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AHHOTAIIUA

B crarbe mnpemiaraercs WHTETPUPOBAHME MAPKETHHIAa OTHOLIEHWM B CHCTEMY
YIpaBJIEHUSI TOPTOBBIX HEHTPOB. OOBACHSIIOTCS KOHIICMIIMA MApPKETUHTa OTHOUIEHUNA U
JOSUTBHOCTH. YCISIETCS BHUMaHUE padoTe ¢ KOHTYpaMH IOKYyIarejeid U apeHaaTOpOB B
paMKax MapKETHHTOBOTO YIPABICHUS TOPrOBBIMU ILEHTpaMu. WHTEpHET-MapKETHUHT
MPEUIAraeTcsi Kak HMHCTPYMEHT MAPKETUHIAa OTHOLICHWW JJIi TOPTOBBIX ILIEHTPOB
(koHTYp TOKymareneit). JlaeTcs ompeneneHne MapKeTHHTa OTHOIIEHUM, OOBSCHSIOTCS
€ro ONIMYMS OT MAPKETHHIa, OCHOBAHHOIO HA KJIACCHUYECKUX TEXHOJOTHSIX,
pacCMaTpUBAIOTCA €TI0 AJIEMEHTBHI.
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Abstract

Integration of relationship marketing into a system of management of shopping centers
Is suggested. Concepts of relationship marketing and loyalty are explained.
Management circuits of buyers and renters of a shopping center is presented. Internet
marketing is suggested as an instrument of relationship marketing for shopping centers
(the buyers’ circuit). The definition of relationship marketing is given, the differences
between it and marketing based on traditional technologies are explained, its elements
are observed.
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B Hacrosimiee BpeMsl pBIHOK YCIyTI TOProBbIX HEHTpPOB Poccuu mnepexuBaer
MIEPUOJ CIaJa, CBSI3aHHbBIM, B TOM YHCJIC, U C U3MEHEHUEM YPOBHS JKW3HU POCCHUSH B
TedeHue nociaeaHux S5 ner [16]. CHukeHue crpoca Ha TOMEIIEHUS JUIsl OTKPBITHS
TOPIOBBIX NPEINPUATUN BBI3BAHO CPEOU MpPOYEro M OOUIMM IaJeHUEM HHTepeca K

TOproBeIM IleHTpaMm y poccusH [10]. KoHkypeHIMsT B CErMEHTE TOPTOBBIX ILIEHTPOB

2L Marepuanst VII MexyHapoiHON HayqHO-TIPaKTUIECKOH KoH(epeHnuuu [ b Mapketonioros u POY um. I.B.
[Tnexanosa «Mapketunr Poccumn» (ITaHKpyXMHCKHE UTeHNUS), oceaujentol 30-n1emuto nepsoil poccuiickoli kagheopol
mapkemunza @I'BEOY BO «Poccuiickuii sxonomuueckuil yHusepcumem umenu I'B. Ilnexanosa» u 85 —nemuto ocnosamens
nepeotl kageopel mapxemunea npogeccopa Conosvesa bopuca Anexcanoposuua ([Jama nposedenus: 25 oxrsaops 2019 r.)
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MPOJIOJKAET PACTH M3-3a2 BBOJA HOBBIX TOPTOBBIX ILIEHTPOB, KOTOPBIE CIIOCOOCTBYIOT
YBEIUUCHUIO TIPEAJIOKEHUS B YCIIOBHSIX YK€ YIIOMSHYTOTO CHMXEHHs cmpoca [15].
Bonee Toro, mosiBUIIOCh MHOKECTBO aJIbTEPHATUB TOPIOBBIM IIEHTPaM Kak MECTaM st
npoBenieHus Aocyra (Hanpumep, gyamapketsl [17]). OqgHuM U3 BO3MOXHBIX pEIICHUMN
MOXKET OBITh WHTEIPUPOBAHUE KOHIICTIIIMM MApKETUHra OTHOIIEHWH mpu padote c
apeHJaTopaMu B CUCTEMY YHPABJICHUS TOPTOBBIMU LIEHTPAMH.

Konuenimss MapkeTUHTra OTHOIICHUI KakK HalpaBlICHUE MOSBUIIACH B PE3yibrare
ABOJIIOLIMM KOHIEMIIMM MAapKETUHTOBOTO YIpaBlieHUs npeanpustueM. OHa mpuiia Ha
CMEHY TPaH3aKI[MOHHOMY MAapKETUHTY, KOTOPBIM OBbUI MOMYJISIPEH B TMEPUOJ TakK
Ha3biBaeMoro Mapkerunra 1.0. [2].

[maBHOE paznuuue MEXIy TpPaH3aKIMOHHBIM MAapKETUHIOM U MapKETHHIOM
OTHOILICHWI 3aKi04aeTcs B pOJM KIHEHTa B LENH COo3AaHus ILeHHocTh. Jlis
TPAH3aKIIMOHHOTO MAapKETUHTa KJIMEHT — aKTOP YKOHOMHUUYECKUX OTHOIICHUH, KOTOPBIM
JUIIb TPUOOpETaeT U MOTPEOSIAET MPOAYKT, MOATOMY, MPEXAE BCEro, HEOOXOAUMO
yOequTh KJIMEHTa COBEPIIMTH MOKYIKY, MOCJIE YEro OH CTAHOBUTCS MEHEE MHTEPECEH
U1 TIpeAnpusiTUs-TipojaBiia. B paMkax MapKeTMHTa OTHOUIEHUW pOJIb KIMEHTA
3HAYUTEJIBHO PACHIIUPSIETCA, @ €T0 JIOSUIbHOCTh CTAHOBUTCS LIEHHBIM PECYPCOM.

JlosimeHOCTH — (DEHOMEH, KOTOPhIH MOXKHO TPAKTOBaTh MO-pasHoMy. E€ MOxHO
OOBACHUThL Kak CYOBEKTUBHYIO TIOBEACHYECKYID YCTAHOBKY, CO BpEMEHEM
HNOBTOPSAIOLIYIOCS Yy NPHUHUMAIONIETO PEIIEHUsT WHAWBUIA WM OpraHu3aluu B
OTHOILIEHUH OJIHOTO M3 HECKOJBKHX MPOAABIIOB, KOTOpas MOSBIISIETCS B pe3yibTare
BHYTPEHHUX MICUXOJIOTUUECKUX MIPOIIECCOB, TpaHCHOPMHUPYIOUTYIOCS B
MIPUBEPKEHHOCTh OpeHy. CylIecTBYIOT B OCHOBHBIC TOUYKH 3PEHUS O MPEANOCHITKAX
K TIOSIBICHUIO JIOSUTBHOCTU: CTOPOHHUKHM TI€PBOM TOYKH 3PEHUS CUHUTAIOT, 4YTO
JIOSTBHOCTD TOSIBIISIETCS MPEXKIE BCETO M3-32 HAOO0JIEe BBITOJJHOTO COOTHOIIICHHUS IIeHA-
Ka4eCTBO; JAPYTrHe K€ YTBEP)KJAIOT, YTO POJIb AMOIMN OT MOTPEOJSICHUS MPOAYKTa WU
YCIIYTH UTpaeT Ooyblinyto posib. O0e TPyIIbl CXOIATCS BO MHEHHH, YTO OCHOBHBIM
JIpaBEPOM JIOSTTLHOCTH SIBJISIETCSL YAOBIETBOPEHHOCTH OT MOTpeOsieHus npoaykra [1 —

cTp. 39-42]. JlosnpHOCTh TOTpEOUTENEH TMO3BOJSET HEKOTOPHIM OpraHU3ALMIM
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3HAQUMTEJIBHO CHMKAaTh IPOLIEHT yXOAa KJIMEHTOB K KOHKYPEHTaM IO CPABHEHMIO C
OpraHH3alysIMH, KOTOPbIE HE NPWIATAIOT YCWIMS ISl TOBBIIIEHUS JIOSUIBHOCTHU
KJIMEHTOB [6 — cTp. 75-76].

CII0’)XKHO TOYHO OMNPENENUTh, KOTAAa UMEHHO MOSIBUJIACH KOHUEIIMS MapKETUHTa
otHomeHui. Hekotopsie aBTOphsl oTMeuaroT BebGcTepa kak mepBOro, KTo HCIOIb30Bal
TepMUH B cBoeil cratbe 1992 roma «MeHsromasics npupona MapkeTUuHr». Jlpyrue
yKa3bIBAIOT, UTO TMEpBasi HayyHas padoTa, MOCBSIIEHHAs MApKETUHTY OTHOLICHUH, Obla
Harucana beppu B 1983 romy. Tpeten yTOuUHSIOT, uTO bOopX M AnnepcoH nepBbIMU
BBIJICTISTIN KPUTUYECKN BAXKHYIO POJIb B3aMMOOTHOLIEHUWW C KIIMEHTAMU KAaK OCHOBY
MapKeTuHra. YeTBepTble CChUIAIOTCS Ha ByHaepMaHa, KOTOpbIE 3asBISIET, YTO
HCMOJI30BAJI TCPMHUH MApKETUHT OTHOLICHUHU emé B 1949. Hakonen, HEKOTOpbIe BUAST
dbyHIaMeHT MapKeTHHra oTHolleHud B pabortax Jleitna KapHeru, B 4aCTHOCTH, B €rO
kaure 1936 rona «Kak 3aBoeBarh Jipy3eil M OKa3bIBaTh BIUSHHE Ha jroaei» [1 — crp.
18-19]. Bue 3aBucuMocTH OT TOro, KOTO U3 aBTOPOB CIEAYyeT CUYUTATh
OCHOBOIIOJIOKHUKOM KOHIIETIIMM MapKETHHIAa OTHOILUEHWH, JTa KOHLENLUA cenyac
MOMYJISIPHA M3-32 BCE OOJIBIIET0 HACBILIEHUSI PHIHKOB U BO3pACTAIOLIEH KOHKYPEHIIUH.

B ¢dopmupoBanny KOHILETIIIMM MapKETHHTAa OTHOIIEHUH OBLIO 3aJeiCTBOBAHO
0O0JIBIIIOE KOTMYECTBO (PAKTOPOB, KIIFOYEBBIMHU U3 KOTOPHIX MOXKHO Ha3BaTh U30BITOUHBIN
copoc Ha OOJBIIOM KOJIMYECTBE PBIHKOB, BO3pAaCTaHUWE TEPETOBOPHOM  CHJIBI
norpeduTene, MoBbILIEHUE POJIN APYTUX NOTpeOUTENEH B paMKax mpoliecca IpUHATUS
pelIeHus o MOKYIKe TOr0 WJIM UHOTO TOBAapa WUJIM YCIYTd, NOTPEOHO CTh MOTPEOUTENIS HE
TOJIBKO TOJIYYUTh YAOBJIETBOPEHUE (DUIUYECKHX, HO TaKXKE U SMOLUOHAIBHBIX
notpedHocteit [14]. UMeHHO yka3zaHHBIE (DAKTOPHI AeNatoT paboTy TOPTOBBIX IIEHTPOB
N0 MPUBJICYCHUIO LEIEBOM ayAUTOPUM Tako clokHOH. PocT mpemnoxenus Ha ¢oHe
CTarHalluk crpoca TMPUBOJUT K CHUTyalluH, KOTJA JIMYHBbIE PEKOMEHIAlUUd U
AMOIIMOHAJIbHAS CTOPOHA MOTPEOJICHHS YCIYT TOPTOBBIX [IEHTPOB CTAHOBATCS BCE OoJee
BaYKHBIMU.

BaxxHo Taxke MOHMMATh, YTO B paMKax paOOTHI TOPrOBOTO LEHTPa HEOOXOIUMO

3G (HEKTUBHO YIPaBIATh KIIOYEBBIMU KOHTYpaMH TOPrOBOIO IEHTpA: KOHTYPOM
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apeHIaTopoB W KOHTypoMm mokymareneit [18]. M ecnmu s KOHTypa apeHIaTopoB
XapaKTEpHO OTHOIIEHUE K MOCTPOECHUIO B3aWMOAECHCTBHUS C TOPrOBBIMU IIEHTPaMH B
pamkax B2B-cermeHnTa, r7e 60IBIIYyIO0 POJIb UTPAET 00JIee PAITMOHAIIBHOE U CACPKaHHOE
NPUHATHE PEUIEHUM, TO JJISI KOHTYpa IMOKYIATeJIeH XapaKTEPHO MEHEE paluOHaJIbHOE
NPUHATHE PEIICHHUI, a SMOIMOHAIBHON CTOPOHE BONpPOCAa M PEKOMEHAAIMUSAM JIPYTHX
noTpeduTeneil yaensieTcss HAMHOTO OOJIbIIIE BHUMAHUS.

HeobxoauMo y4HuTHIBaTh, YTO MMEHHO MOTOK IMOKYyIaTeleld B MEPBYIO OYEpellb
IIPUBJIIEKAET apeHAaropoB. B Xome wWccienoBaHus NPOBENCHHOTO B YHHBEpPMAre
«MockoBckuit» B 2018 mpu ydactuu aBTOpa CTaThbu OBUIO YCTAaHOBIIEHO, YTO IOTOK
HOKyIaTeNnel sBIAEeTCd OJHUM W3 HamOosee BaXKHBIX KPUTEPHUEB BbIOOpA TOPrOBOIO
LEHTpa Kak MecTa JJis paboThl apeHIaTOPOB, TAK KaK BCE AKCIEPThl YIOMSHYIU €rO,
Korga MM ObUI 33/laH BOIPOC O TJIABHOM KPUTEPUU BBIOOpA IMOCTABLIMKA YCIYT
TOPTOBBIX LIEHTPOB. M 3TO JOrMYHO, TaKk KaK MMEHHO ITOKYIIATEIW NEPENAIOT CBOU
CpPEACTBA apeHJaTopaM B3aMEH IMOJyYEHHBIX TOBApOB M YCIYL. ApEeHAAaTopsl, B CBOIO
o4epesib, UCHOIb3YIOT YaCTh 3TUX CPEACTB JUISl OIUIAThI YCIYT TOPTrOBBIX HEHTPOB [12 —
cTp. 12-17].

[Tpu 3TOM CTOUT YNOMSIHYTh, YTO Ba’KHO HE TOJIKO, YTOOBI IMOKYMATEIb MOCETHII
TOPIOBBIN LIEHTP U NPUOOpeEN y apeH1aTopa TOProBoro IeHTpa MpeiaraeMblii MpoayKT,
HO M 4TOOBI MOCENIEHUE C MOCEAYIOIeH MOKYIKON UMENI0 CUCTEMHBIN XapakTep. ITo
BAXKHO, TAaK KaK KaXIblil «ylep:KaHHBI» MOKyHarelb (TOT IMOKYMarelb, KOTOPbIN
BO3BpAI[A€TCS B TOProBBbIM LIEHTP HA PETYISIPHOM OCHOBE) IMOBBIIIAET OOIILYIO
[IOCEIAEMOCTh, 4YTO, B CBOIO OY€pElb, MOBBIIIAECT IPUBIEKATEIBHOCTE TOPrOBOIO
LEHTpa B INa3aXx MMEIIIUXCS U MOTEHLHUAIbHBIX apeHaaTtopoB. lIpuBiiedeHne HOBBIX
KJIMEHTOB BXOJUT B CIHCOK HamOOJee BECOMBIX CTaTed pacxoloB OromxeTa
OpraHM3alii B caMbIX pa3HbIX cdepax, a yaep)KaHue KIUEHTOB 3HAYUTEIHHO
NOBBIIIAET MPUOBLTH MPU MEHBIINX 3aTparax. Hampumep, @penepuk Paiixenbn B KHUTE
«Ih(DexT NOANBHOCTHY YTOUHSET, YTO «yJepKaHUE KIHUEHTOB Ha 5% MOXET MOBBICUTh
npuObLIbs Ha 25-100%» [7 — cTp. 46-47].

OnHOM M3 CIIOKHOCTEN TNPUMEHEHUS KOHUECMIIMM MapKETUHTa OTHOIIEHUM K
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KOHTYpYy TMOKymareiae sBisercs caM (pakT TOro, YTO €)KEJHEBHAS IOCEIaeMOCTh
TOPTOBBIX LIEHTPOB MOYKET UCUYUCIATHCS KaK ThICAYaMH, TaK U JECATKAMH ThICAY B
3aBUCUMOCTM OT MaclTada M MOIYJISPHOCTH TOProOBOrO LIEHTpa y MOKymnarenei. B
Cly4ae KOHTypa Aape€HJATOpPOB KOJUYECTBO AKTOPOB HSKOHOMUYECKUX OTHOLIECHUU
3aMETHO MEHbIIE, YeM B cllydyae KOHTypa MOKymarejed, 4yTo Jeiaer paldoTy o
MOCTPOEHUIO MPOYHBIX B3aUMOBBITOJHBIX OTHOIIEHUH C MOKYMATEISIMHU O0JIee CIOKHON
U TpeOyroleld HeCKOJIIbKO MHOTO MHCTpYMEHTapusi. B paboTe ¢ KOHTypoM moKymareneu
HEO0OXOIMMO 3aJ€MCTBOBATh HE TOJBKO KJIACCHYECKHE, HO U 0Oojee COBpPEMEHHbIE
WHCTPYMEHTBI MAPKETHUHIA.

OnHUM W3 TaKUX WHCTPYMEHTOB MOXKET OBITh HCIOJB30BAHME COBPEMEHHBIX
MEUATEXHOJIIOTHI ISl MPUBJICYEHUS] M, YTO, KaK YK€ ObUIO HAaIMCaHO BBILIE, MOXET
OBITh JakKe Ba)KHEE, YIAEP)KaHMs IOKyHaTelied MOCPEICTBOM IMOCTPOCHUS TPOYHBIX
B3aMMOOTHOIIIEHUH, B YACTHOCTH B CE€TU MHTEpPHET. Bo BrOopoe necarunerue 21 Beka B
Poccun nHTEpHET pekyiaMa IEMOHCTPUPYET 3aMETHO OOJBIIMM POCT MO CPABHEHUIO C
KJIACCUYECKMMHU MEI1a, HEKOTOpblE M3 KOTOpBIX mepexusarorT crnaxa. [loatomy Bce
Oonpillyt0o U OOJBIIYI0 POJIb B paboTe OpraHu3alldii HauyMHAET WUrpaTh WHTEPHET-
MapKETHHT.

NHTEpHET-MapKETUHI  —  MpPAaKTUKa  WCHOJB30BAHUA  BCEX  ACIEKTOB
TPAOULMOHHOTO MAapKETHHIa B WHTEPHETE, 3aTparMBaroniasi OCHOBHBIE AaCIEKThI
KoMIUiekca MapkeTuHra [11]. dakTuyecku HWHTEpPHET-MApPKETUHI — O3TO emié ojHa
BO3MOXXHOCTbh ISl IPEANPUATHI B3aUMOJICHCTBOBATh CO CBOEH LIEJIEBOM ayIUTOpPHUEH,
KOTOpasl CBfi3aHa C Pa3BUTHUEM TEXHOJOruh. HecMoTps Ha TO, YTO €CTh NMPOTUBHUKHU
BHEJIPEHUSI MHTEPHET-MAPKETUHIA, TPOTUBUTHCSA POCTY €ro IMOMYISIPHOCTH HE HUMEET
HUKAaKOTO CMbICTIA, TaK Kak ceiyac 3ToT ()eHOMEH NoJ00€H Cuie, KOTOPYIO HEeb3s
WTHOPUPOBATb.

VY UHTepHET MapKeTHHra €CTh PsJ OTIMYUNA, KOTOpbIE BBIACIAIOT €ro Ha (oHe
MapKETHHIa, OCHOBAHHOTO Ha TPAJAUI[MOHHBIX TEXHOJIOTUSAX. DTH OTIIMYHS: U3MEHEHNE
ponu moTpeOuTeneld B Ipolecce B3aUMOJCHCTBHUS, CHIDKEHUE M3ACPKEK U

nepcoHanuzanus B3aumopeiictBus [3]. M3-3a pa3BuTHA UHTEpHETAa TENEph Yy
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noTpeduTeNeil MOSIBUIOCH Topa3fo OObIe BO3MOXKHOCTEH M0 MPHOOPETEHUIO TOBAPOB
U YCIIYT TIPU YMEHBIICHUU YCWIHMH O MOydeHui0 uHpopManuio. MHsIMEU cioBamu, ux
MEPETOBOPHAS CHJIa 3aMETHO BO3POCIIA, TaK KaK MOTPEOUTENb B JIF0OOH MOMEHT MOXKET
CMEHUTbH IMOCTAaBIIMKA, MMOCYUTAB, YTO MPEAJIOKEHHE KOHKYpPEHTa HECET OOJIBIIYIO
eHHOCTh. Kpome TOro, MHTEpHETY MNOTpeOUTEeNu MOTYT C OOJbLIEH JETrKOCThIO
00CyXJ1aTh TOCTOMHCTBA M HEJOCTAaTKHA TOBAPOB M YCIYL, YTO MOXKET INPHUBECTU K UX
WU3MEHEHHUSIM JIJIS TTOBBIIIEHHS] KOHKYPEHTOCTIOCOOHOCTH.

Takxe paclIMpeHue KOMMYHHKAIMOHHBIX BO3MO)KHOCTEH CHOCOOCTBYET TOMY,
YTO MPOU3BOJAUTENIN MOTYT CaMH OBICTPEE HAXOAUTh KaK KIMEHTOB, TaK U MOCTABIINKOB
(HampuMep, TOCTaBIIMKOB ChIpbi). B pe3ynbrare CHIDKAIOTCS W3JIEPKKUA Ha
npou3BoiacTBO. [lpeanpuaruss MOryT HaxoAuTh Oo0jee MNOIXOASIIHUX TPEOOBAHUIM
COTPYIHUKOB. braromapsi MHTEPHET-TOPIOBIIE MOXHO CHU3UTh OOBEM OCTATKOB, UTO
TaKXe MPUBEAET K CHUKEHUIO CTOMMOCTH MX XpaHEHUs. B memom, npu pannoHaIbHOM
Y BIyMYHMBOM IOJIXOAE UHTEPHET MO3BOJISIET 3HAYUTENBHO COKPAIIATH U3AECPIKKU.

HakoHel TpeTbe OTIIMYNE HHTEPHET-MAPKETUHTA OT MAPKETUHIa, OCHOBAHHOTO HA
TPaJAMIIMOHHBIX TEXHOJIOTUSIX, - TO, YTO Yy MPEINPHUATUN MOSBISETCS BO3MOKHOCTH
TOYHEE MEPCOHAIU3UPOBATH MPEUIOKEHHE. JTO CBA3AHO B IIEPBYIO OYEpENb C TEM, YTO
KOMMYHUKAIIUS MEXTY MPEANPUATHIMA U TOTPEOUTENISIMU CTAHOBUTCS JIBYCTOPOHHEH,
a HMMEHHO: TOTPEOUTENM TOJy4aloT BO3MOXKHOCTH HampsAMylr OOIIAThCA C
NOCTABIIMKAMUA TOBApOB M YCIYI, a MOCIEAHHE — coOuparb OOpaTHYIO CBA3b IIO
MIPOMU3BEAEHHBIM TOBapaM U yciyramu. Bnocneactsuu codpanHast HH(GOPMALIMIO MOYKET
OBITh UCIIOJIb30BaHA ISl YAYUYLIEHUS MPOAYKTa MO HYX bl ONPEACICHHBIX CETMEHTOB,
YTO, B CBOKO OYEpPE]b, MOXKET MPUBECTH K PACIIMPEHHUIO TOBAPHOW JMHHUH, KOTOpas
OyneT BKIIIOYaTh TO, YTO HY)KHO T€M WJIM MHBIM cermeHTaM. Kpome Toro, Omaromaps
TOMY, 4YTO MAapKETHHIOBOE MPEIJIOKEHHUE IEPEXOAUT M3 paspsia CTaHAAPTHOIO B
CHeHUaJbHOE, YTO MOXKET MOMOYb CO3[aTh Ty OCOOYIO CBSI3b MEXAY MOTPEOUTENIeM U
NPEANPUITUEM B CO3HAHUH LIEJIEBOU aAyAUTOPHH.

Jnst  wumIocTpani MOXKHO — MPEACTaBUTh, YTO  Ojaromaps coOpaHHOM

uH(pOpPMALIMK AJAMUHHUCTpPALIMSI TOPrOBOTO IEHTpa Y3HAET, YTO pa3Hble CErMEHTHI
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MOTpeOUTENCH CUNTAIOT, YTO HEOOXOAUMBI OTNIPENCICHHBIC YIYUIICHUS ¢ TOUYKH 3PCHUS
UHQPACTPYKTYypbl TOProBoro ueHrpa. K coxkaneHuto, Bce YIY4IlEHUS pPeaan3oBaTh
cpa3zy H€ MOJIYYUTCS, MOITOMY HEOOXOJUMO NMPUHUMATH PEIICHUE O TOM, YTO OyreT
CHENaHO B MEPBYIO OYEPENb. 3HAsl, UYTO U3 BCErO KOJIMYECTBA CEIMEHTOB IMOKYIATENEH
OJIMH TPEICTABIISIET UCKIIOUUTEIBHYIO LEHHOCTh, aAMUHUCTPALIMS TOPTrOBOTO ILEHTpa
peanusyer TO, 4TO TpeOyeT yHmoMsiHyTasi Tpylma, 4TO0 B KOHEYHOM HTOTE IMO3BOJISET
YAYUYILIATh HE TOJIBKO CaM MPOAYKT, HO U Ty B3aUMOCBSI3b MEXKAY MPEANPUATAEM U €TI0
LEJICBOM ayIUTOPUEN. A O3TO 3HAYWT, YTO TOPIOBBIM LEHTP W3 NpHUMEpPA IOITYy4YaeT
KOHKYPEHTHOE MPEUMYIIECTBO B BUJE ONPEACICHHON SMOLIMOHATIBHONW MPUBA3aHHOCTHU
UHTEPECHOIO CErMEHTA.

Bo3sBpaiaschs Kk TeMe HHTEpHET-MAapKETUHIa, BAXKHO YTOUYHUTH, KAKHE DJIEMEHTHI
OH BKJIFOUaeT. MOKHO BBIJEIUTh 7 HAMpaBICHUN HHTEPHET-MApPKETUHIA, 4 UMEHHO:
MMOMCKOBBIA MapKETHHT, MeauiiHas pekimama, SMM, mpsMoii MapKeTHHT ¢ TTOMOIIBIO
Cpe/ICTBAa MHTEPHETA, BUPYCHBIM MApPKETUHI MAPTU3aHCKUA MAPKETUHT U KOHTEKCTHas
peximama [11].

[TouckoBpii MapkeTunr (B ToMm uyucie SEO) MOXHO omnpeneinnTh Kak
ONTUMH3ALMI0 BHYTPEHHUX (KOA, KOHTEHT, CTPYKTypa CaWT M TaK Jajee) BHEIIHUX
dakTopoB  (OmpenensieMbIX TMOUCKOBBIMU CHUCTEMaMH), B pe3yibrare KOTOPOW
ylIy4dliaeTcsi HWHAEKCAldsl CailTa OpraHuM3alMd W  TOBBIMIAETCS €ro  PEUTHHI,
OTIPENICIIAIONIUN €ro MeCcTO B IMOMCKOBOM Bbijaue [4]. Takum 0Opa3oMm, MOXKHO CKa3arh,
YTO TMOMCKOBBIM MapKETHUHT OMpPEAesIeT TO, HACKOJIBKO BEJIUKH IIAHCHI MPEANpPUSITHUS
OBITh 3aMEUCHHBIMH TIPEACTABUTEIIAMHU I1€JIEBOM ayAIUTOPUU TMPU TIOUCKE B CETH
WHTEpHET. J[7151 TOProBhIX MIEHTPOB OBITH B BEPXHUX CTPOKAX MOMCKOBOM BBIJAYU KpaiHe
BAXKHO, TaK KaK KOHKYPEHIIMSI Ha PBIHKE YCIIYT TOPTOBBIX LIEHTPOB CEMYAC BEIIHKA.

[lon MeguiHOM pPEKIIAaMOW NOAPA3yMEBACTCS  Pa3MEIIEHUE  BU3YaJbHBIX
peKIaMHBIX (JOPMATOB HA PEKJIIAMHBIX MECTaX B CETH MHTEpHET [4]. Meauiinas pexkiama
BKJIIOYAIOT B ceOs OaHHephl, BHACO U Jpyrue (opmaTbl, KOTOPbIE HEPEIKO
UCIIONIB3YIOTCST JiJIsi  (DOPMUPOBAHUST HEOOXOJUMOTO HMHJDKA B CO3HAHHWM IIEJIEBOM

aynutopuu. s MeauitHOM pekyiaMbl UCIIOJIB3YIOTCS TIJIOMIAIKU ¢ OOJIBIIIMM OXBAaTOM, a
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caM KOHTEHT JeNaeTcsi Kak MOXHO Oojee 3aloOMUHAIONIMMCS C  YIOpOM Ha
HYMOIMOHATBHYIO COCTABIISIONTYIO.

SMM - pacmmdpossiBactes kak Social Media Marketing, 4ro o3nagaer
MapKeTUHT B COLMANbHBIX ceTsax. Kak scHo w3 Ha3Banus, SMM mnpeamnonaraer
MCTIOJIH30BAHKME COITMAIBHBIX CETeH MIJisi KOMMYHHKAIIMHM C IEJIeBOW ayauTopuei. Yrto
BaXHO, UIMEHHO COITMAIHHBIC CETH IMO3BOJISIIOT KOMITAHUSIM OPTaHW30BaTh KaK MOXKHO
0oe «ONMM3KUiD» AUATIOT C IEIeBON ayIUTOpUEH B BUIY «HE(POPMAIBHOCTHY OOIICHHUS,
a TakkKe TOro, 4YTO TIOBEICHHWE TIOTPEOMTENICH B COIMATIBHBIX CETIX HECKOJIBKO
OTIMYAeTCI OT e€ro oObryHOro moseaeHuss. SMM 1o Oosblileii yacTh OTBEYaeT 3a
(opMHpOBaHUE UMHUKA, HEXKEITH, YeM 32 CTUMYJIUpPOBaHKE Tpoaax [4].

[IpssMO#i MapKETHHT C HCIIONB30BAaHUEM CPEICTB MHTEPHETA OYCHHb IOXOXK Ha
KJIACCUYECKUM TMPSAMONW MApKETHHI, OJHAKO HMMEHHO WCIIOJIb3yeMble WHCTPYMEHTHI
MO3BOJISIIOT JIy4YIlle MEPCOHATM3UPOBATh MPENJIOKCHHUE JUIS LIEJICBOW ayIUTOPUH U B
pe3ynbTaTe MoydaTh KOHKYPEHTHOE MPEUMYIIECTBO.

BupycHblli MapKeTHHT MpEAoiaracT, YTo MPEACTaBUTEIN IEIEBOM ayuTOpUn
CaMH pacIpOCTPAHAIOT PEKIaMHOE COOOIIeHne Oe3 JOMOJHUTENBHBIX 3aTpaTr s
npennpustysa. JJis co3maHusi TaKoro «BUPYCHOTO» 3(dekra ciaemyeT MpoBECTH P
MEPOTIPUATUNA, BKIIOYAIONMMX KaK CO3[aHME CaMOTO PEKIAMHOTO MPEIJIOKEHUS MU
MpUJaHue eMy HeOOXOJMMOIo BUJA, TaK U BbIOOp Hambosee 3((heKTUBHOTO KaHasia JJis
3armycKa BUPYCHOTO COOOIIEHUS.

[Tom mapTU3aHCKMM MapKETHHTOM HEPEIKO MOTYT IOApa3yMeBaTh 2 pas3HbIC
koHIenuu. I[lepBas KOHIEMIIUS — MaJOOIOMKETHBI W HECTaHAAPTHBIM MapKETHHT.
Btopass — CKpBITBII MapKeTHHI, KOTJa TMOTPEOMTENW HE TMOAO03PEBAIOT, YTO
NOJIBEPratoTCcsl BO3JAEHCTBHUIO pekinambl [8]. B mepBoM ciydae camoe BaxkHOE —
OpUTHHAIBHOCTh W TPUBJICYCHHE BHHUMAHHS, BO BTOPOM, HA0OOPOT, BaXKHO, UYTOOBI
notpebutesnb He cpaszy (a emé Jydilne COBCEM) HE MOHsUI, YTO YBHUJIEHT pEKIIaMmy
(HampuMep, TPOYUTAB KAKOW-TO OT3bIB  WJIM KOMMEHTapuii Ha  Qopymax).
[IpuMeHUTETPHO K WHTEPHET-MApKETHHTY B MEPBYIO OYEpeIb TOJ MapTU3aHCKUM

MAapKETUHI'OM IIOAPA3yMEBACTCA BTOPOC.
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Hakonen, nocienHuii o 04epeIHOCTH, HO HE MO 3HAYCHUIO MJIEMEHT MHTEPHET-
MapKETHHIa — KOHTEKCTHAs pekiiama. E€ MOXXHO ONpeAenuTh Kak pekiaMy, KOTopas
COOTBETCTBYET KOHTEKCTY aKTyaJlbHBI TMOTPEOHOCTEH TIpEACTAaBUTENCH IIeJIEBOM
aymutopun [4]. KonTekcTHas pekinama pa3MellaeTcs ¢ MOMOIIbIO CHEIUaTbHBIX
cepBucoB (Hampumep, SAunekc./lupexkta) W MO3BOJSET TOYHO TapreTUPOBATH
WHTEPECYIOINE  MpPENnpuaThe  cerMeHThl.  KilloueBbIMM  XapaKTepUCTHUKAMU
KOHTEKCTHOW peKJIaMbl MO)KHO CUUTATh BO3MOXHOCTh TOYHON HACTPOMKH PEKIIAMHOTO
MOKa3a Ha BbIOpaHHBIE CETMEHTHI, KOHTPOJIb A(P(HEKTUBHOCTU MCIOJIb30BAHUS CPECTB,
OOJBIIION BBHIOOpP CTpareruii (CTOMMOCTh 32 KIIMK, HEJEIbHBIM MaKeT KIUKOB U TaK
nanee) W HeOOJbIIoe Bpems, HEeoOXOIMMOE Ha 3allyCK PEKIAMHOW KaMIaHWUU I10
CPaBHEHUIO C TPAOWLIMOHHOW peKIamMou. BaXHO OTMETUTh MEPENOBYH0 POJIb
KOHTEKCTHOW pEKJIaMbl B TIPOIIECCE POCTa BCErO CErMEHTa UHTEepHET-peKiIamsl [13], Tak
kak emé B 2012 romy A0J1 KOHTEKCTHOM pekyiambl coctaBisiia 17% ot ol1iero peiHKa
Poccum [9].

Ba)XHO OTMETHUTB, YTO 2 CaMbIX ITIABHBIX MTPEUMYILIECTBA UHTEPHET-MAPKETUHTA —
ayIUTOPHUSI U TOYHBIN TapreTUHT. AyIUTOPHUS UHTEPHETA OIPOMHA U HEOJAHOPOJHA, NMPHU
PaBUJIBHOM TOJXO/E TMPEANPHUATAEC MOMKET OTIPABUTh CBOE PEKIIAMHOE COOOIICHHE
OecurcieHHOMY KOJIMYeCTBY noiydareseil. [Ipu 3Tom TapreTuHr (ToueqyHoe JOHECEHUE
PEKJIAMHOTO  COOOIIEHHUsI) CHOCOOCTBYET TOMY, YTO OIPEAEICHHBIA PEUUIUEHT
[0Jly4aeT POBHO TO PEKIAMHOE IMPEAJIOKEHHE, KOTOPOE XOTENI JI0 HEro JOHECTH
OTIIPABUTEIIb.

[IponBukeHue B MHTEPHETE IMO3BOJSET KOMIIAHUSIM CHHU3UTh PACXOJbI, TaK Kak
peKiiaMa B HWHTEpPHETE JeIIeBlIe, 4YeM B KJIACCHUYECKUX Meaua, Mpu OOoJbIei
NEepPCOHATU3AIMKU TIPEAJIOKEHUS, TMOJYYCHUH BO3MOXKHOCTH 0OpabaThiBaTh OOJIbIIIE
nH(pOpMAITK O CBOUX KIMEHTaX C MOMOIIBI0 0a3 TAaHHBIX M Yallle «COMPUKACATHC» C
KJIMEHTOM Oynb TO B3aUMOJCHCTBUE 4epe3 e-Mail pacchiiky, MOCT B JICHTE COLCETEH
Wi OaHHep, pa3MEUIEHHBIM 4Yepe3 OJWH W3 TMOMYJSAPHBIX arperaropoB HHTEPHET-
pEeKJIaMbl Ha CTOPOHHEM caiiTe, He TOBOPs YK€ O yaT-00Tax Ha calTax MpEeANnpUITHH,

KOTOpBbIE CO3JAI0T WIUIIO3UIO0 <« KHUBOTO» OOIIEHUs C OpeHaoM, TpeOyroierocs
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COBPEMEHHOMY NOTPEOUTENIO.

B pamkax MapKeTMHIOBOIO YIPABJICHHsI TOPrOBBIMU LICHTPAMM 33J€HCTBOBAHUE
COBPEMEHHBIX MEAUATEXHOJIOTUN B BUJIE€ KOHTEKCTHOW PEKJIAMBI ITO3BOJIUT PEIINUTH PAJT
3aa4 MapKeTHWHIra OTHOIICHMM € KOHTYpOM IHOKymareined. Bo-mepBbIX, TOProsble
LEHTPbl NOJYy4yarT OoJjiee JEIIEBBIA JHMIOTEHEPATOp, KOTOPBIM MOXET 3aMETHO
YBEJIMUNTHh OXBaT LEJIEBOW AayJUTOPUM IPU MEHBIIMX PACXOAAX II0 CPABHEHHUIO C
KJIACCUUECKUMH MeaHa. Bo-BTOpBIX, TOProBble LIEHTPBI MOIyYar AOCTYI K OoJsblIEMy
MaccuBy MH(MOpPMaIMK O NOTPEOUTENbCKUX MPEANOYTEHUSIX, YTO MOXKET HNPUBECTH K
VIYYLICHUIO MPEIIaracMoro MpoayKTa M MOBBIIIEHUIO €70 IEHHOCTH B IIa3aX TOW K€
LIEJIEBOM aynUTOpUM TMOKynareneil. B-TpeTpux, Oosbliee NPUCYTCTBUE TOPTOBBIX
LIEHTPOB B KW3HU ITOKyIATEJIENd YEpPE3 CTPAHULIBI B COLUAIBHBIX CETAX M OHJIAWH-
PACCBUIKHA IO3BOJIAT CO3JaTh 3MOLMOHAIBHYIO CBSI3b CO MHOMKECTBOM ITOKYIIATEJICH.
CTOUT YyTOUHUTH, YTO OCTPOEHUE 3TOI 0COOOM CBA3M C MHAMBUAAMHU BHYTPH LEIEBOU
ayIuTOpUU He TpeOyeT MPUCYTCTBHSI COTPYIHUKOB TOPrOBOIO LEHTPA.

Takum 00pa3zom, COBpeMEHHbIE MEIUATEXHOIOTHH B BUJI€ KOHTEKCTHON pEKIIaMbl
MOTYT IOMOYb TOPTOBBIM LIEHTPaM PEIIUTh MHOXKECTBO 3a/1a4 MO paboTe ¢ KOHTypOM
HOKyIaTened M NpEeyMHOXXEHHEM TpaduKa, 4TO JOHKHO TNMPUBECTU K IOBBIIICHUIO
IIPUBJIEKATEIIBHOCTU TOPrOBOIO IIEHTPAa B IWIa3aX TeX, KTO T'€HEPUPYET [ICHEKHbBIC
MOTOKH TOPTrOBOrO WEHTpa — apeHaaropoB. Tem cambiM, OyAyT pEIICHbl 3aqadd
TOProBOIO ILIEHTPAa KaK YYaCTHUMKA JKOHOMMYECKMX OTHOILICHUM, HALEJIEHHOIO Ha
yYBEJIUYEHUE NPUOBLIH.

Ha ceromnsitianii neHb Ha peiHKe ycayr TL[ ciooxkunack CloKHash CUTyanus
BBICOKOM KOHKYpPEHIIMM M OOpbOBI 3a KaXIOro KIWEHTa (Kak MOKYyIaTenis, Tak MU
apernaropa). PakTUYECKH KIMEHTAMH SBISIOTCS JBe aOCOIIOTHO pa3HbIE LEJIEBbIE
IPYIIIBI, KOTOPBIE MPEACTABIECHBI KOHTYPOM apeHIAaTOPOB U KOHTYPOM IOKYIaTENeH.

CrnenoBaHrWe KOHLENIMM MAapKETUHIa OTHOLICHWM SBIIAETCS OJHUM U3
BO3MOXHBIX CPEJICTB JOCTUKEHUS 3a]1a4 TOPTOBBIX LIEHTPOB B CIOKUBIIUXCS YCIOBUSX.
Ecnu nig xoHTypa apeHaaropoB NPUMEHEHNE MAapKETUHIa OTHOLIEHUM YIIPOIAETCS UX

HEOONBIIMM KOJIMYECTBOM U CpaBHHTeHBHOﬁ OJHOPOJHOCTEIO (B YaCTHOCTH,
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OJHOPOJHOCTBIO 3a/1a4), TO JJIsI KOHTypa MOKYIAaTeIel XapaKTepHa MPOTHBOIIOIOKHAS
CUTyallusl, TI€ NPUXOAUTCS padoTaTh ¢ MEHEE OJHOPOIHOM Maccod 3HAYUTEIBHO
OoJBITIETO pasMepa.

OnHuM u3 3((EKTUBHBIX MHCTPYMEHTOB PEIICHHUS 3a]lad TOPIOBBIX LIEHTPOB B
paboTe C KOHTYpOM IIOKyNarenel sBIAETCd  HMCIOJIb30BAHHE  COBPEMEHHBIX
MEJIMATEXHOJIOTUM, a HWMEHHO WHTEpHET-pelleHnd. Takue MHCTPYMEHTBI Kak
KOHTEKCTHAsl pekjiama, e-mail MapkeTHHT ¥ MapKETHHT B COIIMATBHBIX CETSIX TO3BOJISIOT
OXBaThIBATh OOJBIIOE KOJIMYECTBO MOTCHIHMAIBHBIX M JEHCTBYIOMIMX IMOCTOSHHBIX
MOKyTIaTeNied W TMEepCOHANM3UPOBaTh oOmeHne ¢ HUMH [5 — crp. 74-81], cozmaBas
OOJbIIYI0 LIEHHOCTh JJIs IPEACTaBUTENIeH 3TOro KOHTypa. B pesynprare mocTHXEHHE
MOCTABJIEHHBIX IEJIed YIpoIaeTcs, a OIOMKET MPEANPUITHS UCIBITHIBAET MEHBUIYIO
Harpy3ky, 4ro OyIeT CcrnocoOCTBOBaTh IOBBIIIEHHUIO KOHKYPEHTOCHOCOOHOCTH

MPEANIPUATHSA.
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