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PUBLIC-PRIVATE PARTNERSHIP: PROBLEMS AND SOLUTIONS

B coBpemeHHOM MUpe TapMOHUYHOE Pa3BUTHE CTPAHBI 0OECIIEUMBACTCS 3a
CUeT B3aMMOJICUCTBUS U PA3BUTHUSI TPEX OCHOBHBIX COCTABISIONIMX: TOCY/IapCTBa,
ousHeca u obOmecTBa. Kaxplil U3 MepeyrciieHHbIX aKTOPOB UMEET CBOM JINYHBIE
WHTEPECHI, HO TOJBKO JOCTIKEHUE OallaHca MEXIy HUMH U YCTaHOBJICHUE OOIINX
MIPUOPUTETOB TIO3BOJIAIOT HM30C€KAaTh KPAWHWX HETATHMBHBIX IPOSIBICHUA B BHUIE
JUKTATypbl, MOHOMOJM3AllUA WM aHAPXUU U TIOBBIIMIAIOT HE TOJBKO YpPOBEHb
071ar0COCTOSIHUS TPaKIaH, HO M MOKa3aTeld KOHKYPEHTOCIIOCOOHOCTH CTPAHBI.

Kpome Toro, Henmb3sl HE OTMETHUTh, YTO PECYPCOB, HAXOAAIIMXCS B BEICHHUH
rocyJapcTBa CETO/HS OTHIONb HE JOCTATOYHO IS YIOBICTBOPEHUS HYXKJ BCETO
HaceJeHUs. B CBsI3M ¢ TUM CTAaHOBHUTCS OYEBHJIHO, YTO JIJIS OCYIICCTBIICHUS CBOUX
WUCKOHHBIX (DYHKIIMHA TOCYIapCTBEHHBIM OpraHaM BCE OOJIbIe TpeOyeTcsl TTOMOIIh
yacTHOro cekropa. [3; 10] OmHako mHTErpaus yCWIM U pecypcoB HE CTOJIBKO
BBEIHY)KJIEHHAsT Mepa, CHMBOJHU3HUPYIOIIAs CJIa00OCTh TOCYIapCTBa, CKOJIBKO
3¢ (hEeKTUBHBIN MEXaHW3M TMOBBIIIEHUS KOHKYPEHTOCIOCOOHOCTH, TMO3BOJISIONTUI
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MIEPEIOBBIM CTpaHaM 00ECIEUNBATh JIOCTOMHBIN YPOBEHB JKU3HU CBOUX TPAXIaH U
OJTHOBPEMEHHO JIOCTUTATh BHICOKUX TEMIIOB YKOHOMHYECKOTO POCTa.

Yacmno-2ocyoapcmeennoe  napmuepcmeo. OnHuM U3 Haubosee
MEPCIEKTUBHBIX HMHCTPYMEHTOB, C TIOMOIIBID KOTOPOrO  OOECleurnBaeTCs
B3aMMOJICHCTBHE TocynapcTBa (IyOJWYHOTO TIapTHepa) M Ou3Heca (YacTHOTO
nmapTHepa), SBISETCS YaCTHO-TOCYyAapCTBEHHOe mapTHepcTBo. Jlannas ¢dopma
KOOTIepalli aKTUBHO npumeHsercs: B Poccun uyTh Oonee 10 €T, HO yxe npuBena
K OIIYTUMBIM pe3yjbTaTaM U aKTHUBHO COBEPIICHCTBYETCS HAa 3aKOHOJATEIBHOM
YPOBHE.

B ®enepansHom 3akoHe oT 13.07.2015 Ne 224-D3 yacTHO-roCyaapCTBEHHOE
MApTHEPCTBO OMPEEISAETCS, KaK IOPpUIUIECKH O(POPMIICHHOE Ha OIpeIesICHHbIN
CPOK M OCHOBAaHHOE€ Ha OOBEAMHEHUH PECYpPCOB, pACIpPENEIECHUN PHUCKOB
COTPYAHHYECTBO MyOJIMYHOTO MapTHEPA, C OAHOM CTOPOHBI, U YACTHOTO MapTHEpa,
C Jpyrod CTOPOHBI, OCYIIECTBISIEMOE Ha OCHOBAaHWU COIVIAIICHUS O
rOCy/IapCTBEHHO-YaCTHOM MAapTHEPCTBE, B LEJSIX MPUBICYEHUS B 3KOHOMUKY
YaCTHBIX WHBECTHUIIMM, OOECIEUYeHUs] JIOCTYMHOCTH M TIOBBIIICHUS KayecTBa
TOBapoB, pPabOT, yCIyr, oOecrnedyeHHe KOTOPbIMH MOTpeduTeneii o0yCIOBICHO
MOJIHOMOYMSIMA ~OpPTraHOB TOCYJAPCTBEHHOM BJIACTU M OPraHOB MECTHOIO
camoynpasienus. [1] Apyrumu cioBamu, 4aCTHO-TOCYJaPCTBEHHOE MAPTHEPCTBO —
3T0 ocobas (opma B3aUMOJEHCTBUSI U KOOIEpalluM TOCyJapcTBa M OHW3HEca,
MpU3BaHHAs Ha B3aUMOBBITOAHBIX YCJIOBUAX PACHPEACINTh UHBECTULIUH, PUCKU U
NpUOBLIL B XOJIE€ COBMECTHOTO pELIEHUsI O0IIECTBEHHO 3HAYUMBIX 3a/1a4.

HeobxomumocTh  pa3BuTHs JaHHOTO HWHCTUTYTa B Poccum  Obuta
NPOJMKTOBAaHA  BIIOJIHE  TMOHSTHBIMHU  SKOHOMHUYECKMMHM W COLHUAJIBHO-
MOJIMTUYECKUMU TpUUYMHAMU. Bo-TiepBbIX, 3apyOEKHBIM OMNBIT HCIOIB30BAHUS
['YIl HamagHO TOPOJEMOHCTPUPOBAN, UYTO B  YCIOBUAX OrPAaHUYECHHOCTH
OIOMKETHBIX CPEJICTB ATOT MHCTPYMEHT MO3BOJISIET MPUBJICKATh JOMOJHUTEIbHbBIC
WHBECTULIMM JIJISI COBEPIICHCTBOBAHUS COIMATIBLHO 3HAUUMOU HHEGPACTPYKTYPHI,

COCTOAHUC KOTOpOﬁ OKa3bIBacT KOJIOCCaJIBbHOC BIHUSHUC Ha YPOBCHb
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KOHKYPEHTOCIIOCOOHOCTH OTIENbHBIX TEPPUTOPUIl M CTpaHbl B IeIOM. [J1aBHBIM
o0pa3oM 3TO CBSI3aHO C TEM, 4YTO OTCYTCTBUE pa3BUTOH U 3DPEKTUBHO
byHKIMOHUpYIOEH HHPPACTPYKTYPhl MNPUBOAUT K CYIIECTBEHHOMY POCTY
ce0eCTOMMOCTH MPOIYKIIMU U CHIDKEHHUIO JEOBOW aKTUBHOCTH XO3SHCTBYIOIIUX
CyOBEKTOB OOJBIIMHCTBA oOTpaciie 3KoHOMUKH. [8] Bo-ropeix, I'UIl kax
MEXaHW3M CMEHIAaHHOM JKOHOMMKH II03BOJIIET NPUYMHOXWUTH KOHKYPEHTHBIC
IperuMyIlecTBa rocyapcTBa U OuszHeca. I HakoHel, B-TPETbUX, HEOOXOIUMOCTb
CKOpEHIIEero Mmoucka ApaiiBepoOB APKOHOMUYECKOTO POCTa MOOyaWjIa rocynapcTBO
CHENarTh aKUEHT Ha Pa3BUTHH MHHOBAILIMOHHBIX TEXHOJOTHUM, YTO OKA3aJI0Ch ITOYTH
HEBO3MOXXHO 0€3 comeicTBusl yactHoro cektopa. [11; 17] Takum oOpazom, MOKHO
3aKJIIOYUTh, 4YTO «mpuBiekarenbHocth [UIl st Ou3Heca 3akiroyaeTcss B
CTaOWJIBHOCTH M TOJYYEHHH NPHOBUIM B TEYEHHUE JOJITOI0 CpPOKa B OTPACIAX
IPEXKAC MCKIIOYUTEIBHO TOCYJApCTBEHHBIX, a TaKXe B  BO3MOXHOCTHU
npuBJIeYeHUs1 3aeMHOro (QuuaHcupoBanus. [IpuBnekarensHocts [UIl s
rOCy/apcTBa COCTOMUT B PpELICHUMM 53KOHOMUYECKUX MpoOJeM, MpPUBICYECHUN
YACTHOTO TMapTHepa [JIsl BBINOJHEHUS TOCYJAapCTBEHHBIX 3aj]ad, OmoKeTHas
sapdexruBHOCTE. KpoMe Toro, ucxons uz onpegenenus ['YI1 ero npenmyuiectsom
SBIIIETCS] UETKOE paclpesiesieHne mpas, 00sS3aHHOCTEH, OTBETCTBEHHOCTMY. [21, C.
105]

[Tonymapuocts mexanuzma [UII xopomo WILTIOCTPUPYIOT HEKOTOpBIE
nokasarenu koHna 2018 r.: B 83 pernonax P® peanusyercst XoTst Obl OJIUH MTPOEKT B
dbopme rocynapCTBEHHO- YaCTHOTO MapTHEPCTBA, B 64 peruoHax €CTh XOTS Obl
onuH [YIl mpoekT peruoHanbHOTO YPOBHS, BO BCEX 85 pErMOHax CTPaHbI
ompezenieH ynoaHoMoueHHbIH opraH mo [UIl m HopmaruBHO-TIpaBOBas 0Oa3za
NpUBEJCHA B COOTBETCTBUE C (efepalibHOM, UTO €llle HEAABHO OBUIO Cepbe3HOM
npoOneMon, 3arpyaHstomiel ucnons3oBanue ['UIl B permonax. [16, c. 5] Tem nHe
MEHEee B MOCJIEIHUE TOJbl aXKUOTaXX BOKPYr mpoektoB B (¢opme Il Heckonbko
yTUX, TaK Kak B (YHKIMOHUPOBAHUU JAHHOTO MeXaHHU3Ma ObUIM OOHApyKEHbI

Cepbhe3HbIC MPOOJIEMBI, PE3KO CHIKaroIue ero 3pdekruBHoCcTh. Ha ceromusimmamia
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JIeHb W3YyYEeHHE OSTUX MPOOJeM M TIOMCK WX BO3MOXKHBIX PEIIEHUH — BEChMa
aKTyajlbHas ~ T€Ma, BOJIHYIOIIAss  OOJBIIOE  KOJUYECTBO  OTEUECTBEHHBIX
uccinenosareneil. IlonmblTaeMcsi CHCTEMAaTHU3UPOBATh YXKE HMMEIOLIUNCS OIBIT U
NPEMJIOKUTh CBOE BHUJCHUE TMIPEOJOJICHUS BBISBICHHBIX 3aTPyJHCHUN U
HECOBEPILIECHCTB.

Ilpoonemur  peanuszauyuu  4AcMHO-20CYOAPCHIEEHHO20  NAPMHEPCMEA.
Wrak, mepBas u Hambomee ocTpas mpoOiema, oTMedaemas aOCOIIOTHBIM
OOJIBIIMHCTBOM OTEYECTBEHHBIX HCCIIe0BaTeNeu — OTCYTCTBHUE
KBaIU(UIIMPOBAHHBIX KaJPOB, CIIOCOOHBIX I'PAMOTHO COMPOBOXAATh 3aKIIOUYCHUE
u conpoBoxjaeHue 'Yl nmpoektos. [5, c. 214; 7, c. 82; 8, c. 187; 13, c. 139; 21, c.
106] OcobenHo mogyepKuBaeTcs TOT (HaKT, YTO CHEIUATUCTOB B 0OJACTH YaCTHO-
TrOCYIapCTBEHHOTO TMApTHEPCTBA HE TOTOBAT B POCCUICKHX By3aX, MOITOMY HX
(GYHKIIMK BBITIOJHSIIOT KaJpbl, HE 3HAIOIIME TOHKOCTEH JaHHOTO MEXaHW3Ma M
BBIHYKJICHHBIE YUUTHCA HAa COOCTBEHHBIX OLIMOKAX, YTO HEMHUHYEMO OTPaKaeTCs
Ha KaYE€CTBE PEeaN3yeMbIX IMPOEKTOB.

Bropas mpobGiemMa — OTCYTCTBHE Pa3BUTOM WMHCTUTYIIMOHAIBHOW CpEIbI.
Uccnenosarenu [2, c. 80; 5, c. 215-216; 13, c. 139; 18, c. 67; 19] noguepkusarot
HU3KYI0 3(pPextuBHOCTh ynpasinenus [UIl npoekramu Ha pernoHaIbHOM YpPOBHE,
OOBSCHSIONIYIOCS HECKOOPIMHUPOBAHHOCTHIO JIESITEIHHOCTH 10 Pa3BUTHIO YACTHO-
rOCy/IapCTBEHHOTO TMAapTHEPCTBa BBHUAY HE MPOpadOTAHHOCTH MEXaHU3Ma
LHEHTPAJIM30BAHHOTO KOHTPOJISL 3a HCIIOJIHEHUEM MpOeKToB. OTmedaeTcs, 4YTo
HU3Kas COMIACOBAHHOCTH (pefiepalibHOM U peruoHanbHOil noauThku B chepe Ul
CylmecTBeHHO 3amemiser peanuzanuio [YUII nmpoekToB, cHWXkas MOTHBaLMIO U
3aMHTEPECOBAHHOCTh HE TOJBKO TOTCHIIMAIBHBIX OW3HEC-UHBECTOPOB, HO U
MecTHBIX opraHoB Biacth. [20] Kpome toro, TpymHocts ynpasienus [UII
MpPOEKTaMU  TPOUCTEKAET U3  HECOBEPUIEHCTBA  3aKOHOJATEIbCTBA,  HE
BBIPA0OTABIIETO €AUHBIN aJTOPUTM CO3JaHUS M 3aIlyCKa TaKoro poja MPOCKTOB U
noApaszyMeBaromero cornacopanue denepanbHbIX 3aKOHOB € PETHOHAIBHBIMU

aKTaMu CyOBEKTOB (hefiepalivm.
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Tpetbss 3HaumMmass mnpobiemMa — HH3KHA YPOBEHb PAa3BUTHS YaCTHO-
rOCy/IapCTBEHHOTO MapTHepcTBa B peruoHax Poccuu. [2, c. 80; 4; 9] ComiacHo
perituary 2017-2018 rr., 20 cyObekToB PO HaxonsaTcs Ha OYe€Hb HU3KOM YpPOBHE
pazsutuss [UII (menee 25%), B TO BpeMs Kak emie 15 peruoHoB He CMONIU
npubau3uTbest Kk orMetrke 35%, T.e. pPa3BUBAIOT YACTHO-TOCYAApCTBEHHOE
MapTHEPCTBO HeHaMmHoro Jyymie. [16] OcHoBHbIMU (pakTOpamu, BIUSIONIUMU Ha
TaKoe TOJIOKEHUE JIeJI, SIBISIOTCS HU3KAas WHBECTUIIMOHHAS MPUBIICKATEIHHOCTh
PErMOHOB, a TaKXe OTCYTCTBUE MNPOPAOOTAaHHOM HHBECTULIMOHHON MOJUTUKH,
OTpakaroliel KIII0UYeBble KOHKYPEHTHbBIE TPEUMYIIECTBA TOTO UM MHOTO PErMOHA.

YerBepras U3 HauboJiee OCTPhIX MPOOIEM MPUMEHEHUS MEXaHU3Ma YaCTHO-
roCyJapCTBEHHOTO MapTHEPCTBA — HEJAOCTATOYHBINA 00bEM YAaCTHBIX MHBECTHUIIUU.
TpyaHOCTh MpUBIIEYEHUS UHBECTOPOB BhI3BaHA IEIBIM PSIZIOM OOCTOATENIBCTB: BO-
NEPBBIX, 3HAUUTENbHAS YacTh HMH(PACTPyKTyphl, co3maBaemoirt B ¢dopme [UII,
BBITIOJTHSET COLMAIBHYIO (PYHKIMIO, T.€. HE MPEANnojaraeT U3BJIeUeHUE MPUObLIN;
BO-BTOPBIX, BBICOKASI KAITUTAJIOEMKOCTh MHOTHUX HH(PPACTPYKTYPHBIX OOBEKTOB HE
O] CHJTy YaCTHOMY TapTHEPY U TpeOyeT KOJIOCCaIbHOM OIOMKETHOM MOMOIIH. [2,
c. 79] Kpome toro, Poccust Bce elie mepekuBaeT MOCIEACTBUS CAHKIIMOHHOTO
npoTUBOCTOSIHUSL co cTpaHamu EBponbl u CIIIA, ogHUM U3 KOTOPBIX SIBIISETCS
3aTSAHYBIIASIC HWHBECTUIMOHHASA Tay3a, BBIPAXKAIOMIAACS B  KAY€CTBEHHOM
CHVKEHNH MHOCTPAHHBIX MHBECTULIMNA B POCCUMCKYIO DKOHOMHUKY. [12, c. 110-113]
B OTUX YCJOBHSX OCOOYI0 Ba)XHOCTh TPENCTaBISCT 3aJICCTBOBAHME YAaCTHBIX
CpelcTB OAHKOBCKOTO CEKTOpa, OJHAKO OTEYECTBEHHbIE OAHKHW BOBCE HE CIIEIIAT
noaaepxxuBarh anutenbHbie ['UIT mpoekrsl. [18, ¢. 67]

[Taras mpobremMa, HEMOCPEJACTBEHHO CBSI3aHHAS C MPEABIAYIIEH, — BHICOKHI
YPOBEHb PUCKOB MOTCHUIUAIBHBIX UHBECTOPOB. [2, ¢. 79] [IpocueTsl B mpoeKTax,
BO3HHUKAIONIME KaK MO MPUYMHE HEKOMIIETEHTHOCTH CHEIHUAIUCTOB, TaK U MO
BIOJIHE OOBEKTHBHBIM NpUYMHAM (POCT IIEH Ha ChIphE, MaTepualibl U YCIYTH),
NPUBOAST K CHJIBHOMY YyIOPOXKaHWUIO TIPOCKTOB IO CPaBHEHUIO C HX

nepBoHa4aibHOM cTtomMocThio [13, c¢. 139] W HeucnoaHEHHWIO H3HAYAIBHO
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3asIBJICHHBIX CPOKOB BBITIOJIHEHHUS PaOOT, YTO BIeYeT 3a COOOW BBICOKHE
MaTepHUaJIbHbIE U PEMYTAIMOHHBIE U3EPKKH.

[lecrass 3Haunmmasi mpoOieMa — BCEBO3MOXKHBIE AJMUHUCTPATUBHBIC
Oapbephl, OrOpOKpaTH3amusi, KOPPYIIHUS, KOH(PUICHIIMAIBHOCTh TPOCKTHBIX
JTAHHBIX ¥ TEHEBBIE KOHKYPCHI C YYaCTHEM JIMIIb OJJHOIO YACTHOTO UTPOKA, a TAK¥Ke
MpeIHAMEPEHHOE 3aBBINMICHUE/3aHMKEHUE TPOCKTHBIX CMET, BBIOOp 3aBEIOMO
c1ab0oT0 MHBECTOpA U JAPYTHUE YIOBKH, IEIBI0 KOTOPHIX SIBISETCS JIMOO TOYCHHAS
MOJIZIEP’KKA «OKOJIO TOCYIapCTBEHHBIX» KOMITAHHWM, JTMOO MOMPOCTY pacXUIlEHUE
OIOMKETHBIX CPENCTB. [2, ¢. 79; 14, c. 79-83; 5, c. 213]

[ToMuMO MEepedYnCICHHBIX MOTYT OBITh Ha3BaHbI U JIpyrue MpoOiieMbl Ooee
o0IIero xapakrepa: OTCYTCTBHE arMocdepbl TOBEpHsl K MapTHEPY («peasbHbIX
WHCTPYMEHTOB [JIsl TAPTHEPCTBA rOCYAApCTBAa U OM3HECA €Ille HE CO3[AaHO, U IS
OOJBIIMHCTBA TPEANpUATUN Bbixoa Ha pbiHOK [YUII mpoexkToB ampuopu 3aKphiT,
au00 KOMMEpPYECKH HEeBBIroJeH» [5, c. 213]); HU3Kas KOHKYPEHLHUS MEXIY
JaCTHBIMU MHBecTOpamu [2, ¢. 81]; ropuaudeckoe opopMIICHHE TOCyIapCTBEHHON
cooctBenHoctu [13, c. 139]; orpaHuyeHHbIE BO3MOXXHOCTH MYHHIIUIATBHBIX
oOpa3oBaHui, dyaile Bcero BeicTynawomux uHunuaropamu [YUII mpoekToB B
COIIMAJIbHON c(pepe Ha MECTHOM ypPOBHE; HEBHUMAHUE K OTPACIICBBIM PA3THUUSIM
['UIl mnpoekToB; OTCYTCTBHME CHENUAJIBHOIO HAJOIOBOIO pEIIaMEHTa IIpU
BbiNloIHeHUU comtameHudt [UIT u ngp. Ilepedenr mpobOiieM e€1Ba JU MOXKHO
ucyepnarb, IOATOMY TNEpPEHAeM K pacCMOTPEHHUIO TYyTEHl pElIeHUus YkKe
BBISIBJICHHBIX HECOBEPIIICHCTB.

Urto kacaercs nepBoil mpoOsieMbl (HEXBATKU KBATU(DHUITUPOBAHHBIX KaJIpOB),
TO MCCIICZIOBATENN B OJIUH TOJIOC TOBOPAT O HEOOXOIUMOCTH Pa3pabOoTKU MporpaMm
MOJTOTOBKH CIEHNUAINUCTOB B cdepe 4acTHO-TOCYAapCTBEHHOIO MapTHEPCTBAa Ha
0a3e Beaymmx By30B CTpaHbl. OTMETHUM, UYTO OMNpENENEHHBIC Iark B JTOM
HaIlpaBJIieHUH YK€ clieflaHbl. B yacTHOCTH, B pabouue miaHbl psga (pakylIbTeTOB
Cankr-IlerepOyprckoro rOCy/IapCTBEHHOTO YHUBEPCUTETA BKJTIOYCHBI

AUCHOUILIIMHBI, ACTAJIbHO PACKPBIBAIOIIHC 0COOEHHOCTH (1)YHKHI/IOHI/Ip0BaHI/I$I
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mexanu3ma ['UII B Poccun u 3a pyGekoM, 4TO pa3BUBACT HOBBIE KOMIETCHIIMU Y
BBIITYCKHUKOB Kadenp ympaBieHUss M MapkeTuHra. Takum oOpa3oMm, €ecTh
OCHOBAaHMS HAJACATHCSA, YTO B ONMKailllield MepCreKTHBE B JIOTIOJHEHUE K YXKe
UMEIOLTUMCST 00pa30BaTeIbHBIM MIPOrpaMMaM OylyT BBEACHBI HOBbIE HAIIPABICHUS
MOJIFOTOBKU CIELUAIMCTOB B 00JaCTH YaCTHO-TOCYAapCBTEHHOIO MapTHEPCTBA U
npobiieMa HEXBaTKU KBATH()HUIIMPOBAHHBIX CIICIIUATMCTOB Oy/lIEeT MPEoI0ICHa.

Pemenue Bropoii mpoOiieMbl (OTCYTCTBHE Pa3BUTONM MHCTUTYLHOHAIbHOM
cpelibl) TpeOyeT KOMIUIEKCHBIX MEp KaK CO CTOPOHBI (heiepalibHOTO LIEHTpa, TaK U
CO CTOPOHBI peruoHaIbHOM BiacTu. [Ipexae Bcero, HEOOXOAUMO CO3/aTh E€AUHBIN
opran mno Bompocam ['UIl, xoopauHHpyrOmMi BCE€ YCWIHS pPa3IMYHbIX
rOCY/IapCTBEHHBIX OPraHOB B 3TOH 00JaCTM M HAKalJUBAIOUIMM ONBIT B cdepe
MOATOTOBKY U peanu3anuu npoektoB [UI1, a Takxke co3nars crieniuaau3upoBaHHbIC
opransl ['HII mo orpacieBoMy M TeppUTOpUaIbHOMY IpuHIUNAM. OCHOBHOM
LEIbI0 JIEITENIbBHOCTH (pefepallbHOTO oOpraHa OyAeT SBIAThCA —pean3aius
JIOJITOCPOYHOM MPOrpaMMbl Pa3BUTHS UHOPACTPYKTYPhl U MPOMBIIUICHHOCTH MPHU
IIOJIJIEPKKE YACTHOTO CEKTOpa, a 3aa4aMU —KOMIUIEKCHAsl KOOpAUHALMA IIpoLecca
pa3pabotku u conpoBoxkaeHus: BeinogHenus: ['YII mpoekros. [13, c. 140] Kpome
TOTO, MpeJJIaraeTcsl Co3/1aHre BO BCEX CyOBbeKTax ¢eepalil EHTPOB MOJICPKKU
npoekToB ['UI1, koTopbie OBl 3aHUMANTUCh MPOEKTHOW, KOHCAJITUHTOBOM M HAay4YHO-
METOJO0JIOTHYECKON AESATENBHOCTBIO C YYETOM TEPPUTOPUATIbHON creuudukud u
HAKOTUICHHOTO ombITa. [lomoOHas mpakThka akTUBHO TpuUMeHsieTcsa B ['epmanuu u
YK€ MPOAEMOHCTPUPOBAa CBOIO PE3YIBTATUBHOCTb.

B pamkax pemenust Tpetbeit mpoOiemsl (Hu3Koro ypoBHs passutus ['UII B
pernoHax) CTOMT CKa3aTh O HEOOXOJUMOCTH pa3pabOTKU PETHOHAIBHBIX CTpaTeruid
WHBECTULIMOHHOW MOJIUTUKH, KOTOPBIE TOKHBI YUUTHIBATh HE TOIBKO IPUOPUTETHI
Y HANpaBJI€HUS Pa3BUTHS HDKOHOMUKM Poccun B 1EIOM, HO M YHHUKaJbHbBIC
KOHKYPEHTHBIE NIPEUMYIIECTBA KOHKPETHOTO PETHMOHA, a TAKXKE CO3[1aBaTh TOYKHU
pOCTa Ha OCHOBE OOOCHOBAHMS CBO€ MHBECTUIIMOHHOM MPUBJIEKATEIBHOCTH.

JIist  TIpuBJeUEHUsS ~ YACTHBIX  WHBECTHUIMN  (ueTBepTas  mpobiema)
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HEOOXOAMMO HE TOJBKO KOMIUIEKCHOE YIy4YIIEHHE HWHBECTHIIMOHHOTO KJMMara
Poccun, HO U mpuMeHeHue OoJjiee TOYEUHBIX MEp, K BaKHEWIIUM U3 KOTOPBIX
MO>XHO OTHECTH:

BBenenue HaMOroBBIX JBIOT I MHQPACTPYKTYPHBIX IMPOEKTOB, B T.4.
UCIIOJIb30BaHUE HH(PPACTPYKTYPHBIX OONHUranuid, OCBOOOKIEHHBIX OT
yIUIaThl HAjora Ha KYNOHHBIA JOXOA, C 00sf3aTe€IbCTBOM CTPAxOBBIX H
NEHCUOHHBIX (DPOHIOB MHBECTHPOBATH OIPECICHHYIO JIONI0 CPEACTB B
HH(PpacTpyKTypHBIC IIEeHHBIE Oymary; [2, ¢. 79-81]

«CoxpaHUTh M YCHUIUTh HSKOHOMHUYECKHE MEpbl TOCYIAPCTBEHHOIO
CTUMYJIMPOBAaHNS 4YaCTHBIX HMHBECTOPOB JUIA y4YacTHs B peaau3aluu
OOIIECTBEHHO 3HAYMMBIX IPOEKTOB, B T.Y. Yepe3 pa3BUTUE OCOOBIX
PKOHOMUYECKHX 30H, HWHAYCTPUAJIBHBIX M TEXHOMAPKOB, pPAa3BUTHE
IPOrpamMM HAJIOIOBOTO CTHUMYJIMPOBaHUS 4YacTHbIX mapTtHEpoB [YII
IIPOEKTOB, CHI)KEHHE OIOPOKpaTHYeCcKUX 0apbepoB» [5, ¢. 217] u Haora
Ha NpUObLIb, & TAKXKE MPETOCTABICHUE HAJIOTOBBIX KaHUKYJ XOTS Obl Ha
stane crpoutenbcTBa o0bekTOoB [UIl (B maeane tpelyercs mpuHsTHE
CHEIUAIbHOTO HAJIOTOBOTO PEIIaMEHTa, KAacaroulerocs peaan3aluu
IPOEKTOB YaCTHO-TOCYAAPCTBEHHOTO NapTHEPCTBRA);

[lonnepkka TrpaHTOBOIO M JOTALMOHHOIO HWHBECTUPOBAHMS. XOPOIIUM
IIPUMEPOM TaKoM NMpakTukH sieisiercst CIIA, rie akTHBHO CLIOHCUPYIOTCS
KaK KpyIHbIE YHHUBEPCHUTETBI, TaK M OTIEIbHbIE KOMIIAHUM, W
naboparopun. Ilpy 3TOM 1O MHOrMM mpoekTaMm (PUHAHCUPOBAHME
COXpAHSIETCS JaXe MpH OTCYTCTBUM 3HAYMMBIX KPaTKOCPOYHBIX
pe3ynbTaroB; [15]

[IpuBneuenue OAHKOBCKHUX WHBECTUIUI nyTeM ME30HUHHOTO
dbunancupoBanus, dyacto npumensemoro B CIIIA. OcHOBHBIM
NPEeUMYIIECTBOM JaHHOTO HHCTPYMEHTA SBISETCS CYUIECTBEHHOE
YOPOUIEHUE U YCKOPEHUE MPOLEYPhI OTyUYeHUs 3aMOB, YTO YCTPAHSIET

OIOpPOKpaTHICCKHUE TTPOBOJIOYKH;
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JHopaboTka u BO300HOBIICHUE MCIIOJIb30BaHUS BEHUYPHOTO
¢dbuHaHcupoBaHus. [l BBIMOTHEHUS JaHHOW 3ajmadyu TpebOyercs Oosee
YETKO OMPENEIUTh CXEMY B3aMMOJEUCTBHS pa3paOOTUUKOB MPOEKTOB U
YaCTHBIX HMHBECTOPOB, a TakKe€ pa3padoTarh €IWHYI0 IOJUTUKY B
o0jacTi HAJIOTro0OJIOXKEHUsS Il OOphOBI ¢ pHUCKaMH ODIIOpHU3AIUY.
Kpome Toro, HeoOXoAMMO CTUMYIHPOBATh BEHUYpHBIH (QoHI Ha Ooyee
MHTEHCUBHOE UCIOJIb30BAHNE UMEIOUINXCS Y HETO CPEACTB.

Jist  pemieHuss mOATOW TpOOJIEeMbl, CBSI3aHHOW C  BBICOKMMH PUCKAMHU
NOTEHIIMAIIBHBIX ~ MHBECTOPOB,  HEOOXOAMMO  «OOECIEYUTh  CIIPABEIJIMBOE
pacmpeneneHue BO3MOXHOCTEM M PHUCKOB MEXKIy TOCYAApPCTBOM W YacCTHBIM
ousHecom. [6; 22] Cpsi3aHHbBIE C MPOEKTOM PUCKHU JOJKEH HECTH TOT MapTHED,
KOTOPBI B COCTOSSHUM HAWIy4IIMM OOpa30oM KOHTPOJHMPOBATb WX M YIPABISTH
uMH. B TO ke BpeMs, HEpalMOHAJIbHO IMEPEKIA/IbIBaTh BCE PUCKM HA YACTHOTO
naptHepa. lIpexnae Bcero, 3T0 KacaeTrcs TeX PHUCKOB, Ha YPOBEHb KOTOPBIX
HEIMOCPEICTBEHHO BO3JIEUCTBYET TOCyqapCTBEHHAs nmoautuka». [13, c. 140] Kpome
TOTO, MpEIaraeTcsi NpOaHAIU3UPOBATh U CUCTEMATU3UPOBATh JTYUIIHE MPAKTHKU
['YIT npoekToB, yXe peanu3oBaHHbIX B Poccuu, 4To MO3BOJNUT 0oJjiee YBEPEHHO
OMMPATHCS HA YXKE€ HMEIOIIUNCA OMBIT M MacHITabupoBaTh HamOoJee yaauyHbIe
MPaKTUKH, CYLIECTBEHHO COKPATHUB PHUCKU MApTHEPOB, CBA3AHHBIE C pa3pabOTKOMN
HOBBIX MPOEKTOB.

Jlsist 60pbOBI ¢ aAMUHUCTPATUBHBIMU OapbepaMu U KOppymimein (mecras
npobieMa) HeoOXoAUMO «pa3padoTaTh M BHEAPUTh MEXaHH3M OOIECTBEHHOIO
KOHTPOJISI 3a peanu3arieil OOIIECTBEHHO 3HAYMMBIX MPOEKTOB, OMPEACIUTh UX
B3aumogieiicteue ¢ wuHctutyramu [YIl Ha Tepputopun PD® u obecrneunth
BO3MOXKHOCTh HEYKOCHUTEJIBHOTO TNPUMEHEHHMS Ha TMPAKTHUKE CaMbIX >KECTKHUX
CaHKIIMA K JIFOOOW M3 CTOPOH TPH BBISBICHUU TMPEIHAMEPEHHOTO HAPYIICHUS
obsi3aTenbcTB Tpu peanuzanuu [UIT npoextoB» [5, c¢. 217]; cnmemars Xon
peanmuzanuu npoekta ['UIl Gosnee mpo3padHbiM, a Takxke 00s3aTh MHUIIMATOPOB

MpoekTa NyOnMYHO omiamarh OOBsSBIECHHWE KOHKypca Ha ¢enaepalbHOM U
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pErMoHaTFHOM HH(POPMAIMOHHBIX MTOpTaJiaX.

3aknwuenue. Jns peuieHus 0ojiee 4acTHBIX MpoOiIeM mpeziaraeTcs oolee
COBEpILIEHCTBOBaHUE 3aKoHOAaTenbcTBa B chepe I'UII, a *MEHHO BO3MOKHOCTH IO
npumepy BenukoOputanun u CIJA npuBnexkaTb HOBBIX NapTHEPOB U
WCIIOTHUTENIeH Ha o000l ctaauu peanusanuu npoekrta ['UII (He Tonpko Ha cTaguu
pa3pabOTKM TMPOEKTa); B IMEIAX CTUMYJIUPOBAHHUS KOHKYPEHIIMH TIOBBICUTH
TpeOOBaHWSI K TIPOBEICHUIO KOHKYypCa, YBEIWYUB HEOOXOAMMOE YHCIIO
MPETEHICHTOB Ha pean3aliio MpoekTa (MOTEHIMAIbHBIX YaCTHBIX MHBECTOPOB)
0 JByX. B [OMOMHEHHME K 3ITOMY PEKOMEHIYETCS PacClIMpPUTh MOJIHOMOYHUSA
MyHUIIMTIATIBHBIX 0oOpa3zoBaHuii (ocoOeHHO 310 kacaercs Cankt-IlerepOypra, rie
Mynununanbabie CoBEThl MMEIOT HHU3KUM OIOMKET M BEChbMa OrPaHUYEHHBIE
(GyHKIMM), YTO TO3BOJMUT JEMyTaraM CaMOCTOSITENIbHO MPUBIEKATh WHBECTOPOB
JUTSL peasin3aiii O0IIECTBEHHO 3HAUUMBbIX COLUANIbHBIX MPOEKTOB Ha MECTaX.

[IpakTryeckoe MpuMEHEHUE TPEAJIOKEHHBIX MyTel OOPHOBI C BHISIBICHHBIMU
npoOieMaMu B O0JAaCTH YaCTHO-TOCYAAPCTBEHHOTO MAapTHEPCTBA TMO3BOJIUT
CYIIECTBEHHO VYIYYIIUTh JAaHHBIA MEXaHW3M B3aUMOJCHCTBHS TOCYIapCTBa,
Ou3Heca U o0IIeCTBa, MOBBICUB €ro 3(PHEKTUBHOCTH, UTO B CBOIO OYEPEIb MOMKET

CTaTh IPaBEPOM POCTa U pa3BUTU SKOHOMUKHU Poccuu.
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B nayuHoli nuTeparype TEpMHUHY «30HTHUYHBIN OpeHn» (umbrella brand)
pa3HbIe aBTOPHI JAAIOT CXOXKee, B CYIIHOCTH, onpeaeneHue. Eciu noustue «opeHmy»
MHOTOACIIEKTHO, TO TMOHITHE 30HTUYHOTO OpeHJa B MAapKETUHTOBOM Teopuu
«30HTUYHBIN OPEH» OTHOCHUTCS YK€ K CTpaTerH4ecKoMy YIMpaBiIeHHUIO OpeHaa u
SIBJISIETCS] PE3YJIBTATOM MPUHSATHUS OMPEACIIEHHOTO YIPAaBICHYECKOTO pEeLIeHMs, T. €.
3TO (YHKIMOHAJIbHBIA HHCTPYMEHT, KOTOPBIA OINpEAeNsieT apXUTEKTypy OpeHn-

noptders KOMIaHUU.
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[Ipoananmu3upoBaB ompeneaeHUsT 30HTUYHOTO OpeHJa OTEUCCTBEHHBIX H
3apyOeKHBIX aBTOPOB, MOJKHO CJieJIaTh OOITHIT BBIBOJI, YTO 30HTUYHBIA OpEH]] — 3TO
OpeH/, WCIONB3yeMbI i 0003HAUYCHWsT HECKOJIBKHX TOBAapOB Pa3IUIHOTO
Ha3HAYCHUS WM psAla TOBApHBIX Kateropuid (rpymnm). K manHOMY ompeneneHuro
MOYKHO JT00aBUTH, YTO TOBAPHBIC KATETOPHH JOJDKHBI OBITH CBS3aHBI MEXKIY COOOM
(mmeitHO WM (YHKITMOHAIBHO).

DT0O OCHOBHOE TpeOOBaHHE, KOTOPOE B

3HAYUTENILHOW CTETICHU BIMUSET HA YCIEIHOCTh 30HTUYHOTO OpeH/Ia.
B Opena-mapkeThHre  CHMXKEHUE

KOHKYPEHTHBIX  IPEUMYIIECTB

paBHOCWIbHA Tpourpseinry. Jlaxke y PpBIHOYHBIX THUTAaHTOB  HaOIOaeTCs
NEePUOANYECKUN Cra/ MPOIaXK UM CHIXKEHUE CTOMMOCTH akiuil. Ecth criocob 310
pEeNyIpennTh - pa3padoTarh 30HTUYHBIN OpeH .

30HTUYHBIM OpeHJ - CTpaTerus pacHIMPEeHHs IO PBHIHKA C IMOMOIIBIO
BBIIIYCKa Pa3HOW MPOAYKLUMH II0J OAHOM TOPrOBOM MapKOH, HA MPAKTUKE - 3TO
CJI0’KHAs MAPKETUHIOBAsI CTPATET 4.

E€ ocHOBHas wuaes 3akiIO4acTCss B NOBBIICHUM DIPOJAXK 34 CYET
MICUXOJIOTHYECKOM, KOHIICTIINH: JII0O0H MPOAYKT, KOTOPBIA HOCUT TOT K€ OpEH]I,
MIPOM3BOAUTCS C UCTIOJIb30BAHUEM TEX KE BHICOKMX CTAaHJIAPTOB KayecTBa. TO €CTh,

y Openna MmoxkeT ObITh 10 MPOMTYKTOBBIX JTMHEEK, U KaXK/1as U3 HUX Oy/IeT BbI3bIBATH

JI0OBepue y moTpeduTene.

Hcnonb3oBaHue 30HTUYHOrO OpeHna B uepapxuu mnoprdens OpeHAoB

obnagaeT psAaoOM MpeumMyIecTB U HeaoctaTkoB [1] (Tabmuma 1).

Taonuna 1 - IllpenmyiecTsa U HeAOCTATKHA UCIOJIb30BAHUS 30HTUYHOTO

OpeHaa

IIpenmymecrBa

HenocraTrkm

MuHuMu3anus 3aTpar Ha IPOJBHXKEHE HOBOTO TOBapa.
MuHuMH3aIMs 3aTpar Ha pa3paboTKy OpeHza.

IlepeHOC MONIOXXUTENBHBIX ACCOLUALNI C POAUTENBCKUM
OpeHI0M Ha HOBBII TOBap.

CokpaiieHne BpPEMEHHBIX 3aTpaT 10 CpPaBHEHHIO C
BBIBOJIOM HOBOTO OpeH/ia Ha PBHIHOK.

CoxparieHue 3aTpar Ha paboTy KpeaTUBHOH TPYIIIIBL.
Kaxnerii  ToBap  BHOCHT  BKIag B 00mIyio
OCBEZIOMIIEHHOCTbH O OpeHIe.

Kaxnas ToBapHas KaTeropus TOBBIIIAET IIEHHOCTb

PasMbiBanue OpeH/a B COZHAHUH MOTPEOUTEIS.
HerartuBHble sMOLMH OT HCMONB30BAHUS OJHOIO TOBapa
MOJT «30HTUKOM» MOTYT OBITh TIEpEHECEHbI Ha BCE
OCTaJbHBIE.

PocT 3arpar KOTHUTHBHBIX PECYpPCOB IMOTpEOUTENsT Ha
3aIIOMHHAHUE HECKOJIBKHUX TOBAPOB MO/ OJHUM OPEHIIOM.
Prck ommO0YHBIX MOKYTIOK.

Huskast xu3HECTIOCOOHOCTh OpeHJga Tpu HEeyJauHOM
pacIIMpeHHH.

Mapka MOKET HOTEPSITh MACTUUHOCTb.
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MapKu, 00JIeT4aeTcsi BHIXO/ Ha HOBBIE PHIHKH.
Kanuranu3zanus Mapku Ha MEXIyHAPOIHOM YPOBHE.
Ilpu BBIBOZE HOBOTO TOBAapa COXPAHSETCS BBICOKAs
TOproBast HaJ0aBKa.
O6ecrnieyeHHE  BBITOJBI
OTBETHOM PEaKITHH.

B BHAE IIOJIOKUTEIBHON

IIpn BepTHKATBLHOM PpACIIMPEHUH BO3MOXKHA IIOTEPS
KadyecTBa TOBapa B CHIY OTPAaHMYCHHOCTH  €ro
JKU3HEHHOTO IUKJIA.

VYroymeHne BO3MOXKHOCTH CO3JaHHA HOBOTO OpeHna ¢
YHHUKQJIbHBIM UMHDKEM U MApPOYHBIM KaITUTaJIOM.

JlocTOMHCTBa 30HTHUYHOTO OpeHJa MEepPEeKPhIBAIOT HEAOCTAaTKHU, OJHAKO,

30HTUYHBIN 6pCHI[ MOJKET OBITH OIIaCEH C TOYKH 3pCHUA  JI0AJIBHOCTH

norpebuteneit. Ecnmm oH «He 3aimer»,

JIMHEHKAX IMPOAYKIIUH.

TO HETAaTUB MOXCET OTPA3UTBCA Ha BCCX

Crpareruro 30HTHYHOTO OpeHJa MOXKHO TPENCTaBUTh B BUIEC «OOJBIIOTOY

30HTA-POJIUTEIISI, HAKPBHIBAIOIIETO COOOM MHOMXECTBO «JIO0UEPHUX» Mapok (puc. 1).

Ha PaHHEM JTallC BHCAPCHUA OOYCPHHUC 6peHI[BI IIOJIHOCTBIO IIOJArarOTCsia Ha

MOAJIEPKKY 30HTa-poauTensi. B 10oArocpoyHod mMNEpCHEKTUBE OHU  3aBOIOIOT

COOCTBEHHYIO ayAUTOPHUIO U HAUYHYT MOIEPKUBATH OCHOBHOU OpeH [2].

[IponBuxeHue 3a cuer
Y3HaBa€MOCTH
30HTUYHOTO OpeHa

[IponBukeHue 3a cyet
Y3HaBa€MOCTH TOPTOBBIX
MapoK

Pucynok 1 - Crparerusi 30HTUMYHOIO0 OpeHjaa

MosxHO BBIACIUTb OCHOBHBIC BUABI CTPATCIHMH 30HTUYHOIO 6peH/:[a (pHc2)
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Pucynok 2 - OcHOBHBIE BHAbI CTPATEIMH 30HTHYHOTO OpeHaa

DNeMEeHTHI TIIABHOTO OpeHa TOJDKHBI OBITh BKIIOUEHBI BO BCE MPEATIOKEHUS
KOMITAHWM, IIOCKOJIBKY OHHM BBI3BIBAIOT JOBEPHUE, YBAKEHUE M JIOSIBHOCTH
norpebuteneil. Korna mronu mposiBISIIOT AOBEpUE K OJHOMY OpeHnay, OHH OyayT
3aMHTEPECOBAaHbl B TOM, YTOOBI MOMPOOOBaTh APYrHe€ MPOAYKTHI 3TOM TOPrOBOM
MapKH W3-3a IPUMEHEHMS 30HTUYHOM CTPATEruu.

Takast mpakTHKa CEroiHs OYeHb MOMYJSPHA, TaK KaK Bce OOJbIIEe KOMIAHHUMI
PaCHIMPSIIOT ACCOPTUMEHT MPOAYKIMH U IBITAIOTCA IPUCBOUTH HOBBIM TOBAapaM HE
TOJIBKO XOPOILIO M3BECTHOE MMS, HO M YK€ CO3/JAaHHBIC LIEHHOCTH, ACCOLMALNH,
aBTOpUTET. TaK, MO OJJHUM 30HTOM, KOTOPBIM JTa€T permyTaluuo, UMUK, TOTOBYIO
CUCTEMY COBbITa W MapKETHMHIOBbIE HMHCTPYMEHTbI, HAXOASTCS Cpa3zy HECKOIbKO
TOBAapOB.

OcHoBHas npobaemMa 30HTUYHOTO OpeHIa — 3TO pa3MbIBaHUE T'paHUll OpeHaa
B CO3HaHuMM mnoTpedutens. Jlonroe Bpemsi MNOTPeOUTENb OPUEHTUPOBAH Ha
NPUOOPETEHUE OMPEACICHHOTO TMPOIYyKTa TOJI HM3BECTHOM TOPrOBOM MapKOM,
OTHAeT
eMy IpEeANoYTeHHEe B CBOEM BBIOOpE, U KOTJla Ha PHIHOK BBIXOJUT HOBBIM MPOAYKT
IOJ TEM € CaMbIM HAUMEHOBAaHUEM, B CO3HAHUM IOTPEOUTENE BO3HUKAET
HEKOTOPBIA JHCCOHAHC, OCOOCHHO €CIM HOBBIM TOBAap HUKAaK HE COINIACyeTCs C

CYHIECTBYIOIIUM TOBapoM. KiaccuyeckuM NMpUMEPOM TaKOW CUTyalluH SIBIISIETCS
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Openn «JloBranb», KOTOpBIH OOBENMHWI TOA CBOUM «30HTHKOM» Oonee 200
TOBAPOB Pa3JIMYHBIX TOBAPHBIX KAaTETOPUH, 3TO «paclbUICHUE» MPUBEIO K MOTEpPE
pBIHKA, U MapKa Oblja MIMMUHUPOBAHA.

CeromHst TepMUH «30HTUYHBII» Pa3MBIT, TaK KaK BapUAHTOB PaCIIUPECHHS
MapKH CyIIECTBYEeT JOBOJIBHO MHOro. PacmupeHue OpeHpa BKIIOYaeT B ceds

cieayronme pa3HoBUAHOCTH (puc. 3) [9].

Pl/lcyHOK 3- Pa3HOBI/IIlHOCTI/I pPaclimpeHusl 3I0HTUIHOT'O 6peHna

B pesynbprare BCeBO3MOXKHBIX PACTSKEHUIN U pacIIMpeHUi OpeH/ 1 KOMITAHUH
MOXXET PacIpOCTPAHUTHCS HA HECKOJIBKO CETMEHTOB PBIHKA, LICHOBBIX KaTETOpUH U
NOTPEOUTENBCKUX TPYMII.

[TocnenauM  cmocoOOM  pacTsHKEHUST OpeHzIa SBISETCS  COBMECTHBIN
OpenauHr (ko-OpenauHr) (co-branding). JlanHblii cnioco0® pacmmpeHus: OpeHja
MPEAIIONAracT BbIXOJ HA HOBBIM PHIHOK MJIM OCBOCHUE HOBOM TOBAPHOU KaTErOpuU
COBMECTHO C IpyTOM KOMIIaHUEHU-TTAPTHEPOM.

B ycnoBusix COBPEMEHHON PHIHOYHOM CHUTYyallMyd MNOMYJApHU3alUsi HOBOIO
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TOProBOr0O HMMEHU H (POPMHPOBAHHME TMOJOKUTEIBHOTO OTHOUICHHS K HEMY
NOTCHIIMAJIBHON KIIMEHTCKOW ayJUTOPUH, HE MEHEE 3HAYUMBIN AIEMEHT YCIIEIHON
NESATEIbHOCTH, KAaK M BEpHO pa3paOoTaHHas MapKETHHIOBas CTparerus,
HampaBjeHHAass Ha BBIBEJEHHE HA TPOCTOPHI pBIHKA 30HTUYHOTO OpeH[a.
30HTUYHBIM OpeHJaM [polle HaJIaguTh AUCTPUOYLMIO CBOMX IPOIYKTOB.
MapkeTonorn yTBEp>KAArOT, YTO TOPTOBBIE CETH dalle OepyT Uil peaau3aluu
HOBBIE TIPOJMYKTHI, BBINMYIICHHbIE W3BECTHBIM OpeHaoM. W3BecTHbllt OpeHn
IIOMOTaeT MPOJABMKEHUIO HOBOIO MpoAaykTa. ToBapbl HEU3BECTHBIX OpEHIIOB
npogatorcs xyxe. K tomy ke, cozganue 30HTHYHOrO OpeHaa Ha 40% cokpaiaer
3arparbl Ha BBIBOJ HOBOM MapKu. JTO BBITOJHEE YEM BBIBOJUTH HA PBIHOK MAapKy
II0JT HOBBIM UIMEHEM.

MHeHus CHNeuuanucToB MO MPOABUKEHUIO TOBAapOB 30HTUYHOIO OpeHjaa
pa3aensaoTes — OQHU IPEIAratoT MPOABUraTh MapKy B ILIEJIOM, APYTHE CUHUTAIOT,
yto Oosiee 3PQPEKTUBHO MPOABUIaATh KAaKyHO-TO OTAENIbHYI0 No3uuuio. llepBbiii
MeTOA sBJsieTCsl 0oJiee 3KOHOMUYHBIM, a OTTOro Oojiee aKkTyajJbHbIM B YCJIOBMSIX
HECTAOMIHLHON YKOHOMUYECKOU CUTYaIlUH.

®opMUpOBaHKE 30HTUYHOTO OpeH/ia MpeAnogaraeT pa3padoTKy KOHUENIUU
30HTUYHOTO OpeHna, B T.4. OpeHa0yka, ¥ KOHIEMIMHU MEPOINPHUSITUN MO €ro
MPOABUKEHUIO.

[IponBukeHUE POCCHUMCKOTO 30HTUYHOIO OpeHJa OCYLIECTBISETCS B
OoJblIel CTENEHN Ha OCHOBE y4acTHs B BbICTaBOUHBIX Meponpustusax. [loqoOHoe
y4acTHe MpecieayeT ABE LENH:

1. NmumxeBass — TMO3UIMOHUPOBAHUE B HKOHOMHYECKOM CHCTEME
pPErHOHa U CTPaHBL;

2. KommMmepueckas — pacuimpeHne THIEPCKON CETH MPEINPUATHM, TOUCK
HOBBIX KJINEHTOB, IOUCK HOBBIX MOCTABUIMKOB, TEXHOJOTH.

NmMukeBass cocTaBisitoliasi HMHTEpECHA ISl PETHOHAJbHBIX OPraHoB
roCyJapCTBEHHOM BIIACTU, UH(PPACTPYKTYpHl pa3BuTUs peruona. OOecreueHue

MMUKEBOW COCTAaBISIIOIIEHM ITPOMCXOAUT 34 CYET YYacThsl B HMMUJIKEBBIX
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MCPOIIPUATHAX, HAIIPABJICHHBIX Ha IIPOJABUKCHUEC PCTUOHA U €TO IMOJIUTUKH.

B KOMMGp‘ICCKOfI COCT&BHHIOIHGﬁ B IICPBYIO OUYCPCAb 3aWMHTCPCCOBAHBLI

NpeanpuATA pPCruOHAJIbHBIX OTPACIJICBBIX 6p€HI[OB,

MOCKOJIbKY 3TO  Oyner

Ccroco0OCTBOBATh MPOABUKEHUIO TPOAYKLUU IPEITPUATHH.

B kauectBe HHCTPYMCHTOB KOMMCPYCCKOI'O0 IIPOABHIKCHHUSA 3O0HTHYHBIX

OpeHI0B MOYKHO BBIIETUTH cienytomue (Tadmuma 2) [3].

Tabauua 2 - UHCcTpyMeHThI NPOABUKeHHs 30HTHYHOI0 OpeHaa

HNHcTpyMeHTHI NPOABHIKEHUS

IIpumepsnl

V4acTtue B BBICTABOYHBIX MCPOIPHUATHUAX

bpenn «Kypoprst Ceseproro KaBkaszay» BEICTYNHT MapTHEPOM NAPyCHON
peratbl Ha 03epe Ke3zeHoii-AM;

VYyactue 30HTHYHOTO OpeHna KIyOHBIX NOMOB «CuacThe» B BBICTABKE
«JleHb OTKpBITHIX NpoAax oT «JIuaep-NHBecT»;

VYuacte «Abpay-opco» Bo Beepoccuiickom CaMMuTe BHHOIEIOB -
2018

Yyactue B JCJIOBBIX MHUCCHAX B PpETHOHAX
Poccuu u 3a py6exom

Bpenn «Made in Russia» mpu3BaH MOMOYB JIyUIIMM ITPOU3BOIUTEIIAM
Poccun BBINTH Ha MEXIyHApOIHBIE PBIHKM M TapaHTUPYET
3apy0eKHOMY TIOTPEOUTENI0 OS30MACHOCTh M KAUECTBO TOBAPOB

BxoxaeHne B MEXIYHApOIHBIC OTPACIICBHIC
acconanuu Uit Oo0CCIeYeHUsT  JOCTyma
NpeAnpusITHid  OpeHaa K COBPEMEHHBIM
TEXHOJIOTHSIM, TPOHM3BOACTBEHHBIM peCypcam,
aKTyaJbHOU HH(OPMAIMU O COCTOSTHHU PBIHKOB
cObITa

OcHoBareb 30HTHYHOTO OpeHna KiIyOHbIX aoMoB «Cuactbey» Jlumep-
Husect Bxoaut B Xoaauar ADPK «Cucremay

[TponsmxeHne 30HTHYHOTO OpeHAa HA OCHOBE
WHCTPYMEHTOB BH3yaJM3allMM, B TOM 4YHCIE
MapKHpOBKa TIPOYKIIUH MpeANpUsITHI-
YYaCTHHKOB JIOTOTHIIOM 30HTHYHOTO OpeHza

MapkupoBKka MPOAYKIMH JIOTOTHUIIOM, HampuMmep, Procter&Gamble,
Nestle, Unilever,
Johnson&Johnson

Co3nanue W MPOABIDKCHHUE CAWTOB OpEHIOB H
COBMECTHBIX KATaJIOTOB TMPOAYKIIUH KIAcTepa
10J1 30HTHYHBIMH OpeHIaMHU

Ha caiite Opemma «Made in Russiay
MIPOM3BOUTENIEH, a TAK)KE KAaTalor TOBAPOB

MNpeACTaBJICH  KaTaJlor

IIpoBenenue PR-xoMmnanuii 30HTHYHOrO | 3amyck HoBoro mpoxaykra Nutrilite Double X u3 nerengapHoii nuHeiKku
Openza Nutrilite komnannu Amway
Pasmemenue  pexmambl  (TB, Hapyxnas | Pexnmama Ha TB, nanpumep, Coca Cola, Danone, Dove, Pampers,

pekilaMa, IeyaTHbIe U3/1aHus, ay/I10 peKiaMa)

Gillette

IIpoBenenue aerycranuii TOBapOB YUaCTHUKOB
30HTUYHOTO OpeHia

[IpoBenenue aerycranuii npoaykunu «Adpay-Jlropco», Heinz

PazpabGotka u
JIOSUTBHOCTH

BHEJPEHHUE  IPOrPaMMBbI

Virgin  Atlantics mnpeanaraer = CBOMM  IacCaKMpam  JIOBOJIBHO
pacIpOCTPaHEHHY0 CpeAM aBUAJIMHUM MHOTOSPYCHYHO IPOrpaMMy
JIOSIIBHOCTH, KOTOpas IPEAINOoNaracT HaKOIIEHHE MUJIb

Pasmemenue POS-marepuaion

Hanpumep, xomnanusi Gillette anst nmpoxBmxenuss Mach3 ucnonbssyer
nopsaka 20 POS-marepuanoB, KOTOpble — pasMellaloTcs B
KOCMETHUYECKHX OTJeNIaX U B KACCOBOM 30HE MarasuHa

B Hactosimiee BpeMsi MoOHsATHE OpeHAa 3aHSJIO ILEHTPaJbHOE MECTO B

MapKEeTHHTe, TIOYTH TMOJHOCTHIO 3aMEHUB COOOM MOHSATHUE MPOIYKTA WU YCIYTH:

COBPEMEHHBIN PHIHOK YCTPOECH TaKUM 00pa3oM, 4TO MPOU3BOAUTEINN MIPEAJIAraioT, a

MOKYIIaTENN MOKYIIAI0T HE KOHKPETHBIE MPOAYKTHI U YCIYTH, @ TOPTOBBIE MAPKH,

MOATOMY BaXHO C(HOPMHUPOBATH MOJOKHUTEIBHBIA UMUK 30HTUYHOTO OpeHja ¢
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MOMOII[FI0 TPAMOTHOE  WCIIOJIb30BAaHUE WHCTPYMEHTOB IS TIPOABUKCHUS
30HTUYHOTO OpeHa.

Oco0eHHOCTBIO MPOJBUKECHUS 30HTUYHOTO OpeHna  sBIsETCS
HEOOXOIUMOCTh €r0 IIEIOCTHOCTH - BCE€ JTalbl MPOJBIKEHUS OJDKHBI OBITh
JIOTUYECKH CBS3aHbl M OPraHu4yHO MpoAOoKarh Apyr apyra. OIHaxIbI
MIPOCTIOHCUPOBATh SIPKOE COOBITHE COBEPIICHHO HEMIOCTATOYHO. bpeHn momyduT
OJTHOPA30BOE OCBEIICHHE B IPEcCce, KPAaTKOBPEMEHHBIM POCT MPOMAK M BIIOTHE
oxugaemMoe «3a0bituey». llenmplo crparerun mNpoOABMXKEHUS OpeHa JOohKHA
SBIATBCSI MHTETpands JOyxa OpeHga W IeJIeBOH  ayIuTOpPUH  TIPOAYKTA,
MpearaeMoro moji 30HTHYHbIM OpeHgoM. ToJabko Tak pe3yabTaroM CTAHET He
MPOCTO YCTICIIHbIN 30HTUYHBIN OpeH/I, a 3PPEKTUBHBINA 30HTUUHBIA OPEH]I.

CpaBHHBas MOAXOABI B MPOABMXCHUH 30HTUYHBIX OpeHA0B B Poccuu m 3a
pyOexKOM, MOXKHO BBIJIETUTH HEKOTOPbIE OCOOEHHOCTH.

N3-3a Toro, uto sKoHOMHKA Poccum HecTtaOuiabHA, a M3MCHCHUS B 3aKOH O
pekiiaMe BHOcATCS Kaxible 8-10 mecsieB, MapKeTolioraM M CIHEelualucTaM IIo
peKiiaMe TPUXOIUTCA TOCTOSTHHO aJaliTUPOBAThCSI K HOBBIM  YCIOBUSIM U
OTIEpaTUBHO TIpeiaraTh KIMEHTaM HOBbIC 3(DPEKTUBHBIC PEIICHHUS.

Tak, Hampumep, s pa3sMElICHUs HApPYXKHOW peKjIamMbl OpaHaMaydp-
(GbOpMaTOB WCITOJIB30BAIM BCE 3IaHMS, MOTOM BBEIM OTPAaHUYCHHS W HAYaH
pa3MeniaTh TOJIBKO Ha 3TaHMAX MO PEKOHCTPYKIHIO. Jlanee 3anpeTHiii HapyKHYIO
peKiiaMy aJKorojisi U Tabaka, TeM CaMbIM COKpaTHB JIOXOAHOCTH (hopmara B JiBa-
TPH pa3a M3-3a OTTOKA OCHOBHBIX PEKIIaMOJIaTEIICH.

Ceityac yXe MOXHO C YBEPEHHOCTHIO TOBOPHUTH, YTO BpeMs OOJIBIIHNX
HapYXHBIX (opMaTOB NPONLIO0. TO €CTh BCETO 3a MATh-CEMb JIET PHIHOK HapyKHOU
peKJIaMbI TIOJTHOCTBIO TpaHC(HOPMHUPOBAJICS y HAC Ha TVIa3ax.

3a pyOeXoM COXpaHUIUCH 0oJiee TPAAUIMOHHBIE MOAXOABl M MEIJICHHBIC
mporeccel. 3apyOekHas TOCyIapCTBEHHAs TIOJUTHKA, B IIEJIOM, JOSJIbHEE K
pekname, yem B Poccun. OpHako, ¢ Apyrol CTOPOHBI, PYCCKHM TMOAXOHN «H3

KPalHOCTHU B KPAaHOCTBY» AECPKUT JOKAJIBHBIX CIIEHUAIUCTOB B TOHYCE, MOTUBUPYS
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UX K BBICOKOHM CTEMEHU MPEANTPUUMUNBOCTH U KPEATUBHOCTH.

[Toka pOCCHICKHE CIEIUATUCThI MOACTPANBAETCS IO HOBBIE YCJIOBHUS MO
MPOABUKEHUIO, 3apyOeKHbI€ — NUKTYIOT HOBBIE TPEHIbl, aKTUBHO U MAacIITaOHO
UCIIONb3ysl HMHCTPYMEHTHI ISl MPOJABMKEHHUA. Tak, Hampumep, 3HAMEHUTHIN
aMepUKaHCKUM 30HTHYHBIA OpeHpa Procter & Gamble MeHseT MapKEeTHHIOBYIO
CTpaTeruio, NepeKoyasch Ha paboTy ¢ HUHTEepHeT-puteiiepamu. Takoe
MPOABMKEHUE OKa3biBaeTCs d(P(PexkTuBHEE MNPOTpaMMATHK-3aKyIIOK HWHTEPHET-
pEKJIaMBl.

Pa3Mmelienre pekiiaMbl Ha MEXKIYHApOIAHBIX KaHalaX IO CPaBHEHUIO C
poccuiCKMMH 3a4acTyio Oosiee KOHCEepBaTUBHBI. Hampumep, HecMoTps Ha
MHOTOUHCIIEHHBIE 3aMpoChl, Ha TejekaHnaie Euronews Het product placement, Het
BO3MOXKHOCTH TpUIJIAIIATh TOCTEH B CTYAUIO NPOTrpaMMbl, HET OINIMU, KOIJa
BeyIIUiA OOBSBISET CIOHCOpa BhIMycKa. [louTu Bce poccuilickue KaHallbl TaKue
OMITUU MIPEAOCTABIISIOT.

Uro kacaercs reorpaduu mpu 3amycke 30HTUYHOTO OpeHma, B Poccum BcE
CKOHIIEHTPUPOBAHO B JIByX KJIIOYEBBIX SKOHOMUUYECKUX 30HaX — MockBe u CaHKT-
[TerepOypre, MO0 B KOHKPETHOM pPETHOHE CTpaHbl, TOrAa Kak 3a pyOexoMm BcCE
6onee paccpenoroueHo. To ecTh Korja XOTUM pacckaszarh Bcel Poccun o kKakoM-To
30HTUYHOM OpeH/Ie WM KaMIIaHWH, TO MPOIE TapreTUPoBaTh MHMOPMAIIUIO HA J[BE
CTOJIMIIBI WJIM KOHKPETHBIM PETHOH, TOTJAa Kak 3a pyOekoM Kaxablii pa3
HEOOXOIMMO OXBaThIBaTh BCIO CTpaHy IMOJHOCTHIO B Pa3HbIX TeorpapuyecKux
30HaX.

Takxe 0COOEHHOCTBIO TPOJBMIKEHUSI 3apPYOCKHBIX 30HTUYHBIX OpEHIOB
ABIISIETCS OpPUEHTAlMsI Ha LEJIEBYID ayqUTOPUI0 BO BCEX YIrOJKaX 3€MIIH.
Poccuiickue 30HTHYHBIE OpeHIbI B OOJIBIIMHCTBE CBOEM OpPUEHTHUPOBaHA Ha
poccuiickuii peiHOK. K mipumepy, aroaM BO BCEX CTpaHAaX 3HAKOMBI C 30HTUYHBIMHU
opennamu Coca Cola, Unilever, Procter&Gamble u apyrumu. Ilponsmxenue u
nonyssipuzanus 30HTHYHOr0 Openna «Kypoptel CeBepHoro Kapkaza» Bemercs B

OCHOBHOM Ha BHYTpHpOCCHﬁCKOM PBIHKEC, C LOCJIbIO IIOBBINICHHWA HHTCPCCA
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OTE€YECTBEHHBIX TYPUCTOB K TOPHOJBDKHBIM M BCECE30HHBIM KypOpTaM BHYTpPH
CTpaHbl, XOTsS, AKTUBHOE IPUBJICYEHHE 3apyOCKHBIX TYpPUCTOB MOIJIO OBl
HOJIOKUTENIBHO CKAa3aTbCs Ha YKOHOMUKE PETMOHA U CTPAHBI.

Yapyromas uctopusi (JIereHaa) CO3JaHusl 30HTUYHOTO OpeHJa Kak crocod
€ro MpOABM)KEHUS, TAKON MPHUEM Yallle UCIOJIb3yeTcs 3a pydexoM, ueM B Poccum.
Hanpuwmep, yBnekatensHas ucropus Fererro Rocher or HeGonbioit KoHaUTEpCKOA
10 BCeMHpHOro OpeHpa. McTopus BO3IEWCTBYET Ha 3MOLMOHAIBHOE COCTOSHUE
NOKYyIaTelNsd, TEM CaMblM IpuUoOpeTas TOBap WM YCIyry OpeHna, HMOKyIaTellb
IpUOOIIAETCS K YACTH 3TON UCTOPUHU.

[Ipy nnaHUPOBAaHUM PEKIAMHOM KaMmaHUM 3a pyOeKoM Ha IpaKTUKE
BOXHBIMU COCTABISIIOIIMMU 3 PexTuBHOCTU (0QUIaliH WM OHJIAMH) CTaHOBUTCS
caM TMOAXOJ K IUJIJAHUPOBAHMIO: NIIyOMHA M TOYHOCTh aHaIHU3a (PAKTOPOB,
IPaBUIBHOCTh  ITO3WLIMOHUPOBAHMS, KOPPEKTHOE  ONPEICICHUE  «AIPECHOMN
porpamMmbl», 4eTko chopmynupoBaHHas crparerus. B Poccum ke MHorume
JOKaJIbHbIE areHTCTBAa, OPUEHTHUPYSACh Ha pazapoOJCHHBbIE KIMEHTCKUE OpHUQBI,
IPOAAOT KJIMEHTAM YacTHbIE WJEH, MOpPOM HE MpUBA3AHHBIE K IOKa3aTesiM
3¢ HEeKTUBHOCTH.

B Poccum B KaxaoM Kareropuu HMHTEPHET-PbIHKA €CTh CBOM KPYIHBIN
HallMOHAIbHBIA HUIPOK, KOTOPBIA MPEBOCXOAUT 3apyOexHbl aHanor. Eciu 3a
pyOeXOM 30HTHYHBINA OpEHJ] XOYET KOHTEKCTHYIO peKjamy, TO OH oOpaiaercs B
Google. B Poccuu Takoii ske 0xXBaT M0 KOHTEKCTY JacT ckopee Annekc. Toxxe camoe
C colMalbHbIMU ceTaMHu: ecau B EBpone — Facebook, to B Poccun —
«BKonTakrey, «OgHoknaccHuKn», nian Facebook (B 3aBHCMMOCTH OT ayJTUTOPHH ).

3apyOexkHas CTpaTerus MPOJBHXKEHUSI 30HTUYHBIX OpPEHI0B MOApa3yMeBaeT
MOCJIEIOBAaTEIbHO ~ ABTOMATHU3UPOBAHHBIE  NPOLECCHl  MEIUArIaHUpPOBAHUS,
IpOJaKIlIeHa M TUCTPUOYLMH, YTO TO3BOJSET YBEIMYMBATh MEAMAMHBECTHLIMU U
OJTHOBPEMEHHO COKpAIllaTh BBIIJIATHl ar€éHTCTBaM M 3aTpaTbl Ha MPOU3BOJCTBO
peksiambl. brarogapsi 3ToMy KOMIAHUM SKOHOMSIT COTHM MWJUJIMOHOB JIOJIJIAPOB

CIKCTOOHO.
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Poccuiickast u 3apyOexHasi cTpaTeruu MPOJBIKEHUSI OTIMYAIOTCS APYT OT
Jpyra, €ciM POCCUMCKas CTparerus MpearonaracT IpPOABWKEHUE 30HTUYHOIO
OpeHaa 3a CYET MHOMKECTBA pa3JIMYHBIX MHCTPYMEHTOB, TO 3apyOekHas -
HaIlpaBJI€HAa Ha IMPOJIBW)KECHHUE OTAEIBHOW INO3WIHMHU, OPUEHTUPOBAHA HA IPSAMOU

KOHTAKT C ay,ZII/ITOpI/IGﬁ U CTPEMUTCA K MUHUMH3AIUHN MAPKCTUHTOBBIX PACXOO0B.
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OBJECTS

XXI Bek — 310 Bpems m1o0anbHbIX TpaHcopmaruii, Bek uHbopmanmu. Kak
CIPABEIJIMBO OTMETHJI BbIAAOIIMICA counonor DnBuH Toddnep, «coBpeMeHHBIH
MHUpP TaK CTPEMHUTEIHFHO MEHSETCS, YTO MPOCHYTHCS B TOM XK€ MHpE, B KOTOPOM
BUEpa JieT CIaTh, CTAHOBHUTCS IIOYTH HEBEPOSITHOM pOCKOUIbIO». [14]
Nudopmaruzanus u mrodanu3amus claejald PbIHKKM 0ojiee MPO3pauHbIMU U
CJIO)KHBIMH, OTKPBUIM TPAHMIIBl JBUKCHHUIO KAalUTaJIOB, TOBAPOB, YCIYT, HJEH.
CerogHst MUp — 3TO MUP HEOIyTHUMBIX aKTUBOB M MHTEIJICKTYaJIbHOTO KalnTasa.
[TorTOMy, 0coboe 3HaueHHE CEroJHsi MPUOOPETAIOT HOBBIE PBIHKH, K KOTOPBIM

OTHOCHTCS U apT-PHIHOK.
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APT-pBIHOK SIBIISIETCSI JTOCTATOYHO CHEIU(PUISCKUM BHIIOM PBIHKA, YbS
cnenupUIHOCTh OOYCIIOBJICHA TyaJIMCTUYHOCTHIO MPOMU3BEIEHUS HCKYCCTBa Kak
TOBapa M Kak oOIIeCTBEHHOTo Onara. [§] B ominuue oT pbiHKa MOTPEOUTETHCKUX
TOBApOB,  OPUEHTHUPOBAHHBIX HA  CEPUHUHOCTb, CTAHAAPTU3IUPOBAHHOCTD,
MacCOBOCTb  IPOMU3BOJCTBA,  PBIHOK  XyJOKECTBEHHBIM  MOAPA3yMEBAECT
WHJMBUAYAIbHOCTh,  YHHKaJbHOCTb,  OPUTHMHAJIBHOCTb,  SKCKJIIO3UBHOCTh
MPOU3BEICHUS U TMOAPA3yMEBAET OOIIECTBEHHYIO 3HAUUMOCTh €r0 MPOAYKIUU.
Taxxe apT-pbIHOK 00J1a7a€T YepTaMH, KOTOPbIE OTINYAIOT €r0 PYyHKIIMOHUPOBAHUE
OT Jpyrux pbIHKOB. CHENKA KYIUIU-TIPOAQKH TMPOUCXOAST B YCIOBHUAX
HEO0s3aTeNIbHOTO  CIpoca, OOBEKThI COBEPIIAEMBIX CHIETIOK, B OCHOBHOM,
HEBOCIPOU3BOJANMBI, OTCYTCTBUE YCTOMUYMBBIX MPEJICTABICHUN O XyN0KECTBEHHOU
MOJIb3€ KAk TaKOBOM NPHUBOASIT K HEBO3MOXXHOCTHM TMPUMEHEHUS TEOPUU
palMoHAIBHOTO MOTpeOJIeHUs, IIeHAa cama SBISETCS KOMIIOHEHTOW IIEHHOCTHU
MpEeAMETOB MCKYCCTBa, IIEHbl HA MPOU3BEICHUSI UCKYCCTBA OTIUYAIOTCS BBICOKOM
BOJIATWJIBHOCTBIO U CHENU(PUUIECKUM IIeHOOOpa3oBanueM. I[losTomy, BOIpOCHI
LHEHHOCTH M 1EHbI, OTPAXKAIOIIUE JyaTUCTUUYECKUN XapakKTep MPOU3BEACHUS
MCKYCCTBa TPEOYIOT OTAEIBHOIO N3YUECHHUS.

K sonpocy o uennocmu npouseedenusn uckyccmea. «IIpenmer nckyccraa
npeBpallaercss B TOBap TOJBKO TOINA, KOTJA JIOKAXET CBOK IOJIE3HOCTh
(OOlIECTBEHHYIO TIOJIE3HOCTh) MOTPEOUTENNI0, U OH TOTOB UX MPUOOPECTH,
OOMEHATh, TPUHATH B 3ajor. [IpomsBeneHHe MOIy4aeT CBOIO SKOHOMHUYECKYIO
OLICHKY, OMPENEIISIEMYIO BCSIKMU pa3 CHUTyallMeld Ha phIHKE. MexaHu3M I€HOBBIX
CUTHAJIOB — 00Jiee UM MEHEE BEPHBIA UHIUKATOP PHIHOYHOU IIECHHOCTH. A 3HAYUT,
M DHCTETUYECKasi OIEHKA (OHA BXOAUT B MOHSATHUE IMOJE3HOCTH) IMPOU3BEIACHUN
HUCKYCCTBA B KOHEUHOM CHYETE JaeTCsi B PHIHOYHOM CHCTEME IOKyIaTeIsIMuU,
3aKazuukKamu.» [1]

[leHHOCTP HE HMEET COOCTBEHHOM MeEphI, BO3MOXXHO TOJIbKO B3aUMHOE
MO3UIMOHUPOBAHUE MIPEAMETOB UCKYCCTBA. [9, c. 52] Ilokynarenu ciaeayoT CBOUM

NpcaAIOYTCHUAM, HCXOAA N3 OCBCAOMIICHHOCTH O JOCTOMHCTBC Bemeﬁ " OOBCPHA K
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[[EHaM, IEPEHECEHHOI0 U3 XO3UCTBEHHON MpakTuku. TakuMm 00pa3om, cama IieHa
BKJIIOYAETCA B ILIEHHOCTh. UeM [0poke MpOU3BEAEHUE MCKYCCTBA — TEM, IO
MHEHHIO 0OIIECTBEHHOCTH, OHO IieHHee. [17, p. 161]Takas cuTyanus BO3HUKAET B
CBS3M C TEM, YTO OOJBITMHCTBO TIOKYIaTeJIe Ha apT-phIHKE HE SBIISIOTCS
JKCIIEpTaMu B OOJACTH HMCKYCCTBA M HE MOTYT CaMOCTOSITENIbHO OMNPEIEIHUTh
XYJI0’KECTBEHHYIO LEHHOCTh KaXKJI0TO KOHKPETHOTO MIPOU3BEACHUS,
CJIEI0BATEIIbHO, AENA0T BBIBOJ O €T0 IIEHHOCTH, UCXO/IS U3 LICHBI.

[lenpl Ha TPOU3BENECHUS MCKYCCTBA HE TOJBKO CYHIECTBYIOT Kak
HKOHOMHYECKHE HWHIUKATOPbl ACTETUUECKOTO KAuye€CTBA, HO TaK)XE BBIMOJIHSIOT
3HAQYMMYIO POJIb B YCTAHOBJIEHHUH OINPEINEIEHHOIO COUMAIBHOrO mnopsaka. [lpu
MOMOIIH IIEH AUJIEPBI COXPAHSIOT CTA0OMIBHOCTH Ha phIHKE. [15, ¢. 138]

Uem Ooisiee mpuBiEeKaTelIeH JaHHBIA MPOAYKT B Ija3ax OOIIECTBa, 4YeM
00JIbIIIEH [IEHHOCTh €r0 HAJAENSIOT caMi MOTPEOUTENH, TeM OOJBIITYI0 CTOUMOCTD
OH mpuoOpeTaeT. BO3MOXHO, UMEHHO C 3THUM CBS3aHO YBEJIMYEHUE CTOMMOCTH
KapTHH CTApbIX MacTEPOB.

HckyccTBOM SIBIISIETCSL BCE, UTO YUYACTHUKU APT-PHIHKA MPU3HAIOT TaKOBBIM.
OcobeHHO SpKO 3Ta Ules JEMOHCTPUPYETCS B COBPEMEHHOM, TaK Ha3bIBAEMOM
KOHIIEITYaJIbHOM HCKYCCTBE, KOTIa, TI0 CyTH, MPOJAETCS HE apT-00BEeKT, a Hjes,
3aJIOKEHHass B Hero. J[oka3aTelbCTBOM TOMY CIIYXKHUT, HalpuMep, TBOPYECTBO
Mapcens Hromana, B yactHoctu ero «®ontan» 1917 roma, mpencraBisromuii
co0Ooli MmepeBepHYTHIN MHUCCYyap, HaJSACHHBIM Ha3BaHUEM M UMEHEM aBTopa. [2, C.
218] LleHHOCTH 3TOMY HpPEIMETY IPHUIAIOT HE €ro PU3NUECKUE XapaKTEPUCTUKH, a
TO, YEM HAJIETUJI €r0 CHayaja aBTop: UAEEH, 3aKIIFOUEHHONW B HAa3BAHWU, U CBOUM
UMEHEM, — a 3aTeM OOIIECTBEHHOCTh, PUYEM B OOJIBIIICH CTETICHU. 3HAYUTEIIHHBIC
TPYAHOCTH TPHU OIIEHKE MPOU3BEICHUIN HMCKYCCTBA MPEICTABISIOT MHCTAIIISLINH,
nepdOMaHChI, XOTEHHUHTH, T.€. BCE TO, YTO COCTABISET JOBOJIHHO 3HAUYUTEIHHYIO
4acTh COBPEMEHHOTO KOHIENTYyaJdbHOTO HCKyccTBa. OHM HE  SBIAIOTCSA
npeaMeTaMi KaK TaKOBBIMHU, T.€. HE MOTYT COCTaBUTb YacTh YbEH-TO KOJUICKIIUU

WK TIPOCTO CYHICCTBOBATH IIOCJIC CaMOI'0 apT-ABJICHUA. Ilo ero okxoHuyaHuu
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OCTAIOTCA TOJBKO KOMWUW — KaApbl BHUIEO W (POTOCHEMKH, KOTOpPHIE HE
MPENCTABISAIOT 3HAYMMYIO IIEHHOCTh caMu 1o cebe. MHBeCTOphl, MeleHaThl
3a4acTyl0 YYaCTBYIOT B CO3/IaHUU MOJAOOHOTO COOBITHS B KaU€CTBE CIIOHCOPOB, UTO
MOBBIIIAET UX 3HAYUMOCTh B apT-CPEJi€, COOTBETCTBEHHO MOJIOXKUTEIBHO BIUSIET U
Ha CTOUMOCTb NMPOU3BEJCHUN UCKYCCTBA, HAXOSAIUXCS B UX COOCTBEHHOCTH.

B xpymHOM apr-OM3HEece MHOTHE TMPOU3BEICHUSA, IOCTyNAIONMe Ha
MpOJIa)Ky, HCKYCCTBEHHO HAJIENAIOTCA IEHHOCThI0. OJIHUM U3 METOJIOB
OCYIIECTBIEHUSA AayKIIMOHHOM JEATEIbHOCTH SBIISIETCA CO3JaHUE MOJbl Ha
XyIO)KHUKA, CTWJIb, MEPUOJ B UCTOPUM HCKYCCTBA, UTO JIEJIAET UX UYPE3BBIUANHO
JMOXOAHBIMU. JIJIsI 9TOTO TMPUMEHSIIOTCS CaMble pa3HOOOpa3HbIE CpEACTBa:
MOJIKJII0YAI0TCA MPodeCCUOHATBLHBIE aCCOIMAIINY apT-TUJIePOB, a CaMOe IJIABHOE —
CpelCcTBa MAacCOBOM pekjaMbl (TEJIEBUICHHE, TIpecca, paauo, MpodeccuoHaIbHbIe
apt-u3nanus). [10; 12] [Tomumo 3TOTO, «IemaeTcs psaa IeMOHCTPATUBHBIX MTPOJAK
M0 WCKYCCTBEHHO 3aBBIIIEHHBIM I1I€HaM, TPU OSTOM ayKIHOHBI HEPEIKO
MPUOOPETAIOT TU BEIIM caMU y ceOs (4TO B MPUHIIMIE 3ampernieHo)». [3, c. 57]
[lens Bcex MpenNnpUHUMAEMBIX CIEKYJISIUNA COCTOUT B TOM, YTOOBI B CO3HAHUU
OOI1IECTBEHHOCTH YCTOSJIOCh MHEHUE, YTO PEKIaMUPYEMbI XYTOXKHUK WM CTUIIb
SBIII€TCSI HAOO0JIee BHITOAHBIM U NMEPCIIEKTUBHBIM JJISI BIOKCHUSI KaruTaa.

Upes3BbluaiiHO BaxXHBI JJIs1 (DOPMHUPOBAHMS MOJIbI, a, CIIEOBaTEbHO, W
IEHHOCTH  TIOKYNKM  TPOM3BEACHUN  HCKYCCTBA  W3BECTHBIMU  JIIOIbMU,
MIEPCOHANILHBIC BBICTABKH, pPa3lIMYHbIC HArpajbl, 3BaHUs (Takue, HANpUMeEp, Kak
«3aCITyXEeHHbIN XyJ0’)KHUK Poccum»).

Ilpoonema yenvt apm-oo6vekma. llena — pe3ynbrar AEHCTBHUS HECKOJIBKHUX
daktopoB. OCOOCHHOCTh apT-pPhIHKA COCTOUT B TOM, YTO TOMHUMO OOBEKTUBHBIX
(haKkTOpOB, CYIIECTBYET OTPOMHOE MHOXKECTBO CYObEKTHBHBIX, KOTOPBIE BIUSIOT Ha
UTOTOBYIO IIEHYy B Tropas3mo Oonblieid crenenn. HecoMHEHHO, caMbIMU
OOBEKTHUBHBIMU SIBISIFOTCSl KOJUYECTBEHHBIE KPUTEPHUHM OIEHKH apT-OObEKTa: TO,
YTO MOXKHO HEMOCPEJACTBEHHO U3MEPUTh, CPABHUTH, U TIIABHOE — TO, O YEM HUMEIOT

MPEACTABIECHUE BCE YYaCTHHKH apT-pblHKA. Peub uIeT, BO-NEpPBBIX, O pa3Mepe
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IIPOU3BEACHUS, BO-BTOPBIX, O MaTrepHalie W TEXHHKE HcnojgHeHus. CyliecTByer
MOHSATHE «TAJEPEUHBIA pa3Mep», T.€. TAKOM pa3Mep MPOU3BEACHUSA, KOTOPBIH
W3HAYAIbHO HE TOJXOAUT JUISl JKUJIBIX MHTEPHEpOB (TOMPOCTY HE MOMEIIAETCS
Tyda) W NpelHa3HayaeTcs Uil CIEHHATbHO OpPraHM30BAaHHOIO IPOCTPAHCTBA!
My3esi, rajieper, peXe 4YacTHOW KoJUleKIuu. OTMETHM, YTO HENb3s CpPaBHUBATH
KpynHOGOpMaTHBIE MPOU3BEACHUA, HanmpuMmep, ¢ MoHoi JIn30i UCKITIOYUTEIHHO
no 3ToMy Kpurteputo. COOTBETCTBEHHO M II€JICBON ayIUTOpHEl, OCHOBHBIMHU
MOKyHareasiMd TOJOOHBIX MPEAMETOB MOTYT CTaTh TOJBKO KaKue-HUOYIb
OpraHu3alid WIK Oorarble  KOJUIEKIMOHEPHI, 00Jajaromue MOAXOASIIIM
NOMELICHUEM WJIM MMEIOIUE BO3MOXKHOCTh €ro mpuodpectu/apennoBars. OTcrona
U BBICOKHE II€HbI Ha 10/1I00HbIe Tpon3BeaeHus. OIHAKO U MPOJAIOTCS OHU TOpasio
pexe. [16]

Cnenyer  ckazaTth, 4YTO BCE€  IepeuHcisieMble  37€Ch  (DaKTOpbI
LEHOOOpa30BaHUsl OTHOCATCA K OCHOBHOM Macce TOBapOB XyHAOXKECTBEHHOTIO
pBIHKA, M CpPaBHEHUS BEAYTCA TAKXKE MEXIYy HHUMH, a HE C EIUHUYHBIMU
OTKJIOHEHUSIMH OT 3TUX CPEIHUX IoKa3arened. M, crnpaBeuiMBOCTH paju, CTOUT
OTMETUTb, YTO BCE ACHCTBUTEIBHO 3HAUMMBIE MTPOU3BEACHUS, KOTOPhIE MO OBl
noOUTh CYIECTBYIOIINE PEKOP/IbI 1IEH, YK€, KaK MPAaBUJIO, HAXOIATCSA B COOpaHUsIX
KpYyHHEHIINX My3eeB M B OnvkaiieM OyaylleM OHU SBHO HE CTaHYT OObEKTaMu
apT-pbiHKa. OTcrofa, OelieHHble LEHbl W aXHOTaXX BOKPYI KapTUH BCEMHPHO
U3BECTHBIX XYyJAO)KHUKOB, IOMaBIIMX Ha CBOOOJAHBIA pbIHOK. Jlaxke ecnu
CYILIECTBYIOT OOJIbIIINE COMHEHHUS Npo(ecCHoHaNoB, OOIIECTBEHHOEC MHEHUE
CHOCOOHO MOJHATH LIEHbl Ha HEJoCsATaeMblil ypoBeHb (mpumep «Cracurens Mupay,
npunucbiBaemoro Jleonapno na Bunuu u nponannoro B 2017 romy Ha ayKiuoHe
Kpuctu ‘c 3a 450 MUJIITMOHOB J0JIIAPOB 3TO HAIVISTHO TOJITBEPIK/IACT).

Crnenyer MOMHHUTBh U O «T€JOHUCTUYECKOM MOTHBE» YYaCTHHUKOB PbIHKA, HE
MO3BOJISIIOLIEM  YCTAHOBUTh  CKOJBKO-HUOYZIb TOYHYHO I1IEHY Ha OCHOBE
palMOHAIBHBIX COOOPAKEHUH.

I_IeHa TAKKC HCIIOCPCACTBCHHO 3aBUCHT OT MarCpualla M TCXHHKH. TaK,

44



Kypnan Mapketuar MBA. MapkeTHHroBo€e yrnpaBieHrE IpeApUATHEM 2019, BeImyck 2
Journal Marketing MBA. Marketing management firms 2019, issue 2

XapaKTEePUCTUKA «XOJICT, MAacjo» LIEHUTCS Tropa3fao OoJblie, HEXEIH «KapTOH,
Maciao». B To ke Bpems ®KUBOMUCHBIE pabOThI MPOAAIOTCS MO 00Jiee BHICOKOH IIEHE,
Hexenu rpaduka. Ho u BHyTpu rpaduku ecTh LIEHOBBIE MPEANIOYTEHUS: aKBapesu
Jopoke 3ctamnoB. [7, ¢. 134] B nocneanem cpaBHEHUH NPOTUBOOOPCTBYIOT Cpasy
HECKOJIBKO (DaKTOPOB: C OJIHOM CTOPOHBI, 3CTAMIIbl, HECOMHEHHO, 00Jiee 3aTpaTHbI
U 10 YCWIHAM, U MO0 MHCTPYMEHTaM/MaTrepuaiaM, U MO BPEMEHH MacTepa, a, C
JIpPYrod CTOpPOHBI, aKBapeld YHUKAJIbHBI, CYyIIECTBYIOT B €IWHCTBEHHOM
sx3emiuisipe. K ToMy ke BH3yallbHO OHM, Kak MpaBuio, Ooinee 3hdexTHbl. Yike
3€Ch MOXKHO NPOCIEANTh TEHJICHLUUIO B CHJIE BIMSHUS PA3IMYHBIX (PAKTOPOB:
OOBEKTUBHBI MaTepUabHBIM aCMeKT YCTYMAeT COIMATbHO-TICUXOJIOTUYECKOMY,
KOTOPBIM 3aKJIIouaeTcs B IpaBe 00aJiaHusl YHUKAJIBHBIM Tpou3BeneHueM. LleHbl
Ha CKYJBNOTYPY Tak K€ B 3HAUUTEIBHOM CTENEHU 3aBHCIAT OT Marepuaia: OpoH3a
JIOpO’K€ TIIMHBI, TAaK B CBOKO O4YEpEAb CTOMT INPHUMEPHO CTOJIBKO K€, CKOJIBKO U
JIEPEBO.

[Ipu TOpromiie aHTHKBApUATOM II€HA 3aBHCUT OT 3CTUMEWTA, TO €CTh, OT
TOTO, HACKOJIBKO XOpOILIO «COTBOPEH MH(]» O JaHHOM YHHKAJIbHOM OOBEKTE,
XOpOILIO JIM JOKYMEHTaJIbHO MOATBEPXKIEHA MU MPOCIEKEHA HCTOpPHUS BIIAJICHUA
UCCIIENYEMOTO TpeaMeTa HCKYCCTBa, BKJIIOYAsl IEPEYEHb €ro 3HAMEHUTBIX
BJIAJICNIBLIEB, & TaKXe OT TOro, Kakas OpraHu3alMs MPOBOAMUIA HKCIEPTHU3Y.
EcTecTBeHHO, pecTaBpMpOBaHHas W YIOCTOBEPEHHAs JOKYMEHTallbHO paboTa
Oymer crouTh 3HauMTENbHO gopoke. [11] Tak, Bo3Bpamarock k «CrmacuTesto
MHUpa», CWJIbHO TOCTPAJaBIIEE M «YKPAIICHHOE» MO3AHEHIINMHU 3aluCsIMU
noJIoTHO ObLI0 TpogaHo B 1954 romy Ha Sotheby's 3a 45 ¢yHTOB cTEepnuHroOB
(actumeitt orcytctBoBasr). B 2005 rogy ona Obuia mpojgaHa Ha HEOOJBIIOM
aykiuoHe npumepHo 3a 10000 gosmapoB (BO3HUKIM TOI03pEHUs] 00 aBTOPCTBE
Jleonapio, HO aBTOPCTBO Torga He ObUIO JoKazaHo). Ilocne pecrtaBpauuu u
MIPAaBWJIBHO MPOBEAEHHONW MApKETMHIOBOM KoMIlaHuM KyruieHa B 2013 romy aprt-
ausiepoM 3a 80 MWIJIMOHOB JIOJUIApPOB M MEpernpoaaHa yxe 3a 127,5 MUIMoHOB

nosutapos. Ilocne satoro Obutn U 00CYKIEHUs, U CyAeOHbIE UCKH, YTO MOBBICUIIO
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OOIIECTBEHHbI UHTEpec. TakuM 00pa3oM, «camMoe J0pOoroe MpOU3BEICHHUE
HCKYCCTBa» M 00PEJIO CBOM TENEPEITHUIN «TUTYID.

B ycnoBusx cOBpEeMEHHOTO apT-pblHKA Ha IIEHY KapTHHBI/CKYJIBITYPhI YXKe
BIMSIET HE CTOJIBKO €€ XYIOKECTBEHHBIE CBOMCTBA, CKOJNBKO Ouorpadus u
penytauus xynoxkHuka. [4; 5] Craryc XyIoKHUKa CKJIAIbIBAETCA M3 MHOMKECTBA
COCTABJISIIOLIUX, U BBIJIEJIUTh OCHOBHBIE U BTOPOCTEIICHHBIE YPE3BBIYAIHO CIIOKHO,
€CJIM He HEBO3MOXKHO B mpuHIune. OnHuM u3 Hanbosaee 0ObEKTUBHBIX KPUTEPUEB
SBIIIETCSI TO, )KMB OH WJIK yXe ymep. OTMEUeHO, 4To B OOIIEM cllydae KapTHUHbI
MOKOMHBIX MACTEPOB LEHATCA OOJIbIIE, HEXENU MPOU3BEACHUS XUByLuX. Cropee
BCEro, 37€Ch WIpPaeT pojib TO K€ CTpeMJieHHe o00JafaTh yHHUKaJIbHBIM
IIPOU3BEACHUEM: pa3 XYyIOKHHK YK€ yYMEp, TO W YHUCIO €ro INpPOU3BEICHUN
OTPaHUYECHO U YBEIUYUTHCS YK€ HEe MOkeT. K TOMy ’ke LIEHbl Ha apT-pbIHKE
00JIajal0T HEM3MEHHOHN TeHJEHLMEN K pOCTy (eciu He K POCTy, TO, IO KpailiHeil
Mepe, He K yMeHblleHHto). CienoBarenbHO, LEHbl HA MPOU3BENECHHS yMEPUIETO
aBTOPA YK€ MOIIIM HECKOJIBKO Pa3 YBEJIUUHUTHCS MPU KaKJIOM CBOEM IOSIBIICHUH Ha
XyJI0’KECTBEHHOM PBIHKE.

[lonaganue mnpou3BeNeHUsT B  OKOHYATEIbHOE cOoOpaHuMe, T.€. B
rOCyJapCTBEHHBI My3€i, SBISSICh Kak Obl TPU3HAHUEM €ro 3HAYUMOCTH
3HATOKaMHU JIeJIa, TaK K€ IMOJOXKHUTEIbHO CKa3bIBAETCS Ha CTaTyce XYAOKHUKA.
BaxHBIM fBIISI€TCS M TO, B KaKUX rajepesx OH BBICTABJISUIICS, IJI€ HMPOXOJUIHN €ro
BBICTABKM: Ha CTaryC XyJIO)KHUKAa BIMSET TIPECTUKHOCTh BBICTABKH U
«pPacKpy4YE€HHOCTb)» Trajieped, IJie 3Ta BbICTaBKa mnpoxoauina. Ho u 3HaunMocTh
rajeper 3aBUCUT OT 3HAYMMOCTH BBICTABISIEMBIX TaM XYIOKHUKOB: HAJIUIIO
B3aMMO3aBHCHMOCTb.

Ilena BecbMa 4YacTo OOyCJIaBIMBAETCS HE CTOJIBKO TEM, YTO MPOAAETCH,
CKOJIBKO TeM, rne mnpopaaerca. Heomomumasi tara morpeOutenss K OECKOHEUHO
TUpOXUPYEMbIM  MapuHaM  AMBa30BCKOTO WM  IMIMIIKMHCKUM  Tei3axam
OTpEAENIeT KOJIOCCAIBbHBIA CIPOC HAa HUX, a, CIEAOBATEIbHO, U ACCOPTHUMEHT C

[IEHaMHU MHOTUX Tajnepeu. JeHCTBUTENIBHO K€ CTOSIIME, YHUKAIbHBIE 10 CBOEMY
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WCITOJIHCHUIO TIPOM3BEIEHUS CETOAHS TPEOYyIOT OT TPOAABIA JOMOJHUTEITHHBIX
YCWIMM Ha pekjamy BO Bcex ee gopMmax, a 3TO TO, HAa YTO HE CIHOCOOHBI WM HE
TOTOBBI MOWTH MEJKHE rajaepucTbl. COOTBETCTBEHHO CKJIAJbIBACTCS CIEAYOLIas
KapTHUHA: C OJHOW CTOPOHBI, 3TO «IJIUTHBIE» TAJEPEH, PACCUMTAHHBIE HA
COCTOSITEJILHOTO U 00pa3oBaHHOTO B cdepe HCKycCTBa KJIHMEHTa, a C JPYyro —
«YJUYHbIC BEPHUCAXW» U HE KPYIHBIC TaJlepeH, HalpaBlICHHbIE Ha HEOOraThIX
KJIUEHTOB.

«Ha neHy Takke OKa3pIBacT BIUSHHE YAaCTOTa YIOMHHAHUN O XYHOXKHUKE B
COJIUJIHBIX apT-u3nanusx». [6] Kak wu3BecTHO, MIOXOW pekiamMbl HE OBIBaET,
[I03TOMY Ha PBIHKE COBPEMEHHOIO MCKYCCTBA 3a4acTyld MMEHHO DJIIaTax
CTAHOBHUTCSl CpPEICTBOM IMPHUBICYEHUA MOTEHUUAIBHBIX MoKynareneil. [13]
HauyuHaromme XynoKHUKM OILIEHUBAKOT CBOM KAPTUHBI TMPUMEPHO B COTHH
JIOJJIAPOB, U3BECTHBIC K€ MACTEPA YBEJIMYMBAIOT LIEHY HA MOPANKHU. «3arajiHble
MacTepa, OTHOCAIIMECS K KaTerOpUU 3BE3l, MPOJAT cBOM KapTuHbl 3a 100-150
TBICSY JIOJUIAPOB, XOTS, IO MHEHHUIO JKCIIEPTOB, XYHOKECTBEHHBIE HOCTOMHCTBA
LIEHE IBHO HE COOTBETCTBYIOT. KpoMe XapakTepuCTUK CaMOro MpOU3BEICHUS, [ICHA
3aBUCUT OT MONIIHOCTH pbIHKA M KOHUEHTpPAalMM HAa HEM KanuTtajua. Tak,
aMEpPUKAHCKHE XYJIO)KHUKH CTOST B 2-3 pasza JIOpOXkKe, YEM E€BPOMEHCKHUE TOTO KE
YPOBHSL». [6]

JInsi HEHHOCTH MPOM3BEACHHS UCKYCCTBA HEBO3MOXKHO YCTAaHOBHUTH KaKYIHO-
J1M00 YHUBEPCAIBHYIO €IUHUIYYy u3MepeHus. Kaxaplii W3 y4acTHHUKOB pBIHKA
onpeaensier ee caM. OT4acCTU B CBS3U C ITUM MPOU3BEIICHUEM HMCKYCCTBAa MOKET
CTaTh YTO YTOJHO, €CJIM YYaCTHUKH PhIHKA MPU3HAIOT JAHHBIA OOBEKT TaKOBBIM.
Opnako faxke JUisi  ONPENETEHUS L[EHHOCTH MOXKHO YCTAHOBHUTh CBOM
3aKOHOMepHOCTH. Tak, cama 1eHa BXOAUT B KaTEroprio 1eHHOCTH. OCOOEHHOCThIO
apT-phIHKa SBJISETCS TO, YTO E€AMHOXKIBl YCTAHOBJICHHAS II€HA WMEET CBOOOTY
NMepeMeIleHusT  JIMIIb BBEpX. OITOT (akT MO3BOJISET JAWJIepaM CHU3UTH
HEOIPEJICICHHOCTh U HE JUCKPEIUTUPYET CaM PBIHOK, BEIb CHUKEHHUE LEHBI

O3Hauajgo Obl W CHIDKCHHE IIEHHOCTH, YCTAHOBJICHHOW NPH TEpPBOHAYAIHLHOU
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oueHke. lleHa Ha Mpou3BeNEHNE HCKYCCTBA OMPENENSIETCS KaK SKOHOMUYECKUMU,
TaKk ¥ BHEIKOHOMMYECKMMM TnlapaMerpamu. Pa3smep, wmarepuas, TEXHHUKA,
penyTauus U HOMYJSPHOCTb XyJOXKHHK, MECTO NPOJAXKH, MOIIHOCTb CErMEHTa
pBIHKa M €ro reorpapuueckoe TMOJOXKEHHE — BOT OCHOBHBIE KpPUTEPHH,
ompenenstone 1eHy. He MeHbllee 3HaYeHME HMEIOT U IICUXOJIOTMYECKHE
dakTopel («HACTpOEHHE TMOKyMHareias M TMpOJaBlia, B3aWMHAs AHTUIATHS WJIH
CUMIIATHs, MX HMIIYJIbCUBHOCTh, CHOCOOHOCTh HWIATH HA YCTYIKH, CTEIECHb
KOH(pUIEHIMATBHOCTU CAEIKW» [6]), HECYIIECTBEHHbIE C YKOHOMHYECKOW TOUYKU
3peHus, HO TMOpPOW HMEIOUIME ONpeaeNsonee 3HaYeHue B (POPMHUPOBAHUU
KOHEYHOM LIEHBI CEIIKH.

3akniouenue. lleHa Ha IPOU3BEIECHUE HCKYCCTBA OIPEHCIACTCA Kak
HPKOHOMUYECKHMH, TaK U1 BHEIKOHOMHUYECKUMU MapaMmerpamu. Pazmep, marepuar,
TEXHUKA, PEIyTalrs U IMOIYJIIPHOCTh XyAOKHUKA, IPABUIBHBIA 3CTUMENUT, MECTO
pOAaXH, MOIIIHOCTh CETMEHTA PbIHKA U €ro reorpauyeckoe MoJ0KEHUE — BOT
OCHOBHBIE KPUTEPHUH, OIpeAeisromue LeHy. He MeHbliee 3HaueHHE UMEKT U
ncuxojorudyeckue (Hakropbl. OTMETUM, YTO B MOMEHT KYIUIM-TIPOJAKU 3a4acTyO
Ha [EHY BJIUAET U COBOKYIMHOCTh YHCTO MICUXOJIOTUYECKUX (PAKTOPOB, UTO U JI€TAET

OIIpCACICHUC LICHBI OAHUM M3 CAMBIX CJIOKHBIX BOIIPOCOB 9KOHOMHKH aPT-PBIHKA.

Crarpst moaroroBneHa npu nopaepxkke rpanra Ha HUP 3a cuér cpencrs
CIIory «HUM 2018-2019: Apt-Peinok IlerepOypra: Mexay IEHHOCTBIO U

HEHON).
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AHHOTALUA

B crarbe paccmaTpuBarOTCsI MHCTUTYLUMOHAJIBHBIE ACIIEKThI PAa3BUTHS POCCUMCKUAX
PETrMOHANBHBIX  KJIACTEPOB  XUMHYECKOM MPOMBILIUICHHOCTH B  YCIIOBMAX
UMIIOPTO3aMEILEHUsA, BKJIIOYAIOUME HE TONbKO  (OPMHPOBAHUE  HOBOTO
MHCTUTYLIMOHAJILHOTO 0a3uca Kak IakeTa 3aKOHOAATENbHbIX MEp, HO U
AKTUBU3ALMI0 KOMMYHHMKATUBHBIX B3aUMOJCUCTBUM MEXAY MPEAIPUATHIMU
Kjactepa (MpOU3BOACTBAMM, WHKUHUPUHTOBBIMU M MAPKETUHIOBBIMHU LIEHTPAMH,
HAy4YHO-HMCCIIEIOBAaTEIbCKUMU U 00pa30BaTeIbHbIMU HWHCTUTYTaMH) C OpraHaMu
rOCylapCTBEHHOM BJIACTH W YIPaBJIECHHUs, PETYIUPYIOLIUMHA Pa3BUTHE OTPaACiIU U
TEPPUTOPHUH.
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Abstract

The article discusses the institutional aspects of the development of Russian
regional clusters of the chemical industry in the context of import substitution,
including not only the formation of a new institutional basis as a package of
legislative measures, but also the activation of communication interactions
between the enterprises of the cluster (production, engineering and marketing
centers, research and educational institutions) with public authorities and

management regulating the development of the industry and the territory.
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TO THE QUESTION OF THE DEVELOPMENT OF A REGIONAL
INNOVATIVE SYSTEM IN THE EPOCH OF IMPORT SUBSTITUTION
(ON THE EXAMPLE OF POLYMER CLUSTER)

B ycnoBusix obocTpstorieiics rodaibHON MOJIUTHYESCKOM U SKOHOMUYECKOM
KOHKYPEHIIMHA U MPOAOJDKAIOIIETOCS CO CTOPOHBI 3amaja CaHKIMOHHOIO PEXUMA,
poccuiickasg HSKOHOMHKA KaK HHUKOIJla paHee 3auMHTepecoBaHa B pa3paboTKe
b GhEeKTUBHON MOJEIU HMIIOPTO3aMEIICHUs, OCOOCHHO Ha PETHOHAIBHOM U
MAaKpOPETMOHAILHOM YpOBHsX. JlJIsi mpoBeAEHUs] MPOAKTUBHOW MPOMBIIIJIEHHOU
MOJIMTUKH TPEOYIOTCS WHHOBAIMOHHBIE TPOU3BOJICTBA, KOTOPHIE CMOIIU ObI

BBIBCCTHU COOTBCTCTBYIOH_II/Iﬁ PBIHOK Ha IMIPUHIOUIIHNAJIBHO HOBBIM YPOBCHb.

HoBas 1mudpoBas HSKOHOMHKA OTIMYAETCS YPE3BHIYANHO BO3POCIIMMHU
DKOHOMHUYECKUMH PHUCKAMHU H, COOTBETCTBEHHO, PACTYIIEW IEHHOCTHK) HOBBIX
KaueCTB MPOU3BOJUTENECH, KOTOPHIE IMOMHUMO WHHOBALIMOHHOTO MOTEHIMAIA
BKJTFOUAIOT: KOMMYHHKAITMOHHYIO YCHENTHOCTh (T.€. CIIOCOOHOCTh HAJIaUTh CETH

ad(eKTUBHBIE CETH B3aMMOOOMEHA), HABBIKM CHUCTEMATHU3allMd U aHaJIu3a
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uHbOpMaIH, UCIOJIH30BAHHE HOBBIX TEXHOJIOTUH €€ mepeaaun u 00paboTKH,
HEOOXoAUMBbIE  JUId  OIpeleNeHus  Haubojee  pe3ylbTaTUBHBIX ~ METONIOB
oOecrieueHus: MTHHOBALIMOHHOM TOJMTHUKH IOCPEICTBOM OTOOpa PEIEBAHTHBIX U
KOHKYPEHTOCIIOCOOHBIX MHHOBalMK i mpousBoacTBa. [2; 7; 13] B kauectBe
IpUMepa MOKHO MPUBECTH MOJIMMEPHBIN KJIaCTEP XMMHUYECKOM OTpaciid, KOTOPbIH
BO MHOTHMX PETrHOHax CTaJl JBHXKYLIEH CHIOH pa3BUTHS PETMOHAIBHBIX

HWHHOBAIIUOHHBIX CHUCTCM.

Honumepnotit knacmep xumuueckoui ompacau 6 Poccuu. Bpioop
MOJIMMEPHOTO KJacTepa XUMHUYECKOM OTpaciii B KauyecTBe OOBEKTa JaHHOIO
UccleoBaHusa OOyCIIOBJIEH B MEpBYIO ouepenb TeM ¢akrtoM, uro B 2015 romy
XUMHUYECKas MPOMBIIUIEHHOCTh Poccuu crana onHuM u3 npaiiBepoB pocTta (4.4%).
Ha Qone BbICOKMX TOKa3zareiaeil pa3BUTHS XUMUYECKOM IPOMBIILIEHHOCTH
HapaBHE C TIOSBJICHUEM HOBBIX W MOAEPHU3ALMEN CTaphlX XUMHUYECKHUX
MPOU3BOACTB  YCWIWJIACh TMpoOJeMa HUBKUX OO0bEMOB WM  OTCYTCTBUS
IPOM3BO/ICTBA 0A30BBIX KOMIIOHEHTOB M CBIPbS, UTO PE3KO YCHUIHIIO 3aBUCUMOCTh
oT wuHOCTpaHHbIX mnoctaBmmkoB (ctpan EC u Kuras). [10; 12] Ocobenno
KPUTHUYHBI 3TH TPOIECCHl B YCIOBUSX CAHKIMOHHON TMOJIUTUKH 3apyOeKHBIX
CTpaH, IOCKOJIbKY B TMEPCIEKTUBE OHU CO3MAIOT PHUCKU [JIs1 BBINOJIHEHUS
CTPATErM4eCKUX U OOOPOHHBIX NOCYIapCTBEHHBIX 3aKAa30B, 4 3HAYUT — HAYMHAIOT
yIpO’KaTh HAIMOHAJIBHOM 0€30MacHOCTH cTpaHbl. [ pemenus AaHHBIX TpoOsieM
HEO0OXOMUMO OBUIO BBIPAOOTaTh HOBYIO MOJUTHYECKYIO CTPATETHIO Pa3BUTHS
OTpaciu, KIIOUYEBbIMA KOMIIOHEHTAMH KOTOPOU cTasln OBbI:

dbopMupoBaHHE HOBOTO HHCTUTYLHOHAIHHOTO Oa3uca, KOTOPHINA TOJKHBI

COCTaBUTh TAKET 3aKOHOJATEIBHBIX Mep, a Takke (HopMaIM30BaHHBIC

MEXaHHU3Mbl CTPATETUYECKOTO TUIAHUPOBAHUS;

peryisipHasi SKCIIEPTHO-KOHCYJIbTaTHBHAS TOJIEPKKA MPOIEcca BRIPAOOTKU

U TIPUHATHSI PEIICHUH C UCIIOJIb30BAHUEM KPayJICOPCUHTOBBIX MEXaHU3MOB,;

npsiMasi pecypcHasi MOJIepKKa NPENNpUSTHNA OTpaciu, MyTeM CO3JaHus

CHeIUaIbHBIX ((MHAHCOBBIX HHCTUTYTOB;
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CTUMYJIMPOBAHHE HWHHOBALMOHHOW JESATEIBHOCTH B OTPacid 3a CYeT
pa3pabOTKK U peau3aiy TPorpaMMbl MEPOIIPUSATUHN 1O MOAIEPKKE CTAPT-
arioB M Pa3BUTHIO MEXAHU3MOB BEHUYPHOTO (PMHAHCUPOBAHMUS.

B pamkax KoMmIuiekca HOPMAaTHBHO-TIPABOBOTO OOECIIEUEHHS] pa3BUTHUSA
OTpaciii U  peaau3aluu MOJUTUKUA UMIIOPTO3aMELIECHUS KIIFOUEBbIE HANPABICHUS
ObLTM 0003HaYeHbl npukazoM Munmnpomropra Poccun Ne 646 ot 31 mapra 2015 r.,
yrBepauBIIMM [lmaH MepompuaTHii 1O MMIIOPTO3aMEIIEHUI0 B  OTpAaCid
XUMHYECKOW  mpombliluieHHOCTH  Poccumiickoit  @enepaumu. [1; 3] U3
0003HAaYEHHBIX IAHOM MEPONPUSATUHI MO MPOU3BOJCTBY MATEPUATIOB U OCBOCHHUIO
TexHOoJIOTHU 0K0JI0 40% MPUIIOCH HAa MOTUMEPHYIO OTpaciib. JaHHBIN TUTaH ObLI
JIOTIOJIHEH B COOTBETCTBUHU ¢ mpukazamu MwunHnpomtopra Poccun Ne 506 ot 29
dbeppasis 2016 1., Ne 2147 ot 24 urons 2016 r. u Ne 3725 ot 20 okTs16ps 2016 r.,
YTO B MTOr€ IIOBBICMJIO JOJI IUIAHOBOIO IIPOM3BOJACTBA IOJIMMEPOB U
COOTBETCTBYIOIIMX TexHoiorud 1m0 45%. B nenom ke cTparerus pa3BUTHUS
XUMHUYECKOTO U HEPTEXUMUYECKOTO KoMIuiekca Ha nepruoa A0 2030 roga oTBOIUT
nosumepam  nomo B 18% (36  mpoektoB). Pa3BuTHe  XUMHYECKOUH
npoMmblnuieHHOCTH B Poccum  ompepensier npuka3  MwuHucTepcTBa
MPOMBIIIEHHOCTH U TOproBiau P® u MunnctepcTBa 3Hepretuku PO ot 8 anpens
2014 1. Ne 651/172 «Ctparerusi pa3BUTUS XUMHUYECKOTO U HEPTEXMMHYECKOTO
KoMmIuiekca Ha nepuoj 10 2030 rogay, koTopas Oblia pazpaboTaHa B COOTBETCTBUU
¢ nopyuenuem [IpaBurensctBa P® ot 3 uronsg 2013 1. Ne JIM-I19-47mip (mmyHKT 2).

[ToBblillIeHHE KOHKYPEHTOCIIOCOOHOCTH XUMUUYECKOW oTpaciau B Poccuu u
o0ecrieueHrne CTpPATerMuyecKuX OTpaciedl MPOMBIIUIEHHOCTH KaueCTBEHHOM
MPOAYKIMEN 3asBICHBI B CTPATErUM LEIIMHU pa3BUTHU. [[paBUTEIHCTBOM BHECEHBI
B CTpaTeruio TNEPCHEKTUBHBIE TMPOEKThI, KOTOpPHIC BEAyIIUE XHUMHUYECKHE
NpEeANPUSATUS TOKHBI 3aBepinTh 110 2030 ropa.

B uensix mosbiieHUst 3QGEKTUBHOCTH MPOIECCa YNPABIEHUS 3HAHUSIMHU U
HKCIIEPTHOM MONJEPKKU Tpoliecca MPUHITHS PELICHUH MOCTaHOBICHUEM

[IpaButensctBa Poccuiickoit ®@enepauuu ot 15 anpenss 2014 roma Ne 328 u
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pacniopsixenueM IIpaBurensctBa Poccuiickoin ®enepanun ot 24 uronst 2013 . No
1307-p «O0 yTBepKJIeHUHU TJIaHA MEPOINPHUATUN («IOPOKHONU KapThl») «PazBuTHe
OTpaciu MPOU3BOACTBA KOMIIO3UTHBIX MaTepHalioB» Oblia co3mana OtpacieBas
DIIGKTPOHHAS CHUCTEMa KaTaJOTH3allMk W YHU(UKAIMN MaTepHaIOB, TEXHOJOTHH,
o0oOpylmoBaHUSI M TIEPCIIEKTUBHBIX  pa3padotok  (Peectp  kommo3uToB),
Mpearnoaraomas o0beIMHUTh HHHOPMAIHIO 00 00pasiax MpOIYKIIMH, OCHOBHBIX
OpraHU3alusX, U APyrue KpUTUUECKUA BaXKHBIC 3HAHMUSL.

Jist  pemieHuss  3aJa4d OOEGCIEUEHHMS]  PEryJIsipHOM  DKCIEepPTHO-
KOHCYJIbTaTUBHOM TONJEPKKH pa3pabarbiBaeMOM CTpaTeruyd  pa3BUTHUA, B
Munnpomropre P® ObuT co3maH AKCIEPTHBIA COBET M3 MPO(HMIBHBIX HAy4YHO-
UCCIIEN0BATENbCKUX OpraHu3anuidi. OCHOBHBIE KPUTEPUH OTHECEHUS XUMHUYECKOU
OPOAYKIIMM K MAJOTOHHAXXHOW U CPEAHETOHHAXXHOW ObUIM  pa3paboTaHbl
MuHuCTEPCTBOM  IIPOMBINUIEHHOCTH MW ToproBinu Poccuiickoiin  ®Denepauuu
COBMECTHO ¢ MeXBEJOMCTBEHHBIM IKCIEPTHBIM COBETOM IO BOIIPOCAM Pa3BUTHS
XUMUYECKOM U HEOTEXMMUYECKOM MPOMBIIUICHHOCTH W MEXBEIOMCTBEHHBIM
HAYYHO-TEXHUYECKUM COBETOM IO MpoOJieMaM Pa3BUTHUSI MATIOTOHHAXHOW XUMUMU.
B pesynbrare aHaiM3a pPOCCHICKOTO pPBIHKA MOTPEOJICHUS MAJIOTOHHAXHOU U
CPEIHETOHHAXKHOW MPOAYKIHMH OMNPENIENIEH MEePEeUeHb MPOAYKTOBBIX CEIMEHTOB U3
27 OCHOBHBIX MPOAYKTOBBIX CEIMEHTOB, KOTOPBIM JIEr B OCHOBY MPUOPUTETHOCTHU
MpU pa3padOTKE «JIOPOKHON KapThI».

B ux uncne BBICOKOTEXHOJOTHYHBIE TMOJUMEPHI, MPOYUE IUIACTUKH U
KaydyKH CIEIMaJbHOIO Ha3HAYEHUs, CTPOUTEIbHBIE JT00aBKH, MOBEPXHOCTHO-
aKTUBHBIE BEILIECTBA, KJIEU U TEPMETUKHN, XUMUYECKUE BEILIECTBA JJIsI TUIIEBBIX U
KOPMOBBIX JT00ABOK, BEIIECTBA JJIi BOIOMOJATOTOBKH, MUTMEHTHI, MOOABKU [IJIs
JTAKOKPACOYHBIX MAaTE€pUaJIOB, aHTHOKCUIAHTHI W IUIAMETACUTENM, 0CO00 YUCTHIC
BEILIECTBA U Marephalibl HAa UX OCHOBE JJISl AJIEKTPOHUKH, ONTOSIEKTPOHUKHU U
dbotonnku u 1p. ONOPHBIMM CErMEHTAMU TMPU3HAIOTCA TE€, KOTOPhIE HMMEIOT
MPUOPUTET C TOYKHU 3pEHUsI 00beMa PBhIHKA, MOTEHIMaIa UMIIOPTO3aMEIIeHUs] U

KOHKYPEHTOCITOCOOHOCTH Ha MHUPOBOM phIHKE. llenenanpaBieHHOe yBenInueHUE
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BBICOKOTEXHOJIOTUYHOMN JOJIM XUMHUYECKOM MPOAYKIHMHU CBSI3BIBAIOT C MPOrpaMMON
YCKOPEHHOTO 3KCIOPTa B XUMHYECKOM MPOMBINUICHHOCTH. [4; 5] Ha skcniopT uner
TPETh BCEX MPOAYKTOB XHMHH, MPOU3BEICHHBIX B Poccuu, HO 3TO MPOAYKUUA C
HU3KOW H00aBICHHOW CTOMMOCTBIO: MHUHEPAIbHBIE YIOOPEHUS, METaHOJ, aMMHAK,
KarposiakTaMm. A MaJIOTOHHAXHYIO XUMHUIO POCCUHCKHUE MPEANPUATHS 3aKyal0T 3a
pyOexoM, IpUYEM MO CTPATETMUYECKUM HAIMPABICHUSM 3aBUCUMOCTh OT UMIIOpPTA
noxomut 10 100%, o6beMbl UMIIOPTAa B CTOMMOCTHOM BBIPQXKEHUHU MPEBOCXOSAT
o0beMbl 3KcHOpTa. B pa3BUTBIX cTpaHax [a0JisI MaJOTOHHAKHOM XUMHUYECKOU
nponykuuu coctapiseT 10 40%, B Poccuiickon @enepannu — 10-15%. Crparerus
pa3BuTHs HEPTEXUMHUYECKOTO U XUMHUYecKoro komriekca a0 2030 roga HaieneHa
Ha CHW)XEHHUE [OJIM UMIIOpTa MPOAYKTOB XMMHUU ¢ 46 10 28 mOpOLEHTOB, a
YBEIIMUEHUE JIOJIM KCIIOPTa MPOAYKIHUH ITyOOKOH mepepaboTKH JTOJKHO BBIPACTH
c 21 no 45 npouenros. [18] Maiickuii yka3 IIpesunenta Poccuiickoit @eaepanumn
BKJIFOYAET HAapallMBaHUE 00bEMOB IKCIOPTA B JBa pa3za — A0 34 MIpI. J0JIapoB K
2024 romy mo oTHouIeHUIO K Tokazarensm 2017 roma. s 3TOro HaMeudeHO
peanu3oBaTh OkoJI0 200 HMHBECTUIIMOHHBIX MPOEKTOB C CyMMapHBIM OOBEMOM
WHBeCTULIMH | TpiH. pyOmei.

OCHOBHBIM HaIPaBJICHUEM B MPOTPAMMeE Pa3BUTHUS OTPACIHA B 00ECIICYCHUTIO
7 (PEKTUBHOCTHU MpoIecca UMIIOPTO3aMEILICHHS CTalld (PMHAHCOBBIC MHBECTHUIIUU.
B 2016-2017 rr. ObuM peanu30BaHbl MEpPbl MO MNPEIOCTABICHUIO JHIOTHOTO
KpeauTOBaHUs MPOEeKTOB (DOH pa3BUTHUSI MTPOMBIIIIEHHOCTH), CyOCUIUPOBAHUIO
3arpar Ha HUMOKP, npoueHTHhIX CTaBOK MO KpeauTaM, 4YacTH 3arpar 4epes
MEXaHU3Mbl MONAEPKKM dAKcmopra U mOp. TOAbKO MEphl  HOAAEPKKHU
MIPOU3BOIUTENEH TIIIacTMAcC 3a TaHHBIN Mepuoj] cocTtaBmiid okoiio 30% ot ol1ero
o0bema (PMHAHCHUPOBAHUS IO OTPACIIH.

CoBMecTHass pabora MwuHHCTEpPCTBA TMPOMBIIUICHHOCTH W TOPTOBIH C
perHOHAJBLHBIMU ~ MUHHCTEPCTBAMHU  CTUMYJIMPYIOT — Pa3BUTUE  XUMHYECKOM
MPOMBIIIJIEHOCTH,  TOBBIIIAS ~ AKCHOPTHBIA  TOTEHIMAT  MPOU3BOJIUTENCH.

Hanpuwmep, [TomumepHsbIit JICHb, OpraHu30BaHHBIN MunucrepcTBOM
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IPOMBILIUIEHHOCTH W Toproeiau PecmyOmuku Tarapctan coBmectHo ¢ OAO
«TarnedrexumunBecT-xonauHr» Ha «Kazanckoit spmapke» (2016 1.) mokaszan
3aMHTEPECOBAHHOCTh JenaprameHnTa XUMHUKO-TEXHOJIOTUHYECKOTO U
JIECOTIPOMBIIIIJIEHHOTO KoMIulekca Munnpomropra Poccun, kabuHeTa MUHUCTPOB
Tarapcrana, ToproBo-npoOMBIIUIEHHOM NaJaThl peciyOauKu, OAO
«TarHe(pTEXMMUHBECT-XOJIIUHTAY, ITAO «Kaszanpoprcunresy, ITAO
«Hmwxuekamckaeprexum», [TAO «KazanboprcuHTes», Opyrux mnepepadoTINKOB
NOJIMMEPOB  pecnyOnuku u  Ommkadmux  peruoHoB. [15] He  Tombko
MIOCTYyNAaTENbHOE  Pa3BUTHE MOJMMEPHOM  OTpacid, HO MW  paclIMpEHue
aCCOPTUMEHTa  BBIIYCKa€MOW  MNPOAYKUMH  HAa  OCHOBE  PaCUIMPEHHUS
KOOIIEPAllMOHHBIX B3aMMOJCHCTBUN KPYHHBIX MPEANPUATANR C MaJbIMA U
CPEIHUMHU MPEANPUATUAMU-NIEPEPAOOTUMKAMU MOJIMMEPOB CTAHOBSTCS Ba)KHBIMHU
HAIPABJICHUSIMH NOJUTUKHA UMIIOPTO3AMEILIECHHUS.

«ANTaCKUI TOJIMMEPHBIM KOMIO3WTHBIN KiacTtep» co3naHn B 2015 rony,
o0beauHseT 23 opraHu3anuy, 16 U3 KOTOPbIX MPOMBIIIJICHHbIE KOMIIAHUN PErHOHA.
Koomeparuss ¢ HayyHo-oOpa3zoBarenbHbIMU  IleHTpamu - OBI'OY  BIIO
«ANTanCKui TOCyIapCTBEHHBIN TeXHUYECKU yHUBepcuteT uM. M.M. IlonszyHoBay,
OI'BYH HucTuTyT mpo0iieM XUMHKO-IHEPreTUYECKUX TeXHONOoruil CHuOMpPCKOTO
otaenenuss Poccuiickold akazeMuu Hayk — JaOOpaTropHblE HUCCIENOBaHUA [0
MOJTHOTO COMPOBOXICHUSI TMPOU3BOACTBEHHOrO rmpouecca. bonee 500 Bumos
W3JEIMII W3 HANOJHEHHBIX IOJIMMEPOB CTPOUTENIBHOIO HA3HAYEHUS  JUIA
AIIEKTPOIHEPTETUKH, HEPTIHOM, YTOJIBHON U APYTHX OTpPACied MPOMBIILIIEHHOCTH
KOMITIO3UTHBIE MaTepHaJlbl HA OCHOBE TEPMOIUIACTUYHBIX W TEPMOPEAKTHBHBIX
nonumepoB. IIpoaykuust mocraBusiercss B 30 pernonoB Poccuu, benopyccuro,
['epmanutro, ®pannuto, Beinaputo, Kuraii.

Haubonee 3HaunMble UMIOPTO3aMEIIAIONINE MPOEKThI, OCYIIECTBISIEMbIE B
paMKax BBIIIEYKa3aHHBIX MEPONPUATUNA, PEaM3yIOTCSd B CIEAYIONIMX OONaCTIX:
XUMUYECKHE BOJIOKHA U HUTH, BKJIIOYAs YIJIEPOAHbIE MaTepraibl Ha ux ocHoBe (14

MPOAYKTOB); u3Aenus u3 miactMace (10 mpomyKToB), BKIOUas MPOEKTHI B 00JIacTh
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IIPOU3BOJCTBA MOJUMEPHBIX IUICHOK M YMAKOBKH; IUIACTMACCHl U CHUHTETUYECKHE
CMOJIBI (BKJIIOYAsi KOMIIAYH bl HA UX OCHOBE) — 12 IPOAYKTOB.

Bapbepsl pa3zBUTHSI MaJOTOHHAKHOW XMUMHUH HOCAT CHCTEMHBIN Xapakrep,
NOTOMY TpeOyIOT KOMIUIEKCHOIO TNOJAXO/la W HWHTErpaluu Ou3Heca, HayKd u
rocyaapcTBa Juisi ux npeonosnieHus. K ux yuciay oTHocAT ci1abocTh BHYTPEHHETO
pBIHKAa, HENOCTATOK CPEAHETOHHAXXHOIO ChIpb W HMHTEPMEAUATOB, HU3Kas
KOHKYPEHTOCIIOCOOHOCTD OTEYECTBEHHBIX IIPOU3BOAUTENEN n3-3a
TEXHOJIOTUYECKOTO  OTCTaBaHMUSI M  MCIOJIb30BAHUS ~ MUMIIOPTHOTO  CBIPHS,
HEJOCTATOYHbIE KOMIETEHIMU B O0JacTh OpeHJIMHra, MaKeTHMHIa W IpOJaxK,
Hec(hOPMUPOBAHHBIE CUCTEMBI HAYUYHON M TEXHOJOTMYECKOHN MOIJIEPKKUA OTpaciy,
OTCYTCTBME€ MCTOYHUKA HEAOPOTMX JIeHer 1 (MHAHCUPOBAHUS IPOEKTOB,
HEPa3BUTOCTh MHCTPYMEHTOB ITPOEKTHOTO (prHaHCUpoOBaHus. [2; 7; 9]

OtmeTuM, 4TO OypHOMY Pa3BUTHUIO (M B MEPCIEKTHUBE — HKOHOMUYECKOMY
pOCTY) MEUIAEeT HE TOJBKO HEXBATKA «JJIMHHBIX» KPEAUTOB, HO U OTOPBAHHOCTH OT
HAyKH U OTCYTCTBHE COBPEMEHHBIX TEXHOJIOTMI NPOU3BOJACTBA NPOAYKIUHU
BbICOKOro mepenena. [13] Bukrop WMBanoB, mnpe3uaeHT Poccuiickoro corosa
XMMHKOB, CBSI3bIBAET PA3BUTHE IIOJMMEPOB W3 YIVIEBOJOPOJHOTO CBHIPbS C
MOKYIKON TexHoyoruii 3a pyoexom. Hampumep, komOuHaT «3anCubHedrexum»»
Cubypa paboTaeT Ha 3apyOeKHBIX TEXHOJOTUAX, HO HEJJaBHO B CKOJIKOBO OTKPBIT
nepBbiii B Poccum uccienoBaTenbCKUil IIEHTP MO MepepadoTKe U TECTUPOBAHUIO
nosumepoB  «CUBYP  TlomuJlab». [17] Iloaumepsl  kak  Haumbosee
pacnpoCTpaHEHHbIE CHHTETHMYECKHE MaTepHhalsibl, OOJadarolIie MPOYHOCTHIO,
JIOJITOBEYHOCTHIO M 3KOJOTMYHOCTHIO, MPUMEHAIOTCS B cTpouTesbcTBe, KKX,
aBTOMOOMJIECTPOEHUH, MeuIHe, nuiieBor npoaykuun. CUBYP — kpynueiimas B
Poccun HedTexumMuyeckas KOMIaHUsl - Pa3BUBAET UCCIEIOBAHMS HOBBIX CBOMCTB
NOJIUMEPHON MNPOAYKIHMHM JJs paciiupeHus 3(PQPEeKTUBHOTO HMCHOIb30BAHUS
nomumepoB. CHUDBYP roroBurcss Kk 3amycky KkpynHeiumero B Poccun
HedTexumuyeckoro  komrmiekca — «3aMCubHedrexum»  nns  BHeapeHuUs

YHUKAJIbHBIX NTHHOBAIWMOHHBIX IIPOAYKTOBBIX peI_HeHI/If/i " pain3allii IIOTCHIIKAJIAa
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NOJMMEPOB B OSKOHOMHKE 3aMKHYTOTO IIMKJIA. 3aMEIICHHI0 3apyOesKHBIX
MOJINMEPOB U YBEIMYEHUIO JIOJIM HECBIPHEBOI'O HEIHEPIETUUECKOTO CEKTOpa OyaeT
cnocooctBoBath «llomnJlab» — HoBbIA anemeHT B R&D wuHdpacTpykTypsl
CUBYPA, u HOBBI IIEHTP KOMIIETCHIIMM BCEHl HEPTEXMMHYECKOW OTpPACIH,
oOnaaronii COBpEMEHHbBIM TepepaldaThIBAIOIUM, TeXHOJorndeckum (6osee 100
eauHull)) u JabopaTopHbiM obOopyaoBaHueM. Cnemuamuctel  «llonuJlabay
001a/1al0T YHUKATHHBIMU KOMIETEHIIUSIMH, YTO MO3BOJIUT OPTraHU30BaTh 00yUeHHUE
CIEUHUAIMNCTOB JJIsl OTpaciu. MHBecTHIIMM B CO3JaHUE LEHTpa COCTaBUIU 2,2
miapa.py6. 6e3 HIC. «llomumab» MO3BONMT HWHTErpUpPOBaTh  pa3padOTKU
CKOJIKOBCKHMX CTapTanoB B MPOU3BOJICTBEHHBIEC IUKIJIbI KOMIIAHUNA XUMHUYECKOU U
Opyrux oTpaciedl. JTo KpaiiHe HEOOXOAMMBINH 3JIEMEHT, MOCKOJBbKY HEXBAaTKa
BBICOKOKJIACCHBIX CIIELIMAIMCTOB SIBJIAETCS CYIIECTBEHHBIM OapbepoM pa3BUTHS
XUMHYECKON MPOMBIILIEHHOCTH.

TamOoBckuii  «IIurMeHT» BBIHYXKIEH OBUI MPUINIACUTH 3apyOEkKHBIX
CHEIUATNCTOB, TIOCKOJBKY HYXKHbI ObUIM KOMIETCHIIMH JIJII  OCBOCHMS
3apyOekHbIX TexHoJorud. COOCTBEHHBIE TEXHOJOTUUM Ha TMPEANPUATUH HE
BHEJIPSIOTCS, IOCKOJbKY HET KOONEPALMOHHBIX CBSI3€M C (yHIAMEHTAIbHON
HAayKOM U OTpaCICBBIMU WHCTUTYTaMU. [[1s pa3BUTHS MaJOTOHHAKHOW XHMUHU
TpeOyeTcs CBSA3KAa HayYHBIX HEHTPOB, HAYYHO-TIPOM3BOJICTBEHHBIX O0BEIUHEHUH U
ITPOU3BOJICTBA CIIEHUAIBHOW XUMHH.

CyiiecTBylole Mepbl  TOCYJAapCTBEHHOW  MOJJCPKKH  XUMHUYECKOM
MPOMBIIUIEHHOCTH (JTaKOKPACOYHOM MPOIYKIHH, IIWH, MUHEPAIbHBIX YA0OpEHUI
U HCKYCCTBEHHBIX BOJIOKOH) B paMKaX CTpPAaTeTMH pa3BUTUS XUMHUYECKOW U
HEe(PTEXUMUYECKON TPOMBITINIEHHOCTH 10 2035 roma JOMOIHSIOTCS MPOTPaMMOI
pPa3BUTHS TEPMHUHAJIOB JUIsl BbIBO3a NPOAYKUMU Ha HKcrnopT. DoHA pa3BUTHSA
MIPOMBITIUICHHOCTH BBIICTISICT CPEICTBA HA MPEANPOCKTHBIE, MPOSKTHHIE pabOThl U
TEXHUKO-DKOHOMHYECKHE OOOCHOBAHMUSI.

Pacnopsikenuem IlpaBurensctBa Poccuiickoit denepanuu ot 15 nexadps

2017 ropa Ne 2834-p yrtBepxnaen Ilman mepornpuatuil (I0poKHas KapTa) IO
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Pa3BUTHIO MPOU3BOJICTBA MAJIOTOHHAXHOW xuMmuu B Poccuiickon ®enepanuu 10
2030 roma, mpemaycMaTpUBAIOIIMIA COKpAIllEHHE HMIOPTa WU POCT BHYTPEHHETO
MPOU3BOJICTBA MAJIOTOHHAXKHON M CPEAHETOHHAKHOM XMMUYECKOW MPOIYKIUU U
CO37aHNe YCIOBUHU s (OPMUPOBAHUS W PA3BUTHsI COBPEMEHHBIX IPOW3BOJICTB
MaJOTOHHAXXHOW XUMUHU, CHOCOOHBIX KOHKYPUPOBATh Ha BHYTPEHHEM M MHUPOBOM
peiHKaX. [[OCKOIBKY B MalOTOHHOKHOW XHUMHYECKOW MPOAYKIIMU Tpeodriamaet
J0JI1 ~ MHHOBAalMOHHBIX  MPOAYKTOB, Tpelyercss  pa3paboTKa  IIMPOKOU
HOMEHKJIATYpHOM JTMHEHKH JJIs 3arpy3KU MOITHOCTEH U CPEeICTBa HA TEXHUYECKOE
U TEXHOJIOTUYECKOE COMPOBOXKIAECHUE MPHU BHEAPEHUHN MPOAYKIUHU MOTPEOUTETIEM,
peKIamMy ¥ OMOJIOTAIIHUIO.

Pucku BHenpeHHs W BbIBOJIA HAa PBIHOK TAKOW MPOIYKIHMHU CBSI3aHBI U C
3HAUUTEJILHBIMU ~ 3aTpaTaMd Ha  HAay4yHbIE HCCIEIOBAaHUSI U  OMBITHO-
KOHCTPYKTOpPCKHE pPabOThl, MApPKETHHI, KIMECHTOOPUEHTUPOBAHHBIA TOJIXO/I,
AKOJIOTUYECKHE TpeOOBaHMs, TOATOTOBKY CHEIUAMCTOB. JTU PUCKU MOTYT OBIThH
pacmpesiesieHbl 3a cueT Koomepamuu BceX ydacTHUKOB orpaciu. [TAO «Culyp
Xonmuary  (ToMmckHedTexuM)  CHelUaIU3UPYIONIEECs Ha  MPOU3BOJICTBE
MOJIMATUIICHA U TOJUIIPONUIICHA, AKTUBHO BKJIFOYAETCSl B CO3/]JaHUE HOPMATHUBHBIX
JOKYMEHTOB,  ONPEAENSIOMNUX MOATOTOBKY  CHEHHAIUCTOB JJIsI  OTPaciu.
Hampumep, IIAO «Cubyp XoJauHI»  OpraHu3oBall  MNPOPECCHOHAIBHO-
OOILIECTBEHHYIO 3KCHepTU3y MpodeccuoHanbHoro cranaapra «Crneuuanuct Mo
MPOU3BOJICTBY HAHOCTPYKTYPUPOBAHHBIX MOJMMEPHBIX MaTepuanoBy». [16] s
BBITIOJTHEHUS TIPOEKTOB JlenmoBoMy monmMepHoMy kiactepy B Cankt-IlerepOypre
noTpeOoBaIOCh CO3/JaHue 00pa30BaTEIbHBIX MPOrpaMM, (PUHAHCOBYIO MOAECPKKY
okazanm Komuter mo Tpyay wu 3aHsTocTH, DOHI WHOPACTPYKTYPHBIX W
obOpazoBatenbHbiX nporpamm «PocHano» (®UOII) Beiaenwn 10 muH. pyO. s
CO3/IaHUSI WHXMHUPUHIOBBIX KOMaHa moa mpoekTbl. CoBMecTHO ¢ CaHKT-
[TerepOyprckum roCyJ1IapCTBEHHBIM TEXHOJIOTUYECKUM WHCTUTYTOM

pa3pabaThIBaeTCsl NPOEKT IO MepepadoTKe BTOPUYHBIX OBITOBBIX OTXOJIOB
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MOJIUMEPHBIX MaTepUaNOB M MPOU3BOACTBO M3 HUX O€30MaCHBIX TEXHHUUYECKHUX
u3aenuil. [19]

Ha peruonanbHoM ypoBHe GOpMHUPYIOTCS KIacTephl Kak CHCTEMa
B3aMMOCBSI3aHHBIX TEXHOJOTMYECKOM M  TEPPUTOPUAIBHOM  COCTaBIISIOIIMX
NPEeANpUATANA, U OpraHu3alui, 0O0ECIeYMBAIONIUX ONTUMAJIbHOE Pa3BUTHE BCEX
CTPYKTYPHBIX 3JEMEHTOB Ha OCHOBE MHHOBAIIMOHHBIX IMPOJYKTOB U TEXHOJOTHUH.
[6], wanpumep, B Cankr-lIletepOypre  mpOM3BOJATCS  MOKPHITHA U3
CBEPXBBICOKOMOJICKYJIIPHOTO TOJIMATUJIEHA HAa METa/ll U OETOH, ra3orjlaMeHHOe
HaIlbUICHUE, HAHECEHHE NOKPBITUHA M3 BCIEHEHHOro NoJinypeTaHa JlemoBbIM
HOJMMEPHBIM MapkoM Ha Iuomagke OAO no mnepepa®oTke IIacTMacc HUM.
KoMcoMoubekoil mpaBab». B moJIMMepHBI KiIacTep BXOASAT MPOU3BOJCTBEHHBIE
koMranuu (OOO «3aBoja mo nepepadboTke miaactmacc nMeHn «Komcomonbckoi
npaenae», OO0 «Uyno-Apmapka», OOO «bantuiickas HWHCTpyMEHTaIbHAs
koMmanus», OO0 «Hayuno-npousBojcteenHas pupma «Ilumor», OO0 «HIIO no
nepepaboTke miaactmacc umMeHn Komcomonbckoii npasas»y, OAO no nepepaboTke
mnactmace uMeHu «Komcomonbckon mpaab»y, OO0 «bantuiickas XuMuyeckas
koMmmanusi», OOO «3aBox  CIOHUCTBIX  IUIACTUKOBY; HMHQPPACTPYKTYpPHBIE
opranmzanuu OO0 «['nmocuc-CepBucy, OOO «VYaucc»; a Takxke HAy4HO-
uccienoarenbckue komnanun OO0 «Muctutyt mnomumepoB» u OO0
«nxenepusblil [lonumepusiii nentpy. Ilapraepamu o603HaueHsl 10 S0 KOMIaHMA
Y OpraHu3alyi.

JIenoBOM MOJMMEpPHBIM NapK — SAPO NOJUMEPHOro kiacrepa CaHKT-
[TerepOypra, paboTaeT HaJ CO3MaHUEM EIWHOW TEXHOJOTHYECKOW ILIaT(OpMEI,
KoTopasi, Omaromapsi mognaepxkke IlpaButensctBa Cankr-IleTepOypra, mo3Bonut
CBsI3aTh €e ¢ obmepoccuiickoit u epomneiickoit. HUY UTMO noctaBui cuctemy
yrpasieHus naHHbiMu (PDM cuctema ENOVIA Smarteam), 4To cTUMyaupoBaio
paszsutue HUOKP, no3Bonuio pa3BuBarh TEXHOJIOTUH, 0OOPYIOBAHUE U METOIMUKHU.
Coznanue pacrpefeieHHOTO KOHCTpYKTopckoro Oropo ¢ IT-momenupoBanuem

BeleTcsl Takxke B coupyxkectBe ¢ MTMO. Ha odepenu - ceTb UEHTPOB
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KOMITETEHIMI JU1st paboThl ¢ 3aKazyuKamMu. B pamkax kiacTepa BBIMOJIHEH MPOEKT
«CBerodop I BBICOKOCKOPOCTHBIX  MarucTtpajieid» 1o  CO3[aHMIO
AHTUKOPPO3UMHOTO KOpIyca W AaHTUBAaHJAJbHOM JIMH3bI. Peanu3anus mnpoekTa
noTpedoBaia CO3JaHUsl TEXHOJIOTMYECKOW KOOIEPAMOHHOW CETH C POCCHICKO-
kopeiickum nenrpom HUY UTMO gns koncTpynpoBanus u IT-monenupoBaHus
BCEX MPOIECCOB, 3aKYMKH YHUKAJILHOTO 000PYIOBaHHUs AJISl LIEHTPa MPOTOTUIIOB U
LIEHTPa ONTHUYECKHUX TEXHOJOTHM. BioxeHus B MNOpoeKkT cocTaBwid | MIIH.
nosapoB, BT npenocraBui kpeauTHYO JIMHKIO, Onarojgapsi ueMy Oblia co3aHa
OTBITHAS TAPTHUSI MHHOBAIIMOHHBIX CBETO(OPOB.

I'VII «Bonokanan Cankr-IlerepOypra» B paMkax peaiu3alu TPOeKTa
Poccuiickoro JlemoBoro coBera mo corpyaHudecTBy ¢ PecmyOnukoit benapyces,
HNuctutytom wmammHoctpoenuss AH PecnyOnukm benmapyce u  Cubupckum
ornenenneM PAH P® na 06aze Cankr-IlerepOyprckoro kiactepa - JlenoBoro
nonuMmepHoro mapka Obln 3akazan HMOKP 1o coBepIiiieHCTBOBaHHIO OMBITHOTO
0eopyccKoro oopasia «IUCTOIETay JIJIsl HAbLICHUS CBEPXBBHICOKOMOJIEKYIISIPHOTO
nonudTuieHa (CBMIID) mist o6paboTku momenieHuit 1 KOMIUIEKCHONH 00paboTKu
pe3epByapoB ¢ nuTheBoi Bojoil. [Tonnepxka rydepuaropa Cankr-IlerepOypra I'.C.
[TonTaBuenko mporpammsl «Hayka. HHOBanmu. [IpOMBINIIEHHOCTE» MO3BOJIMJIA
AKTUBU3UPOBATH UCIIOJHEHHUE MPOEKTA.

B 2018 romy Obul moOAydYeH 3aka3 Ha  W3TOTOBJIEHHE CcaHeH
rpy30noabeMHOCTBIO 60 T 17151 paboueit TemriepaTypsl -60 rpagaycoB sl JOCTaBKU
craniuu «Boctok». [8] [ns peannzanuu npoekTta ObLT CO34aH KOHCOPLUYM Ha
0aze Akagemuu Hayk PO u3 35 npenmpusituii co Bcero mupa. OTBITHBIN 00paserl
OpoIIesl HCHBITaHUs, MOocie A0pabOTKM HayHETCsl CEepUilHOE MPOM3BOACTBO.
TexHuueckoe 3alaHue Ha HOBBIM KOMILJIEKC OBLIO pa3pad0TaHO ApPKTHYECKUM U
AHTapKTUYECKUM HAay4YHO-UCCIEAOBATEIIbCKUM HHCTUTYTOM, KOMIUIEKC OyaeT
W3rOTOBJIEH HA YaCTHbIE MHBECTULIMK 00beMOM 4 MiIpJ. pyo. [14]

PaGoTa Ham MPOEKTOM TMO3BOJIMJA €r0 HMCHOJHUTENSIM C(HOPMYIUPOBATH

HEKOTOpbI€ BBIBOJBI: «1. OObequHEeHNE HAyYHO-00pa30BaTEIbHBIX OPTaHU3aIui U
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MPOMBIIIICHHBIX MPEANPHUATHHA, 00JalaloluX CHEUAINCTaMU C Pa3IMYHBIMU, B
TOM YHCJIE, YHUKAJIbHBIMHU, KOMIIETEHIUSMU B (JOpME HAYyUYHO-00pPa30BATEIBHOTO
KOHCOpPIIUYMa, SIBJISIETCSI HEOOXOJIUMBIM 0a30BBIM YCIIOBUEM JUJISl BBIIIOJIHEHUS
TEXHUYECKU CIIOKHBIX WHXUHUPUHIOBBIX NPOEKTOB. 2. KoHcopumyMm noimkeH
(dopMupoBaThCA Ha JAOOPOBOJBHOM M JOBEPUTEIBHONM OCHOBE C OOOCHOBAHHBIM
pacripefieieHueM O00s3aHHOCTEH CpeAu ero ydacTHUKoB. 3. Hcmonb3oBaHue
COBPEMEHHBIX LHU(PPOBBIX TEXHOJOTUHA MO3BOJSET HE TOJBKO COKpPAIATh CPOKH
peanu3alnry MPOEKTa, HO U BEAET K CYLIECTBEHHBIM ITO3UTHBHBIM W3MECHEHUSIM B
KyJbType Tpou3BojacTBa. 4. @opMHpPOBaHHE MPOEKTHOM KOMAHIbI HEOOXOIUMO
OCYIIECTBIISATh HA OCHOBE HE3aBUCUMOM OLIEHKHM KBaJM(UKALUU €€ TPETEHACHTOB.
5. JImpepckre U KOMMYHUKATUBHBIE Ka4eCTBA YYACTHUKOB IPOEKTHOM KOMaH[IbI
MMEIIN OIPEAENIONIEE IS MPOEKTA 3HaueHne. Hannure B KOMaHAe CenuanricToB
pa3sHBIX IIOKOJEHUM CO3JaeT YCJIOBUA JUIA IIepeayd HESABHBIX 3HAHUM W
HacTaBHHYecTBa. 6. OOydyeHHME  WHXUHUPUHTOBOM  KOMAaHAbl  JIOJKHO
IIPOM3BOJUTBECS HAa INPOTSHKEHUM BCErO IIEPUOJAA BBINIOJIHEHUsS IIPOEKTa. 7.
OmnpenensitoliuM ~ ycioBueM Uil 3(PPEKTUBHON  IEATENBHOCTH MPOECKTHOM
KOMaH[Ibl SIBJISIETCSL CO3JlaHuME aTtMocdepbl TOBEpPUS W MO3UTUBHOIO MOPAIbHO-
IICUXOJIOTUYECKOT0 KIuMaTta. 8. MHKUHUPUHTOBBIN IIPOEKT JOJKEH 3aBEpLIATHCS
pa3pabOTKOW CTpAaTeruy KOMMEPLHMAIU3ALNKN PE3YIbTATOB, MOJYUYEHHBIX NPH €ro
BBIIIOJIHEHNHU... TEHETHYECKas MaMATb O NPOLUIbIX CBEpPLICHUAX, KOTJa
npeanpusaTue B coperckoe Bpems mo ¢roporutactam Ob10 Nel B CCCP u Ne 2 B
mupe». [14, c.7]

OpHako, NPAKTUYECKH BCE IIEPEUMCIEHHBIE pPEUIEHUS 0 peanu3anuu
IIOJINTUKHA UMITOPTO3aMELIEHNS B XUMUYECKOU ITPOMBILLIJIEHHOCTH, HAIIPABJICHBI HA
NOJIEPKKY WM BO300HOBIIEHHE yTpadeHHoro B 1990bie TOIBI MpPOM3BOJCTBA
XOpOIIO U3BECTHBIX NOJUMEPHBIX MATEPUAIIOB, TOCTATOYHO IABHO BBIITYCKAEMBIX
Kak 3a pyOexoM, Tak U B Poccun. M3 cnucKoB MOAAEP:KKH UMIOPTO3aMEIICHUS
BBINIAJIAI0T MHHOBALIMOHHBIE NOJIMMEPHBIE MaTEpHabl, MMOJYyYUBIINE PA3BUTHE B

IHOoCJICAHUEC  TOOBbI, KOTOPLBIC O6J'IaI[aIOT CYHICCTBCHHBIM  MHHOBAIITHOHHBLIM
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NOTEHLIMAJIIOM NPUMEHEHUS B LIMPOKOM CIIEKTPE OTpaciied MPOMBINUIEHHOCTH, a
3HAYUT CMOCOOHBI CTUMYJIUPOBATh KOMIUIEKCHOE HAYyYHO-TEXHUYECKOE Pa3BUTHE.
K HuM, Hanmpumep, OTHOCSATCA 3ieKkTponpoBojsinme noaumepsl PANI u PPy —
MIOJIMMEPBI  C  TOJIUCONPSDKEHHOW  CTPYKTYpPOM — LENeW, TaK Ha3bIBacMbIe
anekTponpoBosaie mnonumepsl (DIIIl) nmonmanunun (PANI) u momunuppon
(PPy). Ilonmmepsl 007amai0T SIEKTPOHHON NPOBOAMMOCTBIO B COYETAHUU C
VOHHBIM  TPAHCHOPTOM,  OKHCJIHMTEIbHO-BOCCTAHOBUTEIBHOM  AKTHBHOCTBIO,
MapaMarHeTU3MOM,  JJIEKTPOXPOMHU3MOM W HEJIMHEWMHBIMHU  ONTHYECKUMU
corictBamu. B nonomuennu k stomy PANI u PPy ycrToiumBBI B arpecCHMBHBIX
XUMHUYECKHX CpelaX, HMEIOT BBICOKYIO TEpMOCTaOUIBHOCTb, U BBITOIHO
OTJIMYAIOTCS OT HEOPraHMYECKUX MAaTepHaioB THUOKOCTBIO U OTCYTCTBUEM
TOKCUYHOCTH, YTO OMNPEISTUIO MUHTEPEC K MX pa3pabOTKe U pacliupeHuro chep
NpUMEHEHUsT KPYyNMHEeWmux 3anafaHsix npousoautenen: Milliken & Company,
DuPont, Zipperling Kessler u ap.

CnocoOHocts PANI MeHATH Ouana3oH ONTHYECKOTO IOIVIONICHUS, T.€.
L[BETHOCTb, NPU OKHUCIIEHWU U BOCCTAHOBJIEHHWHU JIEKUT B OCHOBE €ro paboThl B
AIIEKTPOXPOMHBIX ycTpoiicTBax. dupmbl Gentex, Schortt & Flabeg BrimmyckaroT kak
KECTKUE, TaK W TUOKUE 3JIEKTPOXPOMHBIE MaTepHalibl, CIIOCOOHBIE YIPaBIATH
WHTEHCUBHOCTBIO MPOITYCKAHMSI COJHEYHOIO CBETa B MOMELIEHUSX, JHOO CBETA,
OTPaXEHHOTO 3€pKajaMu 3aJHEr0 BUJa aBTOMOOWJIEH M SPKOCTBIO 3JIEKTPOHHO-
Jdy4yeBbIX TpyOOK. Pa3zpaboTka HOBOIO IMOKOJEHHUS CEHCOPHBIX YCTPOWCTB TaKXke
CBS3aHAa, B OCHOBHOM, C JBYMS AJIEKTponpoBoAsamMu noaumepamu — PANI u PPy.
[Tonmumepbl BBIMONHAIOT (PYHKLHIO JIETEKTUPYIOLUIEH KOMIIOHEHThI CEHCOPOB,
MOCKOJIbKY YYBCTBUTEJIbHBI K JCHCTBHUIO PA3JIMYHBIX XUMHYECKHX PEareHTOB W
JAI0T HA HUX 3aKOHOMEPHBIA OTKJIUK.

UpesBbI4aitHO NEPCIEKTUBHBI OMOMEIUITMTHCKHE HaIpaBJICHUS
uccienoBanusa PANI u PPy. [lonuMepsl HE TOKCHYHBI, & HEIAaBHUE HUCCIIEAOBAHUS
NOKa3aJii HUX OMOCOBMECTUMOCTh. DEpMEHTHI, AHTUTENA M JKHUBBIE KIETKU

CBA3BIBAIOTCA C IIOJIMMCpaMM, COXpaHsgsd CBOIO 6I/IOJ'IOFI/I‘-IGCKYIO AKTUBHOCTb H
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CHOCOOHOCTh K pocTy. Ha moiauMepHBIX HOCHUTENSX HAOMIONAeTCs yCKOPEHHBIH
pPOCT KIETOK ¥ HEBPUTOB, OCOOCHHO B YCIOBUSX CTUMYJISIUU CIA0BIM
eKTpudeckuM TokoM. Mmerorca nannsie o npuMeHeHun PANI u PPy B kauectBe
BPEMEHHOM MAaTpHLbl JUISl 3aKPEIUICHUS KJIETOK HAa MMILUIAHTATAX, a TaKKE Kak
OMOCOBMECTUMOTO 3JIEKTPOJA. DJIEKTPOIPOBOIAIINE MTOJIUMEPHI paCCMATPUBAIOTCS
B KaueCTBE HaWMEHEe TPAaBMaTHYHOTO M Hanbosee NHPOPMATUBHOTO WHBA3UBHOTO
ANIEKTPOAa,  MPEAHA3HAYCHHOTO  JJIA  HCCIeNoBaHHUs  (YHKIIMOHUPOBAHUS
pPa3IMYHBIX OPraHOB U HEPBHOW JAESATEIBHOCTU >KUBBIX OPraHU3MOB, HauWHas C
pacTeHull, 3aKaH4YMBas YEJIOBEKOM. bousblnoe pazHooOpaszue cdep MpUMEHEHUs
PANI u PPy cBsizaHo ¢ Tem, 4TO MOJUMEPHI CIIOCOOHBI B IIMPOKUX Mpeenax
0o0paTuMO MEHSTh CBOM CBOWCTBA, MOCKOJBKY SIBJISIOTCS MOJYIPOBOJHUKAMU U
WCIIONB3YIOTCS B BUJIE KOMITO3UTOB C PA3JIMYHBIMUA MAaTepHAIAMH, JOTOJHSIOIUMUA
ux cBoiicTBa. TakuM 00pa3oM, Ha OCHOBE OJHOIO IMOJMMEpPa MOXKHO CO37aTb
JNECATKM MU JaK€ COTHU Pa3HOOOPA3HBIX MAaTrepuajoB IMOJIE3HBIX B Pa3IMYHBIX
cdepax 4eI0BeYECKON AEeSITENbHOCTH.

Ilpoonemsr nonumuku UHHOBAUUOHHO20 PA36UMUA  HOAUMEPHO20
Knacmepa. BMecte ¢ TeM CTOUT OTMETHTh KIIIOUEBBIE MPENATCTBUS B 00JACTH
pa3paboTKN W peanu3alii MOJUTUKH HWHHOBAIIMOHHOTO Pa3BUTHS TMOJUMEPHOU
OTpacid, OO CUX IOp HE CHATBIE B paMKax pealu3alvd TOCyJapCTBEHHBIX
IIPOTPaMM:

Bo-niepBuIX, 603mMO0X0CHOCHMU UHHOBAUUOHHO20 pPA36UMUA NOTUMEPHO20
Knacmepa, pazeumus 0e3 MOOEPHUZAUUU XUMUYECKOU NPOMBIUIEHHOCIMU &
UenomM RPaKmu4ecKu UcCHepnanpl ¥ 3TO 03HAYAeT MOTPEOHOCTh B 3HAYUTEIbHBIX
WHBECTULIMAX B MPOM3BOJACTBA, YTO BBI3BAHO B MEPBYIO OYEPENb BBICOKOU
CTEIECHbI U3HOLIEHHOCTH MPOU3BOACTBEHHBIX MOIIHOCTEN B KyII€ C OCTOSIHHBIM
poctoM HuX 3arpy3ku. [Ipm >TOM HHOCTpaHHBIE HHBECTULMM B YCIOBHUAX
CaHKIIMOHHOTO pexuma KkpaitHe orpanunyeHbl. [13] CoOcTBEHHOro Kamurasna
MOJIABJISIOIETO OONBIIMHCTBA MPEAUPUATHN HEAOCTAaTOYHO, MEPCIEKTUBHbIE

KpYMHBIE MPOEKThI UMEIOT CTPOK WHBECTHpOBaHUA 10 8§ — 12 ner mpu oObemax
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KpeauToBaHus Ha 75-80% CTOMMOCTH IPOEKTA, YTO B TEKYLIUX YCIOBHSX CO3/1AET
Cepbe3HbIE OTPaHUUYEHUS OO0OHOI0 KPETUTOBAHUS CO CTOPOHBI OAHKOB.

Bo-BTOpbIX, TeKyllas MporpaMMa HMMIOPTO3AMEIEHUS HaTaJKHUBaeTCs Ha
O0IIyI0 TPOOJIEMY HAYUHO20 U KAOPOB0O20 2071004 8 OMPAciu, CBI3aHHOTO C
paspylLIeHHMEM OTpacieBOil HaydyHOH ©0a3bl (mpexzae Bcero, NpoQuIbHBIX
MHCTUTYTOB), HEIOCTAaTKOM HAy4YHBIX pPa3pabOTOK U KaApPOB, CIIOCOOHBIX HX
BHEIPSATh M OOEcreuyrBarb BBICOKMM W TOCTOSHHBIA CTaHAApT KadecTBa
BbIIyckaeMoil npoaykuuu. [lociennee nmeer 0COOEHHO KPUTUUYECKUN XapakTep B
OTHOLIEHUM CTAaHJIapTa KayecTBa BBITYCKAEMOIO ChIpbA I XUMHUYECKHX
IPOU3BOJACTB U TOCTOSHCTBA €ro (PM3MKO-XMMUYECKUX CBOMCTB OT HapTUU K
NapTUH NTPOTYKLHUH.

B-tperbux, 3QpdeKTHBHAS MOIUTHKA UMIIOPTO3aMEILLEHUS TPEOYET YCUIICHHUS
KOODIMHUPYIOUIEM  pOJIM  TOCYAApCTBEHHBIX  HHCTUTYTOB,  CIIOCOOHBIX
o0OecreunBaTh YCJIOBHS [JI1 KOMMYHHUKALIMM, JOCTYNa K KPUTHYECKH BaKHBIM
OTpaci€BbIM 3HAaHUAM JUII BCEX OCHOBHBIX YYAaCTHHKOB WHHOBAallMOHHOTO H
IIPOU3BOJICTBEHHO-TEXHOJIOITMYECKOTO IPOLECCa: MPOU3BOAMUTENEH M 3aKa3UMKOB
rOTOBOM MPOAYKUWH, HAYYHO-HCCIEAOBATEIbCKUX KOJJIEKTUBOB, IOCTABIIMKOB
CBIpbsl, HHBECTOPOB M 1ap. [2; 3] B »ToM oOTHOIIEHMH HEAOCTATOUYHAS
MHCTUTYLIMOHAJIbHASA aJIalITUBHOCTh COMPOBOXKIAETCS (hakmuueckoit cmaznayueil
peanuzayuu ¢ ompacau oduell cmpamezuu «20cyoapcmea Kax niaiamgopmory,
KOTOpasi JIOJKHA o00ecrnedyuTh WH(OPMALMOHHYIO, 3KCIEPTHYIO U CEPBUCHYIO
MONJIEPKKY B3aUMOJEUCTBHS KOHTpareHToB. Tak, Hampumep, «OTtpacneBas
SJIEKTPOHHAs CHUCTEMa Karajorumszauuu MatepuaioB» (PeecTp KOMIo3uToB) B
HACTOSIIMI MOMEHT He oOecreurBaeT TpedyeMble BOSMOXKHOCTH ISl YKa3aHHBIX
YYaCTHHUKOB IMPOIIECCa UMITOPTO3aMEILICHUS.

Haxkoneri, B-4eTBEpTBIX, ITO HEOOCMAMOUHO IPPhexkmusnas IKCnOpmHas
nolumuKka 6 ompacau, TpU KOTOPOM B CTPYKTYype OHKCIOpPTa XHUMHUYECKOH
MPOMBIIIEHHOCTH MPeodaagaeT MPOAYKIUsS HU3KOTO U CPEIHEro YpOBHS

nepenena, ¢ He3HAYUTEIbHON T0OABICHHON CTOMMOCTHIO. JlaHHAs CUTyalust Moryia

69



Kypnan Mapketuar MBA. MapkeTHHroBo€e yrnpaBieHrE IpeApUATHEM 2019, BeImyck 2
Journal Marketing MBA. Marketing management firms 2019, issue 2

OBl OBITH CTIPABIICHA 32 CUET 00JIee Pa3yMHOTO TOCYIaPCTBEHHOTO PETYINPOBAHUS
u Oojiee AaKTUBHOM MAapKETUHTOBOM TMOJUTUKU (IIPU AaKTUBHOW MOAJEPHKKE
rOCYAapCTBEHHBIX CTPYKTYp. [7; 11]

3axknwuenue. Takum o0Opasom, pa3paboTka 3PGEKTUBHOW MOIETU
UMIIOPTO3aMEIlIeHUs Ha 0a3e co3[aHus MPOU3BOJCTB MaTepuajoB Ha OCHOBE
WHHOBAITMOHHBIX  AJIEKTPONPOBOJAMMBIX TIOJUMEPOB TPEICTABISETCA KpaifHe
BAKHOM TMPHUKIATHOM M aAKaJAEMHUYECKOM 3aJa4yeil, PEUICHHE KOTOPOW BHECET
OLIYTUMBIM BKJIAJ B Pa3BUTHE WHHOBAIIMOHHBIX CHCTEM, KaK Ha PErHOHAJILHOM,

TaK U Ha OOIICHAIMOHATILHOM YPOBHSIX.
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PA3BUTHUA PETHOHAJIBHOM NHHOBAIIMOHHOM CUCTEMBI 1
MMPOBJIEMbBI UMIIOPTO3AMEIIEHUSA
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B pabore paccMOTpeHbl OCHOBHBIE TIOHATUS W HBOJIOUMS  KOHIEIIMN
IPOMBILIIEHHOH MOJIUTHUKH, IPUBEJIEHBI €€ OCHOBHBIE METO/IbI U Mozienu. B pabore
IIPUBOAATCS IIPUOPUTETHI PA3BUTHUSA ITPOMBILIIICHHON ITIOJUTUKU B DII0XY CAaHKIUHU U
HUMIIOPTO3aMEILEHMs, II0Ka3aHO, KAKUE UMEHHO IIPUOPUTETHI B SKOHOMUKE 3HAHUU
MMEIOT MECTO y IPOMBIIIJIEHHON MOJUTHUKU U KaK 3TO BIUSAET HAa PETHOHAIBHYIO
WHHOBALIMOHHYIO CUCTEMY.
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YCJIOBUSX MPOBEACHUE IPAMOTHOM 3KOHOMUYECKON MOIUTUKHN CTAHOBUTCS 3aJI0TOM
0J1arocoCTOSIHUSL U 0€30IaCHOCTH HallMOHAJIBHOTO Tocynapctsa. [38, P. 27-28]
Camoil T1naBHOM 3ajadeldd MPABUTEIBCTB CTAHOBUTCS ONPENEICHHE BEPHOUN
CTpPAaT€ruyd SKOHOMHUYECKOTO Pa3BHUTHs, KOTOpas MomIIa Obl CHOCOOCTBOBAaTh
HKOHOMUYECKOMY POCTY M TMOBBIIICHUIO KOHKYPEHTOCIIOCOOHOCTH HAIIMOHAIBLHOMN
HPKOHOMHUKH Ha MHPOBOM DBIHKE. B 3TOH CBsI3M KpailHE 3HAUMMBIM BCeraa ObLI U
OCTa€TC CEKTOp pEeabHOIO MPOU3BOACTBA, HEMOCPEICTBEHHO CBS3aHHBIA C
MPOMBIIIJIEHHOCThI0. (OJHAaKo, B COBPEMEHHBIX YCIOBUSX, IPUMEHEHUE
MPOAKTUBHOM  MPOMBIIUICHHOW TOJUTHKA TpeOyeT HEe TMPOCTO  HOBOM
WHyCTpUAIU3allui, CKOJIbKO Pa3yMHOW NOJMTHUKA WHHOBALIMOHHOTO Pa3BUTHS,
OMUPAIOIIEHCS HA KITIOYEBBbIe (DaKTOPHI yclexa TeX WM MHBIX perroHoB. [3; 30]
OTMeTHM, YTO B OTIMYMH OT HYJEBBIX TOJIOB, COBPEMEHHAs MPOMBIILICHHAS
MOJIMTUKA  HampaBlieHa Ha  coOdrofeHue  TpeOOBaHUM  SKOHOMHUYECKOUH
0e30MacHOCTH, KOTOpas, B CBOIO O4Yepelb, HaNpaBlI€Ha Ha peaJu3aluio
3¢ (HEeKTUBHOM CTpaTeruy UMIOPTO3aMEIICHHUS.

Tem He MeHee, BOMpOC I1e1ecO00pa3sHOCTH U d(DPEKTUBHOCTH MPOBEIACHUS
MPOMBIIIJIEHHON TOJIMTUKUA BCE €lI€ ocTaeTcs MUCKYCCHOHHBIM. CyIlecTBYET Jin
HEOOXOMUMOCTh TIPOBEJCHUS AKTUBHOM  IMPOMBIIUICHHONW TMOJUTHUKUA WA
YpPE3MEPHOE BMEIIATEILCTBO TOCYJApPCTBA B YCIOBUSX PHIHOYHOM HSKOHOMHMKHU
MPENATCTBYET €CTECTBEHHOMY (YyHKIIMOHUpOBaHUIO pbiHKAa? Hyxnaercs mu
HPKOHOMHMYECKAS] MOJIUTUKA B ASKOHOMHYECKOW Teopuu? MIMEHHO 3TUM Bompocam
MOCBSIIEHA NIEpBasl INIaBa HACTOSIIETO UCCIEA0OBAHMS.

IKoHOMUUECKAA NOAUMUKA: NOHAMUE U IGOAI0UUA. 3HAYUTEIIbHAS YacTb
MEPBBIX TEOPETHUECKUX PadOT MO SKOHOMHUYECKOW TMOJIUTUKE TMPUXOAUTCS Ha
koHer, XIX - mepByro TpeTh XX Beka, korja ujaeu Jlronasura Gon 3o7eHa HAIUIU
cBoe Bomulomenue B paborax E. ®umunosuua, AWM. Manyunosa, U.M.
[onpamTeina, KOTOPBIE CO3/ATU COMUIHYIO TEOPETHUECKYI0 0a3y SKOHOMUYECKON
nonutuku. Kak yrBepxknaer A.A. KupuiioBckas, BOZHUKIM JB€ CBOEOOpa3HbIE,

UMEIOINE CBOM COOCTBEHHBIM ammapaT W HWCIONB3YIOIIME  Pa3IMdHbIN
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MHCTPYMEHTAPUN, KIACCUUYECKUE IIKOIbl SKOHOMUYECKON MOJUTUKUA (HEMELKas U
pycckas). [10] [JaHHble MmIKOJABI HE OBUIM HW30JUPOBAHBI JPYr OT Jpyra H
oOpa3zoBaju OOIMIA JUCKYpC HSKOHOMHUYECKOM TMOJMTUKH, BeJIach AaKTUBHAs
MOJIEMUKAa HE TOJBKO B MPOLIECCE HM3YyYECHHUS, HO W NPENoJaBaHusi KypCOB IO
HDKOHOMHYECKON TOJUTUKE, MPAKTHUYECKOTO NpUMEHEHHUs ee KoHuenmui. Ilo
MHEHHIO A.A. MaHywioBa, pPalHOHAIUCTAYECKUE SKOHOMHYECKUE SBJICHUS
M3y4aeT HIKOHOMHUYECKas MOJIUTUKA, & CTUXUHHBIE - MOJUTHYECKasi SKOHOMHUS. [15,
C. 65] ITostomy M. U. Tyran-bapanosckuii B Hauasie XX BEka ykas3al Ha TO, YTO
TEOPETUYECKOM  MOJUTUYECKOW  DKOHOMUM  TPOTHUBOCTOUT  MpaKTUUECKas
MOJIUTUYECKAsT SKOHOMUS - dKOHOMHuYeckas nosmtuka. [25, C. 50] B 310 Bpems
OKOHYATEeNbHO HE  C(HOPMHUPOBAIUCHL  OTpaciieBble W (QYHKIMOHAJILHBIC
HPKOHOMHYECKHE HayKH, U BCE HMX MHOrooOpasue YyKJIaJbIBaJOCh B TOHSTHE
MOJINTUYECKON 3KOHOMUHU. [l03TOMy BecbMa CyHIECTBEHHBIM MPEICTABIISAECTCS
ompeniesiecHe caMod JepuHULMM SKoHOMHUYeckor momutuku. I[Ipodeccop E.
OumunmnoBud B cBoel pabore «OuUepkH MONIUTHUYECKONW IKOHOMHUUY OIMpPEIeul
HSKOHOMHYECKYIO TOJUTUKY KaK «BMENIATEIIbCTBO OPraHW30BAHHBIX CTPYKTYp, B
0COOCHHOCTH TOCYJIapCTBa, B pa3BUTHE HApOAHOTO Xo3siicTBay. [27, C. 14] B. M.
[IITeitH NpUBOIUT CIEAYIOUIEE ONMPEEIEHNE — «BMEIATENbCTBO OPraHU30BaHHBIX
€IMHCTB B OCOOEHHOCTH TOCYIapCTBa, B pa3BUTUE HAPOAHOTO X03siiicTBay. [29, C
10] 4. C. Pozendensn B 1926 romy ompenenser SKOHOMUYECKYIO MOJUTUKY Kak
«CO3HATEIbHOE BO3JCUCTBUE TOCYIAPCTBEHHON BJIAaCTM Ha SKOHOMHUYECKHUE
OTHOLLICHHSI M HA HAIIPABJIECHUs CTUXUHHBIX DKOHOMHYECKHX mpoueccosy. [19, C.
9] II. lenbuHOB, B CBOIO OYEpENlb, TPAKTYET HSKOHOMUYECKYIO TMOJHMTHUKY Kak
«IIEJICHANPABICHHOE CO3/IaHUE PAMOYHBIX YCIOBHU B PHIHOYHON 3KOHOMHUKE C
[EJIbI0 OKa3aHUs BIUSHUS Ha YKOHOMHUYECKUE MTPOIIECCHI U Pa3BUTHE SKOHOMUKI.
[5, C. 28]

[Ipu ananmze OoOIMIMX MOIXOAOB K MaKpPOIKOHOMUYECKOW TMOJUTHUKE B IIEJIOM
BOXHO OTMETHUTbH, YTO Pa3HbIe PKOHOMHUYECKHE IIKOJIbI MO-PA3HOMY OILICHUBAIOT

pOJIb TOCYAApCTBa B OCYIIECTBICHHH SKOHOMUYECKMX pedopM U TPOBENCHUU
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MAaKpO3KOHOMUYECKOM W, B YACTHOCTH, NMPOMBINUIEHHOW moiauTuku. B XIX Beke
byHIaMEeHTAJIbHbIE TPUHIUIBI MPOBENCHUS TMPOMBIIUICHHOW MOJUTUKU ObLIH
chopMynupoBaHbl HEMEIKUM HJKOHOMHCTOM @D. JIucToM, KOTOpBIM ymesns
3HAQUUTEIPHOEC BHHUMAHUE PAa3BUTHIO HAIMOHAIBHOM SKOHOMHUKHM W BBICTyHal 3a
MPOBEACHUE AKTUBHOW MPOMBIIIJIEHHON MOMUTUKU. OH Takke CUMTald, 4TO OT
YPOBHSI Pa3BUTHS TPOMBINUICHHOCTH 3aBUCUT O€30MaCHOCTh HAIMOHAIBHOTO
rocyJapcTBa, OCOOEHHO B YCIIOBUSIX TE€CHOTO B3aMMOACHCTBHUS C 3KOHOMHUYECKU
pa3BUTBIMU cocelHUMU TocynapctBamu. [14] Wpaeu, Bbickazanuble @. JIuctowm,
Mo3/Hee MOMy4in pa3putue B padorax @. bpoaens, Y. Bamnepcraitna. OnHako
Ha TpoTskeHMH XX Beka B cpepe rocy1lapCTBEHHOTO PETyIUpOBaHUS SKOHOMUKHU
HamOoJiee BaXXHBIM OBUIO BJIMSHUE TaKUX JKOHOMHUYECKHX IIKOJI  Kak
KEMHCHAHCKAs!, HEOKJIACCUYECKAs U MHCTUTYMOHAJIbHAA. [26]

Kenincuanckaa wkona B 30-¢ ronsl XX Beka chopmylupoBaia 0COObIN
ITOJIXOJ K peanuszanuu HDKOHOMHYECKOU ITOJINTUKH roCy1apCTBa.
OCHOBOMOJIOXKHUKOM ATOr0 yueHus 0wu1 Jlxon MeitHapy KeitHe, KOTOpbIN yaesns
OCHOBHOE BHHMMAaHHE IMPEOJOJICHUIO TMOCIEACTBUM 3KOHOMMUYECKOTO KpHU3HCa
Hayasa 1930-pIX TrOomOB M pOJNM TOCYAapcTBA B PETYIMPOBAHUM JICJIIOBOM
AKTUBHOCTM B JKOHOMHKe. Ha OCHOBE €ro wuaem Cloxuiach KEMHCHAHCKOE
HaITpaBJICHHE B JKOHOMUYECKOW HAyKe, I KOTOPOTO XApaKTEPHO IPU3HAHUE
3HAQUUTEIBHOW POJM TOCYHAapCTBa B PETYJIUPOBAHUM HSKOHOMUKHU. [[o MHEHMIO
MIPEACTABUATENIEN KEMHCUAHCKOM IIKOJIBI, TOCYJAapPCTBO HE JIOJKHO BBINOJIHATH POJIb
HaOmojaresns, a 3a CYET MCHOJb30BaHUA MEXaHU3MOB JICHEKHO-KPEIUTHOM,
HaJIOTOBOM MOJMTUKH AKTUBHO BIIMSTH HA 3aHSATOCTb, JEJOBYI0 aKTUBHOCTb U T.J.
B panHeM KeWHCHMAHCTBE AakIEHT Jenajcs Ha mpolieMax CITaKHBaHUS
[UKIMYECKUX KOJICOAHU YKOHOMHUKH, OKHBJICHUM SKOHOMHUKH B TIEPHOJ Craja
MPOU3BOJICTBA, a TAaKXKE Ha PEIICHUHW TPOOJIIeMBI MaccOBOM Oe3padoTHIlhI
HaceJIeHus, OoCKoIbKy pabora KeitHca «OO0mias Teopusi 3aHATOCTH, MPOLEHTA U
JieHer», HamucaHHas B 1936 rogy, Obla MOCBSIIEHA aHAIM3Y IKOHOMMUYECKHUX

npoOieM, BO3HHUKIIMX B  pesyabrare Bemukoit  nmempeccun.  Bompochl
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SKOHOMHUYECKOTO Pa3BUTHS, U3MEHEHUSI CTPYKTYPHBIX MPONOPLUUNA B SKOHOMHUKE U
MOJJIEPKAHUE BBICOKMX TEMIIOB YKOHOMHUYECKOTO POCTa B pAMKax KEHHCHUAHCKOW
HIKOJIBl CTalM pa3pabarhIBaTbCsl 3HAYUTEIBHO TOPKE YK€ IMOCIEA0BaATEIIMU
Keitnca. Tak, na 0a3e KeHHCHMAHCTBa aKTHBHO pPa3palaThIBAIMCh BOIPOCHI
oOecrieyeHUs: CTAOMJIBHOIO  9KOHOMHMYECKOTO pOCTa, a B  OTHOLICHUU
Pa3BHUBAIOIIMXCS CTPaH - KOHLENIUA SKOHOMHYECKOTO MPOPBIBA, OJHUM U3
pa3pabOTYMKOB KOTOpOW ObLT aBcTpuiickuii sxkoHOoMHCT Ilaynme H. Posenmreiin-
Ponan. OO1eli yepToli KEMHCHAHCKUX KOHIICTIUN KaK JJIsI pa3BUTHIX TOCYIapCTB,
TaK W JJIsl pa3BUBAIOLIUXCA CTPAH TUIIMYHA OPUEHTALWS HA 3HAYUTEIBHYIO POJIb
rocy/lapcTBa B 3KOHOMHUKE. KelHCHAaHCKHE HJIeW OKa3alldi OTPOMHOE BIIMSHHUE Ha
dbopmupoBanue skoHomMudecko mnomuTHKM CIHIA u MHOTHX €BpONMENCKUX
roCynapcTB co BTOpor nosioBUHBI 1930-p1x TogoB 10 Havana 1970-bix romoB XX
BEKa.

Heckonbko MHOW B3I Ha OOLIME MPUHUMUIBI pealn3aluyd 3KOHOMHYECKON
CTPYKTYPHOM IOJIUTUKHU CIIOKUIICA B pamMKax Heoknaccuku. Heoxnaccuueckan
wkona chopmupoBasack B koHIe XIX Beka W BhoWTaga B ceOs  UAeH
CaMOPETYJIUPYEMOCTH PHIHOYHOW SKOHOMHKH, chopmynupoBaHHbie emie B X VIII
Beke Anamom CMHTOM, IO MHEHUIO KOTOPOTO POJb TOCYJapCTBa B SKOHOMHKE
OTPaHUYMBAIACH COXPAHECHUEM MaKCHUMAaJIbHON pPHIHOYHOW CBOOOJBI. [lo MHEHuUO
MPEJACTABUTENICH HEOKJIACCUYECKOW IIKOJIbI, HWICAIBHBIM PETYISTOPOM BCEX
HDKOHOMHYECKHUX MPOLIECCOB SBIISIETCS CaM PBIHOK, @ BMEIIATEIbCTBO TOCY1APCTBA B
HPKOHOMMKY HelleJIecO00pa3Ho, MOCKOIbKY PhIHOYHAS KOHOMHUKA (DYHKIIMOHUPYET
Ha OCHOBE €CTECTBEHHBIX 3aKOHOB pa3BUTHA. Heoknaccuku IenmaroT akIeHT Ha
npoOiemMax  palMoOHAJIBHOCTH  HWCIOJNB30BaHUSI  UMEIONIUXCS  PECYpCOB U
OCHOBOIIOJIAraroIeH pOJIu MPEANPUHUMATEIISI B OpraHU3aluy Mpou3BoACTBa. nen
HEOKJIACCUKOB, KaK MPaBWIJIO, HAKOOJIEEe YCIENTHO OBbIIM MPUMEHUMBI Ha MPAKTHKE
B CWJIBHBIX M YKOHOMUYECKH PA3BUTHIX IOCyAapcTBax. TeM HE MeHee, y JaHHOU
IIKOJIBI €CTh ONpeeaEHHbIE Pa3paOOTKU B paMKaxX KOHIIEHIIUHU SKOHOMHYECKOTO

npopeiBa rocynapctB. OmHUM 3 pa3pabOTYMKOB MOMOOHBIX HACH ObUT YHIIbSIM
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Aptyp JlptoMc ¢ €ro KOHUEMIMEH YCKOPEHHS HSKOHOMHUYECKOTO pPa3BUTHUS
pPa3BUBAIOIIMXCS W arpapHbIX cTpaH. JlIs HEOKIIacCHMYECKOW IIKOJIbl THUIUYHO
OTpUIIAHUE 11e71ecCO00Pa3HOCTH BMENIATENbCTBA TOCYJApPCTBA B PHIHOYHYIO
DKOHOMHUKY M HEXKEJATEIIbHOCTh PETYIMPOBAHUS C MOMOIIBIO IOCY/IapCTBA KaKUX-
JM00 CTPYKTYPHBIX MPOIOPIMM, MOCKOJIBKY 3TO MPENATCTBYET €CTECTBEHHBIM
3aKkoHaM (YHKITMOHMpPOBAHUS phIiHKA. Ha ceromusmuuii neHb Moa00HAs TOYKa
3peHUs 0 HEAOIMyCTUMOCTH JIFOOOTO BMEIIATEIhCTBA TOCYAAPCTBA B PETYIUPOBAHNE
DKOHOMHMKHA JOCTAaTOYHO TMOMYyJsipHAa BO BCEM  MUDE. [IpencraBurenu
HEOKJIACCUYECKOM IIKOJIbI B CBOMX paboTax JMeNaloT aKIEHT Ha HeoOXOAMMOCTH
oOecrieyeHunsi TMOKOCTH HAIIMOHAILHON SKOHOMUKHU. Takke B paMKaX UMEHHO TOM
IIKOJIBI  pa3pabaThiBaeTcsi (opMHUpOBaHHWE HOBOW MOJEIM JKOHOMHUKH, TakK
HA3bIBAEMbI  «HOBOM OKOHOMHUKH», i1 KOTOPOM THUIMUYHO HE TOJBKO
CTPEMUTEIBHOE PA3BUTHE U YBEJIWYEHUE JIOJM B MPOMBILLICHHOM IIPOU3BOJICTBE
BBICOKOTEXHOJIOTUYHBIX ~OTpaciieii, HO W YCKOPEHHE BCEX HKOHOMUYECKHUX
IPOLIECCOB. XapaKTepHasl YyepTa «HOBOM HSKOHOMHUKM» 3aKJII0YaeTCs B TOM, YTO B
HEl COBEPIIICHCTBOBAHKUE TOBAPOB U YCIYT MIPOUCXOAUT OBICTPEE, UEM B IIPOIILIOM,
YTO TMpEAronaraeT pocT MOOUIBHOCTH (PAKTOPOB MPOU3BOACTBA. Takike
HEOKJIACCUKMU  JIENAIOT  aKIeHT Ha  mpobieme  obecredeHWs  pocTa
KOHKYPEHTOCITOCOOHOCTH HAIlMOHAJIBHOM SKOHOMUKH. COBpPEMEHHbIC pa3padOTKu
HEOKJIACCUYECKOM IIKOJIbI aKIIEHTUPYIOT BHUMAHKE Ha MpodiieMax MOOMIBHOCTH U
PALMOHAJILHOTO PACIPEAEIIECHHUS], U UCIIOJIb30BAHUS PECYPCOB, YTO TECHO CBA3aHO C
TEOPUSMH TEXHOJOTUYECKOTO Pa3BUTHUSI, KOTOPbIE OOBSICHSAIOT MPOLIECCH CMEHa
TEXHOJOTUYECKUX YKJIAJOB M TEXHOJOTUYECKOTO JIMAEPCTBA TEX WIM HHBIX
roCy/IapcTB.'

Tpetuii B3DIA Ha poJib TOCYAApPCTBA B OCYLUECTBICHHM DKOHOMUYECKOMN
MOJIUTUKH M TPOOJIeMy HKOHOMHUYECKOTO TPOpPHIBA CIOXKHUICS B paMKax

uucmumyuuonaﬂbuoﬁ UIKOJ1bl. M3HayanbHO HHCTUTYOHUOHAJIbHASA  IIKOJA

Teopun BHEIIHEH TOProBIIM, aKIEHTHPYIOIIME BHUMaHHE Ha MpoOiieMax TEXHOJOTMYECKOTo JIMJEepPCTBa,
paccmarpuBaiuch B pabore: [11]
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HSKOHOMHMYECKOM TOJMMTUKH  c(OpMUpOBajach B KauyecTBE  albTEPHATHUBbI
HEOKJIACCUYECKOM MIKoJIe. ECIM HEOKIIACCMKHA IIMPOKO HMCHOJb30Bald B CBOUX
UCCJIEIOBAaHUAX MAaTeMaTUKy U CKopee aOCTpaKTHBIM aHaldu3 3KOHOMHUYECKUX
SBJICHUM, MIOAYEPKUBAsI POJIb €CTECTBEHHBIX 3aKOHOB Pa3BUTHS, TO MPEICTABUTEIN
WHCTUTYLHOHAJIBHOW WIKOJIbI, HAMPOTUB, BBICTyNAdM 3a IIMPOKYI) TPAKTOBKY
npeaMera HCCIIEI0BAHUS HKOHOMMYECKON HAyKH. ITo MHEHUIO
WHCTUTYIIMOHAJUCTOB, Ui (OPMHUPOBAHUS OOBEKTUBHBIX MPEICTABICHUNA 00
HPKOHOMHUYECKOM PAa3BUTHUU OOIIECTBA HEOOXOAMMO NMPUHUMATh BO BHUMAaHUE HE
TOJIbKO a0CTPAKTHBIE SKOHOMHUYECKUE 3aKOHBI, HO U YUYUTHIBATH POJb U BIUSHUE
UHCTUTYLIMOHAJbHOW Cpenbl, a WMEHHO B3DISAOB, OObIYAEB, TPaAAULIUH,
CIIOKMBIIMXCA B  0OIIECTBE M  BIMSIONIMX HAa  IIOBEJEHUE  JIIOJEH.
MHCTUTYIIMOHAIMCTBI pacCMaTpuBaliyd OOIIECTBO KaK Pa3BUBAIOLIYIOCS CHUCTEMY.
OCHOBOIOJIOKXHUKOM ~ MHCTUTYLUMOHAJIBHOW  IIKOJIBI ~ CYATAETCS  IKOHOMMCT
Topcrtelin BeOiieH, KOTOPOro HEPEIKO Ha3bIBAIM «aMEPUKAHCKUM Mapkcomy.
3HAUUTENBHOE BIMSHUE HA NPAKTUKY TOCYJAPCTBEHHOIO PETYJINPOBAHUS
SKOHOMHUKU  TPEICTABUTEIM  WHCTUTYUMOHAJbHOM  IIKOJBI  OKa3ajlu Ha
HKOHOMMYECKYIO TOJIUTUKY B 1930-1950-e roner XX Beka. Tak, P. Tarsemn, okazan
BIMSHUE Ha pa3pabOTKy HKOHOMHUYECKOW TOJUTHUKA HOBoro kypca @. [l
Py3penbra. Ilomumo CHIA uWHCTUTYLHMOHANbHAs WIKOJA OKa3aja OobllIoe
BIMSHUE HAa HKOHOMHYECKOE pAa3BUTHE EBPOINEUCKUX CTpaH, B YAaCTHOCTH,
Opanuuu. B kxonie 40-50-p1x rogoB XX Beka Bo PpaHUMM peaniu3oBaiach
NOJIMTUKA JUPHKHA3MA, TMPEANoiaraBiias BCECTOPOHHEE y4acTHE rOCyJapcTBa B
PEryJIMpOBaHUU SKOHOMHUYECKHUX ITpolueccoB. OQHUM U3 MEPBBIX UIEU TUPHKU3MA
paspaboran [Tons ['oBe, koTopsiii yke Ha pyoeke XIX n XX BeKoB paccmarpuBall
rocyJapcTBO B KayeCTBE aKTMBHOI'O areHTa COLMAJIbHOTO mporpecca. [lo MHeHnto
CTOPOHHHKOB, JIUPWKHA3MA, TPUHIUIBI WHIWKATUBHOTO TUIAHUPOBAHUS OBLIH
YHUBEPCAJIbHBIMU M MOIJIM ObITh MPUMEHUMBI M B OTHOIIEHUH Pa3BUTHIX
rocygapcTB, M B OTHOLIEHWHM pa3BuBaroumuxcs. [Ipobiembl MoaepHHU3aUUU

PKOHOMHUKH PA3BUBAIOIIUXCS CTPaH Takke pacCMaTpUBAIUCh B paborax
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MPEACTABUTENIE MHCTUTYIIMOHAIBHOM IIKOIbI, CPEAN KOTOPHIX MOKHO OTMETHUTH
mBeACcKoro skoHomucta ['yHapa Mroppans, a taxxe Teomopa Ilynema u ero
KOHIICTIIUIO YeJIOBEeYeCKOro kanutana. OQHoM U3 NPUHIMITHAIBHBIX 0COOEHHOCTEM
WHCTUTYLIUOHAJIbHBIX KOHUEMIMN MOJIEPHU3ZAIMA SKOHOMUKH MOXKHO CUYUTAaTh
TUTIAYHBIA 17151 TOW HIKOJIBI AKIEHT Ha HE0OXOIMMOCTH Ka4€CTBEHHBIX N3MEHEHUMN
B XO3SIMICTBEHHOW JKM3HM, NPUBICUCHUM BHUMAHUA K WHCTUTYIIMOHAJIbHBIM
pedopmaMm, TOATBEPKACHHUN HEOOXOAMMOCTH OCYIICCTBICHHUS COIMATIBHBIX
M3MEHEHHUI 1 BAXKHOCTHU COIMATBHON HaIllpaBIEHHOCTH pedopm.

Takum  oOpa3oM, B paMKax pa3JIMYHBIX JIKOHOMHYECKHUX  IIKOJI
c(hOpPMHUPOBATIUCH OTJIMYHBIC, WHOTAA JUAMETPATIbHO MPOTUBOIOJIOKHBIE TOUYKH
3pEHHsS] OTHOCHUTEIIBHO Y4YacTHsl TOCYyJapCTBa B PETyJIUPOBAHUM SKOHOMHUKH, €rO
BJIUSIHUS HA TEMITbl YKOHOMHUYECKOTO pa3BuTUsA. OYEBUIHO, YTO MOMYJISIPHOCTh U
CTEIICHb BIIMSHUS HA HKOHOMHYECKYIO TMOJMTHUKY PpAa3IUYHBIX IIKOJI B
3HAQUUTEIPHOW CTEMEHU 3aBUCHAT OT CKJIQAbIBAIOIICHCS B TOW WJIM WHOU
HUCTOPUYECKUII TIEPUOJI SKOHOMHUYECKOM curyanuu. COBpEMEHHAs CUTyalus
MPENIoiaraeT WHTEPHAIMOHATU3AIMIO XO3IUCTBEHHOW KU3HM U TI00aTU3aIHI0
MUPOBON SKOHOMHUKH - 3TO TEHIEHIIUH, KOTOPHIC CTAJM 3aMETHBIMU C CEPEIUHBI
70-pix TOmOB XX BEKa W 000CTpUIM MPOOJIEMBbI KOHKYPEHTOCIOCOOHOCTH
HAIIMOHAJIBHOW TMPOMBIIUIEHHOCTH HAa MHPOBOM YPOBHE W palHOHAIU3alUU
HCMOJIb30BAHUSI PECYPCOB, YTO BBIBEJIO HAa MEPBYIO MO3ULHUIO MPEACTABUTENICH
HEOKJIACCUYECKOM IIIKOJIbI, KOTOpBIC AaKIEHTUPYIOT BHHMaHHME Ha TMpoliemMax
r'MOKOCTH HSKOHOMHMYECKOM CHUCTEMbl U CO3MaHUSl YCJIOBUM [JIi aKTUBHU3ALUU
YaCTHOW MHMIIMATUBBL. TeM He MeHee, BHIOOP MOJEIN IKOHOMHYECKOTO Pa3BUTHS
3aBUCUT OT CTETEHU Pa3BUTOCTHU HAIMOHATILHOW SKOHOMHUKHU U MPOU3BOJICTBEHHOM
CIeliMaan3aliyi TOro WM MHOTo rocyaapcerna. [2, C. 47]

BaxkHO OTMETUTH, UTO T€ WJIM HHbBIE B3IIAABl OTHOCHUTEIBHO Yy4acTHUS
rocyapCcTBa B 3KOHOMHMKE B 3HAYMTEIBHOW CTENEHU 3aBUCAT OT MUCTOPUYECKOTO
KOHTEKCTa W SBJSIIOTCS B HEKOTOPOM CTENEHM pPEaKIMOHHBIMHU. Tak, MoabeM

IMOepTapuaHCKOTO JIBIKEHUS B cepennHe XX Beka OblI 03HAaMEHOBaH paboTamu
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HKOHOMHCTOB aBCTpuickoi mikonbl Jlronsura gon Museca [16] u @punpuxa Gon
Xaiieka [28], ybM UJIEU CBSI3aHbI C MPOTECTOM MPOTUB COlLlMaIn3Ma U ero Gopwm, u,
KaK CJIEACTBUME, OHU BBICTyNaJIud NPOTUB TOCYJAPCTBEHHOTO BMEIIATENIHCTBA B
perynupoBanue pbiHka. [3] C konma XX Beka psija ujaer audeprapruaHcTBa TEpPSET
CBOIO TOMYJSIPHOCTh U HanOoOJIee aKTyalbHBIMU CTAHOBATCS UAeH 3((HEKTUBHOTO
TOCYJJapCTBEHHOTO  PEryJIupOBaHMS, a  Takke = MpoOJeMBl  «MEpBD»
rOCyJJapCTBEHHOI0 BMEUIATEIbCTBA B SKOHOMHUKY. VIMEHHO MOAOOHYIO JIOTHKY
pazButusi 0o6o3Haumin B 1922 rogy B cBoei MoHorpaduu B. M. IllTteiin, korma
TOBOPWJI O MAasiTHUKOBOM XapakTepe POJM TrocylapcTBa B 3KOHOMHKe. [29, C. 5]
VIMeHHO 10ATOMY NpHU pa3pabOTKe pealbHbIX YIPABICHYECKUX PELUICHUH B paMKax
HSKOHOMMYECKOM TOJUTHKM BaXXKHO U30erarb Kak pPbIHOYHOIO, Tak U
WHCTUTYLIMOHAJILHOTO (yHIaMeHTanu3Ma. BMecTo Toro, 4toObl mpenjararb
JIETKHE OTBETHI, TAKME KaK «IIPOCTO MO3BOJUThH PhIHKaM pabOTaTh» WU IPOCTO
NOJIyYUTh MPABUIIBHOE YIIPABICHUE», Ka)XKJasi CTpaHa JOJDKHA pa3padoTarh CBOM
COOCTBEHHBIN HHCTpYMEHTapui. [39]

B nopeBomronmonHoi Poccum B paMkax Kypca 3KOHOMHYECKOW IOJIMTHUKH,
kotopblii npodeccop M.M. Tlonpamreiin untanm B MOCKOBCKOM YHHBEpPCHUTETE,
YTBEPKAJIOCH, YTO S3KOHOMHUYECKAsl MTOJIMTUKA OXBATHIBAET HECKOJIBKO CBS3aHHBIX
MEXIy COOOW MOAOTAENIOB: MPOMBIIUICHHYIO MOJUTHKY, COUMAIbHYIO MOJIUTHUKY,
TOPTOBYIO U TAMOKEHHYIO MOJIUTUKY, arpapHyl0 MOJIUTUKY U Jip. Takum oOpazom,
IIPOMBIIUIEHHAs TMOJIMTHKA OIpEAesIach KaKk Ba)XHOE, HO JIMIIb OJHO W3
HAIPABJICHUN SKOHOMUYECKOW MOMUTHUKH. [22, C. 58]

CaMO TMOHATHE MNPOMBIIUIEHHAs TMOJUTUKA CTajJo BOCTPeOOBaHHBIM B
POCCHUICKON SKOHOMHUYECKOM Hayke B Hayase 90-pIx ronoB XX Beka. IMEHHO B 3TO
BpeMsi BO3HHUKJIO PA3HOYTEHHUE HTOrO TOHSTHS, CBSI3aHHOE C IEPEBOAOM
aHmnos3piyHOTO TepmuHa Industrial policy. 3To cBsizZaHO ¢ TeM, YTO TEPMHH
CMHIYCTPUS» MO CBOEMY CMBICJIOBOMY 3HAYEHUIO MIMPE, YEM MPOMBIILIIEHHOCTb.
Nunyctpus BKIO4YaeT B ceOsl JII0OyI0 MPOU3BOACTBEHHYIO AESATENbHOCTh. MHOTIA

TEPMUH WMHJYCTpPUS TPAKTYETCA KAaK OTpacilb. B pycCKOM fI3bIKE Cpelld aHaJIOrOB
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BeIpakeHust «Industrial policy» MOXXHO 0003HAUUTH CIEAYIOLIUE: TPOMBIIICHHAS
MOJINTHKA, CTPYKTYpHAs MOJIUTUKA U oTpaciieBas nonuthka. B 3akone Ne 488-D3
or 31.12.14 roma «O mnpowmbinuieHHON TonuTuke B Poccuiickoit denepanum»
INPUBOJIUTCS CIEAYIOLIEE ONpPEIEICHUE «IIPOMBILUICHHAS TOJUTUKA - KOMILUIEKC
MPaBOBBIX, YKOHOMUYECKHUX, OPTraHU3AIMOHHBIX U MHBIX MEp, HallpaBICHHBIX Ha
pa3BUTHE MPOMBINUICHHOTO ToTeHnuana Poccuiickoit denepannm, obecrneueHne
MIPOU3BOJICTBA KOHKYPEHTOCIIOCOOHON MPOMBILIIIEHHON npoayKuum». [30]

B kiaccuueckoM NOHMMAaHMM TPOMBIIUICHHAS TMOJMTHKA TMOApa3syMeBala
HNOJIEPIKKY pa3BUTHS PUOPUTETHBIX IIPOMBIIIIEHHBIX oTpaciei,
KOHKYPEHTOCIIOCOOHOCTH OTHEJBHBIX IIPOU3BOJUTEINEH, CO3/1aHUE
IIPEUMYILECTBEHHBIX YCIOBUN ISl OTEYECTBEHHBIX Npou3Boautenei. ITpumepom
MPOBEACHUS TMOJO00HOW MPOMBIIIJIEHHON TOJUTUKU («IUPUKHU3M») SBISICTCS
@paHuysl, 1€ HeNOCPEACTBEHHO BO3HUKIIO MTOHATUE «HAMOHAIBHBIC YEMITMOHBDY.
AMEPUKAHCKOW IPOMBIIIJICHHONW IIOJINTHKE CBOMCTBEHHO CKOPEE KOCBEHHOE
roCyJapCTBEHHOE BMEIIATEIBCTBO, PEATU3YIOUIEECS B ITPOTEKIIMOHUCTCKUX MEpPax
U TOCYIapCTBEHHBIX 3aKa3aX B Haubojee 3HAUYMMBIX, C TOYKH 3pEHUS
HKOHOMHUYECKON 0€30MacCHOCTH M 00ECIEeUeHUs IMAEPCTBa OTpaciax (0OOpPOHHBIX,
¢unancax u 1.1.). [2, C. 5-7] Co BpeMeHeM NPOMBIIIJICHHAS TOJTUTHKA B Pa3BUTHIX
CTpaHaxX (Kak B MPOMBIIUIEHHO-Pa3BUTHIX CTpaHax 3amajaa, Tak U B SnoHuw,
FOxnoit Kopee u CuHramype) ctana CBOEro pojaa MCKYyCCTBOM IOCYIapCTBEHHOTO
yIpaBlIeHUS’, TIABHOM 3amadeld KOTOpOro OBUIO ONpPEAENTUTh TOYKH pOCTa H
IPaMOTHO UCII0JIb30BATh WHCTPYMEHTBI CTUMYJIUPOBAHMUS, KOTOpbIE
CH0cOOCTBOBaAJIM ObI POCTY MPOM3BOJICTBA M SKOHOMUYECKON aKTUBHOCTH.

Ha cerogHsmHuil 1eHb 3KOHOMHYECKAsl IMOJIMTHKA HE SIBISETCS MPEAMETOM
UCKIIIOUUTENIBHO JKOHOMHUYECKOW Hayku. Hepenko oHa HaxoauTcs B 1oJe
MEXIUCIUIUIMHAPHOTO MPOCTPAHCTBA MEXKIAY 3KOHOMMKOW, IOJUTOJIOTHEH U

couuonoruer. B JKOHOMHMYECKOW JATEparype, ONpeAesisas OSKOHOMUYECKYIO

Hampumep, B SInoHnm cymniecTByeT Takoi WHCTPYMEHT KaK «MaJOTy4dH CHJ0», KOTOPBI IO3BOJISET
STIOHCKOMY TOCYJapCTBY OCYIIECTBIISTh aKTUBHYIO (HO He(hOpMaJIbHYIO) TOJIUTHKY.
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MOJIUTUKY, 3a9aCTYIO 3aTPAaruBalOT BOIIPOCHI MOJUTHKY KaK TakoBou. Tak, PrroakoB
®.®D. paccyxkaaeT 0 rocyJapcTBe U MOJUTUKE, MPUHIMNAX ee (POopMUpOBaHUS U
ocobenHocTsax mposeaeHus. [20, C.10] Tem He MeHee, OONBITMHCTBO SKOHOMHUCTOB
UCTIOJB3YIOT CJIOBO «IOJHMTHKa» B y3KoM cMbicie (policy, administration),
noapasyMeBasi IOJA  IOJUTUKOM JCUCTBUS YW MEPONPHUITHS, IPOBOJUMBIC
KOHKPETHBIMH 3aKOHOJATEIbHBIMU M UCIOJHUTEIBHBIMU TOCYAapCTBEHHBIMU
OopraHamMu pa3HOTO YPOBHS.

Tak, TemmsakoB A.FO., mnpoaHanu3upoBaB MHOXKECTBO OIPEACICHUN
MPOMBIIIJIEHHOW TIOJMUTUKUA, TMPHUIIET K BBIBOAY O TOM, YTO HECMOTpS Ha
pa3HooOpa3re TPaKTOBOK OOJIBIMMHCTBO M3 HUX CBOJUTCS K Y3KOMY MOHUMAaHUIO
MIPOMBIIIIEHHON MOIUTUKUA. Ha ocHOBe 0000IIEHHsS aBTOP BBIIEIWII CIEAYIOIIEe
OTpeIeNICHUE: TPOMBIIIJICHHAs] TOJUTUKA — A3TO CHUCTEMa OTHOIICHUN MEXIy
rOCy/IapCTBEHHBIMU M MYHHIIUIIAJbHBIMA OPTraHAMHU BJIACTH, XO3AMCTBYIOIIUMU
CyObeKTaMH, HAy4YHbIMH OpraHU3alUsIMU W TPAKIAHCKUMH HUHCTUTYTaMH,
MMEIOIIAasi CBOEH 1IEJIbI0 BO3JEHCTBUE HA OTPACIEBYIO CTPYKTYPY MPOMBIILICHHON
JESATETLHOCTH Yepe3 OINpeAesICHUe M peaan3aliio COrIaCOBAHHBIX MEXIY COOOM
MPUHIIUAIIOB, IeJed, MPUOPUTETOB, HUHCTPYMEHTOB, MPOTPAMM U MEPOIPHUATHI C
YYETOM COBPEMEHHBIX TEXHOJIOTHYECKUX U COLIMATbHO-OKOHOMUYECKHUX BBI30BOB, a
TaKK€ HAIMOHAIBHBIX UHTEPECOB. [2, C.18] lanHOE OomnpeneneHne MOXHO CUATATh
JIOCTaTOYHO IIUPOKUM U BCEOOBEMIIIOIIMM, IOCKOJIbKY Ha TIEpPBbIM IUIaH
BBIBOJIUTCS CHUCTEMAa OTHOIIIEHUN MEXIY BCEMH CYOhEKTaMH SKOHOMHUKHU CTPAHBbI.

Memoovl u mooenu npomvlaeHHou noaumuku. BaXHO OTMETUTH, YTO
HSKOHOMHMYECKAs] TOJIMTHUKA WMEET MHOXKECTBO COCTAaBISAOIIMX. B ToM uwmcie
OTIPE/ICIICHUE TPOMBIITUICHHONW TOJUTUKH TEPECEKAIOTCA WU BKIIOYAeT B CeOs
arpapHylo, HaJOTOBYI0, MHHOBallMOHHYIO TOJMTHKY W Tak pgajnee. Hampumep,
MIPOMBIIIEHHOCTH 3TO 13 KOMIUIEKCHBIX OTPACiieil B HECKOIBKO COT 00JIee MEJIKHX.
OtpacneBast nuddepeHuuaniss SKOHOMUYECKOW TOJUTHUKH, TaKUM 00pasoM,
ABJISIETCSA €€ MEePBBIM HamnpasieHueM tunoiorud. [21, C.76]

CpeI[CTBaMI/I BOSILGI\/JICTBI/I?{ Ha IIPOMBINUICHHOCTL ABJIAIOTCA MCTOAbI HJIN
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WHCTPYMEHTHI TPOMBINIICHHON TIOMUTHUKHA, KOTOPBIA TMPEACTABISIOT COOO0M
KOMIUIEKC MEPONPUSITUIM, HAIEIEHHBIX HAa CTUMYJIHPOBAHHE WIIA CHECPKUBAHUE
OTIPE/ICJICHHBIX TeHJIeHUUNH. Eciu roBopuTh 00 MHCTPYMEHTax MPOMBIIIJICHHOM
IIOJINTUKHA, TO «HHCTPYMEHTHI», N0 omnpexnenenntro B. U. [lama, - aro opynws,
MPUCTIOCOOJICHHSI, YCTPONCTBA JIsl Kakoh-1ubo padotsl. [10, C. 44] «Meton» xe -
ATO CMOCO0, MOPSIOK, MyTh JOCTUX)eHus yero-nmubo. [10, C. 329] Cuuraercs, 4To
«METOJIbI» SIBISAIOTCSL OOJie€ IIMPOKUM OINPEICICHUEM METOIOB BO3JCUCTBUS B
OOIIIEM CMBICIIE, @ «UHCTPYMEHTB» - 0oJiee Yy3KUM, IMOJApa3syMeBas KOHKPETHbHIE
MEpBHI.

Uto kacaeTcs MOJEIM MPOMBIIUIEHHOW MOJWTUKHA, OJHA M3 OCHOBHBIX
TUIIOJIOTUM - TO pa3ACJICHUE HA BEPTUKAJIBbHYIO, TOPU30HTAIbHYIO, U MPOAKTHUBHYIO
MPOMBINITIEHHYI0 ToMUTUKY [10] (1Mo XapakTtepy Mep BO3JIEWUCTBUS); IKCIIOPTHO-
OPUEHTUPOBAHHYIO, UMIIOPTO3aMEIIAIOITY 0, THHOBAIIMOHHYO.

TpaaAuIMOHHO TOJ MPOMBIIUIEHHONW MOJUTUKON MOHUMAETCS COBOKYITHOCTH
Mep TOoCydapCTBEHHO-IIPABOBOIO PETYJIUPOBAHUS AEATEIBHOCTH XO3SHMCTBYIOIINX
CYOBbEKTOB, CBsI3aHHAs C PErYIMPOBAaHUEM MTPHOOpETEHUs (DaKTOPOB MPOU3BOCTBA,
OpraHu3alliyd MPOU3BOJCTBA, PACHPENCIICHUS U peaiu3allii TOBapOB U yCIYr Ha
pa3HbIX (azax >KU3HM XO3AUCTBYIOIIETO CyOBbEKTa M JKU3HEHHOTO IMKJIA €ro
POy KIIUH.

K mMeTonaM npoMBINIIEHHON MOTUTUKA OOBIYHO OTHOCST:

— MOJUTUKY MPOTEKIHUOHW3MA, HANpPaBICHHYIO Ha 3alllUTy OTEUYECTBEHHBIX
MPOU3BOAUTENIEH OT KOHKYPEHIIMU CO CTOPOHBI MHOCTPAHHBIX MPOU3BOJIUTENCH Ha
TEPPUTOPUH COOCTBEHHOM CTpPAHBI;

— CTUMYJIUPOBAHUE IKCIIOPTA;

— MOJICPKKY KITFOUEBBIX OTpaciel («TOUYeK» WM «JIOKOMOTHBOB

pocTa»), a TakkKe NPEANpUITU U PETMOHOB, MPU3HAHHBIX TOCYJAapPCTBOM
HanOoJiee MePCIEKTUBHBIMU, C TTIOMOIIbIO CYOCHINM U JIBTOTHBIX KPEIUTOB;

— HUCIOJIb30BAaHUE TOCYJAPCTBEHHOTO 3aKa3a JiJisl pacIIUupeHusi MPOU3BOCTBA

OOIIeCTBEHHO-3HAYUMBbIX TOBAPOB U YCIIYT;
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— MPOU3BOJICTBO MPOAYKIIMU HA TOCYIAPCTBEHHBIX MPEANPUITHUSAX;

— YaCTUYHOE PETyJIMpPOBaHUE 1IeH U TapuoB;

— rocyIapcTBeHHOE (DMHAHCHPOBAHUE HAy4HbIX HcchenaoBanuii T.h. [2, C. 63-
64]

B.IO. CumaueB ¢ komieramu oOoO3Ha4aeT B cBoel pabore Tpu 0OazoBbIe

MOJIETTH TIPOMBINIITIEHHOW MOMUTHKY (cM. Taom. 1).

Ta6auua 1 - Moaeab NpOMBIIIJIEHHOH MOJUTHKH.

Hampasnena Ha npenoTBpallieHne HEraTUBHBIX CTPYKTYPHBIX M3MEHEHU
(IpOUCXOASIIUX I OKHIAEMBbIX ), MOXKET OCYIIECTBIATHCSA KaK 10
KommneHcanmonHasi | oTpacieBoMy NPUHLUILY, TaK U 0€3 MPUBSI3KU K KOHKPETHOM cdepe,
IIOJINTHKA OJIHAKO SIBJISICTCS BEPTUKAIBHOM; 3a4aCTy0 UMEET aHTUKPU3UCHBIX
XapakTep M MPEIIoIaracT He CTOJIBKO MOAIEPKKY JINAEPOB, CKOJIBKO
IIOMOLLb OTCTAIOLIUM.

HpI/I3BaHa COKpPAaTUTh OTCTAaBAHUC OTACIIbHBIX HAIMOHAJIBHBIX

IHonutuka IIPOU3BOACTB, KOMIIAHUI WA CEKTOPOB; KaK IIPaBUIIO, UMEET
JOTOHSIOILETO BEPTUKAJIBHBIN WIM CMEIIAHHBIN XapaKTep U OPUEHTHPOBaHA Ha
pa3BuTUA CYIIECTBYIOLME KOMIIAHUH, IPU OTOOPE KOTOPBIX IPUHUMAIOTCS BO

BHUMAHHNC UX TCKYHICC IMOJIOKCHHEC U IICPCIICKTHBLI PA3BUTUA.

HpI/ISBaHHOG o0ecneynTh OTACJIBbHBIM KOMITAHHUAMHN TCXHOJIOTHYCCKOC
MpEeBOCXOACTBO, KAK MUHUMYM, HAJ| OOJIBLITMHCTBOM KOHKYPCHTOB U

Tlonutuka €
CO3/1aTh U1l HUX PEAJbHYIO BO3MOKHOCTD BBIMTH Ha JIUAUPYIOLIUE

ONEPEXKAIOLLIETO y )

pa3BHTHS MO3UIIMH B MUpPE. B OONBIIMHCTBE ClTydaeB HE UMEET YETKOM OTpaciIeBoO

MIPUBA3KHU U MOXKCT OBITE pcain30BaHa Kak BEPTUKAJIIbHBIMU, TaK U
TOPHU30HTAJIBHBIMU MCpaMu, HCPEAKO a0COJII0THO HOBBIMU.

Ecnm  npoaHanmu3umpoBaTh  NPOMBINUIEHHYKO — NOJUTHKY  Poccuiickoin
@eneparun ¢ 2000-p1X TOHOB, TO MOYXHO BBIJIETUTh HECKOJIBKO KPYIHBIX

HanpasiieHui (pokycoB) ee mpuMeHeHusd. (cMm. Tadmn. 2)

Cocraneno aBropom 1o: [12; 31; 33]
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Tab6umuna 2 - HanpaBiaenust npoMbInieHHOM NOTUTHKHA P® ¢ 2000-b1x

4
roaos.
Lensb Tun HampasieHnue WHcTpymMeHTapui
[MTonuTHka ®denepanbHbIE 11€€BbIE IPOrPaMMBI
JIOTOHSIIOILIETO TopusonTaibhas, dnekTporHai Poccus azinline er .;II/I OBaHI/IHpCHsDKeHI/I;[
3aTeM BEpPTUKAIIbHAsS (2002-2010 rr) P perymp ’
pa3BUTHS aJIMUHUCTPATUBHBIX O0apbepoB
TamoxxeHHO-TapudHOE peryanpoBaHue,
Jloronstorniee
ABTOMOOUIIECTpOCHHUE (C | HOAJAEPAKKA CIIPOCA, B TOM UUCIIE
pa3BuUTHE, BeprukanbHas
2005 1) TOCYIapCTBEHHBIC 3aKyTKH, (PUHAHCOBAS
KOMITEHCALTHS .
MOAJEPKKA OTACTBHBIX KOMITAHUH
Co3naHne crennarbHOTO HHCTHTYTHI
pazsurtusa PocHano, @enepanbHele LEIEBbIE
Omnepesxatoriee
JIOTOHAOLLIEE [IpenmyiiecTBEHHO Hanounmyctpus (c 2007 | mporpaMMbI MBI TIO Pa3BUTHIO
ASBHTHE TOPHU30HTAIBHAS ) HHPPACTPYKTYPHI, TIPEXKE BCETO
p uccienoBarenbckoi, PMHAHCHPOBaHUE
HUOKP
®duHaHCOBas MOAEPXKKA (CyOCHANH, B3HOCH
Cuctemoo0Opasyromue FUIEp (cyOcuman,
B Kanutan), [ocynapcTBeHHBIE TapaHTHH,
Komnencarus BeprtukanbHas opranu3amuu (c 2009- HOMIEPKKA CIIDOCA, B TOM HHCIE
2011 rr; 2017 1) P poca,
TOCY/IapCTBEHHBIC 3aKyTKH, IPOTEKIIMOHU3M
DenepabHbIe 1IeJIEBbIE TPOTPAMMBI O
¢bunancuposanuto HUOKP, pekoHCTpyKIMU
U TEXHUYECKOTO MEPEBOOPYKECHUS
JHoronstouee IIpeumymiecTBeHHas PapmanesTieckas MPOU3BOJICTBA, [IpedepeHIu pOCCHIICKUM
permy MIPOMBIIIJIEHHOCTS (C p » L pedep P
pa3BuUTHE BEpTUKAIbHASA 2009 1) MIPOU3BOIUTENSIM, TOCYJAPCTBEHHOE
’ pETyIMpOBaHKE [IEH Ha OTACIbHBIC BHIBI
MPOIYKINH, MOAJIEPIKKA TEPPUTOPHAITBHBIX
KJIacTEpOB
3aiimbl GoHIA Pa3BUTHSA TPOMBIIUICHHOCTH,
Horonsromee HNmnopro3amenienue B
[MpenmymiecTBEHHO cyOcuuy, CyIecTBYIOINE HHCTPYMEHTA
pasBuTHE, TIPOMBIIIJIEHHOCTH (C
BEPTHKAJIbHBIE rOCYIapCTBEHHOTO U KBAa3HCYIapCTBEHHOTO
KOMITEHCAIHS 2015 )
(MHAHCUPOBAHUS
B pamkax JOpOXKHBIX KapT, B TOM YHCIIE U
HamuonansHas
¢unancupoBanne HUOKP (poung
Omnepexatoriee TEXHOJIOTHYECKas .
TopuzonTanbHas COEHCTBUS MHHOBALIMSIM, KPEIUTOBAaHHE U
pa3BuUTHE WHUIMATHBA .
rapaHTHHHOE TMOAEePIKKA IPOEKTOB
(c20151)
BrenmkoHoMOaHKOM)
Crieranu3upoBaHHas IporpaMma,
MIpeayCMaTpHUBAIOIIas COBEPIICHCTBOBAHNE
MIPaBOBOTO PETYIMPOBAHUS, Pa3BUTHE
Jloroustoiiee u p pv YIHp P
udposas sxoHOMHUKA KOMIETEHITNH U COBEPIICHCTBOBAHHE
onepexarorniee | CmemaHHast
(c2017r) 00pa30BaTeIbHBIX IPOTPAMM, TOJAEPIKKY
pa3BuUTHE

MIIOTHBIX TPOEKTOB U IIEHTPOB
KOMIIETEHIINH, pa3BUTHE HHOPACTPYKTYPEI
nepeiady, XpaHeHust 1 00pabOTKH JaHHbBIX

Takum 00pa3zoMm, OTHOILIEHHE TOCYAapCTBa K MPOMBIIUICHHOW MOJUTUKE, B

nejaoM, MU MNPAKTHYCCKUM IIYTCM pcCajin3aluu,

B YaCTHOCTHU, CYHICCTBCHHO

MCHiAJIaCh B 3aBHCHMOCTH OT KOHTCKCTA, 0OCTOSTENILCTB U AKTyaJIbHBIX 3aaay.

[IpennpuHUMANIUCH

ITOIIBITKH

MPOBOJINTH

Cocrasneno aBropami no: [12, C. 147-150].
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BEPTUKAJIbHYIO IMOJHUTHKY. TakKe€ Ba)KHO OTMETUThH, YTO B TEUEHHE BCEIO 3TOTO
epuoia  MPOUCXOIUIIO JVUHAMUYHOE  paclIMpEHue UHCTPYMEHTApUS
MPOMBIIUICHHON TonuTukU. B  pesynsrate chopmMupoBaH MIUPOKUI HAOOP
MEXaHU3MOB OT CHELHAJbHBIX MPOrpaMM, UHCTUTYTOB Pa3BUTHS M HAJOTOBBIX
JBIOT /10 Pa3HOOOpa3HbIX OOBEKTOB HMHPPACTPYKTYpPhl, BKIIOYAs IOMBITKY
BOCIIpOM3BECTH B PoccuM ONBIT pa3BUTHA KPEMHUEBOM JIOJIMHBI B paMKax
WHHOBAIIMOHHOTO 1IeHTpa CKOJIKOBO.

AHanu3 MHCTPYMEHTOB IO3BOJSET CAENaThb BBIBOA O TOM, YTO IPAKTHKa
OTKa3a OT paHee WHUIMUPOBAHHBIX B paMKax MPOMBILUIEHHOW MOJUTUKH
MEXaHU3MOB U (GOpM NOAACPKKUA HMeJIa KpallHE OrpaHMUYEHHBIA XapakTep,
IIPEAIIONIAragl BpEMEHHbBIN XapakTep JEHCTBHS UM COIIPOBOXKAAINCH 3aMEHOW Ha
aHAJIOTMYHbIE WJIM CONEPXKATEeNbHO ONM3KME MeXaHu3Mbl. Takxke aBTOpBI
oOpalaroT BHUMaHUE TOT (DAKT, YTO TOCYAAPCTBO MPHUACPKUBAECTCS MPOBEICHUS
BEPTUKAJIBHON IMOJUTHUKHU, CBSI3aHHOM C PAa3BUTUEM KPYHHBIX KOMIIAHUK, YTOOBI
CHU3UTh PUCKU HEIP(PEKTUBHOTO HCIIOJIB30BAHUS PECYPCOB U MOIYUYHUTh Oojee
3HAYMMBIE PE3YIBTATHI I OTYETHOCTH. UTO XapaKTEpHO, MHOTME HalpaBJICHUS U
Mepbl MPOMBIIUIEHHOW MOJUTHKHU, 00€CIEYNBAIOIIME MACIITA0OHBIE BBITObI, TUOO
W3HAYaJIbHO HWHULHAHAPOBAINCH TPAJULUMOHHBIMM W MOUIHBIMM WIPOKaMH M
rpynnamMu HHTEpecOoB, JHOO ObUIM NPUBAaTHU3MPOBaHbI MMHU. TakuMm 00pa3oMm,
W3HAYaJIbHO HWHCTPYMEHTbl TOPU30HTAJIbHON MOJUTHUKA B  MOCIEIYIOUIEM
npuoOpeTany uepThl BEPTUKAIBbHOW. B  3TOM CBS3M OAMH W3  BEIyIIMX
MCCIIEI0BATENEN COBPEMEHHOM SKOHOMMYECKOM MoauTukU [lanm Ponmepuk nmemaer
B2YKHOE 3aME€UYaHUE O TOM, YTO TaKasi CUTYalMs XapaKTepHa OTHIOIb HE TOJIBKO IS
Poccun, wu B 3apyOexHoil mpakTuke OeHepUIMapaMH  WHCTPYMEHTOB
rOCyJapCTBEHHOW  MOJUTHKK,  HW3HAYAJIBHO  HE  OpPUEHTUPOBAHHBIX  Ha
OIPEEJICHHBIN KPYT aJIpecaToB, Yallle BCETO CTAHOBUTCS KPYIHbIE YCTOWYUBBIE U
JaBHO (PYHKIIMOHUPYIOIEe Ha PhIHKE KOMIaHuU. [36; 37]

Hccnenosarenu oOpamiaroT BHUIMaHUE Ha TO, YTO HamOoJjee MAcCIITaOHBIM C

IIO3UILINN Baﬂef/iCTBOBaHHBIX PECYpPCOB HMHCTPYMCHTOB Obl1a KOMIICHCAllMOHHAasA
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nosutuka. Hemocratku Takol MOJIMTHKU 3aKIIOYAIOTCS B HAIIPaBICHHOCTH HE Ha
JY4YIINX U NEPCHEKTUBHBIX, a HA HYKJAIOLIUXCS U 3HAYUMBIX, a TAKKE MOAACPKKY
U COXpAaHEHHE TaKUX KOMIAHUUN U MPOU3BOJACTB, KOTOPBIE U B JaibHEiIIeM OyayT
HY>XIaThCs B TOMOIIH. [13]

Tem He MeHee, HaubOoiee BOCTpeOOBaHHOE OKa3ajach IOJUTHUKA
JIOTOHSIIOIIETO pa3BUTHs. [laHHAs MOMUTHKA OOBIYHO OMUPAETCS Ha YK€ U3BECTHBIC
JOKa3aBIIKe CBOIO A(P(HEKTHBHOCTh TEXHOJOTHMH W PEIICHUs, YTO, OJHAKO, HE
O3HAUaeT, 4YTO TMOMO0OHYIO TMOJUTUKY NPOCTO peali30BaTh, W YTO OHA HE
IPENINoNaraeT CyIEeCTBEHHbIX PHUCKOB. I[loiauTHKa AOTOHSIOMIEr0 pa3BUTUS B
obmeM ciydae TpeOyeT OIHOBPEMEHHBIX CKOOPAMHHPOBAHHBIX H3MEHEHUH B
KOMILJIEKCE MPSAMO CBA3aHHBIX OTpacieil. Takum oOpa3oM, TaHHBIM TUI HOJIUTUKH
NpEeNbsABIsECT BECbMa JKECTKHE TpeOOBaHHA K CHUCTEME TIOCYAapCTBEHHOIO
YOPABJICHHs, IPEXKJIE BCEro, B YAaCTH CKBO3HOIO  IUJJAHUPOBAHMS U
IIPOTPaMMUPOBAHUS CABUTOB B HECKOJIBKMX CMEKHBIX OTpacisx. [18]

VIMEHHO TOJUTUKA OIEPEKAIOIIET0 Pa3BUTHUS SBISETCS B COBPEMEHHOM
Poccun Hambonee penxoil, oOpalieHue rocygapcTBa K Hell OObIYHO CBSI3aHO C
ITIOMCKOM HOBBIX JIBMXKYIIUX CHJI JOJTOCPOYHOTO POCTA. ITO CBA3aHO C TEM, YTO
TakKas MOJINTUKA OOBEKTUBHO COMPSIKEHA C BBICOKMM YPOBHEM HEONPEACIEHHOCTH,
OHA MPEIBSABISAET BHICOKUE TPEOOBAHUS K CUCTEME IOCYIAPCTBEHHOIO YIIPABIICHHUS
(B cnocoOHOCTH Tpekpaiiarh Hed(()EKTUBHbIE UHUIIMATUBBI, HAJTUYHUE PA3BUTHIX
TEXHOJIOTUYECKUX KOMIETEHIIUN U T.11.).

Tem He MeHee, B YCIOBUSX pACIIUPEHUS CAHKIUA M OrpaHUYEHHOCTH
IPAKTUYECKUX YCIIEXOB B YJIYYIIEHWU OM3HEC-KIMMara rocyaapcTBO HENU30€kKHO
OyZeT JOTMOJHUTENBHO O0pallaThCsl K MOJIMTHUKE OMEPEXKAIoLIEro pa3BUTUs. Takoe
peuieHue  mpeamnojaraer  OOJbIIMI  AaKIEHT Ha pa3BUTUU  COOCTBEHHOMU
TEXHOJIOTUYECKOW 0a3bl, HAa MOAJAEPKKE KOMITAHUMN -TH]IEPOB, BHIPAIIUBAHUN HOBBIX
cektopoB. OrpomMHOe 3HaYeHUE  YAENACTCS  MHTErpaiuu  oOpa3oBaHMS,
MPOM3BOACTBA U Hayku. [8] Maes coOCTOMT B TOM, YTO Ha OMNPEICICHHOM 3Tarie

pain3alvi IIOJIUTHUKHU OIICPCKAIOIICIO pa3BUTHUA AJIA AOCTHIKCHHA 3HAYUMOIO
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SKOHOMHYECKOro 3(dexra TpeOyercs MEepelTH OT TOUEUHBIX pEe3yJbTaToB Ha
YPOBHE OTHEIbHBIX KOMIAHUH K CO3JAHUIO YCIOBUM It OBICTPOIO
pacnpoCTpaHEHUs] HOBBIX TEXHOJIOTMI W TMEpPCIEeKTUBHBIX OW3HEC Mojeneil B
skoHOMUKE. [12, C. 152]

Ilpombiuunennaa noarumuka KaxKk npuopumem 3IKOHOMUYECKOU NOAUMUKU
Poccuu. Hecmotps Ha Kpax BammHITOHCKOTO KOHCEHCYca’ B HACTOSIEE BpeMs HeE
CYUIECTBYET  €AMHOW  TMO3WIUU  OTHOCHUTEIBHO  IIENIECOO0pa3sHOCTH |
3(G(HEKTUBHOCTH TMPOBEACHUS TPOMBINUICHHON monuTuku. CyliecTByeT Kak
VCCJIEIOBAaHUsA, BBIBISIONINE HETAaTUBHBIE MOCIEACTBUS IMOJOOHOW MOJIUTHKU
(manpumep, M. Homana, X. IIsk, K. Carru [34, 35]), Tak 1 yka3bIBaloliue Ha ee
CYIIIECTBEHHYIO MOJb3y (Harnpumep, Jxozed Crurmi, P. Xaycmann, [lanu Poapuk
[40; 32; 37]).

Ecnu roBoputb 00 oreHke 11e1eco00pa3HOCTH MPOBEACHUS POMBILIUIEHHOM
noiutukn B Poccuu, TO, 1O MHEHUIO HEKOTOPBIX UCCIeIoBaTeNled, Ha
CETOJHSIIHUM JI€Hb JOMUHUpPYET JMOepanbHbI JUCKYPC, J1OKa3bIBAIOLIMI
4ype3MEpHbIE pa3Mepbl rocyrapctsa B 3koHOMHMKE Poccun. Cpenm npoumx
MOBEPXHOCTHBIX, [0 MHEHHUIO HCCIEA0BATENC, AapryMEHTOB BBIACISIIOTCS
Haubosee «yOUNHCTBEHHBIE) - «KpaXka TOCYIapCTBEHHBIX JACHET», «IIPOMBILUICHHAS
MOJINTUKA - 3TO BOPOBCTBOY», «JICBAJIbBALIMS «BAIIOTHI JIydllle, MOTOMY 4YTO €€
Henb3d  ykpacThy». Ilo Muennio C.A. TonkaueBa, «TBOpPLBI JHOEpaTbHON
HKOHOMHMYECKOM MOJIUTUKH NEPEBOAAT €€ B MIOCKOCTh T€X (PMHAHCOBO-KPEAUTHBIX
WHCTPYMEHTOB, KOTOpPbIE UM JIy4llle U3BECTHBI U MeHee oOpeMeHuTenbHb». [2, C.
48-49] B cBoro ouepenp C.}O. InmazbeB oTMeudaer, 4To «JIMOEepTapraHCKas
UJCOJNIOTHSI OYeHb YHOOHA JUIs yXoJa OT OTBETCTBEHHOCTH 3a pPe3yibTaTbl
DKOHOMHUYECKOW TMOJIMTUKHA, MPOBAJIBI KOTOPOW CIIMCBIBAKOTCA Ha CTUXUWHOE
JBHKEHUE PBIHOYHBIX CUJL. ... B AEMCTBUTENBHOCTH OJUTApPXUUYECKUA KaUTaIU3M

BbIpacTaeT HAa OJHOBPEMEHHOM TMpOBaje Kak MEXaHU3MOB PBIHOYHOMU

Kak ormeuaer A.A. KupmmroBckas, “oduimansHOe 3asBICHHE O NPU3HAHUKM MAaKpO3KOHOMHYECKOI
TIOJINTHKHU B tyxe «BammHrronckoro koHceHcyca» HeaddekruBHoi Ob10 crenano riasoid MB® JI. Crpoc-Kanom B
2011 rony Ha otkpbiTuu ceccun MB®”. [10, C. 74].
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CaMOOpraHu3alyy, TaK M HMHCTUTYTOB TOCYJapCTBEHHOIO ympasieHus». [6] B
OTEUYECTBEHHOH JHUTeparype Takke MNomysipHbl uaen Ppuapuxa ¢oH Xaiieka.
Hanpumep, 1. TernyxuH noguepKkuBaeT, YTO «B PHIHOYHON 3KOHOMHUKE HE MOXKET
OBITh MPOMBINUICHHON MOMUTUKWY». [24] Takxke cpenu mpobiem (opMuUpOBaHUS
OPUOPUTETOB MPOMBIIUIEHHON NOJIUTUKU OOO3HAYaeTCsl PUCK BIMSHUSA TPyII
WHTEPECOB M BO3MOXXHOCTh HEBEPHOW OIIEHKH PHIHOYHOW CUTyallUd MPHU OTOOpE
«JIOKOMOTHUBHBIX oTpaciei». [1, C. 25-26]

[TonoOHBIE BO3MOXKHBIE MPOOJIEMBI HE SIBISIOTCS HMOPOKaMH B IOHUMaHHUU
rapBapiackoro mnpodeccopa Jl. Pompuka, xotopsiii B pabote «IIpomblinieHHas
nosutuka B XXI Beke» IO 3TOMY IMOBOAY OTMEYAET, YTO «...MPOMBIIIJIEHHYIO
NOJINTUKY CIIEAYET paccMarpuBaTh KaK HCCIEIOBAaTEIbCKUN IPOLECC, B XOIE
KOTOPOTO KOMIIAaHMM W MPaBUTEIbCTBO Y3HAIOT 00 OCHOBHBIX 3arparax u
BO3MOXKHOCTAX M BOBJEKAKlOTCSI B CTPareruyeckoe  B3aMMOJEHCTBUE.
TpaguuuoHHbIE BO3PAKEHUS POTUB OTPACIEBOM MOJIUTUKHU IIPU PACCMOTPEHUH €€
B TaKOM pa3pese TepsT CBOKO cuiry. Hanmpumep, CTaHOBATCS HECOCTOATEIBHBIMU
HOMYJISIPHBIE COOOPaKEHHUsI O HECTIOCOOHOCTH MPABUTENLCTBA ONPEACIUTh CaMble
ycnemHsle komMnaHuu. MHpopMannoHHble BHEHUE 3(PQeKTbl 00yCIOBICHBI
HENOJHOTOW MH(pOpMAallMM B YaCTHOM CEKTOpEe, 4YTO CO3JaeT Iojie s
NeATEIbHOCTH TMPABUTENBCTBA — JIAXE B TEX ClydasiX, KOrjua rocydapCTBEHHBIN
CEeKTOp Xyke HHGOpPMUPOBaH, 4eM dacTHBIN». [36] Takum oOpazoM, MOKHO
OPEIIOJIOKUTh, YTO Psii CTPYKTYPHBIX U MHCTUTYLHMOHAJIBHBIX MpeoOpazoBaHUil
CHOCOOHBI PEIINTh NPOOJIEMy BIUSHUS Ha MPOLIECC MPHUHATHS YIPAaBICHYECKUX
pemieHuit W Hepoctatok MHpopmanmu. Kpome Toro, Hemoctarok uHpopmanun
MOKHO 3HAQUUTEJIbHO CHHU3UTHh C TOMOLIbI0 WHCTUTYLHOHAJIU3ALMM Ipolecca
BIMSHUS ~ XO3SUCTBYIOIIMX CYOBEKTOB Ha MPUHATHE MOJIUTHYECKUX U
yIpPaBICHUYECKUX PELICHUI, a UMEHHO - JIETaJIM3alliid U CO3JJaHMs MPaBOBON Oa3bl
JUJISL PETYJIMPOBAHUS JTOOOUCTCKON JIEATEIIBHOCTH.

ManukoBa O.U. BblAeNseT HECKOIBKO OCHOBHBIX MOAXOAOB OTHOCHTEIBHO

BO3MOXXHOCTH pe€aju3aldd NIPOMBIIUICHHON IOJUTUKHA, OPUEHTUPOBAHHOM Ha
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oOecrieueHue CTPYKTYpHbIX TpaHchopmanuu dSkoHOMUKU. [lo ee MHeHHIO,
JMOepaIbHbI  MOAXON, BIUAIOIMIMKM HAa OCOOCHHOCTH (PYHKIIMOHHPOBAHUS
POCCHIICKOM HAIIMOHAJIBHON 3KOHOMHUKH, YpPEBAT ISl CTPaHbl 3aKpPEIUICHHEM Ha
COBPEMEHHOM 1JTare poJid MOCTABIIMKA MHUHEPAJIbHO-CHIPHEBBIX PECYPCOB. [2]
BaxxHo He 3a0bIBaTh, 4TO JIMOEPAIbHOMY IMOAXOAY TaKK€ COOTBETCTBYIOT HJEU
1EJIeCO00pa3HOCTH  00ECHeUeHUss MaKCUMaJbHOM  MOOMIIBHOCTH  (PaKTOpPOB
MPOM3BOACTBA W AIPPEKTUBHOCTH HMX HCIOIB30BAHUS, CO3JaHHE YCIOBUH s
Pa3BUTHS KOHKYPEHIIMU U IPOSBICHUS YACTHON MHULIMATHUBBI.

B Poccuu cpeay CTOpOHHMKOB MTPOTOCYIapCTBEHHOTO MOIX0Aa K pean3aluu
IIPOMBIIIUIEHHO! NOJIMTUKH BBIJIEIWIIOCH HECKOJIBKO HarpasieHuil. [IpencraBurenu
CTapoil MPOMBIIIJIEHHOCTH CKJIOHHBI TOJJEPKUBATh NPOBEACHUE TPaJIULMOHHON
IPOMBIIUIEHHON TMOJWTUKH, & HMMEHHO NE€PEOPUEHTALMI0 TIPOU3BOJCTBA B
HaNpaBJIeHUM  MMIOPTO3aMEIICHUs,  BBEJEHUE  TaMOXEHHBIX  Oapbepos,
CyOCUAMpPOBAaHME 3KCIOPTAa, CO3AaHUS pEe3epBa BPEMEHH JUIsl MOJIEPHUBALMH
OTE€YECTBEHHOM MPOMBIIIJIEHHOCTH. B KauecTBE OCHOBBI TEXHOJIOTHYECKOTO POCTa
B paMKax JIAHHOTO HaIlpaBJICHUsI BUAUTCS Hay4dHbIM TexHudyeckuil pasnen HUOKP,
a UICTOYHUKOM CPEJICTB OOBIYHO HA3BIBAIOT OFOIIKET.

MHy10 NO3MLHIO 3aHUMAOT IPEICTABUTENN KPYIHBIX WHTEIPUPOBAHHBIX
POCCUNMCKUX OW3HEC-TPYyMN, TMOAAaBIsAONIee OOJBIIMHCTBO KOTOPHIX HMEET
CBIPbEBYIO crieluanu3amnuio. Tak, HauOonee BaXHBIMH TMpoOJIeMaMH sl HUX
SBJISIIOTCS.  HEJOCTaTOYHAas Pa3BUTOCTb HMHQPPACTPYKTYpPbl, HEBO3MOXKHOCTH
pa3ienuTh OIOMKETHOE OpeMsi C JIPYTUMH HAaJIOTOIIaTeNbIIMKaMH, OTCYTCTBHUE
BHYTpU CTpaHbl OOBEKTOB Ui PEUHBECTHPOBAHMSI NPUOBLIM OT CBIPHEBOTO
JKCIIOPTA. [IpencraBuTenn AaHHOTO HAMNpPAaBICHHUS CTPEMSTCS  OOBIYHO
chopMHpPOBaTh BEPTHKAIbHO-UHTETPUPOBAHHBIE KOMIUIEKCHI, CHATh (PUCKaIbHYIO
Harpy3Ky Ha KamuTall, OOJErdyuTh JOCTYI K CHIPHEBBIM pecypcaM U YIEp>KHUBaTh
BAJIFOTHBIN KypC, CTUMYJIUPYIOLIUNA SKCIIOPT.

Tpetuit B3r1s4 HA TPOMBIIUICHHYIO MOJIUTUKY UMENIH NPEICTABUTEIN CTAPBIX

IIPOMBIIIJICHHBIX PCTHUOHOB. HpOMLIHIJ'IeHHaH IIOJIMTHKAa pacCMaTpuBaliOCb B
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KA4eCTBE BO3MOXHOCTH BEJICHUS I'OCYIAPCTBEHHOIO 3aKa3a HAa TEXHOJIOTMYECKYIO
PEKOHCTPYKILHIO CTAPBIX TEPPUTOPUAIBHO-TIPOU3BOICTBEHHBIX KOMITJIEKCOB.

Urto Kkacaercs OHOMIUPUYECKUX HCCIEIOBAHUM O  I11eJIecO00pa3HOCTH
MIPOMBIINUJIEHHOW TMOJUTHKH, 34€Ch KAK CTOPOHHUKH, TaK U KPUTUKH CUUTAIOT, YTO
OMIIUPUYECKUE JIaHHBbIE TOATBEPKIAOT HX TOUKy 3peHus. CTOpOHHHKHU
ONUPAIOTCA Ha Cilydau, KOIJa TOCyJapCTBEHHAs MOAAECPKKA, MO0 UX MHEHHUIO,
CIIOCOOCTBOBAJia  YCIEIIHBIM  KPYMNHBIM ~ MEXAYHAPOAHBIM  KOMMAHUSM B
Pa3BUBAIOILIMXCS CTPAHAX, & MPOTUBHUKU B 3HAYUTEILHON CTEIICHU IOJIaratoTCs Ha
MEXKOTpACIIEBbIE  SKOHOMETPUYECKHME  MCCICAOBAaHMS,  JOKAa3blBas,  4TO
TPaJAUIIMOHHBIC HHCTPYMEHTHI MPOMBIIIIIECHHON MOMUTUKY HEA(DHEKTUBHBI. [37]

OTMeTHM, 4TO OJTHUM W3 IMPUOPUTETOB SKOHOMHUYECKOW MOJHUTHKHU B BIOXY
MMIIOPTO3aMEIICHUS SBIISIETCA OPUEHTAllMsl HAa WHHOBALlMM W PETMOHAIBHOE
pa3BuTHe, YTO TpeOyeT 0co00ro TmMoaXoJa K Ppa3BUTHIO U MOIJIEPKKE
HAIIMOHAJIBHBIX WHHOBAIMOHHBIX cUCTeM. «/HHOBalMOHHAasH» TeMaTUKa KpalHe
aKTyajdbHa W JUI HaIled cTpaHbl, TaK Kak B JaHHOW cdepe HaM IOKa 4TO He
yaanoch JOOUThCS KaKUX-JIMOO KauyeCTBEHHBIX CABUMTOB. He cMoTpst Ha Gosblnoe
KOJINYECTBO, MPUHUMAEMBIX 3aKOHOJATEIIbHBIX aKTOB, MHHOBAIIMOHHBIX MPOECKTOB
U cTpaTteruil pazputus (6oJiee mogpoOHO O HUX TMOMAET peub B CIEAYIOIIEM YaCTH
TJIaBbl), TI0 OCHOBHBIM MOKa3aTeJsIM MbI BCE €Ie CHJIBHO OTCTAaeM OT 3amaJHbIX
WHHOBAIIMOHHBIX JUJAEepoB. OJHAKO TOJBKO JIMIIb BBIOOP MPUOPUTETHBIX
HaIlpaBJICHUI, IPUHATHE 3aKOHOJATEIbHBIX aKTOB U JaJlbHEHIIas MX MOJIEPKKa
CO CTOPOHBI TOCYJapCTBa HE PEUIUT MPoOJIeMy TEXHOJIOTHYECKOTO OTCTaBaHMS
Hallen crpanel. Mcropudecku CIOXKWIOCH Tak, 4ro B Poccum OTCyTCTBOBa
MexaHu3M Aud@dy3ur WHHOBAIMNA M PHIHOK MHHOBAIMM Kak TakoBOil. B cBs3u c
OTUM, HEOOXOJIMMO HE TOJbKO O0O0ECHeYuTh BO3MOXHOCTH 3a  CUET
TEXHOJIOTUYECKOTO MPOPHIBA B BHIOPAHHBIX HAMPABICHUAX OBICTPOTO TMOSBIICHUE
KOHKYPEHTOCIIOCOOHOr0  MpoAyKTa, HO U  oOecrneuuTh  3hdexTuBHOE

(YyHKIIMOHMPOBAaHUE IIpoLEcca «TpaHc(epTay HOBIIECTB B HAIILy CTPaHY.
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O4eBUIHO, YTO B HMHHOBAIMOHHOW TOHKE, YXBaTUBLIMCh Cpa3y 3a BCE
HampaBjieHUus: U cdepbl, B KOTOPHIX OCYILIECTBISIOTCS TE€ WU Jpyrue
texHosornueckue mnpouneccel 1 HWUOKP, nHama crpaHa He CMOXET AOOUTHCA
ycnexa. Takoi moaxoJl NpHUBEAET JHIIb K PACCEMBAHUIO OFOJIKETHBIX CPENICTB U
JaJbHEWIIIEMY OTCTaBaHUIO0 Poccuu oT pa3BUTHIX CTpaH 3anaja.

NMeHHO 1O 3TOW MpHYMHE I TOCTHXKEHHUS MakcuMajibHOro sddexra, B
TOM YHCJI€ U OT HWHBECTULHHA, HEOOXOAMMO paccMaTpUBaTh OrPaHUYECHHOE
KOJIMYECTBO KIIIOUEBBIX cep — PyH/IaMEeHTa, HA OCHOBE KOTOPOToO B JalibHEHIIeM
u OyIeT MPOUCXOAUTh KaU€CTBEHHbI MHHOBAIMOHHBINA MPOPBIB CTpaHbl. [Ipruem,
JUIs Takoro pa3BUTHUA HEOOXOJMMO He 3a0blBaTh U IMPO PETHOHAIBHYIO
COCTABJISIFOLIYIO — IMEHHO Ha PETHOHAIBHOM YPOBHE CTAHOBUTCS IOHSTHBI 34 CUET
KaKUX oTpaciied (KJacTepoB) JaHHOE HWHHOBAIIMOHOE Pa3BUTHUE MOXKET OBbITh
ocyuiecTBieHo. 1loaTtoMy, ONHMM W3 IPUOPUTETOB NPOMBIIIIEHHON ITOJIUTHKA
ABJIETCS] TIOCTPOCHUE PETMOHAIBHBIX MHHOBAIIMOHHBIX cucTeM. [Ipenmonaraercs,
4YTO pa3BUTHE B JAHHBIX c(epax MOBJIEUYET CO BPEMEHEM U Pa3BUTHE BCEX APYTUX
oTpaciiel (1MoJIe3HbIM 3[1eCh MOTYT OKa3aThCsl TEXHOJIOTUU JBOMHOTO Ha3HAuYEHUS,
KOTOphIE, a Takxke nuddy3us naHoBanuii). Heo6xoaumo BeIOMpaTh T€ OTpaciu, B
KOTOPBIX y HallEd CTPaHbl YXE€ CIOXWICSA ONpPENEICHHBIM 3aaenl B
TEXHOJIOTUYECKOM, KOHKYPEHTHOM IUIaHE M KOTOpPbIE MOMOTYT 3(P(PEKTUBHOMY
PELICHUIO 33]1a4 UMIIOPTO3aMEILECHUS.

3aknwouenue. IIpoMbllTIEHHAS TIOJUTUKA U CIIOCOOBI, METO/IBI €€ pealln3aluu
B COBPEMEHHOM KOHOMHUYECKON HAYKE U MPAKTUYECKON SIKOHOMUYECKOM MOJTUTHKE
UrpalOT BaxHyko poiib. [9] HM3yuuB oOCHOBOMOJararomuye JOKYMEHTHI IO
ONPEACTIECHUIO  LEJIeM W  HalpaBIICHUW  peAM3aluyd  TOCYJapCTBEHHOMU
MPOMBIIICHHON TOJUTUKH CETOJHSA, MOXXHO BBIJEIUTh HEKOTOpbIE, Ha HAaIll
B3MJIsA, Hanbosee BakHble. Cpeu HUX MOXKHO O0O3HAYHUTDH CICAYIOLIUE «3ada4um»,
CTOsILIUE TIEpe]] CYyObeKTaMU MTPOMBIIIEHHON OTUTUKHU:
CoxkpalnieHue TpPaHCAKIMOHHBIX H3JIEPKEK MpPU peald3alii MPOMbBIIUICHHON

MOJIMTUKHU (KaK ONTUMHU3ALMS TOCYAApPCTBEHHOTO YIIPABIICHUS );
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CrumynupoBaHUE HMMIOPTO3aMENIeHUsT (Kak TOIJIEpPKKAa OTEYECTBEHHBIX
IPOU3BOJIUTENIEH);

[ToBbIlIeHHE ypPOBHA HKOHOMHUYECKOM Oe30macHOCTH (KaK pa3BUTHE H
MOJIJIEPAKKA CTPATETUYECKU BaXKHBIX OTpaciei);

YBenuueHue MoToka MHBECTULINN (KaK HETOCPEACTBEHHOE (PMHAHCHUPOBAHUE);

VYBenuueHue J0JIM BBICOKOTEXHOJOTHMYHOTO MPOMU3BOJCTBA (KaK MOAJAEPIKKA U
CTUMYJIMPOBAHHUE PA3BUTHS BEICOKOTEXHOJIOTHYHOTO MPOU3BOICTBA);

Pa3BuTne Haykoemkod oTpaciu (Kak pa3BUTHE HayKd, OOpa3oBaHMUE,
UCCIIEIOBATEIbCKUX ~ LIEHTPOB), (OKYC  HAa  Pa3BUTUU  PETHOHATOHBIX
WHEHOBAIIMOHHBIX CUCTEM;

[ToBbimieHne 1100aNBHONW KOHKYPEHTOCTIOCOOHOCTH (KaK MOBBIIIECHUSI KauyecTBa
OTE€UECTBEHHOUN MPOIYKIIMH, SKCTIOPTA).

Bce ot 3amaum cnokHO (WM BOOOIIE HEBO3MOXKHO, peajin30BaTh 0€3
AKTUBHOW TIOJIMTUKH TOCYyJapcTBa B SKOHOMHKE. TakuMm 00pa3oM, MOXKHO
MOCTYJIMPOBaTh, YTO HA CETOAHSIIHUN JEHb TOCYJAapCTBEHHOE PEryJIupOBaHUE
MIPOMBIIICHHOCTH CTAHOBUTCS BHOBb aKTyallbHBIM M TpeOyeT K (pOopMUPOBAHUIO
CTpaTerui, 3aJadyd MU METOJAOB €ro peaju3aldd KOMIUIEKCHOTO TMOAXO0Aa C
WCIIOIb30BaHUEM HAy4YHBIX HccienoBanui. [23] Takum oOpa3om, mipu pa3paboTke
MPOMBIIIJIEHHON MOJUTUKU CETO/IHS BAXKHO YUUTHIBATh, KAK U COOCTBEHHBIU OTIBIT,

TaK W OIIBIT APYI'UX CTPaH.

HccnenoBaHre BBINONHEHO NpU noajepxke rpanta POOU Nel9-011-31177
onH «®dopmMupoBaHUE TOJIUTHUYECKON CTpaTerud MPOPBIBHOTO  Pa3BUTHUS
peruoHajJbHON MHHOBAIIMOHHOW CHUCTEMBbI B KOHTEKCTE A((PEKTUBHOTO pelieHUs

3a1a49y UMITIOPTO3aMCIICHU:)).
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MNPOPBIBHOE NO3UIIMOHUPOBAHUE Y‘IPE)KI[EHI/Iﬁ CPEJHEI'O
IMMPOP®ECCHUOHAJIBHOI'O OBPA3OBAHMUA B OI10OXY
INTOBAJIM3AILINA
AHHOTALUA

Cratpsi mocBsleHa MpoOieMe (QOPMUPOBAHMS CHUIBHOIO KiacTepa CpPEIHEro
npodeccuoHaibHOTO oOpazoBanuss B Poccun. B »smoxy mioGanuzaiuw,
Y)KECTOUECHHS] KOHKYPEHLMH HAa MHUPOBOM pBIHKE OOpa30BaHUsA, BBICOKHX
HPKOHOMUYECKHX U TMOJUTHYECKUX PUCKOB, pa3pabOTKa U peau3alus CTpaTeruu
pa3BUTHA 00pA30BATEIBHOIO YUPEXKJEHUS TpeOyeT MOMCKa HOBBIX MHOAXOAOB U
pa3pabOTKU HOBBIX METOOB M CIIOCOOOB €€ peanu3auuu. B crarhe npenioxeHa
MOJIETIb IIPOPBIBHOTO MTO3ULIHOHUPOBAHMUS YUPEKACHUM CpeIHEro
npo(ecCHOHAIIBHOTO O00pa30BaHUsA, C IMOMOUIbIO KOTOPOM MOXHO ONPEAEIUTh
3(pQPEeKTUBHbIE CTPATETUU YUPESKICHUM M TPOBECTH MX pPaHKUPOBAHUE.
Hcrnonb3oBaHue 3TOW MOJAEIN TMO3BOJUT M30€kKaTh BHICOKUX PUCKOB YUPEKICHUMN
cpenHero  mpodeccHOHAIbHOTO  00pa3oBaHUS MpU  peaju3aludd  CBOUX
KOHKYPEHTHBIX cTpareruii. B pabote mpoBeneHo MO3UIMOHUPOBAHUE YUPEKACHUIMN
CpenHero mpodecCUOHAIBHOTO O00pa3oBaHMs Ha MOAUGUIMPOBAHHOW MaTpHUIIC
Karana u Borens v npenioXeHbl CTpATErMd WX Pa3BUTHS B COOTBETCTBUM C
3aHUMAEMOU MMO3ULUEN.

KuarueBble ciaoBa: cucrtema o0Opa3oBaHusi, 3(QQPEKTUBHOCTb, KOHUEHIUS

MIPOPBIBHOTO MO3UIIUOHUPOBAHUS Kenrana-Borens, OLICHKA
KOHKYPEHTOCITOCOOHOCTH 00pa30BaTEIbHBIX YUPEHKICHU.

RePec: 125, M31
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BREAKTHROUGH POSITIONING OF SECONDARY VOCATIONAL
EDUCATION INSTITUTIONS IN THE ERA OF GLOBALIZATION

Abstract

The paper is devoted to the problem of forming a strong cluster of secondary
vocational education in Russia. In the era of globalization, toughening competition
in the global education market, high economic and political risks, the development
and implementation of an educational institution development strategy requires a
search for new approaches and the development of new methods and ways to
implement it. The paper proposes a model of breakthrough positioning of
institutions of secondary vocational education, by which it is possible to identify
effective strategies of institutions and to carry out their ranking. The use of this
model will avoid the high risks of secondary vocational education institutions in
the implementation of their competitive strategies. The work carried out the
positioning of institutions of secondary vocational education on the modified
matrix of Cagan and Vogel and proposed strategies for their development in
accordance with the position taken.

Keywords: education system, efficiency, the concept of breakthrough positioning
of the Cagan-Vogel, assessment of the competitiveness of educational institutions.
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MPOPBIBHOE MNO3UIIMOHUPOBAHUE YUPEXKJIEHWI CPEJIHETO
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Natalia A. Pashkus, Doctor of Economics, Professor
of the Department of economics and finance industry
of the Herzen State Pedagogical University
nat_pashkus@mail.ru

BREAKTHROUGH POSITIONING OF SECONDARY VOCATIONAL
EDUCATION INSTITUTIONS IN THE ERA OF GLOBALIZATION

B snoxy mo6anu3anuu 1 nuppoBU3auu SJKOHOMUKH BCE JKECTUE SBISAETCS
KOHKYPEHIIUS U, TO3TOMY, Bce Oouibliie (GyHKIIUNA B CaMbIX pa3IMuHbIX chepax
HKOHOMMYECKOM JIESATENIbHOCTH BBIMIOJIHAETCS MO YIIPABIEHUEM
UHGOPMAITMOHHBIX TEXHOJIOTUH, pa3BUTHE KOTOPHIX CTAHOBHUTCS YK€ HE TOJIBKO
JIOCTAaTOYHBIM, HO U HEOOXOAMMBIM YCJIOBHEM YCIEIIHON NESTEIbHOCTH B JIFO0OI
cdepe. B 3TuX yClnoBHIX MOSABISETCS MHOXKECTBO Mpodeccuit, He TpeOyrommX
[TyOOKOTO TEOPETUUECKOT0 00pa30BaHMsl, HO MPEIOIAralouX HaTHIne
KOHKPETHBIX MPAKTUUYECKUX HABBIKOB U BIAJCHUE MPUKIIATHBIMU MPOTPAMMHBIMA
NpOoAYKTaMu U HUGPPOBBIMU NpuOOpaMu 11 3HPEKTUBHOTO BBITIOTHEHUS
npodeccrnoHabHOTO PpyHKIMOHANA. CieoBaTeabHO, MOBBIIIAETCS CIIPOC Ha

BBIITYCKHUKOB OOHOBJICHHOM CHCTEMBI CPETHETO MPO(HECCHOHATHLHOTO
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oOpa3oBaHUSI.

Bbonee Toro, B ycnoBusix miobanu3anuu U HUGpoBU3alud SKOHOMUKH
MOBBIIIAETCS JIOJISI CAMO3AHATOCTH HACEJICHHS], OCYILECTBIISIIOIIETO OKA3aHUE
YCIIYT, KaK JJI1 KOHEYHOT'O MOTPEOUTENISA, TaK U JJIs1 SKOHOMUYECKUX areHToB. B
ATUX YCIOBUIX UH(OpMAIIMOHHAS cpeia U ceTh IHTEepHET CcTaHOBATCS CPEICTBOM
HaJTaKMBAaHUSI KOHTAKTOB, MOMCKA MOTPEOUTENEH U 3aKa3YUKOB U MECTOM, a TaKKe
CI0COOOM MPUIIOKEHUS CaMUX YCIYT Ha I100aJIbHOM PBIHKE U MHAWBHTyaIN3aliN
TOBapoOB. 3HAYUTEIHHOM JI0JIE CAMO3aHATHIX TPeOyeTCs MOIyYeHHE Y3KUX, HO
TyOOKHX ¥ KOHKPETHBIX HABBIKOB U YMEHHE MOJIb30BATHCS TEXHOJIOTMYECKOM
HOJIEPKKOM, KOTOpbIE o0ecnedaT UM CIIOCOOHOCTh YCTOWYMBOMY JIMAEPCTBY B
KOHKYPEHTHOH 00pb0e Ha 3aKa3bl U MOTPEOUTENS HA ITI00ATBHOM PHIHKE YCIIYT.

MHorre KOMnaHuu CEroiHs MPaKTUYECKU OTKA3BIBAIOTCS OT PeabHbIX
0(p1COB M OCTOSIHHBIX KaJIpOB, NIEpeaBasi 3HAUUTENBbHYIO JOII0 (PYHKIMUNA Ha
ayTCOPCUHT WJIH MOJIy4asl UX B pe3yJibTaTe CBOOOHOIO KOHKYpCa, TPOBOAMMOTO B
cetu MuTepHeT. [Ipy 3TOM CTUPAKOTCS TPaHULIBI MEXLY CTpaHAMU U KOMITAaHUSMU,
BOCTpEeOOBaHHbIE (PYHKIIUU BBIMOIHSIIOT JYUIIHE CIIEHUAINCThI, a 3aTPaThl
KOMITAHWM 3HAUUTEIBHO COKpalalTca. B ceTh MOryT BO3HUKAaTh CIIOHTAHHbIE
KOMAaH/Ibl U3 CIIEUATIUCTOB, IPUHAIJIEKAIIUX K Pa3HbIM KyJIbTypaM, TOBOPSILIHM
Ha Pa3HBIX fA3bIKaX, PA3HECEHHBIX PYT OT Apyra TEPPUTOPUATBHO, HO
BBINIOJIHAIOIIMX OJIHY 3a7auy, BOCTPEOOBAHHYIO KOHKPETHBIM IpoeKToM. [Ipu 3Tom
MH(GOPMAIIMOHHBIE CETEBbIE TEXHOJIOTUN CTAHOBATCS OA30BBIM YCIOBUSIM
dbopmupoBaHus MOAOOHBIX KOMAH]I U BBIMIOJHEHUSI, pelllaeMbIX UMU 3aa4. [1]

PocT TpeboBaHuil K NOTYUYEHUIO MPAKTUYECKUX MPOPECCUOHATIBHBIX
KOMITETEHIIM, BOCTpeOOBaHHBIX B LIM(PPOBOM MUPE, MEHSIET YCIOBHSI Pa3BUTHUS
CUCTEMBI CIIEIMAIBHOTO IpodeccruonanbHoro oopazoBanus. B uudposoit
skoHOMUKe yupexaeHusM CIIO cTraHOBHTCS ClIOKHEE KOHKYPHPOBAaTh, TAK KaK
OHH CONEPHUYAIOT HE TOJBKO JAPYT C APYTOM HA TEPPUTOPUH KOHKPETHOTO
peruoHa, Ho U ¢ yupexaeHusiMu CIIO B apyrux peruoHax u Jaxe cTpaHax, TaK

KaK ylnpomaroTCsa yCJIOBUA IMOJTYUCHHA O6p330BaHI/I$[ 3a 1pcaciaM JOMAIIHCTO
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peruona ydamuxcs. ConepHu4aTh NPUXOAUTCS U C CAMO3AHITHIMU B cdepe
OKa3aHUs 00pa30BaTEIbHBIX YCIIYT, a TAKXKE CO BCEBO3MOKHBIMU OHJIAH KypcaMH,
3a4aCTyO BBINIOJHEHHBIMU HA OYEHb BBICOKOM YPOBHE U FapaHTUPYIOLIIUMU

s heKTUBHOE TIOTyYeHNE HEOOXOMUMBIX 00yJaeMbIM MPAKTHYECKUX HABBIKOB.
CnenoBarenbHO, KOHKYpeHTHas cpea yupexaenuit CI1O B ycnoBusx mudpoBoi
HSKOHOMHUKH MPUOOPETAET CIOKHBIA XapaKTep U XapaKTEPU3YETCsI BEICOKUM
YPOBHEM HeEOIpeAeaeHHOCTU. Tem 0osee, 4TO 3TH YUPEKICHUS TOKHBI
NOMPaBUTh AucOanaHCc B 00JaCTH YETIOBEUECKOT0O KanuTaja, KOTOPhI HEOOX0auM
TP UHHOBALlMOHHOM Pa3BUTHH. [2]

J1eliCTBUTENBHO, B COBPEMEHHBIX YKOHOMHUYECKHUX YCIOBUSAX BCE BAXKHEE
00ecCreynTh pa3BUTHE KAYECTBEHHON CUCTEMBI MPO(PECCUOHATBHOM MOATOTOBKH
rpaxkaad Ha Bcex ypoBHsx. Kak otmeuaror Hanexna CrapoOuHckas 1 AHHa
Konbriosa [3], TpeOoBanus iuppoBOil IKOHOMUKHU, TPUPOCT UHHOBAITMOHHBIX
IIPOLIECCOB, M00ANM3AIMs, HHTETpalusl PIHKOB KanuTaia u OpMUpPOBaAHUE
HKOHOMHMYECKUX U MOJIUTUYECKUX COI030B CO3/1al0T HOBBIE TPEOOBAHMS K
NESATETLHOCTH CUCTEMbI 00pa30BaHUsI U KauyeCcTBa (DOPMHUPYEMBIX €10
oOpa3zoBaTenbHbIX ycayr. Heo0XoquMocTh MHHOBAIIMOHHOTO Pa3BUTHS CBSI3aHA C
CHUCTEeMOM 00pa30BaHUsI, HIMEHHO OHa CIIOCOOHA 00eCTIeUnTh HEOOXOIMMBIN TOTIOK
u o0ecnieunTh TemMn pa3Butud. [4, 5] Hakonen, xopomue yupexaenus CI1IO moryt
YCUJIUTh KYJIBTYPHBIN OpeH 1 TeppuTopuu. [6] Bece 3To BEIBOIUT HA MEPBBIN MJIaH
HEO0OXOIUMOCTD MOBBIIICHUS KOHKYPEHTOCTIOCOOHOCTH YUPEXKICHUI 00pa30BaHMUs,
YTO COOTBETCTBYET peanuzyemMoil B Poccum 3KOHOMUYECKON MOJUTHKE U
OKMJIaHUSIM SKOHOMHUYECKOTO pocTa. [7, 8]

Cucrema cpeanero npodeccruonansHoro oopazosanus (mpanee — CI1O) Bo
MHOTHX CTpaHax, B ToM uucie 1 B Poccun, sBisercst Hanbosee ciadbiM 3BEHOM.
Orta cucreMa JoKHA (POPMUPOBATH Y3KOHAIPABIICHHBIE, HO BHICOKO MPAKTHUKO-
OpPMEHTUPOBAaHHbBIE TPO(eccuoHaNbHbIE KOMIIETEHIIMK. B HacTosiee Bpems
CYLLECTBYET OIpe/ieNieHHas MepeolieHKa TpeboBaHui paboToaareneH,

MPENBSIBISIEMBIX K PA0OTHUKAM, B PE3yJIbTaTe YEeTo 3a4acTyio padoToaaresh
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BBIJIBUTACT 3aBBIIICHHBIC TPEOOBAHUS K pAOOTHHKY, BBITIOIHSIONIEMY TEXHUYECKUE
dbynkuuu. Habmogaetrcst 1 HeIOBOJILCTBO CO CTOPOHBI MOJIOJIBIX CIIEIIMATUCTOB,
MOJIYYMBIIMX BhICIIEe 00Opa30BaHUE, KAK CBOUM TPYIOBBIM (YHKIIMOHAJIOM, HE
COOTBETCTBYIOIIMM YPOBHIO MOJATOTOBKH BBIITYCKHHKA, TaK U MpeJIaracMoi
orato Tpyaa. [9] K tomy xe, HactyrieHre UGPOBON SKOHOMUKH MPUBOIUT K
COKpAILIEHHUIO pad0YMX MECT M 3aCTaBIsET pa0OTHUKA HE TOJBKO MOBBIIIATH CBOIO
KBaJM(PMKALIMIO, HO U 3a4aCTyI0 YYUTCS 3aHOBO. B Toxke Bpems paboronarens
OCTPO HYXKJAETCS B Y3KO-CIEIUATN3UPOBAHHBIX pa0OTHHUKAX, 00Iagaronmx 0oee
CUJIBHBIMU MTPAKTUYECKUMU HaBbIkamu. [ 10] IMEHHO TaknX cennainucTOB MOKET
emy npegoctaBuTh cucteMa CIIO. [Tomoraer 3ta cuctema u chopMupoBarh 0a3uc
MpEeANPUHUMATEIHCKOM OPUEHTAIIMK OOIIECTBA, CO3/1aTh YCIOBUS IS
CaMO3aHATOCTHU TpaXkaaH, 00eCeYUTh Pa3BUTHE CHIIBHOTO KJIACTEPA MaJIoro U
cpenHero 6msHeca ctpansl. [11, 12] OtrmetumM, uto cuctema CIIO mo3Bosisier, Kak
ormeyvatoT Tomamr Kliestik u Bukrop /lensros [13], yMEHbIINTD COLMATIBHBIE
PUCKH, BOBHUKAIOIINE B HEMPOCTHIX SKOHOMUYECKUX YCIIOBHUSIX COBPEMEHHOMN
Poccuu. YMeHbImaroT colraibHble PUCKU U OTJaua OT 00pa3oBanus. [14]

Mooenv npopvieHo20 NO3UUUOHUPOBAHUA U OUEHKA
Koukypenmocnocoonocmu CIIO. AxtyanbHOCTb IPOBEAEHUS HCCIEIOBAHUI B
obnactu npo6aem ynpasnenus: CIIO oOycnoBiieHa psaoM 0ObEKTUBHBIX IPUUMH:
3HAYMMOCTh MOJYyYEHHUs KAaY€CTBEHHOIO 00pa30BaHuUs JJIsl TMYHOCTHOTO Pa3BUTHUSA
OTIEIBHOTO MHIUBUTyYMa, HE00X0IMMOCThIO cOOTBeTCTBUS cucteMbl CITO
COBPEMEHHBIM PEAJIMAM COLIMAIBHO-IKOHOMUYECKOT0 pa3BuTHs. CyllecTByeT
Takke rmpobiaema odecredeHns: KOHKypeHTocnocooHocT yupexaenusmu CI1O,
KaK Cpelld KOHKYPHUPYIOIIUX B CEKTOPE CPeHEr0 MpodheCcCHOHATBHOTO
o0pa30BaHusl OpraHu3allfil, TaK U CPeIU YUPEXKICHU 00pa30BaHUs B IIEJIOM. ITO
CBSI3aHO C YKA3aHHOM BHIIIE MPOOIEMO epeorieHKH TpeboBaHmii paboToIaTeNe,
MPUOPUTETHO MPUHUMAIOIINX Ha pabOTy BBIITYCKHUKOB By30B Ha (DYHKIIMOHAJ U
3apaboTHy10 cooTBeTCTBYIOMME BIMycKHUKY CITO. CnenoBarenbHo,

yupexaenusm CITO npuxoautcs koHKypupoBaTh ¢ Apyrumu CIIO u By3amu
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BHYTPHU CTPaHBbI, a TAK)KE€ Y4aCTBOBATH B INI00ATbHON KOHKYPEHIIUU C
aHAJIOTUYHBIMU YUpexaeHUsIMH. [2, 15] Ilocaennss TeHaeHnus TpedyeT ot
yupexaennii CITO npumMeHeHHs] HOBBIX HHCTPYMEHTOB MO3UIIMOHUPOBAHUS HA
PBIHKE 00pa30BaTeNbHBIX YCIYT. TakuM 00pa3oM, IeIbI0 UCCICTOBAHUS SIBISICTCS
aJlanTaIys CTpaTeTuy MPOPHIBHOTO MO3UITMOHUPOBAHUS K KOHKPETHBIM TUIIAM
oOpazoBarenbHbIX yupexaenuit CI10.

OnHUM U3 TaKUX UHCTPYMEHTOB SIBJISIETCS CTPATETUS MPOPHIBHOTO
MO3UIIMOHUPOBaHUS. JlaHHAs cTpaTerus MnpenoiaraeT pas3ielieHue BcexX
yupexaennit CI1O Ha yeTsIpe KaTeropu B COOTBETCTBHM C IOMUHUPYIOIIUMH HPH
WX MPOJIBM>KEHUU MTPU3HAKAMU, KOTOPBIE MOTYT CTaTh KIFOYEBBIMHU (haKTOpAMHU
ycIiexa Wi PU HEBEPHOM aKILIEHTE CTaTh IPUYMHON HEBHUMAaHUS K
00pa3zoBaTeyIbHbIM OpraHU3aIUsIM CO CTOPOHBI CTEUKXOJIJIEPOB U, B PE3YJIbTATE,
CTaHyT HEKOHKYPEHTOCIIOCOOHBIMU. B KauecTBe nmepBUYHON OCHOBBI IPOBOUTCS
MO3UIIMOHUPOBAHUE B COOTBETCTBUU C MOJIUPUIIMPOBAHHON aBTOpaMu KapToit
no3unmonnpoBanus J>xonarana Keiirana u Kpeiira M. Borens. [16]
[TonyuuBinasicst B pe3yabrare MaTpuiia (puc. 1) umeeT 4eTbipe KBaJpaHTa B
COOTBETCTBUM C KOMOMHAIIMEH CTUIIMCTUYECKUX U TEXHOJIOTUYECKUX
(MHHOBAIIMOHHBIX ) (DAKTOPOB, YTO MO3BOJISET MOAPA3ACIUTh BCE 00pa3oBaTeIbHbIC
OpraHU3alliy Ha YEThIPE TPYNIIbl (TEHEPUKH, KUY, BHICOKOTEXHOJIOTUYHBIE U
MPOPBIBHBIC), ISl KAXK0M U3 KOTOPBIX MpeJjIaracTcs CBOU MOAXOIbI K

MMO3NITNOHUPOBAHUIO.

YpoBeHb
nu3aifHa (CTHIIs)

A
=
2 IIpopbiBHBIE
3 OO0pazoBaTenbHbIC 6 pop
fg yapesKIeHHs, oOpa3zoBaTe/IbHbIE
HO3HUIHOHUPYeMBbIe Kak «Kuu» Y4IpeKICHUA
O06pa3oBaTenbHBIE YIPESKICHHUS, O06pa3oBarenbHBIE YIPSKICHUSA,
’E MO3UIMOHUPYEMBIE KaK «TCHEPHKID) MO3ULHOHHUPYEMBbIE KaK
g BBICOKOTEXHOJIOTUYHbIC
as
>
>
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Pucynok 1 - MoguduuupoBannasi kapra no3unuoHupoanusi Keiirana n Boress

I'enepuxu (tTunossie CIIO ¢ MunumMym nuddepeHIupyonmx CBOUCTB), KUY
(ctmmuctruecku Boigenstommecs CI1O, MomHbIe, HAXOASAIIMECS Ha CIIyXY, HHOTA
MMEIOIINE CKaHIAJIbHYIO CJIaBy), MTHHOBAIIMOHHBIE (CTPOSIIINE CBOIO CTPATETHIO HA
TEXHOJOTUYECKOM IOMUHUPOBAHUU, TPUMEHIEMbBIX HHHOBAIIMOHHBIX CXeMax U
METOJIaX padOThI) U MMPOPHIBHEIE (YUPEIKICHUS, COUCTAIONINE B CBOEH CTPATeTUH
KaK CTHJIMCTUYECKHE, TaK 1 MHHOBAIIMOHHBIE XapaKTEPUCTUKUA B MAKCUMAJIbHOM
creneHu). Peannsanus npopeIBHOM cTpaTeruu pa3sutus yupexaenus CI10
MO3BOJIUT €MY JOCTHYb YCTOWYMBBIX KOHKYPEHTHBIX MPEUMYIIECTB, KaK Ha
BHYTPEHHEM PBIHKE, TaK U B YCIOBHAX IMTOOATBHON KOHKYPEHIINH, O0JIee TOTO,
MTO3BOJIMT YCIENTHO KOHKYPHUPOBATh C HEKOTOPHIMH By3aMH, H 000CHOBBIBATh
nepen paboTtogaresnieM, B TOM YUCJI€ U UHOCTPAHHBIM, YPOBEHb M KaU4€CTBO
MTOATOTOBKY CBOMX BBITYCKHUKOB. [17, 18]

OtMmeTuM, 4TO ycrneniHas KoHKypeHTHas no3uius yupexaenus CI1O u ero
(brHaHCOBBIE PE3yNbTAThI 3aBUCAT OT NMPABUIILHO BRIOPAHHBIX CTpaTerui
MO3UIIMOHUPOBAHMSI M TIPOJIBMKCHUS HA COOTBETCTBYIOIIEM PBIHKE.
CnenoBarenbHo, 1yt yupexaenus CIIO Ob110 051 ieecooOpa3Ho pa3padboTarhb
1151 ce0s1 3 (PEKTUBHYIO CTPATErHIO OCYIIECTBICHUS TPOPHIBHOTO
no3unroHupoBanus. OTHaKO, HEOOXOAMMO YUHTHIBATh, UTO 3TA CTPATETHS
JIOBOJILHO PUCKOBAaHHA U MOXKET ObITh A((HEKTUBHOM JTaJIEKO HE BO BCEX YCIOBUSIX.
Taxum oOpazom, s yupexaeHuit CI1O nenecoodpa3zHo onpenenuThb
MEePCTICKTUBHBIE I Ce0s1 CTPATeTHYECKUE MO3UIINH JIJISl BCEX CTPATErHUeCKUX
HAIPABJICHUH, 1 JeJIaTh BEIOOP B TOJIb3Y OJJHOTO M3 THUIOB MO3UITHOHUPOBAHUS
OCO3HAHHO.

Hecwmotpst Ha TO, 4TO SMIHpUYECKUE PE3YNIBTaThl, TOJyYCHHBIC aBTOPAMU
npu uccaeaoBaHuu keicop no yupexjaeHusm CI1O na peinke Cankt-IleTepOypra,
MOJITBEPKAAOT 3(PPEKTUBHOCTH MPUMEHSIEMBIX CTPATETHYECKUX PEIICHUN B
COOTBETCTBHH CO CTPATETUil MPOPBHIBHOTO MO3UIIMOHUPOBaHMs. OJTHAKO, aBTOPHI C

COKaJICHHEM OTMEUAIOT, UTO MOJIaBIISIONIEe OOJIBIIMHCTBO UCCIIENyEeMON BIOOPKHU
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OCYIIIECTBUJIO YCHENIHOE MO3UIIMOHUPOBAHUE CKOPEE MHTYUTUBHO, YEM OMUPASICh
Ha KauKe-TuO00 MapKETUHTOBBIE HHCTPYMEHTHI.

OTMeTHM, 4TO MPUMEHEHUE MOJIENN ITPOPHIBHOTO MO3ULMOHUPOBAHUS
MO3BOJISIET COCTABUTD MPEJICTABICHUE O KOHKYPEHTOCIOCOOHOCTH YUPEIKICHUI
oOpazoBanusi. OgHaKo, IPUMEHEHUS JaHHOW MOJIENTM UMEET 3HAaYUTEIIbHbIE
OTpaHUYCHHUSI. DT OTPAHUYCHUS CBA3aHbI C MAPKETUHIOBOM OpUEHTAaIuen
MOJIeTTH, ¢ MpoOIeMaMu aJIeKBaTHOM OIEHKH HEOIyTHMBIX aKTHBOB, C
OTCYTCTBHUEM OPHUEHTAIIMU MOJIEJIH Ha IMTOOANbHBIN PBIHOK, C IEUCTBUSIMU
rocynapctpa. Tak, Aana Cypsxukoa, FOpuit EpmakoB n Anna Kupumnosckas [19]
MOKAa3bIBAIOT, YTO MPUMEHEHNE MAPKETUHTOBOTO MHCTPpYMEHTApHs 06€3 COTUAHON
CTPaTEru4eCKOM COCTABIISIONICH MOXKET IMTPUBECTH K MPOOIEMaM B JJOJITOCPOYHOM
MEPCIIEKTUBE U KOTHUTUBHOMY JUCCOHAHCY CO CTOPOHBI moTpeduTeneil. Kak
yTBepkaaeT Kamuis Annackapona [20], olileHKa Kak HEOITYTUMBIX aKTUBOB
OpraHu3allyy, TaK 1 MOTUBAILIUU MOTPEOUTEIEH B COBPEMEHHBIX YCIOBUSAX
3HAYUTENBHO 3aTPYIHEHA, YTO JEJIA€T BHIOOP MOJIETH MO3UITMOHUPOBAHUS
cinoxHbIM. Tem Ooinee, uto y yupexxaenuit CIT1O, kak mpaBuio, OTCYyTCTBYIOT
CpeICTBa JJISl aICKBAaTHOTO aHaJIM3a CBOMX PECYPCOB M MOTHUBAIUU 11€JIEBOM
aynuropuu. 'ennaauiit AnnatoB u XeneHa boptHukoBa [21] yTBepkaatoT, 4To
TpeOOBaHUS K TUTIHU3AIMN 00pa30BaTEIbHBIX YUPEKICHUN MOTYT OTCEUbh HauboJsee
MEePCIeKTUBHBIC BapUaHThI cTpaTeruu. Kpome storo, npooaumasi B Poccun
oOpa3oBaTesibHasl TOJIUTHKA CEPhE3HO OTPAHUUYMBACT YUPEKICHUS 00pa30BaHUS B
CBOUX BO3MOXKHOCTSIX, B TOM UHCJIC, CBSI3aHHBIX C OpUEHTAIIMEH HA TNI00aTbHbIN
oOpa3zoBatenbHbIi peIHOK. Kak moguepkuBatoT AnHa Bonkosa u Asia
Kupunnosckas [22, 23], He HY>KHO 3a0bIBaTh U 00 OTPAHUYCHHUSX CO CTOPOHBI
rOCy/IapCTBa U COOTBETCTBUS CTPATErUil MIPOJBUKEHUS TOCYIaPCTBEHHOM
nonutuke. OJHAKO, aKTUBHBIE HCCIIEIOBAHUS JAHHOTO BOIIPOCA MO3BOJIST
YCOBEPIIEHCTBOBATH MOJIE/b M TIOJYYUTh 00Jiee aJleKBaTHBIC Pe3yIbTaThl.

3axnrwuenue. Takum 00pa3oM, B YCIOBUAX IIU(PPOBON SKOHOMUKHU MEHSETCS

9KOHOMMHYCCKAA CPCaa U IIPUOPUTCTEI 06yqa}01111/1xc>1, KOTOPBIC CKJIIOHHBI ITOJIYy4aThb
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OoJsiee MPaKTUKO-OPUEHTUPOBAHHBIE HABBIKH, BKIIIOYAIOIINE XOPOIIIee BIaIeHNE
IPUKJIAJHBIMUA UH(OPMAIMOHHBIMHU TEXHOIOTUAMU U IpuOopamu. OpueHTanus Ha
MOJIyYEHHUE MPAKTUUECKUX HABBIKOB U POCT CaMO3aHATOCTH HACEIEHUS BEJET K
y>KECTOUECHHIO TpeOOBaHUM, peabsaBIsieMbIX K padore cucteMbl CI1O Bo Becex
cTpaHax. TeMm caMbIM, ykecTouaeTcsl U KOHKypeHTHast cpena B chepe CIIO.

Bonee Toro, npaBuibHOE CTpaTernueckoe MO3UIIMOHUPOBAHUE YUPEKICHUS
CIIO no3BoauT eMy IpeycreBaTh B AMOXy HU(DPOBU3AIUH, TACT BO3MOXXHOCTh
3¢ (PEeKTUBHO KOHKYpUPOBATh B BBIOpaHHOM MTpodecCHOoHaNBHOM cdhepe, BCTynaTh B
BBITOJIHBIE TAPTHEPCKHUE COIO3bI U 00E€CTIEUNBATh YCTOMYMBBINA S3KOHOMUYECKUN

POCT Ha BI)I6paHHOM HpO(l)eCCI/IOHaJIBHOM PBIHKC.
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B coBpeMeHHOM MuHpE KOHKYPEHTOCIIOCOOHOCTh CTpaH B 3HAYUTENIbHOM
CTENIEHU 3aBUCHUT OT YPOBHSI pa3BUTHUS MO3UTUBHOTO UMHJIKA, (DOPMUPYIOILIETOCS B
OTHOILLIEHUM HX KyJIBTYpbl, UMHUJKA PACIHOJAralOIIMNXCd HAa TEPPUTOPUU CTPAHBI
apT-00bEKTOB M TOTO HMHTEPECa, KOTOPBIM BBI3BIBAIOT BO BCEM MHUPE OOBEKTHI
KyJbTYpbl M HCKyCCTBa 3TOH cTpaHbl. TeM cambiM, TOOanbHOE BOCIPHUSITHE
Poccun B Mupe CBA3aHO HE TOJBKO C €€ IOJIMTUYECKUMU W JSKOHOMHYECKUMU

yCrexamMu, OOraTcTBOM €¢ HEAP U COBOKYITHBIM 3KOHOMHUYCCKHUM IMOTCHIMAIIOM, HO
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Y C OCO3HAHHUEM JIFOJbMU BO BCEM MHUPE LIEHHOCTH KYJIBTYpPbl H UCKYCCTBA Hallen
ctpanbl. [Ipu3HaHue B Mupe Ooratoil KyJabTypbl CTPaHbI, BKJIIOUEHHE B CIHCOK
o0bekToB KynbTypHoro Hacienus FOHDCKO wMHokecTBa pacnonoKeHHBIX Ha
TEPPUTOPHUH CTPAHBI KYJIBTYPHBIX MaMSITHUKOB, IPUBJIEKATEIHOCTD ISl KPYIHBIX
MHPOBBIX HUIPOKOB AapT-phIHKA M KOJUIEKIIMOHEPOB BO BCEM MHpPE IPEIMETOB
PYCCKOTO HCKYCCTBa, BCE 3TO CHOCOOCTBYeT (HOPMUPOBAHUIO YCTOWUMBOU
KOHKypeHTocnocooHoctu Poccun B Mupe.

CrenoBaTenbHO, YPOBEHb PA3BUTHS POCCUUCKOTO  apT-pbIHKA, TECHO
CBA3AHHBI C  BOCHPHUATHEM  POCCHWMCKOIO  KyJIBTypHOTO  Hacilemus |
IPUBJIEKATEIbHOCTBIO KYJIBTYpHOro OpeHna Poccun, MOXeT HEHmOCpEeACTBEHHO
BIMATH HA NPHUPOCT JOXONOB, Pa3BUTHE KOHKYPEHTHBIX IPEUMYILECTB, U
HPKOHOMHUYECKHI POCT CTpaHbl. ApPT-phIHOK M caM IO ce0e HMMEET BBICOKUU
NOTEHIMAJI JIOXOJHOCTH, TaK KaK IIPU BCEU CIOKHOCTH NPEICKA3aHUN HAa 3TOM
PBIHKE, JOXOMbI OT MPOJIaX apT-00BEKTOB MOTYT OBITh OYEHb 3HAYUTENbHBL. boiee
TOTO, YPOBEHb pa3BUTHS apT-pbIHKA BIMAET HAa €ro IPUBJICKATEIbHOCTH JUIA
OCYILECTBJIEHUS HAa TEPPUTOPUHU C CUIBHBIM apT-PHIHKOM KPYIMHBIX KYJBTYPHBIX
MEpOINPUATUA U apT-COOBITHI, KOTOPbIE NPHUBIECKAIOT CIOJA CHJIBHBIX WIPOKOB
MHUPOBOTO  apT-pblHKAa, M CIOCOOCTBYIOT TOJYYEHHUIO JOXOJOB OT 3THX
MEpOMNPUATHNA, U KOCBEHHO MOBBIIIAIOT LIEHHOCTh POCCUICKUX apT-OObEKTOB WU
MPECTUXK NPUOOPETEHUs PadOT POCCUMCKUX MacTEpPOB.

Ilpopwienoe no3uyuonuposanue u nPUEIEKAMETbHOCb MEPPUMOPUN.
TexHOoMOTHsI  MPOPBIBHOTO  TMO3ULIMOHUPOBAHHUS ~ MOXKET  OBITh  YCHEIIHO
UCIIOJIb30BAHUS W JUIA  Pa3BUTHSL  NPUBJIEKATEIBHOCTH  TEPPUTOPUM U
dbopmupoBanus ee operaa. [14] HeoOXxoquMo OTMETHTH, UTO K TEPPUTOPHATHHBIM
00pa30BaHUSAM MOXKHO TMOAXOAUTH C TOYKM 3PEHHSI KJIACCHUYECKOrO phIHKa Oar,
00aIafoIMX OMPeIeICHHOM TOJIE3HOCTHIO JUTsl Pa3HBIX KaTeropuil moTpeduTeneH,
U 32 JOCTYI, K KOTOPHIM MOXET MJITM aKTHUBHasg KOHKypeHTHas OopnOa. Tem
CaMbIM, MO)XHO MOCTYJIMpPOBaTh HAJIMYUE PA3BUTOTO PbIHKA TEPPUTOPHUAIIBHBIX

oOpa30oBaHui, KOHKYpHUPYIOIIMX MEXIy €000 3a TpUBIEKAEMbIE PECypChl H
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NOTEHIMANbHBIX MoTpeduTeneit Omar. Crneuuduueckue 4YepThl JAHHOTO pHIHKA
OKa3bpIBAIOT BIMSHUE HA IMPUMEHSAEMbIE K HEMY MEpbl SKOHOMHYECKOTO
BO3ACUCTBHs, 4YTO TpeOyeT ajanTallud NPUMEHSEMBIX K O3TOMY pPBIHKY
WHCTPYMEHTOB aHAJIN3a U CTPATETHYECKOro pa3BuTHs. [7; 16; 18]

PeiHOK TepputTopuil mpeacTaBiseT coO00il BBICOKO JOXOJHOE OOpa3oBaHUE.
CrnenoBarenbHO, BIOXKEHHS B Pa3BUTHE TEPPUTOPHUH MOTYT OBITb HE MPOCTO
XOpOILIO OKyHaeMbl, HO W MPUHOCUTh 3HAYUTEIbHBIE JOXOIbl B CIEICTBUU
IPUPOCTa NPSIMBIX MHBECTULMH, Pa3BUTUSl TypPUCTUUYECKOM IMPHUBIEKATEIbHOCTH,
peanu3alyy Ha JaHHOW TEPPUTOPUU BBICOKO JIOXOJHBIX MPOEKTOB, MPHUBICYEHUS
BBICOKO KBaJIM(PUIIMPOBAHHBIX CHELUAINUCTOB JIJIsI OOCIYKUBAaHUS HIKOHOMUYECKHUX
OOBEKTOB, pa3MEIICHHbIX Ha JTOM TeppuTOpuH, U (opMHUpOBaHUSA €€
norpeduTensckorl JosibHOCTH. [17; 21] Tem cambiM, rocygapcTBa, KOTOpbIE
LEJICHAIIPABJIEHHO Pa3BUBAIOT CBOU TEPPUTOPHUH, CIIOCOOHBI MOIYyYaTh JOXOAbI OT
CBOHUX BIIOXEHHUM. [4; 9]

Taxum o6pa3oM, IKOHOMHUYECKOH MouTUKa Poccun 1omkHa BKIIIOUaTh B ceOsl
TaK)K€ KOHKPETHbIE HApaBJICHUs Pa3BUTUSI HHBECTULIMOHHON MPUBJIEKATEIbHOCTU
NEPCIIEKTUBHBIX ~ TEPPUTOPHM CTpaHbl u  (GOpMUPOBaHUS OpPEHAOB ITHUX
TeppuTopuid. Tem camblM, 0OpU peaM3alMMd SKOHOMHUYECKOW IOJIMTHUKHU
HEOOXOIMMO OCYIIECTBISATh BHIOOP KOHKPETHOW TEXHOJOTUU MPOABUKEHUS
TEPPUTOPUM, B KayeCTBE KOTOPOM KaK pa3 M MOXKET OBbITh HCIOIb30BaHA
TEXHOJIOTHS MPOPBHIBHOTO MO3UIIMOHUpPOBaHUs. HeoOXoauMo OTMETUTh, YTO Takue
MapKeTUHTOBbIE  TIOAXOABl ~MOTYT  HCHOJBb30BaTh, KaK TPU  Pa3BUTUHU
MIPUBJICKATEILHOCTH CTPAHBI B 1I€JIOM, TaK U OTACIbHBIX €€ TePPUTOPHUU. [4]

Htak, paccMOTpUM BO3MOXHOCTU MPUMEHEHUSI TEXHOJOTHMH MPOPHIBHOTO
MO3UIIMOHUPOBAHUS 1 TPOABIKEHUST OOBEKTOB pBIHKA TEPPUTOPUNA U
dbopmupoBaHusi CWIbHBIX OpeHaoB ropoaoB Poccuu. Kak yxe oTmeueHo B
npenpymeM naparpade, XapaKTepUCTUKH TEPPUTOPUAIBHOTO OObEKTa B
COOTBETCTBHM C ATOW TEXHOJIOTMEW HMCCIEOYIOTCS MO JIBYyM HaNpaBICHUSIM. IDTO

COUETaHWE Au3aiiHa (CTWJISA) TEPPUTOPUH U BOBIICYEHHBIX B MO3UIIMOHUPOBAHUE U
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IIPOJABW)KCHUE JTOM TEPPUTOPUU TEXHOJOTHMYECKMX PEIICHUH, WHHOBALUW U
OpPUTHHANBHBIX HJei’. MaTpuila Mo3UIMOHUPOBaHUS (MOIU(UITMPOBAaHHAS KapTa
Jxonarana Keiirana u Kpeiira M. Borens [15]) B manHOM ciyuae Oyner
BBHITJISIIETH CICAYIOIIMM 00pa3oMm (cM. puc. 1).

[IpumeHuTenbHO K OOBEKTaM apT-pblHKa 3Ta TEXHOJOTHS TO3BOJIAET
pacupeneanuTb TEPPUTOPUM B 3aBUCHMOCTH OT BBIPAKEHHBIX B OCHOBE HX
NpeCTaBIeHUsT aTpuOyTOB M Crocoba (OpMHUPOBAHHS MX IMPHUBIEKATEIHHOCTH.
Tem camblM, UMEHHO Ha JTafe MMO3UIMOHUPOBAHUS TEPPUTOPUU MOTYT OBIThH
BBIOpaHbI T€ aTpuOyThl OpeHJla TEPPUTOPUH, KOTOPbIE CMOTYT CTaTh KIIFOYEBBIMU
¢dakTtopamu ee ycnexa. llpu 3TOM NO3MLIMOHMPOBAHME MOXKET HCIOJIb30BaTh
BBIPAKEHHBIE KYJIBTYPHBIE JOMHUHAHTAMH, U OCYLIECTBIATHCS B COOTBETCTBUM C

IIEPCIIEKTUBAMH YKPEIUICHUS apT-pblHKa Tepputopud. [10, 11]

A

— O
x > Tepputopun,
= S No3nLUMOHNpYeMble «MPOPbLIBHbIE»
S A kak «Kuu» TepputTopumn
©
I
=
©
(2]
S Teppuropum, no3u Tjgﬁmmmgl\vxll:;e Kak
£ rOSMILMOHNPYEMBIE VIHII:IlOBa IF/)I(})IHHbIe "
S = KaK «reHepuKm» H
2 = BbICOKOTEXHOSOTMYHbIE
o E >

o

Huzknit Bricokuii

YpoBEHb TEXHONOrMM (HoBaLWN)
Pucynok 1 - MoanduuupoBanHas Kapra N03MUMOHMPOBAHUS

TeppuTopuu no Keiirany u Bore.sro

Ilpopwvienoe no3uyuonupoeanue meppumopuii: HeKOmopbvle pe3yibmantvl
npumenenusn. PaccmorpuM TmompoOHEEe TO3WUIMOHUPOBAHWE TEPPUTOPUI B
COOTBETCTBUM C 3TUM CTPATETUYECKUM HUHCTpyMEHTOM. C 3TOH IebI0 BBIPA3uM

OCHOBHBIE€ XapPAaKTEPUCTUKH TEPPUTOPUM, COOTBETCTBYIOIIUX KaXXJIO0H Trpynmne

[Tonpobuee cm., Hanpumep, [8; 13]
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MTO3UIIMOHUPOBAHUS.

IlepBas rpynna TeppUTOpUI, HO3UIUOHUPYEMBIX KaK «T€HEPUKU» OTINYACTCS
MUHUMQJIBHBIM ~ yPOBHEM  JAM3allHA M TEXHOJIOTMYECKHMX  IIOAXOAOB K
NO3UIIMOHMpPOBaHuI0. Kak mpaBuiio, 3TU TEppUTOPUHN HE UMEIOT CUIILHOTO OpeH/a,
a BO3MOXHO M BOOOIE HE HMMEIT TakoBoro. Ha atux Tteppuropusx MoOryt
HaXOAUTHCS SKOHOMMYECKHE OOBEKTHI, MMEIOIIe OIIPENIEIICHHY O
WHBECTULIMOHHYIO MPUBIEKATEIbHOCTD, & TEPPUTOPUU B LIEJIOM MOTYT BBI3BIBATh
HEKOTOPBII 3KOHOMUYECKUI UHTEPEC JaXXe B TOJITOCPOYHOMN MEPCIIEKTUBE, HO NIPU
TaKOM TO3UIIMOHUPOBAaHUU C(HOPMHUPOBATH CHIIbHBIA INOOANbHBIA OpeH]l HE B
cocTossHnU. KOHEUHO, N3BECTHBI IPUMEPHI, IOKA3BIBAIOLINE, KAK TCHEPUKHU B KOHIIE
KOHIIOB €O03/1al0T mio0anbHbl Opena. Ho, B 3ToM ciiydae OHM, Kak MOKa3bIBaeT
MPaKTUKa, IEPECTAIOT OBITh TEHEPUKAMHU.

TeppuTOopuu «reHEpUKW» MOTYT UMETH BBIPAKCHHYIO JIOKAJIBHYIO WIN J1aXKe
I00aNbHYI0 TOMYJISIPHOCTh, @ 3a CYET NPABUJIBHOTO IO3UIIMOHUPOBAHUS I10
BaXHBIM aTpulyTaM MecTa, Uil HUX MOTYT ObITh C(HOPMHUPOBAHBI JIOKAIbHbBIE
OpeH/bl, MPUBJIEKAIONINE 3HAYMTENbHbIE WHBECTULIMU U OOpalaronie Ha ceos
BHUMAHHE OIPEACNICHHbIX Kareropuii mnorpebuteneil. IlpumepamMu ycnemHbix
TEPPUTOPUN  «TEHEPUKOB», IIO3ULUUOHUPOBAHME KOTOPBIX IIOCTPOEHO Ha
WCITIOJIb30BAHUM KJTIOUEBBIX (DaKTOpax cCpeapl, MOXKHO Ha3BaTh KaMOOMKUUCKUI
ropox Ilouner u Taiickuil ropox PaHoHT.

Tax, [lolneT sBnsieTCS MPUTPAaHUYHBIM ropogoM KaMOomxu, mpuiieraroimum
K T[OrpaHu4Hod Tepputopun Tamnanma. HeoOxogumMo  OTMETUTH, 4YTO
IPUTPAHUYHBIM HACEJICHHBIM IIYHKT Ha TEppUTOpUMU TauilaHna IpPaKTUYECKU
HUKOMY HE U3BECTEH, B TO BpeMs Kak lloimer 3HaroT BCe, KTO HAIpaBIAECTCA U3
Taunanga B Kam6omxky.

OTOT ropo/i UMEET BBIPAKEHHYIO JIOKAIBbHYIO IIPUBIIEKATEIBHOCTD, TAK KaK Ha
€ro TEPPUTOPHUM PACIIONATAKOTCS UTOPHBIE 3aBEIEHUS, HEKOTOPBIE BUIBI KOTOPBIX
3ampelleHsl Ha Tepputopuu Tawnanma, ropox JEKUT Ha JI0pore Ko BCEM

HCTOPHUYCCKHUM JOCTOIIPHUMCUATCIbHOCTAM K&M6OI[)I(I/I, a TaKKC K CTOJIHUIC OTOrIO
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rocyaapctsa [ITnomnens. Kpome Toro, uepe3 3ToT ropos mpoxoauT OoJbIiasi 4acThb
ToproBeix TmyTed wmexay Kambomkeit, Tamnmangom u Beernamom. Ilofimer
Mpe/ICTaBIsAeT CO00M (PaKTUYECKH OTPOMHBIN PHIHOK, KaK [IUBUIM30BAHHOTO, TaK U
HE OYEHb [IUBUJIN30BAHHOTO XapaKTepa.

[opon siBisieTcst KpYMHEUIIUM LIEHTPOM TpyaoBoil murpauuu u3z Kambomxu,
Jlaoca, MbpstHMBI (HECMOTpPSI Ha TO, YTO 3Ta CTpaHa He rpaHuuuT ¢ KamOomxen,
MHOTME TPyAOBBbIE MUTPaHThl nonanarT B Tamnang u Kuraih uMeHHO depes HToT
ropoa). Yepe3 3TOT ropoj e€xerogHo mpoxoisT Oonee 20 miH. TypuctoB. B
YAaCTHOCTH, MHOTME MHOCTPAaHHBIC I'PAXKJIAHE, KUBYILIME NOCTOSIHHO B Tawmianne,
Harnpasiisitorcs B [loiner mist mpomyieHus BpeMeHHOM BU3bl Taniianaa, Tak Kak 3TO
HaubOosee NpPOCTOM UM JEWEBbIM CcHoco0 YBEIMYEHHs JIETajJbHOIO CpOKa
npeObIBaHUA B 3TOM CTpaHe.

Bropoil mnpumep yCIEIIHOIO TIOpoja «IE€HEpUKa», HMEIOLIEr0 CUJIbHBIN
JIOKaNbHBIA OpeHA — 3TO ropox PaHOHI. DTOT ropojx M3BECTEH Cpedau APYTHUX
roponoB  Taunmanga  CBOMM  CWJIBHO  Pa3BUTBIM  IOJYKPUMHUHAJIBHBIM
pa3BiieKaTeIbHbIM OM3HECOM. boibllas 4acTh SKOHOMUKH PaHOHTa MOXET ObITh
OTHECEHA K Kareropuv TEHEBOM, TAK KaK 37€Ch IPOLBETACT 3alpCIICHHBbIN B
CTpaHe UTOpHbIA OW3HEC, WIET TOPTOBIs HAPKOTHUKAMU U T.J. IMEHHO 3TH BUJIbI
3aMpenIeHHbIX Pa3BICYEHUN OYEHb MPUTATATENbHO JEUCTBYIOT Ha OCOOYIO TPYyHITy
norpebuteneit Tepputopuu. Panbmie 3ToT craryc B Taunmanjae umena ckopee
[TarTaiisi, HO B HacToOsIIEe BpeMs 3TOT TOPOJ Bce 0oJiee MEepeopUeHTUPYETCS Ha
ceMelHbIil oTabiX. ClieoBaTeNbHO, BCE HCKATENd «OCOOBIX MPUKITFOUEHUI
CTPEMATCSI UMEHHO B PaHOHT.

VYenenHple TEpPUTOPUN «TEHEPUKW» MOTYT CO3/1aBAThCS IIyTEM KOITMPOBAHUS
MIPOPBIBHOM HJEH, PEATU30BAaHHOM TJe-TO Ha JApyrou Tteppuropuu. Tak,
CYILIECTBYET IleJIas CepUsl YCIEUIHbIX MPUMEPOB MOJOOHOTO KOMMPOBAHUS — MapK
«ATtanus B MUHHATIOpE» B OKpecTHOCTH Pumunu, mapk «Munu—Cuam» B [laTTaiie
u ap. Bce 3Tu Teppuropun co3gaHbl HCKyCCTBEHHO ISl IIPUBJICYECHUS TYPUCTOB U
OpraHM3alyy UX JI0CYyTra W Pa3BJICYEHUN HENAJIEKO OT MOMYJISPHBIX MECT OTHAbIXA.

131



Kypnan Mapketuar MBA. MapkeTHHroBo€e yrnpaBieHrE IpeApUATHEM 2019, BeImyck 2
Journal Marketing MBA. Marketing management firms 2019, issue 2

Bce atu Tepputopun chopMupoBaHbI 110 00pasy mpuMepa MpOPLIBHON TEPPUTOPUHU
— KoMIuiekca «Atomuym» B bproccene, B KOTOpbIid BXOAUT napk « Munu-EBponay.
[TomoOHBIE KOMITJIEKCHI Pa3BICUYCHUA W OTOBIXa CTPOWJIUCh M PaHee, HO Hes
coOparb HauOoJiee MOIYJISIPHbIE MHUPOBBIE JAOCTONMPUMEUATEIHLHOCTH B OJHOM
MeCTe, ¥ TIPUBJICKATh MOTEHIINATLHBIX MOTPEOUTENEH BO3MOKXHOCTBIO YBHIETh BCE
ux pasoM u cdororpadupoBaThCsi OKOJIO CTOIb PA3HBIX OOBEKTOB KYJIBTYPHOTO
Hacleus, SIBISANAch MEPENOBOM. OTOT KOMIUIEKC CO31aJl HOBYKO KYJIBTYypPY
BPEMSIIPENPOBOKICHUS, 32 CUET YETO MPUBJIEKAET CyUIECTBCHHBIE UHBECTUIINH, B
TOM YHCIIe, U B pa3BUTUE UHPPACTPYKTYPHI 3TOTO paiioHa bproccens (a Ha MOMEHT
co3faHus mpuropoja). B Hacrosiiiee Bpemsi 3TOT KOMIUIEKC MPEICTABISIET COOOM
OJIHYy W3 TEPPUTOPHAIBHBIX JOMHUHAHT bBpPIOCCENBCKOTO pEermoHa M OKa3bIBACT
IO3UTUBHOE BIIUSIHUE HA YCIEIIHOE MO3ULIMOHUPOBAHUE PETMOHA B LIEJIOM.

TeM cambIM, JOXONHOCTh WHBECTHIMHA B TEPPUTOPUU «TCHEPUKH» MONKET
ObITh  JOCTAaTOYHO BEJIMKA, €CJIM HWHBECTOP CBOEBPEMEHHO  OMPENETUT
NEPCIEKTUBHBIE BO3MOXKHOCTH HCIOJB30BAaHUSA YyIAYHBIX (DAaKTOPOB CPEJBI,
MOTPEOUTENBCKUX — MPEANOYTCHUNH WM  TUPAKUPOBAHUS  UJIEU  Pa3BUTHS
Tepputropur. MHorma TakoW TeppUTOPUATIBHBIM OOBEKT MOXKET MEPEXOTUTh C
OJTHOTO PpPBbIHKA HA JPYyrOM PBIHOK, TIJI€ WHBECTHUIIMU OCYIIECTBIAIOT JIPyrue
pPBIHOYHBIE UTPOKHU. Tak, BIOXKEHUS B CTPOUTEIHCTBA OOBbEKTA Pa3BICUCHUM WIIU
TypU3Ma, peajln30BaHHbIE BHYTPEHHUMH WJIM BHEIIHHUMH HHBECTOPaMHU, MOTYT
OBITH OCYIIECTBIICHBI Ha MHBIX PBIHKAX, HO Jajiee MOJAep>KaHbl TOCYIapCTBOM, Ha
TEPPUTOPUH KOTOPOTO OTOT OOBEKT pacrojaraercsi, Wil JPYTUM KPYIMHBIM
WHBECTOPOM, YK€ KaK MPUBJIEKATEIbHBIN TEPPUTOPHATBHBIA 00BEKT WHBECTHIIHIA.

Tepputopuu, MO3UIMOHUPOBAHUE KOTOPBIX JEJNACT AKIEHT TEXHOJIOTHSX,
MIPOMBIIIJICHHONW W WHHOBAIMOHHOW COCTABIISIFOIIEH, MOTYT OBITh OTHECEHBI K
KATETOPUU «BBICOKO—TEXHOJIOTUYHBIX» WM «UHHOBAIIMOHHBIX». TEXHOJIOTUH H
WHHOBAIIUU CTAHOBSITCS OMPEACISIONUMH (HaKTOpaMu HICHTUYHOCTH TEPPUTOPUHU
W OCHOBHBIMU aTpuOyTaMH WX OpeHJa MpU 3TOM CTHJb, KaK JOTOJHUTEIIbHBIN

aTpulyT MPOABUKEHUS ITUX TEPPUTOPUIA COBEPIICHHO HE UCTIOIB3YETCH.
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BBICOKO—TEXHONOTHYHBIE TOpPOJa OPUEHTUPYIOTCS Ha CHEHH(PUUECKHIl
1eJIeBOM cerMeHT mnoTpedutesneil. Takue ropoma MPUBIEKAOT CO BCEro Mupa
npoecCHOHAIOB MO  KJIIOUEBOMY HAIMpPABICHUIO CIEHUAIM3AlMU  TOpoJa,
dbopMupyemass uMMU cpena oOnamaeT Uil 3TOM  KaTeropuu MoTpeOuTesneit
BBIPKCHHON JOMOJHUTENFHON 1IeHHOCTHI0. Clie10BaTeNbHO, P (GOPMUPOBAHUU
OpEeHIOB A3TUX TOPOAOB OCHOBHAas JOMHHAHTa W (PAKTOpbl KOHKYPEHTHOTO
MO3UILIMOHUPOBAHUS TEPPUTOPHUH JTOJKHBI OBIThH 3aBs3aHbl HA JIMJIEPCTBO TrOpoja B
TEXHOJIOTHYECKOM, THHOBALIHOHHOM WJIM KPEATUBHOM HalPaBJICHUU.

[IpumMepoM BBICOKO-TEXHOJIOTMYHON TEppUTOpPUH sABisieTCs CHIMKOHOBAs
J0JIMHA, KaK JUAEp pa3BUTHS MH(GOPMALMOHHBIX TEXHOJOTWH, [ommuByxn, Kak
MUPOBOW IHEHTp KUHOMHAYCTpUM uian OxcOpumx (0ObEAMHSIONMN TaKue
npuropozs! Jlonnona, kak Oxkcdopn u KemOpuk), kak MUPOBOM LHEHTP 00yUEHUSI.
Bce aTtm TeppuTOpHM pPa3BUBAIKCH OT PACHOJNOKEHHBIX HA HUX TEPPUTOPUU
00BEKTOB, U3HAYAIbHO MPUHAJIEKAIINX UHBIM PBIHKaM, HO 110 MEpEe YKpEIUICHUS
Openza CTajau 100aIbHBIMU TEPPUTOPUAIILHBIMU 00bEKTaMH,
MO3UIIMOHUPYEMBIMA B COOTBETCTBUHM C WX YHUKAJIBHOW CIENUaIU3alUeH.
Hexoropble TeppUTOpUM HCIIONIB3YIOT TAKYI CHELUAINA3ALUI0, KaK OIHY U3
JOMUHAHT CBOEro pas3Butus. Hampumep, npuHmunar MoHaKko IPOABHUIaeT CBOIO
JTOPOXKHYI0 UHPPACTPYKTYPY, KaK 4acTb UHPPACTPYKTyphl Tpacchl «Dopmyna—1y»,
x0T MOHAaKo, KaKk pEruoH, MpOJBHUraeT ce0s B COOTBETCTBUU C KOMILIEKCHOM
IIPOPBIBHOM KOHUEIMIMENH, B KOTOPYK) OTa JOMHUHAHTA BXOAUT OIHOM W3
COCTaBIIIFOLIMX.

Teppuropun «Ku4» B TPOTHUBONOJIOKHOCTh TEXHOJIOTUYHBIM OPUEHTUPYIOTCS
IPU TPOJBUKEHUHM HA BBICOKMM YpPOBEHb CTWisA M nu3aniHa JKan bompuiisp
YTBEPXKIIAET, YTO KUY «OMPEAENSIeTCS] MPEUMYIIECTBEHHO KaK ICEBIOOOBEKT, TO
€CTh KaK CHUMYJISIMS, KOIHWS, HCKYCCTBEHHBIH OOBEKT, CTEPEOTHUIN; ISl HEro
XapakTepHa KakK OeIHOCTh B TOM, UYTO KacaeTcsi peajbHOrO 3HAu€HUs, TaK U
Ype3MEpPHOE H300MIMe 3HAKOB, aJUIETOPUYECKUX pedepeHInii, pa3HOPOIHBIX

KOHHOTAIIMH, SK3aJIbTAIlUs B ICTAJIAX U HACBIIIICHHOCTD AeTaIsIMI». [3, c. 144]
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bpena Tepputopun «KU4» MOXKET OCHOBAaH HA «3ICTETUKE CHUMYJSIUN» U
MacCoOBOM  KyJbType. bBOJBIIMHCTBO  TYpUCTHUECKHUX  PETHMOHOB  CETOJHS
MPOJABUTAETCSI B COOTBETCTBUU C JAHHOM MO3UIIMEH, HO TaKO€ MO3UIIMOHUPOBAHUE
He 00eCIeUnBaeT PETHOHY YCTOMYMBOW WHBECTHIIMOHHOW TMPHBIICKATCILHOCTH U
OYEHb CUJIBHO 3aBUCUT OT U3MEHUYMBOCTH MOJbI. ClieI0BaTeNbHO, 3TH TEPPUTOPHUH
MOTYT MPUBJIEKATh CYIIECTBEHHbIE KPATKOCPOYHBIE WHBECTHIIMHM B TEPUO] MUKA
MO/IBI, HO TP €€ 0CJIa0eBaHUM UHBECTOPHI MOTYT MEPEMECTUTH CBO€ BHUMAHUE Ha
OoJiee NpuBIEKATEIbHBIE OObEKTHI.

TunuyHbIMUA IPUMEPAMHU TTOTOOHBIX TEPPUTOPUI SBISIOTCS TaKHE N3BECTHHIC
KypopThl, kak Mansausel, Mouna (Mcnanus), Xankuauku (I'penus), Xyprana
(Eruner), Antanus (Typuus) u ap. B GonpmimHcTBE Ha 3TUX MecTax JUOO HET
0COOBIX JTOCTONPUMEYATENbHOCTEN, TM00 MOTPEOUTENN 00 UX HAJIMYUUA HE OYEHb
uHbopMupoBaHbl. MHOrIa Takoe MO3MIMOHUMPOBAHUE JaX€ MEIIAET pa3BUBATh
MPUBIIEKATEIIbHOCTh UCTOPUUYECKUX U KYJIBTYPHBIX OOBEKTOB, PACIIONOKEHHBIX B
TOM >ke peruoHe. Tak, Ha ocTpoBe Mailopka pacrnosjaraercs HeMano OOBEKTOB
KyJbTYPHOTO  HAaclelus W  3HAMEHUTBHIX  JOCTONPUMEUYATeNIbHOCTEeH, HO
I00aNBHBIMU OpeHJaMU MM MEIIaeT CTaTb MMEHHO CTpaTervus MpPOABIIKEHUS
Maiiopku, Kak MecTa OTAbIXa M pelakca. AHAJIOTHYHASI CUTYyaIllMsl XapakTepHa U
Uit OONBIIMHCTBA apXEOJOTMUECKHMX W HMCTOPUYECKUX OOBEKTOB TypIiuw,
U3BECTHOCTh KOTOPBIX 3aHIKACTCA B PE3YJIbTaTe BIUSHUSA CTPATETUU «KUW,
pacnpocTpaHIeMOl MPAKTUYECKU Ha BCIO CTPaHY.

Ecte m papyrue mpuMmepbl YCHENIHO pEaTn30BAHHOW CTPAaTEerHl «KHI»,
KOTOpbIE CO BPEMEHEM HAuMHAIOT MELIaThb BOCHPUATHUIO TEPPUTOPUHM HMHAUYE, YeM
OHM OBUTM TIO3WUIMOHUPOBAHBI, W TPEMSATCTBYET JaNbHEHIIEMY pPa3BUTHIO
TEPPUTOPHUM TIO ApyruM HarpaieHusiM. Tak, Ilarraiis (Tamnann) m Amcrepaam
(Tonnangus), KOTOpble MPOABUTAIUCH B COOTBETCTBHUM C TO3MIMEH «KHY» C
aKIEHTOM Ha COCpPEeNoTOYMe CBOOOJ, B TOM YHCIE CEKCyadbHBIX M CBOOOA
noTpeOICHHs aNKOTONsl U HAPKOTUKOB, B HACTOSIIEE BPEeMsi OPUEHTHPOBAHBI Ha

HECKOJIKO WHOM CErMEHT MOTpeOuTeNiel, HO pa3BUTHE 3TOTO CETMEHTA pBhIHKA
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TEPPUTOPUH TOPMO3UTCSI CYILLIECTBYIOLIEN «CIABOM» 3TUX MECT.

MakcumanbHOE coyeTaHue TEXHOJIOTUYECKHUX (MHHOBAIIMOHHBIX,
KpPEaTUBHBIX) CBOMCTB M CTHJISI XapaKTEPHO JJISl «IIPOPBIBHBIX» TEPPUTOPUN. DTU
TEPPUTOPUH  (POPMHUPYIOT IS TOTPEOUTENST W HWHBECTOPA JOIMOJHUTEIBHYIO
«LIEHHOCTB», 3a CUET KOTOPON OHM U CTAHOBSTCS BBICOKO BOCTPEOOBAHHBIMHU U
0c000 MPUBIEKATEIbHBIMH.

WNHorna Takoil MpophIB peanu3yercss cam mo cebde mojJ BO3ACHCTBHEM
UCTOPUUYECKOTO PA3BUTUSL U ONPEICIICHHBIX OOCTOSITENBCTB, COMYTCTBYIOIIMX
IPOPBIBHOMY MO3WLIMOHUPOBAHMIO TeppuTopuu. Hampumep, momoOHBIA MPOPHIB
IIPOU30IIET B OTHOLIEHUU BepoHbI, KOTOpass yCTOWYMBO CBSA3BIBACTCS B CO3HAHUU
norpedureneit ¢ npousseneHuem lllexcniupa u odbpazamu Pomeo u Jlxxynbertsl. C
OHOM CTOPOHBI, C(OPMUPOBAHHBIM OpeHA «ropoja JHOBU», (OpMUPYET €ro
MUpOBO€ nputskeHue. C Ipyroil CTOPOHBI, OTPOMHOE KYJIBTYPHOE HACIEAUE ITOTO
ropozia OCTaeTCsl HEAOOLEHEHO W IPHUBIICKAET TOpas3l0 MEHBIIEC BHUMAHMS, YEM
moriio Obl. Hampumep, B Benenuu wnctopuueckuil mOpopbiB ObUl  yCHIIEH
CO3JaHHBIMU YK€ B XX B. JIETEHIAMH O «TOHYIIEM ropozae». IIpu 3tom JiereHasl
MOJJICPKUBAIOTCS COBPEMEHHBIMU TEXHOJOTHUSMHU PECTABPALMU, ITO3BOJISIOLINE
COXpaHUTh TOpPOA B €ro MEpPBO3JAHHO «OOIIapmaHHOM» BHUAE, U TaKOU
MCTOPUYECKH ayTEHTHYHBI PEMOHT OOXOIUTCA BIAJeNblaM 3AaHUI 3HAYUTEIHHO
JOpOKe 0OBIYHOTO, HO MO3BOJISIET MOIEPKUBATH HYKHBIA 00pa3.

Yame Bcero nmpopbIBHOE IO3UIIMOHUPOBAHUE TEPPUTOPUHU OCYILECTBIISETCA
HaMepeHHO. Hanmpumep, OIHO3HAYHBIA MPOPBHIB B MNO3MIHOHUpPOBaHMHM (CaHKT-
[Terepbypra coBepmmi korga-to [letp I”. B To Bpemst ropon mo3uImoHupoBasics u
Kak oOpasel] eBpOMeuCKOr0 CTHJIS C BBIPAKEHHBIM PYCCKHUM KOJIOPUTOM, U Kak
oOpasel; MpOCBEUIEHUSI M  TeXHoJIormueckoro JjuuaepctBa  (papdoposoe
IPOU3BOJACTBO, TIpaHWiIbHble (adpuku u Ap.). K coxkaleHuto, NOCTENEHHO

TEXHOJIOTHYECKasi COCTaBJSIONIAas MO3UIMOHMpOoBaHUs [leTepOypra 3HAUUTEIHHO

7 TToxxanyii, muK momyasipHOCTH OpeHaa OblT JOoCTUTHYT npu Exarepune Benukoii. B nanbretiniem,

3HAUUTEIBHBIN BKJIA]] B pa3BUTHE OpeHIa BHeCa Kiaccudeckas pycckas nureparypa (Ilymkus, [orons,
JocroeBckuii u ap.).
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CHM3WJIACh, XOTd B ropoie (uctopuuecku!) OBLT BBICOKMNW HAy4HBIH H
VHHOBAllMOHHBIN IMOTEHIMAJ. B HacTosee BpeMs Topojl BOCIIPUHUMAETCS CKOpee,
KaK «ropoA—My3eil», SKCKIIIO3UBHO BJIAJCIOIUMN CBOEOOpa3HbIM CyOOpeHa0M
«OenbIX HOYEW» M CBSI3aHHBIX C 3TUM nepuogoM ¢ectuBanei. Heobxonumo
0o0paTuTh BHUMaHHUE Ha TO, YTO OeJIble HOYM PACCMATPUBAIOTCS KaK OTJIMYUTENIbHAS
yepra wuMeHHO Cankr-lIletepOypra, xors B Apyrux ropojax (XeJbCHUHKH,
[Terpo3aBoack, MypMaHCK), Ti€ 3TO SBJICHHE NPUPOABI MPOSBISIETCSI HUKAK HU B
MEHBIIICH CcTeneHu, oOpa3a OenblXx HOYed B OOIIECTBEHHOM CO3HAaHWU HE
OTMEYAETCH.

B nocnennee BpeMs MO3WLIMOHUPOBAHKE NOPOJIa HAYMHAET CHOBA CMEILATHCS
B CTOPOHY MpOpbIBHOTrO. brnaromaps 3ToMy B TOpOJ CTajd HaIlpaBIsThCA
3HAYUTEJIbHBIC UHBECTULIMM U B HEM CTaJlM Pa3MEIaTh KPYIHbIE ITPOMBIIUICHHbIE
0OBEKTBI, OTHOCSIIMECS K PA3HBIM KJIaCTEpaM 3KOHOMHUKH, HO B IIEJIOM OH BCE-TaKu
HAXOIUTCS [11e-TO B CPEAHEN MO3ULUN MEXY «KUD» U IPOPBIBHBIM.

OnHO3HAUHBIM TPUMEPOM IPOPBIBHON TEPPUTOPHUM SIBISIETCS (PpaHIly3CKUN
Onp3ac. DTOT PETHOH, B TOCIEBOCHHOE BpPEMS HAXOMALIUMKCS B KPHU3UCHOM
MOJIOKEHUH, SIBISIETCSL SIPKUM  NPUMEPOM  3(PPEKTUBHBIX TOCYIapPCTBEHHBIX
MHBECTULIMN. PErnoH pa3BuBajiCsi B COOTBETCTBUU C TOCYAAPCTBEHHON JOKTPUHOU
BO3POXKIEHUSI HAIIMOHAJIBHBIX TpajulMid W (QOPMUPOBAHUS TYPUCTUYECKON
npuBiekareJbHOCTH. C OIHOM CTOPOHBI, B PETMOHE MPOJIBUIAIOTCS 32 CUYET
BBIPA)KEHHOT'O HAI[MOHAJIIBHOTO CTHWJIS, TPAAMIMI M YHUKAJIBHOIO KOJOPHUTA, C
JIPYroi, B 3TOM PErMOHE PA3BUBAIOTCS CAMBIE MEPENOBBIE MUIIEBBIE TEXHOJIOTUHU U
TEXHOJIOTUH CEJIbCKOTO XO35MCTBAa, Pa3BUBAETCS COBPEMEHHass MH(PPACTPYKTypa,
Jienaroniasi peruoH y1oOHbIM, KaK JJIs )KU3HU, TaK U JUIsl IOCEIIECHHUS.

Pernon ymeno wucnoib3yer CcBOoe reorpauueckoe  IMOJIOKEHUE |
KJIMMaTU4YeCKue ycioBusa. Haxonsce Ha 3HaMEHUTOM BHUHHOM nopore EBporsl,
PETHOH CIELHUAIM3UPYETCS HA IPOU3BOACTBE JKCKIIO3UBHOIO BHHA MaJlbIMU
napTUsSIMA [0 HEBBICOKMM II€HaM, W TMpeajaraer HaubOosee ynoOHble s

MOTpPeOUTENeH yCIOBUS €ro MOTPeOJIeHUs (JIOMaITHUE TOCTHUHUIBI ¢ HEOOJbIINM
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YHUCIIOM KOMHAT, I7I€ MOXKHO OCTaHOBHUTBHCS, YTOOBI CIIOKOWHO TOMPOOOBAaTh
pazHoro BuHA). PermoH peanusyer mnporpaMmbl BO3POXKACHHS PEAKUX BHJIOB
KUBOTHBIX M TMITHL, HCTOPUYECKH IMPONKHUBAIOIIUX HA OSTOM TEPPUTOPHUH, U
IpEeBpaTUil PENpoONyKIMOHHBIE CTAHUUU B €UIE OJHWH KIIOYEBOM (PaKTop CBOETO
MO3UIIMOHUPOBAHUS. 3/1€Ch BEACTCS aKTMBHAs MpOIAraHjaa COXpaHEHUsl MPUPOJIbI,
Ha OTUX CTaHUMUAX BOCCO3/IAETCS HMCKOHHAs OKpy’Karollas cpega Olb3aca,
KyJbTypHasi MJIEHTUYHOCTh KOTOPOTO Y€ HE MBICIHMa 0e3 BO3POXKICHHBIX TYT
YKUBOTHBIX M MTUIl. MHOTHE ropojia U HAaCEJICHHbIE MYHKTHI DJIb3aca UMEIOT CBOIO
BBIPAXKEHHYIO MHANBUIYABHOCTh, KAKHE-TO MCHOIb3YIOT CTPATErHIO MPOPHIBHOIO
MO3UIIMOHUPOBaHUs cuiibHee (Hampumep, Koabmap, Orucxaiim, Pubouib,
PexkuBup u 1ap.), HEKOTOpble B MeHbIIe crenenu (Hanpumep, Cenecta Wiu
Cynbi®), HO B IIEJIOM BECh PETHOH YKOHOMHYECKH ycmemieH. [lake B mepHuojabl
3HAYUTENBHBIX dSKOHOMHUYeckux crmajgoB (20082011 rr. u 2013-2014 rr),
CEpBhE3HBIX MPOOJIEM y ATOro pernoHa OpaHuu He ObLIO.

Jpyroii ycnemHelii NpUMEpP NPOPHIBHOTO MO3ULUOHUPOBAHUS CBSI3aH C
dpaniry3ckum ropogoM Cen-Ilonb-ne-Bane, pacrionoxxennom B Kot 1 Astop (Cote
d'Azur)’. 3nech coueraeTcs POMAHTHUECKUH CTHIIb CPEIHEBEKOBOTO TOpOJa C
UCTOPUYECKUM  KJIQJOWIIEM W  COBPEMEHHOM  «TOPTOBOM  TUIOLIAIKK
MPOU3BEACHUSIMU HCKYCCTBAa (MCIOJIb3yeTCs] KpeaTUBHAs KOHLEMLHS TOPIOBIH
MIPOU3BEACHUSIMU HMCKYCCTBA, MPEUMYILIECTBEHHO KapTWHaMH). TeXHoIoruyeckas
COCTaBJsitOIIasl  OOecreyrBaeTcsl  Pa3BUTOM  ayKIMOHHON  JEsTeNbHOCTBIO,
TEXHOJIOTUSIMH apT—0aHKMHIa, M BCEMU HEOOXOAMMBIMH aTpUOyTaMu apT-
UHOPACTPYKTYPhl. DTa TEPPUTOPHS TIPUBJICKAET 3HAYUTEIHHOE YHUCIO U3BECTHBIX
i, U 3(G(EKTUBHO HUCHOJB3YET Uil CBOET0 MNPOABUKEHHUS MHOTOUMCIECHHBIX
JIMJIEPOB MHEHUM.

Eme oauH mnpekpacHbli NpuMep pealu3aluyd KOHLEMNIMH MPOPHIBHOTO

NO3UIMOHMpPOBaHus ocymectsieH B Cy3nane Ha 6a3ze Bmagumupo-Cy3aanbckoro

8
CyIb11 H3BECTEH Ipexie Beero, kak Mecto npoxkuBanus K. I11. ne T'exkepn lanteca (rae oH, OJHO BpeMst

Ob11 M3poM ropoaa). OmMHOM U3 TOCTONMPUMEUATEIHLHOCTEH ATOTO JIH3aCCKOTO TOPOIKa ABIsieTCs My3ei [Tymkuna.
B Hacrosimuit MomeHT Kot 1’ A3t0p TeppUTOPHAIIEHO OTHOCHTCS K (DPAHITY3CKOMY JETIapTaMEHTY

IIpumopckue Anbnsl, yacts peruoHa [IpoBanc-Anbnel-JlasypHsiii beper u kusxecTBy MoHako.
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My3esl 3anoBeAHUKA. TeppuTopusi, UICTOPUUECKU CIIABSIIAACSI CBOUM JEPEBSIHHBIM
30/1YECTBOM U OOpa3zyrMKaMu OEJIOKaMEHHOW apXUTEKTYpbl, cMoria chOopMUpPOBATH
CBOIO KYJBTYPHYIO HMJCHTUYHOCTH C OJHOW CTOPOHBI, 32 CYET YHHUKAJIHLHOTO
reorpaduyeckoro mojoxeHust (0Ju30cTh OT MOCKBBI M BKIIIOYEHHE B 30J10TOE
Konmbuio Poccum), a, ¢ apyroil CTOpOHBI, 3a CYET YHHUKAJIbHOTO COYETaHUs
KIIMMaTHYeCKUX (HaKTOPOB ONArOMPUATHBIX [IJIT TPOW3PACTAHUSI HECKOJIBKHUX
CETbCKOXO3MCTBEHHBIX KYJBTYp, TAKMX KaK OTypIbl, psionmHa u ayk. [IpopsiBHOE
MO3UIIMOHUPOBAHUE PETHOHA CBS3aHO C OpraHu3anuen «mpasgHuka Orypiay,
KOTOPBIM €XEroJHO B aBryCTE MPOXOAUT B CY34alIbCKOM MY3€€ JCPEBIHHOIO
30/1YECTBA, U PA3BUTHEM KOMILIEKCA TYpPUCTHUECKONH HHQPPACTPYKTypbl, MHOTHE
O00BEKThI KOTOPOTO IMOCTPOCHBI 32 CYET MEPBOHAYAIBHBIX JTOXOAOB OT TOPTOBIH
BOKHBIMU CEJILCKOXO3SIMCTBEHHBIMU KYJIBTYypaMu peruoHa. B pesynbrare Takux
BHYTPEHHUX UHBECTUIIUN B PETHOHE MOSBUIMCH TOCTUHUIIBI «HA JTHO00M KOIIEIeK»
— OT TOCTHHHUIl B CTUJIE JEPEBAHHOTO 30/14€CTBA C €BPO—CTaHJIAPTOM BHYTPHU U
TOCTUHHUII TP MOHACTHIpE, JIO JEmEeBbIX (YHKIMOHATIBHBIX TOCTHUHHUII,
pacCUMTAHHBIX Ha HSKOHOMHOTO Typucta. (Craja HWHTEHCUBHO pPa3BUBATLCA W
TpaHCHOpTHAsE WHQPACTPYKTypa, a TaKkkKe MOSIBUIOCH OTPOMHOE pa3zHooOpasue
NpeANpUATUN OOIIECTBEHHOTO MUTAHUS, YTO CHAENAIO0 MOCEHIEHUE 3TOr0 peruoHa
ynoOoHbIM U KoM$opTHBIM. Kpome TOro, peruoH mpenjiaraeT psji KpeaTHBHBIX
YCIIYT, OOECMEeUYMBAIONINX HHTEPECHOE BPEMSIIPENPOBOXKICHUE ¢  CHJIbHbBIC
BrevarieHus. K coxxaneHuio, CylecTBeHHON NHBECTULIMOHHON MOJIEPKKH, B TOM
yuciae W rocyaapctBeHHOM, Cy3naib HE TMOIY4YW, YTO HE IMO3BOJIMIO €EMY
chopMUpOBaTh CUJIBHBIN TTI00ABHBINA OpeHI.

Eme omun momoOHBIM npumep — MoHako, KapJIMKOBOE TOCYIAapCTBO,
pealn30BaBIliee MPOPHIBHYID CTPATETUIO CBOETO TMPOJBIKECHUS, H3HAYAIHHO
MOCTPOEHHYIO Ha PBIHKE pa3BiiedeHUM (M TUAEPCTBE B a3apTHBIX Urpax), HO, MpHU
ATOM, CO3JaBIlIEE YCIOBUS, MAKCUMaJIbHO 3aTPyJHSIONIME OTTOK KamuTaja, U
MPUBJIEKAIOIEEe M3BECTHBIX M OOTaThIX JIIOEH W3 pa3HbIX CTpaH MHUPa CBOMMU

HAJIOTOBBIMH 3aKOHaMHMH. CymeCTBeHHaﬂ A0Jrs1 TCPPUTOPUHU MoHako Takxe
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UCKYCCTBEHHO  co37aHa (HamMbpITa) ©  TPEACTaBIsieT CcoOOWM  oOpaserr
BBICOKO—TEXHOJIOTHYHOTO PAllMOHAIBHOTO UCTOJIb30BAaHUS TEPPUTOPHUH.

[ToHsiTHSL «IIOOANBHBIA TOPOA» U «KPEATHBHBI TOpOa» MPOYHO BOLUIA B
MPAKTUKY COBPEMEHHOTO MapKeTuHra MecT. [18, p. 6] Oanako, moOanbHbIN, Tak U
KPEaTUBHBI TOPOJ — HE OO0s3aTeNbHBIN TOPOJA KPYIHBINA: CYIIECTBYIOT aXKe
NOpPa3UTENbHBIE MECTa, MPEUIAralllie YHUKAJIBHBIE W 3a4acTyl JOCTaTOYHO
CTpaHHbIE yCIYru cBouM mnocetutTensM. Hanpumep, TioppMa Aunbkarpac,
pacmonokeHHass Ha octpoBe Ckana B Oyxte Can—@paHIUCKO, Mpeiaraet
cBO€OOpa3HbIi OT/ABIX B CBOMX Kamepax. KpearnBHas uaest yCiyru, pacCudTaHHAs
Ha M30LIPEHHBbIE MOTPEOHOCTH MOCETUTENEH, B COYETAaHUH C TAMHCTBEHHBIM
CTWJIEM W  ONIyIIEHHMEM  ONAcHOCTH, (OPMUPYIOT  HEOOBIKHOBEHHYIO
HNPUTATaTeIbHOCTD JJIs1 TYPUCTOB.

PaccMoTpeHHBIE PUMEPBI OYEHB OTIIMYAIOTCS APYT OT APYra U UCHOJIB3YIOT
Ha MEPBBIM B3N] pa3Hble JOMUHAHTBI NpojBrxkeHus. [loatomy HeoOxonumo
MOHSATh, B YEM K€ COCTOUT IIPOPBIBY» ITUX TEPPUTOPUI U UTO SABIAETCS OOIIMM B
UX TMO3ULHUOHUPOBAHUM. [l 3TOro HYKHO OOpaTUTBCS K  PHIHOYHBIM
TpaHchopmalusiM, KOTOpble CHOPMUPOBAIM COBPEMEHHOE MOTPEOUTENHCKOE
noBeicHHe. B COBpEeMEHHOM MHpE NpHU HEBEPOATHOM KOJIMYECTBE MAaCCOBBIX
OJHOTUIHBIX MPOIYKTOB U YCIYT MOTPEOUTENN BCE JKENAIOT MOJIYYUTh YTO-TO
YHUKaJIbHOE.

Uem Oonee yHUKaJbHbIE BIEYATICHHUS MOXET TMOJYYUTh YEJIOBEK OT
MOCEUICHUSI ONPEEICHHOW TEPPUTOPHUH, YeM OoJiee JJIsl HEro LUEHHO JJIMTEIbHOE
WIM BPEMEHHOE MPOXXUBAHUE 3/1€Ch, B CUIIY, HAIIPUMEP, CTPEMIICHUSI UMEHHO TYT
paboTarb, yUUTHCS, JIEUUTHCS U T.J., TEM OOJIbIIE OH TOTOB 3aIUIATUTh 3@ MPOILYKTHI
U YCIyTH, IpeajlaraémMple Ha 3TOU TEPPUTOPUU. TeppuUTOpUs Kak IPOPBIBHOU
OOBEKT MHBECTULIUN BOCHPUHUMAETCS KaK MECTO, I7Ie BIOXKEHUSI B pa3MElICHHbIE
TYT OOBEKTHI, MPUHOCAT OOJiee YeM CpeaHue MPUOBLIb, TOJBKO Onarojaps ux
pa3mMelnenuto. [Ipu 3ToM MHBECTOPHI TOKE MOTYT IMOAMNAIATh MO BIUsHUE 00pa3a

Tepputopur M OyayT OoJjiee CKJIOHBI BKJIAIbIBAaTh B OOBEKTHI, PACIIOIOKCHHBIC
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VMEHHO HA HEW.

Tem camblM, OpU BCEX PAa3IMUUSIX MOAXOAOB, HCIOJIIB30BAHHBIX IS
oOecrieyeHus MPOPLIBHOTO  TMO3UIIMOHUPOBAHUS  TEPPUTOPHUH, HEOOXOIUMO
VUYUTHIBATh HAJIMYUE COLMAIIBHOM MOTPEOHOCTH BMECTE€ C  MOAOOHBIMU
CBOWCTBaMH, KpEaTuBHOM, TEXHOJIOTUYECKOU 158105 VHHOBAallUOHHOM
MHTEPIIPETAlNY BO3MOXKHOCTEH TEPPUTOPUHU WM Mpolecca €€ MPOABUKEHUSA U
TOTOBHOCTH MX BBICOKO OIIEHUTh. ECIIM BCE 3TU TPU COCTABISIONINE HEMTPUMEHUMBI
K JIaHHOW TEPPUTOPUH OJHOBPEMEHHO, TO CTOUT PAaCCMOTPETh CTPATETUYECKHUE
BO3MOXKHOCTH JPYTUX PHIHOYHBIX MO3UIINHI, KOTOPHIE XOTS U 00eceunBaroT 0Oosee
HU3KHUE CPeIHHE MTPUOBLIN, HO OTJIMYAIOTCS HE CTOJIb BRICOKMMH PUCKaMHU.

3axaiouenue. B 3aKI04€HUE MOXKHO CHENATh HECKOJBKO Ba)KHBIX BBIBOJOB,
Kacaromuxcs BbIOOpa 3pPEeKTUBHOM CTpaTernu ropoJa U pa3BUTHUs €ro OpeHa:

ObecrnieueHre  COOTBETCTBUSL ~ peajusiM  COBPEMEHHOW  m100anbHOM
KOHKYPEHIIMU TOPOJOB WJIM WMHBIX TEPPUTOPHUM TpeOyeT HampaBIECHHOTO
MPOJIBUKECHUS;

O¢ddexTrBHOE MPONBIKEHUS TOpoAa (TEPPUTOPHH) MOXKET CIOCOOCTBOBATH
CO3JIaHUI0 CUJILHOTO OpeHja W o0ecrneuuBarTh NIO0ATbHYIO MPUTATaTeIbHOCTh
TEPPUTOPHUH;

OddexkTuBHOE NPOABMKEHHE TOpoAa (TEPPUTOPUU) MOXKET B CpEIHEM
MPUBJIEKATh 3HAYUTEIHHO O0NbIINE 00BEMBI HMHBECTHUIINIA;

Pa3merienHple Ha TEPPUTOPUU TOPOJIOB C CHUIBHBIMHU OpeHmamMu OOBEKTHI, U
npeajiaraeMbple Ha MX TEPPUTOPUU TOBAphl, W YCIYyrH, OyayT OIICHUBATHCS B
CPEIHEM BBIIIE aHAJIOTUYHBIX B APYTUX rOpoaax;

[IpaBunbHBIN BBIOOP CTpaTErMUECKON MO3WIIMU, B COOTBETCTBUU C KOTOPOM
OCYIIECTBISICTCA MPOABUKEHUE TEPPUTOPUH, IMO3BOISET CPOPMUPOBATH €€
YHUKaJIbHYIO IIEHHOCTHYIO OPUEHTAIIHIO, @ TEM CaMbIM, CO3/1aTh CUJIbHBIN OpeHT;

Hns Tepputopun, He oOjagaromield MEpBOHAYAIBbHO  BBIPAKEHHOMU
UJECHTUYHOCTBbIO, MOXKHO CO37aThb HOBBIA PBHIHOYHBIM 00pa3, MO3BOISIOLIUI

3aKpeNuTh €€ KOHKYPEHTHBIM CTaTyC WM CHOpPMHUPOBATH HOBBIM PBHIHOK,
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aCCOLMUPYEMBIN TOIBKO C 3TOM TEPPUTOPHUEH;

JUis  TeppuTOpUH C yXKE CIOXKUBIIMMCS OpeHJAOM U NEpPCHEKTUBHOM
OpUEHTAlME  MOXKHO  CO37aTh  JOINOJIHUTENbHbIE  aTpuOyThl  IIEHHOCTH,
o0OecreunBarolue €€ NPUOPUTETHBIM BHIOOP MO CpPaBHEHHIO C JAPYTUMHU

MOAOOHBIMH OOBEKTAMH.

Cratps moAaroTosiieHa npu noxajepxkke rpanta Ha HUP 3a cuér cpencts
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OCOBEHHOCTHU MAPKETHUHTA B3AUMOOTHOIIEHUM C
KJIMEHTAMU ABTOMOBUWJ/IBHBIX TUJIEPOB

AHHOTAUA

PaccmarpuBaroTcss BONpPOCHI, CBsI3aHHBIE € (OPMHUPOBAHMEM AaBTOJIUIIEpAMU
HNOJUTUKY B3aUMOOTHOILIEHUH € KIMEHTaMH Ha PbIHKE MPOAaX aBTOMOOWIIEH.
OnpeneneHo, YTO HampaBJICHMs, TEXHOJOTMH W METOJbl B3aWMOOTHOLIEHUH C
KJIIMEHTaMH JIOJDKHBI BBICTPAaWBaThCA C YYETOM TEHACHLUN pAa3BUTHSA pBIHKA
OpofaXX aBTOMOOWJIEH, a Takke (POPMHPYEMBIX C YYETOM JTOrO NAaTTEPHOB
noBeneHuss norpeoureneil. CoBpeMEHHblE TEHJIEHUUH pPa3BUTHS  PHIHKA,
00yCJIOBJICHHBIE PACHPOCTPAHEHUEM IIPOLIECCOB LU(PPOBU3ALMU HAa MHOXKECTBO
chep mpomax, CTaBAT HEOOXOAMMOCTh HEOOXOAMMO pemiarb MpoOJIeMbl
COCIMHEHUA OHJaliH u o¢dnaiiH-B3auMoAeicTBUS B mnpojaxax. I[lpum sTom
HEO0OXOIMMO YYHUTBIBATh, YTO TPaHCHOPMHUPYETCSI OM3HEC-MOAEIb PbIHKA MPOAAXK
aBTOMOOWJIEH, TJ€ BaXHbIM TPEHJOM SBIISIETCS HE BIAJICHHE, a IOJIb30BAHME
apromooOmiieM. [Ipu nocrpoennn 3p(HEeKTUBHBIX U B3aMMOOTHOILLIEHUN aBTOJUIIEPY
CIIeyeT BBIIBUTh OCHOBHBIE TpPYIIbl KIMEHTOB U, (OKyCHPYACh Ha UX
NOTpEeOHOCTSIX W TpeOoBaHUSAX,  pa3paboTarb  KOHKPETHBIE  IIE€JIEBHIC
MapKETUHTOBBIE IPOIPAMMBI U CTPATETMHU B3aUMOCHCTBUS.

KiroueBble cioBa: aBroauiep, pPHIHOK MpOAak aBTOMOOWJIEH, MapKeTHHT

B3aHMOOTHOIIIEHUH, KJINEHTOPUEHTUPOBAHHOCTD, IaTTEPHBI IIOBEICHUS
KJIMEHTCKUX TPYMII.
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FEATURES OF MARKETING OF RELATIONS WITH CLIENTS OF
AUTOMOBILE DEALERS

Abstract

The issues related to the formation of car dealership policy of relations with
customers in the car sales market are considered. It was determined that the
directions, technologies and methods of customer relations should be aligned with
the trends in the development of the car sales market, as well as patterns of
consumer behavior formed with this in mind. Current market trends, due to the
proliferation of digitalization processes to a multitude of sales areas, put the need
to solve the problems of online connection and offline interaction in sales. It
should be borne in mind that the business model of the car sales market is being
transformed, where the important trend is not car ownership, but car use. In
building effective relationships, the car dealer should identify the main groups of
customers and, focusing on their needs and requirements, develop specific targeted
marketing programs and interaction strategies.

Keywords: car dealer, car sales market, relationship marketing, customer
orientation, customer group behavior patterns.
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FEATURES OF CUSTOMER RELATIONSHIP MARKETING CAR
DEALERS

B coBpeMeHHBIX YCIOBHSIX JOCTATOYHO CIOXHO JOOUTHCS YCTOWYHBOTO
MOJIOXKEHUS OpPTraHu3alui Ha pbIHKe. J[J11 3TOro HEOOXOAMMO MPUIIAraTh CEphE3HbIE
yCWIHS, T.K. KOHKYPEHTBI IIOCTOSHHO Pa3BHBAIOTCA W COBEPIICHCTBYIOTCS.
VYenemHocTh AeSITeIbHOCTA OPraHU3alUy 3aBUCUT HE TOJBKO OT 3(PPEKTUBHOCTU
BHYTPEHHUX OW3HEC-IIPOLIECCOB, OOJbIIOE 3HAYEHHE UMEIOT U B3aUMOOTHOILLIECHUS
C oTpeOUTeIeM.

Bomnpocsl opranuzanuu 3¢p(HeKTUBHOTO B3aUMOJEHUCTBHS C MOTPEOUTENAMHU
JUISl TIOBBILUEHUSI MX YIOBJIETBOPEHHOCTU B HACTOSILIEE BPEMs PacCMaTpHUBAIOTCS
MHOTMMH OpTaHM3alMSIMH KaK OJMH U3 KIIOYEBBIX KpuTepueB 3(hdekTuBHOCTU
XO34MCTBEHHOM [NEATENIBHOCTU. Takoe NOJoXKeHHE Aesl OOyCIOBIEHO TEM, UTO

B3aMMO/ICHCTBHE, HATPABICHHOE HA YIOBIETBOPEHHOCTH MOTPEOUTENEH, SIBISETCS
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OCHOBOU Jy1si JOPMUPOBAHMS HX JOSILHOCTH. A TIOTPEOUTENBCKAS JIOSITLHOCTh, B
CBOIO Ou€pe/lb, SBISETCS BaXXHBIM YCJIOBHUEM YCHEIIHOTO (YHKIMOHUPOBAHUS
1100011 OpraHu3anuu.

OnHOM U3 BaXXHBIX KIMECHTOPUECHTUPOBAHHBIX C(ep AESITEIBHOCTH SBISETCS
NEATEIbHOCTh MO MpoJakaM aBTOMOOWJIEH M TEXHUYECKHX CPEICTB. 311eCh Yy
MOTPEOUTENCH BBICOKHME OXHIAHUSI: WM HYXEH KOMQOPT, CKOpPOCTh U
MHOTOOOpasue BwIOOpa. Eciam pasbpme 1100ambHOM 3amadeld  aBTOMOOMIIBHBIX
JUIepoB ObUIO MPUBECTH KIHUEHTAa B aBTOCAJIIOH, TO B COBPEMEHHOM MHpE IpHU
Pa3BUTHUU UHTEPHET-TEXHOJIOTUM OHU CTapAIOTCA ClIEeNIaTh TaK, YTOOBI «aBTOCAJIOH»
mpuies K HuM. Tenepsb JJist Toro, YTOObl COOTBETCTBOBATH OKUAAHUSIM KIIMEHTOB B
aBTOMOOWJIBHOM cdepe, HEe0OXONMMO JMHAMHUYHO MEHSTHCS, YCIeBas 3a
Pa3BUTHEM TEXHOJIOTMI MapKETHMHTa B3aUMOOTHOIIECHUN C KJIMEHTAaMU, B CBSI3U C
YeM aKTyaJlbHOCTh M Ba)KHOCTh PacCMaTpUBA€MOW B CTAThe€ TEMbl MUCCIEAOBAHUS
OUYEBH/IHA M HE BbI3bIBaeT coMHeHui. llenb ucciaenoBaHusi — MpoaHaIU3UPOBATH
TEHJICHIIMM MapKETUHTa B3aHMMOOTHOIICHUN C KJIMEHTaMUd Ha aBTOMOOMJIHLHOM
PBIHKE, U3YYUB 0COOCHHOCTH B3aUMOOTHOIIICHUI aBTOIUIIEPOB C KIIMEHTAMH.

[IpoGnema B3aMMOAECHCTBUS C KIMEHTAMH JI0CTATOYHO IIUPOKO UCCIIEI0BaHA
B HAyYHOM U MPAKTUYECKOM JUTEparype N0 MapKETUHIy U MEHEIKMEHTy. B
paboTax OTEUECTBEHHBIX U 3apyOCKHBIX YUEHBIX MPEICTABICHBI TECOPETUUECKHUE
KOHIEMIHUU (HOPMUPOBAHUS KIMEHTCKOM JIOSJIBHOCTH, 0OJiee TOTrO, B TMOCJEIHUE
NECATUNICTUSI U3 OOIel HAyYHO-TIPAKTHYECKOU cdepbl MapKETHHTa BBIIEIUIOCH
OTJEILHOE HalpaBlI€HWE — MapPKeTHHT B3auMooTHomleHud (relationship
marketing), TIOHMMaemas KaK KOHIICHIUS  IOCTPOCHHUS  JOJTOCPOYHBIX
B3aMMOBBITOJJHBIX OTHOIIEHUI C KIIOYEBBIMU MAPTHEPAMHU, B3aUMOICHCTBY FOLITUMU
Ha pBIHKE: MOKYIATeIsIMH, MOCTABIIUKAMHU, TUCTPUObIOTOpaMu. B paMkax TaHHOTO
HampaBJICHWsI ~ pa3padaThIBalOTCS  pa3HOOOpa3HbIE  METOIMKH  aHaIM3a
YIOBJIECTBOPEHHOCTH KJIMEHTOB C TO3WIMM MapKETUHTa, a TakKe MNPUHIUILI U
MeTonbl (POPMHUPOBAHMS W PaA3BUTUS KIMEHTCKOM JIOSJIBHOCTH, TMOCTEIEHHO

pacmmpAaCTCsa KPYT UCIIOJIb3YCMbIX HHCTPYMCHTOB MAPKCTUHTA JIJISI IIPUBJICHCHUA U
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yAEPIKaHUSI KITUEHTOB.

Bompocel MapkeTWHra B3aMMOOTHOILICHHUW TMPEACTABICHBI B  paboTe
BCEMHPHO U3BECTHOTO CIEIMANINCTa B 001acTH MapKeTuHra npodeccopa dununmna
Kotniepa «YmnpaBnenne B TperbeM ThIicaueneTun: Kak co3marb, 3aBOoe€BaTh U
yaepkath pbIHOK» [5]. B panHOil paboTe 0COOYI0 IEHHOCTH MPEIACTABISIOT
npenjaraéMble  aBTOPOM COBPEMEHHBIE IPUEMBl MAapKETUHIOBBIX METOJIOM U
IPOLIEAYP, OCMBICIEHUE KOTOPBIX € MO3WLIMU OOIIEMHUPOBOTO MApKETHUHIA JAET
BO3MOXKHOCTh JUJII  CHEIHUAIMCTOB TpaHCHOPMUPOBATH HX B POCCHUCKYIO
JICVUCTBUTEIBHOCT.

PabGora mnpakrtuueckoro OusHec-koHcynbraHTa Bukropum Illyxar «Kak
MPUBJICYb U YIIEPKaTh KIMEHTA, Win [103UTUBHBIN B3I HA ONPOAAXHd BO BpeMs
Kpusuca» [13] packpbIBaeT MPaKTUYECKYIO CTOPOHY BbICTpauBaHUs 3(P(EKTUBHBIX
OTHOLIEHUH C KIIMEHTAMH CO CTOPOHBI INIABHOIO aKTOpa MPSMOI0 B3aNMOJIEUCTBUSA
— a UMEHHO MpojaBLa. TeXHOJOruU MPOJaX, PEKOMEHIYyEMbIE aBTOPOM, B CBOEHU
OCHOBE OpPHEHTHPOBAHBI HA BO3MOYKHOCTH, 3AJIO)KCHHBIE B CUCTEME MapKETHHIa
B3aUMOOTHOIIIEHUH.

Pabora MupoBoro skcnepra B oonactu cepuca [[xona [loyna «JlosuibHbIi
KJIMeHT. Kak nmpeBpaTuTe pa3srHEBAaHHOTO MOKYIATENs B JOBOJIBHOTO 3a 60 cexyHa»
[12] umeeT 0coOyr0 LIEHHOCTh KaK «METOAMYECKOE MOCOOHEe» MO BBICTPAWBAHUIO
CTpaTeruy CepBUCAa B TMPOILIECCE B3aUMOJEHUCTBHS «OW3HEC — KIMEHT». B
3apyOeKHOI HAay4yHOW cpelleé aKTUBHO HCCIEIYIOTCS KOMIIOHEHTHI MapKETHHIa
OTHOLIEHW. B wyacTHOCTH, WccinenoBaTeny MOMBITATNCh BBIICIUTh KIIOYEBbIE
(dakTOoppl MapKETWHIa B3aUMOOTHOILIEHUHN, KOTOpPbIE OKa3bIBalOT HauOOJIbLIEE
MOJIOKUTEJILHOE BIMSIHUE HA MPOJIAXKHU.

Chattananon u Trimetsoontorn ompenenus JoBEepUe Kak KIHO4YEeBOM (akTop,
CBSI3aHHBIA C YCHEIIHBIM YIIPaBICHUEM B3aUMOOTHOIIEHUSAMU. OHH ONpPEAEIINIIN,
4yTO 0€3 AoBepus Ou3Heca Bpsi JId OCTPOUTD JIOSITBHOCTD KIIMEHTOB [17].

Firdaus u Kanyan Takxe ornpenesnsitor BaXXHOCTb 10BEpUsl B POPMUPOBAHUU

YCHENTHOTO MapKETUHTA OTHOIIEHUH ¢ KkimeHTamu. OHU pa3paboTaiu HHCTPYMEHT
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c 3l-smemeHTamu, 4YTOOBI ONPENETUTh KIIOUEBBIC AaCHEKThl IMO3UTHUBHBIX
otHomieHuil. MccrenoBarenu oOnNpeAenuiiv, 4TO B MapKETHHIEe OTHOILIECHUN C
KJIIMEHTaMH TOJOKHUTEIBHO KOPPEIUPYET C JIOSIILHOCTHIO KIMEHTa Takou (akrop,
KaK Ka4eCTBO OKa3aHHbIX yciyr [18].

Ostergaard u Fitchett ormedaroT, 4TO yCHENIHbIH MapKETUHI OTHOIICHHUI
bopMHpYIOTCS Yepe3 coIMaibHbIe OTHOMEHUs. KomMmaHuu AOKHBI HE TOJBKO
MOCTAaBJIATh TMPOAYKIMIO, OHW JODKHBI  CIOCOOCTBOBaTh  (POPMUPOBAHHIO
COLIMAJIBHBIX OTHOIIEHWH, OCHOBAHHBIX HAa BBICOKOM KayeCTBE OOCIy)XKHBaHUE
KJINEHTOB, IOBEPUH U HAJIC)KHOCTHU [22].

Bush, Underwood u Sherrell o6pamiator BHUMaHue Ha TO, YTO MPEANPUSATHS
C CHUJIbHBIMH OTHOIIEHUSIMU C KIIMEHTAMH TOJyYarOT BBITOJIBI OT KEJIaHUsI CBOUX
KIIMCHTOB TUTATUTHh OoJjiee BBICOKYIO TIeHy. Korma KIMEHTBl dYyBCTBYIOT
MOJIOKUTENIFHYIO CBSI3b C OM3HECOM, OHM MEHEE CKIIOHHBI MEpEeKIIovaThcs Ha
Jpyryue OpeH/bl, KOra IeHbI MOBBIIIatoTes [16].

Miquel-Romero, Caplliure-Giner nu Adame-Sanchez Ttakke HaOmOIaTH
CWIbHYIO B3aMMOCBSI3b BBICOKOTO YPOBHSI OOCTY>KHMBaHMSI KJIMEHTOB W YYBCTBA
YIOBJIICTBOPEHHOCTH, TOBEPHS KIMCHTOB K KommaHuu. OHM YCTaHOBWJIHM, YTO,
KOT/Ia KJIMEHTHI YyBCTBYIOT MTO3UTUBHBIC OTHOIIECHUS C KOMITAHUEH, OHU B OOJbIIIEH
CTETICHU TOTOBBI MPUOOPECTH IPYTrHe KaTeropuyd TOBAPOB, MpEIaracMbIX STOH
koMnaHnuu [21].

Ha  ocHoBanum  TpUBEACHHBIX  TOJIOXKEHUW  MOXXHO  BBIJCIHTH
OTPENIEISAIONIYI0 pPOJIb KadecTBa CEpBUCAa B TPOIECCE B3aUMOOTHOIIECHUN C
KJIMEHTaMHU.

CrnenyeT OTMETHTh, UYTO HECMOTPSI Ha 3HAYUTEIbHBIN 00BEM HCCIIENOBAHUN
10 paccMaTpPUBAEMOMY BOTIPOCY, HE BCE aCIEKTHI ATOW MPOOJIIEMBI JOCTATOYHO
pa3paboTaHbl. XapaKTepHOW JaKyHOW i JaHHOW OOJacTH WCCIeAOBaHHMA
SBIIICTCSI MPAKTHYECKUH KOMITOHEHT, B YAaCTHOCTH, TIPHUKJIQJHOH acHeKT
MapKETHUHTA B3aUMOOTHOIICHHH TPUMEHUTENBHO K cdepe Mpofak aBTOMOOMICH 1

TCXHUYCCKHX CPCACTB.
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Crenuuynble OTpacieBble XapaKTEPUCTUKH OKa3bIBAIOT CYIECTBEHHOE
BIMSIHUE Ha TMPOIECChl B3aMMOOTHOLIECHUN C KIMEHTAMH, a TaKXe Ha BBIOOP
KOHKPETHBIX MHCTPYMEHTOB YIIPABJICHUS B3aUMOOTHOILICHUSIMU C KIMEHTamu. B
ATOW CBSA3M TEHJCHLMM Pa3BUTHs pPhIHKA MPOAAK aBTOMOOWJIEH CKa3bIBAlOTCSA Ha
M3MEHEHHH MMaTTEPHOB MOBEICHUS MOTPeOUTENEH phIHKA.

['mnote3a uccieqoBaHus: TCHACHIIMN U (AKTOPBI PA3BUTUSA PHIHKA MPOAAXK
aBTOMOOWIIEH BIMSAIOT HA U3MEHEHHE MMATTEPHOB MOBEICHUS MOKYIIATENEH, a TAKKe
GOpMUPYIOT BEKTOp MapKeTHHIa B3aWMMOOTHOLIEHUN C KJIMEHTaMH Ha pPBIHKE
poAaX aBTOMOOMIIEH.

B kauecTBe METOIOM MCCIIEOBAaHUS UCIIOJIb30BAHBI:

1. Metonsl moucka W aHaidu3a WHGOPMAIMM: TOUCK HHPOpPMAIUU U3
opUIMaNbHBIX HMCTOYHHUKOB, JIOCTOBEPHOCTh KOTOPBIX TapaHTHUPOBAHA; IOMCK
uHpOpMaIIK, KOTOpasi MOMJICKHUT JOMOTHUTEIILHOMY aHaju3y U TEPETpOBEPKE;
METOJbl aHaju3a, CUCTEMAaTH3aluu M OOpadOTKM pe3ysbTaToB, B TOM YHCIE
crienu(puuecKre METOIbl MAPKETUHIOBBIX UCCIIETOBAHUMA.

2. Meronbl 00OCHOBaHUSI  PE3yJbTaToOB:  ampoOaiusi  pe3ysbTaToB
WCCJIEIOBAHUS; CPABHEHHE TEOPETHUUECKUX MPEANOJIOKEHUN ¢ padoTamMu Jpyrux
aBTOPOB.

Ha mnepBom »Jrame wucciaenoBaHus MNPOAHAIU3UPOBAHO COBPEMEHHOE
COCTOSIHUE POCCUNCKOTO PhIHKA MTPOJIaXK aBTOMOOUJICH.

Ha paHHBIE MOMEHT cuTyaldsi Ha POCCHUHMCKOM pPBIHKE II0 MPOJAXKe
aBTOMOOWJIE J0CTaTOYHO HeonHO3HayHas. C OJHOW CTOPOHBI, MPUCYTCTBYET
3HAUUTEJIbHAsI HECTAOWJIBHOCTh B 3KOHOMHYECKOW M MOJIUTUYECKOW cdepax, C
JIPYrod — POCCHUUCKHI aBTOPHIHOK 3aHUMAET KIIIOYEBYIO TO3HMIIMIO B COBITE
NPOAYKIUHU OOJIBIIOrO KOJIMYECTBA aBTOMPOU3BOAUTEIICH.

Boinenensl OCHOBHBIE TpyMIbl  (AaKTOPOB, BIHSIONIUX Ha Pa3BUTHE

paccMaTpuBaeMoro peiHka (puc. 1).
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Pucynok 1 — @akropbl BIMSAHUA HA PHIHOK NPOAAaXK AaBTOMOOUJIEH
[CocTaBieno aBropom|

Takum o00pa3oM, OCHOBHBIE BBIJCJICHHBIE TPYIIbl (PAKTOPOB — ITO
JOJITOCPOYHBIE, KPATKOCPOUHBIE U UH(PACTPYKTYPHBIE.

3a mocneAHHE HECKONBbKO JEeT TMOJOKEHHE aBTOMOOMJIBHBIX KOHIIEPHOB
3HAYUTENBHO YXYAIIMIOCh. B 3TOT mepron Ha phIHOK OKa3bIBaJIO KOJOCCAIBHOE
BO3JICHCTBUE Cpa3y HECKOJIBKO (PAKTOPOB, TAKUX KaK YCTAHOBICHUE CAHKIIMOHHBIX
Mep, PE3KO€ HM3MEHEHUE MOJIUTHUYECKOW CHUTyallud, a TaKK€ HEMOCPEICTBEHHO
HPKOHOMHYECKAsI CUTYyallMsl BHYTPU CTPAHBI.

B Oonpiieit cremneHM HETaTUBHO BIUSAIOT Ha Pa3BUTHE pPBIHKA TPOAAXK
aBTOMOOWJIEH  JOJATOCpOYHbIE  (DakTOphl,  Takhue  KaKk  HecTaOwibHas
BHYTPUIKOHOMUYECKAs] CHUTyallus, B TOM YHUCJIE YKECTOUEHUE HAJIOrOBOM
MOJINTUKU, HU3Kasl JOCTYIMMTHOCTh KPEIUTHBIX PECYPCOB M UX BBICOKasi CTOUMOCT,
najieHue J0XOJ0B HACENIEHUS] M KaK pe3ylbTaT — COKpAIlEHHE MOKYIAaTEIbCKOrO
cupoca. BnusHue — KparKOCpOYHBIX  (PAKTOPOB  CHUTYaTHUBHO,  BIIHMSHUE
MHQPACTPYKTYPHBIX (PAaKTOPOB B OOJIbILIEH CTENIEHN TO3UTUBHO.

Ha nanHblii MOMEHT Ha POCCHICKOM pBIHKE MO TPOAaXe aBTOMOOUIICH

JIOBOJILHO BBICOKHMM ypOBEHb KOHKypeHIMH. Ha poccuiickoM aBTOMOOUJIBHOM
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pBIHKE MEXIy COOOM CONMEpPHHYAET OrPOMHOE KOJIMYECTBO  Pa3IUYHbBIX
aBTOMOOWJIBHBIX KOMMAaHUN — 371eCh NPEJCTaBIEHbI MPAKTUYECKH BCE OpEeHIbI
aBTOMOOWJIEH CO BCETr0 MHUpA, OT OIOMKETHBIX 1O 3IUTHBIX. [Ipu TakoM ypoBHE
KOHKYPEHIIUM KOMITAaHWM BBIHYXKJCHBI BKJIAJbIBATh OTPOMHBIC CpPEICTBA B
MPOABUKEHUE CBOMX OpPEHIOB, B MOBBIIICHUE KaueCTBA OOCTY>KUBAHUS U Pa3BUTHE
TUICPCKUX IIEHTPOB, a TakKe W B OCTalbHbIE Cepbl MapKETHHTOBOU
JesTeNIbHOCTH. MHorue 3apyOekHble aBTOMPOM3BOAMTENIN BBIMYCKAIOT IS
POCCUHCKOTO pbIHKa 0COObIe MOAMGUKALMK aBTOMOOWJIEH, aganTupys UX MOJ
POCCHICKYIO ayAUTOPUIO IS 3aBOEBAHUS OOJBIIETO KOJTUYECTBA HOBBIX KIMEHTOB
Ha CTOJIb PUBJIEKATEIILHOM PBHIHKE.

[Ipu OrpoMHOM KOJUYECTBE ABTOMOOWIBHBIX MapoOK, CYIIECTBYET JIHIIIb
HECKOJIbKO PAa3MYHBIX TPYMI M aJbsIHCOB, KOTOPBIE BKIIOYAIOT B ceOS Cpazy
HECKOJIBKO KOT/Ia-TO HE3aBUCUMBIX OpeHn0B. Ha MaHHBIII MOMEHT OCHOBY BCETO
aBTOMOOWMJIBHOTO MHUPOBOTO PHIHKA COCTABIISIET IMIECTh KPYIMHEHIINX KOPITOPAITHIA:
General Motors (CIIA), «Onenb», «Caab»; Ford (CILA), «Ma3zna», «Aryapy;
Toyota (SAmonus); Volkswagen Group (I'epmanus), «Aymm», «Pommc-Poiicy;
Renault-Nissan (Opannus — Anonust); Daimler Chrysler (I'epmanus — CIIA).

Uro kacaeTcs KpYyMHBIX KOMIAHUW BTOporo jmienoHa - Peugeot, Fiat,
Hyundai, Honda, Mitsubishi, — oHu B 11000i1 MOMEHT MOTYT OBITh MEPEKYIICHBI
OIHOW M3 KOMITAHWIA TIEPBOTO dIleNoHa. Takoe n3MEeHEeHNEe MOXKET MPUBECTH JIUIIIh
K HE3HAYUTEIbHBIM TIEpeMEHaM Ha pbIHKE, HO 0a30Bas CTPYKTypa MHUPOBOMH
IIPOMBILIUIEHHOCTH yXke chopmupoBanack. HecMoTps Ha TO, 4TO MPOAOIDKAIOT
MOSIBJISITHCSI HOBBIE MapKH aBTOMOOWIICH, OHM, KaK MPABHUIIO HE HaOUPaIOT 0CO00i
MOMYJISIPHOCTA Y TIPOU3BOJIATCSI B OMPEACIICHHBIX CTpaHaX C OPUEHTUPOBKOW Ha
JIOKaJNbHBIA CErMEHT MoKymnarened. Torma kak OOJbIIYI0 YacTh PhIHKA 3aHUMAIOT
MIPOBEPECHHBIE BPEMEHEM, pACIOIOKHUBIINE K ce0e ayIuTopuro OpeH.IbI
aBTOMOOMJIEH.

HawnGomee KpynmHBIMH WTPOKaMU phIHKA TMPOAAXK SBISIOTCS aBTOIWIICPHI,

KOTOpBIE TIPENCTaBICHbl B (HOpPME XOJJAMHTOBBIX CTPYKTYpP, OOBEIUHSIOIINX
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HECKOJIbKO OpeHII0B aBTOMOOwIieh. Jlwiiepsl B CBOE€ BpeMsl YCIEIW 3aBOEBaTh
JIOBEpUE ayIUTOPUU U 3aKPENHUTh YCTOMYMBBIC NTO3ULIMU HA pbIHKE. HekoTopelie u3
HUX CICHHAIU3UPYIOTCS Ha HEOOJbIIOM KOJIMYECTBE MPOJABAEMBIX MapoOK
aBTOMOOWJICH, JIpyrHe ke, HaoOOpOT, CTaparoTCcsl OXBAaTUTh KaK MOXHO OOJbIie
aBTOMOOMJIbHBIX OpeHoB. B Poccun Ha 1 staBaps 2019 roga npeactasieno 3450
JTUJIEPCKUX WEHTPoB, W3 HUX 533 nmunepckux neHtpa (15,4%) mnpencraBisiior
UMHTEpEeChl MpeMUaNbHBIX Mapok [1]. OnuH auiepckuil LEHTp B HalIEH cTpaHe
peanmuzoBai B 2018 1. B cpenHeM 485 HOBBIX JIETKOBBIX aBToMOOuUJeH. [1pu aTom B
3aBUCUMOCTH OT CETMEHTa OH 3aMETHO OTIHh4aercs. Tak, TUIEepPCKHE ILEHTPbI
npeMuyM-0peHaoB no utoraM 2018 romga B cpeaHeM peanu3oBaid 282 HOBBIX
aBTOMOOWJIL, a B MacCOBOM CETMEHTE JaHHBIA pe3yapTar cocTaBui 522
aK3emIusipa [7].

Jlo HegaBHEro BpeMEHM POCCUUCKUI PHIHOK MPENICTABIISI COOOM coueTaHue
JIByX KPYMHBIX CETMEHTOB — OT€UECTBEHHBIX U UMIIOPTHBIX aBTOMOOMIIECH. A yXke K
2017 rogy okoHYaTeIbHO C(OPMHUPOBAICS €IIE OAUH CETMEHT, MO OOJIbIICH YacTh
BBITECHUBIIIMNA BCE OCTAJIbHBIE M 3aHABIIMK CaMyio OOJIBIIYIO JIOJIF0 BCETO
aBTOPbIHKA — WHOCTPAHHBIC ABTOMOOUWIM POCCUMCKON cOOpKU. 3a MpouIieAliue
HECKOJIbKO JIeT B Poccum cTajam CTpPEeMHTENbHO OTKPBIBATHCS aBTOCOOPOUYHBIE
NPEANpPUATUS BEIYIIUX 3apyOeKHBIX MPOU3BOAUTENECH, UYTO, Kak CJEACTBUE,
MPUBEJIO K 3HAYUTEIHHOMY YBEJIMYCHHUIO JOJIM MPOAaXK WHOMAPOK POCCUUCKOU
cOOpKH.

Anamutndeckoe areHTCTBO «ABTOCTAT» B MapKkeTMHrOBOM OTYETE
«CTpyKTypa U MPOTHO3 IMapKa JIETKOBBIX aBTromoOused B Poccum» mpemncTaBuiio
uHOpPMAIMIO O YHUCIEHHOCTH POCCHUUCKOTO aBTomapka. B mocnemnue rona
OTpaciib BBINUIA U3 (Pa3bl CTarHalMM U COCTOSIHUE POCCHMCKOTO pPhIHKA IMPOJAK
aBTOMOOWIJICH XapaKTepU3yeTCs MOJIOKHUTEIbHON TUHAMUKON C HE3HAUYUTEIhHBIM
poctom o0beMoB cObiTa. Craructuka 3a 2017-2018 roasl CBHUIETEIBCTBYET O
MO3UTUBHOM pe3ynbrare. 3a 2018 rom, mo HUTOroBBIM JaHHBIM AccouHanvu

eBporeiickoro 6musneca, B Poccun 6pu10 mpogano 1 muH 800 Thicsy 591 HOBBIM
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aBToMoOmIb. [lo cpaBHeHMIO ¢ 2017 romom 3adukcupoBan poct nmponax Ha 12,8%

(puc. 2).

Honda | 110,0%
Mitsubishi | 86,6%
Skoda | 30,7%
Kia 25,1%
Mazda | 22,3%
Suzuki | 20,3%
BMW | 18,7%
Volkswagen 1 17,9%
Jaguar 1 16,8%
IVECO | 16,6%
Napa E——— 156%
SsangYong 1 15,4%
Toyota i 15,1%
Hyundai | 13,0%
Hyundai Toyota SsangYong M Jlapa IVECO
Jaguar Volkswagen m BMW Suzuki Mazda
Kia Skoda Mitsubishi Honda

Pucynok 2 — /luHaMuKa poAaK aBTOMOOMJIEH HA POCCUIICKOM pbIHKe, 2017-
2018 rr. (mo mapkam) [CocTaBiieHO aBTOPOM]

[TonoXuTeNnbHY0 AMHAMUKY MOKa3aJdd JBE TPETH MAPOK, MpUYEM Haubosee
BBICOKHIH POCT MpoAak HabIomaeTcst Mo TakuM Mapkam, kak Jlama - Ha 16% (10
360 toicsu), Kia - Ha 25% (228 Thicsu), a Hyundai - Ha 13% (179 ThiCSY).

CymiecTBeHHBIN MpUPOCT Moka3zana Skoda, 4To O0OYCJIOBJIEHO CTapTOM
POCCHICKOTO MPOU3BOJICTBA, B CBA3U C YEM YBEJIMYMWINCH MPOAAKU KPOCCOBEPOB.
JluHaMuka B TNpPEeMUYM-CEIMEHTE B OCHOBHOM oOTpuilareibHas. VIckimroueHue
coctanisieT Mapka BMW - poct nponax Ha 19% (10 36 ThIicsI4), Mepcenec - poct
mumib Ha 2% (44 teicsun), Lexus — poct Ha 3% (24 ThicsuM), COBIT aBTOMOOMIICH
Audi causucs Ha 4% (16 TeicsY).

Ha pucynke 3 mpencrasmen TOII-10 mapox HauOonee MmpoaBaeMbIX

aBTomMoOwmien B nuHamuke 3a 2018-2017 rr.
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Pucynok 3 — TOII-10 mapok Han0oJiee nmpogaBaemMbix apTomoomiei B 2018-
2017 rr. [CocTaBieno aropoMm 1o [10]]

B 2018 1. poccuiickum Oectcemiepom crana Jlama Becra: mpomano 108
ThiCcsiY MamuH. JlaHHas poccuiickasi Mapka AEMOHCTPUPYET HaumOosee BBICOKUN
MPUPOCT MpoJax B paccMarpuBaemoit auHamuke — Ha 40,2%. Kpome nee 100-
THICSYHYIO TUIaHKY TipeBbiciiin mpoaaxku Jlama I'panta (106 teicsy) m Kia Rio
(uyth Oombiie 100 Teicsiy). Ilpupoct nmpomax Jlama I'panta coctaBun 13,5%,
3HAQYUTENIbHO BbIpoCHM mpoaaxu wmapku Jlama Jlapryce — mnHa 31,2%.
[IpumedarenbHo, yTOo mponaxu aromoOmis Jlama XRAY BhepBble MOKazaiu
MTOJIOKUTEIBHYIO TNHAMUKY — @ UMEHHO yBEIUYWINCH Ha 4,5%.

Poct peiaka B 2017-2018 rogy coctosicss BO MHOTOM Ojaromapsi Mepam
TrOCyJJapCTBEHHOW TMOAJIEPKKH, HAMNpPaBIEHHON Ha CTUMYJIHPOBAaHUE CHPOCA.
[ocynapcTBeHHOe (hrHaHCHMpOBaHUE 0a30BOTO KOMILIEKCA MOAJEPKKHU CIpoca Ha
HOBBIC aBTOMOOWIM M 0OmecTBeHHbI TpancnopT B 2019 rogy cocraBuio 11,9
miapa pyorneit (B 2018 rogy Owuo 31,9 mupa), vacTb KOTOpPOWM MOMaeT Ha
NOJJEP/KKY JIBTOTHOTO JIM3MHIA KOJECHBIX TPAHCIIOPTHBIX CPEACTB (B TOM YHCIE
«Pycckuit arau» u «Cpoe aeno») — 4,9 mupp pyOneid, Ha JIbIOTHbIE aBTOKPEAUTHI

(B Tom umcie mporpammsl «llepBoiit aBToMOOMIEY 1 «CeMEeHBI aBTOMOOMITBY) —
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3 mupp [8].

HecMoTpss Ha TO, 4TO PBIHOK JIBa MOCJEIHUX TIOAA POC, OH BCE €IIe He
noctur ypoBHs 2013 roga. /IluHamuka B pa3HbIX perMoHax OTIMYAETCs — Kak B
OTHOIIICHUY PhIHKA HOBBIX aBTOMOOMUIIEH, Tak U ¢ mpoderoM. Takke B 3aBUCUMOCTH
OT pErvuoHa pa3MYaroTCs IMOKa3aTesd IO Mpoja)kaM MalluH U IO KOJMYECTBY
apromoOwmiierd Ha 1000 xuteneil. Mexy TeM CTPyKTypa pPOCCHKWCKOIO pBIHKA
MIOCTETIEHHO MeHseTcs. HecoMHeHHO, YTO MEHsIeTcs U MOBEACHHE MOoTpeduTenei
Ha JIaHHOM pPBIHKE.

B 9T0if cBsI3M Ha BTOPOM 3Tare MUCCIESIOBAHMS BCTAJ BOMPOC O BBISIBICHUU
TUIUYHBIX [TATTEPHOB MMOBEACHUS MTOKYTIATENeN Ha pacCMaTpPUBAaEMOM PhIHKE.

Heo0xoqumMo OTMETHTH, YTO B TEUEHHUE MOCIEAHUX TPEX JIET KOJIUYECTBO
BU3HUTOB TOTEHIMAIBHBIX MOTpeOUTENeH B AWIEPCKUE LEHTPHI U TECT-IPaiiBOB
COKpaTWJIOCh BJIBOE, 4YTO TOBOPUT 00 3((HEKTUBHOCTH HHTEPHET-PEKIAMBL,
pENIeBaHTHBIX PEKIAMHBIX MPEATIOKEHHUSIX U O TOM, YTO BCE Yallle JIOIU BHIOMPAIOT
cebe MamMHy B uHTepHeTe. [Ipu 3ToM BBIOOp MalllMHBI Y MOKYyIaTeleld 3aHUMaeT
okoso Tpéx MmecsueB. Camas mNomyisipHas pekjaMHash CUCTEMa Ha IOHMCKE B
KaTeropuu aBTo — SIHEKC, 3a KOTOPBIM cienyet ['yr.

CornacHo wuccnenoBanuto «lloBegeHne poCCUMCKMX aBTOBIAAENBLEB MPU
BBIOOpPE W TOKyNKe», TMPOBEICHHOMY KOMMaHWelW SHAeKc Ha TaHemu
aBTOBNANENbIEB «ABTOOTPOC», MOXKHO BBIACIUTH CIEAYIOUINE TMaTTEPHBI
MOBEJICHUS MOTPEOUTEICH:

- B cpennem, Bianenen aBTOMOOMIIS — 3TO Y€IOBEK CPEAHHX JIET (MPUMEPHO
36 neT), KOTOPBIN BIaJeeT OJTHUM aBTOMOOHUJIEM.

- IlonoBuHa OMNpPOIIEHHBIX BIAJEET HOBBIM aBTOMOOWJIEM, a BTOpasd
NoJIOBMHA aBToMoOmIeM ¢ npoderoM. To ects 43% Kynuiu HOBBIM aBTOMOOMIIb, a
octanbHbIe 36,8% - ¢ MpoOeTroMm.

- Ecnum cmoTpeTh MmO MOy, TO JKEHIIMHBI OCYIIECTBISIOT BBIOOD,
KOHCYJIBTUPYSICh C KEM-TO elle, a MYXYHHbl TPUHUMAIOT peIICHHe

CAMOCTOSTEIBHO B OOJBIIMHCTBE CJIy4acsB.
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- B GonmpmmHCTBE Cily4aeB MOTEHIMAIBHBIE aBTOBIAMEIBIBI MPU BHIOOpPE
MAaIIMHbBl PacCMaTpUBAIOT TPU-YEThIpe MojaeNlu. Te, KTO MOKyMnaeT aBTOMOOWIH C
poOerom B JiBa pasa yalie CMOTPENIH MATh U O0JIbIlie MOJIETIEH.

- ABTOMOOWIH ¢ MPOOETOM B OOJBITMHCTBE CIIy4YaeB IMOKYIAIOT MOJOIBIC
JIXOAM, BO3pAacTOM NpuUMEPHO OT 18 mo 34.

— [Toxynarenu pa3HOTo BO3pacTa MO-pa3HOMY cOOHMparoT WHGOPMAITUIO
nepen nokynkoi. [lokonenuss Y u Z (1o 34 ner) 6onbliie OBEPSIOT UHTEPHETY U
COLMAJIbHBIM CETAM, a IMOJOBUHA IMOKYIATEJIEH CTAapUIEro MOKOJEHHUS MPEaIodsia
JIMYHO TIpUEXaTh B NWJICPCKUM LEHTP. Monoiple BOAUTENN Yallle UIYT HAa CalTax-
arperaropax, B3pocCJjible — Ha cailTax MpOou3BOAUTENCH U nuiepoB. Takxke, Ooiee
MOJIOZO€ TMOKOJEHUE MPEANOYUTAET CAWThl arperaropbl U3 paspsna ABUTO WU
auto.ru caltamM OQUIMAIBHBIX JUICPOB, B OTIWYHE OT OOJee B3POCIBIX
nokynareneid. CalThl-arperatopbl J1al0T BO3MOXKHOCTH BBIOMpAaTh CpPEeAM JHOOBIX
MojieJIel JII0OBIX OPEH/IO0B, KOTOPhIE €CTh Ha pbIHKE. MOJOJBIX aBTOIMIOOUTENEH,

OTPaHMYCHHBIX B OIO/KETE, MPHUBJICKAET TaKas MIMpoTa BeiOOpa (puc. 4).

61,5% 59,1%

50,9%
43,2%
. 36,1% 37,8%
30,7% 32,5%
44+

18-24 25-34 35-44

M Ha caiitax no npogae asTomobuneit (auto.ru, avito.ru,drom.run 1.n.)

Ha caiTtax npoussoguteneii u gunepos

Pucynok 4 — KanaJybl noucka apromo0uJieii B nepuoja BbI00pa MOKYIKH
[CocTaBieno aBropom mo [9]]

— 59% BnagenbieB aBTOMOOUIIEH, KOTOPBIM ObLIIO HEOOXOAMMO CMEHUTH

aBTOMOOWJIb, JeNIajl 3TO MOCPEACTBOM O(UIIMaIbHOTO Juiepa, npuueM 23% u3

ATUX JIIOJEH CIAIM MAIIUHY B TPEW]I-HH.

159



Kypnan Mapketuar MBA. MapkeTHHroBo€e yrnpaBieHrE IpeApUATHEM 2019, BeImyck 2

Journal Marketing MBA. Marketing management firms 2019, issue 2
65%
46% 49%
31%
24% 999
12% 11%
6%
2%
MnaHvpoBanu KyNuTL Kynunum

B Y odpuumanscHoro aunepa M C pyk no obbasneHuo
Y 3HaKoMBIX Ha aBTopbiHKe

Y HeoduumanbHOro aunepa

Pucynok 5 — Cnnoco6 nokynku aBToMo0unis (IJIaHUPyeMblid M (PaKTHYECKHUI)
[CocTaBieno aBropom 1o [9]]
- CaMbIM TMOMYJSPHBIM CIIOCOOOM TIOKYNKH M Yy T€X, U Yy JAPYTUX — 3TO

oduIMaIbHBIN quiIep (puc. 5).
Bonbiie mMonoBUHBI aBTOBNAJENbBIEB Mepe] TMOKYNKONH MOocemand WiIn

003BaHWBAIN JBA-TPU JUJICPCKUX IEHTpa (puc. 6).

B OanH
H [Iga
= Tpu
I YeTbipe
Mats
LWecTtb 1 6onee

He noceutan

Pucynok 6 — KosinuecTBO 11jiepcKUX IEHTPOB, MOCENEHHBIX (MJIH €
nojgydyeHueM uHpopmainuu no rejedony) nepea nokynkoi [CocrabiieHo
aBTopoMm 1o [9]]
- 2/3 aBTOMOOMJIMCTOB OIJIATHJIA aBTOMOOMIIF COOCTBEHHBIMU, HE 3aEMHBIMU

JCHeXKHBIMH  cpencTBamMu. B kpenut Obuin odopmiiensl Gonee 1/3  HOBBIX

aBToMoOwtei u 15% aBromobusieit ¢ mpooerom.
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- 42% aBTOMOOMJIMCTOB, BO BIaJCHUM KOTOPHIX aBTOMOOWIb CTapiie 5-Tu
JIET TJIAHUPYET €ro Mpojaxy B TeueHue roga u 46% nnanupyer mokynky. 45%
BJIa/ICNIbLIEB ABTOMOOWJICH cTapiie S5-TH JeT IUIaHUPYIOT NMPUOOpEecTH MalllUHY
MHOCTPAHHOTO MPOU3BOJACTBA. 28% BIaAENbIEB aBTOMOOWIEH 10 S5-TH JIieT
IUTAaHUPYIOT MOKYIKY aBTOMOOMIIsS 6e3 nmpobera B TeueHue roga. 77% u3 HUX XOTAT
NpuoOOpEeCTH  aBTOMOOWJIb ~ MHOCTPAHHOTO  Mpou3BoAcTBAa. S58% M3  HUX
MPENMOYUTAIOT MMOKYITKY HOBOTO aBTOMOOHJIS.

- Ecniu cmotpeTs co ctopoHs! nona, 1o 69% My>K4uH, TO €CTh B BO3pacTe OT
18 10 34 mIaHUpPyOT KyNUTh MEPBbIE ABTOMOOUIIL C MPOOETOM. A KEHITUHBI XOTAT
KyIUTh HOBBIM aBTOMOOUJI.

- U3 Ttex, k1o coOupaercs KynuTh HOBBIM aBTOMOOWIb, 30% TOTOBBI
MOTPaTUTh Ha 3TO Makcumym 1,5 muH. pyO., a 3a aBroMoOMIb ¢ mipodberom 39%
TOTOBBI 3a1IaTUTh He Ooiiee 450 Toic. pyo [9].

CornacHo uccienoBannio «(Pe/3J) sBomtoiyss aBTOMOOMIBHOTO MAPKETUHT )
oT kommanuu [y

- Ilokynarens aBTO Mocemaer 1 wiam 2 canoHa awiepa u 14 pa3inuHbIX
CalTOB.

- Y coBpeMEeHHBIX MOTPEOUTENICH BHICOKHE OXUAAHUS: KOMPOPT - OBICTPHIiA
JIOCTYT K ToBapaM u yciayram 24/7; MHorooOpasue BbIOOpa - BOBMOXXHOCTh JIETKO
BBIOPATh U3 MHOKECTBA BAPUAHTOB; CKOPOCTh - OBICTPOE MOTYUEHUE KEITAEMOTO.

- Pemennie 0 Mokymke MPUHUMAETCA B JIOCTAaTOYHO KOPOTKUH CPOK IS
TOBapa TaKOKM BECOMOW LIEHOBOM Kareropuu — okosio 2,7 mecsua. [Ipu satom 20%
MPUHUMAIOT DPEIICHWE B TEUYCHHE JByX HeNenb, /7% peliarT B TEUCHHE TPEX
MecseB 1 90% pemaroT B TeYEHUE MOJTyTro/a.

- Jlnmepsl mepexonsaT oT KoHIenuu «Kak 10CTaBUTh KJIMEHTA B aBTOCAIOH)
K KoHIenuu «[I[puBecTH aBTOCAIOH K KIIUEHTY.

- 55% nroneit, MPUHUMAIOIIUX PEIICHUSI O TTOKYIIKE aBTOMOOMIIS, I€JIat0T 3TO
1ocJe OAHOro TecTupoBanus. 1o Ha 11% Gomnbiue, yuem B 2017-om roxy.

- 62% HAYMHAIOT MTOMCK AaBTOMOOMJIS OHJIAMH.
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- BnusiHue caliToB mpou3BoAMTENEH Ha MOKYNKY aBTOMOOWIIS BBIPOCIO Ha
25% B 2018-M rogy B cpaBHeHuu ¢ 2017-m [6].

Takum 00pa3oM, XOTs caMU aBTOMOOWJIM CHUJIBHO M3MEHUJIHMCH, MPOIECC UX
IPOJAXXW OCTAaeTCsd HEW3MEHHbIM. TeM He MeHee, TOBOps O Ipolecce
B3aMMOJCHCTBUS  C  KJIMEHTAaMH,  CJEAYEeT  BBIACIUTh  CYIIECTBEHHO
YCUJIMBAIOUIYIOCS POJIb OHJIAWH-B3aUMOJECHCTBUSA C KIINEHTaAMU.

JUIs pOCCHICKOTO TOTPEOUTENs] CYLIECTBYET pPsJiI OCHOBOMIOJArarOLINX
KpUTEpPUEB TMpPHU BbHIOOpE aBTOMOOWJISI — B TEPBYIO OYEpeIb OSTO IleHA U
0e3omacHOCTb. Takke, ONpeNesICHHbIN CIIONM HacelIeHUs PyKOBOACTBYETCS €lle W
npecTuwkeM BblOMpaeMoro Openpga. UTo kacaeTcst BbIOOpa HOBOTO aBTOMOOMWJIA,
NOTPEOUTENN aKIEHTUPYIOT BHUMAaHHE Ha 3KOHOMHOM MOTpPEOJI€HUH TOILUIUBA,
NPAKTUYHOCTH U PA3BUTON TEXHOJIOTUYHOCTH.

Kpome Toro, Ha pocCUIICKOM phIHKE HAONIOAAETCs BO3PACTAIOLINI HHTEPEC K
THOpUIHBIM  aBTOMOOWJISIM — B HUX  OJHOBPEMEHHO YCTAaHOBJIEH U
OEH3MHOBBII/IU3ENIbHBIN IBUTATENb, U EKTPOMOTOP, YTO MO3BOJISET 3HAUUTEIIHHO
COKpaTUTh NOTpeOleHHe TomMBa. B KpymHBIX Topomax cTajJd BCE Halle
NOSIBIISITBCSL OCOOBIE «3aIPaBOYHBIC» CTAHUUH, IJI€ BOAUTEIM MOTYT 3apsSIUTh
MOTOPBI CBOMX TUOPHUIHBIX aBTOMOOUJICH.

ABTOMOOWJIb SIBJIIETCS TOBAPOM JOBOJBHO JJIMTEIBHOTO TOJB30BAaHUS, HE
CUMTAas OTHCNbHBIX HCKIIOYEHUH, MO3TOMY Ha JAaHHOM pBIHKE €CTh €Ile OJHa
OCOOEHHOCTh pazneneHus Tokymareneil. [laxke y mroaeil, mpuoOpeTarommx
aBTOMOOWJIb BIEPBBIC, €CTh CIOKHMBLIEECS MHEHHE O pa3IMYHbIX OpeHaax —
yAayHbIA/HEYIauHbIil ONBIT KOro-NMOO U3 3HAKOMBIX, JAaBHO CIIOXKUBILEECS
IpEINOYTeHNEe, CBA3aHHOE C BHELIHUM BUIOM aBTOMOOMWJIS — aCHEeKTOB JIOBOJIBHO
MHOTO. C MOTpeOuTENsIMHU, BCIO KU3Hb MPUOOPETAIOIIMMU MOJIETU OJHON Mapkw,
Bce eme oueBuaHee. [loaTtomy B mpouecce MNpogaxu HEOOXOAUMO TMOHATH
JOSIIBHOCTh ~ KJIMEHTa K KOHKPETHOMY OpeHIy WJd, BO3MOXHO, OpeHay
KOHKYpPEHTOB, BBISICHUTH NMPUYMHBI BO3HUKIIECH JIOSJIBHOCTU U, Onarojapsi 3TOMY,

HaWTU KaHaJlbl, II0 KOTOPBIM BO3MOKHO 6yz[eT CKJIOHUTb IOTCHIHWAJIBHOI'O
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IIOKyIIaTeNsl B CTOPOHY CBOEM MapKu WIM YAEp)KaTb €ro B aanbHenmeM. [Ipum
MOCIEAYOIUX ATalax 3T0 MOMOXKET KOMIAHWH YCOBEPIICHCTBOBAaTh U MOBBICUTH
Ka4€CTBO KOMMYHUKAIUU C KIINEHTaMHU.

Ecnu >xe o00patuTh BHHMaHuWE Ha TPEANOYTECHUS TMOTpPEOUTENed K
MOJIETLHOMY pSAJly BHYTPHM KOHKPETHOM MapKu, Y3HaThb €ro MoTpeOHOCTH,
MOJIOKUTEJIbHBIE KOMMEHTAapUU M JajJbHEHIINE MOXKEJIaHUs, TO 3TO IMOMOXET B
OyaylieM JOTMOJHUTh MOJAETH U BBIOpaTh MakCUMalbHO 3 (EKTUBHBIC
WHCTPYMEHTHI JUIsi KOMMYHUKAILIUHU, YTO, B CBOIO OYEPENb, aKTUBU3UPYET CIPOC U
MOBBICUT YPOBEHb MPOJIAXK.

Knuenram, koTopeie BBIOMpAIOT aBTOMOOWJIL MpEMHUYM-KiIacca, B CaJOHE
JEMOHCTPUPYIOT, YTO UMEHHO 3TOT aBTOMOOWJIb MOJYEPKHET UX CTaTyC, a TakKe
OINKCBHIBAIOT BCE OCOOEHHOCTH BHIOPAHHON MOJIENH, OOLIASICh MPU ITOM C YIIBIOKOH,
CIIOKOMHO M 0e3 pa3apaXeHUs OTBeyasi Ha BCE BOIPOCHI.

Knuenram, BEIOMpAIOITUM MO TEM WJIM UHBIM OOCTOSITEILCTBAM OIOMKETHBIN
BapUaHT, B TMPOIECCEe B3aUMOJICUCTBHS  OMMCHIBAIOT  (PYHKIIMOHAJIbHbBIE
MpEerMyIllecTBa aBTOMOOWIISI, Jefiasg aKIEeHT Ha KOHKPETHBIX MOTPEOHOCTAX
nokymnarens [S].

Emie oqun kpaiine BaxkHbIM (aKTOp IJIs1 POCCUICKUX KIMEHTOB 3aKJIFOUAeTCS
B CEPBUCHOM OOCIYXHMBaHUU WX aBromMoOuis. KpaitHe miioxue JOpOTH, a Takke
OCOOCHHOCTH  pOCCHIiCKOM CcOOpKM HHOMAapoK, JeJIaloT Mpeoldiianaroniee
OOJBIIMHCTBO ABTOBJIAJICIIBIIEB MOCTOSHHBIMU KJIMEHTaMHu cepBUCOB. CocTosiHHE
JIOPOT, MEXK]Ty TEM, MOXXHO OTHECTH K OCHOBHBIM (haKTOpam, CKJIOHSIOIIMM JIONEH
K [TOKYTIKE OIOIPKETHBIX aBTOMOOMIIEH, 3a4acTyt0 OT€UECTBEHHBIX IPOU3BOIUTENECH.
OO0ciyXrBaHUE TAKUX MAIUH CTOUT TOpPa3o JCIICBIIC, a 3aM4acTy MPOIIe HANTH,
HE HY>KHO 3aKa3bIBaTh U JIOJTO K/1aTh, U [IEHbl HA HUX HE TaK BBICOKH.

[Ipu Bcex BBIIENEPEUHCICHHBIX HIOAHCAX, OJJHUM U3 CaMbIX JEHCTBEHHBIX
MEXaHU3MOB B3aUMOJACHCTBUS C KJIMEHTaMu B cdepe MNpojax aBTOMOOUIIEH,
aKTUBU3UPYIOIIUX CIPOC, BCE TaK K€ SBJISETCA CUCTEMA CKUJIOK W MPEIJIOKEHUH.

Bce HOTpe6I/IT€J'H/I HHTYUTUBHO CTaparoTCA H3BJICYDL [JIA ceOls MaKCHUMAJIbBHYTO

163



Kypnan Mapketuar MBA. MapkeTHHroBo€e yrnpaBieHrE IpeApUATHEM
Journal Marketing MBA. Marketing management firms

2019, BeImyck 2
2019, issue 2

BBITO/Ty, TIOSTOMY IPHU BBIOOpE ABTOMOOWIII OHM B TEPBYIO OYEpENb Y3HAIOT O
HAJIMYMU B aBTOCAJIOHE KaKUX-JIMOO aKIMi Ha mpencTaBieHHble Monenu [4]. Eciu
e K 9TOMY ellle MPUOABIISIOTCS BHITOIHBIC YCIOBUS Ul CTPAXOBAHMS aBTOMOOMIIS
WIH UACAIBHO MOIXOJAIIee KPEAUTHOE NMPEATIOKEHHE, KIMEHT BIIOJIHE BEPOSTHO
yHIeT U3 JUIIePCKOTO IIEHTPa, O(POPMUB MOKYIIKY.

OCHOBBIBasICh Ha MPOAHATM3UPOBAHHBIX TEHJCHIUSAX pBHIHKA TMPOJIAK
aBTOMOOWMJICH, a TAaK)Ke YUUTHIBAs JIaHHBIC ATTEPHOB MOBEJICHUS MOTpeOUTENeH U
IKCTIEPTHBIE OLIEHKH, MPEICTAaBUM HA PUCYHKE 7 (PAKTOpPBI U TEHACHILIUHU, KOTOPHIE
OyIyT ompenensTh CIenu(PpUKy B3aUMOOTHOIICHHH ¢ KIIMEHTAMHU Ha PhIHKE MPOIaX

aBTOMOOMIIEH Ha KPAaTKOCPOUHBIN TIEPHUOI.

TeHOeHUWM pa3BuTHA
anbTepPHATUB IMHHOMY
BNaAeHWI0 aBTomobunem

®aKTopbI CTUMYIMPOBAHUSA

SKoHOMMYecKue baKTopsl
pa3BUTMA OTPacK

*CcoXpaHeHue 3aBUCMMOCTH
MeX Iy LeHamu Ha HedTb
M NpogaKamu
aBTomobunei

*HEYCTOMYMBLIN Kypc pybaa
M CHUMKEHUe
NoKymnaTe LHON
cnocobHocTW HaceneHus

*yMeHblUeHue
YUCNIEHHOCTU
JKOHOMMYECKU aKTUBHOTO
HaceneHus

*pOCT UeH Ha aBTomMobuu

*rocnporpammei,
aBTOKpeaMTOBa-HUue
*MapKeTUHT (OHNalH K1
oddnaiin)

*roAB/IeHUE HOBBIX
mogenei u mogudurKaumit
*co3JaHMe NNaTHbIX
NapKoBOK

*uMdpoBM3aLM OTPACH

*KapLlUepUWHT, paiaWwepuHr
*aBTO Mo NoANMUCKe

® IO0CTYMHOE TaKCK
*0bLecTBEHHbII TPAHCMOPT

PucyHnok 7 — ®akTopbl U TEHICHUUH, BIUAIOIIME HA BLICTPaBAHHUE

B3aMMOOTHOIIIEHUI HA PbIHKE MPOJAXK ABTOMOOWIEH HA KPATKOCPOYHYIO
nepcnekTuBy [CocraBiieHO aBTOPOM]

N3 cnoxHOCTEN, C KOTOPHIMU TIPUXOAUTCS CTATKUBATHCS CETOAHS TUIepaM U
YUUTBHIBaTh UX B IMPOLIECCE B3aMMOACUCTBUA C KIMEHTAMH, MOXXHO OTMETHUTH
cleylonee:

- KIWEHThl CTaJldi OCTOPOXKHEE B Tpare CpPEACTB Ha TMOKYNKA U
oOCITy’)KMBaHHE AaBTOMOOWJIEH, YeMy CIOCOOCTBYET OTPHUIATEIbHOE BIUSHUE

HKOHOMUYECKUX (hPaKTOPOB;
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- HEoOXoauMO pemaTh NTPOOIeMbl COSNMHEHWS OHJIAaWH W odaiiH-
B3auMozeiicTBuss B mnpoaaxkax [13]. Ilpu »ToM HEOOXOAWMO YUYUTHIBATh, YTO
OM3HEeC-MO/IeNIM B aBTOPBIHKE MEHsIOTCS. Bo BceM Mupe ceroyiHs riaBHbIA TPEH] —
HE BIIQJICHUE, a MOJIb30BaHUE aBToMOoOuIeM, U B Poccuu 3To Toxke HaumHaeT ceds
NpOsABIATH. [IpHIITI0O HOBOE MOKOJIEHUE C UHBIM OTHOIIIEHHEM K COOCTBEHHOCTH, U
3TO TpeOyeT WHBIX TOIXOIOB B paboTe auiepa, W WHBIX MPOTYKTOB, KOTOPHIC
HY>XHO Tipeuiararb. J[Jisi 3TOro mOKOJIEHUs Ba)KHO Pa3BUBATh KapPUICPUHT («OIHUH
KapIIEPUHTOBBIA aBTOMOOWJIb 3aMEHSAET 7 JIMYHBIX»), palAlIepuHT (COBMECTHbIE
MOE3/IKU, KOT/Ia YYACTHUKH JEJIST PACXO/Ibl) U TIp.

- IIpuHIUIT «MCIIOIB30BATh, a HE BIAJETH) - YCKOPSIET IIPOLECC U3MEHEHUN
Ha pbiHKe. Jlumepam HEoOXOIMMO MEHATHCS — TEPEXOAUTh K  CIOKHBIM
KOMOMHUPOBAaHHBIM MOJEIISIM; YXOJIWUTh OT MOJIeId OYTHUKOB, TOPTYIOIIHUX
aBTOMOOWISIMH K CO3aHUIO MTOJIHOIEHHBIX CEPBUCHBIX IIECHTPOB C YHUBEPCAIbHBIM
Ha0OpOM CEpBHUCHBIX YCIYr; HCKaTh CBOIO YHUKAIbHYIO HUIIY, YYUTHIBas
KOHKYPEHTHYIO CpELY.

- Baxxnsiii Tpern — uudposuzanus aproousHeca [3]. Curyarust ycKopuiach
C mepexoJIoM aBromnapka Poccun Ha «amekTpoHHbIe macnopTay [13], 3a koTopbIMH —
nepecTpoiika BCeH CHCTEMBbI YCTPOMCTBA CEPBHCHOTO OM3HECAa M IO HOBBIM
aBTOMOOWJISIM, M TI0O aBTOMOOHWJISIM C MPOOEroM, B CBSI3M C YE€M MEPEKYIMIIUKU
nepecTaHyT UMETh MPEUMYIIECTBA Mepe]l aBTouIepaMu (CKpyurMBaHue npoodera u
np.).

Takum oOpa3oM, B pe3ylibTaTe UCCIACAOBAHUS TUIOTE3bl MOATBEPKICHBI, a
VMEHHO OIIPENIEIICH BEKTOP MApPKETUHIAa B3aWMMOOTHOLICHUWA C KJIMEHTaMHU Ha
PBIHKE MPOJIaXX aBTOMOOWIICH, OCHOBAHHBI Ha TEHICHIUAX U (aKTOpax pa3BUTHS
phIHKAa TOpOAaX aBTOMOOWJIEM M HW3MEHSIONIMXCS TOJl UX BIMSHUEM MaTTEPHOB
MOBEICHUS IOKYTIaTENEH.

B mepByto odepenp, mpu pa3pabOTKE TMOJUTHUKA B3aUMOOTHOILICHUM C
KJIMEHTaMH1 OM3HEC JOJHKEH 0CO3HaBaTh, YUTO POCCUICKUNA aBTOMOOMIIbHBIA PBHIHOK

cenuac HaxXoAuTCsaA B AOCTATOYHO HCOAHO3HAYHOM IIOJIOKCHHUH, U CYJd IO OIIBITY
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0osee pa3BUTHIX €BPOIEWCKOIO U AMEPUKAHCKOIO PHIHKOB, POCCUMCKHI PBIHOK H
nanplie OyleT CKUMaThCsl, HE TOJNBKO MO MPUYMHAM CJIOXKHOW 3KOHOMUYECKOU
CUTyalll! B HAIIEH CTPaHE, HO U IIOTOMY, YTO MOJZEJIb PhIHKA MEHSETCS.

Ceromgnss y moTpebuTeneii Ha pBIHKE NPOJaX aBTOMOOWIIEH BBICOKHE
OXHJIaHUS: UM HYXKEH KOM(OPT, CKOPOCTh U MHOrooOpa3ue Bbibopa. Eciu panblie
JUJIEPBl CTPEMWIMCH IIPUBECTH KIHMEHTA B AaBTOCAJIOH, TO TENEPh CTAPAIOTCS
CZeJIaTh TakK, YTOOBI «aBTOCAJIOH» IpPHILET K HUM. B 3T0il cBsI3u KpaliHEe BBICOKUN
YPOBEHb KOHKYPEHLIMM IOATAJIKHUBAET IWIEPOB HAXOAUTHh BCE HOBBIE CHOCOOBI
NPUBJICYEHUS U YIEPKaHUS KIIMEHTOB, UTO, HECOMHEHHO, CKa3bIBAETCS Ha BHIOOpE
CHOCOOOB U METOI0B B3aMMOJAECHUCTBUS C IOKYIIATENISIMU.

Ilespr0 MapKeTHMHIa B3aMMOOTHOILIEHUN B LEJIOM SABIAETCS IOCTPOCHUE U
MOJJIEPKAHUE OTHOIICHUN CO BCEMU OOIIECTBEHHBIMH OpraHu3anusMu. JaHHbIN
CIIUCOK HE SABJIICTCA MCUEPIIBIBAIONIUM, U HEKOTOPBIE KaTeropuu KIMEHTOB,
OYEBUJHO, OyyT UMETh OOJIbIlIEE BIUSHUE HA JEATEIbHOCTh KOHKPETHON (PUPMBI,
4yeM Jpyrue. 3ajada COCTOMT B TOM, YTOOBI ONPEIEIUTh TE€ TPYIIbl, KOTOpHIE
SIBJISIFOTCS. OCHOBHBIMM BIIMSIFOIIIMMM JJIs KOHKPETHOTO aBTOJMIIEepa, U pa3paboTarhb
LIEJIEBbIE MAPKETUHIOBBIE MPOTpaMMbl M cTpareruu. lccnemoBanus TpyIn
KJIMEHTOB B aBTOOM3HECE Ba)KHbI, YTOOBI YCTAHOBUTDH MPUUMHY COOSI KJIMEHTOB, TaK
KaK HCCIEAOBAHMS TMOKa3aldu, 4YTO OONbllIas 4YacTh HEIOBOJBbHBIX KIHUEHTOB
HUKOTZIA HE KAJYETCsl - OHM NPOCTO MPEKPAIlArT MOJIb30BaThCs yciayroi [20].
AHanoruuHbIM  00pa3oM, MpOLEAYphl HAJIEKAIIETO0 PACCMOTPEHUs Kajiod
KJIMEHTOB JIOJKHBI BBIMOJHATHCA HaJUIeKaluM o0pa3oM, 4TOObl rapaHTHUpPOBATh,
4TO Kajoba HMCIpaBieHA, a KIMEHT YIOBJIETBOPEH HEOOXOTUMBIMU JIEHCTBUSMU
JUIL TIpeaoTBpalieHus 3Toro. OTHpaBHOM TOYKOW OOBIYHO SIBISIETCS H3YyUYECHHE
BHEIIHEW CpeAapl W MPOUCXONSIIIMX B HeW wusMmeHenui [19]. 3arem aymur
MOCTETIEHHO CYXaeT CBOE€ BHHUMaHHE OT OOIIMX AacleKTOB MapKETHHIOBOM
NEeATEIbHOCTH OpraHu3alluh K 0oJiee KOHKPETHBIM, MOKA, HAKOHEl, KOHKPETHbIE
npoOsieMHble 001aCTH WJIM TPYAHOCTH HE MOTYT OBbITh MCCIIEAOBaHbI OOJee TECHO,

C€CJIIN JTO HGO6XOI[I/IMO. [Ione3no moHuUMarh KOMITIOHCHTBI, YKa3aHHBIC BBbIIIC, N
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OCHOBHBIC BOIIPOCHI, KOTOPBIC CIICAYCT paCCMOTPCTDb B XO/I€C dAyAUTA.

Cucrema B3aMMOOTHOIIEHHM C KJIHMEHTAaMHd IIOMOraeT OpraHu3annnu
COCPCOOTOYUTHCA Ha HOTp€6HOCT$IX )41 Tpe6OBaHI/ISIX KJIMCHTOB, B TO K€ BPCM:A OHA
AOJDKHA rapaHTUpPOBATb, YTO HPOAYKTBI U YCIIYTH, IIPEAJIaracMbIC OpFaHH3aHHCﬁ,
ABJIIOTCA HAJJICKAIIMM OTBCTOM HAa MSBMCHCHU A B COBOKYHHOI?I MOJCJIHN ITIOBCACHUA
KJIMEHTOB. DTO IIOMOKET ONIpCACIINTb PA3JINYHBIC MAPKCTHHIOBBIC CTPATCIHH,
KOTOPBIC OOJIKHBI MCIIOJIB30BATHCA MI'POKAMMU CCKTOpPA IMPOAAK aBTOMOOHMJICH JJIA
Pa3BUTHA HOBBIX CCTMCHTOB PpPBIHKA W IIPUBJICUCHUA OonbIIIero  4Yuciia

IIOTCHIHWAJIbHBIX KIIMCHTOB.
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3KOHOMMYECKHUE ACHEKTHI BOEHHOM OINEPALIMU BO3YIIHO-
KOCMUYECKHX CIJI P® B CUPUMCKON APABCKON
PECIIYBJMKE

AHHOTALIUA

B nmaHHOM cTaTthe aBTOp paccMarpuBacT SKOHOMHYECKYIO 0O€30MacCHOCTh
roCy/1apcTBa Kak OJMH U3 KIIIOYEBBIX MOKa3aTesiel HallMOHAJbHOW 0€30MacHOCTH.
ABTOp aHamu3upyeT (HEHOMEH HCIAMCKOTO TOCYIapCTBa, €r0 SKOHOMHYECKYIO
cocrapisitolnyto. CaenaH BbIBOJ O MPSIMOM 3aBUCUMOCTH SKOHOMHUYECKHX YTPO3
st Poccun ot UI. O6ocHOBaHa HEOOXOAMMOCTH MPOBEACHHSI BOCHHOW ONepaluu
poccuiickux BKC B Cupun. IlpuBenensl pacxombl Ha BOCHHYIO ONEPALUIO.
M3ydeHbl SKOHOMHYECKHE IOCIEACTBUS BOECHHOM omnepauun B Cupuiickoi
Apabckoit PecnyOnuke. PaccMoTpena pemyTtanusi OpeHa pOCCUHCKON apMHUM U
JPYTUX CBSI3aHHBIX ¢ HUM OpeHnoB. CrenaHbl BHIBOJIbI O BOCHHO-3KOHOMHYECKOM
3HaueHuH BoeHHO# onepauu BKC PO B CAP.

KiioueBble cj10Ba: SKOHOMHYECKAs MOJUTHKA, SKOHOMHYECKas O€30MacHOCTS,

BoeHHas onepanusi B Cupuu, BKC, nucnamckoe rocynapcTso.
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ECONOMIC ASPECTS OF THE MILITARY OPERATION OF THE AIR
AND SPACE FORCES OF THE RUSSIAN FEDERATION IN THE SYRIAN
ARAB REPUBLIC

Abstract

In this article, the author considers the economic security of the state as one of the
key indicators of national security. The author analyzes the phenomenon of the
Islamic State, its economic component. It is concluded that the direct dependence
of economic threats to Russia from the IS. The necessity of the Russian ASF
military operation in Syria is substantiated. The costs of the military operation are
given. The economic consequences of the military operation in the Syrian Arab
Republic have been studied. The reputation of the brand of the Russian army and
other related brands is considered. Conclusions about the military-economic
significance of the military operation in the ASF RF in the Syria.

Keywords: economic policy, economic security, military operation in Syria, ASF

RF, Islamic state.
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B 0Oe3omacHOCTH HYXTAIOTCI BCE BMECTE M KaXIbli B OTIACIBHOCTH.
[ToTpebHOCT, B Oe3omacHoCTH, MO AOpaxamy Macioy, CTOUT Ha 2 MECTO IO
BaXHOCTH. Eciim paccMoTpeTh OOINECTBO B IEIOM, TO 3Ta MOTPEOHOCTh TaK XKe
3aHMMAeT OJHY HX KIIFOUEBBIX TIO3UIMH, TOCKOJbKY OOIIECTBO HYKIaeTcs B
obecrieueHre OOIECTBEHHOTO TMopsiaka. Bompockl 0Oe3omacHOCTH — Bceraa
OCTaBaJMCh Ha OMPENENEHHON CBsI3KE: YIrpo3bl 0OE30MacHOCTH U OOBEKTHI
6e3omacHocTH. [Ipy OTCYTCTBHUM XOTS OBl OJJHOTO M3 ATHX ACIEKTOB HE MOXKET UATH
peub 0 O6e3omacHOCTH B 1esioM. OOBEKTHl HMEIOT CBOIO KiIacCH(pHUKAIINIO, MOXKHO

BBIACIUTL: COOHUAJIBHBIC, IIPUPOAHBIC, COHNAJIbBHO-TCXHHYCCKHUC, BO3I[CI>‘ICTBI/IC Ha
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KOTOphI€ CIIOCOOHO TPUBECTH K MX YHUYTOXKEHUIO WJIM W3MEHEHHUIO HX
CYIIHOCTHOTO cojepkaHus u popmsl [10].

KitoueBbIM  MOMEHTOM 0€30MacHOCTH TOCyJapcTBa B IIEJIOM  SIBISIETCS
HKOHOMMYECKass 0e30macHOCTh. MIMEHHO BOMPOCH KOHOMUKU CTalH OJHHUMHU U3
BOXHEHIINX JIATEHTHBIX MPUYMH, YKa3bIBAIOIIMX Ha HeobxomumocTh Poccuu
ocenpto 2015 roma Bmematbcs B Cupuiickuil KOH(QIMKT. [[ns noHuMaHus
AKOHOMHMYECKON CHUTyaluu, cioxuBiieiics k ocenu 2015 roma, HeoOXoaumo
paccMoTpeTh perHoMen «lcimamckoro rocynapctay (ganee mo texcty UI).

®enomen UI' mmm JAUI 3akmrogaercs B TOM, YTO 32 KOPOTKHM IEPUOJ
BPEMEHU TEPPOPUCTUYECKOW OpraHu3aluy YAAJIOCh B3ATh IOJ KOHTPOJb
OrpOMHBIE TeppuTOopuu BocrtouHoii CHpuM W 3HAUUTEIBHBIE TEPPUTOPHH
ceBepHOro Mpaka, npakTHYeCcKy JaHHOU TEPPOPUCTUUECKON OpraHU3aluu yaaaoCch
kK 30 centsiOps 2015 r. mocraBUTH MON Yrpo3y cyiiecTBoBaHue Cupuiickon
ApaOckoii PecryOnmuku, 1Mox KOHTpPOJIEM MPaBUTEIbCTBEHHBIX BOMCK K TOMY
BPEMEHH HaXOAWIOCh TOJNbKO 8% TEeppUTOpUM OIMKHEBOCTOYHOM CTpaHsbl,
OCTaJIbHOE€ KOHTPOJUPOBAIOCH "TEPPOPUCTAMH W JPYTMMH BOOPYKEHHBIMU
dbopmupoBanusamu". JTAUII yganock co3gath cBo€ kBaszurocyaapctso (JAMII
oOJlajaeT HEKOTOPBIMU MpPHU3HAKAMU TOCYAApCTBA, HO HE SBISETCS TAaKOBBIM B
OOLIENPUHATOM TOHMMAaHUM, HWMEHHO TO3TOMY €ro MpPUHATO Ha3bIBaTh
KBAa3UrOCyJapCTBOM) C TOCYJapCTBEHHOM BallfOTOM — IMHApAMHU, YEKaHKa KOTOPBIX
B 30JI0T€ U cepeldpe ocyuiecTBisuiach B Op-Pakke, Takke TeppOpUCTHI NeyaTaiu
CBOM TMAacClopTa M COOMpaad HAJOTH, O KOTOPBIX pedb MOWIET 4UyTh MO3THEE.
HauGonemein mmomanu WD mocturmo k centsopro 2015 roma, 9To COCTaBIsIIO
nopsizika 100—110 teic. kM?. OCHOBOM SKOHOMHYECKOW COCTABJISIONICH SBISIOCH:
cObIT He(TM U Ta3a Ha UYEPHOM pHIHKE, O YEM HE pa3 CBUACTEIIbCTBOBAJIO
MunmncTepcTBo 000poHBI Poccniickoit denepannu B CBOMX JOKIAIaX.

Briroaa reorpaduueckoro nonoxenuss I ocenpro 2015 rona 3akitoyanoch B
TOM, 4YTO OHO (DaKTMUECKHM HAXOAWJIOCh Ha IMyTH CJeNoBaHUd HedTU U3

[lepcunckoro 3amuBa B EBpomy, Kyaa ObUIO BO3MOXKHO CTPOUTENIBCTBO
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He(TenmpoBoma, KOTOpPHI  ObUT  BBITOAHO IS CTpaH-HEe(PTEIKCTOPTEPOB
ApaBHUICKOTO MOJIYOCTPOBA U PsAZla €BPONEHCKUX rocynapctB. K ToMy ke, TaHHBIMI
HedrenpoBon Obi1 BbirogeH CIIA, Tak kKak OH MOr OBITH TPOJIOXKEH Uepes
myxadaser  HMpaka, Koropble (HaKTHUECKH  TOJHOCTBHIO  TIOJKOHTPOJIBHBI
CoenunénnbiM [lITaTamMm AMepuKH.

Jannoe kBasurocyaapctso (M) B3sui0 Ha BOOPYXKEHHE JIO3yHT OOpBOBI €
HEBEPHBIMM, CBSIIICHHONW BOWHBI «KMXa/la», MNPOBO3IMNIAIICHUS «BCEMHPHOIO
UCJIaMCKOTO Xanudara» u Apyrue nogooHbIe UeH.

WNuTtepecHsl cBuaerenbctBa MuHucrepctBa 000poHsl PO o Tom, uTO
teppopuctsl MI' HMMEIOT Ha BOOPYKEHHH [OBOJIBHO COBPEMEHHBIE BHUbI
PEaKTUBHOMU aBUalINH, MIPOTHUBOBO3AYIIIHOM 00OpOHBI, nocjenHee
MPEUMYIIECTBEHHO aMEPUKAHCKOTO TPOM3BOACTBA, B UYE€M OHO M OOBHUHHIIO
koanuuuio Bo miase ¢ CIIIA B nmonnepxkke UT [5].

SAsmsanoce mu UI' g Poccuiickoit @enepannii SKOHOMHUYECKOM yrpo30i?
Boripoc, KoTopslii 1o1r0e BpeMst ObLT MTPEAMETOM CIIOPOB.

B cBs3u ¢ HeneranbHOU TOproBiei HedThio Ha u€pHoM poinke UI ykpenuio
CBOIO KOHOMHMYECKYIO COCTABIISIIOLIYI0, HEPTh MPOJIaBaaCh MPEANOIIOKUTEIBHO
no 1ieHe 20—408 3a Gappeib, 9TO TEM CaMbIM PE3KO OIMYCTHIIO IIEHY 3a Oappeib
HedTH Ha peiHKe (B stHBape 2014 1ena 3a Oappens Hedhtu — 107,758, B nexadpe
2014 — 57,35%), uto ckazanoch Ha skoHOMHKe PD, nponaxu Hedptu UI noxomunm
1o 1-1,5$ muH B nenb [4]. UI' TeM caMbIM BHOCHIIO JECTaOMIM3AIIUI0 B MUPOBYIO
skoHOMUKY. B uHTepecax P® ObU10 HEMEIEHHO MPEKPATUTh 3Ty HE3aKOHHYIO
TOPTOBJIIO.

3ayacTyro, Korja pedb uaeT 006 skoHoMHUUYecKoi coctanistomieit 1T, 3a
IpeaesaMyu BHUMaHKs OCTAETCs Ia30BbId CEKTOP, KOTOPBIN SIBISAECTCS APYyTOn
4aCcThI0 SKOHOMUKH UI', KOHTpOIUPYIOIIMM HECKOIBKO MECTOPOXKIACHHU M TOTyO0Tr0o
toruinBa B Cupuu u Mpake, BKiIto4dasi OTHO U3 KPYMHEHIITUX — AKKAacC B TPOBUHIIUU
anb-AHOap.

B cBsi3u ¢ Tem, uTo o0muii 00beM mpou3BoACTBa rasa 3a nepuon ¢ 2013 mo
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2015 coxparuncs Ha 50%, noxoast JJAUIII oT TOproBiau NpUpOIHBIM ra3oM
COCTaBJISUIM MPUOIM3UTENBHO 489 MIIH J10JU1. B 1of (Kak U B ciaydae ¢ Hedrbro, I
MPOJIaBaJIO CBOU pecypchl Ha 50 MPOIIEHTOB JICIICBIIC PHIHOYHOM 1IeHBI) [ 14].

B ampene 2015 rona nosiBUIMCH JaHHBIE CO CChUIKOM Ha mieitxa A0y Caan
anb-AHCapH, OHOTO W3 INIABHBIX PEJIMTUO3HBIX AesATeNeH B upakckoM Mocyie, 4To
opranmu3zanus «lciamckoe rocy1apcTBo» yTBEpAUIIA B Hadaje rojia OIomKeT B 2
MJIPJ IOJUL. € OKUJIaeMbIM npoduiurom B 250 MiH goit. [3].

B nonbITKax mocTpouTh HOBBIM aIMUHUCTPATUBHBIA U I'PAXKIAHCKUI
KOHTpOJIb HaJl cBouMu Tepputopusamu JJANIL BBeno HamorooOnoxxeHue Ha
pa3M4YHbIE BUIBI KOMMEPUECKOH aesTenbHocTu. Hanpumep, B Mocyiie B MOJIb3y
JTAHHOM TePPOPUCTUYECKON OPTaHU3AIUU EKEMECIUYHO COOMPAIOCh HAJIOTOB Ha 8
MJIH J0JI1. [2]

B uucie coOupaembix HaIOroB ObUIM TaKME KaK: HAJIOT Ha MPOjaBacMble
TOBapbl, HAJIOT HAa TEIEKOMMYHHUKALIMIO, HAJIOT (I1aTa) 3a 0€30MacCHOCTh
O0aHKOBCKHUX YUPESKJACHHUH (CTOUT OTMETUTh, uTO JIANIII Ha mogKOHTpOIBLHOM
TEPPUTOPUH PA3TPAOHIT HECKOJIBKO KPYITHBIX OAHKOB, KOTOPHIE,
MPEANOIOKUTEIHHO, HE MPU3HABAJIA HAJIOTOBYIO MOJIUTHUKY, TpoBoaumMyto UI'), 5%
HAJIOT Ha colMalibHOE obecreucHue, «JopoxHbIii» Haor B pazmepe 2008,
KOTOpBIH cooupaiicst B CeBeprom Upake, TamoxkernHast nmonutnHa (8008) Ha
KaXJIbIY TPY30BUK U Jpyrue. UHTepeCcHbI TaKue HAJIOTH KaK: «HaJIor Ha
pasrpaliIeHHe apXeoJIOrHISCKUX MaMSITHUKOBY, KOTOphIi cocTapis 20% B
Aunenmo u 50% B Op-Pakke u «J>xu3bs» uau Hanor (Ij1ata) 3a 3aliuTy
HEMYCYJIbMaHCKUX o01uH [16].

Takum oGpazom, sxoHomuky UI' muramu paGoTopromisi, mpoaaka 3epHa U
yacTHas puHaHCOBas nojAep:kka u3 crpan [lepcuackoro 3anusa [15].

Bc€ 910, Takum 00pa3oM HEraTWMBHO CKJIAJBIBAIOCH Ha JKOHOMHUKE
Poccuiickoit denepanun. K mpumepy, m1ost HeTerazoBbiX 10X0/10B B Oromkere PD
B 2015 rony coctaBuia 42,9%, kak ciieIcTBUE, Jt00ble KojeOaHus [IEHbl Ha PhIHKE

3HAYUTENBHO CKa3bIBAIOTCS HA TMOCTYIUICHHSX B OromkeT. JlaHHyro mnpoOiemy
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HeoOxoauMo Obuto cpouyHo pemarb. 30 ceHTsiOps 2015 roga mo mpocbOe
[Ipesunenta Cupuiickoi pecrnyOIuKd Hadalach BOCHHAs OMEpPAlMsl POCCUMCKUX
Boznymno-Kocmuyecknx Cun PO mpoTuB MeEXIyHApOIHOTO TEppopu3Ma Ha
teppuropun Cupuiickoir Apabckoit Pecryonmukm.

Poccuiickast oOIIECTBEHHOCTh KPUTHUYECKH BOCIIPHUHSJIA JAaHHYIO BOEHHYIO
omepaiio. Bo MHOroM 3T0 OBUIO CBSI3aHO C YKOHOMHYECKH O0OCHOBAHHBIMH
nepeKuBaHUAMU TpaxaaH. Emé He ymén U3 mamsaTd 3aTsHKHOW KOH(MIMKT B
Adranucrane, KOTOpbIA BBEN CTpaHy B 3aTSHKHOM SKOHOMHUYECKUN KPHU3UC, YTO
BHOCJEACTBUU BHEC cBOM Bk B pa3Bain CCCP.

Opnnako BoeHHast onepanusi Poccun B CupHuM OTIIMYAETCS HE TOJIBKO CBOUM
XapakTepoMm, HO U (UHAHCOBBIM oOecriedeHueM. [lo 3asBiIeHUsAM psija BOSHHBIX
AKCIEpTOB OromxeT MunuctepcTtBa 000poHbI PD ObuT M CcrocoOeH comeprKaTh
BOEHHYI0 omepanuio B Cupum 0e3 «IKOHOMHUYECKHX CpPbIBOB». HeobOxomumo
PacCMOTPETh OCHOBHBIE CTAaThbU PACXOJOB POCCUUCKHUX BOMCK B CuUpHUHCKOU
ApaGckoii PecniyOnuke. B 1menom 00bEM  CpeiCTB, BIOKEHHBIX B BOEHHYIO
oreparuio, He packpbiBaercs (mopsiaka 70% mporieHToB BoeHHOro Oromxkera MO
P® sBnsitoTCs 3aCEKpEUYEHHBIM), OJIHAKO HEKOTOpas MH(OpMaIus COKPBHITHUIO HE
MOJIICKUT. 31€Ch HEOOXOMMO PACCMOTPETh OCHOBAHMS, HA KOTOPBIX MPOBOAUTCS
BoeHHas omnepanuss BKC P® B CAP. B ocHoBe nexar: moroBop «O apyxoe
u corpynauuectBe» mexay CCCP u CAP 1980 ropma, oopamienue Ilpesuaenta
CAP b. Acana x B.B. [lytuny 06 oxa3zanuu BoeHHoM nomorn CAP B 6oprbe
MEXIYHApPOJHBIM TEPPOPU3MOM H comamieHue «O pasMeleHun pPOCCUKMCKON
aBuaniuoHHou rpynnb» 2015 roma. ComacHo bromketrHomy konekcy u [Ipukaszy
Munduna Ne 243nH, undopmarusi o pacxomax, KOTopeie (enepaibHbIi OrOMKET
HECET B paMKaX COIVIAIICHUHA C MHOCTPAHHBIMU TOCYIAapCTBAMH, JIOJDKHA OBITh
OIMyOJIMKOBaHA Ha €AMHOM TMopTayie OromkeTHor cuctembl Poccum [1]. Omnrako
JAaHHYI0 MH(POpMAIMI0 HAWTH MPAKTUYECKU HE TPEACTABISAETCS BO3MOXHBIM. B
pacy€T CTOMMOCTH BOEHHOM oOrepanuu HEOoOXOAMMO YUMTHIBATH CJICIYIOIINE

napameTpbl: OO€BbI€ BBUICTHI aBUAIIMHU, 3allyCKU KpbUIaThIX pakeT «KamuOpy,
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NOTEpU BOCHHOM TEXHUKH, COIEPKaHUE JIMYHOIO COCTaBa (BBILIATHI CYTOYHBIX U
MUTaHWE), BBIIUIATHI CEMbSIM TOTHOIIMX, 3alMyCKW KpbuUIaThix pakeT X-101,
pa3BépteiBanue cucrtembl [IBO B Cupuun, TpaHCHOpPTHBIE PACXObI, HEMPSIMBIC
BOEHHBIE pACXOAbl (OpraHu3alys KOHLIEPTOB, MOIJACPKAHUE UMHUJIKA POCCUICKUX
Bolick B Cupun), rymanutapHas rnomois CAP.

Coobmrast o ctoumoctu onepaiuu BKC PO B Cupun. IIpesunent PO B.B.
[TyTuH 3asBuI, 9TO cCUpUiicKas kKammanus ceHTsaopb 2015 — mapt 2016 obomutack B
33 mapn pyoOneit [8]. OmHako 3TH JEHBIU YK€ OBbUIM 3aJI0KEHBI B OFOKETE
MunucrepctBa 0o0opoHbl P® Ha ydeHus u 00emoArotoBky. Psg skcnepToB
3asBJISIIOT, YTO 3aTpAauC€HHAs CyMMa Ha BOCHHYIO omepaluio K Hadairy mapra 2018
rojia cocTamisuia mopsiika ot 172 mo 245 mupa pyonei, a k Hayainy mapta 2019
roja CTOMMOCTh BOEHHOHM OmNepaluu cocTaBuja mnopsaka 296 mupa pyosnei. [12]
Crout koHcTarupoBarh TOT (akt, 4yTo BoeHHas omepaiusi BKC PD B CAP ne
TOJILKO B IOJIHOM Mepe ce0s OKynuia, HO U Jaya JAONOJHHUTENIbHBIA TOIYOK IS
pa3Butusa SKOHOMHKU P®, B Gombliieil creneHu A 0O0OPOHHO-IIPOMBIIIIIEHHOIO
KOMILJIEKCA.

B nepByro odepenp 3TO BbIpakaeTcs B OOJBIIOM 3KCHOPTHOM MOTEHLHMAJE
poccuiickoro BoopyxkeHus. Hampumep, 30 urons 2019 roga B moamMoCKOBHOM
BOCHHO-IIATPUOTUYECKOM ITapKe KyJIbTyphl M oOTabixa BoopyxeHHbix Cunn PO
«ITarpuor» 3aBepmimil pabory MexayHapOIHBIM BOEHHO-TEXHUYECKH (opym
«Apmusa-2019y», Obutn 3aKiIrOueHbl 46 TOCYAapCTBEHHBIX KOHTPAKTOB Mexay MO
P® u 27 npegnpustusimu OIIK Ha ormymuTenbHy0 cyMMy — Oosee | TpusiroHa
pyOmneit [13]. PocT momynsipHOCTH pOCCHICKOTO BOOpYKeHus HadmromaeTcs ¢ 2015
rozia, B epuo/, KOrua poCcCUICKOe BOOPYKEHHE XOPOILIO 3apEKOMEH0BajIo ceOs B
peanbHbIx 00six Ha Tepputopun CAP. JlanHbiil akTop ckazajics Ha yBEIUYCHUU
YHUCJa BOCHHBIX KOHTPAKTOB HA MOCTAaBKY POCCHICKOTO BOOPY)KEHHWsS, HAuWHas C
2015 rona.

Xoporel peksiaMoi 111 pOCCUMCKOTO (COBETCKOTO) BOOPYKEHUS CTAJI OJHUM

n3 MomHenmux ynapoB 1o CAA «Houb «TomaraBkoB»», COBEPIIEHHBIX
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MexaynapoaHoii koanuuueit B anpene 2018 roga. B o6mieit cioxHOCTH 3amaHbie
COIO3HMKHM mpuMeHWIM 103 KpbUiaTele pakeTbl, B TOM YHUCJIE MOPCKOTO
O0asupoBanus "TomaraBk", 3amyiieHHble ¢ kopabiaeit BMC CIIA. Cupuiickum
BOCHHBIM yAanoch YHUYTOXKUTH 71 wu3 Hux. [lo uapopmammu MuHOOOPOHBI
Poccun, 3HaYMTENBHYIO YacTh BBINYHIEHHBIX PakeT HA MOJJIETE K LENSAM YyCIela
nepexBatuTh  cupuiickas [IBO, yKOMIUIEKTOBaHHas  3€HUTHO-PAaKETHBIMU
CUCTEMaMH U KOMIUIEKCAMH COBETCKOTO MIPOU3BOICTRA [6].

JlaHHBIN ygap CTOMT HPEXAE BCErO0 PaCCMOTPETh, KAK CUMBOJIMYECKHM, TAK
KaK TO3KE BBIICHWIOCHh, 4YTO KOAQJIMIMS 3apaHee Mpeaylpennsia BOEHHOE
pykoBozncTBo P® 0 HaHeceHuu ynapa. B cBoro odepenp, He BO3HUKAET COMHEHHN,
4T0 pykoBoacTBO P® HesamemmrensHo npenynpenuno Biactu CAP o
rorossmemMcs yaape. CHMBOJIM3M HAHECEHHUs yAapa 3aKiIrodacTcs B ToM, yto CIHIA
CO CBOMMH COIO3HHMKAaMHU OTKPBITO MOKA3aJd MHUPOBOMY COOOIIECTBY, 4TO OymyT
00poThCs € «pexuMOM Acazia», 4TO KOAIMLHUS €lI€ HE BCKOPE MOKUHET IMPENEIb
teppuropun Cupuiickoit Apadckoit pecryonuku. Ha ¢pone rpomkux nodex van UI'
BcE€ 0O0JIbIlle Ha3peBaeT KOH(POHTALUS MEXAY YETHIPEXCTOPOHHEH PErHOHaIbHON
koanuiuen Poccuu, Mpana, Upaka, Cupun (ripu nojaepkke naptuu «Xe300miar)
U MEXIyHapoaHou koamuuuu Bo miaBe ¢ CoenuHEHHbIME IlTatamm Amepuku.
CornacHo npereprneBuieil U3MEHEHHsI CYyLTHOCTH TEOPUU COBPEMEHHOM BOMHBI, BCE
yalie MPUXOJIUTCS CTaJKUBATHCS C KOHILENIME OeCKOHTAKTHOM BOWHBI, KOTOpas
3aKJIFOYAeTCsl B TOM, YTO BOWHA HE BBIPAXXAETCS B SBHOM IIPOTHBOCTOSIHUU, a
IIPOTHUBHUKHU HANPSIMYIO HE CPAXKAIOTCA APYT C APYIOM U HE B3aUMOJAECUCTBYIOT [9,
C. 152].

Takum o00Opa3oMm, MaHHBI aKT arpeccuu Mo OTHomIeHuI0 K Cupwuiickon
ApabOckoii PeciyOnuku co cTopoHbl MeXAyHApOJHON KOATUIMU CTajl XOPOILIUM
PEKIIAMHBIX XO/I0M JJI1 BOOPY>KEHHSI pOCCUICKOTO MPOU3BO/ICTBA.

Ha ¢one Boennoit onepanuu BKC P® B Cupum mpoxoauT CTaHOBIEHUE
BaYKHOTO C TOYKH 3PEHUSI MOPaIbHOU U (PU3MUECKON MOATOTOBKH OyyLIUX KaJpOB

MunucrepctBa 000poHbl P®, 001I€CTBEHHO-TATPUOTUYECKOTO  JBHKEHUS
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«lOHapMus», KOTOpOEe MMEET NajeKo HIYIUEe MEePCHeKTHBBI MpU 3P(HEKTUBHOM
PYKOBOJICTBE JJaHHBIM JiBH>KeHHEeM. HecMmoTpst Ha HeadpekTuBHOE pacrpesesieHue
CPENCTB B IAHHOM JIBUKEHUHN, OHO MOXKET OKa3aThCs JOBOJIBHO BBITOJIHBIM C TOUKHU
3peHusi 0TOOpa MOTEHIIMAIBHON BOCHHOW JIUTHI U BBICTPAWBaHUS MOIUTHYECKU
BBITOJHOTO BOCIIUTAHUS MOJIOAEKH.

Taxxke Ha ¢one CHpPUHCKUX COOBITUH TPOM3OILIO CTAaHOBIEHHE OpeHaa
«Apmusa Poccun». CornmacHO METO0IOTMU BbIOOpA M CPABHEHUS! MHBECTULIMOHHOM
MIPUBJIEKATEIIbHOCTH, WHHOBAIMOHHBIX M IICEBIOMHHOBALMOHHBIX IPOIYKTOB,
VCIIONB3YIOINX COBPEMEHHBIE MAPKETHHIOBBIE NMOAXOMB!I K MO3WIIMOHUPOBAHUIO,
Openn «Apmus Poccum» — 3TO «KHY» MPOIYKT MO CBOEW CYTH, OKa3bIBAIOLIUI
07aroTBOpHOE BIMSHUE Ha TMOKyHarele W CTUMYIMpPYeT UX BHEIIHUMHU
CBOMCTBAMHM IpeaMera K mokynke [7]. Tom 3a romoM momynsipHOCTh JaHHOTO
Openna Bo3pactaeT. OH CTAaHOBHUTCS HE TOJBKO OpEHIOM [UIsl apMUHU, HO H
IpUOOPETAET CBOIO MOMYJISPHOCTh CPEOU TPAXKJAHCKONO HaceleHus Ha (oHe
pactymiero npectuxa u uMmumka Boopyxénubix Cun PO u Boenno-Mopckoro
®mnora PO.

Poct Openna Poccuiickoii apMuu B 1I€JIOM 3aMETE€H U B HEKOTOPBIX
MEXIYHApOIHbIX MHAEKcax, Hanpumep, Globalfirepower ¢ 2014 roga otmaér 2
MECTO IO BOEHHOM MoIle M OOEmOATrOTOBKE BOOPYXEHHBIX cuil Poccuiickoi
@enepanuu ¢ pertuarom B 2019 romy 0,0639, B To Bpems, kak y CIIIA, koTtopsie
3anumarot 1 mecto - 0,0615, y KHP (3 mecto) — 0,0673 [17].

Takum o00pa3oM, BoeHHasd onepaius BoznymHo-Kocmuyeckux Cun PO
MPOTUB MEXIyHApPOAHOTO TeppopusMa Ha Ttepputopun Cupuiickoit ApabOckoit
PecnyOnmuku 0o60CHOBaHA HE TOJIBKO MOJUTHYECKUMH YIPO3aMH, HO U B OOJbIIIEH
CTEIIEHH YKOHOMUYECKUMH. OT NeATEIbHOCTH TEPPOPUCTUUECKAX OPTAHU3ALMI Ha
teppuropurn  CAP  Oiomker PO HegomomyyaeT 3HAUMTEIbHBIE CYMMBbI,
HEOOXOIUMBbIE [IJI1 HOPMAJIbHOTO (PYHKIIMOHMPOBaHUS TrocyaapcTBa. BoeHHas
orepanus noTpedoBasia ONPEAENEHHBIX CPENCTB, HO HEMAJOBAXXKHO TO, YTO 3TH

CpeJICTBa yKe OBbLIN 3allo’KeHbI B OromxkeTe MunHCTepcTBa 000poHBI PD. Jlannas
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orepaius OKymnuia ceds He TONBKO C TOYKU 3PEHHS CTAaOMIM3AIMH POCCHICKOM
HPKOHOMMKH, HO U 3aKiIFoueHrEM P® KOHTPAKTOB Ha MOCTABKY BOCHHON TEXHUKH 32
pyOex. Boennas onepanus nosonwia Poccun npoaeMOHCTpUPOBATH MUPOBOMY
coo01IecTBY 3(PPEKTUBHOCTh HOBBIX CHCTEM BOOPY>KCHHSI, Y€M TTOBBICHIIA HHTEPEC
K HUM Y psana ctpad. CeronHs poccuiicKkasi TEXHUKA MOJIb3YETCs MOIMYJIAPHOCTBIO Y
Typuuu, Amxupa, Wunonesun, Brernama, Ilakucrana, Wpaka, HWpana wu
CaynoBckoil ApaBuM, W JpPYrux CTpPaH, UYTO BO3MOXKHO CTAHET MPUUYUHOMN
3aKJIF0OYEHUS JOTOBOPOB O MOCTABKE BOOPYKEeHU. Cpeny BUIOB BOCHHOW TEXHHUKHU
Y BOOPY’KEHUI HAaWOOJBIINN MHTEPEC IJIi MUPOBOTO COOOILIECTBA MPEACTABIISIOT:
CVY-35C, BoenHo-TpaHcnopTHbie camoneTbl Un-76MJI-90A, 6omMOapaupoBIIMKU
Cy-32 (axcnoptHas Bepcust Cy-34), 6oeBbie BepTosieTsl Mu-28H3, BeprosneTs Ka-
52 «Amnmuratopy, a Takke TaHk T-90 [15]. [lomumo nmpodero, umeercs: OOJbIION
cripoc Ha komruiekcbl [1BO. HMcnons3oBanue C-400 u C-300 B xozme cupuiickoi
KaMIIaHUU YBEJIUYWUIIO HMHTEPEC K OTUM U3JENUAM CcO CTOpoHbl CayT0BCKOM
ApaBun. OcoOblii UHTEpEC K POCCUMCKUM CHCTEMaM 3aJIMOBOIO OTHS UMEETCS Y
Typeukorr pecnyonmuku. O 3auHTEPECOBAHHOCTH TYpIMH B POCCHICKOM
BOOPYKEHUHU TOBOPUT U MoBeAeHue auaepa Typeukon pecnyonuku P.T. Opnorana
Ha aBuakocmudeckom camone MAKC-2019, rme Oblmu mpeacTaBlieHbl HanOoliee
COBPEMEHHAsi  MPOAyKIMS  00OpoHON  mpombinuieHHoctTH  Poccuu. B
HPKOHOMHYECKOM IutaHe BoeHHas onepanuss BKC PO B CAP Beirogna st Poccun
HE TOJIbKO PEKJIaMOM POCCHICKOTO BOOPY)KECHHSI W YCHJIMSIMHU IO CTaOMIM3allid
MUPOBOM II€HBI 3a Oappesib HePTH, HO U MOIIHBIM TOJYKOM IS DPa3BUTHUS
00OPOHHO-TIPOMBINIJICHHOTO KOMITJIEKCA, KOTOPBIM 3aHMMaeT Ba)XXHOE MECTO B
skoHOMHUKe P® B menom. OIIK c¢ 2017 roma HapammBaeT BBITYCK T'paKIaHCKOW
MPOIYKIIMHU U TMPOAYKIIUU ABOMHOTO Ha3HaueHus. [Ipu mpoBeaeHUN COBEIIaHUs 10
BOIIPOCAaM JUBEPCU(PUKALINN TPOU3BOICTBA MPOIAYKIIMHA TPAKIAHCKOTO HA3HAYCHUS
opranmzauusmu OIIK B.B. Ilytun mnomyepkHya HE0OXOIMMOCTb BBIITOJIHEHHUS
CTpaTerMuecKor 3aJayd — JOBEACHUS JIONM TPaKIAHCKOW MPOMYKIIUH,

Bbintyckaemoil OIIK, k 2025 rony no 30%, x 2030 romy no 50% [11]. Cymmupys,
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MBI MOXKEM TOBOPHUTBH, YTO B IIeJIoM UMIyibc, mpuodperéunsii OIIK B mepuon

CUPHUINCKON KaMIaHWH, OJIarOTOyYHO CKaXKeTCsl Ha SKOHOMUKEe PD.
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