIX CpEICTB
TpPAHCIOPTa K MECTaM MpPOXUBaHUA U PabOThl HACENIEHUS TOopoja. YBEJIMYEHUE JOJU
HAaceJIeHUs B KayeCTBE IOJIb30BaTesield OOIIECTBEHHOIO TPaHCHOPTa OJHOBPEMEHHO
CTaBUT 3aJayy TOBBIINICHUS KauyecTBa TPAHCIOPTHOIO OOCITYXMBAHMSI HE TOJIBKO JUIs
HOBBIX IIOJIB30BATENIE, HO W JJISI TE€X T[PYNI HACEIEHUS, KOTOPBIE CUUTAIOT €ro
TPaJULIMOHHBIM CIIOCOOOM mepeaBIkeHus. Takum oOpa3oM, 3a/1aua yBEIHMUYEHUS JOJIH
OOLIECTBEHHOIO TPAHCIOPTa — 3TO BBI30B MPOOIEME YCTOWYMBOIO COLMAJIBHO-
HKOHOMMYECKOTO PA3BUTHUSA TOPOJA.

XOTs M Kaxercs, 4YTO YCIyrH OOLIECTBEHHOTO TPAaHCIOpPTa B KPYMHBIX
METaIToJINCaX HOCAT MOHOIIOJBHBIM XapakTep, HO CO BPEMEHEM MEHSETCS CTPYKTypa
HACEJICHUs, MeCTa KUTeJIbCTBAa U paboThl. HecMoTpst HA TO, 4TO OONBIIMHCTBO JIFOAEH
MPOXKUBAIOT MEPUOJIbI CBOECH KU3HU, KOTIA OHU PETYISIPHO MOJIb3YIOTCS OOIIECTBEHHBIM
TPAHCIIOPTOM, HWMEIOTCS MW JpyTHE€ MPUYUHBI [JI1 COKpAUIEHHWS WHTEHCUBHOCTH
UCIIONb30BaHUsl  0oOlIecTBEHHOro TpaHcmopra. Cpend HHX - HEIOBOJIBCTBO
o0cCny>KMBaHHEM, MPUOOPETEHNE TUYHOTO TPAHCIIOPTA, U3MEHEHUE MecTa padOThl WU

MCCTa IIPOKUBAHMA, IICPCXOA HA OHJIAMH 3aHSTOCTb MJIM U3MECHECHME pasMcpa CCMbH U
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Ap.

Tax, HanpuMep, KOTOPTHBIA aHAJIN3 MOJIb30BaTENel 00IECTBEHHOTO TPaHCIIOpTa
B MoHpeasne WUTIOCTPUPYET BIUSHAC H3MEHEHH )KH3HEHHOTO [UKJIA CEMBbH Ha PEKUM
MOJIb30BaHMUS OOIIECTBEHHBIM TpaHCOpTOM [3]. DTO WCClIeqoBaHUE HE TOJIBKO
MOKAa3aJio, YTO YPOBEHb MCIOJB30BaHUS OOIIECTBEHHOTO TPAHCIIOPTA YMEHBIIAETCS C
BO3pPAacTOM, HO TaKke W TO, 9YTO KOTOPTHI, HMeEIomue Ooyiee BBICOKYIO JOJIO
WCITOJIb30BaHUST OOIIECTBEHHOTO TPAHCIOPTAa, KAaK IMPAaBUIIO, C BO3PACTOM CHIIKAIOT
MHTEHCUBHOCTh €0 HCIOJIb30BaHUSA MEHBIIE, YeM KOrOpThl B TOM K€ BO3pacTe,
KOTOpPBbIE MOJarajuch Ha WHBIE CIIOCOOBI MEepeABMKEHUST B MonoAocTh. VccnenoBanue
MOKA3aJI0 TaKXKE, YTO YCTOWYMBBIA TMACCAKUPOIIOTOK IMOAICPKHBACTCS TOCPEICTBOM
JIOSUTBHOCTH TIACCAXHUPOB, KOTOPYIO MOXKHO CTUMYJIHPOBATHh peanu3anuedl MOIUTHKU,
HalpaBJICHHOW Ha TIOBBINIEHWE WX OXWUIAHUH ¥ YPOBHS YIOBICTBOPECHHOCTH
MoJIb30BaTesIei B MOOUIIBHOCTH.

Kpome TOro, HOBbIE TOJIb30BAaTEIN BCerna OyAyT COCTABISTh 3HAYUMYIO 4YacTh
MacCaKUPOB OOIIECTBEHHOTO TPAHCIOPTAa W HEOOXOAUMO TPHUKIAIBIBATh YCHIIAS IS
MIPUBJICUEHUS U COXPAHEHMS 3TOM rpymmbl. [Ipu 3TOM 3HAYUTENbHAS] POJIb OTBOIUTCS
udpoBU3AIMK  KOHTAKTOB JUIsi HMH(POPMUPOBAHUS U MPOKIAAKA MapIIPyTOB.
VYrpaBieHue KadeCcTBOM yCIyT OOIIECTBEHHOTO TPAHCTIOPTA OBLTIO U OCTACTCS CIIOKHOMN
CUCTEMHON mpoOseMolt  (YHKIIMOHUPOBAHUS COIMAIBHO-DKOHOMHUYECKUX CHUCTEM
OOJIBIIMX TOPOIOB, OMPEACISIEMONM HE TOIBKO MAacCIITAOHOCTHIO 33734, HO M TEOPETHUKO-
METOJIOJIOTUUECKONH  CJIIOKHOCTHIO  OpraHU3allud CHUCTEMHOTO TUIAHUPOBAaHUS U

YIIPaBJICHUS.

N3 0CHOB TEOpHUM MapKETUHTa U MAapKETUHIOBBIX MCCIIEIOBAaHHUI U3BECTHO [2.4],
4TO OyAyIllee HOBBIX WU MOAU(DHUIIMPOBAHHBIX TOBAPOB U YCIYT MOJHOCTHIO 3aBUCUT OT
Toro OyAeT Jiu moTpeOuTeNb BOCIPUHUMATh HUX CIOCOOHBIMH YIOBJIETBOPSTH KaKHE-
aub0 W3 CBOMX TMOTPEOHOCTEH. AKTHUBM3AIUMS M OCO3HAHUE HYKIBl TPUBOIUT
MOTPEOUTENST K HEOOXOAWMOCTH NPUHUMATh pEIICHHE O €€ YAOBIECTBOPEHUU U

«3aITyCKacT» MHpOoHecCC COBCPIICHUA IMOKYIKH H3JACIUSA WA I1O0JIb30BAHHA YCJIYFOP'I.
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OpHako, BO MHOIOM 3TO 3aBUCUT TaKXe OT CTEINEHU PACXOXKICHUS MEXIY
(haKTHYEeCKUMU TTOTPEOUTETHCKUMH CBOMCTBAMU TOBAapa WJIM YCIYTHU U OKUJIAEMBIMHU B
co3HaHuu mnotpedutensa. Korma 310 pacxoxkeHrue HEBEIMKO MOTPEOHOCTh CTAHOBUTCSA
OCO3HAHHOM M CO3/AI0TCA YCIOBUS JIJISl €€ peain3aluu.

B mayunom cooOrectBe ¢ cepeaunbl 60-X TOIOB M 10 CHX TIOP MPOIOJDKACTCS
o0CyKJIeHHEe KaK HaWIy4lIuM 00pa3oM ONpeeInTh KaTErOpUIo Ka4eCcTBa YCIIYT, KaK ero
clenyeT U3MepATh, Kakue (hakTopbl MPU 3TOM MMEIOT KIIOUEBOE 3HAUCHHE U KaKUM
o0pa3oM BKJIIOYUTh Kaye€CTBO YCIyr B CHUCTEMY VYIIPaBJICHHUS OOIIECTBEHHBIM
TpancoptoM. B xome nuckyccuu [4,5,6,7] ObUIO TMpU3HAHO, YTO KauyeCTBO
00CITy’KUBaHMSI HUMEET CMBICII pacCMaTpuBaTh TOJIBKO B HEMOCPEJACTBEHHOM U
HEOTHEMJIEMOM CBSI3H C IOJIB30BATEIEM YCIYT. DTO MOJOKEHHE OPOANIO TUCKYCCHUIO O
MOKa3aTesie KauecTBa YCIYTd, JOJDKEH JIM OH OMNPENEeNAThCs TOJIBKO OOBEKTUBHBIMU
(11e71eBbIMU) TIOKA3aTeNISIMU, TUIAHUPYEMBIMU MOCTABUIMKOM YCIYT WJIM K€ YUYUTHIBATH
TaK)Xe U CyObeKTHUBHBIE OIICHKHU MOTpeOUTENeH MOCTaBIsIeMbIX yCIyr. TeopeTuueckue u
JOKCIEPUMEHTAJIbHBIE ~ MCCIIeOBaHUsA  [7,8] TOKa3aliM, YTO KA4e€CTBO  YCHYT
OOIIIECTBEHHOTO TPAHCIOpPTa 3aBUCUT OT HECKOJBKHUX TOKaszarened (arpuOyToB);
HEKOTOPbIE W3 HUX SBISIIOTCS KOJIHMYECTBEHHBIMH WM OOBEKTUBHBIMU (HAIPUMED,
CpelHee BpeMsl B IyTH, BpeMsl OKUJIaHUs TPAHCIIOPTa, JCHEKHBIE 3aTparhl), B TO BpEeMs
KaK JpyTue SBISIOTCS Ka4eCTBEHHBIMU WJIH CYOBEKTHBHBIMH, BIMSHHE KOTOPBIX Ha
MOBEJICHUE II0JIb30BATENEH CIOKHEE OUEHUTh (HampuMep, KOMQPOPTHOCTh €37bl,
YPOBEHb HH(POPMHUPOBAHMUS, INYHAST OE30TTACHOCTH ).

[Ipu OLICHKE YIOBJIETBOPEHHOCTHU norpeduTenei NpEeACTaBISAETCS
11eJ1IeCO00pa3HBIM ONPEIETATh, Kak OObEKTUBHBIC, TaK U CYyOhEKTHUBHBIE MEPhl Ka4eCTBa
YCJIYT, MOCKOJIbKY OHM OPUEHTHPOBAHbI Ha JIOCTHXKEHHUE Pa3IMyYHbIX 1enei. [lepBbie —
ATO TMOKa3aTejid KayecTBa, KOTOPbIE OMpPEAeNIsieT MOCTABIIMK TPAHCIIOPTHOM YCIyTH,
cuMTas MX 3HAYMMBIMU JIJIs TIOJIb30BaTesel. Hanmpumep, Takue rmokasareian Kak BpeMs B
MyTH, TEPUOAUYHOCTh JIBUKEHUS, KOJIMYECTBO MECT IS CHUJCHUS MOTYT
paccMaTpuBaThCcsl KaKk OOBEKTHBHBIE TIOKA3aTeid C TOYKM 3pPEHUs] TMOCTaBIIMKa

TpaHCHOPTHBIX yCIIyT. OOBEKTUBHBIMH 3TH XapaKTEPUCTUKU HA3BIBAIOT TIOTOMY, YTO MX
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YPOBEHb MOXET OBbITh OIPEJEICH MyTEM HEMOCPEICTBEHHOIO M3MEPEHUS U aHaIM3a.
OueBHIHO, YTO OOBEKTHUBHBIC MOKA3aTeIM KayeCTBA YCIYr OMPEACISAIOTCA IJIaBHBIM
o0pa3oM XapaKTEpUCTUKAMU TEXHUYECKMX CpPEICTB, Y4YaCTBYIOIIMX B Ipolecce
MIPEIOCTABIEHUS YCIIYT.

KadecTBO yCiayr ¢ TEXHUYECKOW TOYKH 3PEHHSI paCCMaTPHUBAETCS KaK HEKOTOPBIN
HaOop mokaszaresneil, HACHTU(QUUUPYIOLIUX YPOBEHb KOHKPETHON yciayru. TexHnueckui
YpOBEHb KauecTBa yCIyTd MPOSBISIETCS B CTETIEHU COOTBETCTBHS €€ MOTPEOUTENBCKUX
CBOMCTB COBPEMEHHBIM OOILIECTBEHHO MPU3HAHHBIM TPEOOBaHUAM (PyHKIIMOHAIBHOCTH,
IIPOU3BOJUTEIBHOCTH, a TAaKXE OSKOHOMHYECKUM, OKOJIOTMYECKUM M JIPYIUM
napameTpaMm. YIOpPaBIEHHE Kauye€CTBOM YCIYTHM, B 3TOM CIIy4yae, OMNPEIENseTCs Kak
COBOKYIIHOCTb JIEWCTBUM, BBIIOJIHIEMBIX CEPBUCHOM OpraHU3anuel, s odecrnedeHus
paboTOCIOCOOHOCTH CPEJCTB MPEIOCTABICHUST YCIYT, BKJIO4Yas paboTy mepcoHaia,
MOJIEP)KAHNE HEOOXOAMMOIO YPOBHSI IPOU3BOAUTEIBHOCTH OOOpPYHOBaHMS, criocoda
nH(bOpMUpOBaHUs MoJb30BaTenell. ONHAKO TEXHUYECKHE HMHIUKATOPbl KauecTBa Kak
TaKOBbIE HE TapaHTHPYIOT, YTO TpeOOBaHUS MNOTpeOUTenss OyIyT YHAOBIETBOPSTHCS
JIOJKHBIM 00pa3oM.

CyObeKTHBHBIE MHAMKATOPHI KayecTBa YCIYI HCXOAST W3 TOTO, YTO KaueCTBO
YCIIYTH ONpENEseTcs TEM OTHOLIEHHEM, KOTOpoe opMUpYyeETCs Y MOTpedUTenen uepes
BOCIPUITHE OOBEKTUBHBIX XapaKTEPUCTHK MpenjaraeMoil yciayru. OCHOBHasl KpUTHKA
CYObEKTUBHBIX WHJIMKATOPOB Ka4€CTBA COCTOUT B OTPAHUUYEHHOW POJIM MCIOJb30BAHUS
UX B TNPOEKTHPOBAHMM U COBEPIUEHCTBOBAHWU CPEICTB W CHUCTEM TPAHCIIOPTA,
MOCKOJIbKY OHH 3apaHee He MOryT ObIThb COONIIOAEHBI W TapaHTUPOBAaHBI. XOTH
HEKOTOPbIE€ U3 HUX MOTYT ObITh OLIEHEHBI TOCPEICTBOM HATYPHOTO MOAECIUPOBAHUS UITU
MCITOJIB30BAHUS METOAOJIOTUU MOJIESIbHOM WIIH JOTIOJHEHHOW pPEaJbHOCTH.

Takum  o0pa3oMm, UWHAMKATOPHl KauyecTBAa TPAHCHOPTHBIX  yciuyr (Kak
CyObEKTUBHBIE, TAK U OOBbEKTUBHBIE) MOTYT OBITh KJIACCU(DUIIMPOBAHBI B JBYX Pa3HbIX
KaTeropusix: HE IMOBEICHUYECKHME W TNoBeaeHYeckue. IlepBas Kareropus BKJIFOYAET
WHJUKATOPbl, OLICHUBAEMBbIE€ C TMOMOIIbIO MPAMBIX H3MEPEHUA U HCIOJIb30BAHUS

METOAOB CTAaTHCTHYCCKOI'O aHaJIM3a. HOBCI[GHLIGCKI/IC HHIAWKATOPBI MOKHO OICHUTD,
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UCIIOJNIBb3Ysl METOJ (PUKCALMKM TPEANOYTEHUN TMOIb30BaTelied B pekuMe (HaKTUUECKUX
MOE3/I0K WK B 3apaHee CIPOCKTUPOBAHHBIX PUKTUBHBIX ciieHapusx [9,10,11].

VYOBIETBOPEHHOCTh MOTPEOUTENIS ONPEACIIAETCS KaK BOCIIPUATHE MOTPEOUTENEM
CTETICHU BBITIOJIHEHHSI €T0 OCO3HAHHBIX MOTPEOHOCTEH, KOTOPHIE BHICTYINAIOT B (hopme
OXXKUJAHUN OT WCTOJB30BaHUS yCIyTH. BaxkHbIl ()aKT COCTOUT B TOM, YTO OXKHIAHHS
NOTpeOUTENsI MOTYT ObITh HEM3BECTHBI CEPBUCHOM OpraHu3alMd U B JCTalsX Jaxe
HESCHBI CaMOMY IOTPEOUTENI0, MTOKA yCiayra He OyeT eMy oka3aHa. [ mocTukeHus
BBICOKOW CTENEHU YIOBJICTBOPEHHOCTH MOTPEOUTENSI HEOOXOAMMO BBHIMOJIHATH €ro
OXKUJIaHUSl, TaKe €CJIM OHU He ObUIM 3apaHee TOYHO YCTAHOBJICHBI WJIM HE SIBJISIOTCS
OOBIYHO  mpennonaraeMbiMu.  MHeMoHHMuYeckas  (QopMyla  yIOBIECTBOPEHHOCTHU
MOTPeOUTENS BBINISIIAT CISAYIOIUM 00pa3oM:

YAOBJIETBOPEHHOCTbDB = BOCITIPUATUE — OXUJIAHUE

[IpocroTta 310N (OPMYNBI CAYKUT JUIIL HAIOMHUHAHUEM O TOM, YTO YPOBEHb
YAOBJIETBOPEHHOCTH MOJIB30BATENICH 3aBUCUT OT PA3JIMUUI B YPOBHSIX UX BOCIPUATHS U
OXuJlanuii. B yTUIUTapHOM MOHMMAHUM BOCHPUSITHE XaPAKTEPU3YET TE€ OIIYIICHUS,
KOTOpBIE YEJIOBEK MOJIy4aeT M3 OKPYXKAIoIIero MUpa 4depe3 opraHbl 4yBCTB. OmHAKO
Oosee TIyOOKOe M3y4YeHHE JAHHOTO BOMPOCA MOKA3bIBAET, YTO JJIS JIFONICH XapaKTepHa
CKJIOHHOCTh YJIEISITh BHUMAHUE TEM JJIEMEHTaM OKPY>KEHHUsI, KOTOpPbIE COMIACYIOTCS C
UX OXHIAHUSIMH, W WTCHOPHPOBATh OCTalbHOE. B moclenyromeM moJb30BaTeNb
aKIICHTUPYEeT Ha HUX BHHUMAaHUE, ATH XaPAKTEPUCTUKH ACCOLMUPYIOTCS y HEro CO
3HAYUMBIMH COOBITHUSIMU W3 TPOILIOTO, JIMOO OH M Jajiee CYUTAET UX CYIIECTBEHHO
BaXHbIMU. MccnenoBanus B 00JacTH YIOBIETBOPEHHOCTU TPAHCIIOPTHBIMU YCIyTaMu,
MPOBEJICHHBIE B CBS3M C OTKPHITUEM HOBBIX «BBICOKOKAYECTBEHHBIX» JIMHUU
METpOIOJINTEHA B KpymHeWmux wmeranoinucax EC mnokaszanu, 4to NpuBIEKaTeIbHas
apXUTEKTypa BHYTPEHHETO MPOCTPAHCTBA CTAHIIMH METPO U TMPUBIICKATEIHHBIN BHU
HOBOT'O MOJBMKHOTO COCTaBa OKa3bIBAIOT CYIIECTBEHHOE IMOJIOKUTENIbHOE BIMSHHUE Ha
OIICHKY TIOJIH30BATENISIMA OOIIEH yJOBIETBOPEHHOCTH Kauye€CTBOM OOCTY>KHBaHMSI
[12,13].

B cBoto ouepenp 0kHUIaHUE, SIBISACH OIHUM u3 OCHOBHBIX MTOHATHI
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KOTHUTUBHOMW TICUXOJIOTHH, B paCCMAaTPUBAEMOM 371€Ch KOHTEKCTE MpPECTaBIseT coO0M
MOHSTHE, BBIPAXKAIONIEE CIOCOOHOCTh TIOTPEOUTENI MBICICHHO TPEIBOCXHINATH
Oyayiiyde coOBITUS WM CUTYyallMH, B KOTOPBIX MOBEICHHUE MOTPEOUTENsT 3aBUCUT HE OT
peaibHOM OKpyKarollei ero oOCTAaHOBKH, a OT KEJIAE€MbIX COOBITUM, KOTOpPHIE MOTYT
npom3oitr. OXuAaHUS MOTPEOUTENEH TaKKE MOXKHO OMPEICINTh, KaK COBOKYITHOCTh
NOTpEeOHOCTEH, JKeIaHuh, HAed U MPEANOYTeHHM, KaKk MaTepUalibHbIX, TaK H
HEMaTePHATBHBIX, KOTOPBIC TOTPEOUTEITH IPEIBSABISET K MOCTABIIUKY TOBAPOB U yCIIYT.
VhpasiieHre 0XXKUAaHUSMH B JAHHOM KOHTEKCTE 3aKIIFOYAETCSl HE B KOHTPOJIE HaJ

CO3HAHUEM I0JIb30BATENICH YCIIYT, a B CTPEMJICHUH MOCTABIIMKAa 00€CIEYUTh Ka4eCTBO
TPAHCIIOPTHOTO  OOCHY)XMBaHUSI,  MNPEABOCXHUINAS  OXHUAAHUS  TOJIb30BaTENCH.
EBponeiickum crangaprom [14] mnpemsiaraercss WHHOBAallMOHHBIM TOAXOJA OLICHKH
KayecTBa yCIyr OOILIECTBEHHOIO TpaHCHOpTa. BhIensercss 4eThlpe pa3iuyHbIX BHJIA
KaueCTBA KaK C TOYKHU 3pECHUS MOCTABIIMKA YCIIYT, TaK U C TOUYKH 3pEHUS MMOJIb30BATENS:
[leneBoe kauecTBO OOCTY>KHMBaHUSI, YPOBEHb KOTOPOrO JODKEH JOCTHYb IMOCTaBIIUK
yeayr,
KavecTBo 00cykuBaHus, ypOBEHb KOTOPOTO (PAKTUYECKH TOCTUTHYT MOCTABIIUKOM.
Bocnpruaumaemoe kadecTBO 0OCITYKMBaHHSI KaK OIICHKH BIIEYATIICHHM IOJIb30BaTee
00 ypOBHE KaueCcTBa MPEI0CTABISIEMBIX YCIYT;
VYpoBeHb KauecTBa TPAHCIIOPTHOTO OOCITYKUBaHUs, BOCTPEOOBAHHOTO IMOJIH30BATENIEM B
SBHOM UJIM B HEABHOU (hopme (0XKHMIaHUS MOJIb30BaTENEH ).
[TocTaBmuKM yCIIyr W/WIM TOCYIapCTBEHHBIE OpraHbl MOCPEACTBOM (DYHKITUU
TJIAHUPOBAHUS OMPENETISIOT IIEJIeBhIE XapaKTEPUCTUKU OOCITyXUBaHUA (Hampumep,
HOBBIC JIMHWU MAapIIPYTOB, pacluUcaHue JIBWKEHMS, YacTOTa, THUIIBl TPAHCIOPTHBIX
CpencTB, 00beM MEpPEeBO30K W Jp.) MyTeM OallaHCHUpPOBAHUS IEJEBBIX IOKa3arelei
KayecTBa OOCTY)KMBaHUS U TPOU3BOJCTBEHHBIX W3JECPKEK, OIMPEACISIIOT IIeJIeBOe
Ka4eCTBO OOCITYKUBaHUS.

MOHHUTOPHUHT OKUJIaHUN U TPeOOBAaHUM MTACCAKUPOB TPAHCIIOPTHON CUCTEMBI CITYKUT
JUIS UIBMEPEHUST YPOBHS YIOBJIECTBOPEHHOCTHU IMOJIL30BaTENIeH, BRIOOpAa MU MapIIpyTOB

n CXEM MO6I/IJ'H>HOCTI/I, OLICHKH peaHBHOﬁ IMPOU3BOAUTCIbHOCTH CHCTCMBI. OHGHKa
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YPOBHSL  COOTBETCTBHUS NPEJOCTABISEMBIX YCIYr OXHMJIAHUSAM  I0JIb30BaTENIEH
OOILIECTBEHHOIO TPAHCHOpPTa MO3BOJIAET MOBBICUTh CTENEHb MX YAOBIETBOPEHHOCTH.
HanpotuB, usmepenne oObEKTUBHBIX IOKA3aTeseil MO3BOJISET OTCIIEKUBATh KadyeCTBO
MPEIOCTAaBIIEMbIX YCIYT W M3MEHEHHS B TIOBEICHHHM N0JIb30BaTeieil (BBIOOP
TPAHCIOPTHBIX CPEICTB, MAPUIPYTOB MOE3/IKU, BpEMEHHU Havyajla MOE3AKU U JIp.).
Bb1BO/IBI M peKOMEHIALIUN:

. YpoBeHb  YIOBJIETBOPEHHOCTH MaCCaXUpPOB OOLIECTBEHHOIO  TpaHCIOPTa
ornpenensercsi, Kak OObEeKTUBHBIMH, TaK U CyOBEKTHBHBIMH MEpaMU KayecTBa YCIYT,
IIOCKOJIbKY OHM OpPHMEHTHUPOBAaHbl HA JIOCTMIKEHHUE DPA3IUYHBIX LEJIEW W MPUHAIJICKAT
Pa3IMYHBbIM CYOBEKTaM.

OOBEKTUBHBIE MEPBI KaUECTBA — ATO «TEXHUYECKHE» IMMOKA3AaTEIN KadecTBa, KOTOPHIE
ONpeNeNnsieT MOCTABIIUK TPAHCIOPTHOW YCIYTHM, CUMTas HMX 3HAYUMBIMHA IS
IIOJIB30BATENEH.

CyObeKTHBHBIE WHAMKATOPHI KadecTBa YCIYT OIpPENENSIFOTCS HCXOAs U3 TOro, 4TO
Ka4eCTBO YCIYyTU ONpPENEeNseTcs OTHOIIEHHWEM, KOTOpoe (QOopMHUpYyETCS B CO3HAHUHU
noTpeduTesneil HoCpeaCTBOM COMOCTABICHUS 0KUAAEMOT0 U BOCIPUHUMAEMOTO YPOBHS

O0OBEKTUBHBIX XapaKTEPUCTUK TPAHCTIOPTHOM YCITYTH.

bubauorpadusn

1. Caiit Mapa MOCKBBI, 3JIEKTPOHHBIN pecypc — pexkum jpocrtyna: http://mos.ru (lara
oOparmenus 5.06.2019)

2. MapkeTuHT: CO3[JaHue U JOHECEHUE MOTPEOUTENHCKOM IEHHOCTU: YUeOHUK / 110
o6m. pea. .M. Cxopoborareix, P.P. Cugopuyka, C.H. AnapeeBa. — Mockaa:
NH®PA-M, 2020. — 589 c.

3. Grimsrud, M., & El-Geneidy, A. (2014). Transit to eternal youth: Lifecycle and
generational trends in Greater Montreal public transport mode share.
Transportation, 41(1), pp. 1-19.

4. MapkeTuHTOBBIE HCCIeOBaHMs: ydyeOHoe mocodue / Cxopoborareix W.U.,

MemkoB A.A., Mxurapsa C.B., EdumoBa J[.M. — Mocksa: Poccuiickuii

74



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

sKOHOMUYeCcKui yHuBepcuteT uM. I.B. [1nexanosa, 2016.- 244 c.

5. Cunopuyk PP, Edumona JI.M. HccrenoBanue ymaoBIETBOPEHHOCTH YCIyraMu
MOCKOBCKOTO FOPOJICKOTO IMacCakUPCKOro TpaHncnopra//Mapketusr B Poccuu u 3a
pyoexom. - 2015. - Ne 6. - C. 32-40.

6. MapKeTHHIOBBIM  MOAXOA K  YOPABICHHIO  KAye€CTBOM  TPAHCIOPTHOIO
oOcnyxuBanusi: MoHoTrpadus / koi. aBTOopoB noxa penakiued H.b. 3aBbsiioBoi,
O.B. Carunosoii, .B. Cnupuna. — HoBocubupck: M3narenscteo LIPHC, 2016. —
172 c.

7. Renata Almeida Motta, et al., Crisis of public transport by bus in developing
countries: a case study from Brazil, International Journal of Sustainable
Development and Planning, Volume 8 (2013), Issue 3, pp. 348-361

8. MapkeTHHIOBbI  NOAXOA K  YNOPABICHUIO  KAauye€CTBOM  TPAHCHOPTHOIO
oOcnyxxuBanus: MoHorpadus, HoBocubupck, 2016 1.

9. Transportation Research Board, 3, 1999. A Handbook for Measuring Customer
Satisfaction and Service Quality, TCRP Report 47. Washington, DC: National
Academy Press.

10.CarunoBa O.B., MemxkxoB A.A., 3aBbsyioBa H.b. MeTtogomoruueckue acreKThbl
(GbopMHUpOBaHUSI TPAHCHOPTHOTO OOCIY>)KMBaHUS HA3EMHBIM [AaCCAKUPCKUM
TPAHCIIOPTOM OOIIEr0 MOJb30BaHMsI, B cOopHHKe COBpeMEHHas 3KOHOMUKA:
Konuenmmmu w Moaenu WHHOBAIMOHHOTO pasButus. Marepuansl  VIII
MexayHapoHOM Hay4YHO-TIpakTHYeCKor KoHpepeHIuu: B 3 kuurax. 2016.

11.Musatova Z., Mkhitarian S., Nevostruev P., Komleva N. SMART-technologies in
public transport and their perception by the youth audience//Indian Journal of
Science and Technology. -2016.- T. 9.- Ne 42.- p. 104278.

12.Pronin E. Perception and misperception of bias in human judgment // Trends in
Cognitive Sciences. - 2007. - Vol. 11, no. 1. p. 37-43

13.E. Cascetta, A. Carteni, A Quality-Based Approach to Public Transportation
Planning: Theory and a Case Study, International Journal of Sustainable

Transportation, Department of Transportation Engineering, University of Napoli,

75



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

May 2012.
14. European Committee for Standardization. 2002. Transport - Logistics and
Services — Public Passenger Transport - Service Quality Definition Target and

Measurement. European Standard EN 13816. Brussels: European Committee for

Standardization (CEN).

References

The website of the Mayor of Moscow, electronic resource — the access mode:

http://mos.ru (Date of the address 5.06.2019)

Marketing: creation and report of consumer value: the textbook / under general edition
of L.I. Skorobogatykh, R.R. Sidorchuk, S.N. Andreyev. — Moscow: INFRA-M, 2020.
— 589 pages.

Grimsrud, M., & El-Geneidy, A. (2014). Transit to eternal youth: Lifecycle and
generational trends in Greater Montreal public transport mode share. Transportation,

41(1), 1-19.

Market researches: Manual / Skorobogatykh I.I., Meshkov A.A., Mkhitaryan S.V.,
Efimova D.M. — Moscow: Plekhanov Russian Academy of Economics, 2016. - 244

pages.
Renata Almeida Motta, et al., Crisis of public transport by bus in developing countries:

a case study from Brazil, International Journal of Sustainable Development and

Planning, Volume 8 (2013), Issue 3, pp. 348-361

Marketing approach to quality management of transport service: monograph / stake.
authors under edition N.B. Zavyalova, O.V. Saginova, 1.V. Spirin. — Novosibirsk:

CRNS publishing house, 2016. — 172 pages.

Renata Almeida Motta, et al., Crisis of public transport by bus in developing countries:

a case study from Brazil, International Journal of Sustainable Development and

76


http://mos.ru/

Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

Planning, Volume 8 (2013), Issue 3, pp. 348-361

Marketing approach to quality management of transport service: monograph,

Novosibirsk, 2016.

Transportation Research Board, 3, 1999. A Handbook for Measuring Customer
Satisfaction and Service Quality, TCRP Report 47. Washington, DC: National Academy

Press.

Saginova O.V., Meshkov A.A., Zavyalova N.B. Methodological aspects of formation of
transport service by public land passenger transport, in the collection Modern economy:
Concepts and models of innovative development. Materials VIII of the International

scientific and practical conference: in 3 books. 2016.

Musatova Z., Mkhitarian S., Nevostruev P., Komleva N. SMART-technologies in public
transport and their perception by the youth audience//Indian Journal of Science and

Technology. -2016.- T. 9.- Ne 42.- p. 104278.

Pronin E. Perception and misperception of bias in human judgment // Trends in

Cognitive Sciences. - 2007. - Vol. 11, no. 1. p. 37-43

E. Cascetta, A. Carteni, A Quality-Based Approach to Public Transportation Planning:
Theory and a Case Study, International Journal of Sustainable Transportation,

Department of Transportation Engineering, University of Napoli, May 2012.

European Committee for Standardization. 2002. Transport - Logistics and Services —
Public Passenger Transport - Service Quality Definition Target and Measurement.
European Standard EN 13816. Brussels: European Committee for Standardization

(CEN).

77



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

MycaroB Bb.B., 1.3.H., mpodeccop,
npodeccop kadenpsr mapketunra, ®I'bOY BO «POY um. I'.B.I1nexanosa»
Musatov.BV(@rea.ru

IODOEKTUBHOCTD 3ATPAT HA MAPKETHHI: ITIOAXOAbI K OHEHKE

AHHOTAIIUA

CoBepIICHCTBOBAHME  MApKETUHTOBOM  JESITEIBHOCTH  JIOJDKHO — MPUBOAUTH K
MOBBIIIEHUIO 3P GEKTUBHOCTH 3aTpar Ha Hee. [lmaHupoBaHMe 3aTpaT Ha MapKETHHT U
AHAJIN3 WX PE3yJbTaTUBHOCTH MPEACTABIAIOT BEChbMa CIOXKHYIO 3ajady. B Teopuu u
MPAKTUKE CYIIECTBYIOT pa3Hble METOJAbl €€ peumeHuss. B maHHOW  cTaTrbe
paccMaTpuBarOTCs BO3MOXHBIE MOAXOAbl K OMPENCIICHUIO 3aTparT Ha MAapKETUHT U

pacyeTy uX SKOHOMUYECKON 3P PEKTUBHOCTH.

KuroueBble cjioBa: 3arpartel Ha MapKeTHHI, 3(Q(eKT MapkeTuHra, 3(Q(EeKTUBHOCTH

MapKeTuHra, YQPEKTUBHOCTh MAPKETUHTOBBIX PEIICHUH.
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Abstract

The improvement of marketing activities should lead to an increase in the cost
effectiveness of it. Planning marketing costs and analyzing their impact is a very
difficult task. In theory and practice, there are different methods of solving it. This
article discusses possible approaches to determining marketing costs and calculating

their economic efficiency.
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THE EFFICIENCY OF MARKETING EXPENSES: APPROACHES TO
ASSESSMENT

Komnanuu BO BceM MHpe, B TOM 4ucie U B Poccum, TparaT KOJIOCCaJbHbIE
CpEACTBA HAa MAapKETHHIOBYIO JEATENBHOCTh. Pacxoapl Ha HEE COCTABISIIOT
CYLIECTBEHHYIO BEJIIMYMHY HE TOJBKO B KOMMEPUECKHX KOMIIAHMSAX, HO U B
HEKOMMEpPYECKHX OpraHu3alMsIX, KOTOpble Bce 0o0jJee AaKTUBHO HCHOJIb3YIOT
MApKETUHIOBBIA HHCTPYMEHTAPUI ISl JOCTUXKEHUS CBOUX LIEIICH.

OnpenenuTs TOYHYO CyMMY 3aTpaT Ha MAPKETUHT OYEHb CIIOKHO, YUYNUTHIBAs, YTO
3TU PacxXojibl HE BBIJAEISIOTCS CHEUalbHO B Oyxrairepckoil oryeTHOCTH. [lo pasHbIM
OLIGHKaM, JI0Jisl 3aTpar Ha MapKETHUHI KojeOleTcs B OYeHb LIMPOKHUX Ipeneiax - OT
HECKOJIbKUX foJied mpoieHTta A0 20 u Oosiee MPOIEHTOB OT CYMMapHOW BBIPYYKH
KOMITaHUH. DTa A0S 3aBUCHUT OT Cepbl AeSITENbHOCTH, UHTEHCUBHOCTH KOHKYPEHIIMH B

oTpaciu (WK Ha PBIHKE) U APYTUX (HAKTOPOB.

12 Marepuansr VII MexayHapoaHol HayIHO-TIPaKTHIECKON KoH(pepenmun ['nibauu MapkeTonoros u POY uwm. I.B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHWHCKHE YTCHHS), TTOC8sauyeHHoU 3(0-1emuro nepaotl poccutickoil kageopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. [lnexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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B cucremax ympaBiIeHYECKOrO yueTa KOMIIAHHUHM CaMH OMNPENEeNsiiOT PacXoibl
NPEANpPUSATUS, KOTOPhIE OTHOCAT K MAapPKETHUHIOBOM JesITeNbHOCTH. Bo MHOTHX
KOMITAHMSIX TaKOM y4yeT BOOOIIE HE BEIETCA.

Ho, xak mpaBuiio, BBIACISIOT 3aTpaThl MO OTACIBHBIM KPYIHBIM HAMPABICHUIM
MapKeTUHIa — peKJiaMe, CTUMYJIMPOBAHUIO MPOAAXK, MAPKETUHIOBBIM UCCIEAOBAHMIM U
HekoTopeiM JipyruM. [lo manneiMm AKAP, 3arparel pexnamoparenein B 2018 romy
BbIpociid Ha 12% mnponenToB no cpaBHeHuto ¢ 2017 rogom u cocraBmim 469 mip.
pyoOuneit [1]. OTcroma MOXXHO cieliaTh HEKOTOPYIO OIIEHKY OOIeld CyMMbl 3aTpar Ha
MapkeTuHT. C OOJNBIION YBEPEHHOCTHIO MOXKHO TMPEANOIOKUTh, YTO CyMMAapHBIE
pacxojibl HA MAPKETHUHT B CTPaHEe peanbHO HE MeHee | TpuuiroHa pyOoIien.

YyuthiBas macmrad 3TUX Pacxo0B HEOOXOIMMO TIIATEIBLHO PACCUUTHIBATH UX
IJIAHOBYIO BEJIMUMHY, KOHTPOJIUPOBATh (PAKTUUECKUE U3EPIKEK U ONPEAEISATh UX BKIIAJ
B pe3ylbTUpYIOIIME (DMHAHCOBBIE IOKA3aTelId KOMIIAHWU. B yCIOBUSX cTarHauuu
HPKOHOMHUKH 3HAUEHHUE PAIMOHATBHOTO UCTIONIBb30BaHUSI (DUHAHCOBBIX U IPYTUX PECYPCOB
npruoOpeTaeT 0co0y0 3HAUNMOCTb.

OmnpeneneHue 3aTpaT HA MAPKETHHT

B ycioBusix MOBBIIEHNSI MHTEHCUBHOCTA MapKETHUHTOBOM JIEATEIBHOCTH U pOCTa
pPacxoJI0B HA HEE MOXKHO OXKHUJIATh, YTO AAJIBHEUILINNA POCT pacX0J0B CKOpPEE BCEro Oyner
CONPOBOXIAThCS CHMKEHUEM OTAAYM OT JOTOJHUTENIbHBIX PACXOJ0B HAa MApPKETHHT.
BaxxHO OTMETHTB, YTO HECMOTpPS Ha OYEBUIHYIO AKTyaJIbHOCTh CO3JIaHUA HAy4HO
000CHOBaHHON METOAMKH OIICHKHA PE3yJbTaTUBHOCTH MApKETUHIOBBIX 3aTpar, 3Ta
mpoOiieMa OCTaeTcsl MaJIOM3yYeHHOW, B HAYYHOM JUTEpaTrype el OTBOJUTCS BechbMa
CKpoMHasi poib. [lo MHEHHIO aBTOpa, OCHOBHASI MPUYMHA COCTOUT B CJIIOKHOCTU JJAHHOM
MPOOJIEMBL.

OnuH 13 HamboJee CIOXKHBIX BOMPOCOB, 0€3 pEUIeHUs] KOTOPOTO HEBO3MOKHO
pa3paboTaTh METOAUKY OLEHKH 3(PHEKTUBHOCTH MApPKETUHTA, - OMPEICIICHHE COCTaB
pacxo/loB Ha MapkeTHHT. /[l oTBeTa Ha HEro HEOOXOJUMO OYEHb TOYHO M CTPOTO
ONPEIEIUTh MEPEYCHb BUAOB JIEATEIbHOCTH, KOTOPBIE CIEAYET OTHECTU K MAPKETUHTY.

3arpaThl HA MAPKETUHT - 3TO OO0Ias BEIMYMHA PACXO/I0OB PECYPCOB KOMIIAaHWU Ha
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MapKETUHTOBYIO JI€SITEIbHOCTh B JICHEKHOM BBIpaXXeHUU. Bompoc o ToM, Kakue
KOHKPETHO 3aTpaThl CJIEAYET OTHOCUTh K MAPKETUHTY SIBISICTCS TUCKYCCHOHHBIM.

B HEKOTOpBIX KOMIAaHUSAX 3TOT BOMPOC HAXOAMUTCS B KOMIETEHIIMHU OyXraiaTepuu
WM (PMHAHCOBBIX CIYKO. DTH Toapas3aeieHus (HOPMHUPYIOT IIAHOBYIO CMETY PacXol0B
Ha MapKeTHHT. B MapKeTHHTOBOW JUTEpaType YacTO HCIONB3YIOT TEPMHUH OIOKET
mapkeTuHra. [lo Hamemy MHEHMIO, 3TO HE BIIOJIHE CIPaBEAJIUBO, T.K. OIOHKET — 3TO
TJIaH J0XOJIOB U PACXOJIOB, TOT/Ia KAK CMETa SIBIISIETCS TUTAHOM PAcXOI0B U HE CONECPKUT
JIOXOTHOU YaCTH.

[ToHsATHO, YTO B Pa3HBIX KOMIAHUSX OJHHU M T€ K€ PACXOJbl MOTYT OTHOCHUTHCS
Ha pa3HbIC CTAThU WU pa3HbIe (PYHKIIMOHATLHBIC 3aTPATHI.

Ho yarmie Bcero Kk HUIM OTHOCAT pacXoibl HA COACP)KAHUE OTIEIOB MAPKETUHTA U

npoaax KOMIIAHMM MW 3aTparbl Ha IMIPOBCACHUC PA3JIMYHBIX MAPKCTHUHIOBBIX

MEpOIPUATHN:
o 3apabOTHYIO IJIaTy COTPYAHHUKOB OTIEIOB MApPKETUHIA, IMPOJIaX, PEKIIAMBI,
I1P;
o pacxofibl Ha MApKETUHTOBBIE UCCIIEOBAHUS U IPUOOpeTeHNe NH(pOpMALIUY;
o pacxolbl Ha TMOKYNKYy OOOpYAOBAaHHMS M CIEUUATBHOTO MPOrPAMMHOIO

06ecnequI/m, HCIIOJIb3YCEMOI'O B MapKeTHHFOBOfI ACATCIIBHOCTH,

o pacxoibl Ha TMOBBIIIEHHWE KBaJU(UKALUU COTPYIHUKOB MAapKETHHIOBBIX
CITYXO;

o 3arparhl Ha IPOBEIEHUE pekIaMHbIX U [IP MeponpusiTuii;

o 3arparbl Ha aKIMU N0 CTUMYJIMPOBAHUIO, HAIIPABICHHbIE HA COOCTBEHHBIM

MEPCOHAJI, TOCPETHUKOB U KOHEUHBIX TTOTPEOUTEIEH;

o 3arparbl Ha CO3/aHKuE U PabOTy KOPIIOPATUBHBIX M KOAJUI[MOHHBIX CHCTEM
CTUMYJIMPOBAHUS JIOSUIbHOCTU OTpeOUTENeH;

o 3aTparbl Ha Y4YacTHE B COBMECTHBIX MEPONPHUATHAX II0 pPEKIAMe W
CTUMYJIMPOBAaHHIO, TPOBOJMMBIX BMECTE C JI€JIOBBIMU ITAPTHEPAMH KOMITAHUH;

L4 6OHYCBI, BBIIINIAYMBACMBIC COTPYAHHUKAM OTACJIOB MApPKETHMHIA W IIPOJdAXK.
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B sToMm ciydae B 0011yr0 cyMMy MapKETHHIOBBIX 3aTpaT 4acTO HE BKJIIOYAOT 3aTPAaThl
Ha TaKhe BUbI IEATEIbHOCTH, KOTOPbIE HE TaK OYEBUJIHO CBSA3aHbI C MAPKETUHIOM. DTO
MOYKET KacaThCsl U3JEP>KEK Ha pa3padO0TKy HOBBIX MPOAYKTOB, ACSITEILHOCTH B 00JIaCTH
Na0JIMK pUJIEHIIH3, pa3BUTHIO CUCTEMbI PACIPEIECICHHS U IPYTUX.

CymiecTByeT TOYKa 3pEHHs, COMIACHO KOTOPOM MAapKETHHI BKJIIOYACT OYEHBb
LIIMPOKUN KPYr onepauuid. «Pacxoapl Ha MApKETUHI BKJIFOYAKOT 3aTpaTbl HA KOTO-JIUIO
(wu Ha YTO-1100), YTO MPUHOCUT BHITO/IY B KOHKYPEHTHOM OOphOe 3a moTpeOuTeNnei u
KaluTajl. SABIAIOTCS TEKyUIMMH U TOCTOSHHBIMH 3aTpaTaMd Ha MAapKETUHT
KoMOaHum»[3].

. Kyk mpennaraet pacHIiMpeHHYIO TPAKTOBKY MapKETHHTa M COOTBETCTBEHHO
pPaCUIMPEHHO MOHUMAaHUE COCTaBa MApKETHHIOBBIX pacxoloB. Ilo cymiecTBy K HUM OH
OTHOCHUT MPAKTHYECKU BCE PACXOAbl KONAHUHU, KpOME Cyrydoo MNpOU3BOJACTBEHHBIX.
Takast Touka 3peHHs HE SIBIsIETCA OECCIOPHOM, HO OJIHA U3 €€ TOJOKUTEIbHBIN CTOPOH
COCTOMT B TOM, uyTo mnpumeHeHue mnokazarens SG&A  (Selling, General and
Administrative expense — pacxojbl Ha IpOoAaXH, OOLIKE U AIMUHUCTPATUBHBIE 3aTPATHhI)
KaK MEpbl MapKETHHTOBBIX 3aTpar MO3BOJISET aTh OICHKY WX CYMMapHOTO 3HAYCHUS B
OTpaciu, MPOBOIUTH KOMITAPATUBHBIN aHAIN3 TUHAMUKA U 3((HEKTUBHOCTH.

B CHIA O6buta mpoaHaJIM3WpOBaHAa OTYETHOCTHh MO 5359 KOMIMaHUSIM, KOTOPBIC
YUYUTBIBAIOT Moka3arenb SG&A.

Ta0auua 1 - llpuObLIb M pacxoabl HA MAPKETHHT

Ioxkaszarenu Mupa. pomn. CIIIA B %% x BeIpydKe OT pojax
Bripyuka ot nponax 8705 100

CebecTonMOCTh  peann3oBaHHOH | 5 554 64

OPOTYKIUU

SG&A 1740 20

EBITDA (mpu6sine mo ymmatsr | 1411 16

HAJIOTOB, MIPOIICHTOB u

aMOPTH3ALIH)

PriHOUYHAs cTOMMOCTB KOMIAHUI 10 281 118

Ucrounuk: [3]
Kaxk BHUJHO M3 IPCACTABJICHHBIX IdHHBIX, B CPCAHCM MAPKCTHHIOBBLIC 3aTpPAaThbl
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npesbimaroT nokasareiab EBITDA Ha 4 nponienTta. JlanHbie, npuBeaeHHBIC B Tabmuie 1,
HECMOTpsSI Ha WX ONPEJEICHHYIO YCIOBHOCTh, CO BCEW OYEBUJIHOCTHIO TOBOPAT O
HEO0OXOIMMOCTH THIATENIbHOTO YyuyeTa KaK BEJIMYMHBI 3aTpaT Ha MAapKeTHHI, Tak HU
MOJIy9aeMoro oT HuX 3(dekra. ITo KacaeTcs Kak IIAaHOBOW CyMMBI 3TUX PAcXOI0B, TaK
1 uX (PaKTUIECKON BEITMYUHEI.

Ouenka 3¢ peKTUBHOCTH 3aTPAT HA MAPKETHHT

He wmeHee BaxHOM W CIOXHOM SBISIETCA Jpyras 3ajada — OIPEICICHHUE
sbdexTuBHOCTH MapkeTuHTa. (HamomHMM, 4TO B JTaHHOW CTaThe MBI paccMaTpUBaeM
HKOHOMUYECKHE d3(PPEKTH MAPKETUHTA).

AHaM3 TEOPETUYECKUX padOT U MPAKTUKKM MApPKETHHTAa CBUIETEIBCTBYET O
HaJUYUKM PA3HBIX MOAXOJOB K PEIICHUIO ATOW CIIOXKHOW MPOOJIEMBbI, KOTOPHIE IO
HallleMy MHEHHUIO, MOKHO Pa3/IeIUTh HA HECKOJIBKO OCHOBHBIX HAMPABICHUIN

[lepBoe U3 HUX COCTOMT B pa3pabOTKe CUCTEMbl MoKazareied (METPHUK) s
OLICHKKM JKoHOMHYecKoro »ddekrta u  IPGHEKTUBHOCTH KaK  MapPKETUHTOBOM
NEATEIbHOCTH KOMIIAHUM B I1I€JIOM, TaK M OTAEIbHBIX MapKETHUHTOBBIX AKTUBHOCTEM,
byHkmMid ©u 3amad. Bropoe HampaBieHHE 3aKIIOYAeTCs B IMOCTPOCHHHM HEKOTO
MHTETPAJIbHOTO TIOKa3aTedsi Ha OCHOBE YACTHBIX WHIUKATOPOB A(h(HEKTUBHOCTH
MapkeThHra. Takas OIIEHKa YYWUTHIBA€T HE TOJBKO HKOHOMHUYECKHE PE3YJIBTAThI
MapKeTUHTa, HO W COIMaJbHbIe, KOMMYHHUKaTHUBHbIE U aApyrue s¢dextol. TpeTse
HaIlpaBJICHUE HalICJICHO Ha BBISBICHUE OCHOBHBIX (DaKTOPOB, KOTOPhIC B HAMOOJIbIIICH
CTENIEHU OMPEEISAIOT PE3yJbTaTUBHOCT, MapKeTWHTa KOMIaHuu. J{msi 000CHOBaHMS

9TUX (AaKTOpPOB TMPOBOJATCA CIICIIMANIbHBIE UCcienoBaHus, Hampumep PIMS-

HcCeIOBAHUS (Proﬁt Impact on Marketing Strategies — uccienoBaHus A BBUIBICHUS (aKTOPOB, BIMSIONIMX HAa MPHOBUTH

KOMHaHI/II/I)

Emie onHO Ba)kHOE HalpaBieHUE — KOMIApaTUBHBIN aHanu3 3pGEeKTUBHOCTH [S].
Kaxpas opranmsauus ompeneneHHOM cdepbl OM3HEca BEIET CBOI JIEATEIbHOCTh B
paMKax CXOXHUX OTpACIEBBIX ycia0BHM cpenbl. CyTh KOMIApaTUBHOIO MOJAX0/1a COCTOUT
B YIPaBJICHYECKOM OILIEHKE HKOHOMUYECKOM 3(P(EKTUBHOCTH MapPKETUHTOBOMN

ACATCIIBHOCTU KOMITAHUN B CPAaBHCHUHU C €€ OCHOBHBIMHW KOHKYPCHTAMMU. CYIHGCTBYIOT
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MOKa3aTelau, KOTOpbhle PEKOMEHAYETCS WCMOIb30BaTh Ui MOAOOHOTO aHaiu3a. B
npo3padyHoil MHGOPMAITMOHHON Cpele MapKETOJIOrHM MOTIH Obl UMETh CBEACHHS 000
BCEX JCHCTBUAX KOHKYPEHTOB M UX pe3ynbratax. OaHako B OOJBIIMHCTBE MH]LYCTPHM
UH(GOPMAIUIO 0 KOHKYPEHTaX MOIyYUTh OYCHb CIIOMKHO.

Ecnu paccmarpuBarh (puHAHCOBBIE aCIIEKThl MAPKETHHTA, TO HEOOXOAUMO KaKHM-
60 00pa3oM pacCUUTHIBATH MPHUPOCT J0XOJa M MPUOBUIM KOMIIAHWM B PE3yJbTare
MPOBEJCHHS] MAapKETUHTOBBIX JeHCTBHUM. s olleHKH 3QPEeKTUBHOCTH MapKETUHTOBOM
NEATEIBHOCTU B LIE€JIOM 3aTpaTrhl HAa HEE CIEAYET COIOCTAaBUTh C IMPUPOCTOM JI0XOIO0B.
OcCHOBHasI CIOKHOCTBH IIPH 3TOM CBfA3aHA C TEM, YTO M3MEHEHME JI0XOJOB KOMIIAHUU
MIPOUCXOAMUT O] BIMSHUEM HECKOJIBKHX (PAKTOPOB, YacThb KOTOPBIX HE CBA3AHBI C
MapkeTUHIoM. Ha Benu4yuHy BBIPYYKH OT IIPOJAX BIUAECT U3MEHEHUE KOHBIOHKTYDBI
PBIHKA, JOXO/I0B MOTpeOUTENEH, KOHKYPEHIINH, OJUTHKO-IIPABOBBIX YCIOBUN U JApYyrue
npuuuHbl. B npuHuune npu aHanuze TpeOyeTcs AIMMHHHPOBATH BO3ACHCTBUE TaKHX
(bakTopoB, UTOOBI ONPEAEIIUTD TOIBKO T€ U3MEHEHUS JOXO/I0B, KOTOPbIE MOYKHO OTHECTU
Ha CYET MAPKETUHIOBBIX YCUJINN KOMIIAHHH.

@aKTOpHBIM aHAJIM3 W3MEHEHUS JI0XOAOB IIPEACTABIACTCS KpalHE CIIOXKHOU
3a7ja4€ U B TEOpHUM, U B MpakTuke. Ho mo kpalHen mepe CieaoBajo BBIACIUTH
BO3JICHCTBHE OYEBUIHBIX (PAKTOPOB, KOTOPOE JIOMYCKAET KOJIMYECTBEHHOE M3MEpPEHUE.
K Takum Qaxrtopam, Hanpumep, MO)KHO OTHECTH CE30HHBIE U JIPYTHE MEPHOAUYECKUE
KoJieOaHus cripoca, oOmuii pocT (MU majeHue) crpoca.

Ho B MapkeTHHre yaiie BCEro 3Ta CiI0KHOCTb IIPOCTO UTHOpUpYyETCcA. B kauecTse
OCHOBHOI XapaKTEepUCTUKHU BEJIMYMHBI SKOHOMHYECKOTO 3(dexTa ucnoiabzyercs
MoKa3aTeslb MapKeTUHToBoM npuosLin. B pabote P. becta aHanornuHseiil mokasarenb He
COBCEM KOPPEKTHO Ha3BaH 4HUCTOM 3((EKTHBHOCTHIO MApKETHUHIOBBIX MEPOIPHUSITHI
(xota TouHee Obl ero Has3bpiBaTh A(P(HEKTOM MAPKETUHTOBBIX MEPONPUSITHI)[2]. DTOT
WHJUKATOp NpeJjiaraeTcsi pacCYUThIBATh MO PopMyIIE:

«Hucras 3¢pHEeKTUBHOCT, MAPKETUHTOBBIX MeponpusaThii = Beipyuka oT mpomax
x BanoBas npuObuib B porieHTax — Pacxonbl Ha MapKETHHT U TPoJaxu» [2].

HOH?ITHO, dqTO0 B 3TOM CJIyda€ BCC HM3MCHCHHC HpI/I6BIJ'II/I KIIPHUIIUCBIBACTCS
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MapKETUHTOBBIM YCHJIMAM KOMIIAHWU. 3aTeM BEJIMYMHA MapKETUHIOBOM MPHUOBLIH
NEIUTbCA Ha CYMMY MAapKETHHIOBBIX 3arpaT W OIPEAEISIETCS OTHOCUTEIBHBIN
nokasareib UX peHtadenbHoCTH. Kak u npeaplaymuii HHIAEKC, OH HE YUUTHIBAET BKJIA]
B IPUOBUIBHOCTH APYTUX (DaKTOPOB.

[IpencraBnsercs, 4YTO 3THU MOKA3aTEIN MOTYT UCIIOJIb30BAaThCA B MAPKETUHIE, HO C
CYLIECTBEHHBIMM OTOBOpKamu. PeanbHO OHM BpSJ JIM MOTYT paccMarpuBaThCs B
KaueCcTBE OOBEKTUBHBIX XapaKTepUCTHK 3((HEKTUBHOCTH MapkeTuHra. B To ke Bpems,
P pacyeTe UX 3HAYEHUW B JUHAMHUKE MOXHO CJHIEJIaTh OMPENIEIICHHBIE BBIBOJBI O
BEKTOpE u3MeHeHUs A (PEKTUBHOCTH MAPKETUHTOBBIX Pacxo10B KoMianuu. Ho u B aTom
Cllyyae NpU MPOBEICHHM aHalM3a W3MEHEHUH >KelaTelIbHO oOpaliarh BHHUMaHUE Ha
BHEIIIHIOK0 MapKETUHIOBYIO CPENY KOMIIAHUH.

[lo MHeHuro aBrOopa, Bompoc 00 3(PDHEKTUBHOCTH MAPKETUHIa MOXKHO
paccMarpuBartb W B JIPYIOM IUIOCKOCTH. MapkeTuHroBass JESITENbHOCTb C
TEXHOJIOTUYECKOM TOUKHU 3pEHUS MPEACTABIAECT UUKIMYECKHN MPOLIECC NMPUHITUS H
peanuzanuy pa3udyHbIX pemeHui. [loaroroBka pemeHuit 1 0COOCHHO MX pean3alus
TpeOyIoT 3aTpaT (PUHAHCOBBIX U APYTHX PECYPCOB KOMIAHUU. MOXXHO anpuopH cAeaTh
BBIBOJI, 4TO 3(P(HEKTUBHOCTh MApPKETHUHTA B IIEJIOM OMNPEACNSIeTCS TEM, HACKOJIBKO
000OCHOBaHbl ~ NPUHUMAEMbIE  MApPKETUHIOBBIE  PELIEHUS  CTPATETMYECKOro U
TaKTUYECKOro xapakrepa. OO0CHOBaHUE pElIEHUN B 00s3aTENIbHOM MOPSAAKE JOJKHO
BKJIFOUATh pacyeThl 3aTpaT HAa UX pealn3aluio U omnpeaeineHue 3PQPeKToB OT
peanuzanuu. KoHEYHO, TMpU TOPUHATAM PEHICHUH  CIEAYeT YYUThIBaTh W
HEOKOHOMHUYECKUE KPUTEPHUM, XAPAKTEPU3YIOIIHE KOHEUHYIO PE3yJbTaTUBHOCTD
pemeHnid. MTOroBoe pelieHue cieayeT MNPUHAMArh TOJBKO IIOCIE BCECTOPOHHEU
OLEHKM BCEX IIOCJIEACTBHM €r0 peanu3aludu i1 KOMIIAaHMUW. B 3Tol  CcBs3U
MPENCTABIACTCS  IEJIeCO00pa3HbIM  CKOHILIEHTPUPOBATh BHUMAHUE MapKETOJIOTOB
MMEHHO Ha OleHKe J(P(PEKTUBHOCTH MAPKETUHIOBBIX PEIICHUN, MOCKOJbKY
BCECTOPOHHE 0OOCHOBAHHBIE PEIICHUS — TO YCIOBHE dPPEKTUBHOCTH MAPKETHUHIOBOM
NEATEIBHOCTH B LIEJIOM.

Taxo¥ moaxoy kK 3QHEeKTUBHOCTH MapPKETHHTa UMEET OUYEHb BAXKHOE JTOCTOMHCTBO
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— paccuMTarh 3aTpaThl HA PEANU3ALMI0 PEIICHUS U €ro IOCIEACTBUA JUIsl KOMIIAHUH
(3KOHOMHMYECKHE, COUMAJIbHbIE) CYIIECTBEHHO MpOIIE, YEeM @0 MapKETUHTOBOMN
JEATENBbHOCTH B ILEJIOM. 31E€Ch YMECTHO OTMETHTb, YTO B IPAKTUKE POCCUHCKUX
KOMITAaHU HEPENKO HCIONb3yeTcsl ATOT nmoaxoA. [IpoBeneHHble Kadeapoll MapKeTHHTa
POV um. I'B. [Inexanosa B 2017-1018 rogax uccieqoBaHue COCTOSTHUS MapKETUHTOBOM
JEATEIbHOCTH B POCCHUMCKUX KOMIIAHUAX II0OKA3aTENIM, YTO Yalle BCErO IPOBOIAUTCS
anoCTEpUOpPHAs OLEHKA YKOHOMHMUYECKHX IOCIEACTBUM IPOBENECHHBIX MAapKETUHIOBBIX
MeponpuATHid. MHBIMU CIIOBaMH, B KOMIIAHMSX Yalle BCETO MBITAIOTCS OLEHUBATh
3¢ deKThl HE OT MapKETUHIa BOOOIIE, a SKOHOMHUYECKYIO PE3yJIbTaTUBHOCTD OT/EIbHBIX
MEPOIPUSATHIA.

Tabauna 2 - Hanpasiienus oneHka 3¢ peKTHBHOCTH 3aTpaT HA
MapPKEeTHHIOBYI) [1eATeJIbHOCTh

OreHka 3 EeKTUBHOCTH 3aTpaT KonnuecTBo koMnanui [IpoueHT xomnaHuit
MIPOBOAUTCS MOCIJIE MEPOIIPHUATHS 53 47,3

HE MIPOBOIUTCS BOOOIIE 19 17,0

IJIAHUPYETCSI BBECTH 17 15,2

aHanuzupyercss  dddexkTuBHOCT,  pabOTHI  OTHENA 20,5

MapKeTHHTa >

Bcero 112 100,0

Hctounnk: uccienosanue kapeapsl Mmapketunra POA um. I'B. IInexanosa

Kak BugHO u3 TaOnMIpl, B KOMIAHUSAX MPAKTUYECKU HE aHAIU3UPYETCs
3¢ (HEeKTUBHOCTh BCEX 3aTpaT HA MApKETHHI HAa KOPIOPATUBHOM YpOBHE. AHaNIHU3 e
paboThI OT/Ie]Ia MapKETHUHTA HE JIa€T OTBETA Ha 3TOT BOMPOC, XOTS ObI MO TOW MPUYUHE,
YTO peajbHO (YHKIUU MApKETUHTa B KOMIIAHUSAX BBINOJHAIOT pa3Hble MOAPA3EICHUS
(Hammpumep, OTAeIN MPoJaxk, OTaAeN ianupoBanus, caykos1 HUOKP, T1P u npyrue).

[IpencraBnsercs, 4yTo Jyisi KOMIAHUN OBLIIO OBI MTOJIE3HBIM BBECTU 0053aTEIBLHYIO
MIPEABAPUTEIBLHYIO OLIEHKY 3aTpaT M HJKOHOMHMYECKHX PpE3YyJbTaTOB MapKETUHIOBBIX
peuieHuii. B mepByto ouepenp 3TO HaAO cAenaTh JUisl HanboJee YacTO BCTPEUYAIOIINXCS
TUIOBBIX PEIIEHUN U AKTUBHOCTEN.

CylecTByeT MHOTO THUIIOBBIX MApPKETHMHIOBBIX 3a1a4, JJIs PEHICHHUS KOTOPBIX
HEO0OXOMUM TMPOBOJUT aHAIN3 (PUHAHCOBBIX pe3ynbTaToB. K UMCIy OCHOBHBIX W3 HUX

CJIEaAyEeT OTHCCTHU:
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e Oruenka 3(p¢GeKTUBHOCTH MPOU3BOJCTBA U MPOAAKU TOBAPOB.

e OOOCHOBaHME TPUOPUTETHOCTH pACHPEICIICHUsI 3arpaT Ha pPa3BUTHUE
MIPOM3BOICTBA U MPOJIAXKH TOBAPOB U YCIYT KOMITAHUH.

e (OOOCHOBaHWE PEMICHWN MO IIEJIECOOOPa3HOCTH OCBOCHHS BBITyCKAa HOBBIX
TOBAPOB U CHATUS C POU3BOJICTBA OTAEIBHBIX TOBAPOB U YCIYT.

e BrI00p panMoHaIbHBIX CUCTEM U KaHAJIOB PACIIPENEICHHUS.

e OrmpeneneHyue EeH Ha OCHOBE aHAIM3a CBA3U MEXKIY LIEHAMH, BBIPYUYKOH OT
IPOAX U 3aTpaTaMH.

e OleHKa BBITOJHOCTH KIMEHTOB M pa3paborka au(depeHIupOBaHHbBIX
BapHAHTOB MPOTPAMM JIOSITEHOCTH.

e OrieHKa NOTEHIMAIA TPUOBUIH U 3aTPaT MO PETMOHAIBLHBIM PhIHKAM.

e Orenka 11e51ecoo0pa3HOCTH BBHITIOTHEHHSI Pa30BBIX 3aKa30B.

e [lmaHupoBaHMe peKJIaMbl U OLIEHKA €€ 3(PPEKTUBHOCTH.

e Ouenka 3(pPEeKTUBHOCTH AKIHUI 110 CTUMYJIUPOBAHUIO ITPOAAK.

e KommnaparuBHbIil aHanu3 3(PQPEKTUBHOCTH MapKeTUHTa (WM HCIOJIb30BaHUS

OT/EJbHBIX UHCTPYMEHTOB) B CPAaBHEHUH C KOHKYPEHTAMH.

e AHanu3 BBINOJHEHUS TUTaHA TPOAAXK U €TO BIMSHUS Ha MIPUOBLID.
Cucremarnyeckuii aHalW3 IKOHOMHUYECKHUX PE3yJIbTaTOB MAapKETWHTOBBIX pEIICHHN
MO3BOJISIET MOJy4YaTh U HAKAIJIMBATh JaHHBIE O HAMEUAEMBbIX U (DAKTMUECKUX 3HAYCHUAX
3arpar u sddexrax. Takue AaHHBIE MOTYT COCTaBUTH XOPOIIYH0 HHGOPMAIUMOHHYIO
0a3y, Ha ee OCHOBE BO3MOXKHO PAaCCUMTHIBATh ONPENEICHHBIC HOPMAaTHUBHBIC MTOKA3aTEIN
3arpar W 3ddekra, YTo Oymer CrIocoOCTBOBaTh MOBBIMICHUIO A()PEKTUBHOCTH

MAapKCTUHI'a B KOMITaHUAX.
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NAEHTUOUKALIUA PBIHKA U EI'O ITAPAMETPOB B YCJIOBUAX
IHOUCKA HEHHOCTH JJUIAA HIOTPEBUTEJIA

AHHOTALMSA

CymiecTByOIMN MOAX0A K OMNPENCICHUIO PBIHKA PacCMaTpUBAIOT €ro B IEPBYIO
ouyepelib Kak 0coObIe OTHOIICHUSI MEXKy MPOJABIIOM U ToKymareiaeM. OHAKO, ¢ TOUKH
3pEeHUs] MAPKETUHTA, PHIHOK CKOpEE MPEJCTABISAECT KOJUYECTBO MOKYyIaTelei, TOTOBBIX
IJIATUTh 3a TPENJIOKEHHBIM ToBap. B 3TOW CBS3M, OlLIEHKA pPBIHKA MOXET OBbITh
npousBenaeHa no 4 mapamerpam: PAM, TAM, SAM u SOM. 3Otu mnapameTpsl
MOKa3bIBAIOT CYIIHOCTh COBPEMEHHOIO TOJAXOJa K OMNPEIEICHUIO pBhIHKA, YTO

3HAa4YNTCJIIBHO ITOBBIIIACT 3(1)(1)€KTI/IBHOCTI> MAapKCTUHIOBOI'O INIAHUPOBAHHA.

KiroueBbie ¢j10Ba: pbIHOK, MAPKETHHT, 00bEM, EMKOCTb.

RePEc: D47
VK 339.13.017
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MARKET IDENTIFICATION AND ITS PARAMETERS FOR DEVELOPING
CONSUMER VALUE

Abstract

The existing approach to the definition of the market consider it primarily as a special
relationship between seller and buyer. However market is more likely to represent the
number of buyers willing and able to pay for the offered goods. Market assessment can
be made on 4 parameters: PAM, TAM, SAM, SOM. These parameters shows the
essence of the modern approach to market matching, which significantly increases the

effectiveness of marketing planning.

Keywords: market, marketing, volume, capacity.
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NIEHTUO®UKALIMA PBIHKA U EI'O ITAPAMETPOB B YCJIOBUAX
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Petr Y. Nevostruev, Ph.D. in Economics, Associate Professor,
Marketing Department, PRUE

Nevostruev.PY@rea.ru

MARKET IDENTIFICATION AND ITS PARAMETERS FOR DEVELOPING
CONSUMER VALUE

CoBpeMeHHbIE YUeHbIE pAaCCMaTPUBAIOT MAPKETUHT KaK CO3/IaHUE U TIPEIJIOKEHNE
PBIHKY TOBapoOB M YCIyT, UMCIOIINX IEHHOCTh ISl MHAWNBUAYAIbHBIX MOTPEOUTENEH,
OpraHu3aliii U OOIIECTBa B I1€JIOM Ha OCHOBE B3aMMOBBLITOHOTO oOMeHa. [6, 7]1B aTtom
OTIPEJICTICHUH KJTIOYEBBIM SIBJISICTCS MPUIIOKEHUE MAPKETHHTOBBIX YCHUIIMN K CO3/IaHUIO
IIEHHOCTH I TIOTpeOWTeNneii TOBapOB M YCIyI, a TOYHEe, HAJCICHUE OTUMHU
IIEHHOCTSIMU TOBApPbI M YCIYTH.

B mpakThke WCHONB3YIOTCS JBE KOHIICTIIMKM TPUBEACHUS TIPOAYKTa B
COOTBETCTBHE C MOTpeOHOCTAMH pbiHKa: product-market fit u product/market fill [1].

IlepBbIii MOAXOA MOAPAa3yMEBAE€T HAJIMYME TOTOBOIO IMPOAYKTA, JJISI KOTOPOTO HYKHO

13 Marepuansr VII MexyHapoaHol HayIHO-TIPaKTHIECKON KoH(pepenmuu I'nibauu MapkeTonoros u POY uwm. I.B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHWHCKHE YTEHHS ), TIOC8sauyeHHoU 30-1emuro nepaotl poccutickoi kagheopul
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua ([lama nposedenus: 25
okTsi0pst 2019 1)

92


mailto:Nevostruev.PY@rea.ru
mailto:Nevostruev.PY@rea.ru

Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

HaWTU TOTpeOuTeNel ¢ MOTPeOHOCTHIO, KOTOpask MOXKET ObITh YIOBIETBOpPEHA 3TUM
npoaykrom [9]. Bropoil moaxon molpasyMeBaeT, 4YTO MPOU3BOAMUTENb HCXOAHUT U3
UMEIOIIUXCS. Ha PBIHKE MOTPeOHOCTEW M pa3pabaTbiBaeT MPOIYKT MOJ KOHKPETHBIN
CEerMEHT, IPEIBAPUTEIHLHO OIICHWB OOBEM M €MKOCTh pbIHKA. BTOpoil momxom Oonee
PUCKOBaHHBI, HO OH MO3BOJIIET B IOCJIEACTBHM COKOHOMHUTHh Ha MAapPKETHUHTOBBIX
3arparax 3a CYeT MpeJoCTaBiIeHUs Oojee BOCTPEOOBAHHOIO TOBapa Ha CaMOM
HA4YaJIbHOM 3TaIe €ro >KU3HEHHOIO IUKJIA.

OrnpeneneHue pbIHKA:

Cy1iecTBYIOT pa3Hble ONPECICHHs TOHITHS «PBIHOK». Tak, Paif30epr u npyrue
OTIPENICIISAIOT PHIHOK KaK YKOHOMUYECKUE OTHOIIEHUS, CBI3aHHBIE C 0OMEHOM TOBapOB U
YCIIYT, B pe3yJibTaTe KOTOPhIX (hopMHUpYIOTCS crpoc, npeajioxenue u neHa [4]. C Touku
3peHHUs] MapKeToJIora, PhIHOK — 3To moTpeoutenu [8]. Ecim mokymarened ToBapa,
TOTOBBIX IUIATUTH 3a TOBApP JECHBIM, HEAOCTATOYHO WJIM OHU OTCYTCTBYIOT, YMECTHO
TOBOPUTBH, YTO PhIHKA HET. B OCTAJIbHBIX Cilydasi, BA)KHO IOHATH, KAKOW pa3Mep phIHKA B
HaCTOSIIIMA MOMEHT BpPEMEHHU, U KakOh OO0bEM PBIHOK MOXET J0CTUYb. WHBIMU
CJIOBaMHM, KaKO€ KOJIMYECTBO JCHET MOXKHO 3apaboTaTh Ha BhIOpaHHOM phiHKE. Ha aTOM
ATare BO3HUKAET BaXKHBIN BOMPOC: Ha KAKOM PhIHKE pPabOTaeT KOMITaHHUS?

OTBET Ha 3TOT BOMPOC MOXKET MOKA3aThCAd OYEBUIHBIM. ECii KOMIIaHus Aenaer
YIIAKOBKY, TO OHA paboTaeT Ha PHIHKE yIMakoBKU. Eciiy koMmanus nenaet OJIOKHOTHI JJIst
pUCOBaHMS KUCTSIMU, OHa pabOTaeT Ha phIHKE OJOKHOTOB JIJIsi pUcOBaHUSI KUCTAMHU. C
TOYKH 3PEHUSI MAapKETHHIa, CUTyalus cCioxkHee. MHorma mpeaioKeHHYH TOBapHYHO
KaTeropuio MoTpeOuTeNn HE BOCIPUHUMAIOT BOBCe. TakuM 00pa3oM MOydaeTcs, YTO
MOTPEOUTENIM MOTYT paccMaTpuBaTh TOBAPHYIO KAaTETOPUIO «YIIAKOBKa» IPHU BHIOOpE
TOBapa, 3amaBas ceOe BOMPOC: «HYKHO TMOWTH M KYNMHUTh YMAKOBKY». A BOT pBIHKA
OJIOKHOTOB JIJISI PUCOBAaHUSI KUCTSIMH B CO3HAHWHU TMOTpeOUTENeH, CKOpee BCEro, HeT.
[Tokymarens He AyMaeT y3KOW KaTeropuei, OH paccMaTpuBaeT MPOCTO OJIOKHOTHI JJis
pUCOBaHUS, JaXKE€ €CJIM XO4YeT prcoBarh KucTsaMu. Hampumep, mpoekt «bpeitr ¢utHec
IITIKOJIa» TIO3UIIMOHUPYET ce0si KaKk OHJIAMH-IIKOJa MO pa3BUTHIO mamsTu. OOemiaror

yBeIU4eHHEe 00beMa paboueit mamsaTu B 5 u Oosee pa3. PeiHKa cepBHUCOB 1O Pa3BUTHIO
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NaMsATH B CO3HAHUU MOTPEOUTENEeH HET, MO3TOMY IpU pacuere 00beMa pPbIHKA CIETYET
MpeIBapUTEIbHO MPOBOIUTH TpoIenypbl customer development masis BBISBICHUA
BOCHPHUATUS TMOTEHLUAJIbHBIMU MOTpeduTensiMu. Pemaemass mpoOiema (TpeHUpOBKa
aMATH) CKOpee maccuBHas MOTpeOHOCThb. [Ipenyararh yciayru MOKHO, B YAaCTHOCTH,
4yepe3 NOBBIIIEHNE 001IEel MTPOAYKTUBHOCTH YYalIErocs.

OmnucaHHbIN BbILIE IPUMEP caM Mo cede sBisieTcs: runore3oi. Ha koHkpeTHOM
reorpau4eckoM phIHKE MOXKET OBITh pa3HOE BOCIPUATHE TOBAPHBIX Kareropuil. UToOb!
yOenurcs B TOM, Ha KAaKOM pPBIHKE pa0OTaeT KOMIAHMs, HEOOXOAMMO CIIPOCHUTH Y
MOKYyTaTesield ee MPOMYKLIMHU: MEXKIy YeéM M 4YeM Bbl BbIOMpaNU, KOrja NPUHUMAIU
peleHne KylnuTh Hamry npoaykuuto? [IpomomkuM mpumep ¢ TPEHMPOBKOW ITaMSITH.
Eciu y mnokynarens ycinyr «bpeliH ¢urHec mkone»y crnpocuth «Kakue emie
OpraHu3allid OH paccMaTrpuBall MPU BBIOOPE?» M OH OTBETUT, YTO BBIOMPAT MEXIY
pa3IMYHBIMK KypCcaMH MO TPEHHPOBKE MaMSTH, 3HAYUT TAKOW pBIHOK cymiecTByeT. Ho
OTBET MOXET OBbITh MHBIM: BBIOOp OBLT MEXy KypCaMd MHEMOHHUKH, PEIETUTOPOM IO
MaTeMaTHKe U p. Bo BTOpoM ciiydae phIHOK SIBHO LLIUPE.

JIaHHBI BOIPOC MTOMOTAET MOHATh, KTO Ha CAMOM JEJE SBISIETCS KOHKYPEHTOM.
OmumboYHO AyMaTh, YTO KOHKYPEHTBI 3TO TOJBKO T€ KOMIIAHUU, KOTOPbIE NMPOU3BOIAT
aHaJornyHyro nponaykuuto. KoHkypeHTamu OyayT SBISIETCS M Jpyrue KOMIIaHUH,
KOTOPBIE ITPOU3BOJAT MPOLYKLHIO CXOXKETO HA3HAYECHMSI, & TOUHEE, TPOAYKLUIO, KOTOpas
pemaer Ty e npooseMy («001by) moas3oBarens [2].

YacTto ciyyaercs, 4TO MOKyHaTrelu IMPOAYKTa PACXOASATCA B OTBETaX Ha 3TOT
BOIIPOC: YacTh OTBEYAET, HAIPUMEP, TOJBKO MPO KypChbl IO TPEHHUPOBKE NaMATH, a
Jpyrasi 4acTh OTBEYAET UHAYE, HAPUMED, YTO BHIOMPAET €I1Ie U MEXIY PEIETUTOPOM I10
MaTeMaTuke. JTO O3HA4YaeT, YTO KOMIaHHs, CKOpee BCEro, padoTaeT ¢ HECKOJIbKHUMHU
CEerMEeHTaMHu.

IToka3arenu OLIEHKU PBIHKA:

OreHka phIHKa Ba)KHA C TOYKU 3pEHUS KOJIMYECTBAa MOTpeOUTENeH U KOJIMYeCTBa

JICHET, KOTOpble MOXKHO 3apa0oTaTh HAa BHIOPAHHOM pbIHKE. TPagUIIMOHHO BBIAEISIIOT

YeThIpe mapameTpa ais takou oueHku: PAM, TAM, SAM, SOM [5].
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PAM (Potential Available Market) — moTeHIMaNbHBIH O00BEM  pBHIHKA.
[IpencraBisier rmoOanbHBIA PHIHOK pacCMaTPUBAEMbIX TOBAPOB M YCIYT 0€3 KaKUX-TH00
orpaHuyeHuil reorpadpuu u apyrux ¢axropoB. HeoOXoaumo omnpeneiauTbs KOJIU4EeCTBO
MOTEHIMAIBHBIX TOTPEOUTENEH BEIOPAHHON NPOAYKIMH. Y UATHIBAs YACTOTY MOKYIIKH U
BO3MOXKHBI CPETHHUM YeK, MONy4aeMbIil OT KaXXAOro MOTPEOUTENs, PAaCCUUTHIBACTCS
JICHEKHAs! OLICHKA PHIHKA.

Hanpumep, peiHok coctout u3 1 000 000 moTeHIMANBHBIX MOTpEOUTENEH, eciu
yacToTa MOKyNKW paBHa 1 pa3 B mecsdi, a cpeanuit yek 1 500 py6., To PAM Oyner
paccuutan kak 1 000 000, ymaoxennsiii Ha 1 500 py0. u Ha 1 (dactora moTpebdaeHus).

[Ipumenenue naHHOM (opmynbl Mo3BoisieT paccuuTarb PAM s Haiero
YCIIOBHOTO pbIHKa B pa3mepe 18 mupa. pyouneit B rog.

TAM (Total Addressable/Available Market) — oOmuii 00bEM 11€71€BOTO pPHIHKA.
[lokazarenp OLEHKH KOJIHMYECTBA MOTPEOUTENECd HAa BBIOPAHHOM pBIHKE, KOTOPBIE
HYKJIAIOTCSl B TOBapax WJIM YCIyrax KOMIIAHUM B TOM K€ KaTeropuy TOBapOB MU YCIYT,
KOTOpPbIE€ MTPOJAET KOMIIaHUs. BaxkHO, YTO OHM HE 00s3aTe€IbHO MOTYT MO3BOJIUTH ce0e
3TH TOBApbl, HO HYXXJIAIOTCS B HUX. FIMEHHO Ha 3TOM 3Tane OLIEHKH pa3MEpPOB pPhIHKA
MOSIBIISIETCS. BO3MOXHOCTD U (HEepeHIIMPOBAHUS 110 TIOXOAY.

[ns pacueta TAM, Ba)XKHO OTBETUTH Ha clieayromuid Bompoc: «Kakoro tuma
KJIMEHTbl MOTYT OBITh 3aMHTEpECOBaHbl (WM HYXKAAIOTCS) B TOBapax M Yyclyrax
npeajaraeMoro Tuna u B kakom oobeme?» g pacuera TAM ucnosnb3yercs napamerp,
KOTOPBII O3BOJISIET Cy3UTh PAM.

SAM (Served/Serviceable Available Market) — 00bEM 00cTy)KMBaeMOTO pHIHKA.
«Knuentckas» 4acte obmero poiHka (TAM), koTopass MOXET OBbITh (PaKTUYECKH
JOCTUTHYTA; 3TO O3HadaeT, 4T0 TAM mOKa3bpIBa€T KOJUYECTBO KIHEHTOB, KOTOPbHIE
rOTOBBI MOKyNaTh TOBAaphl WM YCIyTU TOW ke Kareropuu. Bompoc: «KTo u B kakom
00beME TOTOB KYIUTh MPOAYKIIUIO KOMIAaHUU ?»

SOM (Serviceable & Obtainable Market) — peanbHO TOCTHKUMBII 00BEM phIHKA
(monst komnanum). SBnsieTcs yacThio napamerpa SAM, KOTOPYIO KOMIaHUSI CTPEMUTCS

N MOJKCT 3aHATH, IIPHUHHUMAA BO BHUMAHHUC CTPATCIHNYICCKOC Pa3BUTUC PbIHKA U I[eﬁCTBHH
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KOHKYPEHTOB.

OTBeT Ha cienyromuii Bonpoc: «KTo UMEHHO U B KakoM o0beMe Oy/leT MOKymnarhb

IMPOAYKTHI KOMITaHUM ?»

Orenka 4 mapaMeTpoB OCYIIECTBIISETCS YaIle BCETo B TaOIU4IHOM opme.

Tab6auuna 1 - [lapamMeTpbl OLIEHKH PHIHKA

YuclieHHOCTh Yacrora Cpennnii | Jom. Jom. 3HaueHue
HaceJIeHHsl, norpeodJieHusl, Yyek, pyo. napamMeTpbl | mapameTrpsl | napamerpa,
qeJr. KOJHYECTBO TBIC. PYO.

PAM

TAM

SAM

SOM

HcToyHuK: coCTaBIEHO aBTOPOM

ITpu cocTaBneHnn JaHHON TaOIUIBI MOXKHO MCIIOJIB30BaTh J1BA MPUHIUIIA!

l. Buauzy BBepx. Korma 3a OCHOBY NpHHHMMAIOTCS NAaHHBIE O YUCIEHHOCTH
HACEJICHUs PETMOHA U YUUThIBas NapaMeTpbl YaCTOThI NOTPEOICHMSI, CPEAHUM YeK U
JOTIOJIHUTEIIbHBIE TAPAMETPBI BBIYUCIIIOTCS 3HAYECHHS TapaMETPOB.

2. CBepxy BHHU3. 32 OCHOBY INPHUHUMAIOTCS JaHHbIE MO OOBEMY pBIHKA B
JICHE)KHOM ~ BbIpaKeHMU. JlaHHBIE MeTOJ MeHee TOYHBbIM, HO MOXET OBbITh

MCIMOJIb30BaH MPU OTCYTCTBUU APYTUX MAPaMETPOB.

besycnoBHno, wuaeHTuduUKamMs pblHKa camMa 1o cebe He JaeT J0CTaTOYHO
uHOpMaIK TSI TIPUHATHS PENICHUS IO BBHIOOPY pBIHKA W CETMEHTa. Pacuer ke
rapamMeTpoOB OIICHKU PhIHKA B OOJIbIIEH CTETIEHH MO3BOJISIET CAENATh BHIOOP B IMOJIB3Y
OoJyiee eMKOTro M 0oJiee OBICTPO PACTYIIETO PBhIHKA, a 3TO, B CBOIO OYEpPE]lb, MO3BOJIUT

MoBbIIATh AQ(HEKTUBHOCTH OOIIIEH M MAPKETUHTOBOM JIESITEIHHOCTH KOMIIAHUH.
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MAPKETHUHI' OBASI ATAIITAIIAS IIU®POBBIX TEXHOJIOTUHA «YMHOI'O
I'oPOJA» K UBSBMEHUBHIEMCA IOTPEBUTEJIBCKUM
HPEAITIOYTEHUAM I'OPOKAH

AHHOTAIIUA

B snoxy nudpoBuzanny MUPOBOW, U B TOM YHCIIE€ POCCUMCKOM, SKOHOMUKH BO3PACTAET
AKTyaJIbHOCTh HCIIOJIb30BaHUS MHHOBAI[MOHHBIX TEXHOJIOTHHA ISl (POPMUPOBAHUS H
Pa3BUTHS «YMHOTO TOPOJa» M AJaNTAllU¥ IPUMEHSEMBIX B HEM CMapT-TEXHOJOTHU K
JMHAMMYHO Pa3BUBAIOIIUMCS MOTPEOUTENBCKUM MpeanoyTeHusiM. CTaTbs MOCBSILEHA
OCHOBHBIM XapaKTEpPUCTUKAM YMHOIO TOpOJA, YIPAaBICHUE KOTOPBIM CTaBUT LIEJIbIO
NOBBILICHUE CTaHJapTa >KU3HM TropokaH. B uccienoBaHuM ObLT HMCIONB30BaH Pl
METOZ0B, BKJIKOUasi METOJ HayYHOM KJIacCU(MKALlMU, aHAIN3a, CHHTE3a, COIIOCTABICHHUS
U Jp. [7maBHBIM pe3yabTaroM CTaThbU SIBISETCA pPEKOMEHAAlMs Oojee aKTUBHOIO
UCIIOJIb30BAHUSI  HOBBIX  TEXHOJOTMH i1 YIOBJIETBOPEHUS  MOTPEOUTENBCKUX
MPEANOYTEHU Ha OCHOBE aHaliM3a MEXIYHapOJHOIO ONbITa HauOOJee YCIEUIHBIX
YMHBIX TOPOZIOB.

KuaroueBble cioBa: noTpeOUTENbCKUE NPEANOYTEHUs, TEHACHLUMU HMX HW3MEHEHUS,

YMHBII ropoJi, U(PPOBbIE TEXHOIOTUH.
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FEATURES OF THE PROMOTION OF UMBRELLA BRANDS IN RUSSIA AND
ABROAD

Abstract

In the era of digitalization of the world, including the Russian economy, the importance
of using innovative technologies to form and develop a "smart city" and adapt its smart
technologies to dynamic consumer preferences. The article is devoted to the main
characteristics of a smart city, the management of which aims to raise the standard of
living of citizens. The study used a number of methods, including the method of
scientific classification, analysis, synthesis, comparison, etc. The main result of the
article 1s the recommendation of more active use of new technologies to satisfy
consumer preferences based on an analysis of the international experience of the most
successful smart cities.

Keywords: consumer preferences, trends of their change, smart city, digital

technologies.
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FEATURES OF THE PROMOTION OF UMBRELLA BRANDS IN RUSSIA
AND ABROAD

Ceronns 4,2 mupa yenoBek xuByT B ropoaax. Ilo ouenxkam OOH, k 2050
rony 67% Hacenenus 3emin OyayT MpOXKUBaTh B ropoaax. OJHaKO COBPEMEHHbIN
METarnoJIMC—-aTO HE MPOCTO MYHUIMIAIBHOE 00pa30BaHHE C XOPOIIO Pa3BUTOM
TEXHOJIOTUYECKON MHEOPACTPYKTYpOl. DTO MECTO, T/I€ >KH3Hb UYeJOBEKa JI0JDKHA
oOperarb HOBOE Kaue€CTBO B YCIOBUSX €ro JUHAMUYHO pPa3BUBAIOLIUXCS
MOTPEOUTENbCKUX TIpedepeHuii. VYke celiyac HEKOTOPhIE METaIloJIMChl MHpA
MepeHAaCEIICHBI. [oponckue BIacTH HE BCeraa CIHPaBISIOTCS ¢ 3ajadeid

MPEIOCTaBIATh HACEJCHUIO KAayeCTBEHHbIE TOCYIAapCTBEHHbIE yciyru. B a3Toi

14 Marepuansr VII MexayHapoaHoii HayIHO-TIpaKTHIECKOH KoH(pepenunu ['umbaun Mapketosoros u POY um. I'B.
[TnexanoBa «Mapketunr Poccun» (ITaHKpyXWHCKHE UT€HUS), TOCssaujeHHol 30-1emuto nepeou poccuiickot
kagpeopvl mapkemunea @I'EOY BO «Poccutickutl sxonomuueckuti ynusepcumem umenu I'B. [Inexanoea» u 85 —
Jlemuro 0cHosamest nepsoil Kageopvl mapkemunea npogheccopa Conosvesa Bopuca Anexcandposuua ([ama
nposedenus. 25 oxrsa6ps 2019 1)
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CBSI3M AIMHUHHCTpPAIlMM BCE 4Yalle BHEAPSIOT pa3iuyHble WH(GOPMAIMOHHBIC
cuctempl. [IpruMeHEHHE TEXHOJIOTHH «yMHOTO TOpPOJa» Ppa3BUBACTCA C LEIBIO
yIy4YIIEHUsl YIIPABIEHUSI TOPOJICKUMU IMOTOKAMH U OBICTPOM pEaKLUMU Ha CI0XKHbBIE
3agauu. [losTOMy «yMHBIN ropon» Oojiee MOATOTOBIEH K PEIICHUIO MTPOOIIeM, YeM
IIPU TIPOCTOM «ONEPAUUOHHOM» OTHOUIEHWH CO CBOMMH TIpakJaHaMH, BeIb
Omaromaps TNPUMEHEHMIO HWHHOBAIMOHHBIX TEXHOJNOTWA W  IU(GPOBU3AIIH
TPaJMLMOHHBIX YCIOYT JIIOAM HCIOJIB3YIOT CBOM pECypchl U Bpems Ooinee
pallMOHAJILHO W TPOU3BOAUTENIBHO. TakuM 00pa3oM, BaXKHEHIIUM 3JIEMEHTOM
YOPABJICHHUS] COBPEMEHHBIM yMHBIM T'OpPOJOM CTaHOBUTCS MapKETUHIOBas
ajanTanys CMapT-TEXHOJOTMH II0 BCEM HANPABICHUSM HX HCIIOJIB30BAHUS.
MapkeTuHroBas agantanus Mo3BOJISIET (OPMUPOBATh U BHICTPAUBATh YIPABICHUE
YMHBIM TOPOAOM TaKUM 00pa3oM, YTOObI (paKTOpPhl BHYTPEHHEN U BHEUIHEH Cpe/ibl
paboTaau Ha MOBBILIEHUE CTAHAAPTA KU3HU KUTENS Meranonuca.[7]

Leap0 HaCTOSALIEI0 HCCIACAOBAHUS SBISICTCS BBIABICHUE OCHOBHBIX
TEHACHIUA B NOTPEOUTEIbCKUX MPEANOYTEHUSIX TOpOKaH M H3Y4YEHHE OIbITa
AKTUBHOTO HCIIOJIb30BaHUS LU(POBBIX TEXHOJOTUA B KPYMHBIX  MHUPOBBIX
MeETraroJIfcax.

JUis TOCTMXKEHUsl TaHHOM 1IeJI B CTaTbe OBbUIM OIpPENENICHbI CIETYyIOIINe
3a1a4u:

e BbIABUTH BAXKHENIINE XAPAKTEPUCTUKH «YMHOTO TOPOJA»;
e llHTepnpeTupoBaTh OCHOBHBIE TEHIAEHIMU B U3MEHEHUU MOTPEOUTEIBCKUX

MIPEATIOYTEHN COBPEMEHHBIX TOPOXKAH;

e [IpoaHanu3npoBarh yCHEHIHBIA OMNBIT KPYMHBIX MHPOBBIX MErarojucoB B
anantaui MUQPOBBIX TEXHOJOTUN K MOTPEOUTENBCKUM MPEANOUYTEHUIM

TOpPOXKaH.

Haquasl HOBHU3HA HCCJICAOBAHMA COCTOUT B TCOPCTHYCCKOM 000CHOBaHHUHU

HEOOXOMMMOCTH MApPKETUHTOBOW  ajanTallud [HQPPOBBIX TEXHOJOTHH  TOJ
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U3MCHUBIIIHUCCA HOTpC6I/ITeJIBCKI/IC MMpCAIIOYTCHUS TOpOKaH u OLICHKC

MEXIYHApPOJIHOTO OIbITA B KPYIMHBIX MUPOBBIX Meramnoiucax (B T.4. B Mockse).

Konnermuust ymHoro ropomaa, cdopmupoBaBmascs B Hadaie 2000-x T1010B,
MIPEATOJIaract HIUPOKOE HCIIOIb30BAHUE MH(OPMAIIMOHHBIX U
TenekoMMyHUKanmroHHbIX TexHonoru (MKT) Bo Bcex cdepax ympaBiieHus ropojia
C MOMOII[BI0O  TEXHOJIOTHMM TOPOACKOM HH(POPMATHKK ISl  MOBBIIICHUS
3¢ PeKTUBHOCTU OOCITYKUBAaHUSI U YIIOBIECTBOPEHUS HYXKJ PE3UIEHTOB. 3a CUET
WCIIOJIb30BaHUSl JATYMKOB, MHTEIPUPOBAHHBIX B PEXKHME PEAJBHOIO BpPEMEHU,
HAKOTUICHHBIE JIaHHbIE O0pa0aThIBAIOTCS M AHAIM3BUPYIOTCA JUIS  JIYYIIEro
pemieHuss npoOieM KuTeiaell Meramosuca. JlaHHbIE OXBATHIBAIOT Takue CQepsl
YKU3HHU TOPOXKaH, KaK TOCYIapCTBEHHbBIE YCIYTH, 00pa3oBaHue, 3paBOOXPaHEHHE,
0€30MacHOCTb, JKOJOTHUS, SKOHOMHKA, YMPABIECHUE TOPOJICKON TPaHCIOPTHOM
CEThIO, PAlMOHAIIBHOE HCIIOJIb30BAHUE SHEPTUU M BOJBI, YTHIIM3ALHUS OTXOIOB,
Typu3M, OJIaroycTpoicTBO U T.J. McTOYHMKaMM JaHHBIX CIIYy>KaT BUICOKAMEpHI,
pa3nuyHble JaTYUKHU, CEHCOPBI, THPOPMALIMOHHBIE CUCTEMBI U Ip. OCHOBHAS 11€JIb
MPOEKTOB MO PA3BUTHUI0 «YMHOIO-TOPO/Ia» — YJIYUIUTh W3Hb B MEramnoliuce,
co3narh KOM(pOpTHYIO cpeny st paborbl UM orabixa. C MOMOIIBIO BBICOKHX
TEXHOJIOTUHM 37IeCh PEIIaloT MPoOJIEMBbl 3arps3HEHUS BOJbI U BO3yXa, MApKOBOK U
TPAHCHOPTHBIX MPOOOK. YUTOOBI KUTENM HE CTpajadd OT MPOMBIINIIEHHBIX
BBIOPOCOB, B YMHBIX TOpOAAX PAaIMOHAIBHO HCHOJB3YIOT PECYpPChI, pEelaroT
npoOieMbl Mycopa U OTAAIOT MPEANOYTEeHHUE BO30OHOBIsIEMON »HEpruu. Takum
oOpa3om, Oiaromapsi MCTHOJIb30BaHUIO WH(OPMAIIMOHHBIX M KOMMYHHKAITMOHHBIX
texHonoruit (MIKT) u UurtepHera Bemeit (IoT pemienus) moseimaercs KayecTBo,
MIPOU3BOIUTEIHLHOCTh M MHTEPAKTUBHOCTh TOPOACKUX CIIYKO, yIydIIaeTcsi CBA3b
MEXIY TOPOJCKUMHU KUTEISIMHU U TOCYAAPCTBOM.

Crnenyer OTMETUTh, UTO TIOKa HE BbIPAOOTaH €AUHBIN MEepeYeHb TEXHOJIOTHH,
BHEJPEHUE KOTOPBIX OyJeT OMHO3HAYHO XapaKTEPU30BaTh TOPOA KaK «yMHBII».

Hanmpumep, ®onpn «llentp crparernueckux pazpabotok «CeBepo-3aman» B
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noknane «TexHOnoruu st yMHBIX TOPOJOBY» NMPUBOAUT LIETBIA PsIi TApAMETPOB.
[To MHEHUIO aHATMTUKOB, CO3/IaHUE YMHOM rOpOJICKOM CpeIbl U YMHOM SKOHOMUKH,
YMHBIH 00pa3 >KU3HM M YEOBEUECKHM KamuTasl, yMHass MOOWUIBHOCTb M yMHOE
YOPABJICHUE CBUJAETEIBCTBYIOT, HACKOJIBKO YCIEIIHO TOpOJd JBUXKETCS B
HaIpaBJICHUHU «yMHOTO» [3].

B ocHOBe OIICHOK M PEUTHHTOB CaMbIX YMHBIX TOPOAOB OOBIYHO JIEXKAT
CJIeyIOUTUe MPU3HAKU CMAPT-CUTH:

o DHepro3PpPeKTUBHOCTh U SIKOHOMHUS PECYPCOB.

o Hcnonp3oBaHue BO30OHOBISEMBIX HICTOUHUKOB SHEPTUU.

o OKOJIOTUYHBIN TPAHCIIOPT. YAOOHBIE CUCTEMBI TOPOJICKOTO TPAHCIIOPTA.

o BHenpeHue NHTEIIEKTyaIbHBIX CETEBBIX TEXHOJIOTHN. IHTEpHET Bemen.

o KoHTponb 1 onTUMU3aUs YINYHOTO JBUKEHHS U TAPKOBOK.

o Pacnpocrtpanenue cmaptdoHoB u nyoauynoro Wi-Fi  [2].

Yero e XO4eT COBPEMEHHBIA MOTPEOUTENb, KaK W3MEHHWIUCh €ro
notrpedurenbckue npeanouyTeHusi? OTMETUM OCHOBHBIE TEHICHIIMM W3MEHEHUS
MPENNOYTEHU TOPOXKaAH B ANOXY HU(DPOBU3ALIMH.

1. Ilpexne Bcero morpeburtens xouer kompopra. OH XoueT, YTOOBI €ro
NOTPEOHOCTH  YNOBJIETBOPSUIUCH ~ KAYECTBEHHO W OBICTpO, €
MCITOJIb30BAHUEM CaMbIX MHHOBALIMOHHBIX TEXHOJIOTHMI YMHOTO TOpOJa.
B wacTtHOCTH, 3TO MOXeET ObITh OH-JAalH 3amucCh K Bpady, MOJIy4YEHHE
MOMOIIM OT KOMIIETEHTHBIX KOHCYJIbTaHTOB B WHTepHeT-cpene [6],
Oe3HaJIMYHbIE MJIATEXKH C JTIOOBIX raJKeToB, CBOOOAHBIN noctyn kK Wi-Fi
[8, 9], mouck cBOOOIHOTO MeCTa Ha TAPKOBKE M JIp.

2. TlorpebuTtenb XO4yeT OCTaBaTbCcsl B I1EHTPE BHUMAaHUS, a TakKxke
MPUHMUMATh YYaCTUE B )KU3HU FOPOJIa U €T0 YIIPABICHUH;

3. IloTpeburens XouyeT pacUIMpEHHs] U YIYUIIEHUS TOPOJICKMX CEPBUCOB,
BO3MOXKHOCTH TOJYYEHUSI YHUBEPCAIBHOTO JOCTYNMa K KYJIbTypeE,

00pa30BaHUIO U 3/IPaBOOXPAHECHHIO;
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4. IlorpeOuTenb XO4€T 3KOHOMHTH BpeMs NPH OCYIIECTBIEHUU IMOKYIIOK.
DT0, B YacCTHOCTH, NPUBOAUT K OBICTPOMY TEMIy pOCTa OHJIaiH-
nionuHra. Tak, B KJIIOUYEBBIX TOBAPHBIX MO3ULUAX €-COMMErce HAYMHAET
TECHUTh O(IaiiH, ObICTpasi JOCTAaBKa CTAHOBUTCS TaKUM K€ BaKHBIM
KpUTEpUEM ISl MOTpeOuTeNsi, KaK lieHa u accopTuMeHT [loTrpedurens
BBICOKO IIEHHUT, YTO Ha CMEHY HeOOJbIIMM MarasuHam MpHUIILIH
denepanbHble PO3HUYHBIE CETH, & POCCUHCKHUE MOTPEOUTENTN BCE 4allle
COBEPIIAIOT E€KEAHEBHBIE TMOXOAbl 3a TMOKYNKaMu B OnM3Jexaliue
Mara3uHsl.

5. Ilorpeburenp XO4eT HMMETh BO3MOXKHOCTH HE TOJIBKO IPUHUMAThH
aKTUBHOE y4YacTHE€ B TIOJYYEHHHM paA3JIMYHBIX OH-JIAWH  YCHYT,
IOPEJOCTABIAEMbIX  aJAMMHHUCTpAIlMEl  Meramoinuca, HO U OBbITh
NapTHEPOM, BBICKa3bIBATh CBOE MHEHHE O MPOBOJAMMBIX H3MEHEHUSX,

pedopmax, BEIOOpAX.

Ouenkam s¢pdexTuBHOCTH BHeApeHUs TexHosoruid Smart City mnocssinieHa
3HAUMTENIbHAs 4acTh omyOnuKoBaHHOTO B HIoHe 2018 T. 1oK/Iama WHCTUTYTa
McKinsey «Ymubie ropona: uudpoBsie pemenus masa Oymymero» (Smart Cities:
Digital solutions for a more livable future) [1]. Tak, Mo MHEHHIO aHAJIUTHUKOB
McKinsey, ucnosb30BaHUE TEXHOJIOTUNA «YMHOIO TOPOa» CIIOCOOHO MPUBECTU K
10-30% ynydiieHno KadecTBa KM3HU TpakaaH u noouthes 70% rmoka3zarencit
YCTOMYHMBOTO pa3BUTHA. B 4acTHOCTH, B rOpoAax, KOTOPbl€ AKTUBHO HCIIOIb3YIOT
texHojorun Smart City, yuciao norudmux ot yOuncTB, JOPOKHBIX TPOUCILIECTBHM,
MIOJKapOB MOXET COKpaTuThcsd Ha 8-10%, komuuecTBO rpabekei, HamaiaCcHUN W
kpax — Ha 30-40%, a BpeMs pearvupoBaHUsS CHEIUMATU3UPOBAHHBIX CIIYXKO Ha
COOOIIEHMS O YPE3BbIYAMHBIX CUTYalMsIX yMeHblInuTca Ha 20-35%. «Kpome 3ToTO,
KUTEIN TaKUX TOPOJOB TOJydaT HEM3MEPUMBIC MPEUMYIIECTBa O0E30MaCHOCTH U
CBOOO/IbI MIEPEIBUKEHUS», — OTMEUYAETCS B JIOKJIAJIE.

Cpenu npyrux 3¢ GheKToB UCIHOIb30BaHHUS TEXHOJOTUNW «YMHOTO TOpOJa» —
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YBEJIMYEHUE MPOAOKUTEIBHOCTH TPYIOCHOCOOHOCTH 4enoBeka Ha 8-15%,
CHUKEHHE 3a00JieBaeMOCTH B Iepuon snujaemMuii Ha 5%, a Takke B cdepe
OKOJIOTHMH — COKpallleHHe BpeaHBbIX BBIOpocoB Ha 10-15%, cHkeHue ypoOBHA
norpebnenust Boabl Ha 20-30% u BBIpaOOTKM TBEPABIX OTXOJOB Ha YLy
Hacenienus Ha 10-20%.

B Mupe HakomieH BeCbMa YCIEIIHBIN ONbIT METanojMCcoOB, UCIIOJIb30BAHUE B
KOTOPBIX HU(PPOBBIX TEXHOJOTUNA 3aMETHO MOBBICHIJIO KAU€CTBO KU3HHU TOPOXKaH.
Tak, uHTepeceH omnbIT CHHramypa, rie padboTaeT ceTh aBTOMAaTU3MPOBAHHBIX
NapKOBOK, KOTOpPBIE COOMPAIOT JaHHbBIE O KOJIMYECTBE OCTABICHHBIX Ha HUX aBTO, a
3aT€M OTHPABISAIOT ATH CBEACHUS B CHELHMAIBHOE MOOWIBHOE MPUIIOKECHHUE.
Kurtenp ropoga ycTaHaBIMBAaeT TaKyl0 MporpaMMmy cebe Ha cmapThoH u
OTCJIE)KMBAaET, Ha Kakol MapKoBKEe ecTb cBoOoaHble MecTa. Kpome »sToro,
rOCyJapCTBO TMPEACTaBUIO JBYXMEpPHYIO OHiaH-kapTy CuHramypa, Koropas
MO3BOJISIET OTCJEKHUBAaTh JBW)KEHHE TpaHcnopra. [lpeacraBurenu ropoackon
aJIMUHUCTpPAIIMK MOTYT BHOCHUTh M3MEHEHHS B KapTy: Hampumep, 0003Ha4aTh
palioHbl, TIl€ paCHpPOCTPaHSIOTCA WH(MEKIUOHHbIE 3a00JI€BaHUS, MEHSAThH
aBTOOYCHBIE MapILIPYThl, OCHOBBIBAsACh Ha MecTax coopa nmaccaxxupos u jip. A 3D-
Monens CuHramypa TO3BOJSIET M3y4aTh pasHble pPELICHHS:  HalpuMep,
MPOTECTUPOBATh HSBAKyallMI0 HACEJIICHUSI BO BpPEMsS KaKOM-TO YPE3BBIYAWHOU
CUTyallid, 4TOObI B JTaJIbHEUIIIEM OIEPaTUBHO pPEarnupoBaTh MPU BO3HUKHOBEHHUH
Takux WHUOUIAEHTOB. B Hblo-ilopke, rae Be3ne Ha yauIax YCTaHOBJIEHBI
BUJICOKAMEPBI, BHEApPEHA LieJasi CeTb CEHCOpPOB, (DUKCUPYIOIIUX 3BYKOBBIE
koneOanus. Hampumep, CceHCOpbl pAaclo3HalOT BBICTPEIbl U MTHOBEHHO
OTIIPaBJISAIOT CUTHAJ B noyiviuio. B ropoze takxke padoraet cucrema BigBelly: Ha
yAUIAX yCTAHOBJICHBI CMapT-ypHBI, OOyCTpPOEHHBIE JaTYUKaMH, KOTOPbHIC
OTOBEIIAIOT, KOT/Ia 1Mopa BhIBO3UTh Mycop. JpyruM npuMepoM MOXKET BBICTYIUTh
bapcesnona, rme ectb CMapT-MapKOBKH, YMHBIE OCTAHOBKM OOIIECTBEHHOIO
TPAHCIIOPTa, MYCOPHBIE OAKH CO CTIEIHMAIBHBIMU AaTYUKaMu Tt 3 ()EKTUBHOTO U

CBOECBPEMEHHOTO BBIBO3a Mycopa. Takke B a’pomopty bapcenonsl paboraer
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yMHasi CHCTeMa KOHTPOJISI TEpPECEUCHUs] TPaHUIIbl, YTO YCKOPSET MPOIece
MPOXOXKJICHUS KOHTpOJIA Onaroiapsi CUUTBIBAHUIO JIAHHBIX C OIU(GPOBAHHBIX
JIOKyMEHTOB TaCCAKUPOB, a TAK)KE UICHTU(DUKAIINY JIUITA U OTIICYATKOB IAJTBIICB.
B cromune Jlanuu KomeHrareme xopoino pa3BuUTa cUCTeMa O€3HAIMYHBIX
riaTexxen, Kotopas o4eHb ynaoOHa ropoxkaHam. B MockBe Takxe peanusyercs
nporpamMmma «YMHBIH Topom» (Smart City Mocksa, HaunHast ¢ 2018 r.), 1enp
KOTOPOH - CO3/1aTh MAaKCUMAJILHO YIOOHYIO, TOCTYITHYIO U IEPCOHUDUIIMPOBAHHYIO
BUPTYyaJIbHYIO Cpely JII MOCKBHYEH; MOBBICUTH 3(PPEKTUBHOCTH TOPOACKOTO
YIPaBJICHUS] HA OCHOBE IIMPOKOTO MCIIOIb30BAHUS aHadn3a OOJIBIIUX JAHHBIX U
BHEJIPEHUSI HCKYCCTBEHHOIO MHTEJUIEKTAa. 3 OCHOBHBIX TIIPOEKTOB CIEAYET
BBIJICTUTh, ENUMHYI0 MEAUIMHCKYI0 HH(POPMAIMOHHO-AHATUTHYECKYI) CHUCTEMY
(EMHAC), xoropast Obla 3amylieHa B MOCKOBCKHX Menyupexaenusx B 2011
TO.y. [Io wMuenuro anamutnkoB PWC, 3TO eauHCTBEHHas B MHpPE
nH(pOpMallMOHHAsl CUCTEMa yIIpaBJeHUs 37paBOOXPaHEHUEM TaKoro maciirtada. B
NEepBbIE KE TOIbl PabOThI AIIEKTPOHHAS PETUCTpaTypa COKpaTuiaa oudepenu B
MONUKJINHUKAaX B 2,5 pa3za. B ganpHeiimieM EMUAC nonoaHuWiyd 37€KTPOHHBIMU
MEIUITMHCKUMH KapTamu, (QyHKIUSIMH OQOPMIICHUS 3JCKTPOHHBIX PEIENTOB U
OOJBHUYHBIX JIUCTOB, & TaK)K€ MOOWJIBHBIMHU TMPUIIOKEHUSMU JJIS TAIMEHTOB.
CucteMoit mosb3yroTcs Oosblie 678 meayupexiaeHuid u 9 MJIH TOpoXkaH. 3a
MOCJIETHHAE TPU TojJla BpeMs OKUJaHUS MallUeHTa Y KaOMHEeTa Bpaua YMEHBIIUIIOChH
B UETHIpE pasa [S].

Jpyroii BaxHBI MPOEKT- MOKpbITUE Topoaa OecriatHbiM Wi-Fi, mo xotopomy
MockBa 3aHumaer Bropoe Mecto B Mupe. CeromHss Tropoickas CeTb
Moscow WiFi1 Free pa6oraer nHa 200 ymumax BHyTpu CagoBoro koiblia, B 24
napkax u Ha 450 ocTaHOBKax.

[Tocne 3aBepiieHus nporpaMmbl B MOCKBE HOPMOH JOKHA CTaTh €IMHAS TOYKA
JIOCTyTIa K JITIOOOMY CEPBHUCY, B JII0O0€ BpeMs, C JIIOOOTO YCTPOUCTBA U € 3aJJaHHBIM
ypOBHEM KadecTBa. TakuMm 00pa3oM BIACTH HAJTAKUBAIOT MAPTHEPCTBO Pa3HBIX

HMHCTUTYTOB: HACCJICHMU, I‘OpOIICKOﬁ AJMUHUCTPAlUU, IIPABOOXPAHUTCIbHBIX
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OpPraHoOB, MEJIUIIMHCKUX YUPEXKICHUM.

HpOBCI{CHHOG HCCJICTOBAHUC ITO3BOJIACT CACIATh CIICAYIOIMINC BBIBOJAbI:

1. OuenuBass MeXAYHapOAHBI ONBIT YCIEUIHOIO HCIIOJb30BAHUSA
MUQPOBBIX TEXHOJOTHA JJISl MOBBIIICHUS KAauyecTBa KU3HH KUTEIEH KPYIMHBIX
MErarnojJiucoB, MOXKHO 3aKJIIOYUTh, 4yTo KoHuemuus Smart City oTpaxkaer
HPUHIUIBI MAPKETUHTOBOM aJanTaluu HU(POBBIX TEXHOJOTUH K TUHAMHYHO
Pa3BUBAIOIIKUMCS TOTPEOHOCTSIM TOPO’KaH;

2. B oToil CBf3U, KaKk HaM MpPEICTABISIETCS, BO3HMKAET OObEKTHBHAS
HEOOXOAMMOCTh 00Jie€ AKTUBHOTO HCIOJb30BAaHUS HOBBIX TEXHOJIOTMM IS
YIOBIETBOPEHUS MOCTOSTHHO Pa3BUBAIOIIHUXCS NOTPEOUTETHCKUX

MIPENOYTEHUM.
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OIIBIT OBYYEHUA CTYAEHYECKOMY KOHCYJbTUPOBAHUIO B
KOMAHJAX B UHCTUTYTE MAPKETUHT'ATYY

AHHOTAIIUA

B nanHolt paboTe TOABOASATCS WTOTU JABAAIATUICTHErO OIbITA TMPUMEHEHUS
paspaborannoro B CIIIA metona ctynenueckoro koHcynbsTupoBanus B komanaax (CKK)
B WHcTutytre Mmapkerunra ['YY. BHauane akTyanu3upyroTCs 3HAU€HHE M clienuduka
paboThI MapkeTosiora  Kak  KOHCYJIbTaHTAa  PYKOBOJIMTEIIS B COCTaBe
MeX(YyHKIMOHATIBHBIX  KOMaHA B OusHece. Jlagee  packpbIBaeTcsi  CHEKTP
peanuzoBanHbix 10 Metoay CKK mpoekTtoB ¢ BbleneHHEM UX 00pa3oBaTEIbHBIX
pe3yabTaToB M Yy4eOHBIX  JUCHUIUIMH. B 3akmioueHun  chopMyTupOBaHbI
JUCKYCCUOHHBIE BOIIPOCHI U HANPABJIECHUS JaTbHEHIINX UCCIEAOBAHMM.

KioueBble cjioBa: akTHBHBIE METOABI OOy4eHHs, MeX(YHKIMOHAIbHAS KOMAaHJA,
CTYAEHT-MapKeTOJIOT, CTyA€HYecKoe KoHcyinbThupoBanue B  komanHgax (CKK),

TEXHOJIOTUM KOMaH1000pa30BaHUs.
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THE EXPERIENCE OF TEACHING ON THE STUDENT TEAM
CONSULTING PROCESS IN THE INSTITUTE OF MARKETING AT THE
STATE UNIVERSITY OF MANAGEMENT (SUM)

Abstract

The article deals with the twenty-year experience of teaching marketing courses at the
Institute of Marketing in the SUM with using of the student team consulting technique
which has originally developed in the USA. At first the author specifies the importance
and peculiarities of considering the marketing people as the company’s management
consultants due to their professional ability to work in the cross-functional team. Then
the list of successfully implemented SCT projects is provided for the explanation of
their influence on educational results and tasks of developing new marketing courses. In
conclusion the article suggests discussion questions and future investigations in this
field.

Keywords: active learning, cross-functional team, marketing students, student team

consulting (STC), teambuilding techniques.
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THE EXPERIENCE OF TEACHING ON THE STUDENT TEAM
CONSULTING PROCESS IN THE INSTITUTE OF MARKETING AT THE
STATE UNIVERSITY OF MANAGEMENT (SUM)

OOyyeHne Ha OCHOBE KOMAHJHOTO TIOAXOAAa CETrOJHSA IMOBCEMECTHO
pacrpocTpaHeHo B OU3HeC 00pa30BaHUM — KaK B HAIIEH CTpaHe, Tak U 32 pyOe:koMm.
[IpoBenéHHoe HaMU WCCIEOBAHUE T[I0Ka3aj0, 4YTO B HaWOOJbIIEH CTENEHU
CTYIICHYECKOE KOMaHJI000pa30BaHWE WCIOIB3YETCS B aAKTUBHBIX METOMAX
oOydeHHss — TaKuX, KaK JCIIOBBIE WUIPhI, paboTa ¢ KeicaMu, WMHUTAIMOHHBIC
babpuku-1adropaTopuu, CTyJeHYECKOEe KOHCYIbTUpOBaHUE U npyrue. OmHaKo, B
CHITy CBOCH NPHHAICKHOCTH K paspsAay «MATKUX», W SOft-KoMIeTeHITNH,
YCHENIHOE MPUMEHEHHE KOMAaHJIHOTO IOJX0Aa B MPEINOIaBaHUH MapKETHHTOBBIX

JHUCUUTUIMH CBSI3aHO C MPEOIOJIECHUEM LIEJIOT0 PsAla TPYAHOCTEN U OrpaHnyeHnii. B

15 Marepuasnsl VII MextyHapogHOM HayYHO-NPaKTHYeCKo# Kor(eperumu ['uibaun MapkeTonoros u POY um. T'.B.
[TnexanoBa «Mapketunr Poccum» (ITaHKpyXMHCKHE UTEHHUS), ocsaujentol 30-nemuio nepeoti poccuiickotl
kaghedpwr mapxkemunea PI'BOY BO «Poccutickuil skonomuueckusl ynusepcumem umenu I’ B. ITnexanosa» u 85 —
Jlemuto ocHosamens nepeotl kageopvl mapkemunea npogeccopa Conosvesa bopuca Anexcandposuua ([lama
nposedenus: 25 oktaops 2019 1)
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YUCJIE TAKOBBIX MOXKHO BBIJCIUTH CaM MPUHLUN OOBEAUHEHHS OOydYaroluxcs B
KOMaHJy, ONTUMHU3ALUIO €€ POJIEBOM CTPYKTYphl, YIPABICHUE €€ MKU3HEHHBIM
IIUKJIOM, OILIEHKY e¢ 3ddextuBHOCTH U apyrue. OYEeBHUIHO, YTO HMX YCHEIIHOE
MIPEOJIOJICHUE CETOAHS MOYKHO OTHECTHM K YHCIY Ba)XHEHIINX, HE TOJIBKO
o0pa3oBaTeNbHBIX, HO W MMEIOUIMX HEMOCPEICTBEHHBIH BBIXOJ B IPAKTUKY
OHn3Heca, aKTyalbHBIX 3a]1a4.

Cpazy ormetuMm, uto B MHCTUTYTE MapkeTunra ['YY oOydeHue CTyIeHTOB B
KOMaH/IaX Ha4aJIOCh JBa JECATWIECTHS Ha3ald, B 1998 roay, u oCymecTBIsAIOCH MO
HBOJIIOLIMOHHOM TPAEKTOPUU. ODTO HANpPsIMyH0 OBLJIO BBI3BAHO 3aMMCTBOBAHUEM
MEePEIOBbIX 3apyOekKHBIX MOAXOJ0B, METOJIOB M METOJMK B JaHHOW 0OIacTH W,
COOTBETCTBEHHO, HEOOXOAMMOCTBIO MX aalTallK K poccuiicko cnenuduke. Tem
HE MEHEe, MO)KHO C YBEPEHHOCTBIO CKa3aTb, YTO 00pa30BaTelIbHbIE MEPCIEKTUBbI
WCIIOJIb30BaHUSI COBPEMEHHBIX TEXHOJIOTUM KOMaHI000pa30BaHUsI B MapKETUHIE
pacIIMpAIOTCS, B MEPBYIO0 OYEpelb, OIaromaps pacTylIMM 3ampocaMm CO CTOPOHBI
OousHeca. MHOTONIETHSASI TIPAKTUKA OOYYEHHS CTYJAEHTOB-MApKETOJIOTOB CTapIIMX
KyPCOB CETOJHS YK€ CBUAETEIICTBYET O TOM, UTO COBpEMEHHasi 00pa3oBaTelbHas
TEXHOJIOTUSl CTyJIeHUYeCKOoro KoHcynbTupoBanus B komanaax (CKK), n3HadanbHO
paspaborannas B CIIIA, HO yxe amanTupoBaHHas HAMU M BHEJIpEHHAs! B y4eOHBIN
nporiecc B 'YV, cTaHOBUTCS OHOM U3 caMbIX BOCTpeOOBaHHBIX B Poccuu.

[]envio HacTOsIIEH CTaThbU SIBISIETCS MpPEACTaBICHHE 00pa30BaTEIbHBIX
pesynbpTaToB npuMmeHeHust Metoga CKK B MHcTuTyTE MapkeTunra ['YY.

Bnauyane B pabGorte (oxycupyeTcss BHUMaHHUE Ha PACKPBITMM 3HAUCHUS U
cnennguky pabOTBl MapKeToJora B KOMaHJEe B OW3HECE W CTaBUTCS 3ajada
dhopMupoOBaHUs HOBOW KOMIIETEHITUN — JOCTHUXKEHHUSI 0COOOTO 1EIOCTHOTO BUACHUS
COTJIACOBAHHBIX JIEUCTBUM YJICHOB MEK(DYHKIIMOHATHLHOM CTYIEHYECKON KOMAaH/IbI
B PCIICHUU MPAKTUKO-OPUCHTHUPOBAHHBIX OOpA30BaTENIbHBIX 3ajad. 3aTeM, B
OCHOBHOM 4acTH, paccmaTrpuBatorcs sTarbl 3ot mertona CKK, coBMecTHbIe ¢
OW3HECOM YCMENIHO peaan30BaHHbIe 00pa30BaTEIbHBIC MMPOEKTHI U UX PE3YIbTATHI,

a TAaKKC HW3MCHCHHUSA B IPCIogaBaHWMM MAPKCTHUHIOBBIX JHCHHUIINIMH Ha CTapIInX
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Kypcax. B 3akimoueHuM, Ha OCHOBE W3YyYCHHS [JIBAAUATUIIECTHETO OIbITA
npenonaBanuss  CKK B HMHctuTyre Mapketunra 1YY, mnpeacraBiieHb
JUCKyCCHOHHBIE BOIIPOCHI, TMPAKTUYECKUE PEKOMEHJALMU W  HAIPABICHUU

NAJIbHEUIIINX UCCIIEIOBAHNI B JaHHOI 00JIaCTH.

MapkeToJior B MexK(PYHKIIMOHAIBLHO KOMaH/1e: moyemMy OH?

B HemaBHO wu3gaHHOM, OOWJIEHHOM, Y4YE€OHUKE KOJIJICKTHBA AaBTOPOB
HNuctutyra mMapketuHra ['YY Obula, Ha Haml B3DIs, yO€IMTENbHO BbICKAa3aHa
NO3ULKSA B OMNPEIEICHUH IIMPOKOTO B3MIsAAa Ha Mpodeccuro mapkeronora. Tak,
MOMHUMO TPATUIIMOHHBIX JOJKHOCTEH U3 paspsiia (PyHKIIMOHAIa MapKETHUHTa,
MOCTPOCHHBIX TI0 TIPUHIMITY OT AaHAJIMTHKHA JO D3JEMEHTOB MAapKETHHTOBOTO
KoMIuiekca «4P», B HacTosiiiee BpeMs MOSIBIISIFOTCST 3alIPOChI CO CTOPOHBI OM3HECa
HA  «MapKeTOJOTOB-TIPEANPUHUMATEIICH,  MApKCTHHTOBBIE  KOMAHIbI U
KOHCYJIbTaHTOB IO MapkeTuHry» [1, c. 29-30].

[oBOpsi COBpEMEHHBIM YMPABICHYECKUM S3BIKOM, 3TO JI00ABJICHHE K
(OKECTKUMY, WM WHCTPYMEHTAIBHBIM, YMEHHSIM MapKETOJIOTa, OCHOBAaHHBIM Ha
pa3BuTHH hard-koMmneTeHIni, 0COOBIX «MATKUX» HAaBBIKOB MJIM SOft-KOMIIETEHIIHH,
U3 00JacTM  OTHOIICHYECKUX  TEXHOJIOTHM, KOTOpbI€  HampaBICHbl  Ha
dbopmupoBaHue 0co0OOr0, OPUEHTUPOBAHHOTO Ha PBIHOK, MbIuieHus [6]. K Hum
OTHOCATCSI TaKWe, KaK PaHHSAsS JAMArHOCTUKA CTPATETHYECKUX MAapPKETUHTOBBIX
npobneM, pa3paboTKa YHUKAJIbHOM MApKETHHTOBOM CTpaTeruyd  pa3BUTHUS
KOMITAaHMH, CO3JJaHUE CBOOOAHBIX OT KOHKYPEHTOB PBIHOYHBIX IPOCTPAHCTB
(«romyOBIX OKEaHOBY») WJIM PHIHOYHBIX HHIN, YMEHHE paldoTaTh B KOMaHAEC H
CIIOCOOHOCTh €€ co37aBaTh, 1 MHorue apyrue. Ho ux oObenuHseT B oqHO oluiee
LEN0e MeHCPYHKYUOHATbHASL TIPUPOJA TOAJISKAIIUX BO3ACUCTBUIO MapKeTOJIOTa
OW3HEC MPOLECCOB BHYTPU KOMIIAHWHU, KAK OTBETHAs PEaKIUs HA CIOXHOCTb U
HECTAaHJIAPTHOCTb 3aJa4u JOCTHXKEHHUS JOJITOCPOYHOTO YCIIEXa Ha PhIHKE.

JBaamnare jer Hazaa B MyOJIMKAIlMW, TOCBSIIEHHOW IEPBOMY BBIITYCKY

kadenpsl Mapketunra I'YY, Hamu Oblla BBIIBUHYTA THIIOTE3a O TOM, YTO B CBOEH
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npodeccur MapKeTOJIOT SBISIETCS HE TONBKO (PYyHKIIMOHAIBHBIM CHEIMATUCTOM B
o0JIacTU MapKETHHIOBBIX HCCIIEOBAaHUN, Op3HIMHIA, peKIaMbl MU ApPyTUX
AJIEMEHTOB MAapKETHHIOBOIO KOMILIEKca «4P», HO 3TO eme M KOHCYJIBTaHT
pykoBoAuTENs (KaKk BHYTPEHHUH, TaK W BHELIHWM) IO BOMNPOCY CO3AAHHUSA
OpPUEHTHPOBAHHOM Ha KJIMeHTa opranu3auuu [5]. Torga ke ObUIO OTMEUYEHO, YTO B
OTOM CBOEM KaueCTBE, T.€. KAK KOHCYJIBTaHT, OH CYIIECTBYET B OPTAHU3ALMH 10 TEX
II0p, IOKa €€ PYKOBOAUTENH IMPOJOJDKAET OLIYyLIaTh U OCO3HAaBAaTh OTCYTCTBHE Y
BCEX pPaOOTHUKOB OOIIETr0 BuieHUs phiHOUHOM cutyanuu. Kak eme B 1990 romy
METKO 3aMeTwi mnpodeccop mo MapkeTuHry [apBapiackoil mikosbl OusHeca T.
boHOMa, mMmapajoKCaJbHO 3BYYMT, HO, KOIZlJa 3TOT MOMEHT HACTyHNaeT, TO
NOTPEOHOCTh B KOHCYJIETUPOBAHMH TAKOT'O CBOMCTBA OTnajgaeT cama coboit [7]. U
ONBIT SIMOHCKUX KOMIAaHWM, Hampumep, ToiloTa, XOpOWIO HWIUIIOCTPUPYET ITY
CUTYallMI0, KOIJa MapKETUHTOBBIE MOJPA3ICICHHUs] OTCYTCTBYIOT B CHJTy OOUIETo
PBIHOYHOIO TOJXO/Ja K YIpaBICHUIO KoMIaHue. Torga Kaxnapld paOOTHHK B
OpraHu3aliy, a HEe TOJbKO €€ CIEeLUAIUCThl B 00JIaCTH MapKETHHIa, CTAHOBUTCS
OPUEHTHUPOBAHHBIM Ha PBIHOK M, B MIEPBYIO OYEpEb, HAa PEIICHUE TTIaBHOW 3a1a4u
— YIIOBJIETBOPEHHUS U AAJIbHEHIIET0 00CTyKUBaHUS KIMEHTA.

Kak Oymer mnoka3zaHo [anee, MOATBEPKIACHHE HAIIEH THUIOTE3bl OBLIO
nosryyeHo B ToM ke 1999 ronpy, B mporecce u3ydeHusl onbiTa yHUBEpcuTeTa Jx.
Bammnrrona (CIIA). D10 oauH u3 Hanboyiee MHTEPECHBIX CIOCOOOB peIieHUs
npoOiieMbl COYETAaHUSI TEOPETUYECKOM U TPaKTUYeCKOM dYacTu B Ou3HEC
00pa30BaHUU, KOTOPBIN HA3BIBAECTCS CHIYOEHUECKOe KOHCYIbMUPOBaHUe 8 KOMaHOaX
(mamee — CKK). Jlannpiii meronm paspadoran B CIIA B nagame 1990-x rr.
amepukanckum Muctutyrom Manoro buszneca B pamkax DenepanbHou
[TporpaMMbl TOJAEPKKH JIOKAJIBHBIX COOCTBEHHMKOB U HCIIOJIb30BAaHUS HX
OM3HECOB B KauecTBE OOBEKTOB OOy4YEHHUS! CTYACHTOB MPEANPUHUMATEILCTBY B
CHeUaIbHO OTOOpPAaHHBIX I ATHX IIeJied pernoHanbHbIX yHUBepcuterax [10].
CootBerctBenHo, yxe B 2000/2001 yuebnom roay Ha xadeape mapkerunra ['YY

HamMu Oblia MNpCANPUHATBI YCHUIINA 110 TBOp‘iGCKOI\/'I ajarnrTainyn W BHCIAPCHHUIO
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merona CKK B mpomecc o0ydeHHMs CTymIeHTOB 4 Kypca CHEIUaTbHOCTH
«Mapketunr». Ho, mnpexae dYemM mepedTH K OMNHCAHUIO PE3yJIbTaTOB €ro
JIBAIATUIICTHETO HCNOJIb30BaHUsI B HWMHcturyre Mapketunra [YY, caemaem
HECKOJIBKO TIPe/IBAPUTEIbHBIX 3aMEUaHU .

Crnenyer cpa3y MOSICHUTB, YTO BbICKA3aHHAs HaMU TMIIOTE3a HUCKOJIBKO HE
yMaJsieT 3HadeHue (PyHKIMOHAA IS CIICIUAIMCTOB 10 MapKEeTUHTY. be3ycinoBHO,
YTO JJIA €r0 HaJUIeKAIIEro BBIMOJIHEHUS Bcerga OyayT BOCTPEOOBaHBI OM3HECOM
npodeCCHOHANIBHO TMOJATOTOBICHHBIE Mapkeroyioru. Kak yxke ObLIO CKa3aHO B
Hayajie, Mbl, BMECTE C KOJUIETaMH, 3/IeCh JIEJIaeM OUYEpPEAHYIO MOMBITKY OOpaTUTh
BHUMAaHHE MPOQPECCHOHATBHOTO OW3HEC CcOooOIIecTBa Ha HEOOXOAUMOCTH
pacIIMpeHUs paMOK TPAIAIIMOHHOTO B3TIISAIa HA MAPKETHHT KaK Ha (YHKITHIO. DTO
MMEHHO Ta ujes, Kotopas Obuia Torja ke, B 1990-x rr. Beickazana Jl. [lakkapiaom,
OJTHUM M3 OCHOBareyie komnanuu Hewlett Packard: «MapKeTUHT CIUIIKOM Ba)KEH,
YyTOOBI IIETUKOM JOBEPSITH €r0 MAPKETUHIOBOMY OTAEIY» [1uTUpyeTcs 1o 3, c. 35].
[TonmpoOyeM 00BSICHUTH HAITy TOYKY 3peHust 6ojee 00bEMHO.

Ceromuss B Poccum mpomomkaeTcss MHTCHCMBHOE HM3MEHEHHE CTPYKTYPBI
OOIIIECTBEHHBIX W WMHIUBHUAYAJIbHBIX IMOTPEOHOCTENW TOJ BIUSHHUEM (HaKTOPOB
r100aJbHOTO PKOHOMHUYECKOTO Pa3BUTUS M, Tpexae Bcero, chepsl ycuyr. Kax
W3BECTHO, PA3BUTHIC CTPAHBI XapaKTEPU3YIOTCS BHICOKUM YPOBHEM 3TOTO CEKTOpa
XO3SIICTBA B CBSI3U C MPETOCTABISIEMBIMU UM HEOTPAHUYEHHBIMU BO3MOXKHOCTSIMU
VIOBJIETBOPEHUS TMOTPEOHOCTEH KaKIOTO KOHKPETHOTO YENIOBEKAa, a, 3HAYUT, U
MOBBIIIIEHUS OJIATOCOCTOSIHUSL BCEro HacelieHus B 1enioM. OnHako, crnenuduka
YCIYr KakK TPOAYKTa JESITEIBHOCTH OpTaHM3alud TpeOyeT U Cephe3HOTO
M3MEHEHUs TIOJIX0Jla K €€ YIMpaBlieHHI0. B mepByro ouepeanb, pe3ko BO3paCTarOT
TpeOOBaHMsI K OOECIEYeHUI0 THOKOCTH B OpraHu3ainuu Ou3Heca, K OBICTPOTE
peaKkmuy Ha MPOMCXOAAIINE JWHAMUYHBIE W3MCHCHHUS B PBIHOYHOHW Cpelne H,
[JJaBHOC, K HOHUMAHUIO OTUX TPOIECCOB BCEMU PAOOTHUKAMU KOMIAHUHU.
JlocTmKeHre TaKoTO MOHUMAaHUS MPETyCMaTpUBaET B Kaue€CTBE MEPBOOUYCPETHBIX

3aJla4y UX HempepbIBHOE 00yueHue U 3PPeKTUBHbIE KOMMYHHUKAIUH.
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B Teopuu u nmpakTuke COBpEMEHHOTO MAPKETHHTA YK€ HAKOIJIEH OTPOMHBIN
apceHasl U3 pazHOOOPa3HbIX MHCTPYMEHTOB, MO3BOJSIONIMX CHOKYCHUPOBATH BCIO
JEATEIbHOCTh OpPraHW3alMyd Ha YAOBJIETBOPEHHE 3alpocoB pblHKA. OpHako, B
peanbHOl cUTyallMd, BCE 4Yallle NPEBOCXOJHOE 3HAHHWE U BIAJEHUE DJTUMHU
WHCTPYMEHTAMM Ha MPAKTHKE OKAa3bIBAETCS HEOOXOAMMBIM, HO HE JOCTATOYHBIM
YCJIOBUEM JOCTHUXEHHUS JOJTOCPOYHOTO PHIHOYHOTO Yycliexa opraHuzainuu. Benb
JUISl TIPUHATHUST OPUEHTHUPOBAHHBIX HA PBIHOK pEIICHUN TpeOyeTcsl nouumauue
CIIEKTpa BO3MOXKHOCTEH Ka)XXJOTO HMHCTPYMEHTA, TPAHUI] €r0 HCMOJb30BaHUS B
Ka)XJIOM KOHKPETHOM ciiydae. M 3Toro moHuMaHusi HEBO3MOXKHO JJOCTUYb B paMKax
OJTHOTO MHCTPYMEHTAJIBLHOTO MO/X0/1a K padore Mapkerosiora. OT HEro Hy>kHa eIlle
U CIOCOOHOCTh 0COOOro poja — yMEHUE CHUHTE3UpOBaTh B OAHO LIEJIOE BCE
JIEUCTBUS W3 PA3PO3HEHHBIX, U TO3TOMY CTAHOBSIIUXCA HECBSI3aHHBIMU MEXKIY
co0OoM Uin Jaxe KOHQIMKTHBIMU, (DYyHKIITMOHATBHBIX 2JIEMEHTOB MapKETHHTA.

Kak moka3piBaeT mpakThKa, BCErJa CYIIECTBYeT MPOCTPAHCTBO s
HECKOJIbKUX ~alIbTePHATUBHBIX PEIICHUH, B OCOOCHHOCTH, CTPATErHYE€CKOTO
xapakrepa. OpmHako, BbIOOp HauOojee NPUEMIIEMOIr0 BapuaHTa TpeOyeT oT
MPUHUMAIOIIETO PEIICHUs JIUIa BuJICHUS OU3HECa «IETUKOM», T.€. OTICpUPOBAHUS
BCEMH COCTABJISIIOIIMMHU BOEAMHO, B WX HAIEJICHHOCTH Ha OOIIMI pe3yibTar
(Hanmpumep, YAOBIETBOPEHHBIM KiMeHT). HacymHoil npoGiemMoit cTaHOBUTCS
MOHUMAaHUE TOTO, KakK ke C(hOPMHUPOBATH TAKOE BUJICHUE BHYTPH OPraHU3aIIUU.

[TosTOMY, B KauecTBe OTBETHOW pEaKLMU Ha MpOoOJIeMy pa3CcoIrIaCOBAHHOCTH
JEUCTBUN MHOTOYHMCIICHHBIX OTIEIOB W CIYXKO, B TMpaKTHKE 3apyOeKHBIX U
OTEUECTBEHHBIX KOMMNAHUW, ¢ cepeauHbl 1990-x rIT., Hayal MHUPOKO BHEAPSTHCA
MexnchYHKYUOHANbHBIL TIOAXO0]] K YIIpaBJieHUI0 OusHec-npoueccaMu. JJist pemeHus
JaHHOW MpOOJIEMbl CTaJld CO3JABaTbCA MeHCOHYHKYUOHAIbHBIE KOMAHObL, T.C.
COCTOSILIIUE U3 YKciia paOOTHUKOB Pa3IMYHbIX NoapaszaeneHuid. OCHOBHOE OTIUYHE
ATOTO TMOJXOAa OT YK€ JIaBHO M XOPOIIO M3BECTHBIX B IMPAKTHKE MEHEIKMEHTA
IPOEKTHBIX CTPYKTYP, COCTOUT B 0COOOM Mexanusme opmuposaniis KOMaHIbl U B

peanuzanuu GeHOMEHA HenpepbleHO20 3AUMHO20 00YUEeHUs €€ YIICHOB.
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Kakx nam mnpezacrapnsercsi, He cCliydalHO B 3apyO€KHBIX YHHBEPCUTETaX
KOMaHJIHasg paboTa CTYIEHTOB CTPOMUTCS HAa METOJaX aKTUBHOTO OOy4YEeHHS — OT
W3YYCHHUS KEHCOB JI0 pa3pabOTKH IIENEBBIX NPOEKTOB «IOJ 3aKa3» peaabHBIX
npennpuHuMareneii. Paccmorpum tenepp 0ojiee AETaNbHO OMBIT MCIIOJIB30BAHUS

merona CKK B UuctutyTe Mapketunra ['YYV.

CryneHueckasi KOHCAJITHHIOBAasl KOMAHIA: KAK ee OPraHu30BaTh?
CoBpemMeHHOMY TIOKOJICHMIO IIpernonasaresied By30B Poccnm w3 yumcna
BBIITYCKAIOIIMX MAapKETUHIOBBIX Ka(elp XOpOoIlO W3BECTEH YK€ CTaBLIMU
TPAAUIIMOHHBIM (DAaKT, YTO CTYIACHTHl OYHOM (OpMbI OOy4YEHUS aAKTUBHO
3aHMMAIOTCSl TOMCKOM M YCTpauBaloTCs Ha padoTy elle Ha HavdallbHBIX Kypcax.
OpHako, B mocienHee OeCATHIETUS MOSBWIOCHh M CYIIECTBEHHOE OTIIMYME JTOU
TIIPAKTUKH MOHEBOJIE». PaHbllle TTTaBHOM NPUYMHOM HA3BIBAJIOCh UX CTPEMIICHUE
KOMIICHCUPOBaTh TEOPETUYECKUE 3HAHMS, IIOJIYy4YaeMble B  YHUBEPCHUTETE,
OPAKTUYECKMMHM  HaBbIKaMU  paboOThl MO  CHEIHUAJbHOCTH. Temepp ke
NEPBOCTENEHHOE 3HAYEHHUE ISl HUX UMEET HaJluylMe Ha MOMEHT OKOHYaHHUS By3a
JIBYX-TPEXJIETHETO CTa)a, OTCYTCTBHE KOTOPOIO SIBISIETCSI CEPbE3HBIM OapbepoM
IpU IpreMe Ha paboTy B Ka4eCTBE MapKETOJI0ra Ha POCCUMCKOM PBIHKE TPY/a.
EcTrectBeHHO, 4TO paboTalIMe CTYAEHTbl HE MOLYT IOJYyYHTh
MOJTHOLIEHHOE O00pa30BaHME H3-3a HEXBAaTKM BPEMEHM Ha IOCEUICHHE Y4YeOHBIX
3aHATHI, W, Kak TMOKa3bIBaeT MpakTWKa, U Ha camooOpa3zoBaHue. boimee Toro,
OOJBIIMHCTBO HAYMHAET CBOIO «CTYACHUECKYIO TPYIOBYIO JEATEIbHOCTH» B
KOMITAHMSIX C MAJIONPHBIICKATENbHBIX JODKHOCTEM W BBINOJHSIOT JajeKo He
BCEIJla MHTEPECHYIO U TBOPYECKYIO padoTy. A BeAb 3TO B JBAJALATH JIET — KOTHA
camMo€ BpEMs «TOpPbI CBEPHYTHY», UTOObI PACKPBITh CE€0s ¥ MONBITAThCS PEATN30BaATh
CBOM TBOpUECKHE HJeH B MapkeTuHre! OTCIOa y CTyaeHTa-MapKeToyjora Hu
BO3HHMKAET HEMpOCTas JAWJIEMMAa: KAaK COBMeEIaTh TpeOOBaHUS pPbIHKA Tpyaa C
3ajauyeil  MOJy4YeHHs TNpOoQecCHOHaIbHOrOo o0Opa3oBaHMS B  MapKeTHHIe?

Hal'[paHII/IBaeTCSI N 3ApaBOC PCHICHHUC. B IIPOLCCCC HUBYUCHUSA TCOPETHUUCCKOI'O
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Kypca M0 CBOEH CHEIHaNbHOCTU U Jajiee, NI 3aKpPEIUICHUs MOMyUYeHHBIX 3HAHUN
IpU MOAJEpKKE Kadeapsl U MOJ PyKOBOACTBOM IPENOJABATENs, CTYIEHT JAOKEH
BOBJICKATHCS B Pa0OTY MO PEUICHUIO MPOOIeM pealbHbIX KOMITAHUM.

[ToaToMy, Ha Haml B3IV, BBI3BIBAET OCOOBIM HMHTEpEC 3alMMCTBOBAaHHUE
OIbITa aMEPUKAHCKUX YHHBEPCUTETOB M, B YACTHOCTH, yHHBEpcuTeTa UM. JIXK.
Bammunrrona, nmo obyuenuto ctynentoB Ha ocHoBe MeTona CKK. Ilo MHeHuto ero
UCCIIefIoBaTeNel, OH O0NaJaeT KaKk MMHMMYM YETBIPbMSI IPEUMYIIECTBAMHU 10
CPaBHEHHUIO C APYTUMHU METOIaMU aKTUBHOTO OOyYEHUSI:

1)  crymeHThl MpUOOPETAIOT YyBCTBO YBEPEHHOCTU B CBOEH CIIOCOOHOCTH
IPUHOCUTH BBITOAY PYKOBOJCTBY OM3HECA, BBICTYIIAsl B POJIM €r0 KOHCYJIBTaHTa,

2)  Buajgenen OuM3Heca WK PyKOBOJIUTEIb UMEIOT BO3MOXKHOCTh MOIYYUTh
OecIIaTHO aHAJIMTUYECKUE PECYPChl U PEKOMEHIALMN OT KOMaHbl CTYI€HTOB;

3)  cTymeHThl TPHOOpPETalOT TOHMMAaHHWE TOTrO, KAKHE HMMEHHO YacTh
M3y4aeMoro MU B By3€ Kypca Haubosee BOCTpeOOBaHbI B JAHHOM OU3HECE;

4)  CTymeHTHl TIOJy4YalT TIPU3HAHHUE CO CTOPOHBI OW3Heca, T.K.
npeIaraloT MpodeccuoHaNbHBIN MOAXO K PEIICHUIO YIPABICHYECKUX MPOoOiIeM
ousHeca [8].

HemanoBaxHbIM 371€Ch SBISIETCS U TOT (PakT, 4YTO paboTa Haj BBINOJIHEHUEM
KOHCAJITHHTOBOTO TPOEKTa OCYIIECTBIACTCA CTYAEHTaAaMH CaMOCTOSITENBHO, BO
BHEYpOUHOE BpeMs U [0 OIpPENEJICHHbIM MpaBWIaM, HOCKOIbKY OOIHCHOU
opeanuzayuy ITON pPaOOTHI TpEmomaBaTelieM YIACISIeTCS CaMoe MPUCTATbHOE
BHUMaHue. B o0yueHHr opraHnyHO COYETAIOTCS TeopeTHUecKas (B3auMoaencTBre
C TMperojaBaTelieM B IMPOLIECCe KOPOTKUX JIGKIUH W H3y4YeHHs] KEHCOB) H
npakTuyeckas (B3aMMOIEHCTBHE KOMaHJbl C 3aKa34MKOM M3 peajbHOro OM3Heca)
yactu. Tak, meronq CKK mnpenmnonaraer mnpuianieHue OpeaAnpUHUMATENEl B
KaueCTBE CIHUKEPOB Ha OTKPBITHIC JICKIIMH C 00s3aTeIBHON TUCKYCCHEH O TOM, UTO
JUTSL HUX SIBTISIETCSl HanboJiee BaKHBIM B CBOeM Om3Hece. B mporiiecce Takux BeTped
CTYIEHT <CKMBbEM» BHUIUT IVIABHOTO HWHULMATOpAa COOBITUH, T.K. HMeEEeT

BO3MOXXHOCTBb 3aJaTb MOSIBUBIINMCS 110 X004y BLICTYIICHHA CIIMKECpa BOIIPOC U
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Cpa3y MOJIy4UTb Ha HEro OTBET, U B UTOre OBICTPO MpHUOOpeTaeT cOOCTBEHHOE
NOHWMAaHHE TOTO, YTO B PEATbHOCTH MPOUCXOJUT B KOMIAHUU. DTO U €CTh TO, YTO
HEBO3MOKHO MPOYUTATh B YICOHUKE WIIU YCIIBIIIATh OT MpPENnoaaBaTelieii, KOTOphIe,
Jarie BCero, He IMEIOT MTPAKTUYECKUH OMBIT padOTHl B OM3HECE.

B oT0ii cBs3M, Ha HamI B3MIAI, 0COOYIO aKTYalIbHOCTh MMEET OCMBICIICHHE
y’ke HapaboranHoro ombita npuMeHenns metona CKK B peanmzanuu npoekToB u
3a/IaHUH MO/ 3aKa3bl PealbHBIX KOMITAHHMI U OpraHu3aIuii (cM. Ta0uILy).

Orann [. 1998-2000 rr. «BBIIBM)KEHHE THIIOTE3LI O MAapKETOJOre Kak

KOHCVYJIBTAHTC PYKOBOAUTCIIA). Kaxk YKC OBIJI0 OTMEYCHO BBIIIIC, TOUKOM OTCUETa B

ucnosb3oBanuu Merona CKK B I'YY cnenyer HayaTh ¢ BOSHUKHOBEHUS TUIIOTE3bI
O JBOMCTBEHHOW (KaK CHEUMaJuCcTa M KaK KOHCYJIbTAHTA) MpO(eCCHOHATBHON
MIPUPOJIEC BBHITYCKHHUKA By3a — MapKkeTosora. K raBHbIM pu4yrHam, HOOYIUBIINM K
BBIJIBIJKCHUIO JTAHHOW TUIIOTE3bl, MOXXHO OTHECTU OMBIT paboThl aBropa B 1990-¢
IT. B CIOyK0aX MapKeTUHIa JABYX POCCHUMCKUX NMPOMBIIUICHHBIX KOMIIAHWA U €rO
CTQXXUPOBKM B JIBYX 00Opa3oBareibHBIX MpoekTax: B 1997 romy (poccuiicko-
OpUTaHCKUI MPOEKT MOATOTOBKHM MpEINojaBareieil Mo MapKEeTUHTry sl Ou3Hec-
nHky6aropoB) u B 1990-2000 rr. (u3yuenue metoga CKK B CIIIA).

Oran II. 2001-2005 r. «AnpooOarmms u 3akpemieane Merona CKK 8 CM

MBMb». B kauectBe mumiotHoro mpoekrta mno ampodOaruu merona CKK moxnHO
CUMTaTh TMPOBEACHUE CTyACHTaMu 4 Kypca B pamMKax Yy4eOHOW JHCHHUILTUHBI
«Crparernueckuii mMapketunr» 3umoil 2001 1. macmTabHOro MapKETUHIOBOTO
uccienoBanusa Ha TeMy «OlieHKa ypoBHsI 00yueHust U HHPpacTpykTypsl B ['Y Yy,
II0 3aKa3dy pEKTOpa YHUBEPCUTETA H, OJHOBPEMEHHO, IIEPBOIO 3aBEAYIOLIETO
kadenpoit mapkerunra A.I. TlopmHeBa. HaydHbIM KOHCYJBTAaHTOM IPOEKTa
BBICTYNIMJI 3aMECTHTENIb 3aBenyromero kadempoit mapkerunra [.JI. Aszoes, a
pyKoBOAMTENEM MpoekTa — JoueHT Kadenpsl Mapketunra W.B. Cemenos.
HccnenoBanre oCyleCTBISIOCH B J1BA 3TANa: KAYECTBEHHOE (MO3TOBOM IITYPM) U
konmuecTBeHHOe (ompoc). Ilocne 3aBepiiieHuss MepBOro 3Tana CTyAEHTH 4 Kypca

MPOLUIM KOHKYpPCHBI OTOOp M OblLIa co3maHa cOopHas «MeX(YyHKIIMOHATIbHAS)
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UCCIIEI0BaTeNIbCKasi KOMaHAa U3 MATH YEJI0BEK: YEThIPEX CTYICHTOB-MapKETOJIOTOB
Y OJTHOTO CTYJEHTA CIeUaibHOCTH «MHUpOBasi SJKOHOMHUKA.

Pe3ynbrarsl 1aHHOTO MCCIENOBAHUSI ObUIM O3BYYE€HBI OCEHBIO B €XKETOJIHOM
BBICTYILJICHUU PEKTOpa, ONMyOIMKoBaHbl B kypHajie «Bectuuk ['YVY» u npoussenu
abdext pasoppaBiieiics OomObl. Hanbomee cimabbiM MecTOM — OKa3zajach
oubmmoreka ['YY, u ee qupexTop Oblja BCKOPE BRIHYKICHA JTaKe OCBOOOIHUTH CBOE
Kkpecio. B mocnenyromue Tpu roga ObUIM MPOBEAECHBI TPU MOHUTOPUHTOBBIX
UCCIIEIOBAHUS C MPUBJICYEHUEM CTYACHTOB 2 Kypca CEeNUaIbHOCTH «MapKeTHHI»
B KaueCTBE HWHTEPBBIOEPOB. [Ipu 3TOM CTYIEHTHI CTApPIIUX KYpCOB, KOTOPHIC
y4aCTBOBAJIM B MPONUIbIE TOMBI, BBICTYNAJW B KAaue€CTBE KOMAaH]Ibl MEHTOPOB
MJIAIIIMX KypcoB. B mocnemyronme Toabl MpakTUKa MPOBEACHUSI ITUX
MCCJIEIOBAaHUM, HO y>K€ B MEHBIIIUX MaciTadax — Mo OTACIbHBIM MOAPA3ACICHUIM
YHUBEPCUTETA, CTAJIa YK€ TPAAUIIMOHHON B MPENOJIaBaHUU YUEOHBIX AUCIUILINH
«Mapketunr», a, mnoszgHee, ¢ 2015 roma — gucuumuebl «TexHoIOTMH

KoMaH1000pa3zoBanus» (cM. atam [V B Tabnuie).
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Taonmuna 1 - Biusane merona CKK Ha npenogaBanmne yuyeOHbIX 1ucuuiuiud B Uuctutyre mapkerunra I'YY B 1998-

2018 rr.
Oran I'on 1 Ha3BaHUE OM3HEC-TIPOEKTA O0pa3zoBaTenbHbIN pe3ysabTar W3MmeHeHue B IpenoiaBaHuu
1. 1998-2000 1998: «/lnarnoctuka CMII B kelicax» 1. YMeHue mapkeTosora «yBUAETb» 1. Metoauueckas cBs3ka «Jlexuus-keic» s
rr. ['umoresa o | 1999-2000: «IIpodeccuonanbHbIiA CMII B xomItanum, pazpadborars 2-3 npuoOpeTeHus1 HaBBIKOB ArarHocTuku CMII
MapKeToJIOTe- | MapKEeTOJIOT KaK KOHCYJIBTaHT BapHaHTa U BbIOpaTh OJUH U3 HUX MapKeTOJIOTaMH B CTY/IEHYECKUX KOMaHJaX C
KOHCYNbTaHTe | pykoBoauTens om3Heca nmo Metoxy CKK» 2. Ilpaktuka metoga CKK B CIITA NPUNIALICHUEM Ha 3aHATHSI BBITYCKHUKOB

II. 2001-2005
IT. AtipoOanus
U 3aKpeIUICHNe
metona CKK B
CM u MsMb

2001-2004: «Ouenka kadecTBa 00y4eHUs U
uHppacTpykTypsl B ['YY»

2001: «nar-Papma» (bAIb1)

2002: «T"apant-ITapk-HTEpHET» (CATHI)
2004: Paris Gourmand (Oynounast)

2005: «CITAC» (6oeBble HCKYycCTBA),
«Poccuiickue BeHuyps», KAHATA-K»
(nuetrxmneb), «Ctebenp OamOyka» (keTaym),
Klaasse (kode); «Bomomneit A3poy (moneTs
Ha BO3AYIIHOM ILape)

1. Meron CKK BHeapeH B ceputo
MapKETUHTOBBIX UCCIIEIOBAHUIMA
kauecTBa oOyuyenus B 'YV (¢ 2001 r.)
2. [IpoBenena cryaeHueckast
koH(epeHus «MapKkeTHHT U paboTra B
komane» (B 2004 r.)

3. Meron CKK anpobupoBan Ha
cooctBenHukax MCII u 3akperieH B
MBMB (c 2001 r.) u PMC «MBA
mapketury UM I'VVY (c 2005 1)

1. 3akperensl HaBbiku CKK B V][ MBMb u
CM (c 2001 r)

2. [IpennoxeHo BBECTU B yUEOHBIN IUIaH
Kadeapbl MApKETHHTa HOBYIO YUEOHYIO
nucuuruny «llcuxonorus paboTel B
koMaHze» nepen uzyuyennem CM u MBMBb (B
pe3yinbTrare onpoca cTyaeHToB B 2004 1)

3. U3nansl nepBeie YMII no ananuzy kelicoB
st CM (2001 1) u PMC pnsa cnymiareneit
MBA (2005 1)

I11. 2006-2010

2006: «I'panamMapkeTUHI» (MCCIe10BaHUS)

1. NHTEpBBIOMpPOBaHUE PYKOBOACTBA B

1. Metoanueckas cBs3ka «JIeknus-kerc-

. CKK B 2007-2010: «CKK kak n11yHBIE HHTEPBbIO» | KypcOBbIX IpoekTax (¢ 2007 r.) KypcoBoii npoexkt» B CM u MBMB (c 2007 r.)
KYPCOBBIX 2010: decate crapran-npoekTos ¢ busnec | 2. IIpu3oBble M8ITh MECT B KOHKYpCE 2. U3nanbl MeToayKa3aHUs K KypCOBOMY
IIPOEKTaxX uHky6aropoM MI'TY um. baymana ctaptan npoektos (B 2010 ) npoekTrposanuio no merogy CKK (2008 )
IV.2011 . — 2011 — nact. Bpemsi: «CKK B MKII» Meton CKK 3akpennen 8 MKII B CM, | 1. Beenena noas aucuuniuna TK (¢ 2015 1)
HACT. BpeMsL. 2015 — nacr. Bpems: «CKK B TK: OullM uIlcM (¢ 2011 ) uB [IM n 2. Bropoe uznanne YMII no ananusy kencos
Meton CKK MOBBILLIEHUE KayecTBa OOy4YEeHHUS U TK (c 2015 ) BCM (B20151)

3aKpEILIEH B uHoppacTpykrypsl B I'YVY»; «CKK B [IM 3. Bropoe, paciiMpeHHOE Ha TPU JUCLIUILINHEI
MKII, ITM, u PMC: pa3Butue nepcoHaibHBIX CM, OulIM u I1eM, u3nanmne MeTogyKa3zaHuii
TK u PMC OpeHaI0B» Kk MKII no merony CKK (B 2015 1)

Hcnonvsyemvie 6 mabnuye coxpawjenus: MBMB — mapketunr B manom Omsnece; MKII — momynbHOe KypcoBoe mpoektupoBanue; MCII — manbsle u cpenHue
npeanpustus; MY — meronuueckue ykasanus; OullM — opraHusanus u miaHupoBaHue MapkeTuHra; [IM — npeanpuHUMaTenbckuil MapkeTuHr; [leM — nepcoHanu3upoBaHHbIN
MmapkeTrHr; PMC — pa3pabotka mapketnHroBbIX crpareruii; CKK — crynendyeckoe koHCynsTHpoBaHHe B KomMaHgax; CM — crparerndeckuii Mmapketunr; CMII — crparernyeckas
MapkeTHHroBas npoodnema; TK — TexHonmornu komannoodpazoBanus; Y MII — yuebHo-MeToanIEeCKOE ITOCOOHE.
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BTopbIM  NUJIOTHBIM  MPOEKTOM B  paMKaxX  y4yeOHOM  JUCHUILIMHBI
«CTparernyeckuii MapkeTWHI», BecHOW W B Hadane Jjera 2001 roma — B mepuon
NPAaKTUKUA MO CIHEHHAIBHOCTH CTYIEHTOB 4 Kypca, CTajla Halla [epBas IMOIbITKA
BHEIpUTH aMmepuKkaHCKuil onbIT B CKK cOOCTBEHHMKOB MaJIbIX U CPEIHUX MPEANPUATUN
r. MockBel. BHauane Ha OTHOM W3 NEPBBIX 3aHATUN ObLJIa OpraHM30BaHa BCTpEYa C
pykoBonuteneM wu3BecTHOM B Poccum ¢upmbr — npoumsBogutens BAJl. 3arem B
pe3yapTare OOCYKIEHHsT B KOMaHJaX WMH ObUIM BbIPAOOTAaHbl PEKOMEHJALUUN I10
yAYUYIIEHUIO €€ MapKEeTUHIOBOU nestenbHOCTU. [locie orbopa Hanbonee MHTEPECHBIX
3aKa34MKy, KOMaHJe-MoOeAUTENI0 UM ObUIO MPEIJIOKEHO MEePEeUTH K UX pealu3alvi B
IIEpUON TPOXOXKJICHHUS] JIETHEM MPAKTUKA. B KOHEYHOM WHTOre JaHHAas KOMAaHAA
MOJTBEPUIIA CBOM PEKOMEHIallMU MOCIIe ABYX (DOKYC-TpYII IO COIIaCOBAaHHOMY paHee
TEXHUYECKOMY 33JIaHHIO.

Kak BuUgHO M3 TaOiuIbI, 32 YEThIpE To/a ObUIM OCYIIECTBICHBI €Il BOCEMb
KOHCANTUHTOBBIX TmpoekToB W Meron CKK Obul 3akpersieH B TpenofaBaHUU
TUCHUIUINHBI «MapKEeTUHI B MaJoM OHM3HECe» a, B MOCJIENCTBUM, B CMEHHUBIIEH €€ B
2015 rogy aucuumune — «IIpennpuHuMarenbCKuii MapKeTUHI». B kauecTBe OgHOTO U3
KOCBEHHBIX pe3yibraroB anpobdanuu metoga CKK 3neck creayer oco00 BBIIECTUTh OAHY
U3 KoMmaHj, kotopas mocie wusydeHuss metoga CKK BeirogHo mponana ceds u
ycTpousiack Ha pabory B kommanuto PAD. Uepes msare ner, B okradpe 2006 rona,
CHUJIaMH 3TOM KOMaHIbl ObLI YCHEIIHO BBIBEJEH HA POCCUICKHUIA MOJOYHBIA PBIHOK
M3BECTHBIN npemMuainbHblii poayKT «Ceipok b.JO. AnexkcannpoB». 3HaMEHATENIeH U TOT
(daKT, 4TO OJHOBPEMEHHO C JTOW JaTol, OJWH W3 HamOoJee aKTUBHBIX YJICHOB JTOU
KOMAaH/bl, JIET€HAAPHBIA MEHTOP HAIIMX CTYAEHTOB CTapIIMX KypCOB TOrO IMEpHUOAa U
actiupanT kadenpsl Mapketunra Kybaxos I1.C., 3amuTin KaHIUIATCKYIO TUCCEPTAIUIO
Ha JaHHYI0 TeMy [4].

BaxHO Ha JaHHOM 3Tare OTMETUTh U TO, YTO AKTUBHOE MCIOJIb30BAHUE METO]Ia
CKK Hamo cBoe orpaxkeHue B mpoBeaeHuu B 2004 r., Mo MHHUIIMATUBE CTYACHTOB,
HAYYHO-TIPAKTUYECKON KOH(pEepeHIIMn Ha TeMy «MapKkeTHHr U paboTa B KOMAHJIE».

[Ipuyem nata xoHbepeHIMU Obllla UMM BBHIOpAaHA HE CIIy4YailHO, T.K. IMEHHO y HHUX

125



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

MOSIBUJIACh BO3MOJKHOCTH O3HAKOMHTBCS C€ TOJBKO 4YTO M3JAHHBIM H3JaHUEM
oecrcemiepa M. benbuna «KomaHabl MEHEIXEpOB» M €ro METOJUKOW POJIEBOU
camoauarHoctuku [2]. Ilo uroram koHdepeHUHH ObLI MPOBEICH OIMPOC, B KOTOPOM
CTYAEHTHI CTapIlINX KYpCOB HACTOSATEIbHO PEKOMEHAOBAIN HAaM BBECTH B yUE€OHBIN IJIaH
HOBY10 aucuurinny «lIcuxonorus paboTbl B KoMaHAe». DTOT 3Tall MOXHO OTMETHUTH U
U3JIaHUEM TIePBBIX Y4YE€OHO-METOIUYECKUX TMOCOOMM 10 H3YUYCHHIO KEHCOB TIO
mucuuminHam — «Crparermdyeckuit  mapketunr» (B 2001 1) wu  «Pa3pabotka
MapKEeTUHTOBBIX cTpareruit» (B 2005 romy) Jis chymiaresed mporpaMM MarucTepCKon
noAarotoBku 1 « MBA-mapketunr» B I'YYV.

Drano [II. 2006-2010 rr. AopoGammst CKK B KypcoBOM TNPOEKTUPOBAHMNH.

CnenyroonmmM »TarioM 3BojIoLMM B ucnodb3oBanuu wmetona CKK B I'YY crano
BHEJIPEHUE B MIPAKTUKY KypCOBOTO MPOEKTUPOBAHUS MO AUCHUIUIMHE « CTpaTeruuecKkui
MapKETHHI» 3TallOB CTYAEHYECKOrO KOHCAJITUHIA: MMPOBEAECHNE NHTEPBBIO PYKOBOJCTBA
KOMITAaHUM, OTBEYAIOIIET0 3a pa3pad0TKy MAapKETUHTOBOM CTpaTeTud, a Takke
AHKETHUPOBAHUE TEPCOHANA C LEJIbI0 JUArHOCTUKU CTPATErMYECKUX MapKETUHIOBBIX
po0JIeM Ha OCHOBE OMPOCHBIX JUCTOB, pazpadoTanHbiX JK.-JK. JlamGenom. Eme omoit
BOJXHOW BEXOM 3[IECh CTAJI0 y4acTHE MapKeTosoroB 5 kypca ['YY B MapKeTHHIOBOM
CONPOBOXKJECHUU JECATU CTapTal-NpOEKTOB U3 Ou3Hec-unkyoaropa MI'TY um. baymana
¢ ucnons3oBanneM CKK. OnHako, HeCMOTps Ha MATh IPU30BBIX MECT B KOHKYpCE, IO
HE3aBUCSIIUM OT aBTOpa MPUYMHAM, ITOT MPOEKT HE MOIYYWJ CBOETO JadbHEHIIEro
MIPOJIOJIKEHHSL.

Otan IV. C 2011 . — mo "Hacrosuiee BpeMa. Metox CKK 3akpemien 8 MKII, [IM

u TK. [lepexunBaemslil B Hactosmiee Bpems dtan oo metoga CKK B I'VY moxHO
OXapaKTEepH30BaTh Kak o00s3aTelbHOE MPOXOXKICHHE BCEX OITaloB Ipoliecca
KOHCYJIETUPOBAHMSI: OT UHTEPBbIO PYKOBOJACTBA — KaK BHYTPU YHUBEpCHUTETa (BO BHOBb
BBeJIcHHOW B yueOHbli mmaH B 2015 rogy aucuummHe «TexHomorun
KOMaHI000pa30BaHUs»), TaK U BO BHEIIHUX OM3HEC MPOEKTaX: B AUCLHUIIIMHAX OYHOU U
OYHO-3a04HOM (opM oOyuenust «llpeaAnpUHUMATENHECKUM MApKETHUHI», B TPEX

mucuumuinHax  «CTpareruueckuidi  MapkeTuHr», «OpraHuzanvs UM IUJIaHUPOBAHUE
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mapkeTuHra» u «llepcoHanu3upoBaHHBIA MAapKETUHI» (B COCTABe MOIYJIBHOTO
KypcoBOro mpoekra) u «Pa3paboTka MapKeTHHIOBBIX CTpaTerui» (A MarucTepcKoin
dbopmbl  00ydyeHHH). MOXHO OTMETHTh U TOT (paKkT, 4TO, B CHJy ILI€JIOTO psjia
OOBEKTHBHBIX M CYObEKTUBHBIX TPUYHMH, KOHCAJITUHTOBBIE TPOEKTHl YHUCTO
aMepUKaHCKoro (opmara, T.e. OT MPUIIIANICHHS CIIMKEpa Ha 3aHATHE U J0 pealln3aluu

IMPCIJIOKCHHBIX CMY pCKOMeHHaHHﬁ, IIOKa OCTAar0TCA CAMHUYHBIMHU.

B pesynbrare usydenus naaguatuietHero omeita CKK B MM I'VY moxHO
chopMyIUpOBaTh CICAYIOIINE TUCKYCCHOHHBIE BOIIPOCHI:

1) HECMOTPSI Ha BO3HUKAIOIINE TICUXOJIOTUYECKUE MPOOJIEMBbl U CIIO)KHOCTH B
BBICTPAaMBAHUU CTYJACHTAMH JICJIOBBIX KOMMYHHUKAIIM KaK BHYTPH KOMaHIbI, TaK U C
3aKa34YMKOM, B II€JIOM OHH TIOJIOXKHUTEJIBHO OIICHHUBAIOT JAHHBIM MeTOHA (M0 JaHHBIM
€KETOTHBIX OIIPOCOB CTYJCHTOB CTapIIINX KYpCOB);

2) B OTJIMYHE OT aMEPHMKAaHCKUX, B POCCHICKON oOpa3oBaTelIbHOW cpefie H
HailleM OU3HEece MOKa €IIe OTCYTCTBYET SICHO€ MOHMMAaHUE BBITOJ] ITOTO METOJA U, KaK
CJIeICTBHUE, TIpeobagaeT HeJJOBEPUE MIIN HECEPhE3HOE OTHOIICHUE K HEMY,

3) ocraloTcid  CyIIHOCTHBIE  METOJOJIOTMYECKHEe  Oapbepbl  JUIsl  €ro
MOJITHOMACIITAOHOTO ~ BHEJPEHUSI B TNPEMNOJaBaHUE MAPKETHUHTOBBIX  JUCHUIUIUH
BCJIC/ICTBHE MaJIOM3yUY€HHOCTH Kak B OOIIEd Teopuu KOMaHI000pa3oBaHUs (ITO caM
NPUHLIUN OOBEIUHEHHUS OOy4arolMXCsd B KOMaHAY, ONTHUMHU3AIUS €€ POJICBOU
CTPYKTYpHI, YyNpaBICHUE €€ >KU3HCHHBIM IMKIOM, OIleHKa ¢€¢ A()PEKTUBHOCTH H
JPyTrHue), TaKk U €ro Ceu(UKA B TECOPUH U MTPAKTHKE MaPKETUHTA.

B kadecTBe BO3MOXXKHBIX HANpaBICHUN pEIICHUS BBIINICYKa3aHHBIX MPoOJIeM U
JTaTbHEHIINX HAYYHBIX U3bICKAaHUN B TAHHOM 00JIACTU HaMHU MIPEJIaratoTCs:

1)  1ns nosbiieHus: 3(Q(PEKTUBHOCTH PabOThl KOMaHJ M, COOTBETCTBEHHO,
KadecTBa pa3padarbiBacMbIX HMH PEKOMCHAAIMK II0 PEIICHUI0 MapKETHHTOBBIX
mpoOieM  3aKa34MKoB IIeeco00pa3Ho  pa3paboTaTh METOJUKH  OCYIIECTBICHUS
KOHKYpPCHOTO OTOOpa M CaMHMX CTYACHTOB, U OpPTraHHU3allUi, CIIOCOOHBIX PETYISIPHO

npeaoCTaB/sATh BOSMOKXHOCTD B IIPOBCACHNHN KOHCAJITHHI'OBBIX IIPOCKTOB,
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2)  OIHMM U3 TNEPCHEKTUBHBIX HAMPABICHUM COCPENOTOUYCHUS YCUIIMM IO
MOBBIIIEHUIO JOBEPUS K JAaHHOMY METOJly CTAHOBHUTCSI CO3/IaHHE€ B By3€ HaJCKHOU
KJIMEHTCKOM 0a3bl, KaK HECHI)KAeMOIO 3aj/iefla, U3 YK€ COCTOSIBIIMXCS YCHEIIHBIX
MIPOEKTOB, U U3 HOBBIX, HAJICKHBIX MAPTHEPOB, HAIPUMED, HAIIIMX BHIITYCKHUKOB,;

3) nand  OpeomoNeHUs  CYHIHOCTHBIX — METOJOJIOTMYECKUX — OrpaHUYCHUI
npejaraercsi NpPOBEJICHUE E€KETOAHbIX CTYACHUECKUX Hay4YHbIX KOH(EpeHIHH Ha
JAHHYIO TEMY C BBISIBJICHHEM HamOoJee TATAHTIMBBIX YYACTHUKOB, OObCIUHEHUE WX B
UCCIIeI0OBATENIbCKUE KOMaHAbl U JaJIbHEHIIee COMPOBOKIACHUE B BONPOCAaX MyOIHUKAIIH

Hay4YHBIX CTaTel U AUCCepTalliii B JaHHOW 00JIaCTH UCCIICIOBaHUM.
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BJIMSHUE 3BYKOBOM ATMOC®EPHI HA TIOBEJEHUE IOTPEBUTEJIEN
B PO3HUYHbLIX TOPI'OBBIX ITPEAITPUATUAX

AHHOTALMSA

B crarbe mpencTaBiieHbl Pe3yapTaThl KOMIUIEKCHOTO MApKETHHIOBOIO MCCIIENOBAaHUS O
BJIMSIHUM 3BYKOBOM armMoc(epbl MarasuHoOB IOBEJIMPHOW ceTH «Anamac» B I.Mockse.
HccnenoBanue ObUIO MPOBEACHO JIsl MOATBEPKIAEHUS TUIIOTE3bI O TOM, YTO pa3padoTKa
CIELMAJIBHOIO 3BYKOBOT'O COIPOBOXKIEHUS B Mara3MHax TOBAPOB IPEIBAPUTEIBHOTO
BBIOOpA HE TOJBKO CIIOCOOCTBYET TOMY, YTOOBI yIEp:KaTh MOCETUTENECH, HO U BIUSET
CO3/laHHE SMOIMOHAJIBLHON CBSA3M MoceTuTeNss U Openaa. Taxke 3BykoBas aTrmocdepa
BIMSET Ha YBEIMYECHHE TIOKYIIOK B MarasuHe, IIOCKOJBbKY ITIOCETUTEIH, Jaxe
HEOCO3HAHHO, JIENIAl0T BHIOOP B MOJIb3Y MAara3uHOB C YIOTHOM atMoc(epoi, Iae NpUusaTHO
COBEPILIATH NOKYTIKH.

KuroueBble ciioBa: Paciimpenue KoMIjiekca MapKeTHHTa, atMocdepa cepBuca, TOBaphI
MPEBapUTEIHLHOTO BBIOOPA, 3ByKOBasi arMocdepa, HaOIoeHue, HHTEPBbIO,

OMOIMOHAJIbHASA CBA3b C ITOKYIIATCIISIMU.

RePEc: M31
YIK 339.138
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Abstract

The article presents the results of a comprehensive marketing study on the impact of the
sound atmosphere of a network of jewelry stores "Adamas" in Moscow. The study was
conducted to confirm the hypothesis that the development of special audio products in
stores of specialty goods not only does that keep visitors, but also affect the creation of
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TpanunroHHBIM KOMIUIEKC MapkeTuHra (marketing mix) 4P (product, price,
promotion, place), npemnoxennsiii McCarthy B Hawame 1960-x romoB [2, 8] co
BpPEMEHEM MPETEPIEBACT Pa3IMUHbIE U3MEHEHHS B CBS3H C PA3BUTHEM MapKETHHTA Kak
HayKH U MPAKTUKU [14], a Takke B CBA3M B TEM, UTO PA3BUBAETCS TOHUMAaHUE BaXKHOCTH
MapKeTHHra JUisi CEpBHUCHOM oOTpaciu. B mocnenHue rofsl Bce daile TOBOPAT O
pacHIMPEHUH KOMILIEKCAa MAPKETUHra W J00aBICHUHM K TPAJULHUOHHBIM 4YeThipeM «P»
JOTIOJIHUTENBHBIX YIIPABISIEMbIX 3JIEMEHTOB. B 4acTHOCTH, CErOfHs y»K€ HE CIOpST O
JOTOJTHUTEIBHOM 3JIEMEHTE, KOTOpBIM Ha3blBalOT  «physical evidence» -  umm
00CTaHOBKa, cpenia, B KOTOPOM MPeIoCTaBIsIeTCsl yCiIyra, IpoaaeTcs Tosap. [4]

Jlis ompeneneHHbIX TOBApOB M YCIYr Cpelda OKa3aHWs YCIyTH WIH TPOJAXKU
TOBapa NMpUOOpETAaeT KpailHe BakHYIO poib. LIBeT M nu3ailH moMemieHus, 3amaxu u
3ByKHU, NIOBEJICHUE U BHELIHUI BUJ TOPrOBOTO IEpPCOHAja, TeMIIeparypa B MOMEUICHUHU
CHOCOOHBI TMOBIMATH KaK Ha pEIIeHHE O MOKYINKe, TaK M Ha TMOBTOPHBIC MOKYIKU
TOBapOB WJIM YCIIYT Y TAaHHOTO MOCTaBIIKKa (mpoaasua). [1]

[Iportecc mpuHATHS pelIeHUsT TMOTPEOUTENeM O TMOKyNKe HeoOX0auMo
paccMarpuBaTh Kak  MH(OpPMAlMOHHBIA  MpoIEcC, Kak Mmpoiecc 00paboTku
notpeduTeneit onpeaenennon nudopmaruu. [6] Nudopmarus B BocnpusaTuy yeaoBeKa
MMEET JIBa UCTOYHHKA — 3TO BOCTIPUATHE PAIIMOHATFHOE U BOCIIPUATHE IMOIIMOHAIBEHOE.
OMOIIMOHAJIBHOE BOCHPUATHE JIIOAW TMOCTUTAIOT 4Yepe3 pPas3IMYHble OpraHbl 4yBCTB:
JIUCTAHLIMOHHBIE - 3PEHMUS], CIIyX, OOOHSHUE; U JPyTUe OpPraHbl YyBCTB, I7l€ BOCIIPUSTHE
MPOUCXOIUT TIPU HETOCPENCTBEHHOM KOHTAKTe: BKYC W ocsizaHue. CyuTaercs, 4To
okono 90% wuHboOpMauu COBPEMEHHBIN YENOBEK MNpUHUMaeT depe3 3penue, 10%
MIPUXOAUTCS HA CIIyX, OKOJo 1% — Ha ocrtanbHble opraHbl 4yBCTB. Ho 310 — ecnu
BeCTH peub 00 nHpopManuu. B smormonansHol cdepe nponopiiuu uHbIE. ThicsSun JIeT
KyJIbTYPHOW DJBOJIIOLIMHA TPEBPATWIM YIIM YEJIOBEKAa B IOCTOSIHHO JEHCTBYIOIIHAN
OTKPBITHIM MOpTai, B €r0 3MOLMOHAIBHBIA MHp, B €ro mnojaco3Hanue. llepBoObITHBIE

PUTMBI TaAMTaMOB, KOJIOKOJIBbHBIM 3BOH, XpaMOBasA MY3blKd, BOCHHBIC MapIIi — BCC 3TU
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«u300peTeHus’» homo sapiens 0€30TKa3HO HACTpaWBaJIM  HaA OOUIUH  PUTM,
TMIHOTU3UPOBAIIM, YKPEIULUIM Bepy, OOBEIMHSUIM B €IUHOM IIOPHIBE U INOMOTAJIA
nepxarbe CTpod. To ecTb UCHpaBHO CHYKWIM JUIS  BBINOJIHEHUS COLUAIBHBIX,
yIpaBJICHUYECKUX 3a1a4y. [7]

Toprosmnst — 3710 cepa aesATENHHOCTH HE MEHEE SMOILMOHAIBHO HACHIIIEHHAS,
4eM pelaurus W apmus. MHOruMe HCCIEAOBATENN CETOAHSA TOBOPAT O PACIIMPEHUU
KOMILIEKCA MapKETUHIa U MHTErPaliy CAMBIX Pa3jJU4HbIX AJIEMEHTOB MAPKETUHIOBBIX
KOMMYHUKAIIM{ B  TOPIOBBIX MPEANPHUATUAX JUI  IPUBJICUCHUSA, YACpKaHUSA
MOCETUTENEH, CTUMYJIMPOBAaHUSI COBEPILEHUS MMU BBIOOpA W TMOKYNKH, a TaKXKe s
(dbopMHpOBaHUs SMOLMOHATIBHOM CBSA3M MOKyNaTesield ¢ OpeHI0M TOProBOM KOMITAHUHU U
TOBapOB, KOTOPHIE NPOAAOTCS B KOHKPETHOM TOPIOBOM Ipeanpuatuu. [7] OgHuM u3
BaXHEUIINX 3JIEMEHTOB Cpe/ibl (KOMMYHHKAIIMI) B TOPrOBOM OTPACiH, KOTOpas 1Mo CyTH
ABJISIETCSl CEPBUCHOM, sIBIIsIETCS 3BYKOBasi arMocgepa. [lo kpaitHeil mepe, MapKeToJaoru
JABHO COLUIMCh BO MHEHHMH, YTO IPOAAKOTCS HE NPOCTO TOBAPBI, a SMOLMHU. 3HAUUT,
Y PO3HUYHASI TOPTOBIISI HE MOKET OCTABATHCA «BETUKUM HEMBIM.

AKTYaJIbHOCTH

Konuenmuss “HTErpaliii MapKETUHTOBBIX KOMMYHHUKALIMA MIMPOKO OOCYKIaeTcs
B JIUTEpaType W IMpakTUKe MapkeTuHra. (CuuTaercs, 4To CTparerus HHTEerpaluuu
TPaJAULIMOHHBIX METOJIOB (MHCTPYMEHTOB) MapKETUHIOBBIX KOMMYHHKAIIUI Oy/1eT UMETh
cuHepreTuyeckuii 3pQexT B ciiyyae BEpHOTO OINpPEAeSICHUs LEIEBON ayIuTOPHUH, LeTei
U 33/1a4 KOMMYHHUKAI[MM B COOTBETCTBUM C LeMsiMU Ou3Heca. OCOOEHHO 3TO BA)KHO B
CEpPBHCHOM CEKTOPE M, B YaCTHOCTH, B pO3HUUHOM Topromie. [ 13] HekoTopeie aBTOpHI 32
pybexxoM u B Poccum yTBEpk AarOT, YTO TPAJAMIMOHHBIX OOILIETPUHATHIX 3JIEMEHTOB
KOMIUIEKCA MAapKETHMHIa M KOMILIEKCa KOMMYHMKAalUMid B PO3HUYHOM TOPIOBJIE
HEJ0CTaTOYHO, B CBSI3U C POCTOM KOHKYPEHIIMH U JIETKOCTH KOIMMPOBAHMS JIaXKE CaMbIX
YHUKAJIBHBIX ~IPOrpaMM KOMMYHUKallMd € MOTEHUUAJbHBIMM M  TEKyLIMMH
nokynareasiMi. VIMEHHO IO3TOMY, TakoW 3JEMEHT W3 PaclIMPEeHHOIO KOMIUIEKCa
MapKETUHTa, KOTOPbIA OTHOCUTCS K JIEMEHTaM KOMMYHHUKALIMHA C MOKYMaTEeIsIMHU, KaK

«Physical evidence» cranoButcs 0cobeHHO BaxkHbIM. [2, 4]. IlpencraBnsercs, 4To
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BO3/JICHCTBUE HA YMOLMU MOKYMAaTelisi BO3MOYKHO Y€pe3 BCE €r0 OpraHbl YyBCTB: 3pEHHUE,
OoOOHSIHME, CIIyX, OCsi3aHue, BKyC. [loHMMaHWe BaXHOCTH TaKOrO BO3JECUCTBUS
0COOEHHO Ba)KHO JIJIsl TOPTOBBIX MPEANPUATHM, KOTOPBIUA MpeasiaraloT 0coOble TOBAPHI,
HampuMep, TOBApPHI MPEIBAPUTEIHHOTO BBIOOpa (specialty goods), Takue kak MOIHBIC
TOBaphl, IOBEJUPHBIC U3JEausi U 4ackl. [6] C MOMONIBIO pa3IUYHBIX MHCTPYMEHTOB
OpsIMOTO M KOCBEHHOTO BO3ACHCTBUSA HAa MOTPEOUTENS Y TMOCIEAHEr0 CO3/aeTCs
BIICUATIICHUE O TOM, YTO OH EJaHHBI TOCTh B TOPrOBOM NPEANPHUSTHH, YTO K HEMY
OTHOCSITCS HE MPOCTO KaK K IMMOCETUTENIO, @ KaK K POJHOMY, OKHUJAEMOMY YEJIOBEKY, OH
MPAKTUYECKH BOBJIEYEH BO BHYTPEHHIOIO W3Hb TOPrOBOTO MPEANPUSATHS, YTO
CIIOCOOCTBYET SMOLIMOHAJIBHOM CBSI3M IMOCETUTENSl Mara3uHa M ero OpeHpa. [5, 6]
CnocoOCTBYeT TOMY, 4TOOBI 3aMHTEPECOBATh MOTPEOUTENS U CO3AaTh AMOLUOHAIBHYIO
CBSI3b €ro ¢ OpEHIOM Mara3uHa Wiu OpeHJOM TOBAapOB, KOTOPHIE B 3TOM Mara3HHe
MPOJIAIOTCSA, TAKKE U TO, KAK OpraHMW30BaHa BBIKJIA/IKa TOBApOB, KakK €ro (moTpeduress)
00CITy>KHBAaIOT, B TOM YHMCJIE U B y3Jie pacyera (Kacce), I7le OH OIJIauMBaeT MOKYTIKY. [9]
be3ycnoBHO, caMm Jau3allH HMHTEPbEpPA TOPTOBOTO MPEANPHUATHS SBIIETCS TaKKe
MIPUBJICKATEIILHBIM JIJISI IOTPEOUTENIS U CO3/Iae€T Y HEro MOJIOKUTETFHOE BIICUATIICHUE,
YTO TaKXE€ CHOCOOCTBYEeT MPUHATHIO peiieHus o mokynke. [11] Kak moxaspiBaroT
uccienoBanus B Poccun, HEMaloOBaXHYIO pOJIb JJIsl YCTAHOBJIEHUS SMOIMOHAIBHOU
CBSI3M MOTpeOUTENs U OpeHaa MarasuHa PO3HUYHOW TOPTOBIH, OCOOEHHO JJIsi TOBapOB
MpeABAPUTEIHLHOTO BHIOOPA, TAKUX KAaK MOJHBIC TOBApPhI, IOBEJIIMPHBIC U3ETHUs, MEOECIb,
UTrpaeT 3BYK WIM 3ByKOBasg arMoc(epa, K KOTOPBIM OTHOCSTCS KaK MY3bIKaJIbHOE
COTIPOBOXK/IEHUE B TOPIOBOM 3aJjie, TaK U APYrue COOTHOCUMBIE C OpEeHI0M OOBSBICHHUS,
MIPUBETCTBUSI, MPOU3HOCUMBIE TI0 BHYTPUMArasuHHOMY pajino. [4]
MetonoJiorus

[lenbto wuccienoBaHus, MPOBEACHHOTO Kadeapoill MapkeTwHra, JabopaTopuei
OKCIIEPUMEHTATFHOTO W TMPAKTUYECKOro MapkeTuHra ¢akyabTeTa MapKeTHHTa
Poccniickoro skoHomMuueckoro ynusepcurera umenu 1.B. IlnexanosBa» u xommnanuen
«CaynnCepsucy, saBinsgercs coop u oOpaboTka uHpopManuu (BpeMs HaxXOXKICHUS B

TOpFOBOﬁ TOYKEC, KOJIMYCCTBO IIOKYIIOK, KOHBCPCHUA IIOCCTUTCIIA B HOKYHaTeJ'Iﬂ) JJIs
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BBISIBJICHUS! BIIUSIHUS 3BYKOBOM aTtMoc(ephl Ha MOBEJAEHUE MOCETUTENEH B POZHUYHBIX
TOPTOBBIX TOYKaX POCCHUWCKOM IOBEJIMPHOM CETH «Amamacy. Merononorus
KOMILJIEKCHOTO MapKETMHTOBOTO HCCIIEIOBaHUSl BKJIIOYajia B ce0sS OCHOBHOE W
JOTIOJIHUTEIIBHOE MCCJIEIOBAHUE, B COOTBETCTBUU C PEKOMEHIANMSMH OTIEIbHBIX
aBTopoB. [3] B KkadyecTBe OCHOBHOTO METOJa UCCIEAOBaHUSA OBUIO BBIOPAHO
HaOJI0ZICHUE, B KAYECTBE JOMOIHUTEIIBHOTO UCCIIEIOBAaHUS UCIIOJIb30BAIUCH HHTEPBBIO
C KJIMEHTAMU C KJIMEHTAMU FOBEIIMPHOU CETU «AIamac.

dopmynupys 11es1b padboThl, OblIa BRIBUHYTA CIEAYIOIas TUIIOTE3a:

«IIpodeccronansuo nogoOpaHHas 3BykKoBasi aTMocdepa MarazuHa 10 TIpoaake
FOBEIIUPHBIX H3AEIUN, KOTOpAs SABJISETCS HEOThEMIJIEMOM YacThlO CpElbl, B KOTOPOH
COBEpIIAETCA IMOKYINKa TOBapa WJIM OKa3bIBAE€TCS YCIIyra, MOJIOXKUTEIbHO BIMUSET Ha
nmoceTuTesner ToproBeix Touek. Ilocerurenu OyayT NpPOBOAUTH OOJBIIE BPEMEHU B
TOPTOBOM TOYKE, JTOJIbIIIE OOIIATHCS C IEPCOHANIOM, KOTOPBIA TaK)Ke UMEET BIMSIHHUE Ha
MOKyTaTesisi, COBEpIIaTh OOJIbIIEEe KOJTMUECTBO MOKYTIOK.»

PykoBomutenu  MCCIENOBaHMUS  NPEAJIOKWIA  ONPEACHUTh  JBa  THUIIA
uccienosareneit. [lepBblii — WHTEpBBIOEpP, BTOpOW — HaOmomatenb. HaOmromarensb
HaxXOIWJICA B TOProBOM TOUke (2 yaca HEMpepbIBHOM paOOThl) M 3aHOCHJ PE3YJbTaThl
HaOMIONCHUST B TPEABApPUTEIBLHO pa3pabOTaHHBI JuCT HabOmoAeHus. B nucre
HaOMoeHUsT (PUKCUPOBATUCH KOJIMYECTBO TIOCETUTENIEH TOPTOBOTO MPEAIPUSITHS,
BpeMsl HAXOXJICHHUsS B TOPrOBOM TOUYKE, BpEMsl JHAJIora C IMPOJABIIOM, COBEpIICHHAS
nokynka). VIHTepBbroep HaxXoauics Ha BBIXOAE M3 Mara3uHa (2 yaca HEnmpepbIBHOM
paboThI) ¥ MPOCUITT O TOM, YTOOBI BBIXOJSIINE U3 MarasuHa MOCETUTENH (TTOKYIATENIN)
JaTi KOPOTKOE HMHTEPBBIO (peakiusi Ha TOcelleHue). Pe3ynbrarbl  HHTEPBBIO ATOT
HCCIIEI0BATENb 3aHOCHIT B MPEIBAPUTEIILHO MOITOTOBICHHYIO AHKETY.

HccnenoBanrue mMpoBOAWIOCH B TPEX TOPTOBBIX TOUKAX PO3ZHUYHOM IOBEIMPHOU
cetn «Anmamac». Bpems mpoBeneHus uccienoBanus ¢ 22 ampens 2015 roma go 28
okTsa0ps 2015 roma. Obmiee Bpems IpoBeACHUS UcclieoBanus 4 Henenu. [1o maHHBIM OT
IOBEJIUPHON ceTu «Anmamacy JaHHbIE HEAEAM HUIASHTUYHBI JUIS  TIPOBEACHUS

HCCICAOBAaHMA. B st AHH HCT ABHBIX CIIAA0B HJIN IIOABEMOB IIO IIPpOJda’KaM CBA3AHHBIX
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C TPaIUIIMOHHBIMH TPA3AHUKAMH, B KOTOPHIE TPUHATO NAPUTh FOBEIHPHBIC W3IICIHSL.
Jlau mpoBeneHus cpena, MATHUIA U cy00oTa. Bpems mpoBenenns ObUTO pacrpeneieHo
MEXXY UCCIICZIOBAaTEeIIIMUA HA TPU PA3TMUHBIX BPEMCHHU:

1 Bpems 10:00 — 13:00 (£ 1 yac)

2 Bpems 14:00 — 17:00 (£ 1 ygac)

3 Bpems 17:00 — 20:00 (£ 1 gac)

3a Bpems MPOBEACHHS UCCIICIOBAHUS MMOCCIICHUS PACIIPEACIIINCEH CICTYIONNIM

obpazom Tabmuma 1).

Tabauua 1 - Pacnipenesnenue noceruresieil Mo TOProBbIM TOYKAM.

Bcero nocerureneit W3 Hux B cocTaBe rpymnsl
Toprosas Touka Ne 1 186 nocerurenei 43
Toprosas Touka Ne 2 263 nocerurenen 73
Toprosas Touka Ne 3 865 nocerurenei 237

Hcrounmnk: nuccjea0BaHue aBTOpoB

[Ipu npoBeneHnn ucciaeaoBaHUs ObLIM BBIOPAHBI J1Ba BPEMEHHBIX KOHTPOJIBHBIX
MHTEpBAJIA:

1 naTepBan: 22 anpens — 30 mas 2015 roga

2 unrepsai: 16 okTs0ps — 28 okTs10ps 2015 rona.

N3menenus: 3ByKoBOoW armocdephl ObLIO MPOU3BENEHO BO BTOPOM BPEMEHHOM
uHTepBasie U JByX Toukax: «ToproBas Ttouka Ne 1» um «ToproBas touka No 2», B
«ToproBass Touka Ne 3» 3BykoBas armocdepa He H3MEHsu1ach. Takum oOpazom,

«Toproas Touka Ne 3» siBAsieTCSI KOHTPOJIBHOM MPH MPOBEICHUH HCCIIEI0BAHUS.

ConocTaBUB aHHbIE, OBUIM MOJYUYEHBI CIEAYIOIINE Pe3yJbTaThl: CPEAHEEe BpeMs
MOCEIICHUSI Ha OJIHOTO 4elioBeKa (MHH); CpeAHsis BpeMs Juajiora Ha OAHOro (MUH);
CpelHee KOJIMYECTBO TMOKYMoK (mT.). HeobxoguMo OTMETHUTh, YTO pacyeThl ObLIN
MPOBEACHBI, YYMUTHIBas TOJBKO OCHOBHOTO IMOKyIaress, rpynna (KOMIIaHHs) U3
HECKOJIbKMX YEJIOBEK CYUTAIaCh 3a OJHOT0, YCJIOBHOTO TIOCETUTENIS, MO3TOMY B

BBIIICTIPUBCACHHBIX JAHHBIX €CTh «OCHOBHOM IOCETUTENIL) U «I[OHOJ'IHPITCJ'IBHBIﬁ».
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[Ipu rpaduueckoM NpeaCTaBIECHUM IAHHBIX HAIVIIAHO BHUAEH POCT BpPEMEHU
MIPOBENICHUS TIOCETUTEIEM B TOPTOBOM TOYKE MPU M3MEHEHUH 3BYKOBOW aTMOCQEpHI.
Touka «ToproBast Touka Ne 1» u touka «ToproBas Touka Ne 2 3BykoBasi armocdepa

n3MeHeHa, B Touke « Toprosas Touka Ne 3» He uzmenena. (Puc. 1)

16

14

12

10 -
] - B 1 uHTEepsan
6 - W 2 uHTepBan
4 -
2 -
0 -

Toprosaa ToukaNe 1  Toprosada Tod4Ka No 2 Toprosaa Toyka No 3
1 unTEpBaN 2 UHTEpBal

Toprosas Touka No 1 11,95356125 14,91499611
Toprosas Touxa Ne 2 11,85685128 12,78901111
Toprosas Touxa Ne 3 7,58371595 6,498358234

Pucynok 1 - Cpegnee Bpemsi nmocemeHusi Ha 1 yesioBeka (MHH.)
HcTounuk: HCCJICA0BAaHUC aBTOPOB

Kak BHIHO W3 MPEIOCTaBIEHHOTO TpadUYECKOrO peHieHHUs — MpU U3MEHEHHUH
3ByKOBOM arMoc¢epbl HaYMHAET BO3pAacTaTh BpeMs, KOTOPOE MOCETUTENb MPOBOJIUT B

PO3HUYHOM TOPTOBOM TOUKE TOProBoil Touke. (Puc. 2)
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12
10
8
6 - B 1 uHTEepsan
M 2 uHTepsan
4 -
2 -
0 -
Toprosaa ToukaNe 1  Toprosada Tod4Ka No 2 Toprosaa Toyka No 3
1 unTepBaN 2 uHTepBal
Toprosas Touka Ne 1 7,101052542 10,01279641
Toprosas Touka Ne 2 6,213383838 6,620977674
Toprosas Touka Ne 3 5,001246858 4,368291257

Pucynok 2 - Cpegnsisi Ipog0/IKMTEILHOCTh AMAJI0ra (MHH.)
Ucrtounuk: HCCICN0BAaHUE aBTOPOB

Kak BHUAHO M3 IIPCOOCTABIICHHOI'O Fpa(l)I/I‘IGCKOFO peuicHusd — IIpUu HU3MCHCHHH
BBYKOBOﬁ aTMOC(i)epBI BO3pacCTacT BpCMs AHUAJIOTOB, KOTOPBIC ITOCCTUTCIIN ITPOBOJAT C

MpoJIaBIlaMU-KOHCYJIbTaHTaMH B MarazuHe. (Puc. 2)
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0,4
0,35

0,3
0,25

0,2 - B 1 uHTEpBan
0,15 - M 2 uHTepBan

0,1 -
0,05 -

0 -
Toprosasa Touka Ne 1 Toprosad To4ka N2 2 Toprosaa To4ka No 3
1 unaTEpBaN 2 UHTEpBal

Toprosas Touka Ne 1 0,235294118 0,24
Toprosas Touxa Ne 2 0,243902439 0,37037037
Toprosas Touka Ne 3 0,150943396 0,1184573

PucyHnok 3 - Kosin4ecTBO NOKYIOK HA YeJi0BeKa (IIIT.)
Ucrtounuk: HCCIIEN0BAHUE aBTOPOB

Haubonee BaxHBIM pe3ylbTaTOM HCCIEIOBAHUS SIBISETCS TO, YTO BBISBICHO
BJIMSIHUE 3BYKOBOM arMocdepbl Ha konuuecTBo mnokymnok. (fig.3). Kakx BumnHo wu3
rpaduka, KOJIMYECTBO MOKYIOK MPU U3MEHEHUHU 3BYKOBOM arMocdepbl Bo3pacTaeT. UTto
KAacaeTcs pe3yJbTaTOB IOJYYEHHBIX MPU MPOBEACHUM HMHTEPBbIO HA BBIXOJE U3
Mara3uHa, TO IIOJIyYCHHbIC JaHHbIE HE HECyT HHUKakod HWHGMOpMAIMU 1O TeMe
VCCIIEIOBAHUS.

Bb160pOYHO IPEOCTABIISAIOTCSA OTBETHI PECIIOH/ICHTOB:

Ha Bompoc: «Kaxk 0v1 BBl onierrin atmocepy camoro Marazuna? [Touemy?» (ot 0
1o 10) nmpu HU3KOM OIIEHKE JAIOTCS CIEAYIOIIe OTBEThI: «Malblii pasmMep Mara3uHay,
«He yctpauBaetr accoptuMeHnT», «Bce Xopolio, HO 1IEHbI CIMIIKOM BbICOKME. B 2 pasa
BBIIIIE, YEM Y OCTaJIbHBIX», IIPU BBICOKOM OIleHKe - «KoJIeKTUB ApyXento0HbI», «Bce
YCTPauBaeT, ACCOPTUMEHT XOPOLIHII»

Ha Bompoc: «YTo Obl BbI MOCOBETOBAIU YAY4IIUTh B arMocdepe marazuHa?y
JaloTcs cienyromue OTBeThl: «bbuM ObI HE TakWe IOpOTHE IIEHBD», «AKIHH B

IJISTHIIEBBIX KypHajaX, 4ToObI IEBOUKHU BHIEIN», «Bce xBaraet, BBIOOP OBl MOOOIBIIIEY,
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«Bce oTM4HO, YTO 3aKa3blBalO, BCETNA NPHUBO3ST», IPUSITHBIE, XOPOIINE IPOJABIIbI,
HO MaJIEHbKUU BBIOODY.

[Tpu u3meHnenuu 3BykoBoi armMocgepsl (ToproBele Touku « Toprosas Touka Ne 1»
n «Toprosast Touka Ne 2») OTBETHI Ha BOIPOCHI 110 CBOEH CYyTH HE MEHSIOTCSL:

Ha Bompoc: «Kak ObI BbI oriennnu armocgepy camoro marazuna? [louemy?» (ot 0
1o 10) nonyyaem cnenyromue oTBeThl: «O0CIy)KUBaHUE XOpOLIee, TOMOIIN 0100paTh
MOKYTIKY», «IToTOMY 4TO 3TO TOpOro AJI1 HAlIUX 3HAKOMBIX», «XOPOIINE CKUIKIY.

Ha Bompoc: «Uto Ol Bbl IOCOBETOBAJIM YIY4YIIUTh B arMocdepe marazuHa?»
JaroTCs cienyronye orBeTsl: «Monenu, accopTUMEHT», «S cuurtaro, 4To Ha cepedpo,
JOMYCTUM, CKUJKH JOJKHBI ObITh TOOOJIBIIE, IOTOMY YTO OY€Hb JOpOro Bcé. S xorena
Obl, uTOOBI LIeHbl ObUIM monemienne. Hy, ceituac kpusucy, «Ceiluac Tak ¢ XOAy U HE
OTBETHILIb, HABEPHO. MOXKET OBITh, AHOHCUPOBATH CBOM CKUJKH TaM, aKIUH U T.J. bbuio
Obl Oosee spko», «MoxeT Kakue-HUOynb cepTHU(UKaThl NmojapouHble. Tam, HE 3HalO,
OyKET LIBETOB B MOAAPOK JINOO MIaMIIAaHCKOE B TIOAAPOK, €CIIU MOJIOJOKEHBI, I0ITyCTUM,
«MoxxHO TIpenaratb Koge, MOPOKEHOE KITMEHTaAM.

Kak BUIHO M3 MOSyYEHHBIX OTBETOB Ha BOMPOCHI MOCETUTENIM Mara3uHa He
BBIJICJISIIOT arMocdepy, Tem Ooree 3BYKOBYIO W3 OOIIEro BOCHPHITHS Mara3uHa.
TunoBoii oTBeT Ha Bompochkl 00 armocdepe cuenyrommuii: «lIpusitHas oOcTaHOBKA,

IIPUATHBIC IIPOAABLLD», KTYT YIOTHO)».

[IpoBeneHHbIE MCCIENOBAHUS C TIOMOIILI0 HAOIIONEHUS TIOKA3alld, YTO JIaHHAS
TUIIOTE3a OKa3aJloCh BEPHOM. B pPO3HMYHBIX TOProBbIX TOYKAX IOBEJIUPHOW CETHU
«Apamacy, tae Oputa npodeccruoHanbHO U3MEHEHA 3ByKoBas arMocdepa HaOmIoaaeTcs
POCT BpPEMEHU IO HAXOXKJCHUIO MOCETUTENS] B TOPrOBOW TOYKE, YBEIUYEHUS CPEIHETO
BPEMEHU JHUajora ¢ IMepCcoHaNOM, padOTaloUUM B TOProBOM TOYKE, YBEIUYUBAECTCS
CpelIHEeEe KOJMYECTBO IMOKYINOK Ha OJHOro mocetutens. UTo KacaeTrcss IaHHBIX
UCCIICIOBAHUM, TOJYYEHHBIX C TOMOILIBI0 HHTEPBBIO, TO HMX JOCTATOYHO CIIOXKHO
HCIIOIb30BaTh B JIAHHOM HCclieoBaHWU. Ellle Ha cTaauu MOATOTOBKU aHKETHI, Oblia

BBIABHHYTAa TI'MIIOTC3a, YTO, BO-IICPBLIX, 6YI[YT OOJIBIIIE CIIOKHOCTH C MMOJIYYCHHUCM
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UHTEPBBIO Yy IOCETUTENEH IOBEJIUPHBIX CaJOHOB, TO €CTh OyIeT BBICOKMI YpOBEHb
OTKa30B, BO-BTOPBIX, B CBSI3W C TEM, YTO MCCIEAOBATEISAMU J€JIAETCS MONBITKA
IEPEBECTH AMOLMOHAIBHOE BOCIPHUATHE B PALMOHAIBHOE BOCIIPUSTHE OTBETHI, OyayT
MPAKTUYECKH HE TOAHBI K HHTEpIpeTaluu. IMEHHO Takue JaHHbIe ObLIN MOJYYEHBI.

Pesynwrarel nccienoBanusi, MpOBEJACHHbIE B (pOpMe HAOMIOACHUN 32 TIOCETHTEISIMU U
3aMepbl BpPEMEHM U KOJIMYECTBA IOKYNOK MOIYT OBITh HCHOJIb30BAHbI KaK
J0Ka3arenbHas 0asza BIMSHUA 3BYKOBOM aTrMocdepbl Ha TOBEJACHHE MOTpeOuTencil B
PO3HUYHBIX TOPrOBBIX TOYKAX: BpeMs HAXOXKACHUS B TOPIOBOM TOYKE, YBEIHYCHUE
BPEMEHH JHUAJOrOB C IPOJABLAMH-KOHCYJIBTAHTAMM, H, KaK pe3yJbTaT 3TOro —
YBEJIMYECHHE KOJIMYECTBA MOKYIOK. [IpoBeieHre HHTEPBBIO C MOCETUTENIIMH PO3HUYHBIX
TOPTOBBIX TOYEK JIJIsl MIOHUMAHMSI BIUSHUS 3BYKOBOW aTMOc(epbl Ha HUX IPU3HAHbI HE

BCPHBIM MCTOAOM IJIAA IIPOBCACHUA HOI[O6HBIX PICCJIGI[OB&HHIZ.
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AHHOTAIIUA

B crarbe mpuBeneHbl pe3yibTaThl KCCIEIOBaHUS OCOOEHHOCTEW (opMUpoOBaHUS
IIPUBJIEKATEIIBHOCTH TEPPUTOPUU KPYITHBIX TOPOAOB ISl Pa3BUTHUS UHAYCTPUU TypU3MA.
OnpenenuM COBPEMEHHbBIC TEHJICHIIMU B TOPOJCKOM MapkeTuHre. CdhopmMyaupoBaHbI
(bYyHKIIMM TOPOJCKOTO MAapKETHHTA, & TAK)K€ COBPEMEHHBIC MEXaHU3Mbl U UHCTPYMEHTBI
npoABrKeHUs1 Meranonuca. CenaH BbIBOJ, YTO B YCIOBUAX MIOOATM3AIMN IKOHOMUKU
KPYIIHBIE TOPOJA KECTKO KOHKYPHUPYIOT HA PHIHKE B MOMBITKE MPUBJICYb WHBECTHUIUH,
OuzHec, XKUTENeW W TYpuUCTOB. B 93TOl CBSI3M TOPOJCKOM MApPKETHUHT SIBIISICTCS
HEOTBEMJIEMOM 4YaCThKO TOPOACKOTO IUIAHUPOBAHUSA, a TakKXe OCHOBOM €ro
KOHKypeHTocrocoOHocTU. [IpaBuiibHO pa3paboTaHHAasi MapKETUHTOBAas CTpaTerus
MOXET IMOMOYb TOPOY PACKPBITH €TI0 KOHKYPEHTHBIE IPEUMYILECTBA.
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Abstract

The article presents the results of a study of the features of the formation of the
attractiveness of the territory of large cities for the development of the tourism industry.
Define current trends in urban marketing. The functions of urban marketing are
formulated, as well as modern mechanisms and tools for promoting a metropolis. It is
concluded that in the context of the globalization of the economy, large cities compete
fiercely in the market in an attempt to attract investment, business, residents and
tourists. In this regard, urban marketing is an integral part of urban planning, as well as
the basis of its competitiveness. A well-developed marketing strategy can help the city
to unleash its competitive advantages.
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PECULIARITIES OF FORMING ATTRACTIVENESS OF THE TERRITORY
OF THE CITY FOR TOURISTS

[moGamm3anus, Tpanchopmaru pelHKA TPYAA, BIUSHUE HOBBIX TEXHOJIOTHUH H
COKpalleHUe YPOBHsI OCTHOCTH, POCT HACEJICHHUS U MPOoIecC NI00aILHON ypOaHU3aluu

TEPPUTOPUIA B KOPHE H3MEHHJIM COBPEMEHHOE OOIIECTBO M TOPOJCKON JaHmmadT.

17 Marepuansr VII MexyHapoaHol HayIHO-TIPaKTHYECKON KoH(pepenmuu ['nibauu MapkeTonoros u POY uwm. I.B.
[TnexanoBa «Mapketunr Poccum» (ITaHKpyXHWHCKHE YTEHHS), TIOC8sauyeHHoU 30-1emuto nepaotl poccutickoil kagheopul
mapxemunea @I'BOY BO «Poccutickuil sxonomuueckuil ynusepcumem umenu I'B. [lnexanosa» u 85 —nemuio ocnoeamens
nepeoii kagedpwvt mapremunea npogeccopa Conosvesa bopuca Anexcanoposuua ([lama nposedenus: 25 oxtsiops 2019 1)
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BonbIMHCTBO MHPOBOTO HACEJICHHS MHUpa >KMBET B HACTOSIIEE BpPeMs B TOPOJaXx.
Jlanubie kpacHopeuuBbl: B 1950 rogy Tonbko 30% HaceneHust Mupa ObLUIO TOPOJCKUM, B
2014 romy »TOT MOKa3arenb yxke coctaBwi 54% U, Kak oxuaaeTcs, 1ocTUrHeT 60% B
2030 u 66% B 2050 romy. [1] Bo BpeMs mepBoii BoiHBI ypOanu3auu, Mexay 1750 u
1950 romamu, 400 MUJITTMOHOB YEJIOBEK MEPECEIUIUCHh U3 CEIICKOM MECTHOCTU B
roposickyto. B 1950 romy Hawascs HOBBIM IpoIiecC IMOJ Ha3BaHUEM «BTOpasl BOJIHA
ypOanm3aruu». Temmbl 3TOro mpeoOpa3oBaHUs OyAyT NPOAOKATECS B TEUCHUE
CICAYIOIMX ABYX WM Tpex necsatuietuid. CommacHo oTdety «llepcrnekTuBsl MUPOBOM
ypOanuzammu» 3a 2014 rox Opranmzannu OO0benuHeHHBIX Haruii, oxxumaercs, 4to 10
CEepelMHbl ATOr0 BEKa TOpPOACKOE HaceineHue yBennuutcsa Ha 2.400 MUIUIMOHOB
xutened. [2] DTo o3HaAYaeT, 4TO TEPPUTOPUM, OCOOCHHO CEIILCKUE ParOHBI, OYIyT
MIOCTETIEHHO TPaHC(POPMUPOBATHCS B TOPOJCKHE COOOIIECTBAa, 4YTO TPUBEIET K
CO3/IaHUIO0 TIIO0ATBLHOM TOPOJCKON cUcTeMbl. [3] DT0 OymeT OJHUM U3 CaMbIX OONBIITNX
M3MEHEHUM B HCTOPUH YeJIOBeUeCTBA. TE€PMUH «TOPOI» BKJIOYAET B Ce0S pa3HbIC
KaTeropuM: OT HEOOJBIINX HACEJIICHHBIX IYHKTOB A0 MeramoiucoB. Ha 2016 ron
HacuuThiBajgoch 503 Meramonuca u 34 Merajornojuca, U3 KOTOPBIX TOJBKO B OJTHOM
(Toxuo) mpoxuBaeT 0koJi0 37 MUJUIMOHOB >KUTEJIEH, a erle BOCbMHU - 20 MUJUIMOHOB
yejoBek. B Hacrosiiee BpeMsi CTAHOBHUTCS aKTyaJbHBIM IOYEMY TOPOJ MPHUBIEKAECT
TYPUCTOB M KaK C TIOMOIIbIO MapKeTHHra MOXHO C(HOPMHUPOBATh  OTYy

IMPUBJICKATCIbHOCTD.

HccnenoBanus nokasaiy, 4To ropofl, caM 1o ce0e, MPUBJIEKaeT TypUCTOB CBOUMU
BO3MOXXHOCTSIMH -  OOrarcTBOM  €ro  HMCTOPHYECKHMX W KYJIBTYpHBIX
J0CTONPUMEUATEIBHOCTEHN, 0OMIMEM MarasuHoOB, PECTOPAHOB, TEATPOB, HOYHBIX KIYyOOB
u T 1. Hekoropple yueHble 0000maIOT JaHHOE oOmpeneneHue, QGopMyaupys
OTlIpeNeNiCeHHe TPUBJIEKATeIbHOCTH TOPOJCKUX HAINpaBICHUH KaK «pa3HooOpas3ue
BapHAHTOB, KOTOPbIE MOXHO YBUETb U CETaTh». DTUMH BapuaHTaMH MO>KHO HAa3BaTh:

1) 0OBEKTHI KyJIbTYphl: My3€H U XyJ0KECTBEHHBIE Trajiepeu; TeaTphl; KOHIIEPTHHIC

3allbl; KUHOTEATphl; KOH(MEPEHI-IIEHTPHI; JpPEBHUE TMaMATHHUKH; CIIOPTUBHBIC
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COOpYXeHusl; (heCTUBAIM; APXUTEKTYpY; CTAaTyH; PEIUTHO3HbIE COOPYXKEHUS; MapKu U
3€JICHbIC 30HbIL; IUIKU [4, 11]

2) CommanbHble MW KyJIbTYpHbIE OCOOCHHOCTH: $3bIK, MECTHbIE OObIYaH,
KyJIBTypHOE Hacjenune, 0€30macHOCTb.

3) CylecTBYIOT Tak»e AOMOJHUTEIbHBIC AJIEMEHTHI, TaKW€ KaK: HaJluuue |
KaueCTBO OOCITYXMUBaHUS B TOCTUHUIAX, HAIUYKUE OOBEKTOB OOIECTBEHHOTO MUTAHMUS,
TOPTOBBIX IIEHTPOB, PBIHKOB, JIOCTYIMHOCTh JECTHHALMM (HAJU4YUE a’pOMOPTOB,
KEJIE3HOJIOPOXKHBIX BOK3QJIOB, JOPOKHOM HWHQPACTPYKTYphl), HAIMYHME IMAPKOBOK,
TYpPUCTCKUX WH(GOPMAIIMOHHBIX OOBEKTOB TAaKWX Kak, Hampumep, MH(OpMaIlMOHHbBIE
010pO, KapThl, TUCTOBKH, MyTEBOJUTENHN U Tak aanee. [4, 10]

OTMeTnM, 4TO ropoja M HMX MOABUJ, METAMOIUCHI, UMEIOT Pa3JINYHbIEC THUIIbI
pPECypcoB, KOTOPBIE MOTYT BbI3BaTh HHTEPEC TYPUCTOB, MPEATIOYUTAIOIINX PA3HbIE TUIIbI
Typusma (KyJIbTypHBIN TYpU3M, PEIUTHO3HBIN TypU3M, IETOBOM TypH3M U T. 1.). OqHaKO
HE TOJBKO TOPOJ MHTEPECeH TYpHUCTy, HO u TypucT ropoay. Cpemu 3¢ddekros,
OKa3bIBAIOIIMX  BIUSHUE HAa  TOPOA, MOXHO  YINOMSIHYTh  «TYPHUCTCKYIO
okeHTpuduKauo». SIpkuM npuMepoM CiIyXuT cutyamnus B 80-¢ roasl B Manpune,
cronuiie Mcnanuu. B cepenune 80-x ronoB neHTp Maapuaa OblT CKOIIJIEHUEM PaiiOHOB,
MOJIB3YIOIIMUXCS aypHOU cnaBod. OOnmacte IpaH-Bum — 1eHTpanbHble palioHBI,
Hanpumep Yyoska, SBISUIMCH MECTOM BBICOKOM KOHIICHTpalUM O€JHEHIINX CIO0eB
HacesieHusi. OCHOBHBIMHM IIEHTPAMH TOPTOBIM U Pa3BICYCHUHN CIY>KWJIU OKPECTHOCTHU
ropojia. 1o OBUIO CBSI3aHO C TEM, YTO HE OBUIO Pa3BUTO TPAHCIOPTHOE COOOIICHHE C
OKPECTHBIMH TOPOJIaMH, HAIpUMEP ICKOPUATIOM, XOAMJIA TOJIBKO aBTOOYCHI, KOTOpHIE
OCTAaHAaBIIMBAIUCh Ha OKpanHax Maapuaa. COOTBETCTBEHHO, OCHOBHASI Macca >KUTENEH
OKPECTHBIX TOpPOAOB, KOTOPBIX TaKXe€ MOXHO HAa3BaThb YYaCTHUKAMH TOPOJICKOTO
Typu3Ma, CKalluBajach Ha OKpamHax MO BBIXOAHBIM. CHUTyalusi U3MEHWIACHh MOCIIE
MMOCTPOUKHU CETH >KEJIE3HOIOPOKHOTO COOOIIEHHUs, KOTOpas CBs3aja HE TOJBKO cam
Manpun ¢ OKpeCTHBIMH TOpOJaMHM, HO MW CBs3aja wHeHTp Maapuga ¢ ero
OKPECTHOCTSIMU. TakuM 00pa3oM, IPHUE3KAIOIINE MTOCETUTENH CKAITMBAINCH y)KE HE Ha

OKpanHax, a MOIJIH CIIOKOMHO A0CXaTrb A0 HOCHTpPA, YTO AAJIO TOJIYOK B HepeCTpoﬁKe

151



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

roposa, pa3BUTHIO TOPrOBIIM U MOJHOM 3aMEHE COCTaBa HaceleHus B 3Toi obmactu. Ha
JAHHBIM MOMEHT, palioH lpaH-Bum u npuieraronmx K HEMY pPallOHOB CUMTAETCA
LIEHTPOM TOPIOBJIM M PA3BICUEHUM Topojia, Haubosee OXKHUBJICHHON M caMON JOpOrou
4acThIO TOPOJA JJIsl IPOKUBAHUS. 5]

OnpenenuM COBpPEMEHHBIE TEHJAEHUMU B TOPOACKOM MapkeTuHre. C pa3BUTHEM
KauecTBa M yPOBHS JKU3HH, Y JIIOAEH MOABUIOCH OOJIbILIE BOZMOKHOCTEM U BPEMEHHU Ha
IIyTEHIECTBUA. YIIyUIIEHUE KadeCTBA JKM3HM O3HAYACT, 4YTO Yy OCHOBHOM MAacCChI
MYTEUIECTBYIOIMX IOSBWJIOCH OOJbIle CBOOOIHBIX JIEHEXKHBIX COEpEeKEeHUH, a
HAKOIJICHHBIN OMBIT MO3BOJISIET UM KPUTHUYECKU MOAOMTH K BBIpAOOTKE TpeOOBaHUM U

3aIIpOCOB K OTABIXY. MoxHO BBIJICJIUTD CICAYIOHNC TCHACHIINU:

1.  3ampoc Ha aKTUBHBIM U MHOTO(QYHKIIMOHATIBHBIA OT/BIX;

2. pazHooOpasue BbIOOpa MECT OTIbIXA;

3. BO3MOXHOCTH JAPOOJICHUS OTIAYMBAEMOTO OTITYCKa;

4. aKTUBHAsl WHTErpalds HOBBIX TEXHOJOTUM B >KW3Hb, YTO IOBBIIIACT

YpPOBEHh HWH(GOPMAIIMOHHONW  OCBEIOMJICHHOCTH IIOTEHIIMATIBHBIX IOTpeOUTenei
TYPUCTCKOTO TPOAYKTa O TYPUCTCKOM TMPEAJIOKCHUH, a TakKe JaeT BO3MOXHOCTh
MPOJIaBIy U MOTPEOUTEIIO O0IIaThCA 0€3 MOCPEAHUKOB Yepe3 MPsIMbIE KaHAJbI MPOIAXK
(skyscaner, booking);

5. yIydllleHHE Ka4yeCTBa KU3HU HACEIICHUS, YTO MPUBEIIO K TOMY, UTO Y JIFO/IEeH
MOSIBUJIOCH OOJIbIIIe BpeMEHU W (PMHAHCOBBIX BO3MOKHOCTEH JIJISl MYTEIMISCTBUI KakK Ha

JanbHUE, TaK U KOPOTKHUE Toe3aku (city-break);

6. BBICOKHE TPEOOBaHUS K KaUueCTBY;
7.  TIOSBJICHWE HOBBIX THUIIOB TYPUCTOB;
8. POCT uncia CaMOCTOATEIBHBIX MMy TEIIECTBUH.

CoBpEMEHHBIN TYpUCT — HE3aBUCUMBIN MYTEIIECTBEHHHUK, KOTOPBIA B COCTOSTHUM
CIUTAaHUPOBATH JJIs C€0s1 THUI OTAbIXA, KOTOPBIM OylIeT OTBEYaTh BCEM €0 TPEOOBAHUSIM O
KauecTBe. Kpome 3TOro, CTOMT Takke OTMETUTH IOSBIICHME HOBOIO THMA TypUCTa -
MOCTUHAYCTPUATBHBIN TYypUCT. [loCTUHIYCTpUAIBHBIA TYPUCT OTIMYAETCS TEM, UTO Y

HCTO €CTb M BPCM:A, U ACHBI'M OJIA HYTGHIGCTBHﬁ, HO TJIaBHOM €ro 0COOEHHOCTBIO

152



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 3
Journal Marketing MBA. Marketing management firms 2019, issue 3

ABJSIETCA CTPEMJIEHME K CO3JaHUI0 CBOErO COLMANbHOIO craryca. llyremecTBus
MIOMOTAIOT €My NOJJEPKUBaTh CBOM COIMANIbHBIA CTaTyC Ha OIpPEACICHHOM YpPOBHE,
yeMm OoJibllie MyTEIeCTBUI — TEM BBIIIE CTaTyC, TO €CTh MOSBISETCA TEHICHIUS K
KOJUICKIITHOHUPOBAHHUIO BIeYaTICHU. Meramoaucel, codeTaronye B cedbe yao0CTBO H
0€30macHOCTh ¢ pa3HOOOpazreM GOpM OTIbIXA, TTOIXOAAT JJIsl TAKOTO THIIA TYPHUCTOB.

Chopmynupyem QyHKIIMU rOpojcKOro MapkeTuHra. OCHOBHBIMU MPUYHMHAMH, TI0
KOTOPBIM PEau3yeTcs MapKETUHIOBAsl CTpaTerusl B ropo/iax - MPHUBICYECHUE TyPHUCTOB,
INPUBJICYCHUE WHBECTULHUM M PAa3BUTHE MPOMBIIIJIEHHOCTH WU MPEANPUHUMATEIHCTBA,
MPUBJICYEHUE HOBBIX >KUTEJCH, BIMSHUE Ha MECTHOE OOIIECTBO - «BHYTPEHHUU
MapkeTuHI». [6, 10] BHyTpeHHHI MapkeTUHT MOApa3yMeBaeT Moji COOOM peanu3aiuio
Pa3JIMYHBIX IPOEKTOB BHYTpHU ropona. [IIupoko M3BECTHO, YTO yCHENIHBIE KYJIbTYPHBIE
MPOEKThl MOTYT CTaTh BHYTPEHHEH MAapKETUHIOBOM CHJIOW, CIOCOOCTBYIOIIEH
MECTHOMY pa3BUTHIO. BHYTpeHHUN MapKETHHI TaKX€ MOXKET OBITh OMpPENesIOIUM
(akTOpoM TOTO, KaK MHUTEIH Tropojia BOCIPUHUMAIOT KaY€CTBO CBOEU KU3HHU B ITOM
ropoze.

['opoackoil MapKeTHHT BKJFOYAET B ce0s YEThIpE OCHOBHBIX BUA JIESITEIbHOCTH:
pa3paboTka MPenoCTaBIsIEMbIX YCIYT M OMpeesieHHe CrelnUUeCKuX XapaKTepUCTUK
ropojia; OomnpeeieHue MOTHMBOB JJid TMOTEHIMAJIbHBIX MOKYyMarejied ero TOBapoOB H
yeiyr; 3h(dEKTUBHOE PAacIpOCTpaHEHHWE CBOEH MPOMYKIUU; MPOABMKCHUE MUMHIKA U
neHHocre. [6, 12] Crparerndyeckuii TOpPOACKOM MapKETHUHIOBBIM IUIAaH JOJKEH
BKJIIOUATh YIy4IlIEHUs B cepe TOpPOJCKOTO TIAHUPOBAHUS, UHPPACTPYKTYPhI, OA30BBIX
YOIy, TakKuX  Kak  37paBoOXpaHeHWEe,  Oe30macHocTh U 00pas3oBaHHE,
JOCTOTIPUMEYATENIbHOCTH, a TakKXKe JOJDKEH YYUThIBaTh MOTPEOHOCTH U IKEIaHUs
IIEJIEBBIX TPYIII PhIHKA M BKIIOYATh B CE€0sl PealMCTHYHOE BHUJIEHHE OyIyIIero roposa.
Haxkonen, nzoOpakeHue, HApUCOBAHHOE JJIA TOpoja, TOJDKHO OBITh JOCTOBEPHBIM,
MPaBAONON00HBIM, TPOCTHIM, MPHUBICKATEIbHBIM M 0cCOOeHHBIM. [lo ompeneneHuio
IOHBTO, «uMumx TEppUTOPUN» - COBOKYMHOCTh 3MOILMOHAIBHBIX M PallMOHATbHBIX
MPEACTABICHUM, BBITEKAIOIIMX U3 COMOCTABJICHUS BCEX IMPU3HAKOB TEPPUTOPHH,

COOCTBEHHOI'O OIIBITA J'HOI[Gﬁ H CIIYXOB, BJIIMAIOOIUX Ha CO3JaHUC OIIPCACICHHOT'O
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obpa3a.

Jlst Toro 9T00BI MPOTHUBOCTOATH KOHKYPEHIIUHU, YIPABICHUE TOPOJAOM OJIKHO
OCYIIECTBIATHCS C IIOMOIIBIO TPAMOTHO BBICTPOCHHOIO MPEANPUHUMATEIBCKOTO
MOJIX0/1a U OBITHh OPUEHTHUPOBAHO HA (HOPMHUPOBAHHE KOHKYPEHTOCIIOCOOHOCTH TOpo/a,
KaK TYpHUCTCKOW aecTuHanuu. [7, 12] YopaBieHue TOJDKHO OMUPAThCA HA YCIIOBHUS
PBIHOYHOM Cpelibl, B KOTOPOM OH HaXOIUTCs, ObITh THOKUM M CIIOCOOHBIM pearupoBarh
Ha U3MEHAIOUIMECS TeHACHIUU phIiHKA. OCTpas KOHKYPEHIMS 3aCTaBIsE€T €BPOIMEICKIE
ropojila COCpPEJOTOYNTh CBOM YCHIIMSI Ha pAa3BUTHM Ha TEX CEKTOPOB, KOTOPBIC
MpenjaraloT MM KOHKYpPEeHTHbIe mpeumyiiectBa. OjHAakKo HEIOCTaTOYHO OBIThH
KOHKYpPEHTOCIIOCOOHEee B OJHOM cdepe, 4eM coceaHue Topoja, HEOOXOAUMO CTaTh
MaKCHMAaJIbHO TPUBIIEKATEILHBIMHU, HACKOJIIBKO 3TO BO3MOXHO, BO BCEX OOJACTSIX: Kak
MOTEHIIMAIBHOTO MECTa JKHUTENbCTBA (OCOOCHHO /IS CHEIUAIUCTOB C BBICOKUM
ypOBHEM 00pa3oBaHus U KBATU(UKALINK), KAaK MECTa JJIs CO3/laHus Ou3Heca, MecTa st
BJIOKCHUSI WMHBECTUIIMA U MECTa, KyJda IMOTCHI[MAIbHbIC TMOCETUTEIN XOTEIH Obl
Mpuexarhb.

Meranonucel, Kak TOJBHUJ TOPOJCKOM arjoMepamuu, TPEICTABISIOT COOOM
CIOXKHBIM  TPOIYKT, KOTOPbIM HE TMPOCTO MNPEIOCTABIACT 3€MIIO, 3IaHUf,
MHPPACTPYKTYPHBIE YCIYTH XKWIbE, YCIYTH U COIUAIIBHYIO CPEIY, a CIOKHYI0 CUCTEMY
Pa3HOPOAHBIX DJEMEHTOB C €IWHBIM IIEHTPOM YyIpaBieHus MU pas3Butud. Llenbro
MapKeTHHTa Meraroyiuca sBIsSeTCS OObCIMHEHUE HJTHX JJIIEMEHTOB B MbIILUICHUH
MOTEHIIMAIIBHON ayIMTOpPUU B eAuHOE 1esoe. TakuM o0pa3om, ropo/icKoil MapKEeTHHT
UTPAET BAXKHYIO POJb, (GOPMHUPYS MOCT MEXAY IOTEHIIMAJIOM METanojiuca U €ro
WCOOJIL30BaHUEM Ha Oylar0 MECTHOro cooOrmiectBa. ITO 0COOEHHO Kacaercs
€BpPOMNEHUCKUX MEramnojiucoB, KOTOpPbIE, C OJIHOM CTOPOHBI, SIBJISIOTCS MHPOBBIMU
LEHTPaMHu C CUJIbHOM MECTHOM CaMOOBITHOW KYJIBTYpOM, & C IPYroi CTOPOHBI, UMEIOT
MEKIYHAPOJIHBI XapakTep, MOCKOJIbKY IMPUBICKAIOT IMMOCETUTEIEH CO BCEro MHpa.
OpHako €cTh MEramojuChi, C OOJBIIMM KYJIBTYPHBIM TOTCHIIMAJIOM, KOTOpBIC HE
SBJISIFOTCA YCHEIIHBIMU Ha pPbIHKE. PalMOHaNbHO COCTaBICHHAsT MApKETUHIOBas

CTPAaTCTrA MOXCT UBMCHUTDH OTY PCAJIBHOCTD.
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PaccMoTpyM OCOOEHHOCTHM MapKeTHMHIa MeramnojincoB. OTIMuYMTENnbHAs YepTa
MeEraroJyiuca OT IMPOCTOTO TopoAa B TOM, 4YTO, SIBISSICH (PMHAHCOBBIM, PECYPCHBIM,
KyJIBTYPHBIM LEHTPOM OINPEIEICHHOTO PETHOHA, OH YXE€ MPHUBICKATEIEH A
MOTEHIMAIBHBIX MOTPEOUTENEH, YTO CTABUT €r0 B BEChbMa BBITOJHOE IOJIOKEHUE I10
OTHOUIEHUIO K JAPYTMM HACEJIEHHBIM MyHKTaM. OJHAKO 3[eCh 3aJI0)KEHa OCHOBHAas
«JIOBYILIKa» YIIpaBJeHUsl TeppuTopuen meranonuca. ['opon, cam no cebe, HEOIHOPOACH
B Pa3NUYHBIX AaCMEKTax: JeMOrpaQuueckoM, COLMOKYIbTYPHOM, STHHYECKOM
OTHOILICHUH, MOCKOJbKY NPHUBJIEKAECT Pa3JIMYHbIE TPYNIbl HACEICHUS, 4YTO SBISIETCSA
KPUTHYECKUM JUIsI METarojanuca B CBA3HM C OJHON U3 €ro ONPENEIAIOIMNX XapaKTEPUCTUK
- MHOTOMMJUJIMOHHBIM HaceJeHueM, KoTtopas Oblia paccMmoTpeHa pasee. [8,10] Oto
OPUBOAMT K MpoOieMe BbIOOpa IENEBbIX PBIHKOB M PACCTAHOBKE NPUOPUTETOB B
pa3BuTHM Meranosimca. Kpome 3Toro, Henib3si 3a0bIBaTh O COBPEMEHHOM TEHJEHUUHU K
m00anbHON ypOaHU3allMu TEPPUTOPUU M, KaK CIEICTBUIO, PUCKY BO3HHKHOBEHUIO
OO0JBIIOTO KOJIMYECTBA METANOIMCOB U METAJIONOJINCOB, YTO MIPUBOAUT K YKECTOUEHUIO
KOHKYpPEHLIMM  MEXJIy  CYIIECTBYIOIIMMH  MEramojucaMud  3a  IPUBJICYEHUE
NOTEHUUAIbHBIX MOTpeduTeNneil. JT0 TakKe BIUSET Ha MOAXOA K BHIOOPY ILIEJIEBOTO
CerMeHTa.

CermeHTauus pbIHKA MPOUCXOAUT KAaK HAa HAUMOHAJIBHOM, TaK M Ha
MeXAyHapoaIHOM ypoBHE. OCHOBHBIE LI€JI€BbIE PHIHKU JI TOPOIOB M METANOINCOB: a)
MOCETUTENH, 0) )KUTENIU U MepcoHal, B) Ou3Hec. B Teopun MEHEI)KMEHTa CyIIeCTBYET
TPU BHUJA OCHOBHBIX CTPAaTETMH CEIMEHTALMM: CTPATErHsl KOHLIEHTPALMH, B KOTOPOW
BHUMaHHE (OKycHUpyeTcs TOJIbKO Ha ofHoM IieneBoM pbiHke. [7, 11] Crparerus
mupdepeHuany, B KOTOPOW BBIOMPAIOTCS PpAa3IMYHbBIE LIEJIEBbIE PBIHKH, HO
dbopMupyeTcsi MHAMBUAYaIbHBI MNOAXOJ K Kaxkaomy w3 Hux. Crparerus
HeauddepeHIMpoBaHus, MPU KOTOPOW BCE IIEJIEBbIE€ PBIHKH PacCMaTpHUBAIOTCS
OJIMHAKOBO, MPUMEHSETCS OJMHAKOBBIN NOAXO ISl KaXKI0TO.

KoHIIEHTpUpOBaHHBIM MAapKETUHT SIBISIETCS OJHOM M3 CaMbIX KOH(DIUKTHBIX
CTpaTerui, TMOCKOJIbKY, KOHIIEHTPUPYSICh Ha OTHOCHUTEIbHO HEMHOTOYUCICHHBIX

IIEJIEBBIX TPYIINax, YIEMISeT MpaBa ropa3fao 0ojiee OOMMPHON KaTETOPUH HEIICIEBBIX
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TPYIII, TAKUM 00Pa30M, CTAJIKUBas UX MEXIy co00i. MeHee KOH(DIMKTHBIMU SBIISIOTCS
nuddepennrpoBantas 1 HeauphepeHIMpPoBaHHAs CTpaTeruu. B Teopun MeHemKMeHTa
HemuddepeHIIMpOBaHHAs CTPATETHsI pacCCMaTPUBAETCsl B Ka4eCTBE OCHOBHOW IS TEeX
NPEINPUIATUNA, KOTOPbIE TOJBKO BBIXOJST HA PBIHOK, CTPEMSICh OXBATUTh KAaK MOXKHO
Oonpllle TPyHnn MOTEHUUATBHBIX MOTpEOUTENel U, yXKe MOTOM BBIOPATH LIETEBYIO
ayauTopuio. B TepMuHAX MapKeTHHra MeEramojiuca 3TO O3HauaeT, YTO HE OTAAIOTCS
SBHBIC MPENNOYTEHHUS] HU OJHOM M3 TPy MOTPEOUTENEH, YTO ITUIOXO CKa3bIBaeTcs Ha
MO3ULIMOHUPOBAHUH METAINOJNCA, Y HETO HEeT OTIMYUTEIBHOM YepThl, BHIACISIONICH €ro
Ha pBhIHKE JpyTrux MeranoiucoB. JuddepeHnupoBanHas ke cTpaTerusi 0XBara pbIHKa
npeanonaraeT  OajJaHCUPOBAHME MEXKIY NPEANOYTCHUSAMU  PA3IUYHBIX  TPYIII
MOJIb30BaTENEH U MOUCK OOIIMX IIEHHOCTEH M MHTEPECOB, CIIOCOOHBIX UX OObETUHUTD.
OnHako 3/ech TaKXKEe €CTh «IOABOAHBIC KaMHH», MOCKOIBbKY BBIOpAHHBIE CETMEHTHI
MOTYT MPENBABIATh K METAINOIUCY MPOTUBOMOIOKHbBIE TPEOOBAHUS, YTO MPENSATCTBYET
(OpMUPOBaHUIO aJTBTEPHATUBHBIX MPOAYKTOBBIX KOHIIETILIUM.

Y meramnonuca ecTb BO3MOKHOCTh BBIOPAaTh TOT TUI TYPUCTOB, KOTOPHIX OH XOYET
IpHUBJIE€Yb, HO OTO O3HAYaeT, YTO B IMEPBYI oOuepelb OH JOKEH HMETh BCE
HeoOxoaumble ycioBus. [loceturens MOTyT OBITH KIacCU(DUIIMPOBAHBI MO CIETYIOIINM

rpyIaM, HAaIPUMED, B 3aBUCUMOCTH OT TPUYUHBI IOCELIEHNSA

1. My TEIIECTBYIOIINE 110 padoTe.

2 Jlenerarsl Ha KOHGEPEHIUHU U SIPMAPKH.

3 Kpatkocpounbie nocetuten (city-break, >kUTe OKpeCTHBIX TOPOJIOB).
4, TypucTsl, mocemaronue apy3en U poJICTBEHHUKOB.

5 Y4acTHUKN KPyH30B.

Jlnst pemieHust 3TUX TPOOJIEM TOPOACKOW MEHEIKMEHT Ppa3ielisaeT pPaloHBI
MeTaroJjuca U ero MPUTropoaAOB Ha Pa3IMYHbIC IPOAYKTHI, KOTOPBIE TTPOJAACT Pa3TMIHBIM
rpynmnam noTpeduTenei, ¢ TeM, 9To0bl 00€CTICUNTh COITMATBHOE OJIArOMoOTyYue.

OnpenenuM  COBPEMEHHBIE MEXaHW3Mbl W WHCTPYMEHTHI  MPOJBUIKEHUS
Meramojuca. B cTparerud mpOABMKCHHUS TEPPUTOPUU MeETarojnca, Kak TYypHUCTCKON

I[eCTI/IHaLIHeﬁ, HUCIIOJIB3YIOTCA OCHOBHBIC HMHCTPYMCHTBI W MCXAHH3MbI TOPOACKOIO
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mapkeTuHra. Hanbonee pacrpocTpaHeHHbIe MAPKETUHIOBBIE CTPATErHH - 3TO OPEHIUHT,
CTPOUTEITHLCTBO MKOHMYECKUX 3IaHHM, MpoBeaeHNe Meracoosituii [5, 10]. Paccmorpum
UX MO MOpAIKY. DbpeHOuHr wmeramojguca - 3TO CO3[JaHHE€ TOPTrOBOM MapKH, €ro
OTJIUYUTEIBLHON YEPThI, UTO ISl METANoJIica SBJIIETCS KpUTUYECKH BaKHbIM. Co3aHue
OpeHma  oOecrmeumBaeT  TPOAYKT — CHENU(PUISCKOM  HM3IOMHUHKOH W 0CO00M
WHANBUIYabHOCTHIO, B CO3HAaHUU MOTPEOUTENS, YTO SBJISETCS IEJIbI0 MapKEeTHUHra
Meramnonuca. Co3naHue HUASHTUYHOCTU [ METAloJIMCOB W TOPOJOB TMOXOXKE Ha
npoliecc, MPUMEHSIEMbId JJid MPOCThIX MPOAYKTOB, HO SBISIETCA Topas3no Ooree
CJIOKHBIM U MHOTOCTOPOHHUM. J[JI yCTIeITHON MapKEeTUHIOBOM MOJIUTHUKHA HEOOXOUMO
B35Th HECKOJIBKO CYIIECTBYIOIINX COLMATBHBIX U KYJIBTYPHBIX CUMBOJIOB rOpojia, HO HE
CJIMIIIKOM MHOTO, HMHa4Ye OpeH]| Meramojuca MOXeT pasMbIThes. [lpu ycnemHoin
peanu3anuyd HOBBIM OpeHa J00aBUT CHUMBOJIMYECKYIO U SKOHOMHUYECKYIO II€HHOCTD.
bpenn momokeT B MOBBIIICHHH CTATyCca MEramnojiuca Kak TYpPUCTCKOTO HaIlpaBIICHUS
WJIM MECTa KUTENIbCTBA, WJIM MECTa JIJIsl co3/iaHus OusHeca. TypUCThI 3aX0OTAT MpUEXaTh
WJTU TIPEANPUATHUS 3aX0TAT Pa3MECTUTHCS TOJIBKO U3-3a U3BECTHOCTHU JICCTUHAIUU.

Venemmnble puMepsl Openauara - Heto-Hopk («I love NY», «opox, KOTOpIi
HUKOTJIAa He cnuT» U T. 1.), Amcrepaama (I «amsterdam»), RioTur. OgHako ecTh u
HEJOCTAaTK! BBIOpaHHOM cTpareruu OpeHanHra. Bo3MOKHOH OMAacHOCTBIO MOXKET CTaTh
V3JIMIITHUN pallMOHAIbHBIA TOIX0 - 0000IIeHNe MMHU/IKA MErarojiica B Takol mepe,
YTO OH CTAHET «KJUIIEe» U OyAeT y3HaBaeM TOJIbKO MO OAHOW M3 MO3UIIMI, KOTOPhIE OH
MOXKET NPEJIOKUTh. B 3TUX cilydasix cuuTaercs, 4To MOTEPSIHA CBSI3b C UACHTUYHOCTHIO
Meranoinuca. B Takux ciaydasx TpyIHO U30aBUTHCS OT 3TOTO KIIUIIE W CO37aTh HOBBIN
MMHJIK, YTO TOBJIEKIO Obl 32 COOOM HOBYIO CTpATErdi0 WM OOHOBJICHUE CTaporo
UMUJIKA.

[IponBmxeHue yepe3 KyJabTypy U pa3BicueHus. BocTpeOOBaHHOCTH KyJIBTYPHOTO
Typu3Ma HEYKJIOHHO pacTeT. B OONbIIMHCTBE CiydaeB, KyJIbTYpPHBIMU HANpaBICHUSIMU
SBIIIOTCS. TOPOJCKHMH WM, TO KpalHeld wmepe, B OOJBIIMHCTBE TOPOIOB €CTh
BO3MOKHOCTH [IJIsI TIPOJIBMXKCHHSI ce0si Ha PBIHKE, KaK KYyJbTYpPHOIO HalpaBiICHHUS.

KYJ'IBTypHOG HacJIcIuC HMCCT OYCHb BaXHYHIO pPOJIb, IIOCKOJBKY OHO HIHMPOKO
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HCIIOJIIB3YETCA B IMPOABHMXXCHHMH JC€CTHHALIUU. FOPO,Z[CKaH HCTOpHA, apXHUTCKTypa,
KYJIBTYPHBIC 00BEKTHI MCPOIIPUATHA - ABJIAIOTCA OCHOBHBIM KOMIIOHCHTOM I'OPOACKOIO
MAapKCTHUHTa U, KaK CICACTBHUC, MAPKCTHHI'A MCIralloJikuca. FOpOI[CKI/IG BJIaCTH BCC Hallc
HCIOJB3YIOT KYJIBTYPHBIC MCPOIIPUATHUA I IICPCINIAHUPOBKH WM PCBUTAJIM3AlIUU
9KOHOMHKHU ropozaa. Ota CTpAaTCrus UCIIOJIb30BaJIaCh IJIA HNPOABHIKCHUA MACHTHUYIHOCTHU
ropoaoB, A1 MApKCTUHI'A IOPOAOB HA MCKAYHAPOAHOM YPOBHC M AJIA ITOBBIIICHUA

HKOHOMHUYECKOTO 0J1ar0COCTOSHUS TOPOJIOB, MEPEKUBAIOIINX TPOMBITIUICHHBIN CTIa].

CyliecTBEHHOE 3HAYEHUE JUIsi TOPOACKOTO MAapKETHHIAa WIPaeT CMEIIEHUE
(U3MUECKUX aKTUBOB U KyJbTypbl BMecTe. Hampumep, MHOTHE MepexUBaIOIIUE CHal
ropoza KOHLEHTPUPOBAJIUCh HA CO3AAHMM HOBOM WJIECHTUYHOCTH, OCHOBAHHBIC Ha
TOPOJCKOW KyJIbType U Hacieauu. K TaKuMu cTparerusiMi OTHECEM CIIENYIOLIHE:

A) Co3naHve UKOHUYECKHX 3[aHUU - (harMaHCKUE MPOEKThl MOTYT ChITParh
pEelIaronIyl0 poJib B CO3JaHUU MMUDKA U CTWIS TOPOJA, & TaKKE B €r0 MapKETHHIE.
WNHBecTMpOBaHWE B MPECTHKHBIE MOCTPOWKH M JOCTONPHUMEUYATEIBHOCTH SIBISIETCS
MHCTPYMEHTOM ISl CO3[aHUsl UMHUKA, UCIOJIb3YEMbIM KaK TOCYyJapCTBEHHBIMH, TaK U
YacTHBIMH MHBecTOpaMHu. JyOail sBIsieTCS MOKa3aTeIbHbIM MPUMEPOM HCIIOJIb30BAHUS
MCKYCCTBEHHOM Cpe/ibl B KaUe€CTBE KaTajau3aropa Il MHBECTUIMI. bbUM mocTpoeHsl
MKOHUYECKHUE 3/1aHus, KOTOpPbIE CTaJll BCEMHUPHO MPHU3HAHHBIMU H300paKEHUSIMU
ropoja, npeBpauiasi ero B MUPOBYIO TYPUCTCKYIO I€CTHHAIIHIO.

[To cratuctuke, Bcero 3a nepByro mnojoBuHy 2018 roga JlyGait mocerunu Gomee 8,1
MWIJIMOHA TYpPUCTOB, a K mpoBeaeHUo BcemupHoil BeicTaBku OKCIIO B 2020 romy
IUIAHUPYIOTCA NpuBiedb 20 MUJUIMOHOB TypuCTOB B roA. Jia cpaBHenus, B 2004 roqy
KOJIMYECTBO MOCETUTENIC B TOJl HAaCUMTHIBAJIO 5 MHIUIMOHOB mocetuteneil. [9] Orta
CTparerus MOAXOAUT B TOM Ciyuyae, KOTa ropoJl CO3aBaThCs «C Hyms». B 3THX cioydasx
pa3Butas UHQPPACTPYKTypa MOXKET TIOMOYb CO37aTh WACHTUYHOCTh TIOpoAa U
BIIOCJIEJCTBUU CO3/1aTh «IPOAYKT», CIOCOOHBI TpUBIEYb KaluTal M JIIOACH.
Henocrarok 3T0i1 cTpareruu 3akiro4aeTcs B TOM, YTO OHA TPeOyeT MOCTOSIHHBIX yCHIINN

1 OOHOBJICHUS. HCCMOTpSI Ha TO, 4YTO JICTYC IIOKa3aTb POJIb HCKYCCTBGHHOﬁ Cpcabl B
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CO3/IaHUM «HOBBIX TOPOAOB», Kak B ciayyae c¢ [[ybaeM, oHa MOXET MOMOYb OOHOBUTH
ropoJl, Haxo[sAIuucs B ynajake. Kak, Hanmpumep, 3TO NPOU30LLIO C ITIOPTOBBIM T'OPOAKOM
bunbbao B Hayaie XX Beka. Dpdext bunbbao — ropoa cMor BO3pOIUTHCS, BBIATH U3
yhajaka u co3aTh ce0e HOBBIM UMUK C TOMOIIBIO TOJIBKO OHOM MOCTpOoHKU - My3es
['yrrenxaiiMa, KOTOpBIA MOMOI CO3[aTh HACTOJBKO CHUJIBHBIM OpeHJ, KOTOPbIA HaHEC
rOpoJl Ha EBPONEHCKYIO KyJIBTYPHYIO KapTy. Takke B CIIHCOK MOKa3aTENbHBIX IPUMEPOB
MKOHUYECKUX IMOCTPOEK MOXKHO BKIIIOUMTH: LEepkoBb CBstoro CemeilictBa ['aynu B
Bapcenone, Teatp omepsl B CuaHee, HeGockpeOsl Hpro-Hopka, Kpemis B Mockge.
OnvH U3 BaXHEHIIMX UX aTpuOyTOB - creuuduyeckas apXUTEKTypa, UX BU3yallbHas
OTJIMYUTEIBHOCTD B MECTHBIX YCIIOBHSIX.

b) [IpoBenenue MeracoObITUI - OpraHu3as KPyMHbIX MEPONPUATUHN, TAKUX KaK
OnuMIIMIICKHE WIPBI; UCIIOJNB30BAHUE PECYPCOB KYJIBTYPHOIO HACIEOUs B KadyeCTBE
OCHOBBI Il pa3BUTHs TypusMma. EcTb 1B€ OCHOBHBIE IIPUYMHBI Ul IIPOBEIACHUSA
MeracoObiTuil. [lepBast 3akirouaeTcss B TOM, YTO MECTHBIE BJIACTH HCIOJB3YIOT
MeracoObITUSl KaK BO3MOXKHOCTb Il PETHMOHAJIBHOTO, HAIIMOHAJBHOTO WM J1aXKe
MEXKyHApOJIHOIO IpoiaBWKEeHUA. Hampumep, mnomaya 3asgBKM Ha IPOBEICHUE
OMMMOUNCKUX WUIP MOXKET O00€CHeuuTh NPOABMKEHHE Cpeld CpPEeICTB MacCOBOM
uHpopmaru. Bropas npuyrHa COCTOUT B TOM, YTO MPOBEACHHE METracOOBITUN MOXKET
NIOMOYb CTUMYJIMPOBAaTh pa3BUTUE TypusMa. s Tropo/ioB, KOTOpbIE CTpEeMATCS OBITh
KOHKYPEHTOCIIOCOOHBIMHU, 3TO O3HAYaeT HE MPOCTO KPYIHBIA MOTOK TYPUCTOB, HO
KpYINHble (PUHAHCOBBIC BIMBAHUS B 3KOHOMHUKY TrOpojia, CIIOHCHPYIOIIHWE MOCTPOMKY
UHQPPaCTPYKTYpbl, HEOOXOIUMOI JIJIsl MPOBEIECHUS MEPOTIPUSATHSL.

[Ipumepom MoxkeT citykuTh npoBeaeHue jierom 2018 roma Yemmnuonara mupa mno
¢bytoomy B Poccuiickoit @eneparuu. Biactu ucnonp30Baiym 3TOT OMBIT HE TOJIBKO IS
OOHOBJIEHUS MHMPACTPYKTYpbl TOPOJOB-YUYACTHUKOB, MOCTPOWKH HOBBIX Pa3BA30K,
TPAHCIOPTHBIX y3JI0B, CTAAMOHOB M OOHOBIICHUS YAMYHON HH(PPACTPYKTYpBI TOPOAa, HO
M, B 3HAYUTEIbHONW Mepe, i (HOPMHUPOBAHUS MAPKETHHTOBOM COCTABISIONMIAN
UMUK ToposoB. OJIHAKO, HE JAOCTATOYHO MPOCTO MpoBecTth MmeracoObiThe. Ilocie

MPOBENICHUS TAKUX KPYIMHOMACIITAOHBIX MEpPONPHUATHI HEO0OXOIUMO TOJACPKUBAThH
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c(hOpMHUPOBAaHHBIN UMUK M, UCIOJB3Ysl €ro, BHICTpAauBaTh CTPATErMIO Pa3BUTHUS, KaK
caenanu BiactTu bapcenonwsl mocie mnpoBenaeHus Onumnuiickux urp B 1992 rony.
bapcenona cMormna coXpaHWTh U YCHUJIIUTh CBOM MMHK C MOMOILIBK) MAPKETUHIOBOU
CTpaTeruy, HaIpPaBICHHOW HAa TO, YTOOBI «IPOAATH» TOPOJ KaK E€BPOINEUCKUN LEHTP
OTABIXa W KYJIbTYpbl. OTa Ledb OblIa JOCTHUTHYTA MyTEM OpraHM3alid U JPYTHX
MEXTyHApPOIHBIX MeponpusaTui, Takux kak Kymerypubiii popym 2004. Tem He meHee,
CTOMMOCTh OpPTaHM3AIMH TaKUX MEracoOBITHI M HX 1EeIecCO00pa3HOCTh MPOBEACHUS B
KOHTEKCTE MCIOJIb30BaHUS B JajbHEHIIEM BCel CO3/IaHHON MHMPACTPYKTYPBI, SBISETCS
BOIPOCOM, OTKPBITBIM JJIsi OOCYKJIEHUS U MOAJIEKAIUM IMTyOIUYHOMY OOCYKICHHUIO B
ropojiax, KOTOpbI€ KeJalT MPUHATh YYaCTUE B UX IIPOBEJICHUU B OyIyIIEM.

B) Eme onHoil cTparerueii MO)KHO Ha3BaTh OPraHU3ALMIO U MPOBEIECHUE BCEX
BUJIOB KYJBTYPHBIX MEpONpPHUATHI U (¢ecTuBasield (Hampumep, KUHOPECTUBAIb B
Curxece, Mcnanun). JlaHHbIE CTPATETUH HE CIIYKaT UCKIFOYUTEIBHO IS IPUBIICYCHUS
OIPEJENICHHOIO KOJIMYECTBA ITOCETUTENIEN TOJIBKO HAa BPEMS MPOBEACHUSA MEPOIPUATHS.
OcHoBHas 11€71b, CTOSIIAs 32 HUMH, COCTOMT B TOM, YTOOBI CO3/1aTh B YMax peajbHbIX U
NOTEHUUAIbHBIX TIOCETUTENIEH, a TaKKe OOIIECTBEHHOCTH, aCCOLMAIUI0 ¢ 0OraTCTBOM
KYJIETYPHOTO HacJeIusl U pa3HOOoOpa3ueM BO3ZMOXKHOCTEH ISl pa3BiI€UYeHU U JOCyTra.
Hpyrumu cioBamu, co3Aarh OpeH]l TOpoa Ha OCHOBE KYJbTYpbl M pa3BiedyeHuid. Jliis
TOTO YTOOBI BOCIOJIB30BAaThCA JIAHHOM CTparerueil HeoOXoauMo paboTarth Ha
CO3/IJaHMEeM COBPEMEHHOU HH(QPACTPYKTYpbl, KOTOpas 0OeCHeuuT MOTPEOHOCTH BCEX
noTpeOuTeNeH.

B 3axmroueHne oTMETHM, YTO B YCJIOBUSAX IOOAIM3allMy 3KOHOMUKH W TEHIEHIUHU K
BO3HMKHOBEHHUIO HOBBIX KPYIHBIX TOPOACKHX arIOMEpPALMii, MEranojuchl BCE JKECTUE
KOHKYPUPYIOT Ha pBbIHKE B IMOMBITKE NPHUBJIEYb HWHBECTHLIMU, OHM3HEC, XKHUTENeH u
TypucToB. Meranonuc, Kak JECTUHAIUSA, MPEACTABIIeT CO0OM MAapKETUHIOBBIN
MIPOAYKT, KOTOPBIA JIOJDKEH PEKIAMHPOBATHCS. YIPABICHUE METranojucoM JOHKHO
OCHOBBIBaTbCsi Ha TMOKOM M OPHEHTHPOBAHHOM Ha PBIHOK MPEANPUHUMATEIHCKOM
nonxozae. Bce 3To ABIAETCS MPEANOCHUIKON K BHEIPEHUIO MAPKETUHIOBBIX CTpaTeruit

Ha BCCX YPOBHAX IUIAHWPOBAHUWA, HO ITIABHBIM o6pa30M B TOPOACKOC YIpPaBJICHUC U
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IUIAHUPOBAHUE Pa3BUTHUS Meranonuca U TypusMa. OCHOBHBIMU LEJISIMU MapKETUHIOBOM
CTPATernM SIBJAIOTCSA: IPUBJICYCHUE ITOCTOSIHHOTO IIOTOKAa TYPHCTOB, HHBECTOPOB,
OPEANpPUATUH, )KUTEJIEH, a TaKKe B3aUMOJICHCTBUE C MECTHBIM CO00IIecTBOM. YeThipe
OCHOBHBIX HaIlpaBJICHHUs] MApKETUHIa BKIIIOYAIOT B ceOs: co3nanne CerMeHTanusl pblHKa
UIPAET BAXKHYIO pOJIb B MPAaBWIBHOM BBIOOpE WEJIEBBIX PBIHKOB. MAapKETHHIOBBIN
IpoLecC JOJDKEH CTPOUTHCS B COOTBETCTBHM C LEMSIMH M 3aJadaMH TOPOJCKOTO
yOpaBJI€HHUs MeranoiucoM. Takum 00pa3oM, TOpPOJACKOM MAapKETHUHI  SIBISETCS
HEOTBEMJIEMOM 4YacTbl0 TOpPOJACKOTO IUIAHUPOBAaHMs, a TakKkKe OCHOBOH €ro
KOHKypeHTOocrocoOHOCTH. [lpaBuibHO pa3paboTaHHas MAapKETUHIOBas CTpaTerys

MOKCT IIOMOYb I'OpoaYy PACKPLITh €TO KOHKYPCHTHBIC ITPCUMYIICCTBA.
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MAPKETHUHI' CTAIU THHOBAIIMOHHOI'O CTAPTAIIA

AHHOTaANUA

B mpenmaraemom Mmatepmanie oOCyXI€HA aKTyaJdbHOCTh MEPECTpaMBaHMs MapKETHHTA
Ha Pa3JIMYHBIX CTAAMSAX TOJATOTOBKM M peanu3aluu cTaptamna. lIpemmokeHa mojesb
MapKeTHHIa HWHHOBAaIMOHHOTO  craprama. IlokazaHo, d4YTo CcMe€Ha  CTaaui
WHHOBAIIMOHHOTO  cTaprama TpeOyeT KaXIbld pa3 aJanTUpoOBaTh IPUHIIUIIBI
MAapKETHHIa, IEPEHACTPanuBaTh KOMILIEKC HHCTPYMEHTOB, U3MEHSITh MPUOPUTETHI, CTABS

nepes crapranepaMy HOBBIE 3a/1aUU.
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MARKETING OF INNOVATIVE STARTUP STAGES

Abstract

The article discusses the relevance of restructuring marketing at various stages of
preparation and implementation of the startup. The model of innovative startup
marketing is offered. It is shown that the change of stages of an innovative startup
requires each time to adapt the principles of marketing, reconfigure the set of tools,

change priorities, setting new tasks for startups.
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MARKETING OF INNOVATIVE STARTUP STAGES

MapkeTHHroBbIE TTPOOJIEMBI ITPU BBHIBOAEC HAa PHIHOK MHHOBAIIMOHHBIX MPOIYKTOB
HMEIOT OCTPO KpUTHYECKOoe 3HadeHue. I[loHMMaHue mnoTeHlIManda MNPaKTUYeCKOro
MIPUMEHEHUSI COBPEMEHHBIX MAPKETUHIOBBIX MPUHIMIOB JJIA CTapTana SBISIETCS
aKTyallbHOM 3amader [9]. PackpbiThe 3a4BIE€HHOW TEMbI HMCCIEHOBAHUS BBIHYKIACT
ONUpPaThCs HA TPU HAYYHO-METOAUUYECKUX MUCTOYHMKA: TCOPUIO WHHOBALIMM, MAPKETHUHT

MHHOBAILIMH, U IPAKTUKY PEAIU3ALANA CTAPTAIIOB.

BaxxHol mpennochbulkod mpenjiaraeMoil paboThl SIBISIETCS PE3yJbTaT HaIlero
HCCIIEOBAaHNs, B KOTOPOM IIOKa3aHO, YTO CTapTalm B IMPOLECCE CBOETO Pa3BUTHUA
MOCIIEAOBATENBHO MEPEXOAUT OT OJAHOTO PBIHKA K Apyromy [5]. Mbl KOHCTaTUPOBAJIH,
YTO KaXkaash CTajus CTapTana COOTBETCTBYET OCOOOM CHUTyallMH, KOTOpas BbI3BIBACT
HEO0OXOMMMOCTh YUYUTHIBATH XapaKTEP PHIHOYHBIX CHJI U PA3HBIX TUIIOB MOTPEOUTENEH, a

3HAYUT IS KakJAOW W3 HUX Tpeldyercs BBIOUpaTh OCOOBI WHCTPYMEHTapuil

18 Marepuansr VII MexayHapoaHol HayIHO-TIPaKTHIECKON KoH(pepenmun ['nibauu MapkeTonoros u POY uwm. I.B.
[Tnexanosa «Mapketunr Poccum» (ITaHKpyXHWHCKHE YTCHHS ), TIOC8saujeHHoU 30-1emuto nepaotl poccutickoil kageopul
mapxemunea @I'BOY BO «Poccutickuil sxonomuueckuil yuusepcumem umenu I'B. Ilnexanosa» u 85 —nemuio ocnoeamens
nepeoii kagedpwvt mapremurea npogeccopa Conosvesa bopuca Anexcanoposuua (Jama nposedenus: 25 oxtsiops 2019 1)
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MapkeTuHra. J{ius koMaH[Jpl cTapTana TpPyqHO U BECbMa OOJE3HEHHO IEepecTpauBaThCs
Ha HOBBIE ()OPMBI OpTaHU3AINH MAPKETHHTA.

PaccmoTpuMm mnepBble TpU CTaguu cTaprana, MOCKOJbKY MMEHHO OHM 00JalaroT
YKa3aHHBIMM TPU3HAKaMH, HAa HHUX MPOUCXOAAT MNPUHUMUIIMAIBHBIE NEPECTPOCHUS
MPUHIIMIIOB MAapKETUHra U KPUTHUECKHE MEPEKIIIOUEHHUs] C OJHMUX IMOTpeOuTeNneld Ha
npyrux [7, 12].

Oran 1. OneHka nepcnekTuB pblHKAa U (POPMUPOBAHUE KOHIENIUU MPOIYKTa Ha
cranuun PreSeed. Ha srtom srtame mepen mpeanpuHUMAaTENIeM CTOUT 3aJada IMOHSTH,
IPEACTABISIET JIM MHTEPEC HAWIEHHAas Waed MpOAYyKTa JUIsl PpBIHKA, KAakKOB
MOTEHIUANIbHBIA O0BEM MPOAAXK, MUMEETCS JIM JJs HEro roroBas MH(pacTpyKTypa,
CYILLIECTBYET JIU NEPCIEKTUBA JAJIbHEUIIEr0 pa3BUTHUS TEXHOJIOIMH, KaKOBbI OyayIiue
MOTPEOUTENN TMPOAYKTa M JOCTATOYHO JH HX KOJUYECTBO [JIsl OKYIA€MOCTH.
MapkeTuHr (okycupyeTcsi Ha HPOTHO3HOM JEATEIbHOCTH, HCXOAS M3 TEKYIIEro
NOHMMAaHHUA pbhIHKAa. B 3TOM 3akitouaeTcsi OCHOBHAs IpobJieMa 3Tama: 3Hasi COCTOSIHUE
PBIHKA CETO/IHSI, OUE€Hb TPYAHO OLIEHUTh HEONPEAEIEHHOCTh ero Oyayero. [Tpobnemsl
MPOrHO3UPOBAHUs OyIyIIEro PbIHKA COCTOST B TOM, YTO HET BO3MOXHOCTH ONMUPATHCSA
Ha CTaTUCTUKY MPOJIaX, OTCYTCTBYIOT MOTPEOUTENH, a pE3yIbTaThl OIPOCOB O OYIYIINX
MPOJyKTax, He 00JaJar0T HAJIEKHOCThIO. [IoMCK OTBETOB Ha MOCTaBJIEHHBIE BOIMPOCHI
OCHOBAaH HAa MApKETHMHIOBOM aHaJIM3€ M MPOrHo3ax. MAapKEeTHUHI 3Tana MOXHO
OMPEJEIUTh KaK MPOTHO3HO-aHATUTUYECKUH.

Ortan 2. Pa3paboTka KOHUENIMH MPOAYKTa, HM3TOTOBICHHE M TECTUPOBAHUE
nporotunoB Ha craguu Seed. Ha »ToM srTane craprama pa3paOOTYMKU JIOJIKHBI
yOenuThCd B pEaM3yeMOCTH HAEH HOBOIO MpoAykTa. Maewm u KoHUENTyallbHbIE
pelIeHUs] TECTUPYIOTCST Ha NpoTOoTHMIAax. B 3To ke BpeMs NapajuleIbHO C
pa3paboTYMKaMH MOJKIIIOYAIOTCA K padoTe MapKeTOJOrH, KOTOPbIE KOHLIEHTPUPYIOTCS
Ha OMNpEACNICHUU KIIOUEBBIX IMPU3HAKOB OyIylIMX MOTEHIMAIbHBIX MOKyIaTeneH,
NBITAIOTCS MPOHUKHYTh B OCOOCHHOCTH MBIIUICHUSI M YCTaHOBOK MOTpeOUTenei,
TECTUPYIOT C HUMH HOBBIH MPOAYKT W OMNPEACNSIOT €ro MOTpeOUTEIbCKUE LEHHOCTH.

KOMaHI[a CTapTaiia HaIllOJIHACT IPOAYKT ®YHKHHOH3HBHBIMH n HOTpe6I/ITeJ'H>CKI/IMI/I
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KaueCTBaMH, COBEPIICHCTBYET KJIIOUEBBIE XapaKTEPUCTUKH, JOBOJAT 10 pealn3allid B
dopmare MVPY [5].

Ecnu oneHuTh cyTh paboThl 3Tana Seed, TO CTAHOBUTCSI OYEBUHBIM — IJIABHBIM
nepcoHax noTpedbutens. OT Hero TpeOyercs JOOUTHCS OTBETOB KaK OH OICHUBACT
MPOAYKT, HY>K€H JH OyleT eMy WIH KOMY-TO M3 ONMKaMIlero OKpy>KeHus, TOTOB JU U
CKOJIbKO CMOXKET 3a Hero 3amiatutb. llorpeOutens TpeOyeT DIyOOKOTro H3y4YeHUs
aCTeKTOB, «OTHOCAIIUXCA K TOBEACHUIO, MOTPEOHOCTAM, OTHOILICHHUSM, MHEHHSIM,
MOTHMBALUSAM M T.J. OTIAEIbHBIX IMYHOCTEH U opranuszauinn’. ®. Kowiep ¢ coaBropamu
Ha3bIBAIOT COBPEMEHHBIN JTam pa3BUTHS MapkeTUHTOM 3.0, [JIaBHBIM JIIEMEHTOM
KOTOPOro sBisieTcst nmorpeduresns [11]. 9To 0cobo BakHO AJig NOTPEOUTENS] POAYKTa
MHHOBALIMOHHOTO CTapTana.

3. Puc, C. bnank, b. [opp, C. AnbBapec u JApyrue MNpeiIoKUIN
BOCIIOJIb30BaThCsl MOJIENbIO, Ha3BaHHOM Lean Startup nnm «pa3sutue norpedurens» [6,
8, 10]. MapkeTuHT BBICTpAaUBACTCS OT MOTPEOUTENSA, a MPOAYKT - OT MOTPEOHOCTEM.
['maBHOI 3aauell pa3BUTHUS MOTpPEOUTENEN SBISETCS MOMCK U BEepUPUKALUA MpoOIeM,
JATeHTHBIX WM  HESIBHBIX NOTPEOHOCTEH, KOTOpblE MOTPEOUTENN  MKEJaloT
YIOBJIETBOPUTH, TOTOBBI NPHUHITh PUCKM HOBUHKH U CIIOCOOHBI 32 HErO 3arulaTUTh.
[Ipouecc pa3BuTHs NOTPEOUTENECH COACPKUT MOUCK M aHalIW3 MOTEHIMATbHBIX
MOKynarejgeld  MHHOBALMOHHOTO  IPOAYKTa, KOTOPBIM  peanu3yeTcss B  BHIE
MOCJIEeI0BATENbHBIX UTEPALUNA ONIPEEICHUS, OLICHKU U OMMCAHUS OTPEOUTEIIEH.

Cka3zaHHOE JIOTUYHO BCTpaWBaeTCs B KOHIICMIIMIO MapkeTuHra Jlayrepoopna 4C
[4]. 'maBHBIM epcoHak — noTpedutens. Ero Heodbxoanumo uneHTuGuimpoBath, HauTH
U u3yuuTh. Tpedyercs ompeneiauTh €ro MOTPeOHOCTH M LEHHOCTH, KaKyr padoTy
IIPOJIYKT CMOKET €MY CHENATh, CPEICTB KOMMYHHUKALIMI ¢ HUM, BO3MOKHOCTH OILIaTBhl,
moao0paTh KaHaJl MPOIAXKH.

[Tpu pa3paboTke WHHOBALIMOHHOTO TMPOJYKTa HCHOIb3YETCS OMBIT, XOPOIIO

3apEeKOMEH/IOBABIINI ceOs B APYyrux oOJacTsx. B MapkeTWHre crapramoB TOBApOB U

19 Tepmun nmpemoxun . Puc B xuure «Lean Startup»
20 U3 onpeneneHus MapKeTHHIOBBIX HccienoBanuii www.ESOMAR .org
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yCIyr MOXKHO HalWTH MHOro obmiero ¢ mnonaxoaamu MapketuHra IT-npomykros. B
gacTHOCTH, MeTonuka SCRUM-pa3paboTku aHamornyHa MapkeTuHry Seed-ctanuu.
OHa OCHOBBIBAa€TCA Ha CXOKHMX IPUHIMINAX BHECEHUS WU3MEHEHUN B MPOCKTUPYEMBbIN
MPOAYKT U MX OBICTPOrO TECTUPOBAHUS B OTpaHUYEHHBIE IO BpeMeHU cpoku. Ha 3Toit
CTaAUM TOATOTOBKH CTapTana XapaKTepHO HCIIOIb30BAHUE MHOTOKPATHBIX CIPUHT-
uTepaiui (sprints), KoTopble 111 ”HGOPMAITMOHHOTO IIPOyKTa OMKMCaHbl B padote [2].

C. bpuHkep monaraet, 4T0 MapKETUHI MOXET MO3aWMCTBOBATH MHOTO TOTO, YTO
UCIIONB3YeT TMOKUIM 1 ckopocTHOM npuHiun Agile-mapkerunra [1]. ITo anamoruu ¢ IT-
pa3paboTKamMH, MOXXHO MPUMEHITb TepMUH Agile-MapKeTUHI Uil XapaKTEPUCTHKU
Seed-3Tana craprara.

Oran 3. IloaroroBka M Ha4yaJo MPOJAAX HWHHOBALMOHHOIO IPOXYKTa — JIOHY.
[IpoBoas MOATOTOBKY CcTapTa MpPOAaK NpOOHOM MapTUH MPOAYKTA, MAPKETOIOT K 3TOMY
MOMEHTY COCTAaBJIIET MPOQUIIb MOTECHIIMAIBHBIX MTOKyNaTeIe-UHHOBAaTOPOB, 3aIlyCKaeT
KOMILJIEKC MPOABUKEHNUS U KOMMYHUKALIUKA C HUMHU, OPTaHU3YeT paboTy MO MOAJIEPIKKE
npofgax. s peanuzanMM TakMxX MEPONPUATHNA TOTOBUTCA HEOOXOOUMBIM Habop
MapKETUHTOBBIX CPEACTB U pa3padaThIBACTCs KOMIUIEKC MapkeTHHTra st MVP.

B nanpHeliieM pa3BUTHUM cTapTana KOMIUIEKC MapKeTHHra OyJIeT MEHSTbhCH,
COBEPILEHCTBYSICh, HACTPAUBASICh HA CBOETO (PAKTUYECKOrO MOTPEOUTENsl, CHOCOOCTBRYS
(GbOopMUPOBAHUIO MOJIHOLEHHOTO KU3HECTIOCOOHOTO PHIHOYHOTO MPOAYKTA, aJalTHUPYSCh
MOJI peajibHbIE 3ampockl NOoTpeduTeneil. B ciyyae ppIHOYHOIO ycrexa craprana U €ro
JaJIbHENIIEr0 pa3BUTUS BO3HUKAET HEOOXOIMMOCTh BbIOOpa CTpaTeruu MapKETHHTA.
JUIsL 3TOrO0 BKJIFOYAIOTCSI 3JEMEHTHI YNPABICHHUS KOMIUIEKCOM MapKETHHIA, B COCTaB
KoTOpbIX BXxonAaT: People, Processes, Programs u Performance [3]. YcnoBHO Ha3oBeM 3Ty
Mozenb P+. Pa3po3HeHHbIE MAPKETUHIOBBIE PEIICHUS PAHHUX CTaAuM CTapTrana, TaKuM
oOpa3oM OOBEAMHSIIOTCS B BHUJIE UEJENOJaraHus, IUIAHUPOBAHUS, BBIIIOJIHEHUS W
KOHTPOJISL.

[IpoBeneHHBIM aHamW3 TMO3BOJSET IPEIJIOKUTh IMPUHLHUI  TOCTAAUMHOIO
MapKeTUHIa MHHOBALIMOHHOTO CTapTama, COCTOSIINI M3 YeThIpeX KOMILUIEKCOB, CMEHa

KOTOPBIX O6YCJ'IOBJ'ICHa IIponcCCOM pPa3BUTHA CTapTalia. HOCJ’IGI[OB&TCJ'IBHOCTB CMCHBI
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MapKCTHUHI'a CTa,ZII/Iﬁ MHHOBAIIMOHHOI'O CTapTaria MOXXHO IIPCACTAaBUTL B BUJIC pI/ICI u2:

OlieHKa MOTEHIHAIA Pazpabotka Jlony, Hauano Poct npopax
PBIHKA U KOHLIETIIUS [IpOAYKTa 1 Hpoaax —_
OpOAYKTa TCCTUPOBAHUC
Ectb pbiHOK Ectb ECTb IIPORYKT
norpedurenu

Pucynok 1 - IlociienoBatesibHOCTh 3TANOB peajiu3alui CTAPTANA U UX UTOTH
HcTouHuk: cocTaBICHO ABTOPOM Ha OCHOBEC aHaJIn3a CTapTarioB

Otan PreSeed 3aBeprmaercs oOmiedl OLIEHKONW HalIW4YUs pbIHKA g OyIyIiero
npoaykra. Otan Seed JOTrMYECKH 3aBEpIIAECTCS BBIBOJAAMHU O HAJIMYUU TOTOBBIX
3aIJIaTUTh 32 MHHOBALMOHHBIN TPOAYyKT notpedureneil. Crapt nponax MVP npoaykra
MOKAa3bIBAET, YTO MPOAYKT UMEET PEAbHBIX OKYHaTEIEH.

Bwmecte ¢ Pa3BUTHCM CTapTallda UIBMCHACTCA KOMIIJICKC MAPKCTHUHI'A PUC. 2:

MapKeTI/IHr, CUHXPOHHO U3MEHSIOIIMICS C dTallaMu cTapTalia

[Iporno3no- Mapxetunr 4C-Agile, Mapxetunr 4P (7P), Mapkerunr
AHATUTHYECKUH c(hoKyCHpOBaHHBII Ha c(hOKyCHpOBaHHEII pocra P+
MapKEeTHHT motpedurene ‘—H>Ha MVP
[TorpebHOCTS, Coznanue dopMHUpOBaHUE Pacmmpenue
IpoOIEMBI HOTPEOUTENILCKON || MOTPEOUTENIBLCKHX accopTH-
noTpeoduTenei LIEHHOCTHU Ka4eCTB MPOIYKTa ‘—r MEHTa

PucyHok 2 - CHHXpOHM3alMsl CTAJAUI CTAPTANA U CPEACTB MAPKETUHIA

HcrtouHnk: cocTaBlieHO aBTOPOM

Kak cienyer u3 puc. 2, KOHTPOJIbHBIA NOKA3aTellb IPOrHO3HO-AHAIUTHYECKOIO
mapketunra PreSeed »rama KoHCTaTHpyeT Haluyue TOTPEOHOCTH B OyayiieM
npoaykre. Cnenyromuit stan  mapketuHra 4C-Agile oTBewaer 3a pa3paboTKy
MOTpeOUTENHCKON TIeHHOCTH mpoaykTa. Ha srame mapkerunra 4P(7P) dopmupyrorcs
MOTPEeOUTENBCKUE KauecTBa MPOJAYKTa B MUHMMAJIbHO HEOOXOAMMOM M JIOCTATOUYHOM
o0beMe B COOTBETCTBMM ¢ TpeOoBaHusMu (opmara MVP. Vcemex crapra mpomax

MpOJIyKTa CO BpeMeHeM TMOoTpeOyeT pa3paboTKH TMOJHOIICHHOW MapKETHHTOBOMN

cTpareruu pocra P+.
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Otanbl cTapTana B COBOKYNHOCTH (OPMHPYIOT OOIIME 3aKOHOMEPHOCTH HX
B3aUMOCBA3M. KaX/Iplii HMMEeT OueHb YETKHE I10Ka3aTelM pe3yJbTaTUBHOCTHU, IPH
JOCTH)KEHHH KOTOPBIX IIPOMCXOJIUT €CTECTBEHHBIM MEpPEXo] OT MPEdbIAyHIero K
MOCJenyomeMy. AHalu3 XpOHOJOTMH BbIOOpa HEH, pa3pabOTKW, BHEAPEHHUS U
pa3BUTUs MHHOBAallMOHHBIX IPOAYKTOB IOKa3aJl OOBEKTUBHYIO HEOOXOIAUMOCTh
NPUMEHEHUS CHENU(PUIECKH BBIBEPEHHBIX MAapKETHHIOBBIX JIEHCTBUH, B KOTOPBIX
aKLEHT NIEpEMELIAETCs C IPOTHO3a pbIHKA cTaguu PreSeed, Ha monck mOTpeOUTENBCKUX

neHHocrei Seed-craauu, a motom Ha MapketuHr MVP craprara.
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UHTEPHET-MAPKETHUHI' KAK HHCTPYMEHT B PAMKAX KOHLUEIIIWH
MAPKETHUHI'A OTHOIIEHUM ITPA B3AUMOJIEMCTBUU TOPI'OBBIX
HEHTPOB C IIOKYITATEJISIMHA

AHHOTALMSA

B craree mnpennaraeTcs WHTEIPUPOBAHHE MAPKETUHIAa OTHOUIEHUNW B CUCTEMY
yIPAaBICHUS TOPTOBBIX HEHTPOB. OOBSCHAIOTCS KOHIICTIIIMM MapKETUHTa OTHOIICHUN U
JIOSUTBHOCTH. YENSIETCS BHUMaHUE paboTe C KOHTYpaMH MOKYyIarejaeld U apeHaaTopoB B
paMKax MapKETMHIOBOIO YMPABJICHUS TOPTOBBIMU LIEHTpamu. WHTEpHET-MapKETUHT
MpeayiaraeTcsi Kak HMHCTPYMEHT MAapKETHHra OTHOIIEHUW [JIi TOPTOBBIX IIEHTPOB
(koHTYp TOKymarenei). JlaeTcs omnpeneneHue MapKeTHHTA OTHOILIEHUM, OOBSCHSAIOTCS
€ro ODIMYMS OT MAapKETUHra, OCHOBAHHOTO Ha KIACCHUYECKUX TEXHOJOTHUSIX,
paccMaTpUBaIOTCS €0 DJIEMEHTHI.

KiroueBsble ¢jioBa: TOProBbI€ LIEHTPBI, MAPKETUHT OTHOIIIEHUW, HHTEPHET-MAapPKETUHT.

RePEc: M31
YIK 658.8
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MARKETING IN SHOPPING CENTERS’ INTERACTION WITH BUYERS

B HacTosiiee BpeMsi pBIHOK YCIyr TOProBbIX IEHTpOB Poccum mnepexuBaer
MepuoJl Craja, CBA3aHHBIN, B TOM YHWCIe, U ¢ UBMEHEHUEM YpPOBHS JKM3HU POCCHUSH B
TeyeHue mnociueqHux 5 set [16]. CHukeHue crpoca Ha MOMELICHHS JJISI OTKPBITUS
TOPTOBBIX TPEANPUITHN BBI3BAHO CPEIW IMPOYETO W OOIIMM IMaJICHHEM HHTepeca K

TOpProBbIM IieHTpaMm y poccusiH [10]. KoHkypeHIMss B CErMeHTE TOProBbIX ILIEHTPOB

2 Marepuanst VII MexnyHapomHON HaydHO-NPAKTUYECKOM KoHdeperuu [ wisaun Mapketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccumn» (ITaHKpyXHHCKHE YTEHHS), TIOC8saujeHHol 30-1emuto nepaotl poccutickoil kageopul
mapxemunea @I'BOY BO «Poccutickuil sxonomuueckuil yuusepcumem umenu I'B. Ilnexanosa» u 85 —nemuio ocnoeamens
nepeoii kagedpwvt mapremunea npogeccopa Conosvesa bopuca Anexcanoposuua ([Jama nposedenus: 25 oxtsiops 2019 1)
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IPOOJIKAET PACTU M3-32 BBOJA HOBBIX TOPIOBBIX LIEHTPOB, KOTOPBIE CIIOCOOCTBYIOT
YBEJIUYECHUIO NPEIJIOKEHUSI B YCIOBHSX YK€ YINOMSIHYTOIO CHMXKEHMs crpoca [15].
bonee TOro, nNosIBUIOCH MHOXKECTBO aJIbTEPHATUB TOPIOBBIM LIEHTPaM KaK MeCTaM JUIs
npoBefieHus gocyra (Hampumep, Gyamapkersl [17]). OqHuUM U3 BO3MOXHBIX peIIeHUM
MOXET OBITh WHTETPUPOBAHUE KOHIICMIIMM MapKeTHHra OTHOILIEHWH Mpu padbore ¢
apeHIaTOPaMHU B CUCTEMY YIPABIECHUS TOPrOBBIMUA LIEHTPAMU.

KoHuennus MapkeTHHIra OTHOIIEHWM KaK HAaIlPaBJICHHUE NOSIBUJIACH B PE3YJIbTATE
ABOJIIOIIMM KOHLENIMU MAapKETHHIOBOIO yIIpaBieHUs npeanpusarneM. OHa Npunuia Ha
CMEHY TpaH3aKIIMOHHOMY MAapKETUHTY, KOTOpbIH OBLI TOMYyJISpEeH B MEpUOJ Tak
Ha3biBaeMoro Mapxkerunra 1.0. [2].

[maBHOE paszmuuue MeXAy TPaH3aKIMOHHBIM MAapKETUHIOM M MAapKETHHIOM
OTHOLLICHWM 3aKJIIOYaeTCsd B pOJM KIHWEHTAa B IENH CO3MaHUSA LEHHOCTU. [[ns
TPAH3AKIMOHHOIO MAPKETHUHTA KJIMEHT — aKTOp SKOHOMHYECKUX OTHOLIECHHWH, KOTOPBIN
JUIIb TpUOOpeTaeT W MOTPeONAeT HPOAYKT, MOATOMY, NMPEXIE BCETro, HEOOXOAMMO
yOenuTh KJIMEHTa COBEPIIUTH MOKYIKY, MTOCIE YEro OH CTAHOBHUTCS MEHEE MHTEPECEH
Uil TIpEeAnpUATHS-TIpoiaBla. B paMkax MapKkeTMHIa OTHOLIEHHWHA POJb KIMEHTa
3HAQYUTEJIBHO PACHIUPSIETCSA, & €T0 JIOSUIBHOCTh CTAHOBUTCS LIEHHBIM PECYPCOM.

JlosimpHOCTH — (DEHOMEH, KOTOPHIH MOXXKHO TPAKTOBaTh MO-pa3sHoMy. E€ MOXHO
OOBSICHUTh KaK CYOBEKTUBHYIO IOBEJEHYECKYI0 YCTAHOBKY, CO BpPEMEHEM
MOBTOPSIIOIIYIOCS Y TPUHUMAIOLIETO PEIICHUs WHAMBUAA WA OpraHu3aluu B
OTHOLIEHUH OJHOIO W3 HECKOJBKUX MPOJABIOB, KOTOpas MOSABIISIETCS B PE3YyJbTare
BHYTPEHHUX IICUXOJIOTMYECKUX IIPOLIECCOB, TpaHCHOPMUPYIOIILYIOCS B
MPUBEP)KEHHOCTh OpeHly. CyIIeCTBYIOT JBE€ OCHOBHbBIE TOUKHU 3PEHUS O MPEANOCHLIKAX
K TOSIBJICHUIO JIOSUIBHOCTH: CTOPOHHUKHA TIEPBOM TOYKM 3PEHUS CUUTAKOT, YTO
JIOSITBHOCTD TMOSIBIISIETCA MPEXKIE BCErO M3-3a HauboJiee BHITOJHOTO COOTHOLIEHUS LIeHa-
KauecTBO; JIPyrHe kK€ YTBEPKIAlOT, YTO POJIb SMOLUN OT MOTPEOICHUs MPOAYKTa WIH
yCIIyru urpaet 0oipiryto posib. O0e rpynmbl CXOASTCS BO MHEHHH, YTO OCHOBHBIM
JpaiBEpOM JIOSIIBHOCTH SIBJISIETCSL YAOBIETBOPEHHOCTh OT MOTpedyieHus npoaykra [1 —

crp. 39-42]. JlosuibHOCTH TOTpPEOHMTEIEH TO3BOJISET HEKOTOPHIM OpTaHU3AIMSIM
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3HAQUUTEJIbHO CHMXKAaTh IMPOLIEHT yXO/a KJIMEHTOB K KOHKYPEHTaM IO CPaBHEHHIO C
OpraHu3alMsIMH, KOTOpbIE HE MPUJIAraloT YCUJIUS JUIA TOBBILIEHUS JIOSJIBHOCTH
KJIMEHTOB [6 — cTp. 75-76].

CI0)KHO TOYHO OIpPEAENIUTh, KOIJla UMEHHO MOSBHJIACH KOHLIEMIMS MAapKETHHIa
oTHouleHnil. HekoTopslie aBTOphl 0TMeUaroT BebOcTepa kKak mepBoro, KTo HUCIOIb30Bal
TEpMHUH B cBoeil crarbe 1992 roma «MeHsromascs npupona MapKeTHHI». [lpyrue
YKa3bIBAIOT, YTO TEpBasi Hay4Has paboTa, MOCBSIICHHAs] MApPKETUHTY OTHOIICHHM, Obliia
HanrcadHa beppu B 1983 romy. Tperbu yTouHsAwOT, 4TO BOopXx M AnaepcoH mepBbIMHU
BBIJICJSUIN KPUTUYECKH BaXKHYIO POJIb B3aHMMOOTHOUIEHUH C KIMEHTAMH KAaK OCHOBY
MapkeTuHra. YerBeprble ccbulatoTCs Ha ByHaepmana, KOTOpbI€ 3asBISIET, 4YTO
MCITOJIB30BAJI TEPMUH MapKeTUHI oTHowweHuH emé B 1949. HakoHen, HEKOTOpbIE BUIAT
(yHIaMEeHT MapKeTHHra OTHOIIeHH B padorax [leiina KapHeruw, B 4acTHOCTH, B €ro
kHure 1936 roga «Kak 3aBoeBarh Apy3eld M OKa3blBaTh BIWSHUE Ha Jronei» [1 — cTp.
18-19]. Bae 3aBucuMocTM OT TOro, KOro H3 aBTOPOB CIEAYET CUUTaTh
OCHOBOIIOJIO)KHUKOM KOHIIETIIIMM MapKETUHra OTHOIIEHWW, 3Ta KOHIENIUS ceidac
NOMYJIIpHA U3-3a BCE OOJIBIIET0 HACKIILEHHUS PHIHKOB M BO3pACTaIOLEH KOHKYPEHLUH.

B ¢dopmupoBaHMM KOHLENLIMM MapKETUHTa OTHOUIEHUH OBbLIO 3aJeiCTBOBAHO
00JIBIIOE KOIMYECTBO (PAKTOPOB, KIIFOUEBBIMHU U3 KOTOPHIX MOXKHO Ha3BaTh U30BITOUHBIN
COpoCc Ha OOJBIIOM KOJIMYECTBE PHIHKOB, BO3pacTaHUE IEPErOBOPHOM  CHIIBI
noTpeduTeNeil, MOBBILLIEHUE POJIA APYTUX NOTPEOUTENEH B paMKaxX Mpouecca IpUHITUS
pEeIIeHuUs O MOKYIIKE TOr0 WJIK HHOTO TOBAapa WU yCIIyTH, TOTPEOHOCTh MOTPEOUTENS HE
TOJIBKO TOJYYUTh YIOBJIETBOPEHHE (PUINUYECKUX, HO TaKKe€ U 3MOIMOHAJIbHBIX
norpedHoctelt [14]. IMeHHO yka3zaHHbIE (DAKTOPHI A€Nal0T padoTy TOPTrOBBIX LIEHTPOB
M0 TPUBIICYCHUIO 1IEJICBOM ayJUTOPUU Takoul ciokHOW. PocT mpemioxenus Ha doHe
CTarHalMy crnpoca NPUBOJUT K CHUTyalldd, KOTJa JIMYHbIE PEKOMEHJAlUud |
HMOLIMOHAJIbHAS CTOPOHA MOTPEOIECHUS YCIYT TOPrOBBIX LIGHTPOB CTAHOBATCS BCE Ooee
Ba)KHBIMH.

BaxxHO Takke MOHMMAaTh, UTO B paMKax pabOThl TOProBOTO LIEHTPAa HEOOXOAUMO

3h(HEKTUBHO YIPaABIATh KIIOYEBBIMH KOHTYpaMH TOPTOBOTO IIEHTpA: KOHTYPOM
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apeHIaTopoB M KOHTypoMm mokynarened [18]. M eciam nma koHTypa apeHIaropoB
XapaKTEPHO OTHOIIEHUE K IMOCTPOCHUIO B3aWMOJECHUCTBUSA C TOPTOBBIMU LIEHTPAMH B
pamkax B2B-cermenra, e 00bI1yI0 poJib UTpaeT 0oJiee paluoOHAIbHOE U CAEPKaHHOE
IIPUHATHE PELIECHUN, TO JUIsl KOHTypa MOKYNAarejled XapakTEpHO MEHEE PAalMOHAIBHOE
IIPUHATHE PELICHUM, a YMOLMOHAIBLHON CTOPOHE BONPOCAa U PEKOMEHAALMSAM JIPYTHX
noTpeduTeNen yaensieTcss HaMHOTO OOJIbIlie BHUMAHUS.

Heo0xonuMo y4uThIBaTh, YTO MMEHHO MOTOK IOKyIaTeled B NEPBYIO OYEPENb
NPUBJIEKAECT apeHAaropoB. B Xoae wccienoBaHus NPOBENCHHOTO B YHHBEpMare
«MockoBckuit» B 2018 mpu ydactuu aBTOpa CTaThbu OBUIO yCTAaHOBIIEHO, YTO IMOTOK
MOKynareynen SBISETCS OJHUM U3 Haumbojiee BaKHBIX KPUTEPHEB BBIOOpA TOPrOBOIO
IIEHTpa KaKk MecTa Jisg paboThl apeHIaTOPOB, TaK KaK BCE AKCIEPTHl YIOMSHYIU €TO0,
Korga uM ObUl 33JJaH BONPOC O IJIABHOM KPUTEPHHM BHIOOpA IMOCTABIIMKA YCIYyT
TOPIOBBIX LEHTPOB. M 3TO JIOTMYHO, TaK KaK MMEHHO IIOKYIIaTeld IEepefaroT CBOU
CpEICTBa apeHAAaToOpaM B3aMEH ITOJIyYEHHBIX TOBApOB M YCIYr. ApEeHIaTophl, B CBOIO
o4yepeib, HCOJB3YIOT YaCTh 3TUX CPEACTB I OIUIAThl YCIyT TOPTOBBIX UEHTPOB [12 —
crp. 12-17].

[Ipu 5TOM CTOUT yHNOMSAHYTb, UTO Ba’KHO HE TOJBKO, YTOOBI MOKYMNATEIh MOCETHII
TOPTOBBIM LIEHTP U MPUOOpEN y apeHaaTopa TOProBOro UEHTpa NpeaaraéMblid MPOIYyKT,
HO 1 YTOOBI MOCEIICHUE C TOCIEeNYIONEH TOKYIKOW UMEI0 CUCTEMHBIN Xapakrep. ITo
BAXXHO, TaK KakK KaXIbId «yAepXaHHBII» MOKynaTenb (TOT MOKYyNareiab, KOTOPHIN
BO3BpAIllaeTCsd B TOPIOBBIM LEHTP Ha PETYISPHON OCHOBE) TMOBBIMIAET OOIIYIO
[I0CEIIAEMOCTh, 4YTO, B CBOIO OY€peb, IMOBBIMIAECT IPUBIEKATEIBHOCTH TOPIOBOIO
LIEHTPA B INIa3aX MMEIOIIMXCS M NOTEHIMAJbHBIX apeHAaropoB. lIpuBiedueHne HOBBIX
KJIMEHTOB BXOJUT B CIHCOK Haubojiee BECOMBIX CTaTeil pacxoJoB Oromxera
OpraHu3alMii B CaMbIX pa3HbIX cdepax, a yIaep)KaHWE KIMEHTOB 3HAUYUTEIHHO
MOBBINIAET MPUOLLTH IPU MEHbINUX 3arparax. Hanmpumep, @penepuk Paiixenbn B kHUTE
«Ih(DexT TOSTPHOCTHY YTOUHSET, YTO «yJASp KaHHe KIMEHTOB Ha 5% MOXKET MOBBICHTH
npuObLTb Ha 25-100%» [7 — cTp. 46-47].

OnHOil W3 CIOKHOCTEW NPUMEHEHUS KOHIIENIMM MApKETHUHIa OTHOILIEHUM K
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KOHTYpY TOKymnarened siBisiercs cam (akT TOTro, 4TO €XEIHEBHAas MOCEHaeMOCTh
TOPTrOBBIX ILIEHTPOB MOKET HMCUMCHATHCS KAK THICIYaMH, TAK U JIECATKAMH THICSY B
3aBUCUMOCTH OT MaciTaba W TMOMYJISIPHOCTH TOPTOBOTO IIEHTpa y mokymareneil. B
ClIy4yae KOHTypa apeHJAaTOpPOB KOJIWYECTBO AKTOPOB HKOHOMUYECKHX OTHOIICHUH
3aMETHO MEHbLIE, YeM B Cly4ae KOHTypa NOKymarejed, 4YTo JAesaeT padoTy Mo
MOCTPOCHUIO MTPOYHBIX B3aMMOBBITOJIHBIX OTHOIICHUH € MOKyHaTeIs MU 00JIee CI0XKHOM
1 TpeOyIoIle HECKOJIbKO MHOTO MHCTpYMEHTapus. B pabore ¢ KOHTYpoM moKymarenen
HE0oOXO/IMMO 3a/IeCTBOBAaTh HE TOJIBKO KJIACCHYECKHE, HO U 00Jiee COBPEMEHHBIE
MHCTPYMEHTHI MAPKETHHTA.

OgHuM U3 TaKuX HMHCTPYMEHTOB MOXKET OBITh HMCIOJIb30BAHHWE COBPEMEHHBIX
MEIMATEXHOJIOTUM ISl MPUBJICYCHUS M, YTO, KaK yXke ObUIO HAIMCAHO BBIIIE, MOXKET
OBITh J@)Ke Ba)kKHEe, yAEp)KaHUs MOKyINaTeledl MOCPEICTBOM MOCTPOCHUSI MPOYHBIX
B3aMMOOTHOIIIEHUH, B YACTHOCTH B CE€TU MHTEpHET. Bo BTOopoe necarunerue 21 Beka B
Poccun uHTEpHET peksiaMa JIEeMOHCTPUPYET 3aMETHO OOJBIIHMM POCT MO CPABHEHUIO C
KJIAQCCUYECKUMHU MEANa, HEKOTOPBhIE M3 KOTOPBIX NepexuBaroT cnad. [loatomy Bce
00JbIIYI0 M OONBIINYI0 POJIb B paboTe OpraHu3alliii HAaYMHAET WUrparh MHTEPHET-
MApPKETHHL.

NHTEpHET-MapKETUHT  —  TPAKTUKAa  WCHOJIB30BaHUA  BCEX  ACMEKTOB
TPAAMIMOHHOTO MAapKETHMHIAa B MWHTEPHETE, 3aTParuBarollas OCHOBHBIC aCIEKTHI
KoMIUIekca MapkeTuHra [11]. ®DakTUyeCKM HMHTEPHET-MApPKETUHT — 3TO €HE OJHA
BO3MOXXHOCTbh JUISI TIPEAIIPUATUN B3aUMOJECHCTBOBATh CO CBOEH LIEJIEBOM ayIUTOPUEH,
KOTOpasi CBsi3aHa C Pa3BUTHEM TEXHOJOTWMM. HecMmoTpst Ha TO, 4TO €CTh NMPOTUBHUKHU
BHEAPEHUSI MHTEPHET-MAPKETUHTA, MPOTUBUTHCS POCTY €r0 MOMYJISIPHOCTH HE HMEET
HUKAKOTO CMBICIIA, TaK KaK ceiidac 3ToT (DEHOMEH MOM00CH Cuiie, KOTOPYIO HENb3s
WTHOPUPOBATh.

VY uHTEepHET MapKEeTHHTa €CTh PsJl OTIMYUA, KOTOPhIE BBIACISIOT €ro Ha (poHe
MapKEeTHHIa, OCHOBAHHOTO Ha TPAJAUIMOHHBIX TEXHOJIOTUSX. DTH OTJIMYMS: U3MEHEHHUE
poiin  TOTpeOUTeNie B TMPOILECCe B3aUMOJICUCTBUS, CHUXEHUE U3JEPKEK U

nepcoHanuzanusi B3aumozehctBusi [3]. W3-3a pa3BUTHS HWHTEpHETA TEHEPh Y
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OTPEOUTENICH MOSIBUIIOCH TOpPa3ao OOJIbIIE BO3MOYKHOCTEH 1O MPHOOPETCHHUIO TOBAPOB
U YCIYT MPY YMEHBIIIEHUN YCUJIUH 110 MOTy4YeHuto nHhopManuo. HEIMU clioBaMU, UX
IIEPErOBOPHAs CUJIa 3aMETHO BO3pOCia, TaK KaK MOTPEOUTENb B OO0 MOMEHT MOXKET
CMEHUTH TOCTABIIHUKA, IMMOCYUTAB, YTO MPEIIOKEHWE KOHKYPEHTa HECET OOJBIIYIO
IeHHOCTh. Kpome Toro, MHTEpHETY NOTPEOWTENN MOTYT C OOJNBIIEeH JIETKOCTHIO
00CyXXJ1aTh JIOCTOMHCTBA M HEJOCTAaTKH TOBAPOB M YCIYT, YTO MOXKET IMPHBECTH K UX
M3MEHEHUSM TSI TIOBBITIICHUST KOHKYPEHTOCTIOCOOHOCTH.

Takxke pacimpeHne KOMMYHHKAITMOHHBIX BO3MOXKHOCTEH CIIOCOOCTBYET TOMY,
YTO MPOU3BOJUTEIIM MOTYT CaMH OBICTpEe HAXOAUTh KaK KJIMEHTOB, TaK U IMOCTABIIUKOB
(HampuMep, TIOCTABIIMKOB CHIPbsS). B pe3ynbraTre CHIKAIOTCS W3ICPKKA Ha
Mpou3BoACTBO. [Ipennpuaruss MOryT HaxoAuTh Oojee MOAXONAIMNX TpeOOBaHUAM
COTpYAHHUKOB. biarogapss MHTEpHET-TOPTOBJIE MOXHO CHHU3UTh OOBEM OCTATKOB, YTO
TaKXe MPUBEJCT K CHIKEHUIO CTOMMOCTH MX XpaHeHus. B menoM, mpu panuoHaIbHOM
¥ BIyMYHBOM IOJIXOZIC MHTEPHET MO3BOJISET 3HAYUTEIIHHO COKPAIATh U3ACPIKKHU.

Hakoner TpeTbe OTIMYNe HHTEPHET-MapKETHHTAa OT MapKETHHTA, OCHOBAaHHOTO Ha
TPAIUIIMOHHBIX TEXHOJIOTHSAX, - TO, YTO Y MPEANPHUATHA TOSBISETCS BO3MOXKHOCTH
TOYHEE MEPCOHATM3UPOBATH MPEIOKEHHIE. ITO CBA3aHO B MEPBYIO OUepenb C TEM, YTO
KOMMYHHKAITUS MEXIY TPEANPUATHIMA U TTOTPEOUTEIISIMI CTAHOBHUTCS JIBYCTOPOHHEH,
a HMMEHHO: TOTPEOHMTENM TIONY4YaloT BO3MOXKHOCTh HANpsSMYH OOMAThCS C
MOCTaBIIMKAMH TOBApOB W YCIYI, a MOCJEAHWE — COOMpaTh OOpaTHYIO CBSI3b II0
IIPOM3BEICHHBIM TOBapaM U yciayramu. Brociencteuu coopanHas HHGOOPMAITUIO MOXKET
OBITh MCIIOJB30BaHA JJIs YAYYIICHHUS MPOAYKTA MO HYXK/IbI ONPEACICHHBIX CETMEHTOB,
9TO, B CBOKO O4YepeIb, MOXKET MPUBECTH K PACIIMPCHUIO TOBAPHOW JMHHUH, KOTOpas
OyZeT BKIIIOYaTh TO, YTO HY)KHO T€M WJIM HHBIM cermMeHTaM. Kpome Toro, Omaromaps
TOMY, YTO MapKETHHTOBOE MPEIIOKCHHE TEPEXOAUT W3 paspsAiaa CTaHIAPTHOTO B
CHeIMaIbHOE, YTO MOXKET MOMOYb CO37aTh Ty OCOOYIO CBSI3b MEXKIY MOTPEOHUTENIeM U
MIPEANPHUATAEM B COBHAHHUH 11€JIEBOY ayTUTOPHUH.

Jns  wuiiocTpandd  MOXKHO — TIPEACTaBUTh, 4YTO Onaromaps CcOOpaHHOM

uH(OpMAIMK  AJMUHUCTpAIIUSl TOPTOBOTO IIEHTPA Y3HAET, UYTO pPa3HbIE CETMEHTHI
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NOTPEOUTENEH CYUTAIOT, YTO HEOOXOAUMbI OMPEEICHHbIC YAYULIEHUSI ¢ TOYKUA 3PECHHUS
HH(DPACTPYKTYphI TOProBOro ImeHTpa. K cokaneHuio, BCe YIyUIICHHs peaanu30BaTh
cpa3y He MOJIYYHUTCS, TOATOMY HEOOXOJWMO MPUHUMATH PEIIEHHWE O TOM, 4TO Oyner
CIeNaHO B MEPBYIO OUepeb. 3Hasl, YTO U3 BCEr0 KOJIMYECTBA CEIMEHTOB IMOKYIaTesen
OJIMH TPEJCTABIISIET UCKIIOUUTEIIBHYI0 IIEHHOCTh, aMUHUCTPAIINS TOPTOBOTO IIEHTpa
peanusyer To, 4To TpeOyeT ymoMsHyTas TpyMma, 4TO B KOHEYHOM HWTOTEe IO3BOJISET
YIYYIIUTh HE TOJBKO CaM MPOJYKT, HO U Ty B3aUMOCBSI3b MEXIY MPEINPUITUEM U €T0
LEJICBOM ayquTOpUEN. A 3TO 3HAYUT, YTO TOPTOBBIA LIEHTP W3 IMPUMEpPA MOIYy4aeT
KOHKYPEHTHOE MIPEUMYIIECTBO B BUE ONPEAECICHHON 3MOIMOHATBHON NPUBA3aHHOCTU
WHTEPECHOTO CETMEHTA.

Bo3Bpamasch Kk TeM€ UHTEPHET-MAPKETUHIA, Ba)KHO YTOYHUTh, KAKHE 3JIEMEHTHI
OH BKJIIOYaeT. MOXHO BBIICIUTH / HANpPaBICHUN WHTEPHET-MAPKETUHIa, & WMEHHO:
MTOMCKOBBI MapKETUHI, MeIuiiHas pekinama, SMM, npsmMoil MapKeTHUHI C MOMOIIBIO
CpEeICTBAa MHTEPHETA, BUPYCHBIM MApPKETUHI MApPTU3aHCKUA MAPKETUHT U KOHTEKCTHAs
peknama [11].

[TouckoBbiii MapketuHr (B ToMm uyucie SEQO) MOXHO oOmNpeneiauTh Kak
ONTUMHU3AIMIO BHYTPEHHUX (KO, KOHTEHT, CTPYKTypa CalT M Tak Jajee) BHEIIHHX
(dakTopoB (OmpenensieMbIX IOUMCKOBBIMH CHCTEMamH), B pe3yJibTaTe KOTOpOM
yIy4llaeTCsd HWHJEKCcAllds calTa OpraHu3aldd ¢ TOBBIIMIAETCS €ro PEHUTHHI,
OTIPENICIISIONIUN €ro MEeCTO B MOMCKOBOM Bbijjaue [4]. Takum 00pa3oM, MOXKHO CKa3arh,
YTO MOMCKOBBIM MApKETHUHI OMPENENISIET TO, HACKOJIBKO BEJIMKHU IIAHCHI MPEANpPHUSITHUS
OBITh 3aMEUEHHBIMU TPEACTABUTEISIMU IICJICBOW ayIUTOPUHM TPU TOUCKE B CETHU
WHTEpHET. /{7151 TOproBbIX LIEHTPOB OBITH B BEPXHUX CTPOKAX MOMCKOBOM BbIJIa4M KpaiHe
Ba)KHO, TaK KaK KOHKYPEHIIUSI HA PhIHKE YCIIYT TOPTOBBIX IIEHTPOB CelYac BEJIMKA.

I[Tomr MemuWHOW pEeKIIaMOM TIOAPA3YMEBAECTCS  pPa3MEIICHUE BU3YAJIbHBIX
pEeKJIaMHBIX (JOPMATOB HA PEKJIAMHBIX MECTax B ceTH MHTEpHET [4]. Menuiinas pexiiama
BKJIFOUAOT B ce0s OaHHEpHI, BUACO U JApyrue (opmarbl, KOTOPHIE HEPEIKO
WCTIONB3YIOTCS g (pOpMUpPOBaHUSI HEOOXOIMMOTO HMHIKA B CO3HAHUU 1IEJIEBOU

aynuTopuu. s MeTuitHOM peKiaMbl UCTIONB3YIOTCS TIIOMAIKA C OOJBIITMM OXBAaTOM, a
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caM KOHTEHT JelaeTcss Kak MOXKHO Oojiee 3aloOMUHAIOIIMMCS C YHOpOM Ha
AMOLMOHAIBHYIO COCTABJISIOLLYIO.

SMM - pacummdpossiBaetcss kak Social Media Marketing, yto o3Hauaer
MapKeTUHI B COLMaJIbHBIX ceTsaX. Kak scHO w3 Ha3zBanus, SMM mnpenmnonaraer
WCIIOIb30BAHUE COLMAJIBHBIX CETEW I KOMMYHHKAlMU C LEJIEBOU aynuTopuen. Uro
BaYKHO, UMEHHO COLMAJIbHBIE CETH MO3BOJISIIOT KOMIIAHHUSIM OPraHU30BaTh KaK MOYKHO
0oe «ONMU3KuiD AUANOT C LENEBON ayIUTOpUEH B BULY «HE(POPMAIBHOCTH» OOIICHHUS,
a TakkKe TOro, 4YTO TOBEICHHE TOTpPeOUTENed B COLUATIBHBIX CETAX HECKOJIbKO
OTIIMYAETCS OT €ro oObIYHOro mnoBeaeHus. SMM mno OGombliel YacTH OTBEYaeT 3a
(hopMupoBaHUE UMHJIKA, HEIKEITH, YEM 32 CTUMYJIUPOBaHUE TIpojax [4].

[IpssMOli MapKETUHT C HCIOJIb30BAHUEM CPEACTB HMHTEPHETA OUYEHb IIOXOXK Ha
KJIACCUYECKUI MpSIMOW MAapKETUHI, OJHAKO HMMEHHO HCIOIb3yEMbIE HHCTPYMEHTHI
MO3BOJIAIOT JIy4llI€ MEPCOHAIU3UPOBATHh MPEIJIOKEHHUE I LIEJIEBOM ayIUTOPUU U B
pe3yJpTare 1noixy4yarb KOHKYPEHTHOE IPEUMYIIIECTBO.

BupycHbIi MapKeTHHI MNPEANoJaraeT, YTO MPEACTABUTEIN LEIEBON ayIuTOpUU
caMH paclpOCTPaHAIOT PEKJIaMHOE cooOIleHne Oe3 JONOJHUTENbHBIX 3aTpaTr i
npennpusatud. s co3naHus Takoro «BHPYCHOTO» 3(eKra cieayeT HTPOBECTH P
MEpONPUATHIA, BKIIOYAIOIIUX KaK CO3JaHME CaMOr0 PEKIAMHOTO MPEMJIOKEHUS |
npuaaHue eMy HeoOXOIMMOTo BU/Ia, TaK U BIOOP HamOomee 3(h(HEeKTUBHOTO KaHaa NSt
3aImycKa BUPYCHOTO COOOIIEHUS.

[Togq mapTH3aHCKUM MAapKETUHIOM HEPEIKO MOTYT IMOApa3yMeBaTh 2 pa3HbIe
koHreniuu. [lepBas koHUENIMA — MaJlOOIOMKETHBI W HECTaHAAPTHBIM MapKETHHT.
BTtopas — CKpBITBIH MapKETHUHI, KOTJa TMOTPEOUTENH HE TMOAO03PEBAIOT, YTO
MO/IBEPTatOTCA BO3ACHCTBUIO pekiambl [8]. B mepBoM cimydae camoe BaxHOE —
OpUTMHAIBHOCTh W MPUBJICYEHHE BHHUMAHMs, BO BTOPOM, HA0OOPOT, BaKHO, YTOOBI
notpedbutens He cpasdy (a emé Jydiie COBCEM) HE IMOHSUI, YTO YBHJIET peKiamy
(HampuMep, TPOYUTAB KAKOW-TO OT3bIB  WJIM KOMMEHTapuii Ha Qopymax).
[IpuMeHUTENBPHO K HWHTEPHET-MApKETHHTY B IEpPBYI0 OYEpeab MOJ MapTU3AHCKUM

MAapKCTUHTOM IIOJAPa3yMCBaCTCs BTOPOC.
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HaxkoHen, nocienHuii no o4epeIHOCTH, HO HE M0 3HAYCHHIO AJIEMEHT WHTEPHET-
MapKeTHHTa — KOHTEKCTHasi pekinama. E€ MOXHO ompenenuTh Kak pekiiamy, KOTopas
COOTBETCTBYET KOHTEKCTY aKTyaJbHbl MOTPEOHOCTEM Tpe/cTaBUTENCH I1IeJIeBOM
aynuropuu [4]. KoHTekcTHasi pekiama pa3MeniaeTcss ¢ IMOMOIIbI0 CHEHaIbHBIX
cepBucoB (Hampumep, SAnpexc.J[upekrta) ¢ MO3BOJSIET TOYHO TapreTHUpPOBATH
UHTEPECYIOIINE  MPEANPUATHE  CErMEHThL.  KIIFOUEBBIMM  XapaKTEpUCTHKAMU
KOHTEKCTHOW PEKJIAMBI MOXKHO CUHATATh BO3MOXXHOCTh TOYHOM HACTPOMKHU PEKIAMHOIO
MOKa3a Ha BHIOPAHHBIE CETMEHTHI, KOHTPOJIb 3PPEKTUBHOCTH UCTOIB30BaHUS CPE/ICTB,
0OJBIION BBHIOOpP CTpareruil (CTOMMOCTH 3a KJIMK, HEICIbHBIA MaKeT KJIMKOB U TakK
nanee) W HeOOJbIIOe BpeMs, HeoOXOIMMOE Ha 3alyCK PEKIAMHOW KaMIIaHWUU 10
CPaBHEHUIO C TPAJULUMOHHOW peKiIamMoil. BaXHO OTMETUTh MEpPENOBYI0 POJIb
KOHTEKCTHOU PEKJIaMbl B IIPOLIECCE POCTA BCETO CErMEHTAa UHTEpHET-peKiiamsl [13], Tak
kak emié B 2012 romy m0Js KOHTEKCTHOM pekiiambl coctaBisiia 17% ot obiiero peHka
Poccum [9].

BakHO OTMETHUTB, 4TO 2 CaMbIX IVIABHBIX MPEUMYIIECTBA HUHTEPHET-MapPKETUHTA —
ayIUTOPHUSL U TOYHBII TapreTUHr. AyIUTOPUSI UHTEPHETA OrPOMHA U HEOJAHOPOJHA, MPHU
MPAaBWJIBHOM TMOAXOJIC MPEANPUSITHE MOXET OTIPaBUTh CBOE pEKIaMHOE COOOIIEHHE
OecUHrCIIEHHOMY KOJIMUeCTBY mosryuatesei. [Ipu 3ToM TapreTuHr (ToueyHOe TOHECEHUE
PEKJIAaMHOTO  COOOIIEHUsI) CIOCOOCTBYET TOMY, YTO OIPEACICHHBI PEIUIUEHT
MOJIy4yaeT POBHO TO PEKJIAMHOE MPEIOKEHUE, KOTOPOE XOTeN 10 HEro JOHECTH
OTIPABUTEI.

[IponBukeHNE B MHTEPHETE IMO3BOJSECT KOMIIAHUSIM CHHU3UTh PACXOJbI, TAK Kak
peKkiiamMa B HUHTEPHETE J[IelIeBlie, 4YeM B KJIACCUYECKUX Meaua, Npu OoJbIle
MEPCOHANIM3AIMN TIPEJIOKEHUS, TOYyYCHHH BO3MOXXKHOCTH 00pabaThiBaTh OOJIbIIe
nH(pOpMAIIMK O CBOMX KJIMEHTAaX C MOMOILI0 0a3 JaHHBIX U Yallle «COMPUKACATHCS» C
KJIMEHTOM Oy/lb TO B3aMMOJCHCTBHE Yepe3 e-mail pacchUIKy, TIOCT B JICHTE COIICETEeH
uin OaHHEp, pa3MEIEHHBIN dYepe3 OAWH W3 TOMYJSPHBIX arperaropoB HHTEPHET-
pEeKJIaMbl HA CTOPOHHEM caiiTe, HE TOBOPS YK€ O yaT-00Tax Ha calTax MpeANnpUATUH,

KOTOPBIE CO3MAIOT WJUTIO3MIO <OKHBOTO» OOIIEHHMsT C OpeHIIoM, TpeOyromerocs
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COBPEMEHHOMY MOTPEOUTEIIO.

B paMKax MapKeTHMHIOBOIO YIIPABJICHHs TOPTOBBIMHU LIEHTPAMHU 3aJ1€HCTBOBAaHUE
COBPEMEHHBIX MEINATEXHOJIOTMI B BUJIE KOHTEKCTHOW PEKJIaMbl ITO3BOJIMT PEIINUTH PSif
3a1a4 MapKETHHIa OTHOLIEHUWM C KOHTYPOM IOKymarejnel. Bo-mepBbIX, TOpProsbie
HEHTPHl TMONMydYaloT OoJyiee JEHIeBBIA JUAOTCHEPATop, KOTOPHIH MOXET 3aMETHO
YBEIIMYNATHh OXBAaT LEJEBOM ayIWTOPUM IIPU MEHBIIMX pPacxofax IO CPaBHEHHIO C
KJIACCUYECKUMHU Meara. Bo-BTOPBIX, TOProBbie IEHTPHI MOMyYaT AOCTYH K OOJbIIEMY
MaccuBy HMH(OpMaluu O MOTPEOUTENbCKUX MPEANOYTEHUSAX, YTO MOXKET MPUBECTU K
YIYUYLICHUIO MPELIaracMoro IpoayKTa U MOBBILICHUIO €T0 LIEHHOCTU B IVIa3aX TOW Ke
LEJEBOM ayAUuTOpUM TMOKymnarene. B-Tperbux, Oonblllee MNPUCYTCTBUE TOPTOBBIX
LIEHTPOB B XW3HM IIOKYIIATEJEW 4Yepe3 CTPAaHULbl B COLMUAIBHBIX CETAX M OHJIANH-
PACCBUIKHA TO3BOJIIT CO3JaTh 3MOLMOHAIBHYIO CBSI3b CO MHOXKECTBOM ITOKYITaTEJEH.
CToUT yTOYHUTH, YTO MTOCTPOEHUE ITOM 0COOOM CBSI3U € MHAMBUIAMH BHYTPH LIEIEBON
ayIUTOPUU HE TpeOyeT NPUCYTCTBUSL COTPYITHUKOB TOPrOBOTO LIEHTpA.

Takum o0pa3zom, COBpeMEHHbIE MEANATEXHOJIOTUU B BU/I€ KOHTEKCTHOW PEKJIaMBbl
MOTYT TIOMOYb TOPTOBBIM LIEHTPAM PELIUTh MHOXKECTBO 3aJay M0 paboTe ¢ KOHTypOM
MoKynarejned M NpEeyMHOXKEHHEM Tpaduka, 4yTO JOHKHO MPUBECTH K MOBBIIICHUIO
IIPUBJIEKATEIBHOCTH TOPrOBOTO LEHTPAa B INA3aX TeX, KTO TEHEPUPYET JICHEKHbBIC
MOTOKM TOPrOBOIO LIEHTpa — apeHAaropoB. Tem cambIM, OyayT peLIeHbl 3aJauu
TOPTOBOTO IEHTPAa KAaK YYAaCTHUKA DKOHOMHUYECKMX OTHOUIEHWM, HALEJIIEHHOTO Ha
yBEJIMYEHUE NPUOBLIH.

Ha ceromnsmnuii n1eHs Ha peiHKe yeayr TL[ cinoxkunace cinokHas cuTyauus
BBICOKOM KOHKYPEHLIMM M OOphOBbI 3a KaXJOro KIHMEHTa (Kak IOKynaTels, TaKk |
apennaropa). PakTUUECKH KIMEHTAMH SIBJISIOTCS JBE€ aOCOJIOTHO pa3HbIC LIEJIEBBIC
IPYIIIBI, KOTOPBIE MPEACTABICHBI KOHTYPOM apEHIATOPOB U KOHTYPOM MOKYIIaTENEH.

CnenoBaHMe KOHUENUMM MapKETUHra OTHOLIEHWM SBISETCA ONHHUM W3
BO3MOYKHBIX CPENCTB JOCTMKEHHUS 3a]1a4 TOPIOBBIX LIEHTPOB B CIOKUBILIUXCS yCIOBUSAX.
Ecnu nia xoHTypa apeHAaaropoB NPUMEHEHNE MAPKETUHIAa OTHOLIEHHUI YIIPOILAETCS UX

HEOONBIITUM  KOJMYECTBOM H CPAaBHHUTEILHONW OJHOPOMHOCTHIO (B YaCTHOCTH,
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OJTHOPOJTHOCTBIO 3ajad), TO JUIsl KOHTypa MOKyIaTeslel xapakTepHa MPOTHUBOIOIOXKHAS
CUTyalllsi, TA€ NPUXOAUTCS padoTaTh C MEHEE OJHOPOIHOM Maccod 3HAYUTEIHHO
OoJIbIIIero pasMepa.

Onanm u3 3 ()EKTUBHBIX MHCTPYMEHTOB PEIICHHS 3a7ad TOPTOBBIX IICHTPOB B
paboTe C KOHTYpOM TIOKymHareleld SBJISETCS HMCIOJb30BaHHE COBPEMEHHBIX
MEMATEXHOJOTUM, a HWMEHHO WHTepHeT-penieHuid. Takue HHCTPYMEHTBI Kak
KOHTEKCTHAs peKjama, e-mail MapKeTHHT ¥ MapKETHHT B COIMMAIIBHBIX CETSIX MO3BOJISIOT
OXBaThIBaTh OOJIBIIIOE KOJMYECTBO TMOTCHIIMAIBHBIX M JICUCTBYIOIIUX TMOCTOSHHBIX
MOKyTIaTeJed U NMEePCOHAIM3UPOBaATh OOIIeHHWE ¢ HUMHU [S — cTp. 74-81], co3naBas
OOJIBIITYIO0 LIEHHOCTh JUIsl MPEICTaBUTENE ATOr0 KOHTypa. B pesynbrare JOCTHXKEHUE
MOCTABJICHHBIX IIeJIeH YIMpoIaeTcs, a OIOMKET MPEANPUSITHS HCIBITHIBAET MEHBIITYIO
Harpy3ky, 4Tto OyaeT CHnocOOCTBOBaTh TMOBBIIICHHID KOHKYPEHTOCIIOCOOHOCTHU

MIPEANPUATHUS.
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